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NEW AUTOMATIC PROGRAM COMMANDER"

The Jerrold Program Commander Mode! PC-6
lets you comply with FCC non-duplication re-
quirements automatically—on a week-by-week
basis. You can pre-set programming for six
different output events to occur at any half-hour
or hour during a one-week period. The sequence
programmed will repeat each week unless the
programming is changed. Changes can be ef-
fected instantly by the simple insertion or re-
moval of a program pin. Locally or remotely
located, Model PC-6 provides event output

switching adapted to fit various requirements;
plus “at-a-glance” program status indications,
and an automatic alarm circuit.

Program Commander IF Switcher, Model IFS—
Designed to implement commands from the
Program Commander, Model IFS is compatible
with any programming equipment with a +24
volt dc output. The heart of this unit comprises
six single-pole, double-throw coaxial relays. For
complete information on Program Commander
equipment, phone 215-925-9870, or write

“_:_nﬂ () e ‘

PROGRAM COMMANDER IFS SWITCHER

CATV Systems Division
JERROLD ELECTRONICS CORPORATION
401 Walnut Street, Philadelphia, Pa. 19105

I

The nation's largest and most experi
enced manufacturer / supplier of CATV
equipment and services




VIKING INDUSTRIES, INC. B 830 Monroe Street, Hoboken, New Jersey @ CALL COLLECT: N.J. (201) 656-2020 @ N.Y. (212) 943-5793

Business is always on the go at Viking. We travel
over 500,000 miles a year to any place in the country.
Viking men talk to technicians, engineers, system
owuers and anyone else who can help us produce
better products.

And products are on the move at Viking. Last
year our CATV business tripled. We introduced 151
new cable television products. “Vikal” solid sheath
aluminum cable is being manufactured in half mile
lengths. The great “Goldline” Solid State Modular
Amplifiers are setting new performance standards
for the CATYV industry.

Systems Construction Company, a Viking sub-
sidiary, is engineering and building turnkeys at a
rapid pace.

Viking moved ahead of competition with the in-
troduction of the compact, ‘“Weatherama” time/
weather device. We also joined forces with United

THINGS ARE
MOVING AT

viking...

Press International to produce the “News-A-Rama”
the finest CATV news machine available.

Things are moving at Viking and they’re keep-
ing pace with the exciting CATV industry.

If you are thinking of a move in CATV — move
with Viking!

viking

... MOVING AHEAD WITH CATV
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1. Can I protect scheduled 15-minute
i

programs and odd-length programs of

5 minutes, 25 minutes, etc.? YES!

2. I think I can make a better deal
with the local broadcaster by carrying
his station breaks. This means I will
TEL EMA TION sometimes have to switch at 73
seconds before the hour. Can I do .
this with the TMP-205 Programmer?

can say YES!

3. I have to control an IF switcher

as well as switch video on my
microwave. Can I do this with one
TMP-205? YES!

4. My equupment is going to be
located in a dusty head end shack.
Can I expect the electro-optical
timing and programming circuitry
of the TMP-205 to be more reliable
than units with exposed metallic
contacts? YES!

5. My head end is on the mountain
but I want to locate the programmer

in my office. Can I remotely control
all twelve channels without sacrificing

tO thes e timing accuracy? YES!

6. Does the $400 difference in cost
of the 6 and 12 channel switchers

queStiO nS abo ut mean I can convert it at a later date

for the same amount? YES!

N O n - d up l ica ti O n 7. MustI pay extra for programming

pins or is the quoted price of the

. TMP-205 complete? YES!
SwltCherS. 8. Is it true that you will give me a
second TMP-205 free if one lacks

capacity to handle my FCC required
non-duplication? YES!

14
4
yoE Questions like those above and many others are answered in our new booklet
st ““SOME PLAIN TALK ON NON-DUPLICATION SWITCHING." This booklet born of
i the experience TeleMation has gained in supplying more non-duplication equipment
itk ty than all other manufacturers combined will show you how to make the best of
b .-; by non-duplication. WRITE FOR THIS FREE BOOKLET TODAY! &
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e - It is generally agreed
th —~ that cable systems
. { offer an undeveloped

\], potential in the area

of local public service
programming — an
area which has been
largely ignored by
television broadcasters. The movement
of cable system operators toward in-

' creased CATV origination promises
) new triumphs for the industry.
o For example, Iowa Video, Inc. of
) Fort Madison, armed with plenty of
i imagination and a small budget, em-
o barked on a public service program that
{ has gained it a unique status in the
_ £ community. Read how Iowa Video initi-
LG A0S ated “Program Origination for $200”
s pgang G on page 38. (Joe Berry, Iowa Video
1e38 : b 3 . attn'e ',“ Ay manager, is pictured on this month’s
o - ; g 9 T oAty ';',,,!,.,;jl?'.,,'lf"f":x‘,;f?" et el cover interviewing high school football
Prods R AT I R Lty & W'C!)b‘j“.xvl' e i.';‘..;( coach Jim Youel.)
$o s . - S A Gatety LT R 'u&-ﬁlafmhéh PN M CATYV veteran Charles Wigutow of-
13yt g 4 : leasi Ble_' ‘_“prf?}?!"s:.“:‘“v $29 fers a rev‘iiw of local origination history
o i b innn e ne on page 44.
‘ ot Tetet o el W x';:g'-';'(i} Any operator about to embark on
thetvied ;x',:ft;'x:"' f,; _:}xin;s local programming wants to get the
S Lt full value from his investment, and as
et s much mileage as possible from the
deieted equipment on hand . . . don’t miss Don
A Atwell’s article on basic local origina-
14 tion needs on page 45.

An operator’s approach to local origi-
nation must be based, of course, upon
his own particular situation. Lyle O
Keys offers practical guidelines for de-
veloping your system’s origination pro-
gram on page 46.

Evaluation of a system’s total service
potential can aid an operator in deter-
mining what particular services he
should offer. Theodore Baum analyzes
the overall service potential of a
CATV system’s distribution network

Sy~

i1t ‘ starting on page 54.
el s 58 oI ON Most every operating system has
e | unused channels which could be profit-
HGLLS: ably utilized with a minimum of ex-
ISOTL pense, says author D. Michael Ganley
LA it as _he presents some novel ideas for
P ol AP utilizing spare channels, on page 80.
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another AMECO first
for CATV...

