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Preface

—Jo the casual observer, and even the steadfast Edison
observer, it appears that Edison is putting all of his con-
fidence in the Diamond Disc in this new year of 1914.
It is true that in the disc he has found a more perfect
sound reproduction and also a machine that answers the
need of being more competitive than in the past 4 or 5
years—but it is somewhat a surprise to see that he has
apparently turned his back on the cylinder. This seems
apparent in the first 4 months of the E.P.M., but in May,
Mr. Edison hastens to set the records straight—the
cylinder will NOT be abandoned.

Another fact—that the public does prefer a disc
machine—eventually will lead to his issuance of a
separate publication for it—and at the same time, go-
ing on with the E.P.M. However, in February of 1917 the
name will be changed to the Edison Amberola Monthly.

In the past years, as we go through the E.P.M., we find
many discrepancies and mistakes—most are corrected of
course—but all in all we have a very good accounting of
what Mr. Edison was really like. E.P.M. was not intended
to be a chronicle for posterity—rather a month to month
effort to link Mr. Edison’s activities with the rest of the
world. No one—especially T. A. Edison—could even
dream that all issues of E.P.M. would be reprinted for
world examination 75 years later.

No matter how incidental the subject matter was then,
that information is of monumental importance to us’
NOW.

Again—our thanks must go to our dear friend—
“Mac” McMillion.

Wendell Moore




THE MUSICAL IDEALS OF
THOMAS A. EDISON

One of the rare occasions on which Mr. Edison has ex-
pressed his views in writing was when the Editor of The
Etude asked him to state his opinion concerning the essential-
ness of music. Mr. Edison’s reply is recognized as an impor-
tant contribution to the literature of music and the following
quotation will reveal the high ideals by which he has been
actuated in the development of the New Edison, “The
Phonograph With a Soul™

“Mere existence demands nothing but food, drink, clothing and
shelter. But when you attempt to raise existence to a higher plane,
you have to nourish the brain as well as the body. I don't think
there is any sane person who would say that books are unessential
to the maintenance of our civilization in America. Yet, after its
school days, probably less than one-fourth of our population reads
with serious purpose. Music is more essential than literature, for
the very simple reason that music is capable of releasing in practically
every human mind, enlightening and ennobling thoughts that literature
evokes in only the most erudite minds.

“Music, next to religion, is the mind’s greatest solace, and also its
gréatest inspiration. The history of the wotld shows that lofty aspira-
tions find vent in music, and that music, in turn, helps to inspire such
aspirations in others.”

Could the importance of good music in your home be more
impressively described than in the foregoing characteristically
succinct statement by Mr. Edison?

The research work which culminated in this wonderful
instrument, so appropriately called “The Phonograph With a
Soul,” began several years ago. Mr. Edison said to his associ-



ates:—*“Let us try to develop an instrument which will be so
perfect that its reproduction of music cannot be detected from
the original music.”

Although, on previous occasions, they had seen Mr. Edison
achieve the seemingly impossible, his subordinates shook their
heads this time, as they believed he had, for once, undertaken
what would prove impossible, even for an Edison, to accomplish.
So it seemed for a considerable time—a number of years, in fact.
However, Mr. Edison was not discouraged. He worked night
and day. Literally thousands of new and unheard of experi-
ments were tried. Problems of acoustics and chemistry, for
which no solutions were known, had to be solved. Perhaps it
is not too much to say that there is probably no living inventor,
except Thomas A. Edison, who would not have surrendered his
ideals in the face of the seemingly insurmountable obstacles
which were encountered in this, now famous, scientific struggle
for musical perfection in the phonograph. Success did not
reward his efforts until Mr. Edison had spent more than three
million dollars in research work, but complete success did finally
come. One day Mr. Edison, tired and dishewveled, but triumphant,
pointed to an instrument and said to his men of business:—*“I've
got it. That gives the true result. Try it against the human
voice and see if you can tell the difference.”

The model to which Mr. Edison so proudly pointed on that
musically historic day is now known as “The Ofhicial Laboratory
Model, The Three Million Dollar Phonograph.” Duplicates of
this three million dollar phonograph, encased in artistic period
cabinets and made from the choicest woods by skilful furni-

ture craftsmen, can be bought by you today. Thus has



come the realization of Mr. Edison’s ideals and the accomplish-
ment of his ambition to give you, in your own home, the world's
best music by the world’s greatest artists, exactly as it is. heard
when they appear upon the opera stage or concert platform.

YOUR SHARE IN MR. EDISON'S GREAT
ACCOMPLISHMENT

Mr. Edison developed this wonderful phonograph for you,
in order that your music hunger may be appeased by the best
there is in music, truly and adequately interpreted. Nature has
implanted in every human heart a love for music and a suscep-
tibility to the good influence of music. Always, intense feeling
seeks to translate itself into music. Those who have the gift,
compose music; those who can sing, instinctively burst into
song ; those who cannot make music, love to listen to it in times
of mental stress.

Music is a comfort and solace, but more than that, it is an
universal language which reveals inspiring thoughts to an inner
human consciousness which cannot be reached by the spoken
word. The discourse of an eloquent clergyman interprets the
doctrinal and the logical aspects of religion, but the swelling
chorus of a majestic hymn carries into the depths of the soul a

comprehension and conviction which no preacher can convey.
The stirring strains of “The Marseillaise™ give such a concep-

tion of the passionate patriotism of the French nation as no his-
tory can impart. Or take “Madelon,” the famous marching song
of the French soldiers in the recent war; nothing could give a
better appreciation of the Frenchman’s irrepressible gallantry and



gaiety, in combination with that inflexible determination which
was shown on so many occasions during the war, as for example
at Verdun, where thousands of Frenchmen grimly laid down
their lives to make good that heroic and now historic promise
to the world:—“They shall not pass.”

One might almost say:—*“If you know “The Marseillaise® and
‘Madelon,” you know France.”

Music—good music—is a food for the soul, an inspiration
to the imagination and an influence which lifts the mind upward
and impels it onward toward an appreciation and comprehension of
those things which color and beautify the skein of life’s existence.

But we must also remember that life is not all serious. It
is important that we have our play-times. The gay songs of
the cabarets and the lively dance tunes which make our thoughts
dance joyously, no matter how still our feet may be, are not to
be despised. They have their place in the human scheme of
things. There is music for every need and every mood.

Music makes your life and your home better and happier.
You cannot have too much music in your home. Members of
your family who sing or play should be encouraged. The gift
of making music is a divine gift. However, there is no house-
hold whose members can supply all of the music needed in that
household. The gigantic task which Mr. Edison undertook
was to meet this greater need by developing a phonograph which
would give not a mere mechanical travesty on fine music, but,
instead, an absolutely perfect reproduction, so exact in its realism
that reproduction and original could not be told apart.

The genius of Mr. Edison, his indefatigable labors and lavish

expenditure of money in research work and experiments, have



produced the New Edison, “The Phonograph With a Soul,”—
the greatest of all musical instruments, because it requires no skill
in operation and is always ready to give each member of the
family exactly the kind of music desired, precisely as that music
is rendered in the world’s most famous musical centers.

THE FURNITURE VALUE OF
EDISON CABINETS

The growth of knowledge concerning good furniture has been
rapid in this country during the past ten years. It is now recog-
nized by practically everyone that the golden age of furniture
design ended with the eighteenth century. The fame of master
designers, such as Chippendale, Sheraton and Heppelwhite,
endures like the fame of Shakespeare. Their genius imparted
to their furniture such grace and beauty that cultured people
nowadays demand its reproduction or adaptation for modern uses.
The Edison Laboratories were the first to execute replicas of his-
toric cabinets to be used as phonograph cases. One day, Mr.
Edison said:—*If period cabinets are desired by people who are
willing to pay several thousand dollars for an Edison Phonograph,
why not put all Edison Phonographs into period cases and let
everyone have the best there is in cabinet design?”

Mr. Edison’s suggestion has been carried into effect. Amer-
ica’s best furniture architects were employed and today (with the
exception of one model for special use) each and every New
Edison, no matter what its cost, is encased in a beautiful period
cabinet.
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EDISON BOOMING ALL ALONG THE LINE

Happy NEw YEAR!

Jobbers and dealers will find enclosed with this
issue of the MONTHLY a supplementary list of 50
British Blue Amberol Selections, Nos. 23101 to
23140 inclusive, and 23151 to 23160 inclusive.
Numbers 23141 to 23150 will be issued later.

Edison
works on December 1st for the Minnesota Phono-
Three were car-
loads of high class goods of $150 and upward types,

Four carloads of instruments left the
graph Company, in Minneapolis.

and one carload of small Edison instruments.

Seventy-five per cent gain in Edison sales has
been experienced of late by the Milwaukee Phono-
graph Company. Wm. Schmidt, general manager,
reports a large array of dealers in the State who
have signed up for Edison goods. Some especially
fine orders are reported.

No greater Edison enthusiast exists than A. L.
Bailey, sole owner of a chain of eleven fine piano
stores throughout Vermont and New Hampshire.
His store at Burlington, Vt., is a fine illustration of
a completely equipped music house. There is a
recital hall in miniature on the lower floor, where
frequent concerts are heard, and where Burling-

tonites find a hearty welcome. Several sales of
the more expensive types of Edison are reported.

At St. Johnsbury, another of Mr. Bailey’s stores
several recitals have been heard. At one of these
a gushing society lady, who talks largely in terms
of grand opera, could not say enough in commenda-
tion of ‘“‘the superb record by Schumann-Heink
which she had just heard on the Edison Disc.”
(But the record she really heard was by Christine
Miller).

Read what Mr. Silliman says on the Relations of
Jobber and Dealer. Page 7.

The Saturday afternoon concerts held by The
Silverstone Music Co., St. Louis, are a “tremendous

success.”

I't has become necessary to have overflow
They are playing to

The Edison line is well received.

concerts’’ on another floor.
full houses.

George Lincoln Parker of Boston, has specially
featured the New Edison Disc and reports busi-
ness so greatly increased that he has had to secure
two large rooms in the same building for demonstra-
This suite is devoted exclusively
It is beautifully furnished.

tion purposes.
to the Edison.

The Office Specialty Company of Boston has
been doing a large Edison business for some time,
but the recent acquisition of the Edison disc has
obliged it to secure additional room on the third
floor of the same building as their store.

At the Boston office of Pardee-Ellenberger Com-
pany, everyone is being rushed to his full capacity
and Edison Disc Phonographs are in great demand
all over New England. Moreover, several of the
higher priced styles (particularly the Circassian
Walnut), have been ordered on first hearing.

Ex-Governor Mead of Rutland, Vt., has pur-
chased a $250 Edison Disc. This was the instru-

"ment placed by W. M. Bradley, the Edison repre-

sentative there, in the Governor’s home at the
time of a recent visit to his house of ex-President
Taft. Mr. Taft was very much pleased with the

Edison and doubtless so impressed the ex-Governor
that the sale was a foregone conclusion. That’s
the way to do it!
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HAPPINESS AS A NEW YEAR ASSET

WITH THE EDISON PHONGCGRAPH AS ITS BEST
EXPONENT IN THE HOME

HEN, in days gone by, Mr. Edison,

with characteristic largeness of
heart, declared that he wanted to see
a phonograph in every home, he capi-
talized Happiness, and invited whoso-
ever would, to become co-partners with
him in its dissemination.

You can’t weigh a phonograph in terms
of dollars and cents; it must be placed
upon the same scales as patriotism, love
of home, love of kindred; for, it’s not the
instrument itself, however beautifully
encased, that gives it worth; it’s the
atmosphere 1t creates in the home!

What makes a patriot? What gives a
man valor when there comes a call to
arms! What fortifies a mother when
distress threatens the home! What, but
the memory of the many happy hours
spent in the home, and the knowledge,
born of sacrifice and experience, which
enables them to place a real value on it
and its associations, knowing that from
such a happy home come strong men
and women.

The best war-footing for any nation is
to create and maintain happy homes.
The best bulwark for personal integrity
is happy childhood, where life gets its
right impetus.

The songless home is apt to be the weak
home; it’s the home, usually, where you
find people discussing whether life is
worth living; it’s the home where the
boy and girl, finding no fund of happi-
ness, seek their pleasures in questionable
places of amusement; it’s too often the
average farm home where life is unrelieved
by any ready-at-hand enjoyment. The
songless home does not mould strong charac-
ters.

The coming of a phonograph into such
a home—into any home—is an event
that means almost as much as the com-
ing of another bright, happy soul into
the family. It is more to that family
circle than the chance acquaintanceship
of some neighbor who can entertain at
times by a song or an instrumental selec-

tion. It’s the friend of all the family
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and the favorite of each one in his 'indi-
vidual tastes and capacity. Ifs an asset
that can be drawn upon for many a happy
hour.

A still keemer enjoymeni now awaits
the cultured, musical home this year than
ever before. The coming of the Edison
disc means not only an abundance of
the best music but the exquisite pleasure
of hearing different artists sing the same
or similar pieces, and noting their excel-
lencies. It opens up a new field of study
in the best music faultlessly rendered.
In the cultured home here 1s a new asset
that can be drawn upon for many a happy
hour.

So we might continue to speak of Hap-
piness as a New Year Asset, in the
humble and in the cultured home, and
of the Edison phonograph as its best
exponent. The possibility of happy
homes today has reached the high-water
mark in the perfection of the Edison
cylinder and disc phonographs.

Gentlemen, Mr. Jobber, Mr. Dealer,
you are co-partners with Mr. Edison in
the dissemination of Happiness, in the
creation of happy homes. It’s a task
that calls for a happy heart, a glad hand
and a winning smile, for if the Edison
is a good thing (and you know it is) it
has made you happy by its fund of Hap-
piness. May it also bring you

A PROSPEROUS NEW YEAR!

AGAIN THE DISC WINS IN A
COMPETITIVE RECITAL
N Lowell, Mass., The Washington Club, one of

the most aristocratic organizations of the city,

decided to purchase a talking machine. There
was so much discussion among the members as to
the particular kind which should be selected, that
it was decided to have the representatives of the
Edison and other makes appear before the club
some evening and conduct a competitive recital.
Each was well represented, both as regards the

operator and the records. After a strenuous battle-
royal for three hours, in which many fine selections
were heard, a vote was taken with the Edison far
in advance. By a rising vote at midnight the
motion was carried to declare the Edison Disc the
unanimous choice.

1913—FAREWELL !
A MOST PROSPEROUS YEAR!

CAREFUL and conservative review of the
A phonograph business during the past year

demonstrates, beyond a peradventure, that
it has been the most successful the trade has ever
enjoyed. NINETEEN THIRTEEN has broken
all records; even the record breaking figures of
1912. Every phase of the industry has shown a
distinct advance—the financial stability of those
in the trade rates higher today than ever before;
better salesmen, on the whole, are now actively
engaged and a better understanding exists all
along the line—between factory and jobber; be-
tween the jobber and dealer; between the dealer
and purchaser. The sale of records has been phe-
nomenal; the demand for Edison Disc records
has been so insatiable that even with increased
output in the factory we are unable to keep any-
where near abreast of orders.

