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The only multi-tap designed
for easy pedestal mounting

MATCHMAKER
from JERROLD -+

[

Matchmaker is the only multi-tap with right !

angle disposition of fittings for quick, easy [
pedestal mounting. Built-in QF fittings (seized

center connectors which accept all .412-type l

|

|

aluminum-sheathed coaxial cables) make the
whole job easier. What's more, you can see |
that the conductors are seized properly by

simply removing the plugs. Nothing else to ‘
take apart. Q l
|

The results? Pedestal connections and test- B {
ing are simpler than ever with a Matchmaker. -
Low insertion loss lets you run feeder lines 4]
further. And you can serve more subscribers
per foot. @
Matchmaker gives you four subscriber I 0
drops from each location. It comes in six
models (isolation values of 10, 13, 17, 23, 28, ‘
or 36 dB). Isolation value between outputs is
at least 18 dB.
This rugged, new multi-tap incorporates
directional-coupler circuitry and a removable
bracket to permit surface mounting. l
Timesaving, money-saving Jerrold Match-
makers prove extremely valuable in congested

areas along buried plant feeder lines. Order !
them—now—from your Jerrold CATV repre- FIRST IN CATV
sentative. Or write to Jerrold Electronics Cor-

poration, CATV Systems Division, 401 Walnut
Street, Philadelphia, Pa. 19105. Phone: (215) 3 GENIRAL IRSTRUMBHT. compony
925-9870. TWX: 710-670-0263.
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“PUSH-PULL"
FUTURA 21 PLUS

NOW LN NEW ... FUTURA 12 WITH ADVANCED 4 STAGE MODULE
FUTURA “PUSH-PULL" 21 PLUS — 21 CHANNELS AND MORE — FUTURA 21

’ ° MODULES = FUTURA 21 TRUNKLINE AMPLIFIER ® FUTURA 21 TRUNK-

e re mprOVlng LINE/AGC AMPLIFIER ® FUTURA 21 BRIDGER AMPLIFIER ® FUTURA 21
POWER SUPPLY ® FUTURA 12 HIGH LEVEL AMPLIFIER ® FUTURA 12

POWER SUPPLY ® FUTURA 12 MAINLINE AMPLIFIER ®

Upon Our Improvements ' FUTURA 12 PILOT CARRIER AGC » FUTURA 12 HIGH
L LEVEL DISTRIBUTION AMPLIFIER ® FUTURA 12

HIGH LEVEL DISTRIBUTION HOUSING ® FUTURA 12 HIGH

LEVEL BRIDGER HOUSING ® FUTURA 12 HIGH LEVEL INTERMEDIATE

BRIDGING AMPLIFIER ® FUTURA 12 EQUALIZATION AMPLIFIER 8 FUTURA 12

“ECONOLINE” AGC LINE AMPLIFIER ® FUTURA 12 “ECONOLINE"”

BRIDGING AMPLIFIER m FUTURA 12 “ECONOLINE"” DISTRIBUTION

AMPLIFIER ® FUTURA LINE EXTENDER ® FUTURA AGC LINE EXTENDER.

Write, wire or call collect: Vikoa, Inc., 400 Ninth Street, Hoboken,

New Jersey 07030, N. Y.: (212) 943-5793, N. J.: (201) 656-2020, Wire

WU: WUX-JHB, Hoboken, N. J. Available in Canada from Vikoa of Canada

Limited, 8360 Mayrand Street, Montreal 9, Quebec, (514) 739-4477.

REGISTER NOW FOR THE NEXT VIKOA TECHNICAL SEMINAR. Contact your Vikoa Representative or call Vikoa collect.



Entron’s
matched suitcases .

l keep your
- signal traveling .vieon
first class. '




Combination Trunkline
Bridging Amplifier
RB-6T

Trunkline Amplifier
R-6T

Intermediate Bridging
Amplifier B-3

Low-cost Line Extender
Amplifier E-6C

Universal Tapoff
SMT Series

Remote Power Insertion
Unit RPU

VHF Preamplifier P-1

The Most Respected Name in CATV

IN THIS ISSUE
|

$100,000 Grand Opening

In an unprecedented grand debut,
Valley cable TV and its star-studded
cast attracted al-
most 40,000 resi-
dents of the Rio
Grande Valley area
toits opening. Many
of the professional
techniques used and
concepts involved
can be applied in
operations all across the country.
For a complete report on the event, see
the article beginning on page 42 of this
issue.

The Big Picture in Advertising

Any cable system’s approach to pro-
motion should be carefully planned
well in advance. The article by CATV
consultant Sam Street provides a con-
ceptual foundation on which you can
base your advertising plans for the
months and years ahead. Turn to page
52 of this issue for the details.

Wiring Big City Dwellings

What problems are unique to metro-
politan cable systems? What methods
can be used to wire multiple dwellings?

For answers to these and other “big-
city” questions, see the article by S. W.
Pai beginning on page 71 of this issue.

To Buy or Not to Buy

Evaluating cable systems for pur-
chase is no simple task, but a great
deal of the guesswork and subjective
nature of the job can be eliminated by
Arthur Einhorn’s systematic approach.
If you're not presently in the buyer’s
market, you may wish to use the article
to evaluate the worth of the system you
operate now. For details, turn to page
60.

(Our Cover:) Internet, Inc. pro-
gram personalities Elizabeth
Livingston and Dick Jiminez, pose
for the camera at the firm’s
Laguna Beach, California head-
quarters.
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blue chip
catv

Anaconda is the blue chip company in CATV. We’ve got what it takes to

build CATV systems and equipment the way they should be built.

Nothing you can buy gives you more capability or quality. It’s as
simple as that.

And when it comes to meeting commitments, we don’t cut cor-
ners. We don’t have to. We can’t afford to. When equipment

—or a contract—bears the Anaconda name, it performs

as advertised. There’s too much invested in our name to

jeopardize it.

it all adds up: blue chip company; blue chip CATV.

Anaconda CATV. Sound investment. High return.

That's our kind of blue chip. We think it’s
yours, too.

ANACONDA electronics

Anaconda Electronics Company, Subsidiary Anaconda Wire and Cable Company, 1430 South Anaheim Boulevard, Anaheim, California 92803



The TVC Viewpoint

EDITORIAL

Editor

Congressional Procrastination a Threat?