1966: AMECO
INTRODUCES
UNITIZED CIRCUITRY
FOR TRUE
INTERCHANGEABILITY
IN PACESETTER
AMPLIFIERS

(Call your nearest Ameco
Sales Engineer for a
demonstration of the Pacesetter)

AMECO, INC., 2949 West Osborn Road
P.0. Box 13741, Phoenix, Arizona 85002

l (602) 262-5500 l

TV&(

OCTOBER 1966
Volume 3, Number 10

TV& COMMUNICATIONS

THE PROFESSIONAL JOURNAL OF THE CABLE TELEVISION INDUSTRY

Published by Communications Publishing Corporation, P. O. Box 63992, Oklahoma City, Okla. 73106

TABLE OF CONTENTS

Program Origination for $200
lowa Video’s successful origination program, By Stanley M. Searle

Local Origination Up To Now
A historical review of CATV origination, By Charles Wigutow

Selecting Programming Equupment
A checklist of basic equipment needs, by Donald Atwell

Getting Into CATV Origination
A step by step guide to programming operations, by Lyle O. Keys

Service Potential of Cable Systems
Getting full use out of your CATV plant, by Theodore Baum _

Local Origination In Action
Examples of typical, successful CATV programming

Programming Spare Channels
Ideas for using all your video channels, by D. Michael Ganley

Craftsman Electronics Profile
Staff report on a young, growing CATV manufacturer

Origination Equipment Showcase
Product information on individual equipment items

Local Origination Primer
The humorous side of CATV programming efforts ..

CATV TECHNICIAN SECTION

Time Domain Reflectometry
Applications of TDR equipment to CATV field work, by I. Switzer _

VHF-UHF Sweep Converters

A handy tech tip for UHF sweep testing .. ...
DEPARTMENTS

Editorial 8 Focus on Progress ... B
Industry Perspective ... 10 Meeting Calendar . _—
CATV legal View ... 14 CATV System Sales ...
NCTA Report 16 New CATV Products .
Management Corner 18 Classified Advertising ___.
News Spectrum .20 Index of Advertisers _

Financial Report Subscription Information ___

38

44

45

54

59

60

66

68

n

.77

79

.32
- 34

36

-.80
...81
.81
......81

CIRCULATION: TV & Communicetions is circulated through United States and foreign mails on the ﬂn' day
| of esch month, to individuals and firms desling in products and services for y antenns
l k { (CATV) CCTV, and microwave. A detailed circulation breskdown is svailable upon request. TV & Communi-
cations is pubhlhod 12 ﬂmﬂ per yesr. ADVERTISING: Comm'mll display ndv'mung is accepted from manu-
and of end allied services, ot the of TV
ment, Advertising rete cards and circulation breakd are il upon  request COPYIIONT Contents of this
publication are copyrighted by C i Publishit C ion, N either written or guphl: may be
roduced without the written permission of tha Puhlnhnn ®t [ - A'IONS (title reg t US. Puu
5&«) Secondclass postege paid st Oklshoms City, Okla. Subscribers should allow six weeks for change of addr
PUBLISHERS: Patrick 1. Pogue and Stanley M. Sesrle. OENEIAI. OHICES 207 N.E, 38th, Oklshom: City, Okln 73105
{405) JA 8-3523,

SUBSCRIPTION RATES; ONE YEAR $8, TWO YEARS $14, THREE YEARS $19
Foreign subwriptions: Add $2 per yesr (except Canadisn), remittance to be made by bank money order or check negotiable

in the United States. Group subscription rates availsble upon request,
TV & COMMUNICATIONS * P.O. BOX 63992 * OKLAHOMA CITY, OKLA. 7310S

OCTOBER 1966



Ameco equipment performs reliably
in over 80% of all CATV systems

You can profit by our experience. In your system you want equipment that deliv-

ers a top-quality TV picture. Under any condition.

Eight out of ten system operators are satisfied With minimum maintenance. To make a profit.
users of Ameco equipment. They can't all be wrong. Ameco has it.

Ameco uses 15 years of CATV know-how to man- Talk to Ameco about our ‘‘performance-proven”
ufacture every item of equipment necessary to pro- equipment. In fact, call 602-262-5500 today and an
cess a TV signal and deliver it inside the home. All Ameco representative will demonstrate the most re-
equipment is thoroughly tested under every imagi- liable equipment available for your system. Or write

nable condition. Tested in the lab and in the field. Ameco, P.0O. Box 13741, Phoenix, Arizona 85002.

A ameco

WE DESIGN, BUILD, FINANCE, EQUIP, AND SERVICE CATV SYSTEMS ANYWHERE IN THE WORLD.

TV & COMMUNICATIONS



2> EDITORIAL

By Stanley M. Searle

A

Uncertainties of Leaseback

It is normal for an editor—and I’'m no exception—
to eagerly paw through his daily mail, hoping to find
a letter of encouragement or agreement from his
readers. But he hears mostly from those who dis-
agree with his viewpoints (although sometimes it’s
better to hear from a critic than nobody at all). The
single response to last month’s editorial came in a
unique way from our local Bell System subsidiary.

The September editorial began . . . “California is
the scene of a current attempt by a Bell System
operating company to monopolistically control the
cable television business.” Harassment of our com-
pany by our local Bell System office seems to have
resulted from our editorial observations. And the
way the telco has been treating us raises some inter-
esting questions regarding what it might be like to
be a Bell CATV leaseback customer.

A few days after the September issue of TV &
COMMUNICATIONS had reached our readers we
received a strange ultimatum from the telephone
company.

At mid-afternoon we were told “pay your telephone
bill by 4:00 o’clock this afternoon—or we will dis-
continue your service at that time.” Now, in spite of
all the nice comments we have made about telephone
company actions, 1 never would have expected that
they would want to provide us with free telephone
service! Consequently, it has been a normal pro-
cedure for us to pay our telephone bill. As a matter
of fact we had mailed a check to the local office
several days prior to this phone call—although they
alleged that our bill had not been paid.

Faced with the threat of having our telephone
service cut off, we offered to immediately issue a
duplicate check. We also called the chairman of the
state Corporation Commission to advise him of the
apparent harassment, and he said he would call the
phone company. Following our conversations with
various telco officials and with the Corporation Com-
mission, the phone company suddenly “found” our
check! Actually the situation was, as it turned out,
not particularly serious—just annoying. But it raises
some highly pertinent hypothetical questions.

Suppose you had a leaseback CATV system pro-
vided by this same telephone company. And suppose
your monthly payment was delayed or misplaced
(purposely or otherwise) ? Would Southwestern Bell
cut off your service to subscribers after arbitrarily
giving you two hours to pay your bill? And what
would happen if you considered their charges irreg-
ular or exhorbitant—and asked for an explanation?
Would they summarily terminate your service?

Would the telephone company care whether their
arbitrary actions put you out of business? Of course,

8

our editorials may have given them a special reason
for harassing and threatening us. But then, maybe
the telephone company would find some reason to
harass a CATV leaseback customer. (It has even
been suggested that the telephone company might
want to see a leaseback operator go out of business,
so that the telco could seek permission to take over
total proprietorship of the CATV facility “in the
public interest.”)