Another encouraging sign of the times is that
large and influential piano houses—notably Hard-
man, Peck & Company, New York and Brooklyn—
have taken up the Edison Disc and devoted much
space to it and put on special salesmen to handle
it. They recognize it as a musical instrument, and
therefore a legitimate part of their broader equip-
ment.

The prospects for still greater advance during
1914 were never so bright. Reports show that the
Edison line, both Cylinder and Disc, is much
appreciated by a discriminating public. The sales
of the Disc show that a wealthy and musical clientele
is now buying phonographs. The types most in
favor are the more expensive cabinets. The $250
Disc seems to be the general favorite while the
calls for the still more expensive types form a con-
siderable number of the bulk of the orders.

The fact that several large and important dealers
have voluntarily given up the handling of all except
the Edison line is one of the best indications, from
a business standpoint, that the Edison is meeting a
real demand for a superior musical instrument and
is most satisfactory when sold. In several
instances the simple playing of the Edison Disc,
after other machines have been heard, was enough
to change a prospect’s original intention to acquire
other than the Edison, to a reconsideration, with a
final result that an Edison was selected at even a
higher figure than contemplated when entering the
store.

NINETEEN FOURTEEN opens most auspi-
ciously for both lines of Edison instruments.

NOW, FOR A GREATER, FAR GREATER
RESULT THAN THE YEAR JUST CLOSED'!

Don’t wait for a gold mine to be discovered.
The gold to be had comes from hard, genuine work.



EDISON PHONOGRAPH MONTHLY, JANUARY, 1914 5

LAUDER RECEIVING 35,625 A
WEEK!

Harry Lauder, the highest paid entertainer in
the world, has just secured an engagement at
Glasgow, Scotland, at the princely weekly emolu-
ment of £1,125. (85,625 per week)! Just think of
it! And yet the Edison Phonograph enthusiast
can hear some of these same Scotch songs of Lauder’s
The Lauder records have
been exceptionally well recorded and are clear and
true.

for 50 cents a piece!

We have already issued five.

“Happiness as an Asset” with Mr. Lauder is of
a very substantial kind. “ It pays to be happy,”
doubtless is his foremost maxim!

HELEN KELLER ENJOYS THE DISC
AT THE EDISON RESIDENCE

Y special invitation of Mr. and Mrs. Edison
B an opportunity was afforded Miss Keller on
14th to enjoy the Edison Disc
under the most favorable circumstances. As it was
only recently reported that Miss Keller could ap-
preciate musical vibrations at all, we were much in-
terested in this experience at the Edison home. At
no time could it be said that she “heard” the disc;
the vibrations of the music, particularly ragtime

December

and band music, were conveyed to her by her
fingers upon the crown of a silk hat placed with
the horn. From the expressions of delight on her
face, it was evident she enjoyed for the first time
the vibrations of some of the finest disc records.
She was charmed with the instrument and with its
marvelous power to reproduce music so sweetly.
The occasion was quite a memorable one and
Mr. and Mrs. Edison were more than pleased
with the success of their endeavor to have Miss
Keller fully enjoy the Disc.
the West Mr.

experiments along the §ame lines.

On her return from
Edison will again conduct some

MR. EDISON HARD AT IT AGAIN!

ESPITE the restraining orders of his phy-

sician, who attended him in his recent slight

illness, Mr. Edison is working again late at
night in his labratory. “Forty-five years in the
laboratory has so tuned me to hard work that I’m
sick if I’'m away from it,” he said recently, “and
for that reason I will never take another vacation.”
Most of his time he is spending in his chemical
laboratory, in which he has not worked for any
length of time since he completed his storage
battery. He says he will not rest until he has per-
fected the “‘talking movie” or kinetophone. “Before
long I will have it so a poor man and his family
can have the best shows and operas by the best
actors and artists, for a nickel.” Work is his tonic
and he is never happier than when engaged upon
some newdevelopment in his laboratory experiments
with the same vigor and determination and keen
enjoyment as when ayoung man.

JACQUES URLUS

whose portrait in stage costume we give on the
cover page of this issue of the MoNTHLY, is one of
the world’s famous dramatic tenors.
is Wagner,
Tristan,
singer).

His specialty
his favorite roles being, Siegfried,
Siegmund, Walther Stolzing (Meister-
He made his début at the Metropolitan
opera house in 1912 and scored a great success.
He excels by his many sided qualities—beautiful
tone production, purity and sweetness of voice,
artistic interpretation and high class acting. He
is considered now the greatest Wagnerian tenor.
He has also won considerable fame as a concert
singer, giving a fine interpretation of classical and
modern songs. The press is enthusiastic in praise
of his voice and his acting.

The following Edison disc
Jacques Urlus:

83011 Prieslied (Prize Song)—Die Meistersinger
(Wagner) in German $3.00.
Sciliana (O, Lola, Fair as Flowers in Beauty
Smiling)—Cavalleria.

83009 Rusticana (Mascagni) in German, $3.00.
83019 Das Zauberlied (The Magic Song) (Meyer-

Helmund). In German, orchestra accompani-
ment. (Forthcoming; not yet ready).

83020 Sehnsucht (Yearning) (Rubemtem) In Ger-
man, orchestra accompaniment. (Forthcom-
ing; not yet ready).

83021 Murmelndes Liftchen (Murmuring Zephyr)
(Jensen). In German, orchestra accompani-
ment.

records are by

A DROP OF OIL

is needed occasionally on the ivory tips of the
governor of the Disc. This will improve the regu-
lation and do away with any irregularity in speed,
Try it and you will be surprised what an improve-
ment results.
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WHO’S WHO AMONG EDISON JOBBERS
FIRST ARTICLE:

ITH a view to even closer fellowship than can be pro-
moted by Jobber’s Convention, we have planned a series
of articles on the above topic and invited Edison Job -

bers to furnish original papers, each one taking some phrase of the
phonograph wholesale line that will prove helpful to all Jobbers
and Dealers. We hope to precede the formal paper with a
brief outline of each House’s career; how it started; its growth,
and to what it attributes its success. In this way it is possible
we may obtain some facts that will be highly encouraging to
the new Dealer just about to start in the Edison line. In the
articles themselves we trust the various Jobbers who write,

will form a sort of “round table” for the interchange of help-
ful experiences, policies and plans.

The opening article appears below, very appropriately upon
the broad subject of “How to Promote Closer Relations Be-
tween Jobber and Dealer.” Next month, Mr. Louis Buehn
of Philadelphia will tell how to handle the difficult problems of
“Credits.” Mr. H. H. Blish, Mr. Laurence Lucker, Mr. E. W.
Kipp and a number of others have expressed their desire
to join us in these articles and we are hoping the series may
be not only interesting to Jobber and Dealer alike, but tend
to bring them both closer together in a perfect understanding.

—The Editor.

W. O. PARDEE
Pres. and Treas.

Guy R. ConNEr
Salesman

Iy

. T. KEENEY
Salesman

F. H. SiLriMan

In charge of the
Boston Office

H. H. ELLENBERGER
Secretary

e -—

F. H. RipLeY
Salesman

R. C. Pecx
Salesman

PARDEE-ELLENBERGER CO., INC.

94 State Street, New Haven, Conn.
66 Batterymarch Street, Boston, Mass.
“Excluswely Edison” Jobbers

That large things have their beginning in a small
way was never more evidenced than in the incep-
tion of the Pardee-Ellenberger Company. It was
away back in 1896 that this company was organ-
ized with a capital of twenty-five hundred dollars
and it has always been a great matter of pride to
them that this represents the only cash or any
other investment that was ever made in the Com-
pany and that their business to-day is the growth

and expansion of that insignificant amount. In
March of that year they hung up their sign and
opened the doors of a little store, fifteen by thirty-
five feet, in one of New Haven’s side streets, with
more enthusiasm than capital but with the feeling
that they had started right. While their business the
first two' years was not phenomenal, nerve was not
lacking and at the end of that time they moved
into larger quarters. Looking back now it is
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rather amusing when they recall that the size of
the new store seemed so overwhelmingly large that
they considered sub-letting a portion of it although,
as a matter of fact, this was never done.

Their first order for phonograph goods consisted
of twenty-five machines and seven hundred and
fifty records, which was “‘going some” in those days.
If they had followed the caution of their friends
they probably would never have made this plunge,
as they were advised that the phonograph was
simply a novelty and the market practically sup-
plied. When, a few years later, they sold in a
single twelve months over half a million of records
and over three thousand machines they felt that
their action had been justified. Each succeeding
year showed a remarkable increase and the store
which had at first seemed so large became entirely
inadequate and it was necessary to find larger
quarters. In 1906 the building at 96 State St.,
New Haven, Connecticut, was purchased, where
they still continue to serve their dealers who are
located in the southern portion of New England.
This is in the heart of the wholesale district, very
spacious and well adapted for their needs.

Satisfied that they could expand their busi-
ness by reaching into new fields, their Boston
office was opened up in the summer of 1911, with
Mr. F. H. Silliman in charge. Quarters were

selected at Franklin and Batterymarch Sts., an
admirable location for wholesale business owing
to the fact that it is the center of the express and
shipping facilities, enabling them to serve their
customers with every degree of promptness. The
growth at this point has been most gratifying and
the increase month after month has been remarkable.

To-day, from both their New Haven and Boston
offices, their travellers cover all six of the New
England States and the Edison dealer who has not
heard of nor been impressed by The P. E. “Prompt
Efficient Co.,” service is difficult to find.

There are three things which have contributed
largely to their success and have been important
factors:

Ist. The selection of an exceptional sales force;
the rare good fortune in procuring men of excep-
tional qualities who have had the interest of the
house at heart, first, last and all the time.

2d. The policy of fair treatment and good ser-
vice to their dealers.

3d. The right kind of goods and confidence in
them.

HOW TO PROMOTE CLOSER RELA-
TIONS BETWEEN JOBBER
AND DEALER

By F. H. SiLLimaN, oF PARDEE-ELLENBERGER Co.

ANY men prominent in the Phonograph
Trade have discussed this subject at var-
ious times. It is of great importance to

both Jobber and Dealer, and one open to much
difference of opinion.

From my own observation, covering a number
of years as a traveling salesman, and later as

manager of traveling men, I am firmly convinced
that one of the best ways the Jobber can promote
closer relations with his Dealers is to have the right
kind of men on his traveling force, calling at regu-
lar intervals on the Dealer.

The kind of traveling man I have in mind,
studies his territory in a thoroughly scientific man-
ner, and knows the particular requirements of
each individual Dealer that he calls upon. He is of
great help to his Dealers; they look to him for
suggestions; he often arranges their advertising
and shows them how to display their line to the
best possible advantage. He is the Dealer’s right
hand man, often standing between him and the
Jobber on the matter of credits; for the credit
man must rely to a considerable extent on the travel-
ing man’s thorough knowledge of his Dealers.

The right kind of a traveling man will fight for
his house to the last ditch when on the road, and
when he gets to the office will fight for his Dealer’s
interests in the same manner. In a large territory,
very few Dealers get to know anyone connected
with the Jobbing House but the traveling man,
and the impression he gets of the traveling man is
his impression of the whole concern. Often a
Dealer will have a prospective customer for a
high-price phonograph which he cannot close.
Here is where the traveling man should shine to
advantage, both for the Dealer and the firm he
represents. He should devote enough of his time,
and the time of the Jobber who employs him, to
make this sale that the Dealer is unable to close.
This should be comparatively easy for the traveling
man, as the prospect is bound to be impressed by
one who represents the Jobber. The traveling
man has a mind full of similar cases, and his sales
talk is bound to be more impressive than any talk
the Dealer could give. If the sale is made, the
Jobber has certainly helped the Dealer and pro-
moted a closer relation between them both.

What the new Dealer needs is education; and
speaking for ourselves, we teach him. Our sales-
men are not only salesmen in every sense of the
word, but are business advisors. As an institu-
tion, we are trained to act as the new Dealer’s
counsel; to advise him about the technical features
of the machines; to instruct him on the scope of
the records and their value as a permanent monthly
income; to assist him in writing advertisements
and in the promotion of business; to help him
secure a firm footing on the rocky ledge of credits;
to show him about window displays, advertising
and other publicity; and in fact, aid him in a hun-
dred and one ways for the successful growth of his
business.

What all Jobbers and Jobbers’ assistants should
remember is that there is a great deal more than
the bare sale of goods to the Dealer; and when
they do bear this clearly in mind they will find
retail distribution on a more efficient basis; and
after all, it is the retail sales that count with the

Jobber.

“Edison Exclusively” and “Exclusively Wholesale”
has been the policy to which they owe a good
share of their success. Keeping ever in mind the
goods they had to offer, having implicit faith in
Edison quality, and Edison treatment, they have
never lost sight of the fact that their end of the
line was wholesale only. This has enabled them
to concentrate all their own and their sales force’s
effort’s upon a definite and distinct proposition.
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PUSH THE FOUR-MINUTE AT-
TACHMENT OFFER

HOUSANDS of Edison Phonograph owners
have not yet experienced the pleasure of hear-
ing the Blue Amberol Record. They own an
Edison—but it’s the two-minute machine; or they
own a four-minute machine that has a sapphire
reproducer. Doubtless many of these peope have
allowed their Edison to lapse into disuse, for we
cannot conceive of an Edison enthusiast continuing
to play wax records to the exclusion of the Blue
Amberols. The trouble is right here; they don’t
know of the attachment for playing Blue Amberols;
they think they must discard their present machine
and buy an entire new equipment, and they are
not prepared to expend the money to do so.
Here’s where the Fishing is good! Instead of
talking an expense of $50 or more for an Edison
phonograph and convincing them that the Edison
is best, all you have to do is to play a few Blue
Amberols and let them hear them! Then talk
Attachment and actually show them that they will
get Ten Special Blue Amberols in the offer without
additional charge—virtually a gift of $5.00. By
converting then you add a permanent customer for
records. It’s well worth the trouble. Now that
the holiday rush is over why not get after these
people? We give below a draft of a letter (in case
you can’t call personally) and we will be pleased to
supply as many Ten Special Record Attachment

circulars as you can use.

DRrRAFT oF LETTER To THose WHo Srourp Have THE Epison
ATTACHMENT PuT oN THEIR Two MINUTE MACHINES

Dear Sir:

We understand that you have an Edison Phonograph with
several wax records, and that, as yet, you have not had the
Attachment placed on it which will enable you to play the new
Blue Amberol Records.

We have a proposition to make you. The attachment
referred to is a small device, easily applied, that converts
your machine into an up to date one, and gives you a whole
list of Blue Amberol Records to select from, while not obliging
you to discard the wax records you already have.

This attachment costs (including a Diamond Point Repro-
ducer) from $10.75 to $13.75 according to the type of Edison
Machine it is to be adjusted to; some types requiring more
adjustment than others.

To induce you to have this attachment placed on vour
machine we offer you without extra charge Ten Special Blue
Amberol Records, which cannot be had in any other way.
They are not listed. They are exceptionally fine! This reduces
the cost of the attachment practically $5.00 as these records
would sell for 50 cents each. This is a Special Offer open only
for a limited time and is made solely to induce you to have
the attachment put on.