The Federal Government, repre-
sented by a relatively insignificant
bureau known as the FCC, has em-
barked upon a methodical campaign to
cut the life out of an industry called
cable television.

We protested the recent commission
action to a host of congressmen—even
to the President. With what result?
Rep. John Moss answered by saying
that it is his understanding that “what
is being proposed in the case of CATV”
is simply a “proposed rule-making
under the Administrative Procedures
law. ..” Michigan’s Sen. Robert Griffin
assured us that,“The matter is receiv-
ing attention.” Three weeks later he
forwarded a form letter which he had
received from Rosel Hyde’s legal assis-
tant, Robert Cabhill.

With a few notable exceptions, this
was the pattern. The elected represent-
atives of the people passing the buck
.. .falling back on the expertise of the
federal agency concerned. Never mind
the fact that the agency in question
has never been charged with specific
authority by Congress. . .or that the fed-
eral agency is openly and callously
attempting the extralegal denial of the
Supreme Court copyright ruling.

Are our senators and representatives
naive. . .preoccupied with other matters
...or do they look the other way, sens-
ing a messy and controversial question?
The answer is probably ‘yes’ to all three
possibilities. Obviously, our elected
officials don’t want to touch our prob-
lem with a ten foot pole. No matter
which way they go they will ruffle
some feathers —and they know it.

But, while your Congressman’s sec-
retary is cranking out short, polite
letters to say that he is “looking into
the matter with deep concern,” the fate
of an important industry swings in
precarious balance. In many cases, the

personally signed form letters are just
a veiled announcement of the fact that
Mr. Lawmaker is abdicating his respon-
sibility. He is leaving you in the hands
of the FCC.

After all, Mr. Hyde’s form letter has
assured the lawmaker that hearings will
be held on the proposed rules. The
Commission is simply trying to “fomu-
late policies which integrate CATV into
the nationwide television system in a
fair and appropriate way, so as to
obtain benefits of this technology for
the public.”

Obviously, there is nothing here to
arouse the concern of the congressman.
Nothing to concern him, that is, unless
he wants to open his eyes to the true
intentions and the clear track record
of the FCC in dealing with cable tele-
vision.

Our comments here are not intended
to dishearten the nation’s cable op-
erators. Rather, they are dedicated to
heightening the CATV industry’s
awareness of some not-so-pleasant
political realities. Mainly, you should
avoid any false sense of security based
on a legislator’s carefully non-commit-
tal expressions of concern—until and
unless he proves that he actually in-
tends to take some action in defense
of your vital business interests. You're
trying to get him to pick up a hot po-
tato. And in most cases he'll carefully
avoid doing so if he can.

Your persistence is important. Let
your representative know just how con-
cerned you are and why. Make it clear
that you are waiting expectantly to
see just what he is going to do about
the FCC’s abusive and arrogant
conduct.

After all, you can hardly expect your
congressman—who is in a very sensi-
tive spot—to be more concerned than
you are.

Stanley M. Searle

February, 1969
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From survey to system to subscriber...
quality CATV begins with COMM/SCOPE

Whether you anticipate building a new
CATYV system or expanding an existing
one, call Comm/Scope first.

Comm/Scope’s team of engineers
and technicians are thoroughly
experienced in all phases of CATV
planning, engineering and construction.
For any system of any size, anywhere.

From survey to subscriber, they have
the answers — or can get them fast.
Feasibility determination? Comm/Scope
gives you the facts, including system
profitability factors. And they’ll make
a signal availability survey. And strand
mapping. And system design. And
acceptance testing.

From

tower to
tube...

In addition, they’ll handle all details of
system construction. Aerial or direct
burial. Urban, suburban or rural.

And they’ll maintain system
efficiency with an exclusive “Monitor
Maintenance” program.

When it comes to CATV construction

or expansion . . . come to Comm/Scope
first!

COMM/SCOPE

P. O. Box 489

Hickory, North Carolina 28601

SUPERIOR
CONTINENTAL
CORPCRATION
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Perspective

on the news

VAl

Robert A. Searle
Executive Editor

The cable industry has had more than ample evidence of the FCC's chagrin
at their new proposed CATV rules. Seems the distant signal rules didn't even
begin to work quite as the Commissioners hoped. When the FCC protested the
"helpfulness' of the proposed rules to CATV by requiring retransmission con-
sent from distant stations, no one but the most naive saw it was anything but a
freeze. No wonder the bureaucracy was discomfitted when telecasters--espe-
cially audience-starved U's--indicated a willingness, even eagerness, to grant
blanket letters of consent.

FCC parried with "reclarification' of requirement--well-used euphemism
for a new rule. A blanket letter, they now say, is not enough. CATV'ers will now
have to come up with program-by-program retransmission consent from--who
else ?--the tight-fisted copyright owner, if the proposed rules are adopted.
Commission action left even some long-time FCC-watchers gaping. Seldom
has the thrust of their anti-CATYV rulings been so obvious, stripped of the usual
self-serving circumlocutions.

This is NCTA's chance to shine. It is just this kind of grave national prob-
lem that demands the best efforts of a dynamic, knowledgeable organization.
Whether NCTA will meet the challenge with effective action depends largely on
how well these professionals have done their "homework''--how strong their
contacts and ties are on Capitol Hill, whether they're on top of the situation in
all ways. Critical questions will be coming up at the FCC in the next few months.
Mandatory origination, multiple ownership, possible common carrier respon-
sibilities for cable systems are among them. 1969 is going to be a year of
dramatic change for wired television. The task is to influence those changes
to benefit the industry--to act positively and act now rather than wait for a
decree and then react.

Even without the spur of the latest FCC action, copyright is ripe for a
1969 legislative solution. Sen. John McClellan seems determined to report
some bill out of subcommittee--whether or not the parties can compromise on
their differences. He has expressed hope for the '"development and future
growth of cable television'; but whether or not the final bill is favorable to
CATV, McClellan will report it out if only to get the copyright monkey off his
back. Thus, it is important that negotiations, even though frustrating and
nearly fruitless up to now, continue. CATV needs to present as strong a case
as possible to the subcommittee. Again, the treatment CATV receives at the
hands of these legislators depends largely on the skill and knowledge of its
paid representatives at NCTA.