When the, telephone company threatened to un-
fairly and arbitrarily curtail our telephone service,
at least we could fall back on the mails, Western
Union, and carrier pigeons. But did you ever try
to mail a television signal?

The Right of Dissent

Fair play, and a sensitivity to the rights of
others, are often disregarded by those who dissent.

A good example of irresponsible dissent appeared
in a recent “Tri-State TV Translator Association
Bulletin.” This publication was apparently published
in Seattle on July 15, 1966, by an organization of
which Mr. E. B. Craney of Butte, Montana is presi-
dent. Addressing themselves persistently to the sub-
ject of cable television, the translator newsletter
criticized a bill to make long-term financing available
for CATV, criticized Senator Metcalf of Montana,
complained about broadcaster interest in CATV, and
issued this comment on local origination:

“Broadcasters have accepted the CATV news and weather
reports as being something that is all right for CATVs to
put over their cable systems. Any such origination dilutes
the value of their news services and of their own weather
broadcasts. llow they could expect program origination to
stop there we do not know. The big cry at the Cable con-
vention in Miami the end of June was for all CABLES TO
GET INTO TIHE PROGRAM business. Originate — sell
advertising — get the bucks — dilute over-the-air broadcast-
ing — wreck it — build CATV — destroy local broadcast
stations — take programs from one coast to the other for
CATYV - sell - sell - sell - let the suckers, the public. pay!!!

The fact that the translator group headed by Mr.
Craney is misinformed about CATV is overshadowed
by the fact that they are highly irresponsible in their
statements about CATV. To allege that cable tele-
vision people intend to “wreck” over-the-air broad-
casting and ‘“destroy local broadcast stations” is
grossly unfair and irresponsible.

This kind of name calling and outright misrepre-
sentation represents the gravest threat to the great
American broadcasting business, including cable tele-
vision and all other industries which are directly
dependent upon television broadcasting.

S Lt
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For CATV .. : Superior

.
\);

coaxial cables are the best

Superior never compromises on quality

Superior Coaxial Cable has earned respect for built-in reliability and
stable performance proved in CATV applications which already total
millions of feet.

Superior manufactures coaxial cable under specially devised systems of
quality control and sweep-tests every reel over its entire length prior to
shipment.

There is no need to settle for less than the ability to make all frequencies
available to your customers. There is no reason to risk any attenuation dis-
continuity — or any of the skipping and jumping frequencies often found in
ordinary cable. For long-term transmission stability, full spectrum capability
and outside plant reliability — you can rely on every foot of Superior Cable.

75 ohm coaxials 75 ohm coaxials
with “Coppergard” with “Alumagard”
corrugated copper shield solid aluminum shield

Cell-O-Air" expanded polyethylene Newest addition to the Superior
dielectric is for aerial installa R line for aerial installation

tions: “Solid-D" solid natural poly- Cell-O-Alr’expanded polyethylene
ethylene dielectric is for direct dielectric: extra high strength sol-

burial installations. Guaranteed id aluminum sheath. Guaranteed
five years. five years

Balloon coaxial cable, 75 ohm air dielectric, also available.

For detailed information and prices. write

.. SUPERIOR CABLE

SUPERIOR CABLE CORPORATION / HICKORY, NORTH CAROLINA 28601




CATYV Industry

PERSPECTIVE

An unmistakable urgency is evident in the broadcast industry's attempts to stifle programming
by CATV systems, KLTV, Tyler, Texas for example, contends that Dal-Worth, the proposed
microwave system to feed programming to cable systems in the vicinity of Dallas, faces "a bright
future in dollar returns from several potential sources.'" KLTV is concerned that the program-
ming service for CATV systems (which proposes to provide three channels of programming for
cable systems--sports, movies and educational) will realize income from four sources. These in-
clude, in their opinion, 'connection charges...national and regional advertising. . .local adver-
tising...income on a per program pay-TV basis...' They contend that the CATV microwave feed
will be a major competitor to television stations and networks. In contrast to usual supplications
in behalf of ""public interest, ' the dollar signs are undisguised in the petition for denial of micro-
wave channels to Dal-Worth, This Association of Maximum Telecasters envisions "a vast dis-
tribution network in the Southwest'" in the proposed Dal-Worth system. In fact, AMST, in their
objection to the Dal-Worth application, claims that the proposed microwave system could contain
the possibility of "a link-up' with microwave systems as far away as Oregon, The Texas TV
Broadcasters Association supports this view, claiming that ""public interest as well as their pri-
vate interests' required the filing of their objection to the Dal-Worth application.

Telephone company actions reflect desperate attitude regarding their role in the CATV field,
Operators can look for increased pressure tactics by Bell affiliates and some independents as
they try for greater involvement in cable television industry. Recent telco actions in California
and New England show more aggressive approach to gaining stronger hold on wired communica-
tions facilities. Altadena, California, was the scene of frenzied leaseback construction, appar-
ently in absence of any applicable tariff from either state or federal agency. Meanwhile, New
England Tel and Tel has announced plans for unfranchised leasebacks in six Maine communities
(for lease to Bartell Media Corp.) Latest activity is back in California, where Pacific Tel and
Tel is negotiating with PUC for tariff filing relative to closed circuit facilities for ""local distri-
bution of signals...not taken off the air." Common CATYV industry view has been that telcos saw
CATYV opportunities too late, have been fighting to make up for lost time. Recent activities add
weight to this viewpoint, and may point to worry by telcos about success of their efforts to date,

NCTA study of industry indicates that over 90% of the nation's CATV systems receive at least
one distant signal., The number receiving only local signals (Grade B or better) is quite small--
under 8%. About 25% of the systems receive only distant signals, while 67% get a mixture of both
local and distant service. The research, requested by Senator Quentin Burdick (D-N. D.), brought
forth the following data. (1) .9% receive only the stations located in the same community as the
system; (2) 1% receive only signals from stations within whose predicted Grade A contour the sys-
tems are located; (3) 2% receive only signals of predicted Grade B intensity; (4) 4% receive a com-
bination of predicted Grade A and Grade B signals. (5) 25% receive no signals of Grade A or B
intensity (although 81 of these are within the predicted A or B contour of one or more stations);

(6) 67% receive an assortment of signals including at least one station of less than Grade B pre-
dicted intensity, and at least one station of predicted Grade B or greater intensity. The survey
indicated that a total of 8,302,956 people and 2,509,987 homes are currently served by systems.