The Blue Amberol Record is vastly superior to the wax,
being clearer and harder. It shows practically no wear by
repeated use, and is unbreakable.

The New Diamond Point reproducer is included with each
attachment (except for the Gem).

Our representative ( ) will
gladly explain this attachment and see that it is put on your
machine properly, and also see that you get the Ten Records.

Do not neglect this opportunity to bring your Edison up to
date. Hear the Blue Amberol and then you will appreciate
the importance of having your machine adjusted to play it.

Yours very truly,

Still another good fishing ground: Get after
those who have a sapphire but not a diamond
point reproducer. We will supply plenty of Dia-
mond Point Reproducer circulars.

PUSHING THE EDISON LINE IN
DENVER

HE Denver Dry Goods Co. has been a jobber

of the Edison Phonograph since 1895, and it

was among the first concerns to take on thedisc
line, the initial shipment having arrived in Novem-
ber, 1912. This store shows complete lines of models
and finishes in both cylinder and disc types, and
they are handsomely displayed in parlors and
booths on the fourth floor, facing the elevators,
an especially advantageous location, as hundreds
of Denver’s most prosperous and exclusive people
patronize the tea room and must take the elevator
here. Demonstrations are conducted here daily
from 9.30 to 5 o’clock, and in addition a $200 disc
model is kept in the tea room for the entertainment
of guests. Instrumental selections are played at
request and the machine is in almost constant
operation during lunch hours. Those who ask for
vocal selections are requested to hear them in the
demonstration parlors. Many sales have material-
ized from the interest aroused through these tea
room demonstrations.

The phonograph department, wholesale and
retail, is in charge of W. C. Wyatt, a real Edison
enthusiast, and a firm believer in persistent demon-
stration at both store and home. He wants con-
stant, creditable window display and he co-operates
actively and interestedly with both dealers and
individual purchasers toward obtaining perfectly
satisfactory results. At present the greatest effort
is given to the disc line, and it is being received
with favor so marked that its immediate and im-
mense success is assured.

ONE OF THE KIND OF DEALERS
WE WANT EVERYWHERE

UT in Monmouth, Ill., a town of some ten
thousand population, is our enterprising

C. J. Moore, who, in addition to handling a

full line of sporting goods, motor cylces, etc., has
a very active department of Edison Phonographs
and Records. Our representative reported that
Mr. Moore had some sixteen hundred wax records
still on hand and several of the horn type of ma-
chines, and yet felt he had no cause to complain
as he was confident he could work off all the records
and machines. Meanwhile he was actively pushing
the sale of the Blue Amberols and the new hornless
models. He was well satisfied with the fairness
of the exchange arrangement for the wax records,
but is not going to lie down and take that way
alone of reducing his old stock. He is pushing
the wax records and horn type of machines and feels
that they offer at the price a good investment for
many of his prospects. Would that we had more
of such dealers. He is one of the kind of dealers

we want everywhere.
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A FAMILIAR OCCURRENCE IN
FALL RIVER, MASS.

Last month we spoke of W. D. Wilmot of Fall
River and his enterprising method of advertising
in his local papers. Mr. Wilmot reports excellent
business during the Fall months and particularly
at Holiday time. Mr. Wilmot gives his personal
attention to closing up disc and cylinder machine
sales and rarely ever fails to land an earnest inquirer
for an Edison phonograph. Judging by the above
scene, recently taken, we think Mr. Wilmot must
be on the right track in the phonograph business.
His jobbers say: “Wilmot i1s a veteran in the
talking machine industry and his judgment is
based on experience and an analysis of the future.
What Wilmot i1s doing, every dealer can do in his
own town, if he sets about it vigorously.”

EDISON SCHOOL PHONOGRAPH
NOW 360

MATERIAL reduction in the price of the
A Edison School Phonograph has been an-

nounced in Sales Department Bulletin 146
issued Nov. Ist. There are also special quotations
given for school phonographs in quantities from
five to twenty. Any dealer who has not yet received
this Bulletin should apply for it at once.
new prices should open up a field with the schools
if earnest aggressive efforts are put forth.

GOLD MEDALS AWARDED

Both the cylinder and the disc types of Edison
phonographs received gold medal awards recently
at the California State Fair held at Sacramento.
This is the highest award possible, and the State
Fair, an annual event, ranks first in great Fairs on
the Pacific Coast.

The

THE EDISON LINE TO BE
HANDLED BY
HARDMAN, PECK & CO.
NEW YORK AND BROOKLYN

An important deal long under consideration,
has been closed with Hardman, Peck & Co., the
well-known New York piano house.

When all arrangements are completed, the official
home of the Edison disc products will be on the
fifth floor of the Hardman building. A number
of sound-proof demonstration booths are now being
constructed, and when these are finished the Edison
disc products will be displayed on the various floors
of the building. It is hardly necessary to state
that there is every indication of the Edison line
scoring a marked success with Hardman, Peck &
Co., as this company caters to the high grade and
wealthy. The Hardman house is located in the very
best, high-class shopping district of New York.
A complete line of records will be carried in stock
at all times at both locations.

SUSPENDED LIST DEC. 15th

Dealers named below have been suspended for
violating the license conditions forming part of
Dealers’ License Agreements, and are therefore
no longer entitled to discounts or any advantages
whatever under said agreement. Jobbers must not
accept a Dealer’s License Agreement from any of
these, or supply them with patented Edison phono-
graphs, reproducers, recorders or records without
first communicating with the Legal Department
of Thomas A. Edison, Inc., Orange, N. J.

C. H. Wolfe, Main St., Keokuk, Iowa.
Evans Bros. Furniture Co., Hillsboro, Ills.
A. H. Gruenstein, New Rockford, N. D.
John P. Crumpler, Harrison, Ark.
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TWO MORE NEW EDISON ARTISTS

IN THE MARCH BLUE AMBEROL LIST

EDMUND A. JAHN

Was born October 29th,
1872, of German par-
ents, at Wheeling, W.
Va. His musical educa-
tion is entirely Ameri-
can. Having studied at
Cincinnati College of
| Music under W. 5.
. Sterling. He graduated
' from this college, and
received the Springer
medal, and later became
amember of the Faculty,
teaching voice there
until he came to New
York City, having re-
signed his position for the larger opportunity
New York affords. While in New York,
Mr. Jahn says he was fortunate enough to
study with Mr. Howard Brown, one of the greatest
teachers in America. To him Mr. Jahn gives the
most credit for his success.

Mr. Jahn occupies a unique position among the
artists. He is recognized as one of the foremost
church singers, being bass soloist at the St. Nicholas
Collegiate Church, 48th Street and 5th Avenue,
New York City. He also has a reputation in the
concert field as an artist of fine quality, having
appeared in festivals and concerts throughout the
States.

The Press has highly commended his work
wherever he has appeared. Following i1s a notice
of Mr. Jahn singing at the Bach Festival at Beth-
lehem, Pa.

“Mr. Jahn has a rich bass voice with a sympa-
thetic quality that at once communicates itself
to the audience. His emotions are dignified and
artistic, his phrasing is good and he sings with
assured musicianship.”—7The Globe of Bethlehem, Pa.

Mr. Jahn’s style and beauty of voice is a reminder
of the great Max Heinrich. Punchinello, in the
March Blue Amberol List (2180) is one of Hein-
rich’s popular songs. In this, Mr. Jahn has not
imitated Heinrich, but he possesses the same
scholarly handling of the voice and has the true
gift of song. Mr. Jahn specializes in Oratorio, Con-
cert and Recital German Lied and Classic mold
of song.

A great pleasure is in store for Edison Blue
Amberol Record owners in the acquisition of Mr.
Jahn to the ranks of Edison artists.

EDMUND A. JAHN

Baritone

GUSTAV F. HEIM

Gustav F. Heim is
acknowledged as one of
the world’s greatest
trumpeters. He was
born in Schleusingen |
Thuringen, Germany,
May 8, 1879. He began
the study of music at
an early age under his
father.

Arriving in St. Louis,
he was engaged to play
first trumpet with the
Choral Symphony So-
ciety, Mr. Alfred Ernst,
conductor.  Becoming
acquainted with the Committee of Music of the
World’s Fair, Mr. Heim was engaged by Mr. Stewart
of Boston, Mass., (director of the Music Committee)
to play solo trumpet withthe World’s Fair Orchestra
of eighty-five members, which was conducted by
different leaders, among whom were Mr. Karl
Komzack of Vienna, Mr. Walter Damrosch, con-
ductor of the New York Symphony Orchestra,
Mr. Van der Stucken, conductor of the Cincinnati
Symphony Orchestra, and Mr. Heuberger of
Vienna.

GUSTAV F. HEIM

Cornetist

The Orchestra played in the Tyrolean Alps and
the Symphony Concerts in Festival Hall. Among
the visitors at the Fair were Mr. Fritz Scheel,
late conductor of the Philadelphia Symphony
Orchestra. He procured Mr. Heim to play first
trumpet in the Philadelphia Orchestra, which
position he held for two years. When Dr. Carl
Muck of the Royal Opera Co. of Berlin was engaged
by Mr. Higginson to conduct the Boston Symphony
Orchestra, Mr. Heim was engaged for first trumpet.

Philip Hale, the noted musical writer critic
says of Mr. Heim: ‘“Never has the Boston Sym-
phony Orchestra seemed so elastic, so dramatic,
so plastic and so euphonious,and we donot forget the
stirring and magnificent performances of the past.
Each member shared in the glory, and yet it is
not invidious to speak of Mr. Heim’s superb play-
ing of the difficult trumpet part in the first move-
ment, for the dramatic—we had almost written
theatrical—effect of many pages depends upon the
skill and the audacity of the solo trumpeter.”

Mr. Heim contributes to the March list of Blue
Amberols “Stabat Mater—Inflammatus.”” (2183).
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BLUE AMBEROLS FOR MARCH

To be on sale February 23d

CONCERT LIST

75 cents each in the United States; $1.00 each in Canada

28188 Maritana—In Happy Moments (Wallace)

Thomas Chalmers
Baritone solo

28189 (a) Volksliedchen (Komzak); (b) Bohemian

2179

2180

2181

2182

2183

2184

2185

2186

2187

2188

2189

2190

2191

2192

2193

2194

Dance (Kaessmayer) The Hoffman Quartet
String quartet

28190 Dearest Name—Rigoletto (Ferdi)

Anna Case
Soprano solo, 1n English

28191 The Secret (John Prindle Scott)

Orville Harrold

Tenor solo

REGULAR LIST

50 cents each in the United States; 65 cents each in Canada

Favorite Airs from the Mikado (Gilbert
and Sullivan) Edison Light Opera Co.

Punchinello (Molloy) Edmund A. Jahn

Baritone solo

Love is a Story That’s Old—The Madcap
Duchess (Herbert) Mary Carson

Soprano solo and chorus

You’ve Got Your Mother’s Big Blue Eyes
(Berlin) Walter Van Brunt

Tenor solo

Stabat Mater—Inflammatus (Rossin?)
Gustav F. Heim

Cornet solo

La Bohéme—Rudolph’s Narrative (Puccini)
Charles W. Harrison

Tenor solo

Beautiful Birds, Sing On (Howe)

Marie Kaiser
Soprano solo

The Old Clarinet—Oh I Say (Gilbert)
Empire Vaudeville Co.
A musical farce from the French

Dream Days (Johnson)
Tenor solo

You Need a Rag (Morse

Male voices

Jesus, I Come (Stebbins)
John Young and Fred’k. J. Wheeler

Sacred. Tenor and baritone duct
That’s How I Lost Him (Browne) Ada Jones

Comic song

Manuel Romain

Premier Quartet

Fein und chic Gavotte (Franz von Blon)
United States Marine Band

Aunt Mandy Billy Golden and Joe Hughes
Vaudeville specialty

The Battle Eve (Bonheur)
Vernon Archibald and Royal Fish

Baritone and tenor

He’d Have to Get Under—Get Out and
Get Under (A4brahams) Billy Murray

Comic song

2195

2196

2197

2198

2199

2200

2201

2202

2203

2204

2200

2206

2207

2208

2909

Bonnie Scotland Medley—Variations (Fred
Lax) Charles Daab
Xylophone solo
There’s a Girl in Arizona (Irving Berlin)
George Wilton Ballard
Tenor solo
The Pussy Cat Rag (Daly and Allen)
Peerless Quartet and Ada Jones
Comic song
Love Has Done Wonders for Me (Solman)
Helen Clark and Emory B. Randolph
Contralto and tenor duet
G. A. R. Patrol (Fassett)
New York Military Band
Who Will Be With You When I Go Away
(Farrell)
Arthur Collins and Byron G. Harlan
Coon duet
Dixie Days (Fitzgibbon)
Owen J. McCormack
Baritone solo with chorus
By the Old Wishing Well (Sherman)
Albert H. Campbell and Irving Gillette

Tenor duet

Columbian Exposition March (W hite)
New York Military Band

Dreams of Galilee (C. P. Morrison)
Edison Mixed Quartet
Sacred. Mixed voices, organ accompaniment
Peg o’ My Heart Medley—Turkey Trot
National Promenade Band
For dancing
Dreaming—Waltz Hesitation (Joyce)
National Promenade Band
For dancing
Ma Poulette One-Step (Roberts)
National Promenade Band
For dancing
When It’s Apple Blossom Time in Normandy
Medley—Turkey Trot

National Promenade Band
For dancing

The Dream Tango (Davpis)
National Promenade Band
For dancing
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EDISON DISC RECORDS

We give below a list of Disc records issued since the list in the October MONTHLY,

for the convenience of readers and for reference purpose.