February, 1969
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| BRIDGER OUTPUT TAP:
Trunk amplifiers have
\J built-in tap, 10 dB down
| from trunk output level. Ex-
| tra convenience saves your
| time and money.
XFMR POWER SUPPLY:
Three-tap primary, extra
~——__| surge protection, fused
bridger out-puts for extra
efficiency, flexibility and
CIELINA

PACESETTER I

new twenty-seven channel amplifiers

BRIDGER AMPLIFIER BRIDGER SECTION

SPECIFICATIONS

Models PIIM, PIIAP, Models PIIB-2, PIIB-4 Models PIIMB-2, PIIMB-4
PIIAC, PIIABP-2, PIIABP-4 PLIABP-2, PIIABP-4,
PIIABC-2, PIIABC-4 PIIABC-2, PIIABC-4
. PIIMB-2, PIIMB-4
Bandwidth 50-260 MHz +.25 dB 50-260 MHz, .5 dB 50-260 MHz, .5 dB
Max. Gain, Ch. 13 25 dB 42 dB 20 dB (flat)
Manual Gain Control range +3 dB 4 dB 3dB
Cross-mod ratio* —90dB @ +32 dBmV —-72dB @ +38 dBmV —~72dB @ +38dBmV
Return loss — in & out 16 dB, mnmmum 16 dB, minimum 16 dB, minimum
Equallzatnon range 19-25 dB cable 0-12-16 dB cable e
Manual tilt control +1.5dB, —5.0dB ~ *1.5dB +1.5dB
Input level (typical) +10to +13dBmV,Ch. 13 +10to+13dBmV, Ch. -3 —
Input pad switchable - 0-6 dB —
Output level, typical, Ch. 13 +32 dBmV* +38 dBmV* +38 dBmV*
Output level, typical Ch. 2 +27 dBmV* +33 dBmV* +33dBmV*
Output test point —20dB -20dB —-20dB
Noise figure, maximum 10dB, Ch. 13 10dB, Ch. 13 =
AGC range, =.5 dB +3 dB cable equiv. — — )
Power requirement 20-38 VAC, .7 A, max.  20-38 VAC, 1.12, max 20-38 VAC, .64, max.

12 synchronous!y modulated channels, 5 dB block tit, per NCTA standard. tModels PIIM, PIIAP and PIIAC have built-in bridger output tap, 10 dB down
from trunk output level; 12 dB minimum return loss.

| AMECO, Incorporated, Box 13741, Phoenix, Arizona 85002 Telephone 602 /262-5500

A S




Rules Proposals Draw Comments

® My compliments on your very
fine editorials in the January 1969
edition of TV Communications.
“Molding public opinion” is an
old phrase and, for CATV, a massive
task. The degree to which that en-
deavor succeeds shall, indeed, be
ultimately determined by both the
nature and degree of commitment
on the part of every corporation,
company, and individual having a
stake in the industry. What the
challenge calls for perhaps above
all, is dramatic regeneration from
within of conviction, commitment,
diligence, and perseverance.

Members must demonstrate total
commitment to industry goals. It is
not enough now, if indeed it ever
was. to attend regional and/or na-
tional conventions, whirl through
three days of enthusiasm and ex-
citement, then go home to “business
as usual.”

What CATV needs more than
ever is fighters. Men who have
fought to build, who have believed,
striven, and achieved. . .and who are
now willing and eager to fight to
preserve and perpetuate. There can
be no excuse for allowing ourselves
to be literally “cut off at the pass”
at this juncture. What CATV has
done, and the promise it holds for
the future, is infinitely worth fight-
ing for. In every conceivable man-
ner. In a reasonable but determined
manner. In a gutty manner. In a
manner which demonstrates that a
man, or a company, has his convic-
tions where his money is...and
where, in a most significant way,
the public interest is.

The onus is on us. Let’s have at
it with renewed vigor.

Don W. Opperman
Global Communications Services
Bellingham, Washington

® Your editorial of January 6th was
not only timely, but arrow perfect.

To prepare to fight, you must
train with all of your resources and
until we have 90% of all the CATV

TV Communications

systems in our (national) associa-
tion and 100% of the multiple owners
we are only partially trained for a
main event feature. You have only
to look at the makeup of the Board
of Directors of the multiple owners
to see where a great deal of the
muscle could lie in our dealings with
Congress.

With the appointment of Bill
Adler to head up the Legislative
Committee of NCTA we are fortu-
nate to have a man with good, new
refreshingidealstobetter implement
the strength we presently have in
our association. He must, however,
have help and plenty of it from the
membership.

Even with all of the editorials
written by such recognized editors
as yourself, it somehow appears that
there are always people who just
don’t get the word. Perhaps your
best role could be to create a fiction-
al year of 1971 without any change
in the direction the FCC is headed:
(a) freeze on all new systems; (b)
reduction of signals to only those
placing Grade A over town; (c) full
copyright payment; (d) Public Util-
ity Control; (e) Federal subsidies for
satellite-to-earth as well as transla-
tors, commercial TV for all munici-
pal governments; and (f) aid in
reduction of cost to subscriber
by providing telephone company
blanket permission using R.E.A.
money —“ala Orson Welles.”

F. Gordon Fuqua
Executive Vice President
TeleVision Communications Corp.

® Please send TV Communications
and CATYV magazine to me at this
address. We are a new company
with some old-fashioned ideas about
our industry. We remember success-
fully promoting only four channels
to the public (who were already re-
ceiving two) and hitting close to
50% saturation. I am not leveling
down, neither am I against progress
and I am certainly not for unwar-
ranted controls in our industry,
under the guise of “being in the
public interest.” The only way to
reverse these biased controls is
through the state and federal halls
of justice.

Let our industry leaders quit
playing footsie and politics and
maybe get a little mad with the sit-

uation. Let them produce and lead
a strong, well-organized campaign
through the systems and the sub-
scribers, not forgetting those de-
prived cities which couldn’t meet
the deadline. We certainly have the
tools and should have the money!

I am sensing an apathetic condi-
tion in some of the things I read
about and some of the people with
whom I talk. Let's all get a little
mad, let’s all burn the ears of our
legislators but let’s all do it together
and now!

As Queen Victoria used to say,
“We are not interested in the pos-
sibilities of defeat.”