10 OCTOBER 1966



Entron Stands Ready
to Help You With

System Proposals
Theoretical TV Signal Surveys
On-Site Signal Surveys
Utility Pole Strand Surveys
Utility Pole Make-Ready Surveys
Detailed System Construction Design
Turn-Key System Construction
Technical Training
System Management Aids
Financing
Equipment Sales
Engineering and Construction Assistance
Featuring Solid-State Equipment
From CATV's Senior Manufacturer, The Capability of The

Complete CATV Service—From Antenna to
Matching Transformer...Whatever Your Needs,

INCORPORATED
2141 Industrial Parkway e Silver Spring, Maryland
301 622-2000

TV & COMMUNICATIONS






XDR amplifiers
set new

CATYV Standards

Anaconda Astrodata’s XDR line of advanced electronic
equipment provides more performance and capability
than ever before available to the CATV industry.
What does this mean for you?

It means a higher standard of performance and more
reliable operation at lower cost. It means that more than
160 amplifiers can be cascaded—a cascade capability
breakthrough that will bring new quality levels to every
CATYV system. It means service to more than 1,000
subscribers from a single bridging amplifier location.

It means greater economy, flexibility and simplification
of system design.

And it means that the XDR line of advanced electronic
equipment represents the high standards that make

Anaconda Astrodata the symbol of progress in the
CATYV industry.

Send for details of the Advanced XDR line and our
total systems plan for the finest in CATV.

ANACONDA ASTRODATA-TOTAL SYSTEMS

XDR—EXTENDED DYNAMIC RANGE

The Dynamic Range of an amplifier i1s the ratio
of 1ts output overload level to noise level.

The current industry standard for a 12 channel

full ult system is 76db, which XDR now Extends
to 88 db. This increase of 12 db in Dynamic
Range provides approximately four
times current industry cascade
capability.

jo—— NUMBER OF AMPLIFIERS IN CASCADE ——q

DR DR DR DR DR DR XDR XDR XDR XDR XDR XOR XDR
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XOR STANDARD
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ANACONDA
astrodata

ANACONDA ASTRODATA CO.
1430 SOUTH ANAHEIM BOULEVARD
ANAHEIM, CALIF. 92803 - (714) 635-0150

RESEARCH & DEVELOPMENT | SYSTEM DESIGN / ELECTRONIC PRODUCTS / INSTALLATION | TECHNICAL & FINANCIAL ANALYSIS / FINANCING
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VIEW

BY JOHN P. COLE, Jr.

THE MYTH OF ECONOMIC IMPACT

The FCC's regulation of the
CATV industry is now in full
swing. While the trend to compre-
hensive regulatory jurisdiction by
the Commission actually began to
take shape in the mid-1950's, it
did not begin to develop in earnest
until 1962 when the FCC issued
its now famous Carter Mountain
decision. In the Carter Mountain
case, the full Commission, over-
ruling the contrary determination
of the presiding hearing examiner,
determined that the advent of
microwave-fed CATV constituted
a direct threat to the continued
life of the small TV station in
Riverton, Wyoming. From this
single case. involving perhaps the
least typical commercial TV sta-
tion operation in the United
States, the Commission's regula-
tory philosophy governing TV sta-
tion—CATYV system relationships
was evolved. Significantly, in no
adjudicatory proceeding since Cear-
ter Mountain, or even prior to Car-
ter Mountain, has there been a
determination, based upon an evi-
dentiary record, that CATV oper-
ation constitutes a threat to the
continued operation of any tele-
vision station.

Since 1962, repetitive use of the
term “‘economic impact’ has liter-
ally generated an entirely new
regulatory concept in the FCC’s
administration of its broadcast
Jurisdiction. On the basis of assert-
ed economic injury to the broad-
casting industry resulting in injury
to the public interest through
alleged losses of service, the FCC
has entered the competitive arena
for the avowed purpose of “pro-
tecting” existing, as well as future,
commercial broadcast operations

from the ""'economic impact” of

John P. Cole, Jr. is a member of
the Federal Communications Bar
Association and a member of the
Bar of the District of Columbia
and the States of Maryland and
Georgia.

CATYV. Dealing principally in se-
lective generalities, with studious
avoidance of specific facts, the
FCC has concluded that without
restrictive regulation, CATV con-
stitutes an economic threat to
both existing and potential com-
mercial broadcasting businesses to
the extent of injuring the public
interest. Consequently, the FCC
has promulgated a regulatory
policy designed specificallv for the
purpose of restraining CATV oper-
ations and affording certain arti-
ficial protections against competi-
tion to commercial television
broadcasters—such protections be-
ing openly intended to curtail the
amount of television services which
the public might otherwise receive
via CATYV facilities.

The exceptional phenomenon in
the evolution of this regulatorv
policy, in our opinion, is the deter-
mined avoidance by the FCC, and
seemingly by the respective indus-
try spokesmen, of the obvious
economic realities of the situation.

On August 2 of this vear, the
FCC quietly released its informa-
tive annual report entitled TV
Broadcast Financial Data—1965"
(see page 70, TV & CoMMUNICA-
TIONS, September). In light of
charges and countercharges con-
cerning “economic impact” and
the FCC’s determination to fur-
nish artificial protections against
competition by CATV to those
engaged in the business of com-
mercial television broadcasting, we
think it appropriate to analvze the
most recent financial data com-
piled by the FCC relative to the
health and well-being of the tele-
vision industry. Even more daring,
we think it proper to give due rec-
ognition to some of the more glar-
ing conclusions deriving from this
assemblage of industry financial
data. And finally, some comment
appears to be in order regarding
the implications and potential
consequences alarmingly inherent
in the full maturity of these new
concepts in the government’s reg-

ulation of commercial broad-
casting.

The industry financial informa-
tion gathered by the FCC in this
regard is extracted from FCC
Form 324, a station financial re-
port which must be completed an-
nually by all networks and oper-
ating stations and submitted to
the agency on a confidential basis.
While the FCC retains in confid-
ence the financial data submitted
by each individual station it does
make publicly available an annual
financial report based upon the in-
dustry as a whole and containing
certain specific TV market data.
The 1965 industry figures are
based upon reports received from
the three major TV networks, in-
cluding their 15 owned and oper-
ated stations, and the 573 other
TV stations in the U. S. There-
fore, a total of 588 television sta-
tions reported to the FCC in 1965.

The preliminary observation to
be made about the year 1965 is
that it was, in every way, bigger
and better than any preceding
yvear—and by a considerable mar-
gin. 1965, however, is not an ex-
ceptional year since TV industry
revenues have increased dramati-
cally every year since 1955. Reve-
nues and profits in 1965 were in-
creased by ten and eight percent,
respectively, over similar industry
figures for the preceding vear. As
has generally been the case, more
stations made more money than
ever before.