Price, $1.00 Each

50074 Gold and Silver Waltz (Lekar) For dancing..........cocooooeevivieiiiie weeeeeeeeen... Brass Orchestra
Glory of the Yankee Navy March (Sousa)............cooeceveevveeeeeeeeeeeeeeeane...Brass Orchestra
50075 Montrose Two-Step (Cogswell) For dancing.........cooooveeeeeeeeeioe oo oo Brass Orchestra
Les Sirénes Waltz (W aldteufel) ... eeeeoee e e e, Brass Orchestra
50076 Lustspiel Overture (Keéler Bela).......ooocooe oo oo et e e Brass Orchestra
It Blew! Blew! Blew!—Schottische (Johnson) For dancmg .............................. Brass Orchestra
50077 Dancing in the Barn—Schottische. For dancing..............................................Brass Orchestra
Wiener Bon-Bons Waltz (Strauss) For dancmg .................................................... Brass Orchestra
50078 | Fidelity Two-Step (Losey) For dancing... .. ..Brass Orchestra
| Orpheus Overture (Offenbach).......ccooooeiioiiiis i e .Brass and Strlng Orchestra
50079 La Bella Argentina—Tango (Roberto) For dancing... teteeeeeireeinieeneseenn.. Brass Orchestra
La Rumba—Tango (Brymn) For dancmg ...Brass Orchestra
50080 Spanish Dances—1 and 2 (Moszkowski)... ..Brass Orchestra
Scarecrow Dance (RINGIEHEN) ......ccooeeeneeeeeieiaeeee e, ..Brass and String Orchestra
Officer of the Day Two-Step ( Hall-Alpert) and The Hurricane Two-Step (Paull)
50081 Brass Orchestra
Tango Land—Tango (Lodge)... ..Brass Orchestra
50082 / You’re Just Too Sweet to Live (Awry-Hart Smtth) ...... .Arthur Collins ‘and B ron G. Harlan
| Bake Dat Chicken Pie (Dumont)........cccoovevmoeiaeeiceeiaanann. Arthur Collins and Byron G. Harlan
50083 - (T Love the Name of Mary (Olcott and Ball) Tenor................ Walter Van Brunt and Chorus
I Trail of the Lonesome Pine (Carroll) Tenor....cooeevueviveeenn... Walter Van Brunt and Chorus
50084 - | Charme D’Amour—Valse Lente (Kenall) ... voeeeeeeooeeaeeeeeeaaeaan . Brass and String Orchestra
| The Red Man—Dwellers in the Western World (Sousa)......coooeeoveeieeieni Brass Orchestra
50085 ( Belle of New York March and 2d Reglment Conn. N. G. March (Reeve.r) ...... Brass Orchestra
i Ben Hur Chariot Race March (Paull)... weern....Brass Orchestra
50086 [ Rose Mousse (Entr’acte Valse) (BOSE) cu e e e e et e et e e e e e Strlng Orchestra
| The Black Man—Dwellers in the Western World (Sou.ra) verrvereeieineeennneo. Brass Orchestra
50087 (A Rural Festival—Barn Dance (Losey) .. eveeeooeeer e Brass Orchestra
| In the Chalet (Lamge) ... i et et et e et et et e e e e Reed Orchestra
50088 | Hungarian Lustspiel Overture ( Kéler-Béla).........cccoeeeeeiveeeeceeeeeeecceeeeeveeenen.. Brass Orchestra
| Raymond Overture (TA0Omas)........cccco i et st e e e e Brass Orchestra
50089 I'La Zingana—Mazurka (BoAm) .....ccoocoiiiiiiiiiiiinii i g s String Orchestra
I Kiss Waltz—Merry War (Johann Strauss).......ccoiiiiiiiiniiiionn e String Orchestra
50090 | The Merry Wives of Windsor Overture ( Nicolaz)... . ..Brass Orchestra
' Hungarian Serenade (Joncieres) ..o ovoveiiiieiiiieiiee e e et e _Brass and Strlng Orchestra
50091 I Jolly Fellows Waltz (Follstedr)........oooieireiis e it et e e e e Brass Orchestra
. Second Valse Brillante (Godard).........ccccovoemieiiii i seeee e Brass Orchestra
50092 . “Venetia—A Spring Song (T0BANT) .......coeeeoeueeeeeee et et e et e, String Orchestra
| Sweet Caress—Douce Caresse (Gillet) .................................................................... Reed Orchestra
50093 ! Massaniello Overture (AuUber)......ccouoveeeeiiieeieeee et e e e .. ..Brass Orchestra
i Slavonic Rhapsody (Frzedemann) ........................................................ Brass and Strlng Orchestra
50094 | I T Wished That You Belonged to Me (Browne) Tenor.................... Walter Van Brunt and Chorus
' There is No Love Like Mine (Hzrsch) Soprano and Tenor....Marie Kaiser and Royal Fish
50095 - “The Horse Trot (Davis) For dancing... ceveeeesereesneeennennee e Brass Orchestra
In Cairo—Oriental Patrol (von Blon)... ..Brass Orchestra
Chiming Bells of Long Ago (Shattuck) Soprano .................................. .Marie Narelle and Chorus
50096 . I Dreamt That I Dwelt in Marble Halls—Bohemian Girl (Balfe) Soprano
l Marie Narelle and Chorus
50097 Broken Melody (van Biene) Violoncello ... Leo Taussig
Dream of the Tyrolienne (Labitsky).....cooooiviiiiiiiiiiiiiiiit et e Instrumental Quartet
50098 Polonaise—Mignon (TAOMaAs).....ccccouoiiieiieeiie e et ceee et e et e et e et v cene seen e Brass Orchestra
In a Garden of Melody (Sudds)... ceeen.....Brass Orchestra
50099 Carnival of Venice—Variations (Pagamnz) ...................................... .Brass and Strlng Orchestra
Valse—Arabesque (Lack) ......c.oooeiumeiiii et et et ettt et e e e e e e Brass Orchestra
50100 ANy RaAZS (AUEN) oot et e et e e et e e e et e e s Arthur Collins
My Bambazoo (Snyder).....c.iiiivieieiiieiiee e Arthur Collins and Byron G. Harlan
50101 - Sleepy ROs€ (ANAIN0) ... cueiieeeee et e e et et e e e Walter Van Brunt
' With Joy My Heart—Chimes of Normandy (Planquette) Baritone.......... Marcus Kellermann
50102 / Mondaine—Valse-Berceuse (Bosc)....ocuiivieiiiiiieiie et ettt e e v e e String Orchestra
| Chanson Russe—Russian Fantasie (Sydney Smith)......ccooeeneee. Brass and String Orchestra
50103 | Hear Me, Gentle Maritana—Maritana (W allace) Baritone............ccc....... Vernon Archibald
| Pretty Girl Milking Her Cow (Johnson) Soprano.......c.ccceceerueenne Marie Narelle and Chorus
50104 | l O, Promise Me—Robin Hood (de Koven) Fluegelhorn........ccoeovivveiniiiienieenne. <. Anton Weiss
Ben Bolt—Fantasia ( K7eass) VIOIN.....c.ooiiiiiiiiiee et et e e e v Albert Weston
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Price, $1.50 Each

80099 Good-Bye Sweet Day (Fannah) Contralto............................. Christine Miller and Chorus
In Old Madrid (Trotére) Tenor.......ccooovveieeeiiiiiiiie e Reed Miller and Chorus

80100 The Rosary ( Nevin) Contralto................ooooooiii Christine Miller and Chorus
When the Robins Nest Again (Howard)................ e Soprano and Chorus

80101 Last Rose of Summer—Nlartha (Moore-Flotow) Soprano........ Elizabeth Spencer and Chorus
Angus MacDonald (Roeckel) Soprano...........occcoceeeiiiiii.., Marie Narelle and Chorus

80102 Malaguena—=Spanish Song (Pagans) Soprano...............coiiiiiiieiiii.., Lucrezia Bori
Hark! What I Tell to Thee—The Spirit Song ( H{aydn), Soprano solo

80103 Valse—]Juliet’s Waltz Song—Roméo et Juliette (Gounod). In English................ Marie Kaiser

Ah, My Son (Oh, mon fils)—Le Prophéte (Meyerbeer) Contralto. In English
Christine Miller

$0104 fDre_am of Home (Herbert) Nezzo-soprano..................ccoceiiiiiiiiiiie Elizabeth Spencer
\ Sympathy—The Firefly (Friml) Soprano and tenor..Elizabeth Spencer and Walter Van Brunt
80105 Funiculi-Funiculd (Denza) Tenor............ccoooooii, Charles W. Harrison and Chorus
Italian Street Song—Naughty Marietta ( Herbert) Soprano........ Marie Kaiser and Chorus

80107 Nocturne in E Flat (Chopin) Violoncello...........cooo oo, ~.Hans Kronold
My Heart at Thy Sweet Voice~—Samson et Dalila (Saint-Saéns) Violoncello..Hans Kronold

80108 A Summer GIrl (SOUSA) ... e e, Reed Orchestra
Whispering Flowers (00n BIon) ... oo e Reed Orchestra

80109 / Just Plain Folks (Stonehill) Soprano and baritone....Elizabeth Spencer and Vernon Archibald
Bendemeer’s Stream (Moore) Baritone...............ccooooiiiiiiii. Vernon Archibald and Chorus

80110 Tarantelle (Popper) Violoncello ... e Paulo Gruppe
Chant sans paroles (7Tschaikowsky) Violoncello........................ocoiiceeee. Paulo Gruppe
Farewell to Naples (Cottrau) Tenor.........ccooiiii e e, Reed Miller

80111 { Poor Wand’ring One—Pirates of Penzance (Gilbert and Sullivan) Soprano

Marie Kaiser and Chorus
I Draw Me Nearer (Crosby-Doane) Tenor and Baritone

80112 - John Young, Fred’k. J. Wheeler and Mixed Chorus
Crucific (Faure) Tenor and Baritone..........c.ccccovviviecee i John Young and Fred’k. J. Wheeler
80113 Come Back to Erin (Claribel) ... e e Mixed Quartet
Lullaby—Erminie (Jakobowski) Soprano............c....cc................ Elizabeth Spencer and Chorus
80114 In Happy Moments—NMlaritana (#allace) Baritone...................c..cccccoei e Thomas Chalmers
The Lover and the Bird (Guglielmo)......ccoocommeemieiiee e, Mixed Quartet

Price, $2.00 Each
Sweet Form That in My Dreamy Gaze—Lurline (/#allace) Tenor................ Albert Quesnel
82044 { Your Pardon, Darling, Forgive Me—Heart and Hand (Lecog) Soprano and Baritone

Marie Kaiser and Vernon Archibald
82045 O Paradise—Die Afrikanerin (Meyerbeer) Tenor, in German...........ccc....... Heinrich Hensel

Price, $2.50 Each

82518 Mlon coeur s’ouvre 3 ta voix—Samson et Dalila (Saint-Saéns) Contralto. In French
Eleonora de Cisneros
82519 Faites—Ilul mes aveaux—Faust (Gounod) Contralto in French............ Eleonora de Cisneros

Price, $3.00 Each

83004 Cielo e mar—La Gioconda (Ponchielli) Tenor. In Italian..................... Giuseppe Anselmi
83005 Vissi d’arte—La Tosca (Puccint) Soprano. In Italian................... Carmen Melis
83006 Una furtiva lagrima (Donizetti) Tenor. In Italian............ Alessandro Bonci
83007 Spirto gentil—La Favorita (Donizetti) Tenor. In Italian................ Giuseppe Anselmi
83008 Vesti la giubba—Pagliacci (Leoncavallo) Tenor. In Italian............. Giuseppe Anselmi
83009 Siciliana—Cavalleria Rusticana (Mascagni) Tenor. In German........... Jacques Urlus
83010 Marta—M’ appari—Martha (Flotow) Tenor. In Italian............... Alessandro Bonci

83011 Preislied (Prize Song) Die Meistersinger (W agner) Tenor. In German.......... Jacques Urlus
83012 Fra poco a me ricovero—Lucia di Lammermoor (Donizetti) Tenor. In Italian
Alessandro Bonci

83013 La donna ¢ mobile—Rigoletto (Ferdi) Tenor. In Italian ... Alessandro Bonci
83014 Otello—Piangea cantando—Willow Song (Ferd:i) Soprano. In Italian........ Aino Ackte
Additional List of 54 Edison Diamond-Disc Records
Issued December 10, 1913

Price, $1.00 in the United States; $1.25 in Canada

50106 Crimson Blushes (Caprice), (Lester) ......coooeiiiivioiie i, Brass and String Orchestra
Mazurka—Thecla (Badarzewska) .........c..cccoooviiniiieeeeeeee et e e Reed Orchestra
Sérénade Espagnole (Jungmann)...........cccoooiiiiiiiiiiiiiii e Reed Orchestra

50107 { Magpie and the Parrot—From Suite, A Love Episode in Birdland (Bendix) Humoresque
Reed Orchestra
50108 Vigoroso March (Losey).......... e e e et a e e ean e e e e e e e Brass Orchestra
Pizzicati—Sylvia (Delihes) ........ccooiiiiiiiiiiieiie et Brass Orchestra
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50109 My Heart to Thee (Mon coeur 2 Toi)—Souvenir du bal (Bokm)........c.c.......... Brass Orchestra
Bad’ner Mad’ln Waltz (Girls of Baden), ( Komzdk)....ccoeeueeeieies eeeeeeeeeennn, Brass Orchestra
50110 Vals po€tico (Fillanmueva@)...........ouviiiiveiin i e e et String Orchestra
Boton de Rosa (Garcia).......ccccccoooiviiieiiiiiiie et e, Brass and String Orchestra

(In the Stilly Night (In stiller Nacht) (Brinkmann) Song without words

50111 | ‘ Brass and String Orchestra
La Perle de Madrid—Spanish Waltz, (Lamotte)........ccccvvevvvneannen.. Brass and String Orchestra
50112 { Little Flatterer (Schmeichelkitzchen) (Eilenberg)........cccuooiviiimecoeeicieeieaeane.. Brass Orchestra
| Invitation to the Waltz (Aufforderung zum Tanz) (Von Weber).................... Brass Orchestra
50113 | Valse Fantastique (ERnGEIMANN) cveoveeeve et e et e s Brass and String Orchestra
Dream of Autumn—Reverie-Serenade (Losey).....ccooovoeeceiiiieeeiiieiie e String Orchestra

| When It’s Apple Blossom Time in Normandy (Mellor, Gifford and Trevor), Baritone
50114 ; orchestra accompaniment........cccecoveeeieeiieeiiie e et e Vernon Archibald and Chorus

| We Have Much to Be Thankful For (Berlin) Tenor, orchestra accompaniment
Walter Van Brunt and Chorus
50115 [ Naila Intermezzo (Waltz, Pas des Fleurs), from the ballet La Source (Delibes) Brass Orchestra
| Aisha—Indian Intermezzo, from Weber & Field’s All Aboard (Lindsay) ....Brass Orchestra

50116 | My Little Persian Rose Medley. For dancing.......cccoovevveceeesevcevee e, Brass Orchestra
1| Black and White Rag (Botsford)..c..ccc.ccos coririoeemneeensiieene e eeeesie s seascrases e, Brass Orchestra
50117 Alita (Wild Flower) (Losey) .ccuuiioioeeeeece e et e e Brass and String Orchestra
| In the Swing (Balancelle) Mazurka de Salon (Wachs).......occooiiviiiiiiinniinnnn, Reed Orchestra
50118 ¢ Feast of the Flowers—Valse Caprice (Losey)....ccccoooiiiivveuineicieee e e String Orchestra
I'Au Revoir—Romantic Melody (Sidney Smith).......ccoooooviiiiiiiiiiiiiiiiiii, String Orchestra
50119 . Mary Emerson Waltzes (LoSey) ..o et et e, String Orchestra
| Fadette-Impromptu (BoAm) ......c.ooooiiiiiiiiiiis e Reed Orchestra
50120 I May is HEre (BOAM) ...ccooeeeieie et e et et e et et et e Reed Orchestra
| Summer Night (BoAm).......o.ooooiivioii i Reed Orchestra
50121 . Wedding of the Fairies Waltz (JoAnson).....ccoveeiiiiiiiiiiiiiiieee e Reed Orchestra
| Tristesse (Stdney SMULR) oo oo e et e e Reed Orchestra
50122 [ Little SWeetheart (BOAM) .....c..ccooveueeeieeeeeeee e e s e et e e s Reed Orchestra
| Moorish Serenade (JuUmgmans).....ccccccooiiiaieiiiie et et e e e Reed Orchestra
50123 Hungarian Rag (Lenzberg) ... .oiioieiiiiiis e e e e ea e Brass Orchestra
La Catrera—Tango (de Basst) For dancing.....ccccccoov i i Brass Orchestra
50124 La Gazza Ladra Overture (ROSSINL) ...cccci viiiiiieeieet e et e e ete et et e e aaeans Brass Orchestra
Tendresse—Melodie expressive (RavITaA).......ccccciiioeeiiceiies it eeee e Brass Orchestra