John Thomas, President
Americable, Inc.
Lucinda, Florida

® Events have been moving so fast
these past few weeks, I am sorry
that I have not had an opportunity
(to comment on CATV in 1968). ..
About all that I can offer is that the
action of the Commission was the
latest of important and significant
developments for the industry in
1968. More fundamentally than this,
however, were the two decisions of
the Supreme Court. I believe that
when the Commission comes to
understand a little more about
CATYV, its seemingly destructive
proposals will be ameliorated to the
point that they will not be unduly
harsh. Perhaps this is wishful
thinking, and great effort on the
part of the industry will undoubted-
ly be required to achieve a happy
ending.

Frederick W. Ford
President, NCTA

National Publicity Suggested

® Do you think NCTA or a group of
CATYV people might be interested
in telling our story to the public
with a full page ad in the Wall Street
Journal or some other publication
that gets national distribution?
Somehow we should let the public
know that the shaft has been de-
livered and just how it was done. . .
We are definitely the underdog at
this point and we should work it to
the fullest.

Roy E. Bliss, President
Cable Television Company
Bloomington, Illinois

13
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MULTICALSTER™
Video Control
Center

TeleMation. ..

The CATYV local origination
equipment supplier!

TeleMation can now offer the CATV industry the
most complete line of television studio and
control equipment available from any single
manufacturer. We can design, supply and install
any kind of system from a single-camera
automated cablecasting unit, such as WEATHER
CHANNEL™, to a complete multi-camera
production studio with live cameras, film chains,
and all necessary control devices. All of this
equipment is available now from TeleMation.
We designed it . . . we manufacture it. ..

we'll even install it.

Screen
Splitters

Every TeleMation product is built for maximum
performance and reliability. In a TeleMation
system, equipment is interchangeable without
special modifications, providing unprecedented
system flexibility. TeleMation equipment either
meets or is instantly convertible to EIA (FCC)
specifications.

We can also supply a complete line of color
cablecasting equipment.

Let us handle all of your local origination needs.

v and
more

-1 " TELEMATION, INC.
to come! N

2275 South West Temple
Salt Lake City, Utah 84115
Telephone (801) 486-7564
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GOUNTS

you Gan count

ol
MIDWEST

For the Finest in CATV

(Lots of Other
Critical Buyers Do)

MIDWE%E
TELEPHONE

n SUPPLY, INC.

(Distributors of Midwest Utility Plows)
925 North Bluemound Drive
Appleton, Wisconsin 54911

Phone 414-734-5632
414-739-6341

Management Guidelines 3

Patrick T. Pogue

Successful Borrowing:
The Basic Essentials

The ability to obtain money
when you need it is as necessary
to the operation of your CATV
business as is the right equip-
ment, reliable sources of ma-
terials, and trained employees.

When you first get together
with your prospective lender, he
will want answers to these ques-
tions:

What sort of person are you?
Most lenders rate the character
of the borrower as the key factor.

What are you going to do with
the money? He'll want specific
data here, not just generaliza-
tions. If it’s to be used for equip-
ment, what kind of equipment is
to be purchased and why is it
necessary? If for working capital,
what specific company goals do
you hope to accomplish in a
given period?

When and how do you plan to
pay it back? Crucial from your
lender’s viewpoint, he’ll want to
see a detailed repayment plan
with dates and amounts.

Have you allowed for a loan
cushion? In other words, does the
amount you've requested make
suitable allowance for unexpected
developments?

What’s the outlook for the
CATYV industry in general and
your operation in particular?

Along with these answers the
lender will want to see data on
your accounts receivable, assets,
liabilities, and shareholders’
equity. The best way to supply
this information is through two

or more balance sheets and profit
or loss statements.

Bank loans are generally ob-
tained either as short term (under
six months) or long term (1 or 2
years)loans. Short term loans are
normally repaid from the liquida-
tion of current assets (such as
accounts receivable) which they
have financed. Long term loans,
perhaps to buy extra equipment,
usually are repaid from general
earnings.

With any bank loan you will
probably be faced with some
restrictions which the lender re-
quires as a condition of the loan.
Technically known as covenants,
these may be either negative or
positive in nature.

Negative covenants—things
which you can not do without
prior lender approval —might in-
clude not making further addi-
tions to your total debt, the non-
pledge to others of your assets,
or not issuing dividends in excess
of specified amounts.

Positive covenants —spelling
out things you must do—might
include the maintenance of a
minimum net working capital,
carrying of adequate insurance,
repaying the loan according to
contract terms, and periodically
supplying financial statements.

A final word of advice: before
you sign, shop around. Money is
just like any other item you use
in your business, and you should
negotiate with several suppliers
before you take any deal. (e

February, 1969




INTRODUCING: MODEL 1100

The first Center-Conductor Seized Directional
Tap that performs from 54 to 400 MHz while
maintaining a minimum of 20 db input and
output return loss. craftsman

Write or call, collect, for free literature 133 West Seneca St., Manlius, N.Y. 13104 Area Code 315 682-9106
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25-100mm f/1.8

20-100mm /2.5

16.5-95mm /2

15-120mm #/1.3

15-150mm t/2.8

-

15-170mm f/2.5

18

range.

Divided six ways, that
gives you your choice of
4X, 5X, 6X, 8X, 10X and
12X zoom ratios—more
tv zooms than anybody
else can offer you.

All six have inter-
changeable rear drives
for any Vidicon camera
(if you have more than
one kind of camera, you
can swap your Canon
zooms around the studio
as needed). All six are
available in motorized
remote-control versions,
too.

Need zooms for
Plumbicon or Image
Orthicons? We have
them, too. Plus fixed
focal length lenses for
every “C" mount
application. All with the
optical precision for
which Canon is famous.
Write for full information.

Canon

(PO I —n"
| Canon US.A., Inc. |
| 64-10 Queens Boulevard |
| Woodside, N. Y. 11377 |
| Please send intormation on |
| O manual zooms,
O remote-control zooms,
| Ofixed focallengthlenses
Ifor O vidicon, O Image
IOrthicon, O Plumbicon
TV cameras.
Name
Title
| Company _
|Address______

| City —

| State 2ip
e G —— —— — ——— I~

FINANCIAL

REPORTS

Adams-Russell Co., Inc. reports
per share earnings of $.85 for the
year ending September 30, 1968.
This compares with per share earn-
ings of $.78 for last year. Earnings
figures are based on net incomes of
$705,000 and $614,000 for the two
periods respectively.