In 1965 the television stations
and networks in the United States
produced revenues of 1 billion,
964.8 million dollars—the highest
ever by more than 170 million dol-
lars. This affluent industry showed
a profit in 1965, before Federal in-
come tax, but after deductions for
salaries, depreciation and all other
operating expenses, of 447.9 mil-
lion dollars. As a matter of fact,
the FCC financial analvsis shows
that in the vear 1965, 112 tele-
vision stations in the United States
produced a pre-tax profit of more
than 1 million dollars each. In
fact, some 32 television stations
reflected profits in excess of 3 mil-
lion dollars each. Forty-six stations
showed a profit for 1965 of be-
tween 1.5 million and 3 million
dollars each.

Significantly, the profits report-
ed above do not include or reflect
salaries or other forms of remun-
eration paid to proprietors, part-

(Continued on page 72)
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Do NOT
DISTURS

PEDESTAL
MOUNTED
LINE EXTENDER

PEDESTAL
MOUNTED
TAP UNIT

“JOIN THE UNDERGROUND" WITH
NOVACOR COMPONENTS!!

Today, many potential systems builders/operators nectors on the bottom of the unit. Both the Line
are finding that they must place part . . .or all . .. Extender and the Tap Unit are compatible with
of their embryonic system underground in accord overhead units. The Lline Extenders plug-in circuit
with local zoning or present placement of utilities. board is easily removable and interchangeable, so
A quick search will also reveal that there is a great that housing connectors can be left connected in
dearth of components designed for underground the plant for ease of maintenance . . . should that
installation! ever become necessary. These are a few advan-
ENTER NOVACOR: A revolutionary breakthrough in tages of NOVACOR. Whether you plan to go un-
CATV amplifier engineering, specifically geared to derground or not, you should investigate NOVA-
underground construction. Here's two perfect ex- COR Amplifiers, Line Extenders, Taps, Splitters, and
amples: the Line Extender Amplifier, and our Tap other accessories for your system. Write to us to-
Unit, both for pedestal mounting. These are not day for a complete data sheet file on this startling
“jury-rigged”, but are specifically designed for the new line of CATV equipment. And remember . . .
job. Realizing that cable bundles must be able to if you watch the Late Show on TV (CATV, of course)
come up into the post housings without sharp the Underground always comes out on top. Vive le
bends, NOVACOR engineers have placed the con- NOVACOR!

®

fescor
C-COR Eloctonics, Inc.

60 DECIBEL ROAD e STATE COLLEGE, PENNA. 16801 e PHONE 814-238-2461




AS RABBITS KNOW
CARROTS...

MALARKEY, TAYLOR & ASSOCIATES
KNOW CATV

Our firm is multiplying faster
than rabbits. We're brokers, con-
sultants,and engineers. but don't
know a thing about carrots— ex-
cept that theyre umbelliferous
plants. You'll have to ask a bunny
(*) what that means.

We do know that we can solve
your CATV problems. Just call
our Washington office and see
how simple it can be.

(*The animal variety, that is.)

MALARKEY, TAYLOR & ASSOCIATES

1101 - 17th Street, N. W. » Washington, D. C
Phone: Area Code 202 « 223.2345

NCTA REPORT

OPPORTUNITY TO SERVE

By Wally Briscoe, Administrative Assistant

Since the Miami Convention,
many questions have been raised
about local origination by CATV
svstems. In the Congress, legislation
is being proposed that would in ef-
fect prohibit or at least sharply re-
strict origination capability by sys-
tems. At the FCC, there has been
concern about the advisability of
allowing CATV systems to originate
programming. [t is apparent that
most of this opposition stems from
the concern of broadcasters over the
development of a new competitive
force.

[t is reasonable to assume that the
owners of copyrights should have no
reluctance to see our industry begin
to develop its capability in this area.
However. it must be remembered
that at the present time the broad-
casting industry represents the pri-
mary outlet for copyrighted works,
and the opinions of the broadcasters
must. therefore, have some influence
on the present thinking of copyvright
owners. It remains. therefore, for us
to demonstrate to the copyright
owners our ability as well as our in-
clination to develop this valuable
resource—and outlet for their prod-
ucts.

The recommendation that CATV
svstems begin developing their origi-
nation capability was not made light-
Iv. There were many reasons for it.
There are manyv reasons why we can-
not fail to develop in this area.

The television broadcasters, whose
signals vou receive and distribute to
vour subscribers, are limited to a
single outlet. The economics of
broadcasting are such that the
broadcaster is obliged to sell as much
of his time as he possibly can in
order to maintain his operation.
Usually he serves a very large area,
including many communities. Each
of these communities has its own
civic problems and needs for local
public service outlets. Your CATV
system provides the only present
answer to localizing television and
tailoring program content to the
needs and interests of a single city.

Unlike the broadcaster, who has
to conduct all of his programining
operations with one eye on the Neil-
son and ARB rating periods. The
viability of your operation does not
depend on  advertising revenue.
Hence, you can program to the limit-
ed groups, the den mothers of West-
side Junior High School, the PTA of
Roosevelt Elementary School, the
310 people who have an interest in

the proceedings at tonight's City
Council meeting. At the same time
vou need make no apology to the
disinterested people in vour com-
munity for having imposed a pre-
sentation of limited interest in the
place of the programs they normally
prefer to watch.

The opportunity to promote vour
system and its place in the commun-
ity through local origination has not
heen completely explored. The pos-
sibilities it affords are virtually un-
limited. By selecting the sort of pro-
gramming vour community needs
and wants—even small segments of
your community—vou can do a very
effective subseriber promotion job.

By affording an opportunity for
the leaders in vour community to
have access to the living rooms of
the entire community, vou will be
rendering a service no other medium
is able to provide. The complete
identity you will gain with vour
community through local public
service programming will become an
invaluable asset to yvour operation.

However, as in the operation of
any medium of mass communica-
tions, there is a point at which each
individual must stop and reflect the
fact that he cannot be all things to all
people. When we speak of loeal orig-
ination, we mean loeal in its truest
sense. The loeal drama club is not
going to compete with Playhouse 90
or kd Sullivan. ‘The local newscaster
is not going to supplant Huntley-
Brinklev. Your City Council meet-
ings are not going to rival the Bobby
Baker hearings. 1 would suggest the
following areas of concern regarding
local origination: (1) over-program-
ming; (2) over-staffing; (3) over-
equipping; (4) under-promoting; and,
(5} failure to establish high program
standards. These will be covered in
a seminar proposed for presentation
in the near future.

As a first step, | would suggest
formation of an advisory committee
of representative community leaders
to guide vou in vour efforts. Their
interest will be stimulated by active
involvement and their contribution
should assure an abundance of mate-
rial as well as manpower to assist in
production.