Urna Fatale del mio destino—La Forza del Destino (Ferdi) Violoncello, orchestra
50125 =Yoo} 108 X0 08 ¢ 1-3 ¢ U A SOV P PRSP SRR Leo Taussig
Nina (Pergolesi-Popper), Violoncello, orchestra accompaniment....................cc........ Leo Taussig
50126 J L’Italiana in Algeri Overture (ROSSI72)..ccociiviiieeeieeeeeeceeeeeenns Brass and String Orchestra
| Doux Langage (Bluette) (Grllet).....ocoueeeieeeeeeiiieeeeees e e e e e Reed Orchestra
50127 . Far From Thee (JUngmanm) ... iiiiiiiiiiiii et e e String Orchestra
| Fare Thee Well (Brinkmann) (Song without words)......ccoovieiiien i String Orchestra
50128 | Garden of Love—Caprice (Ascher-Mahl)..........cccooevveveeeieiiaennen, Brass and String Orchestra
| Whispering of Love (Fon Blon) CharacteristiC.....cccuceueies cervieviieieries cieiee e e String Orchestra
50129 | Beau Brummel—Gavotte (Bendix)....oionimmitnmmrsmmerssnnsesss e st Reed Orchestra
| Spinning Song (BOoAmm) ..o e e Reed Orchestra
50130 | (a) Romanza expresiva (Schubert); (b) Historias y Cuentos—Jota (Rubi0)..String Orchestra
 Entr’acte, Act I—Chimes of Normandy (Planquette) .................... Brass and String Orchestra
50131 . Pagliacci Selection (Leoncavallo)...........ccooiiiiieiiiieiieeiisciiaee e e e e Brass Orchestra
| Bohemian Girl Overture (Balfe).....cccccoviiiiiiiiiniiiisici e Brass and String Orchestra
50132 . Spring of Love (EArich) ... et e e Instrumental Quartet
' Home, Sweet Home the World Over (Lampe).......ccooveceevneneaencnnnn. Brass and String Orchestra

Price, $1.50 in the United States; $2.00 in Canada

/ Scenes That are Brightest—Fantasia—Maritana (/#allace) Violin, Orchestra accompani-
BO116 | - TICI L s Gregor Skolnik
| Last Rose of Summer (Moore-Flotow) Violin, Violoncello, Flute and Harp
Venetian Instrumental Quartet
( Heart Bow’d Down—Bohemian Girl (Balfe) Baritone. In English, Orchestra accompani-
BOTL7 © oo OIS Thomas Chalmers
, Bonnie Doon (Ye Banks and Braes) (Burns) Contralto, Orchestra accompaniment
: Christine Miller and Chorus
| Just Before the Battle, Mother (Root), Tenor, Orchestra accompaniment
80118 - Walter Van Brunt and Chorus
| Won’t You Write a Letter, Papa? (Miller), Tenor, Orchestra accompaniment
. Walter Van Brunt and Chorus
80119 Depuis le jour (Ever since the day)—Louise (Charpentier) Soprano. In French, Orchestra
EYTeTe) ¢ oY oD 188 ¢ o U3 1 N OO USSR Anna Case
Charmant oiseau (Thou brilliant bird)—La Perle du Brésil (David) Soprano. In French

SOZ0 Flute Obligato.....cciciciee ettt e et e st e e e e b s e e e Anna Case
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On Yonder Rock Reclining—Fra Diavolo (Auber) Soprano and Tenor, Orchestra accom-
o8 U810 =3 o U PSSRSO Marie Kaiser and Royal Fish
Soldiery’ Chorus—Faust (Gounod) In English, Orchestra accompaniment................ Opera Co.
Her Bright Smile Haunts Me Still (#Wrighton) Tenor, Orchestra accompaniment
John Young and Chorus
Mary (Kind and Gentle is She) (Rickardson), Tenor, Orchestra accompaniment
\ Reed Miller
Happy Days (Strelezki), Soprano, violin and violoncello obligato .............. Elizabeth Spencer

80121 I
f
80123 1Takc Back the Heart (Claribel) Mezzo-soprano, Orchestra accompaniment

80122

Elizabeth Spencer

In Turn What Say You—D>M\laritana (/7allace), Soprano and baritone, Orchestra accom-
PANIIIIEIIE . o0 oot e et ete e et ceteees ceie e e eeee e e aeneeeeans Marie Kaiser and Vernon Archibald

The Harp That Once Thro’ Tara’s Halls (J1foore) Soprano and chorus, Orchestra accom-
PANIITIEIIT L.t cveiiiee e eceeiieeeeetas cteasaas eeeeeas sane ees 2eneoeesaassstan sarsee s sees ceseannnn. Marie Narelle and Chorus

80124

Price, $2.00 in the United States; $2.50 in Canada

Hungarian Dance—No. 7 (Brahms-Joachim) Violin, Piano accompaniment..Albert Spalding

82046 < (a) Schon Rosmarin ( Kreisler); (b) LAr1e31enne—Su1te—Intermezzo {R7%et) Violin
Pilano accompaniment.......cccceiiiiii i et e ettt e et et eaaae e Albert Spalding
82047 Humoresque (Dzorak) Violin, Piano accompaniment..............ccooeiivieeennne. Albert Spalding
Cavatina (Raff), Violin, Piano accompaniment.............cco oo, Albert Spalding
82048 Polonaise in A, Op. 85, No. 3 (/#1eniawski), Violin, Piano accompaniment....Albert Spalding
Hungarian_ Dance—No. 5(Brahms-Joachim), Vlolm Piano accompaniment.. Albert Spalding

82049 The Skylark (Yaw), Soprano, Orchestra accompaniment...........cccceeeeveuenn... Ellen Beach Yaw
82050 Torna a Surriento (de Curtis), Soprano. In Italian, Orchestra accompaniment..Carmen Melis
82051 Standchen (Serenade) (Schubert), Tenor. In German, Orchestra accompaniment
Heinrich Hensel
Price, $2.50 in the United States; $3.25 in Canada

82520 All’udir del sistro il suon (Hark the Zithern’s joyous sound)—Carmen (Bizet), Contralto.

In Italian, Orchestra accompaniment..............o..oooiiiiiiviineiicee e, Eleonora de Cisneros
82521 Ah! quel giqrro (Live this day)—Semiramide (Rossini) Contralto. In Italian, Orchestra

accompamment .............................................................................................. Eleonora de Cisneros
82522 Nobil Signori, salute—Les Huguenots (Meyerbeer), Contralto. In Italian, Orchestra

ACCOMPANIINENT 1.uitiitteiies e eeureieseeessee eeessaesteeseseaeseeneereee e easee e e aeneeeae sees eenees Zleonora de Cisneros

82523 Stride la vampa—Il Trovatore (7erdi) Contralto. In Italian, Orchestra accompaniment
Eleonora de Cisneros
82524 Voce di donna—La Gioconda (Ponchielli), Contralto. In Italian, Orchestra accompaniment
Eleonora de Cisneros
82525 Suicido—Gioconda (Ponchiellr), Soprano. In Italian, Orchestra accompaniment
Emmy Destinn
Price, $3.00 in the United States; $3.75 in Canada
83016 Stindchen (Serenade), (Strawuss), Tenor. In German, Orchestra accompaniment
Jacques Urlus

83017 Mein Lieber Schwan (My trusty swan) Lohengrin’s Abschied—Lohengrin (#agner),

Tenor. In German, Orchestra accompaniment................oocooiveiineieeic e Jacques Urlus
83018 Tu che a Dio splegastl I’ali (Thou hast spread thy wings)—Lucia di Lammermoor (Donizettr)

Tenor. In Italian, Orchestra accompaniment..........c...cooiveviieeioneee e Giuseppe Anselmi
83019 Das Zauberlied (The Magic Song), Meyer- Helmund, Tenor. In German, Orchestra

ACCOMPATIIMIEIIT .eutuies et eee et teteee seeeeseseeees e seaeeee een saessese s eeeeeen e an eeeeeeeeeen eeee eearnen Jacques Urlus

83020 Sehnsucht (Yearnings) (Rubinstein), Tenor. In German, Orchestra accompaniment
Jacques Urlus
83021 Murmelndes Luftchen (Murmuring Zephyr) (Jensen), Tenor. In German, Orchestra
ACCOMPANIIMIEIIT cuctii ittt ieteeetite s et e eeieeeeeteees seaeees eeeeseeseseesaes stessensseeneeesenneeeseans aeeens Jacques Urlus

ADVERTISING CUTS

We have just printed a “Catalog of Advertising Cuts’” which are
available to the Trade for advertising purposes. We desire every
dealer who 1s now advertising, or who contemplates doing so, to have
a copy of this Catalog and learn upon what conditions he may have
some of the cuts shown in it.

In this issue of the NONTHLY we are enclosing a post card, which
only needs signing and returning to us to receive a copy of this, free, by
mail. We want every live dealer to mail one of these cards to us and
we desire to furnish all such dealers with as many cuts as they can use
to advantage.




Jobbers of
Edison Phonographs and Records

DISC AND CYLINDER

CALIFORNIA

Los AnGELEs—Southern California Music Co.
San Francisco—Pacific Phonograph Co.

COLORADO
Denver—Denver Dry Goods Co.
CONNECTICUT
New Haven—Pardee-Ellenberger Co.
ILLINOIS
Cuicaco—The Phonograph Co.
INDIANA
Inp1anarorLis—Kipp-Link Phonograph Co.
IOWA
Des Moines—Harger & BLrisH.
MAINE

Bancor—S. L. Crosby Co.
PortLAND—Portland Sporting Goods Co.

MASSACHUSETTS
Boston—Pardee-Ellenberger Co.
MICHIGAN
DEeTroiT—American Phonograph Co.
MINNESOTA
Minneaporis—Laurence H. Lucker.
MISSOURI
St. Lours—Silverstone Music Co.
MONTANA
HeLena—Montana Phonograph Co.
NEBRASKA
Omana—Shultz Bros.
NEW JERSEY
Hosoxex—Eclipse Phonograph Co.
NEW YORK

GrovERrsviLLE—American Phonograph Co.
Osweco—Frank E. Bolway.
OHIO
CincinNaTI—The Phonograph Co.
CLEVELAND—The Phonograph Co.
ToLEpo—Hayes Music Co.
OREGON
PorTrLAND—Graves Music Co.
PENNSYLVANIA
PrrrsBurRGH—Buehn Phonograph Co.
WiLLiaMsPORT—W. A. MYERSs.
TENNESSEE
MEempuais—Atwood Phonograph Co.
TEXAS
Davrras—Southern Talking Machine Co.
Fort WortHa—Texas-Oklahoma Phonograph Co.
Houston—Houston Phonograph Co.

UTAH
OcpENn—Proudfit Sporting Goods Co.
VIRGINIA
Ricumonp—C. B. Haynes & Co.
WASHINGTON

SEaTTLE—EIilers Music House.
SpokANE—Graves Music Co.
WISCONSIN

MiLwaukee—Milwaukee Phonograph Co.

CANADA
Quesec—C. Robitaille.
MontrEAL—R. S. Williams & Sons Co., Ltd.
St. Joun—W. H. Thorne & Co., Ltd.
ToronTo—R. S. Williams & Sons Co., Ltd.
Vancouver—Kent Piano Co., Ltd.
WinnipEc—R. S. Williams & Sons Co., Ltd.

Babson Bros.

CarLcary—R. S. Williams & Sons Co., Ltd.

CYLINDER ONLY

ALABAMA

BirmincaaM—Talking Machine Co.
MosiLe—W. H. Reynalds.

COLORADO
DexvErR—Hext Music Co.

GEORGIA

ATtLanTaA—Atlanta Phonograph Co.
Wavcross—Youmans Jewelry Co.

ILLINOIS

Curcaco—Babson Bros.
James I. Lyons.
Peoria—Peoria Phonograph Co.
Putnam-Page Co., Inc.
Quincy—Quincy Phonograph Co.

IOWA
Sroux Crry—Harger & Blish.
MARYLAND
BartiMore—E. F. Droop & Sons Co.
MASSACHUSETTS

Boston—Eastern Talking Machine Co.
Iver Johnson Sporting Goods Co.
LoweLL—Thomas Wardell.
MINNESOTA

St. PAuL—W. J. Dyer & Bro.
Koehler & Hinrichs.

MISSOURI
Kansas City—Schmelzer Arms Co.

NEW HAMPSHIRE
MancuesTER—]John B. Varick Co.

NEW JERSEY
PaTErson—]James K. O’Dea.

NEW YORK
ALBany—Finch & Hahn.

BurraLo—W. D. Andrews Co.
Neal, Clark & Neal Co.
ErLmiraA—Elmira Arms Co.
New York Crry—Blackman Talking Machine Co.
J. F. Blackman & Son.
I. Davega, Jr., Inc.
S. B. Davega Co.
Greenhut-Siegel-Cooper Co.
RocuesteErR—Talking Machine Co.
Syracuse—W. D. Andrews Co.
Utica—Arthur F. Ferriss.
William Harrison.
OHIO

CorumBus—Perry B. Whitsit Co.

PENNSYLVANIA

PaiLapELPHIA—Louis Buehn.
C. J. Heppe & Son.
Penn Phonograph Co.
H. A. Weymann & Son.

ScranToN—Ackerman & Co.

RHODE ISLAND
ProvipEnce—]. A. Foster Co.
J. Samuels & Bro.
TEXAS

EL Paso—W. G. Walz Co. .
San Antonio—H. C: Rees Optical Co.

VERMONT
BurLingToN—American Phonograph Co.
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A BIG EDISON HOLIDAY TRADE REALIZED

C. E. Goodwin, General Manager for the Phono-
graph Company, Chicago, says: ‘I don’t ask any-
one to take any mere statement of mine; just
glance over the order books of our Retail Depart-
ment. They show fully 80 per cent. of the sales to
have been of the $250 machines. Strange as it
may seem, our wholesale business has shown a very
similar increase. The Edison disc is far eclipsing
all anticipation entertained for it.”

Mr. Laurence H. Lucker of Minneapolis, says:
“Nearly 300 per cent. increase” is the comparison
between December 1913 and the previous Decem-
ber. Had we taken in $1,000 more business we
would just have trebled our sales. We received
six carloads of Edison instruments just before
Christmas and one carload after Christmas, but
nearly everything has gone and we are about a
hundred machines behind in our orders. Much
of the business was high grade. We sold one $400
and one $450 Edison way out in North Dakota,
which serves to illustrate how the fame of the Edison
instrument is spreading.”