Commonwealth United Corp. has
reported per share earnings of
8.69 for the 9-month period ending
September 30, 1968. This compares
with per share earnings of $.22 for
the same period last year. Earnings
figures are based on net incomes of
$6,593,000 and $1,294,000 for the
two periods respectively. Gross
revenues were given as $112,815,000
and $80,070,000 for the two periods.

Cornelia Corp. has reported
losses for the fiscal year ended
March 31, and for the 4-month
period ended July 31 of the current
fiscal year. For the past fiscal year,
Cornelia had a loss of $942,085.

Fairchild Camera & Instruments
reports per share earnings of $.23
for the quarter ending September
30, 1968. This compares with per
share earnings of $.24 for the same
period last year. Earnings figures
are based on net incomes of
$2,481,000 and $1,043,000 for the
two periods respectively.

ITT has announced that it is
making a secondary distribution of
400,000 Series 11 shares of common
stock of the Communications
Satellite Corp. through a general
public offering. The offering is
being made through a nationwide
group of underwriters headed by
Kuhn, Leob & Co., and Lazard
Freres & Co. ITT is retaining
100,000 shares.

Kaufman and Broad directors
have declared a stock split and in-
dicated an increased quarterly
dividend rate. The stock split will
be in the form of a stock dividend

of one share of common stock for
each outstanding share of common
stock. At the same time, the direc-
tors indicated an increase in the
quarterly cash dividend by 9%.

Livingston Oil Company owners
of $.30 convertible cumulative
preferred stock, representing
365,453 shares, are offering shares
through an underwritten secondary
issue managed by Hayden Stone,
Inc. of New York City.

LTV Electrosystems, Inc. re-
ports per share earnings of $.67 for
the 9-month period ending Septem-
ber 30, 1968. This compares with
per share earnings of $.81 for the
same period last year. Earnings
figures are based on net incomes
of $3,792 and $3,648 for the two
periods respectively.

TelePrompTer Corp. has reported
per share earnings of $.89 for the
9-month period ending September
30, 1968. This compares with per
share earnings of $.77 for the same
period last year. Earnings figures
arebased on net earnings of $888,259
and $678,787 for the two periods
respectively. Gross revenues were
given as $5,299,317 and $4,958,437.

Tower Antennas, Inc.,, an MSO
serving over 30,000 subscribers,
and its proposed merger partner
Citizens Financial Corp., a diversi-
fied financial holding company,
have announced net earnings for
the 9-month period ending Septem-
ber 30 of $628,640 which represents
an increase over the 1967 earnings
of $600,151.

United Artists Theatre Corp.
reports per share earnings of $.83
for the 40-week period ending June
4, 1968. This compares with per
share earnings of $.79 for the same
period last year. Earnings figures
are based on net incomes of
$1,361,067 and $1,311,071 for the
two periods respectively.
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with COHU’S new solid-state

vao ENCODER ™

MATRIX

* EXCEEDS ALL NTSC AND FCC SPECS
ACCEPTS RGB OR RGBM INPUTS
PROVIDES THREE-LINE OUTPUTS
HAS RGBM-LUMINANCE CORRECTION
1S 1-%" HIGH (IN 19-INCH RACK)

PURCHASE ORDERS MAY BE PLACED DIRECTLY WITH THE COHU
ENGINEERING REPRESENTATIVE IN YOUR AREA-OR
CALL BOB BOULIO IN SAN DIEGO.
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Box 623

San Diego, California 92112
Phone 714-277-6700

TWX 910-335-1244

 COHU

ELECTRONICS,INC

SAN DIEGO DIVISION



& EXPANSION
SPECIALISTS

Now is the time to concentrate on up-dating or
expanding your system. CATV technology continues
to grow at a phenominal pace, and more families
than ever want the advantages of cable television.

Communication Systems Corporation offers 7 years'
nationwide experience in CATV system design, con-
struction, rebuild and expansion, both aerial and
underground. We're specialists and we're experi-
enced—we know your problems and what it takes
to build maximum profitability into your system.

M CSC utilizes its own professional engineering
department to serve you better. Total integration
of system design and construction, including com-
plete head-end surveys, assures efficiency in build-
ing plus highest system performance.

Bl CSC advanced rebuilding techniques keep sys-
tem down-time to an absolute minimum. CSC com-
pletely overbuilds the existing operating system. . .
makes the changeover quickly, only after the newly
completed system has been finished and tested.
Your bonus: Continuing good public relations.

B CSC handles the entire system design and con-
struction ﬁroject for you. This includes all liaison
with telephone and power companies to determine
pole-line re-arrangements. Total CATV experience
guarantees you superior service and workmanship
in every phase of construction.

If you're planning to rebuild or expand, (or build a
new system), let CSC handle your project...we'll
make your problems our problems.

COMPLETE
SYSTEM
CAPABILITIES

140 EAST MAIN STREET e

\

COMMUNICATION SY

HUNTINGTON"

TioN,

20
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Late News

“CLARIFICATION" TOUGHENS CATV RULES

In what purported to be a "clarification' of its distant signal importation
policies, the FCC has stiffened its requirements even further. In its rule-
making notice of Dec. 13, the Commission announced that, at least until per-
manent rules are adopted, CATV'ers in major markets could import new dis-
tant signals only with the retransmission consent of the originating (distant)
station.

Faced with unexpected eagerness on the part of stations, particularly
audience-starved U's, to grant blanket retransmission consent, the FCC
clearly revealed its intention to force copyright liability on CATVs. The Com-
mission declared that blanket quit-claim authorization from a station is not
enough. The operator must have "express retransmission authorization' for
each program. In addition, said the FCC, any waiver petition must "show how
the proposed operation would provide information and experience useful to a
resolution of rulemaking, why the particular locality is well-suited for this
purpose, and how the proposal differs from other test operations which have
been sought or authorized. "

At the same time, the FCC made it clear that very few petitions to im-
port distant signals under the new rules--even with the accompanying consent
documents--will even be considered. Speaking of markets below the top-100,
the Commissioners noted, ""To grant authorization on any wide-scale basis
would be clearly inappropriate...."