You owe it to yourself and vour
community to explore the potential
of loeal programming. The best as-
surance that CATV will be a signifi-
cant source of programming for vour
community is vour decision to start
originating now. ]
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BUCKEYE GRANTED PERMANENT WAIVER

The FOC last week honored the request by a Toledo, Ohio CATV system und granted a per-
manent wadver of part of the Commlission's CATV rules so the system can supply subscribers
with an educational televiston channel when the local educational outlet is off the air. Buckeye
Cablevision, Inc, will be allowod to carry the signals of WTVS (TV) in Detroit, which is a dis-
tant signal, during those periods whes WGTE-TV In Toledo 18 not operating,

Buckeye Cablevision's request for a permanent walver has been pending while the Commis~
ston studies the situation, During that interum the FCC granted the [irm a temporary waiver
from July 1 through Septomber 6. Buckeye Cablevision bas been embrolied with the FCC since
the Commission's CATV rulexs first became effective, It wis the first system to be ordered by
the FCC to quit carvying distant signals, and consequently wits the first systom to initiate o Jegal
tost of the Second Report and Order,

ANOTHER BROADCASTER-CATV HEARING
A petition at the FCC last week possibly could balt the initiation of new CATV service in
Gaipesville, Georgia, WIBC Inc,, licensee of television station WAL=V in Atlanta, Georgla,
asked the Commission to {ssue an order demanding that Gatnesville Cablevision Corp, show
canye why it should not be enjoined from starting cperation,

The television firm in its petition said that Gainesville Cablevision plans to start service to
subsoribers this month, but claimed that the Grade A coatour of WAH-TV touches Gainesville,
Since Atlants {5 the country's 19th market and Commission CATV rules pending judiclal or con~
gressional reversal, forbid the importation of distant signals into the top 100 markets without
specinl FOQ approval, WIBC Ine, said Gainesville Cablevision should not be allowed to import
the signals of stations whose Grade B contours do not touch Galnesville, But, the television com~
pany claimed, the Gainosville system plans to import theee such signals,

WIBC Inc. said Gainesville Cablevision has announced that it will carry the signals of WAL~
TV, WSB-TV, WAGA-TV and WIRJ-TV, all Atlanta; WRCB-TV and WTVC(TV), both Chatta~

INDEX
Buckeye Cablevision granted permanent walver to carry ETV signal,
Anothor broadonster-CATV hearing due in Gainesville
Group owner drope out of NCTA for the second time....ciives
Pacific Northwest Assoclation elects Clay P. White president .
A profile of new NCTA task force head, Sol Shildhause......... o
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Namo# ., ....
Viewpaint
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CGonstruction and Engineering

Consider the requirements of your CATV system.

Henkels & McCoy, Inc. provides you with skilled person-
nel, the latest cquipment and valuable experience in:

® Qutside Plant Engineering ® Aerial Line Construction

® Transmission Engineering ® Underground Construction

© Installation of Head End Equipment  ® Placing Electronic Components
® Clearance Make-Ready ® Placing House Drops

© Pole Line Construction ® System Balancing

Eighteen years in CATV systems construction, and over
40 years in utility construction and practices have taught
us what is needed—well versed in installation of all types
of cable and electronic components.

This experience and capability as the nation’s largest inde-
pendent telephone and CATV contractor is available to
you. Discuss your needs with your Henkels & McCoy,
Inc. district office, or send for a brochure describing
H & M services.

East Coast

Jolly Road

Blue Bell, Pa. 19422

Tel. (215) Mltchell 6-800¢

Central States
1800 Johnson Street
Elkhart, Indiana 46514
Tel. (219) 264-1121

West Coast

14531 E. Garvey Street
Baldwin Park, Calif. 91706
Tel. (213) 962-3271

Southeast

2710 Varsity Place
Tampa, Florida 33612
Tel. (813) 932-0020

A"M ) HENKELS 2 MCOY, inc.
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CATY MANAGEMENT CORNER

‘‘Listen Boss”’

“Listen Boss. .. You've hired me. and now I get
training to help me be worth more to vour business
than my pay. Brief me on your organization. Intro-
duce me to all these strange people, my new associ-
ates, and thoroughly explain my first assignment.
Boss, make my first impressions good—be thorough
and sincere. And ask me to change my impressions to
convictions on my own judgment, later.

“Now put me to work. Check me occasionally to
answer my stupid questions. I realize myv seeming
worthlessness, and I'm afraid vou'll find out too.
Praise on some little point is necessary right now be-
cause my confidence is at an all time low.

“During this time older men are giving the be-
ginners intensive lectures in company policies and sys-
tem operation, training us in special skills, and brief-
ing us on the things we'll need to know to function
most effectively in our new jobs. The benefits we de-
rive from these instructions depend on the competency
and sincerity of your instructors. Give us the best
training vou can, because well-trained, competent
men are yvour biggest asset, the backbone and most
of the appendages of vour svstem. Give us the best
vou can, and we will give vou the highest return on
this, vour business investment.

"Remember, however, that we learn best by do-
ing. Claude Hopkins claimed 70 vears experience after
only 35 because he worked twice as hard as anvone
else. Take this hint, Boss, and pile on the work. A
hard-working man hasn't time to be unhappy, and the
beginner wants to start making a profit for vou before
you expect it.

“After some work experience, I began consider-
ing vour business as my business, too. Now put me on
a different and more challenging job, mavbe before I
think I'm ready. Force responsibility on me and let
me sink or swim. If I rise above the responsibility,
vou've developed a good man and can congratulate
vourself on doing a world's most difficult job.

“Boss, there’s more difference between vour
trainees than their finger-prints. Machines are only
similar, it is mathematically and physically impossi-
ble to have even two identical ball bearings, and
vou'll agree man is infinitely more complex. Treat us
as individuals, make friends with us as individuals
and treat our problems separately.

“I don’t have time for all that, vou sav. You bet-
ter find time. Be smart, Boss, spend vour time with
and for your men. Respect them, fight for them, do
evervthing in your power to make them rich in exper-
ience and money.

“"Teach us evervthing vou know, let's learn more
together, treat us as individuals, and we will be inex-
perienced in only one thing, finding new jobs.” O
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If anyone knows
the difference in

~ GATV cables, we do;

Plastoid pioneered the
business of cablemaking.
And when CATV came
along, we were ready.
Frankly, we saw com
munity television coming.
So, out of the hundreds of
cables that Plastoid makes
regularly—for military and
commercial users—we picked
just a few for sale to CATV
operators. Not so few that we
would place our buyers in
straightjackets. Not so many
that we would lose track of our
quality controls. We saw color
coming too, with all its critical
technical demands.