Ashley B. Cohn, of Hardman, Peck & Co., the
prominent Fifth Avenue piano house, New York,
(which recently closed arrangements to handle the
Edison disc line) says: ‘“Although our Edison
Disc Department had been open but a few weeks,
and our furnishings, booths, etc., completed for
only a fortnight, we have closed an Edison disc
business that is really amazing. At the present
time we have eight demonstration rooms, and it is
a tribute to the numerous qualities of the Edison
disc product that these rooms are crowded day
after day, and patrons waiting to get a chance to
enter them. On the Saturday before Christmas
several officials of the Company, two wholesale

plano travelers, two retail piano men and the
usual Edison disc sales-staff were all in attendance
upon disc customers and sales were lively.”

Manager Silliman, of the Pardee-Ellenberger
Company, Boston, was more than satisfied over
the year’s results, and the distribution of Edison
disc machines during the month of December was
phenomenal.

“After closing the best year in our history we
are naturally enthusiastic over the immediate pros-
pects for spring trade,” says W. A. Toennies of the
Eclipse Phonograph Co., Hoboken, N. J. “Our
gain over 1912, our former banner year, was sur-
prisingly large, and the most gratifying feature
of the Edison business is the fact that our business
this month shows a substantial increase over Jan.,
1913, and is steadily growing.”

“The Edison disc line is certainly increasing in
Since the first
official announcement, a few months ago, we have
been signing up new dealers day by day, and those
members of the trade who joined the Edison disc
band-wagon in the fall have all advised us of the
The
musical qualities of the Edison disc product, coupled
with the Edison advertising have certainly contribu-
ted in a large measure to this impressive success.”

“The hornless type of Edison Cylinder phono-
graphs are maintaining a steady popularity with
our dealers and it is pleasing to note that the
demand seems to be strongest for the higher-priced
hornless machines in preference to the cheaper
models. As a matter of fact the outlook for both
Edison disc and cylinder products is very encour-
aging and we expect 1914 to be even better than

popularity at a remarkable pace.

closing of an excellent holiday business.

last year.”
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ON THE EVE OF MR. EDISON'S
SIXTY-SEVENTH BIRTHDAY

HE sixty-seventh anniversary of Mr.
Edison’s birth will occur on February

11th. Nineteen Fourteen finds him

hale and hearty, yet still addicted to very
long hours in his laboratory. During
the past year while at work on the Disc
Phonograph, he organized and headed
one of his old-fashioned ‘insomnia
squads” which stayed with him, on the
job in the Laboratory and Works for
five consecutive weeks without more than
two or three hours sleep in each twenty-
four. A caterer brought food; the men’s
wives’ brought occasional shifts of cloth-
ing. Mr. Edison’s own time card (for
he punches the clock-time-cards the same
as any of his many employees) then
showed that he was working from 120
to 140 hours a week. Since his slight
illness last summer, however, he has,
perforce, let up a trifle in his long hours,
but remarked, when returning from a
vacation then, that forty-five years in
the laboratory had so tuned him to hard
work that he was sick if away from it.
However, during the latter part of

February he will leave home for several
weeks’ vacation in Florida with Henry
Ford, the well-known automobile manu-
facturer (a life-long friend), and with
John Burroughs, the naturalist.

As popular interest centers about Mr.
Edison’s work the past year, we may say
that his time has been spent almost ex-
clusively upon the perfecting of the disc
phonograph. In a recent interview with
the representative of the Cosmopolitan
Magazine, he made several interesting
statements concerning the phonograph’s
future:

“Forty per cent of the sounds that come from
an ordinary disc phonograph, do not telong in the
music. I have invented a new kind of a disc machine
which, with a clean record, absolutely eliminates
all these unnecessary noises. The difficulty is to
get an absolutely clean record. Records are sup-
posed to be clean when they are bought, but they
are not. They are not clean even when they leave
the factory. One of the problems upon which I am
now working is how to send out records clean and
keep them clean. It is marvelous how slight need
be the undulations upon a record to produce great

noises. Take a piece of clean glass, cut the shape
of a record and ‘play’ it on the machine and there
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is no sound. But breathe on this glass a dozen
times, put it away half an hour until the moisture
can harden, and then play the glass again and you
will hear a jumble of the most unearthly noises.”

“The phonograph can be made the greatest
musical instrument in the world. I intend to make
it so. My new disc phonograph is a long step in
this direction. But I cannot make the phono-
graph what it should be and what it can be, until
music is reduced to a scientific basis. In place
of all of these relative terms like ‘faster’ and ‘slower’
there must be rigid, definite terms. In establishing
certain definite musical measurements, I am going
to do for music exactly what I did for electricity
when I invented machines to measure it. I expect,
within the next three years, to do this, and when
I have accomplished my purpose I shall be in a
position to make a phonograph that will take the
lead over all other musical instruments.”

“I shall yet put before the world a phonograph
that will render whole operas better than the
singers” themselves could sing them in a theatre.
I mean by this that when heard on a phonograph
they will sound better than when heard in a theatre.
I shall do this by virtue of the fact that with a
phonograph I can record the voices better than any
person in a theatre can hear them. The acoustics
of no opera house are perfect. Something is always
lost between the singer and the auditor. ‘I shall
record the voices of singers in such a manner that
nothing will be lost.”

The subject of wave vibrations sug-
gests another matter that Edison is in-
vestigating. He is trying to catch with
the phonograph sounds that no human
ear can ever catch.

“There must be many sounds the ear does not
hear. Wave vibrations of a certain degree of fre-
quency come to us in the form of sound. Wave
vibrations of still greater frequency come to us in
the form of light. But there is a great gap between
the highest wave vibration that we can recognize
with the ear and the lowest vibration that we can
see with the eye. It therefore follows that there
are many sounds that we cannot hear and many
colors that we cannot see. I am trying to record
some of these sounds by running phonographs at
high speed and making records of whatever may be
in the air. My purpose is to reproduce these
sounds in wave lengths that the human ear can
catch by running the records again at lower speed.
So far I have not accomplished much, because the
sounds created by the mechanism of the phono-
graph itself drown out the unhearable sounds that
But
that is a difliculty that I shall sooner or later sur-
mount.

may have been recorded upon the record.

Most assuredly, there are many sounds

that we cannot hear, and just as certainly there
is a way to bring them within the range of the
human ear.”

Mr. Edison strongly contends that all
music should be standardized. It must
be reduced to a scientific basis. He con-
tends that the present method of indi-
cating time in music 1s very unsatis-
factory:

“There is no such thing as a definite musical
term relating to time. Take any piece of music
and look at it. This part, for instance, is marked
with a French word, meaning fast. The next is
marked ‘a little faster,” then comes ‘still faster’ and
‘very fast.” Now what do all these terms mean.
Faster means ‘faster’ of course, but faster than
what? There is the difficulty. Music should be
established upon so scientific a basis that anyone
can play a piece in precisely the time the composer
intended it should be played.
anything—and in my opinion it is worth much—
it is worth rendering perfectly. Yet it can never
be rendered perfectly until it i1s placed upon a
scientific basis. The lack of such a basis is largely
responsible for the bad music and the faking that
are everywhere apparent. ”’

If music is worth

Mr. Edison’s object in thus insisting
upon a standardization of music is pri-
marily to enable him to perfect the phono-
graph.

To indicate the exact degree of inten-
sity with which a composition shall be
rendered seems particularly near to the
line of impossibility, yet Mr. Edison
throws a new line upon the subject:

“Every musical sound is the product of a certain
number of vibrations to the second of a certain
material. The fashion now is to begin playing a
composition with whatever degree of intensity
seems appropriate to the player. A little farther
on the music is marked ‘loud,” ‘louder’ or ‘soft,
‘softer’™—terms that mean nothing because they
are merely relative and are not predecated upon any
definite basis of intensitv. As a matter of fact,
however, it is possible to equip a piano with instru-
ments that will register the rapidity of vibration
of each string that is struck. A composer playing
upon a piano thus equipped would have, at the
finish, a complete record of the vibrations that he
has created. This record would constitute an
accurate guide for other musicians. It would then
be possible for any musician to reproduce upon a
piano similarly equipped the same composition,
and reproduce it in precisely the same manner that
the composer created it.”
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SO
NEW
BOUONT BY

0AD OF THE WONDERFUL
LiRsoR DIAMOND DISC PHONOGRAPHS iy

GEORGE J.LENTH
ELKADER, IOWA.

POPULATION 1300.

ﬂﬂﬂﬂﬂﬂﬂ

CAR-LOAD DISC PHONOGRAPHS SHIPPED TO ONE DEALER
IN A TOWN OF ONLY 1300 POPULATION

EORGE ]J. LENTH of Elkader, Clayton
County, Iowa, is a hustler. If we may judge
from past and present performances, he has

a verv bright future ahead of him as a dealer in
Edison Phonographs.
The above illustration represents an actual ship-

ment made in a through car, direct from the Edison .

factory to Elkader, Iowa, on Wednesday, January
21. The car was filled exclusively with Edison
Disc Phonographs and records shipped to Mr.
Lenth.

Of course there is nothing remarkable about car
shipments at the Edison factory; they are a daily
occurrence. But a full car to a dealer (but not a
jobber) located in a humble Iowa county seat, with
only 1300 population, is worthy of special notice,
particularly where the element of financial respon-
sibility is entirely assured, as it is in this case.
Mr. Lenth’s credit is gilt-edged, so that the order
coming to us in the regular course of business,
through his jobbers, is not speculative in any
sense of the word, nor merely spectacular for
advertising purposes. It is a bona-fide order and a
genuine shipment.

And moreover, this is not an initial order. Messrs.
Harger & Blish of Des Moines, Iowa, his jobbers,
report his December sales little short of phenome-
nal. The pleasure of receiving prompt settlement
in the form of a check for $1000.00 is also a part
of their experience in handling this account.

Mr. Lenth is certainly a live wire with a broad

When he sizes

outlook on business propositions.

up his prospects he adds a good measure of con-
fidence in himself to land them, and then goes to
a long distance phone and talks car-lot shipment to
his jobbers. We imagine he then orders in such a
way as to fully cover them and more, thus reducing
the cost of delivery, besides insuring prompt,
direct shipment. Isn’t that the best way to
order?

We hope later to tell our readers just how Mr.
Lenth works to secure his prospects, and to land
Edison Disc purchases in a rural community. We
anticipate that one thing he will tell us is that he
carries a full line of Edison goods as a first requisite;
but we shall let him tell his own story, if he will,
next month.

When others know his methods, probably we
shall have the pleasure of acknowledging other
car-lot orders from dealers similarly located, in
the smaller towns.

We might also say a word in passing, that the
jobbers who handled this order have from the first
studied every detail to serve the dealer advisedly,
promptly, and with personal attention. When
the long distance telephone call came about a
car-lot shipment they didn’t speculate as to whether
this or that had best be done; they dispatched
their representative instantly to Elkader and prof-
fered their advice and help in the selection of styles
of machines to be ordered and there and then
arranged all details for shipment.

The result was that Mr. Lenth received his order
in first class shape, and without a hitch of any
kind. Co-operation between dealer and jobber,
and jobber and factory was never better exempli-
fied than in the handling of this order.
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WHO’S WHO AMONG EDISON JOBBERS
SECOND ARTICLE

LOUIS BUEHN

Edison Phonographs, Edison Dictating Machines
825 Arch Street, Philadelphia

HE writer’s affiliation with the talking ma-

chine business dates back to August, 1898,

while he was in the employ of Chas. S. Smith
and Company, Philadelphia, who at that time
took on a line of Edison Phonographs and records
in conjunction with their large bicycle business.

In a comparatively short time Mr. Smith found
it convenient to discontinue handling the line and
the Wells Phonograph Company was incorporated
in January, 1900, of which the writer became
secretary.

On August 1st, 1901, the business of the Wells
Phonograph Company was taken over by me
personally and from this small beginning developed
the present business conducted by myself.

In view of the limited capital that I had at my
command it was early apparent to me that the
most important thing for me to consider was the
question of credit and after giving the matter con-
sideration I decided to apply myself almost en-
tirely to the wholesale field. To this decision I
have been steadfast through all these years and to-
day my business is 959, wholesale and I feel con-
vinced that this principle has been largely instru-

mental in the satisfactory development of my
business with the dealer.

As an index to the growth of the talking machine
business, I might cite that my business for Decem-
ber, 1913, was just double the business I did during

the first year of my business career.
Louis Buenwn

THE CREDIT PROBLEM
BETWEEN JOBBER AND DEALER
By Louis Buean

HE credit feature of every business is one

that is most important, as many careers have

been wrecked by the granting of credits too
liberally, particularly to small merchants who did
not have the right conception of business and who
brought about losses to the grantor of credit.

It has always been my aim to safeguard the
credit situation, in so far as I was personally con-
cerned, by never failing to ask for remittances when
an account became due, and to politely but firmly
insist upon settlement when the account was past
due.

This condition, of course, was largely brough,
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about in the beginning by necessity, but the rule
has been so satisfactory that I have continued the
practise up to the present day, although liberality
also is part of my creed when the condition or situa-
tion warrants it.

Many dealers are prone to think that the princi-
ple item of consideration in the granting of credit
is the amount involved, but in this they are mis-
taken for the reason that any jobber will grant any
amount of credit to any dealer provided he dis-
counts his bills or pays them promptly on the terms
agreed, but should a man owe an amount of money,
even though very small, and exceeds the terms
agreed upon, the jobber will rightfully refuse to
extend an additional amount of credit.

It should be the aim of every dealer to discount
his bills, for until he is in position to do this,
he is not taking full advantage of the possi-
bilities of the business and not getting everything
out of it to which he is entitled. It should be the
jobber’s aim to help the dealer realize this condi-
tion and the writer has always tried to lend the
necessary assistance through advice and the proper
extension of credit accommodations to bring this
condition about.

It has been my good fortune to see a number of
dealers brought from a slow paying basis to dis-
counters and there has always been a feeling of
satisfaction on my part of having been partially
instrumental in bringing this condition about.

The dealer should not abuse his credit by asking
unreasonable things, for by so doing he not only
brings down upon himself the condemnation of the
jobber, but will usually bring upon himself in
time a condition which will mean the giving up his
right of dealership. In like manner the jobber
should be careful in the extension of credit not to
make the terms burdensome or irksome. He
should grant credit intelligently and give every
dealer all the help possible and should act generally
as a constructive force for the good of the entire
business.

[The series of articles of which this is the second,
were begun in the January, 1914, issue by Pardee,
Ellenberger & Co., Inc., New Haven and Boston.
The reader is referred to a valuable article on
“Solving the Problem of Installment Collection,”
on page 13 of this issue.]

Mr. Louis Buehn is enthusiastic over the year’s
work, and looks in the most encouraging way to
the future, believing that the new currency bill is
going to make money easy and he is of the opinion
that the trade will this year enjoy even a greater
era of prosperity than they did in 1913.

Mr. Buehn is most optimistic -regarding every
feature of his business, and says that the only
thing wherein the dealers could be benefitted,
would be the establishing of the rule for charging
interest on deferred payments. He believes that it
will regulate itself. He says the factories cannot
be asked or expected to remedy the condition.