ONLY FAST TALKERS NEED APPEAR

In the same letter which announced its distant signal policy "clarification"
(see separate story), the FCC set out its schedule for this month's hearings
on the proposed new rules for CATV--a hearing schedule termed "almost
ludicrous' by one of the gentler Washington critics.

So short was the notification time granted by the FCC that many interested
groups, particularly on the West Coast, did not even have the opportunity to
file an intention to appear at the hearings. Those groups and individuals who
did indicate their planned appearance were crowded into a short 13-1/2 hours.

Dividing all parties into six major groups, the FCC allotted six blocks of
time--and told the parties in each group that they would have to make such time
allocations among themselves as best they could.

Group one, consisting of CATV groups and municipalities, is allowed only
two hours--although it includes NCTA and more than 20 other groups. All CATV
operators (Group three) are limited to two and one-half hours. Microwave com-
panies and telephone companies are lumped together in a meager one-hour seg-
ment; and such organizations as the National Association of Regulatory Utility
Commissioners, the United Electrical Radio and Machine Workers Union

TV Communications
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Late NeWS (Continued)

(representing laid-off Jerrold workers), J. Milton Shapp representing Penn-
sylvania cable operators, and Westinghouse Broadcasting Co. must share one
hour.

TEACHERS GROUP LOANS $10 MILLION

A $10.2 million long-term financing program has been 2nnounced by Tele-
Communications, Inc. and Teachers Insurance and Annuity Association of
America. Completion of arrangements was announced by Walter Mahlstedt,
executive vice president for the lending group, and by Bob Magness and George
Hatch of Tele- Communications, Inc.

Part of the proceeds, according to Magness, will finance construction of
7 new cable systems and 6,143 new microwave channel miles. TCI at present
owns and operates 35 CATV systems through subsidiary Community Television,
Inc. Another subsidiary, Western Microwave, Inc., serves 14 commerical and
ETV stations and 61 CATV systems in 12 western states.

NAB SEEKS BROADCAST UTOPIA

The National Association of Broadcasters' board of directors, meeting in
San Juan, Puerto Rico, has left no doubt as to where it stands on the FCC's
proposed regulations for CATV--it wants the best of all possible broadcaster
worlds.

NAB's official position prescribes much harsher rules in some areas than
even the Commission proposes, but it definitely excludes bans on broadcast/cable
cross-ownership, divestiture requirements and limits on the number of cable
television systems that can be owned by a single entity.

The broadcasters would use a 60-miles-from-post-office radius to define
top-100 markets rather than the proposed FCC's 35-mile radius. For markets
101 through 212, that radius would be stretched again to 75 miles by NAB. The
burden of copyright clearance would fall entirely on CATVs, and origination
(without advertisements, of course) would be strictly limited to public service.

CALIFORNIA TO BOAST LARGEST CATV

Plans for the world's largest CATV system will be coming off the drawing
boards as actual construction begins either this month or next. Officials of
San Jose (Calif.) Cable TV say work on the first 310-mile phase will begin by
April at the latest.

The $15 million turnkey construction contract--the largest single constact
ever awarded in the industry--went to Vikoa, Inc. Robert Baum, Vikoa vice pres-
ident, said the company will assign six full-time employees.
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PLASTOID AND NBC

GOT TOGETHER ON THE

FIRST DUAL CABLE SYSTEM AND
VALENCIA GOT THE PICTURE.
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There’s a whole new community abuilding
in California. It’s called Valencia! And it is the
achievement of an advanced concept in total town
planning.
Plastoid helped develop for this town of the
future the CATV system of the future : A unique
dual coaxial cable system with an extremely wide
channel capability.
NABCAT, a National Broadcasting Com-
pany community antenna television subsidiary, is
installing in Valencia the first underground dual
coaxial cable system with a 40 channel capability.
Four new types of cable were developed for this
system by Plastoid and NABCAT engineers, in-
cluding Heavy Jacketed aluminum cable for direct
burial and Siamese house drop cables.
If you are installing a new CATV system or
extending an old one, remember the Valencia
story. NABCAT was pioneering the first new
dual cable concept. And they chose Plastoid. Find
out all the reasons why.
Call us: (212) 786-6200.

PLASTOID

— == CORPORATION

42-61 24TH ST, LONG ISLAND CITY, N.Y, 11101
TELEPHONE: AREA CODE (212) STiltwell 6-6200

]
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News

PECTRUM

FCC Rocks Cable TV Industry
With New Proposed Regulations

The Federal Communications
Commission shocked the cable tele-
vision industry and the entire
country as well when it released its
double-barreled CATV rules/pay-
TV authorization announcement
(see separate story on pay-TV).
The Notice of Proposed Rulemaking
and Inquiry relative to CATV was
a lengthy, complex document with
far-reaching ramifications which
will not be fully realized for some
time.

Some aspects of the “new look” in
regulation will not become effective
until hearings are held; others, how-
ever, became operative December
20, the date of publication in the
Federal Register. The latter cate-
gory included the rules which
govern distant signals.

Major Market Ban

The FCC has divided cable sys-
tems into three classifications: The
first group comprises systems
operating wholly or partially within
35 miles of the main post office of a
top-100 market community (de-
fined arbitrarily and permanently
as the ARB 1967 top-100 markets).
These systems may carry Grade B
signals only. No distant signals
may be imported —unless the sys-
tem operator obtains retransmis-
sion consent from the distant
station and the FCC. Even if con-
sent is obtained, the Commission
will consider no more than a dozen
such applications “to see how it
works out.” Under questioning at
a press conference, FCC Chairman
Rosel Hyde admitted the copyright
thrust of this rule. He said it would,
“in effect, put CATV in the market
place for programs.”

In an overlap (“footnote 69")
situation, where a top-100 system
is in two markets at once—it may
carry the local signals of both mar-
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ketsif it is wholly within the 35-mile
zone of both. Otherwise, it can carry
only the signals of the market
whose central post office is within
35 miles.

Quota in Minor Markets

The second category includes
those systems outside the top-100
market areas but within 35 miles of
a television station (as measured
from the post office). These systems
may carry all Grade B signals avail-
able. In addition they may, without

obtaining any sort of permission,
carry distant signals if necessary to
round out a quota of three full-time
network stations, one independent
and an ETV. Distant signals other
than those needed to fill the quota
may not be imported without re-
transmission consent of the origi-
nating station and consent of the
FCC.