Then we got to selling in earn-
est. And it wasn’t long before
we placed main emphasis on
our aluminum sheathed co-
axials. They offer less distor-
tion, longer-lasting electrical
properties, better color trans-
mission. The aluminum sheath
became our security blanket,
because we were farsighted

prove It!

enough to realize that protec-
tion for system investment is
just as important in the long
run as top specs.

Now there are 15 Plastoid
cables for CATV. We'll sell
practically any one of them to
practically anybody who in-
sists. But don’t force the issue
please. Give our engineers

hearing. They’ve got no reason
to underspecify or, for that
matter, to overspecify. They've
got exactly the cable you need,
and they have the foresight to
see your needs for the future.
When they tell you about 26 db
minimum return loss, hear
them through. They’'ve got
proof. And what’s more, they
can deliver.Why not talk to one
now? Call (212) ST 6-6200
collect, for full details and
special pricing information.

PLASTOID

§ == CORPORATION
42-67 24TH STREET / LONG ISLAND CITY Y N ¥ / ST §-6200



News

SPECTRUM

FCC FORMS CATV TASK FORCE

The Federal Communications Com-
mission has announced the formation
of a special task force on CATV
“to assist the Commission in imple-
menting its recently promulgated rules
and regulations in the Second Report
and Order involving the community
antenna television systems.” The Com-
mission noted that this special unit
will be responsible for advising the FCC
with regard to CATV matters general-
ly and for processing the various ap-
plications, etc. now pending before the
Commission and to be filed by CATV
systems and television stations. The
unit will also be responsible for the dis-
tribution of the information question-
naries referred to the Second Report
and Order and the compliation of the
information and data to be derived
therefrom.

Serving on detail as the chief of the
CATYV task force will be Sol Schild-
hause, who has heen associated with
the Commission in various legal ca-
pacities since 1918. He is a graduate
of Harvard Law School where he was
a member of the law review.

As far as the CATV industry is con-
cerned, Schildhause may become the
most important member of the FCC
staff. Considering the fact that the FCC
has already adopted CATV rules that
seem unlikely to be wholly rescinded,
he will, more than anyone else at the
Commission, be shaping the day-to-day

CATYV decisions at the FCC for months
and perhaps years to come.

Until tapped by FCC Chairman Rosel
H. Hyde to head the CATV task force.
Schildhause was a Commission hearing
examiner — a highly responsible posi-
tion that crosses into many different
areas of FCC policy. Although Schild-
hause emphasizes that he approaches
his new job with an open mind toward
CATV and “no biases or prejudices,”
one of his decisions as a hearing ex-
aminer demonstrates that he will side
with CATV if he believes the situation
calls for it. In a 1961 initial decision on
applications by Teleprompter Trans-
mission of Kansas Inc. to renew micro-
wave licenses for CATV service, he
recommended renewal of the licenses
over the objections of television station
KTVC in Ensign. Kansas, which was
licensed to Southwest Kansas Television
Inc.

Schildhause, who characterizes him-
self as “an urgent kind of guy,” obvi-
ously will do what he thinks is right.
What that happens to be will develop in
the months ahead. Right now, he em-
phasizes. his main concern is getting of-
fice space and staff.

Schildhause reports directly to the
Commission and is under no other staff
member. His group is still a task force,
although it is expected that later after
it has pulled itsel into shape under the
guidance of Schildhause. it will formal-
ly be designated a Commission bureau.

VUMORE QUITS NCTA

Effective September 1. the twenty-
cight fully-owned Vumore systems were
withdrawn from NCTA membership.
Total subscriber count for the major
group owner is around 38.000. indicat-
ing a loss to NCTA of about $18,000
per year in dues.

Following a previous resignation
which lasted twenty-one months, Vu-
more had heen a member of the Na-
tional Community Television Associa-
tion since March 1965. Management
of Vumore. an RKO General subsidi-
ary, had been instrumental in the foun-
dation of NCTA. The company held

membership from the inception of the

20

association up until June, 1963 when
its systems resigned from active mem-
bership.

Vumore is the fifth largest group
operator in the country. Of the other
top ten group operators. ranging from
Jack Kent Cooke’s American Cable-
vision with 79,000 subscribers to Gen-
Coe with approximately 33,000, onlv
H&B American is a non-member. No
specific reason was known for the Vu-
more withdrawal. although the timing
corresponded approximately with a
special membership assessment to cover
increased NCTA legal costs.

BROADCASTERS OBJECT TO
DAL-WORTH PROPOSALS

The National Association of Broad-
casters has joined several Texas tele-
vision stations in filing oljections at
the FCC to the proposed plan of Dal-
Worth Microwave, Inc. to build micro-
wave stations that would distribute
nonbroadcast programming to CATV
systems in Texas. The NAB filing was
made by NAB general counsel Doublas
A. Anello and attorneys Gordon C.
Coffman and Kenneth W. Gross.

The NAB statement said that the pro-
posed system “is clearly a form of pay
television based on CATV program
originations.” Tt asked the Commission
to defer or dismiss the applications
“withont further proceedings.” Com-
mission approval is necessary hecause
Dal-Worth wants to build two micro-
wave stalions.

NAB pointed ont that the cost of the
programs and their transmission would
ultimately he paid by the individual
subscriber to the CATV system. “The
fact that the CATV system in retrans-
mitting this material to its subscribers
may make a monthly charge rather
than a per programn charge for the
service does not alter the pay TV as-
pects in the lease” NAB said.

The Dallas-based firm wants. inital-
ly. to serve three Texas CATV sys-
tems Brownwood Television Calle
Service in Brownwood. KBC Corp. in
Killeen, and Television Cable Service
Co. in Tyler. The firm plans to origi-
nate three channels of programming.
one for news and sports, one for motion
pictures and one for educational pro-
grams.

A bundle of other filings objecting
to the Dal-Worth proposals also came
into the Commission. Complainers in-
cluded Abilene Radio-Television Co.,
which owns KRBC-TV in Abilene and
KACB-TV in San Angelo; the Hous-
ton Post. which owns KPRC-TV; the
Dallas Times-Herald. which owns
KRLD-TV in Dallas-Fort Worth : Wich-
ita Radio Television, which owns
KFDX-TV in Wichita Falls; and the
broadcast group the Association of
Maximum Service Telecasters.

Virtually all of the objectors asked
the Commission to deny the applica-
tion or else put aside wntil pay TV
issues have been resolved and the
CATV bills in Congress have heen
acted on. AMST claimed in its filing
that Dal-Worth has specified that it
would use the tower of KTVT-TV in
Forth Worth-Dallas. AMST said how-
ever, that the station has told Dal-
Worth that the tower is not available.
a fact which. according to AMST. Dal-
Worth failed to mention to the Com-
mission.
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SENATE HEARINGS CLOSE

CATV and copyright law has caused
more than one headache in Congress
this year. and with the Congressional
session now  officially ended. it will
greel the agenda again neat vear. The
House Copyright Subcommittee  held
extensive hearings and came up with
a mammoth copyright revision law
that includes sections affecting CATV.
but the Senate  Subcommittee  testi-
mony harely ended hefore the record
closed. Thus. with complete House and
Senate approval not in sight this ses-
sion of Congress. it seems unlikely that
copyright legislation affecting CATV
will come any time in the very near
future.