WHAT THE JOBBER SHOULD DO

IRST of all, he should be conceited enough to

believe that he fills an important position.

Second, he should measure up to his conception
of his importance. Third, he should occasionally
startle the trade, as well as himself, by doing
something radical along the line of liberality or in
the way of service—something that will drive home
to the dealer’s heart and mind the belief that the
jobber is his best friend. He should take an inter-
est in the dealer that will measure deeper than
the margin of profit in the orders received to date.
In his eyes the small dealer should especially be a
subject for his assistance and solicitude, always
remembering that “mighty oaks from little acorns
grow.” He should be a spiritual adviser to his
dealer, acquainted with his private affairs and am-
bitions. He should give the dealer the benefit of
his knowledge and experience, instructing him as
to the best methods of conducting business. The
jobber and his salesmen, by reason of their travels
from dealer to dealer, are in a position to act as
a clearing house for ideas.

They should keep the dealer posted as to the
most approved methods of selling, steering him
clear of such ideas or schemes as have been tested
by others and found useless or unprofitable. They
should encourage the timid dealer to do a certain
amount of conservative instalment business, and on
the other hand restrain the financially unequipped
dealer from plunging headlong into the rapids of
frenzied instalment competition which only the
moneyed stores can ride safely and profitably.

As an illustration of the work that a jobber or
his salesmen could do I will cite a particular case.
A new dealer is opened up in a small but beautiful
store in New York City. The jobber delivers
about $2,500 worth of goods. The new dealer,
although lacking neither in intelligence, or sales-
manship, or persanality—the three vital elements
essential to ultimate success—unfortunately had
never sold talking machines before. Of course,
the simplest method would be to hire a competent,
reasonable-priced sales person; but, taking the
situation as we found it, it cocurred to me that the
man who sold the $2,500 worth of goods should
have taken the pains to instruct—yes, teach—his
client the proper way to handle, demonstrate and
sell his goods. The dealer should be supplied with a
selling talk—in fact, prepared for the work in
front of him. We should have imparted to him a
working knowledge sufficient to enable him to
handle customers and to do justice to his invest-
ment. To sum up briefly, the jobber must place him-
self in a position of rendering first aid to the dealer
in all his difficulties, with a view to securing his
good will, which 1s another way of spelling “‘orders.”

—Talking Machine World.
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THE DISC; HOW WONDERFUL!

E have been much pleased with the several

dealers advertisements which have come

to our attention, wherein an earnest en-
deavor has been made to impress upon the public
the marvelous tone of the Disc. It is not an easy
matter to express this in few words. Perhaps the
best single expression, is ‘“Real Music at Last.”
There is a little story about Bishop Hurst that
aptly introduces the subject. Messrs. Brown & Son,
of Schenectady have employed this to good advan-
tage as will 'be seen in the accompanying adver-
tisement. Another good feature that Messrs.
Brown announce is ‘“Free Recitals” at their store
any hour, only appointment in the evening. Arous-
ing curiosity, then suggesting a way to satisfy it
by hearing the Disc when most convenient to your
prospects, 15 good business. See page 14.

TWELVE FOLK DANCES

E are happy to announce this month

twelve Folk Dance records. These were

made under the direction of Jennie C.
Payne, Supervisor of Physical Training in New
York City Public Schools, and C. W. Crampton,
M. D., Director of Physical Training there.
They are intended to serve a double purpose:
(a) they enable the teachers of schools and
playgrounds to have suitable and authentic
music for teaching the national and typical folk
dances of the various countries, for use in calis-
thenics, etc., and (b) they serve the educational
purpose of making the children familiar with
the style of music characteristic of each country.
They are also invaluable for dancing schools,
and in addition make interesting and charming
records for the home.

Played by the National Promenade Band
Specially arranged for dancing

Price 50 cents each in the U. S.; $1.00 each in Canada

2240 Ace of Diamonds—Danish Folk Dance
2241 Bleking—Swedish Folk Dance

2242 The Carrousel—Merry-Go-Round—
Swedish Folk Dance

2243 Danish Dance of Greeting—Danish Folk

Dance
2244 Highland Fling—Scotch Folk Dance
2245 Highland Schottische—Scotch Folk

Dance

2246 The Irish Jig—St. Patrick’s Day—Irish
Folk Dance

2247 I See You—Swedish Folk Dance

2248 Lassie’s Dance—Swedish Folk Dance
2249 Shoemaker’s Dance—Danish Folk Dance
2250 Swedish Clap Dance—Swedish Folk

Dance
2251 Trallen—Swedish Folk Dance

DANCE CRAZE HELPS RECORD

SALES

HE present dance craze is undoubtedly acting
Tas a stimulus to the sale of dance records, the

greatest, probably, the trade has ever known.
The popularity of the dance record is responsible
for the sale of many machines, as numerous dance
enthusiasts have learned that they can employ the
one-step, tango, hesitation, folk and other dances
with the utmost convenience and thus enliven all
kinds of small social gatherings. One professor of
dancing, writes: “I must say the Blue Amberol
Record gives me so much satisfaction that I am
enthusiastic over it. I teach the waltz and two-
step by the Blue Amberol Records, and my pupils
are as delighted with the music as I am with the
convenience and utility of the records.”

Right now, before the Lenten season starts,
dancing will be still more of a craze than even
during the holidays. The enterprising, forehanded
dealer will stock up with Blue Amberol dance
records: A full list is given below:

WALTZES:

2013 Good Night Waltz

1506 Over the Waves Waltz

1564 Sounds from the Opera Waltzes

2034 Gold and Silver Waltz—W altz Boston
2044 S. R. Henry’s Barn Dance

2206 Dreaming—V/altz Hesitation

2228 Love is Fickle—Waltz Hesitation

ONE-STEP:

1925 Too Much Mustard
2165 Tres Chic
2207 Ma Poulette

TWO-STEP:

1843 Good-Bye Boys Medley

1859 Hula Hula Medley

1802 My Little Persian Rose Medley

1895 Officer of the Day; The Hurricane
1937 Silv’ry Bells Mediey

1939 Trail of the Lonesome Pine

1752 When the Midnight Choo-Choo

2019 Here Comes My Daddy Now Medley

TANGOS:

1756 La Bella Argentina
1744 Tango Land

1842 La Rumba

1922 Trocha

2135 Miss Mexico

2161 La Bella Cubanera
2209 Dream Tango
2231 The Santley Tango

SQUARE DANCES:

2063 Virginia Reel
1522 Money Musk Medley—Virginia Reel

SPECIAL DANCES:

2076 Horse Trot

2067 That Tango Tokio Medley—Turkey Trot

2096 Valse Boston

2139 International Rag Medley—Turkey Trot

2205 Peg o’ My Heart Medley—Turkey Trot

2208 When It’s Apple Blossom Time in Normandy Medley—
Turkey Trot

2234 You’re My Girl Medley—Turkey Trot

And the twelve Folk Dances—Records 2240-2251.
list.

See April

Don’t hesitate to get in line and push their sale.
Play them; they will sell if advertised.

LENTEN aND EAsTER Music
Whatever may be your personal attitude toward
this season, it is undeniable that there is a large
number who observe it and want suitable records.
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THREE MORE NEW EDISON ARTISTS
IN THE APRIL BLUE AMBEROL LIST

BEULAH G. YOUNG

Soprano

MISS GRACE COUCH EMBLER was born
in Madison, Wisconsin. She obtained her musical
education in New York where she studied under
Edmound John Meyer and Mr. and Mrs. Theodore
J. Toedt. She has held several important church
positions in New York City, among them being at
St. Bartholomew’s, and the First Presbyterian
Church of Brooklyn. In addition she has done
Oratorio and Festival work with Nordica, Blauvelt
and many of the best singers. Since her marriage
she has devoted her time largely to teaching, and

private singing, and the directing of a large glee
club in Brooklyn called “The Embler Glee.”

MRS. BEULAH GAYLORD YOUNG for three
seasons of the Victoria Ladies Quartet, is well known
in club, concert and church work. She sang for
nearly ten years in Summit, New Jersey, at the
Methodist-Episcopal Church; at present she is
soloist at the 33rd Street Colegian Baptist Church,
New York City. Her voice is of beautiful quality,
perfectly placed, and her songs are always exquisitely
rendered. That her records are bound to become
favorites, seems already assured, although she is
a new comer to the ranks of Edison artists.

FREDERICK GORDON MacLEAN was born
in New York, in 1885. His musical career started at
the age of seven, when he entered a volunteer choir
in the Parish House of the Church of the Ascension,
10th Street and 5th Avenue, New York. One year
later he, with five other boys was chosen by Mr.
Clement R. Gale, to enter the choir of Calvary
Episcopal Church, New York. At the age of nine
he sang his first solo (soprano) at the Columbia

FRED’K GORDON MacLEAN

Baritone

il .

GRACE C. EMBLER
Contralto

College Convention, held at Calvary Church, New
York. He then took the leadership of the choir of
Holy Trinity Episcopal Church, Benton Harbor,
Michigan, also the Congregational Church of the
same city. Mr. MacLean has been soloist in St.
George’s Episcopal Church, Flushing, L. 1., Trinity
Episcopal Church, Easton, Pennsylvania, Director
of “Arion Four,” a male quartet known through-
out the West, and is now baritone soloist in St.
Gregory’s Roman Catholic Church, Brooklyn.

Other Features of the April List

A STIRRING EASTER ANTHENML “Halle-
lujah, Christ is Risen,” by the Edison Mlixed
Quartet. This is a great favorite with Sunday
Schools and Churches. Easter Day this year will
fall on April 5th.

KATHLEEN PARLOW’S VIOLIN SOLOS
(28192) from Beethoven and Drigo are exception-
ally fine and show clearly her wonderful artistic
and technical ability.

MARIE RAPPOLD’S rendition of ‘“The Last
Rose of Summer” is sung in a heartfelt manner
with a finish quite remarkable.

ANOTHER SCRIPTURE READING AND
HYMN in which Dr. Peters reads with remarkable
clearness and ease while the Edison Mixed Quartet
sing “The Gate Ajar for Me.”

TWO MORE READINGS BY MR. WRIGHT
from the works of Paul Lawrence Dunbar, in which
he shows much expression and feeling.

TWELVE FOLK DANCES, arranged espe-
cially for dancing by the National Promenade Band.
They are very fine and afford much new music
for dancers.
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DEALERS’ QUESTIONS ANSWERED

We propose in this column to answer questions
which are apt to arise in the handling or operation
of any style of Edison Phonographs, or in regard
to the records. We invite the jobber and dealer
to send in any questions on which information
is desired. Of course the questions should be of
a broad nature, the purely personal ones we will
answer direct by mail.

I. Doks it HUrT A SAPPHIRE OR A DiaMonD PoInT
1o PLAYy THEM OvER A CRACKED oR A DAMAGED
RECORD?
ANs:—Should the crack in record
be of any perceptible width, there
is a possibility of the reproducer point
being broken.
As far as playing a damaged record
is concerned, the word “damage”
being so broad in its meaning, it is
impossible to advise one without
seeing the record.
much better
with

In any case, it is
not to take any
broken or damaged records.

chance

II. Wuar Causis A PuonoGraPH (CYLINDER)
To STUTTER AND REPEAT OVER AND OVER AGAIN
A NoTE orR A PHRASE.

ANs:—There are a great many
causes for this, but we find that the
following are the most common:—

(a) Dirt in gears. This can be
remedied by cleaning with benzine
or kerosene.

(b) Governor has become ‘drunk,”
or it runs This
should be remedied as follows:

Allow the motor to run down com-
pletelv. Loosen the screw in the
governor vollar where same is fastened
to governor shaft. Then press this
collar 14"’ toward the large disc (which
makes contact with the governor fric-
tion) holding the disc with thumb,
thereby expanding the springs to
which the balls are attached.

The cause of the
repeating is usually found in the repro-
ducer being out of order. Examine

see that the
swinging weight is perfectly free to

out of balance.

phonograph

the reproducer and

swing sideways and up and down.
Also see that the reproducing point
is free from dirt and that the arm
into which the reproducer point is
fastened is free on its pivot.
Repeating is also caused by not
placing the reproducer on the record

or by the phonograph not being on
a level surface, or by dirt having
accumulated between the feed nut and
screw, thereby not allowing the feed
nut to make a proper engagement with
the screw, or by record not being
pressed firmly on the mandrel.

III. WiLL A DiaMmonp Point Ever WEear Our
oN AN Epison CyrLinper or Disc?
Ans:—The diamond, being the
hardest substance known, cannot wear
out on a record. We have received
numerous complaints, however, from
customers stating that the points
are worn out; but, on investigation,
we invariably find that the points
were broken.

IV. PLeEasE ExpraiN How I SuouLp PrRocEED TO
Put A NEw BELT oN My CYLINDER MACHINE?

Ans:—This almost
too simple to need explanation. All
that is necessary is to turn the
phonograph cylinder with the right
hand and pass old belt (with left hand)
over flanges of pulley on cylinder
shaft. To replace new belt, reverse
above operations.

operation is

V. How FaAr rrom THE PHoNOGRAPH OUGHT
ONE STAND oR SiT FOR THE BEST EFFECT?
Ans:—This 1s purely a matter
of personal taste, as some individuals
cannot get a phonograph loud enough
and others desire it very soft.

VI. ARE ATTAcHMENTS For PrAvING BLUE AMm-
BErOLS OBTAINABLE WITHouT THE TEN SPECIAL
BLuE AMBEROL RECORDS?
Ans:—No, we supply no attach-
ments apart from our Special Offer
to include with such attachment

the Ten Special Blue Amberol Records.

CONNECTION FOR LATERAL CUT
DISC RECORDS

In response to considerable demand we have
placed ourselves in a position to furnish a con-
nection for the Edison Diamond-Disc Phono-
graph whereby lateral cut disc records can be
played with any sound box that will fit the

connection.
We have established the following prices:
To Dealers.......cccoceevereccveeiceeeneeeen. 125
To Jobbers.........cccoeevvvvcciveecneceeen. 1.00

The connection can be furnished at these
prices in either gold or nickel finish.
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THE EDISON PHONOGRAPH WEIL
DISPIAYED AT TOPEKA

HE Santa Fe Watch Company occupy a very
handsome new store located at 821 Kansas
Ave., Topeka, Kansas. The store is modern
and up-to-date in every respect and presents both
in its interior and exterior aspects a very rich,

The firm

do a large business in the better class of jewelry,

artistic and well-arrayed appearance.

silverware, cut glass and art curios. Their Phono-
graph Department is a very prosperous branch of
the business. Their orders are not confined to the
Southwest but come from over half the States in
the Union, even as far away as South Carolina and
Florida. They have already disposed of a large
lot of Edison Disc Machines and their holiday trade
has surpassed all anticipations. Bright enter-
prising methods are adopted with liberal local
advertising.

THE BIGGEST HIT OF RECENT
TIMES

Certain it is, says an English critic, that no song
has so rapidly taken hold of popular fancy as “You
Made Me Love You,” for it is being featured now
by no less than eight leading artists in various
parts of England.