Those CATV systems outside
any 35-mile zone are not restricted
in the signals they may -carry,
except that they cannot “leapfrog”
(that is, carry a distant signal in
preference to a closer one with
with essentially the same program-
ming).

Interim Rules in Force

These proposed rules are also
“interim” rules —effective until the
rule making is completed. “In order
to avoid substantial disruption to
CATYV subscribers,” according to
the FCC, cable system service will
be grandfathered as of December
20, 1968, effective date of the in-

CATV Names “Man of

the Year”

'_

Washington attorney E. Stratford Smith accepts “1968 Man-of-the-Year” award
from CATV Magazine for his work on the copyright case last year and for his
numerous other contributions to cable television. Left to right: Jackie Morse,
CATYV assistant editor who wrote the Man-of-the-Year tribute; Robert A.
Searle, managing editor of CATV; E. Stratford Smith; and Don Lindmark,
CATYV art director who prepared the charcoal portrait.
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CATV is on the move. From Country to City. The future
lies in the ‘““Megalopolis’. So do the problems.

HAMLIN is ““The Company that cares about the Big City!”
HAMLIN has the cures.

For “Direct Pickup”, Leading Ghosts, or Channel Ex-
pansion beyond twelve . . . the HAMLIN TWENTY-FIVE
CHANNEL CONVERTOR.

For Interference at Metropolitan Antenna Sites and to
eliminate spurious outputs before they enter “Multichan-
nel Systems’’, the HAMLIN “MINIFILTER”.

And soon HAMLIN will introduce the ‘““Successor to Con-
vertors” . . . the World's first, twenty-five channel, CATV
COLOR RECEIVER!

A SUPERIOR SET that can be leased for less than the
cost of owning an ORDINARY SET. Happy Subscribers,
with but one source for service. Absolute quality control,
from head end to viewing screen!

And for the Operator, doubling income without expanding
Territory, Plant, or number of Subscribers. Elimination of
the “INTERFACE" that remains CATV's greatest problem!

Count on HAMLIN for startling developments and pro-
ducts from “The company that cares about the big city!”

INTERNATIONAL CORPORATION
126 S.W. 153rd St. / Seattle, Wash 98166 / (206) 246-9330

TV Communications
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CONVERTERS

NOW AVAILABLE FROM

SEATTLE STOCK
RN X $40.00
BYEUNITS | o ..$39.00
ASUNITS 1 $38.00
50-999 UNITS ............... $37.50

Write for quantity prices against letter of
credit terms.

BAND PASS FILTERS

PER SET OF 12 CHANNELS
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terim rules. All operators were
reminded by their attorneys that
the new rules only change the
Second Report and Order in the
specific areas mentioned. Thus, the
provisions for carriage and non-
duplication remain in force—as
does Section 74.1109 which allows a
local broadcaster to file a petition
for special relief and obtain an auto-
matic stay of new CATV operations
in his area.

Origination Mandatory

Other sections of the FCC notice
were equally significant, although
not immediately effective. The
Commission suggested making pro-
gram origination mandatory for all
CATV’ers except the very small
systems. Questions to be discussed
further include how to subsidize
such operations—whether and
under what conditions commercial
advertising would be allowed, etc.
A further rule would limit cable

FCC Chairman Rosel Hyde admits
copyright thrust of Commission's new
major market rules.

originations to one channel, not in-
cluding automatic services such as
time/weather. With this restriction,
the FCC proposes that the CATV
operator act as a common carrier in
regard to any remaining channels.

Another proposed rule would pro-
hibit broadcast/CATYV cross-owner-
ship in the same community and
limit multiple ownership of CATV
systems. While no firm guidelines
for the latter proposition were put
forth, the Commissioners suggested
limitations on the total number of
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systems, the number of subscribers,
the size of the communities served
and the regional concentration.

If the Commission rules are
adopted, operators will also find
themselves reporting on a regular
basis to the FCC. Annual filings
would give financial data, owner-
ship and operation information. The
final area of proposed rulemaking
deals with technical standards. Ac-
cording to the Commission, the
time has come to make a start in
the direction of prescribing “uni-
form technical standards to further
high quality service to the public.”

In addition to the proposed rules,
the FCC also initiated a general
inquiry into the “Commission’s re-
sponsibilities and national com-
munications policy,” relative to
CATYV. While all questions were not
specified, the inquiry will deal with
such problem areas as the relation-
ship between CATV and common
carriers, the nature of “other serv-
ices” which might be offered to
homes and businesses, control of a
cable providing multiple means of
communication, relationship of
local communications systems to
satellites, etc.

Parties Huddle on Capitol Hill
Over Model Copyright Legislation

Cablemen, copyright holders and
broadcasters met last month behind
closed doors on Capitol Hill to again
try to hammer out compromise
language for a 1969 copyright re-
vision bill.

The meeting was set up by
Senator John McClellan (D-Ark.),
Chairman of Senate Copyright Sub-
committee, when prior negotiations
broke down. In preparation for the
session, the Subcommittee staff
mailed out copies of three different
approaches toward solving the
problems of liability.

Disclaiming support for any one
of the three approaches, staff
spokesmen said there was “an ef-
fort to include in one or another
most of the detailed proposals that
have been the subject of recent dis-
cussion. In general, alternative A is
oriented toward the copyright owner
interests, alternative C is oriented
toward the interests of CATV
operators, and alternative B repre-
sents a middle ground.

“This scheme has not been fol-
lowed in every detail, however, and
the drafts are by no means mu-
tually exclusive. Their purpose is
to elicit comments and clarify
thinking rather than to push any
particular viewpoint.”

Although the FCC's new pro-
posed CATV rules—and their im-
plications of setting copyright
standards—were said not to have
been considered in drawing up the
drafts, they were obviously con-
sidered in the discussions.

These are the details of the three
model bills:

Alternative A, oriented toward
copyright owner interests, would
specify full copyright liability for
CATVsystemsin the major markets
and a reasonable compulsory license
fee for smaller cable systems.
Throughout the drafts, the number
of markets defined as major was
left blank, as were the precise def-
initions of a station’s coverage area.
The rate of the compulsory license
fee, to be worked out at a reason-
able level and applied across the
board, also wasn't spelled out in
the drafts.