240,476 BLUE AMBEROLS TO
AUSTRALIA
HAT Australians appreciate the Blue Am-
berol is more and more in evidence every
month as orders keep multiplying rapidly.
The steamer, “Star of India” recently carried one
Edison shipment of 140,476 Blue Amberols and
another shipment of 100,000 has just gone forward.
This is the summer season in Australia, and as in
the U. S., the greatest time of the year for sales;
with the coming of the Fall months there, (our
May, June and July) sales will be on the jump and
a still larger demand will result.

INIPORTANT ANNOCNCEMENT
EGINNING with the April issue, now going
B to press, we shall issue THE PHoNoGRAM and
the Supplement of New Records in envelope
size, 614 x 314 inches—the same size as they were
in 1912. We make this change in order to
meet the growing need for these publications in
a size handy for enclosure in an ordinary envelope.
TuE PuoNoGraM will contain the list of monthly
records the same as the Supplement, but with
shorter descriptions under each title. It will be 16
pages, and will be supplied to dealers on the same
terms as at present:—i. e.

Where dealer’s imprint is desired on the PHONOGRAM
we require a formal order to be placed with the Jobber
at $2.50 per M. with a nominal charge of 25 cents for
the imprint. That is one charge of 25 cents for an
imprint no matter how may thousand are ordered.
When it is desired to cancel an order we require three
months’ notice; as our presses are always three months
ahead of date of issue. Where no imprint is desired
the Jobber will supply these on order at $2.50 per
thousand, 25 cents per hundred.

The SuppLEMENT also will be envelope size
(614 x 324 inches) and printed on coated paper
with illustrations throughout, as at present. It
will be 16 pages. The descriptive matter under
each title will be somewhat more extended than
the PHoNoGRAM.

With this announcement we anticipate a wider
distribution of both these publications by Jobber
and Dealer. It will pay the Dealer to send these
monthly issues direct into the homes of all record
purchasers and others likely to be interested, and
to maintain for this purpose well arranged lists of
names, envelopes for which can be written in ad-
vance so as to facilitate immediate mailing when
the announcements are received. Look up your old
customers’ names; get the mailing list in good shape
at once. It will pay you to enclose these two pub-
lications with all your statements or bills going
out about the 31st. Now is the time to thoroughly
overhaul your mailing list and advise us how many
Phonograms or Supplements you can profitably use.
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SOLVING THE PROBLEM OF INSTALMENT
COLLECTION

THE INTERESTING PLAN FOLLOWED BY A CANADIAN PHONOGRAPH MAN WHOSE
COLLECTIONS AVERAGE NINETY PER CENT.—USING THE CARD
SYSTEM TO CHECK UP ON CUSTOMERS.

ITH the large proportion of business
done by talking machine dealers on the
instalment basis, the question of collec-
tions is one, the importance of which cannot be

overrated.
The remarks which follow have been compiled

by an experienced collector, whose collections
average over 90 per cent. of all accounts each

month.
InsTALMENT COLLECTIONS

We notify all customers in advance, of the in-
stalment due, and if the instalment is not paid at
that time follow up our notice with a second and
plainer letter within a week or two weeks from
the due date. Then, if the second notice has not
the desired effect, follow it up again in a similar
length of time with a stronger letter. The advance
notice, however, is the important one, and the
one that has the most effect when sent regularly.

If the customer happens to live in the country
or some distance from the post-office, it might be
well to let a longer time elapse between notices,
as your letters may not be received as promptly
as they would be where they have a delivery, or
where the post-office is handy.

When a customer replies, making an indefinite
promise, exact a definite date. Look for payment
at that time and let the customer understand that
you are expecting it exactly as promised. Cus-
tomers will at times promise payments ‘‘shortly”
or ‘““as soon as possible,” which might mean any
time, and if you accept a promise like this you are
then unable to again ask for payment for probably
a longer period than would be necessary if the exact
date were set.

A great majority of people, that is, even those
who are considered good pays, are likely to overlook
an instalment, or to allow five or six weeks to elapse
between payments, which of course, means that
several instalments are skipped within a year’s
time, whereas, if they are reminded regularly they
cannot overlook the date. They also know that
their account is being watched carefully, it naturally
having a tendency to make them more prompt and
careful.

Never grant an extension of time, or make any
concessions in the terms of the contract without
first ascertaining the why and the wherefore as in
a great many cases the time is not really required,
and besides, if requests of this kind are granted
promiscuously, the customer is more likely to make
a similar request again in a short time, thinking
that it makes little or no difference to you, or think-
ing that all they have to do is to ask for the addi-
tional time, when it will be granted. If you con-
sider, however, that an extension is really required,
and you feel that the customer is deserving of
leniency, do not grant the same begrudgingly, as
you would often hurt the feelings of your customer,
and would, in some cases, stand in the way of their
recommending new business, and would defeat

your very object in granting it—cementing his
good will.

If a customer offers a smaller amount than is
due, without making any comments, draw his
attention to the fact, that the payment is short,
asking for the full amount, or asking that the short-
age be made up within a certain length of time.
If this course is not pursued, customers will pay
partial instalments, and if nothing is said at the time,
they naturally think you are satisfied and will most
likely drift into the habit of making short payments
each month or quarter, as the case may be. This,
of course, you wish to avoid.

SYSTEM

We have found one of the best plans of keeping
track of an instalment account to be the card sys-
tem and a diary or ticker, that is, having all par-
ticulars of the sale on the front of the card, in fact,
have it practically the same as the page of your
ledger, and then arrange these cards alphabetically,
entering the names in your diary several days
before the due date, or several days before you
wish it to next come before your notice.

When all your accounts are arranged in this
system, take each day’s cards, giving them the
necessary attention, enter the names forward on
the dates that you next wish them to come under
your notice. By keeping the payments posted
regularly, and noting all memoranda, such as
letters sent, extensions granted or promises made,
on the back of the card, you have at all times a
true history of the account from the start.

Customers are likely to request a month’s exten-
sion on the strength of a promise to catch up the
following month or at a future date, and if you have
not a card system in vogue for keeping track of
such promises, they are liable to be overlooked and
the customers will, in many cases, when not re-
minded, just pay the current monthly or quarterly
instalment without making an attempt to include
the back payments as promised.

CoURTESY

Always greet your customers in a friendly manner,
no matter how bad a delinquent he or she may be,
or even though you know that you intend talking
pretty plainly to the extent of threatening a suit
or enforcing the lien.

Let them also leave with a pleasant good-bye,
no matter how you have to scold, as your scolding
then has a better effect and more weight, they
understanding that it is entirely business and not
in any way personal animosity.

Of course no set rules can be made governing all
cases, as many times an individual case requires
special leniency, or again it may be that it would
not be policy to be as liberal with some parties as
you would ordinarily.

The writer feels that if the above hints are acted
upon that instalment accounts as a whole can be
kept up to as high a standard as possible, but, of
course, it is impossible to collect one hundred per
cent. of the amount due each month at all times.

[From the Music Trade Review.)
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ORVILLE HARROLD LISTENING
TO THE DISC

HILE in Topeka, Kansas, filling an engage-
ment at the Grand Opera House, Orville
Harrold listened for the first time, to the
Edison Records he had made on the disc, at the
display rooms of the Santa Fe Watch Co., our
representatives there. He was enthusiastic over the
tone quality of the disc and said he considered it far
superior to anything he had ever heard in the phono-
graph line. As Mr. Harrold has made records for
other companies, this is a comment worthy of notice.
Orville Harrold has had a most rapid rise in
public favor as a vocalist of unusual power. Dis-
covered some four or five years ago by Oscar
Hammerstein, he appeared in Victor Herbert’s
opera, “Naughty Marietta” with Mlle. Trentini,
and afterward as the leading tenor in Mr. Hammer-
stein’s London Opera House, where he did excel-
lent work.
Born in Muncie, Indiana, Mr. Harrold is a thor-
ough American in both taste and tradition.
The following Edison Cylinder records are by
him:—

28110 I Hear You Calling Me (AMarshall)
28129 Mary—Kind and Gentle is She (Richard-
son)

28112
28169
28182

Snowy Breasted Pearl (Robinson)
Sweetest Story Ever Told (Stults)
La Favorita (Donizettr)

Dana F. Parkhurst, formerly connected with
the Santa Fe Watch Company, Topeka, Kansas,
has become manager of the Edison Department
of the Tower Mfg. Company, New York, and is
already meeting with splendid success.

ANXIOUSLY AWAITING THE DISC
IN ENGLAND
E are pleased to learn that the Edison
Disc 1s shaping well in America and we
await with eager anxiety its appearance in
the English market. We are not alone in this wish,
for we are convinced that the numerous admirers of
Mr. Edison in this Country will welcome this latest
manifestation of his genius. It is now the psycho-
logical moment for its introduction. The public are
demanding better records and if their interest is to
The Edi-
son products have always been admired here by the
trade and public alike. The high quality of record-
ing already shown to us in the Blue Amberol gives
some earnest idea of what to expect when applied to
the increased linear velocity of the disc. And, bear
in mind, the superior tone and volume which should
accompany these more favorable conditions, are
not the least of our expectations.”—Sound W ave.

(X4

be sustained they must have them soon.

PHONOGRAPH ROYALTIES

NE interesting development in connection

with the phonograph business is the fact

that some famous singers and players are
receiving in royalties for the records they have
made as much as $50,000 a year. This income, at
least in the case of the greatest artists, is likely
to continue for years to come, as the very fact
that they have retired from the stage makes the
opportunity to hear them in the phonograph all
the more a thing to be desired.

Stock up now with religious selections for the
Lenten Season. See “Sacred Records” in Blue
Amberol Catalog.
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Come to the BROQWN Store and

Hear the Wonderful New

EDISON DIAMOND DISC

PHONOGRAPH

eves and ears.

that the first tinfoil phonograph was an in-
strument that would “talk back after being
talked to” characterized the announcement
as a fake. Not till he had visited Edison at
Menlo Park and heard his own voice from it

Then he MARVELED !

would he believe.

TRADE MARK

./‘ ! -
‘_,,Bhrrmu,\ agdwom as an exaggeration.

BISHOP HURST years ago when told

N AnlIncomparable
Musical
Instrument

TL—IINGS we characterize as ‘“‘impossible’” when told us,

cease to be miracles when seen and heard with our own

The good Bishop is long since dead but
there are other doubting Thomais’es to-day
who won’t believe the Second Edison Wonder,
till they see it and hear it with their own

They are
inclined to characterize
the statement that 1t is

eyes and ears.

But the fact remains that

they will NMTARVEL more at its human voice than did the good Bishop _
in days gone by.  And the more critical the ear the keener will be the enjoyment as they
listen. There is absolutely nothing with which to compare it. It represents EDISON’S
CROWNING TRIUMPH to perfectly record and perfectly reproduce sound. Don’t
argue; HEAR IT!

“Real Music at Last!’’

will be ycur verdict as it has been of all who have heard it.

YOU WILL MARVEL AT

The beauty of the overtones.

The sweetness of the reproduction.
The human quality of the tone.
The perfect pitch and modulation.

YOU WILL BE DELIGHTED

No needles to change.

No wearing out of records.
BUT

A Diamond Point Reproducer.

Indestructible records.

Automatic stop.

Beautiful cabinets.

(@)c/m—ol@)

S0 |

L |

(Near reproduction of a large newspaper advertisement.

A. BROWN SON CO., Schenectady,
¥ ————o—

RECITALS EVERY HOUR

From 9 A. M. to 6 P. M. Evening recitals
by telephone appointment. We will play it
whenever most convenient to you, for you
must hear this marvelous musical instru-
ment.

Don’t hesitate to ask us for an evening
appointment.

You will incur no obligation whatever.
We’re glad to demonstrate it whether you
Come, bring your friends.

N. Y.

purchase or not.

See page 8)
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2210

2211

2212

2213

2214

2215

2216

2217

2218

2219

2220

2221

2223

2223

2224

BLUE AMBEROLS FOR APRIL
To be on sale March 25th
CONCERT LIST

75 cents each in the United States; $1.00 each in Canada
28192 (a) Menuett Ch Major (Beethoven);

(b) Valse Bluette (Drigo) Kathleen Parlow

Violin solos

28193 The Last Rose of Summer

Marie Rappold

Soprano solo

28194 The Lawn Swing (Carl Jean Tolman)

Christine Miller

Contralto solo, with chorus

REGULAR LIST

50 cents each in the United States; 65 cents each in Canada

Hallelujah, Christ is Risen (Grant Colfax
Tullar) Edison Mixed Quartet

Laster anthem

The Bubble—High Jinks (Rudolf Friml)
Emory B. Randolph
Tenor solo and chorus

All Aboard for Dixie Land—High Jinks
(George L. Cobb) Ada Jones

Coon song with chorus

The Rosary (Ethelbert Nevin)
Ernst Albert Couturier
Cornet solo

A Little Love, A Little Kiss (Lao Stlesu)
Reed Miller

Tenor solo

Favorite Airs from The Pirates of Pen-
zance (Gilbert and Sullivan)
Edison Light Opera Company

Sit Down, You’re Rocking the Boat
(Jean Schwartz) Billy Murray

Comac song

Cavalleria Rusticana—Siciliana and In-
termezzo (Mascagni)
American Standard Orchestra

My Chain of MNemories (Mrs. Herbert
Ingraham) Mrs. Beulah Gaylord Young

Soprano solo

Rev. 21: 21 to 25 and The Gate Ajar for
Me (S. J. Vail)
Rev. Madison C. Peters, D.D. and
Edison Mixed Quartet
Scripture lesson with hymn
My Love Nell (C. Milligan Fox)
F. Gordon MacLean
Baritone solo
Hungarian Fantasia (Theo. M. Tobant)
Edison Concert Band

Sing Me The Rosary (F. Henri Klickmann)
Irving Gillette and Mixed Chorus
Tenor solo

Lullaby (Chapman)
Mrs. Grace Couch Embler

Contralto solo

I'm Crying Just for You (James V. Monaco)
Ada Jones and Billy Murray

Conversational duet

2225

2226

2227

2228

2229

2232

2233

2234

2235

2236

2237

2238

2239

The Junk Man Rag Medley Fred Van Eps
Banjo solo
Love Divine, All Love Excelling
(Sir John Stainer)
Marie Kaiser and Royal Fish

Sacred, soprano and tenor duet

Carmen—Toreador Song (Georges Bizet)
Alan Turner
Baritone solo in English

Love is so Fickle—Waltz Hesitation
(Philip Kruseman) National Promenade Band

For dancing

The Bells—Burlesque (Frank Stillwell)
Peerless Quartet
Male voices
I’'m Crazy ’Bout a Ragtime Minstrel Band
(Wm. Tracey) Edward Meeker
Coon song
Tango—The Santley Tango (When Dreams
Come True) (Silvio Hein)
National Promenade Band
For dancing

The Ragtime Dream (Goodwin and Brown)
Arthur Collins and Byron G. Harlan
Coon duet

I’m on My Way to Mandalay (Fred Fischer)
Albert H. Campbell and Irving Gillette

Tenor duet

You're My Girl Medley—Turkey Trot
National Promenade Band
For dancing

(a) In de Mor<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>