One interesting aspect of Alter-
native A isits provision for program
exclusivity. Exclusivity protection
would be limited to first and second
network runs and first non-network
runs.

Alternative B would preserve the
essentials of Alternative A, and
would add a new classification.
CATY systems in a segment of the
top markets would be allowed a
grace period in which they would
be under compulsory licensing be-
fore becoming fully liable. This pre-
sumably would allow a period of
time for the system to become prof-
itable before having to negotiate
expensive copyright fees.

Alternative C, geared more to the
needs and desires of the CATV in-
dustry, would provide blanket,
across-the-board compulsory li-
censing with only professional
sports telecasts fully liable.

February, 1969
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Year-Round
Lavalier

@ Around most TV stations, E-V lavaliers are taken pretty
% much for granted. Just hang one around your neck, or clip
it onto lapel or pocket—and start talking.

Nothing could make us happier. Because we take great pains
to insure the absolute reliability of these tiny microphones. And
frankly, no other type of microphone poses a bigger design problem.
The lavalier gets dropped, stepped on, swung by its cord, smashed
and banged—not once, but often during its life. Most of the abuse
is accidental—but inevitable.

So we developed a *‘nesting™ principle of construction taat is
based on tolerances so tight that the internal element acts as a
solid mass, reducing damage due to shock. And we use nothing
but Acoustalloy® diaphragms . . . almost indestructible despite heat,
humidity, dirt, or high intensity noise or shock.

We've also spent years developing cable specifications—and
methods for attaching it. We've taken into account all the tugs
and twists that are the fate of any lavalier cable. That’s why our
strain relief is so effective. And knowing that no cable can last
forever, we've made replacement easy and fast

Of course reliability by itself is not enough. So our field testing
of E-V lavaliers is also devoted to sound quality. We mus- satisfy
major network and independent stations on every score. As a
result, E-V lavaliers can be mixed in the same program with
stand microphones with no change in voice quality.

In the process of developing the lavalier, we've also made it
smaller. Our original model was 7" long and 1” in diameter. Today's
Model 649B is just 2-1/4" long, 3/4" in diameter, and weighs a
mere 3! grams'

Model 6498
$105.00 i -
5 BY
Model 6a7A
$82.50
Model 624
$4£.00

No y nt

Of course TV studios aren’t the only places you'll find E-V
lavaliers. They're used in classrooms, lecture halls, conferencss,
stages and business meetings. And they offer the same year-round
reliability with no compromise of sound quality.

Every E-V professional lavalier is protected by ou- unique
2-year unconditional warranty against failure of any k:nd, plus
the lifetime guarantee of workmanship and materials that is an
integral part of every E-V microphone. Full details are waiting at
your nearby Electro-Voice microphone headquarters. Or write us
about your special needs. We're ready to solve the toughest sound
problems—off the shelf—all year ‘round!

Send for your copy of the current Electro-Voice
professional microphone catalog today.

Porcs

ELECTRO-VOICE, INC., Dept. 291TV,
697 Cecil Street, Buchanan, Michigan 49107




NYC Finally Gives
Green Light to L/O

After much political maneuver-
ing and several delays, the New
York City Board of Estimate has
given Manhattan cable systems per-
mission to originate public service
programming on a one-year experi-
mental basis. And the board’s def-
inition of public service was a broad
one, excluding only “pure enter-
tainment.”

The move was seen as a victory
for New York cable system opera-
tors, particularly Manhattan Cable
Television which had been pressing
the board for permission to carry a
cultural film series, live concerts of
the American Symphony Orchestra
and live Coverage of Columbia Uni-
versity basketball games. Never-
theless, the decision was not totally
unexpected, coming as it did on the
heels of the FCC's announcement
of new proposed CATYV rules. New
York City Mayor John Lindsay had
been waiting for the FCC to move
on CATYV, or at least to clarify its
position in some areas, before cast-
ing his votes as a member of the

Board of Estimate. The FCC’s new
emphasis on program origination
for cable systems undoubtedly in-
fluenced the board’s final verdict.

Both cable operators in Manhat-
tan hailed the board decision. Tele-
PrompTer president Irving Kahn

Charles Dolan, Manhattan Cable TV
president, looks forward to new pro-
gramming horizons.

said the decision was certainly in
line with his operation although he
disclosed no plans to originate pro-
gramming. Charles Dolan, presi-
dent of Manhattan Cable Tele-
vision, said: “We are delighted that
the Board of Estimate has au-
thorized Manhattan Cable Tele-
vision to originate the kind of pro-
grams that we feel will make tele-
vision viewing more interesting and
more rewarding.”

A spokesman for Manhattan
Cable Television said the firm would
immediately begin the cultural film
series, concerts and basketball game
coverage. However, the titles of
any movies to be shown must be
submitted to the Bureau of Fran-
chises which will rule on the nature
of the films (i.e. public service or
entertainment; and Morris Tarshis,
director of the Bureau of Fran-
chises, has expressed reluctance to
authorize movies.

According to Tarshis, “Movies
would be the last thing I'd recom-
mend.” He did, however, speak ap-
provingly of other originations,
such as sports programs presently
unavailable to city television view-

THIS MACHINE IS ALL YOU NEED

To Process Your Accounts Receivable

COMPUTER
RESEARCH inc

A NATIONAL INDUSTRIES COMPANY
SEVEN PARKWAY CENTER, PITTSBURGH, PA.
1411 WALNUT ST. BLDG., PHILADELPHIA, PA. 19102
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For Automatic Delinquent Billing
To Save You Thousands of Dollars

For less than 72 cents a year — per subscriber
you can process all your accounts receivable
with just this specially designed CATV computer
input adding machine.

For a complete set of computerized reports you
need only prepare a simple add listing of pay-
ments received.
ning, automatically.

You even get delinquent dun-

Account numbers and dollar amounts are verified

instantly and automatically because the machine
detects operator errors, locking the mechanism
until the error is corrected.

guarantee.
15220

Five years of CATV industry use backs up this
system — that you can have for less than 6 cents
a month per subscriber.
you'll like it we have a money back performance
It doesn’t cost you a penny to find
out how to put this system to work for you!

WRITE OR PHONE (412) 922-4114

We are so confident

F