Some in the CATV industry had
hoped that a separate CATV-copyright-
ed bill could be spun off the overall
bill. but that now is negligible.

Senate Subcommittee testimony end-
ed with statements from parties that
were squeezed out of the first sessions
by the limitations of time. The testi-
mony of Fdwin M. Zimmerman. act-
ing Assistant Attorney General of the
Justice Department. came as no real
surprise. The Justice Department. said
Zimmerman. “believes that this ex-
plicit and blanket extension of copy-
right hability to CATV systems raises
possibilities of harmful anticompeti-
tive consequences. and  that this
extension is not justified by valid con-
sideration of the right to copyright
protection.”

Richard W. Jencks. deputy general
counsel of CBS Ine. supported limited
and strictly defined exemption  from
copyright liability for CATV. He said
that CBS wants CATV systems to be
able to carry local stations  withoul
paying copyright fees as long as the
systems carry all the signals without
distorition or worigination. Distant sig-
nals would have to be paid for.

Evelvn F. Burkey of the Writers
Guild of America uncquivoeally =aid
that CATV should pay.

The only surprise during the sin-
gle morning of testimony came from
an unscheduled rebuttal of Zimmer-
man’s testimony by Herman Finkel-
stein, ASCAP general counsel. Finkel-
stein said that CATV may well take
over the TV industry in the future with
the advent of communications satellites
for the networks. and that copyright
should he applied to CATV now against
the contingency. e also said the net-
works would never withhold permission
from CATV systems.

A clarification of the NCTA’s posi-
tion and a rebuttal of conflicting argu-
ments was offered to the Subcommit-
tee before the session closed by Freder-

TV & COMMUNICATIONS

ick W. Ford. NCTA president. Ford
originally testified before the subcom-
mittee August 2. and at that time the
Senate group invited additional com-
ments.

Ford picked five principal points to
discuss: One. should CATV copyright
liability he full. exempted. or a com-
promize? He plugged for compromise.
arguing that only the copyright hold-
ers told the subcommittee that full lia.
hility should exist. He said the con-
sensus is that local signals should be
exempt. distant signals should carry
some liability if carried into an inade-
quately served area, but carry full lia-
hility if imported into an adequately
served area. and full copyright liability
should attach to any CATV program
originatiort.

Two. should there he a legally set
fee for copyright charges? Ford said
CATV systems should have to bargain
when they bring distant signals into
well serviced areas. but despite copy-
right owners’ objections a statutory
fee should be in effect on distant sig-
nals brought into under-served arcas.

Three. should CATV be allowed to
originate programming? Ford said that
at any rate. the question shouldn’t be
considered as part of copyright law,
but should he left to communications
law. as admittedly any originations
would be subject to copyright.

Four, should other conditions be im-
posed? CBS suggested six more con-
ditions. and Ford addressed them in
turn. He agreed in principle that all
local channels should be carried, but
warned of the channel capacity prob-
lems of some svstems: he noted that
he already had discussed the CBS pro-
posal that originations be banned; he
agreed that normal coverage areas of
stations should be defined more easily
than the technical grade contours; he
said that attempts 1o separate CATV
from pay TV should not be included
in copyright legislation; he said it
was unnecessary to ban CATV systems
from intercepting satellite signals, as
this is already outlawed; and he agreed
that copyright exemption should only
apply to private homes and apartments
and to private guest rooms in public
establishments.

Five, should CATV’s be forbidden
to carry professional sports outside
their black-out arcas? Ford said it isn’t
a question for copyright law, although
noting that the complaint has some
merit.

It is understood that others of those
who testified at the hearing submitted
filings after the fact, all of them boost-
ing their carlier arguments.

CALIFORNIA CATV CHARGES TELCO

A California Public Utilities Com-
mission hearing examiner has contin-
ued the temporary restraining order
issued to Pacific Telephone and Tele-
graph Co., an ATST affiliate. The
order came after International Cable
TV, Inc., a firm which holds a fran-
chise in Altadena, California, charged
Pacific Telephone and Telegraph with
building a plant in Altadena for the
purpose of leasing the distribution fa-
cilities to another franchised firm, All-
Metal Fabricators. Inc., of Santa Mon-
ica.
The hearing examiner submitted his
recommendations as to the course of
action to the Commission in mid-Sep-
tember; a decision was anticipated the
first week in October. (Detailed week-
ly coverage of the case may be found
in Cable Television Review, weekly
news service of TV & Communica-
tions. )

In its complaint to the California
PUC, International charged that the
system should not have been built be-
cause the tariffs have never been ap-
proved by the PUC. The petition
alleged that the telco had at least ten
crews working in the area and also
had hired a sub-contractor.

The hearing before the examiner
dealt mainly with a touchy point—
determination on where the ultimate
tariff jurisdiction rests: with the FCC
or the state PUC’s. Pacific Telephone
reportedly took a stand opposite to the
position taken by AT&T in filings
earlier this year before the FCC. At
that time Bell argued that the states—
not the Commission—have jurisdic-
tion over leaseback tariffs. Pacific Bell
is said to have argued that the FCC

has jurisdiction.

MO. CATV FILES ANTI-TRUST SUIT

Recent NCTA reports indicate that
Warrensburg Cable Inc.. Warrensburg,
Missouri, has filed a suit, in the John-
son County Circuit Court, against two
subsidiaries of United Utilities: Unit-
ed Transmission, Inc.. and United
Telephone Company of Missouri. War-
rensburg Cable’s brief states that both
it and United Transmission have non-
exclusive CATV permits from the town
of Warrensburg. The brief charges
United Telephone Company of Missou-
ri with attaching United Transmis-
sion’s cable on its poles in such a way
as to preempt space on the poles which
is needed by Warrensburg Cable to
attach its cables.

Warrensburg Cable also states that
United has refused to grant it a pole
attachment agreement for any of the
telephone company-owned poles.

(News Continued on Next Page)
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You save money on equip-
ment and installation! New
CAS“Milk-Cow*’ models give
you a choice of two or four
outlets from a single exist-
ing pressure tap block with-
oul cutlling the transmission

Muiti-Outiet
Backmatched
Transformers

cable.

Radicallynew CAS MC-2 (two-
outlet) and MC-4 (four-outlet)
backmatched transformers are
directscrew-in replacements for
34" isolation units on all stan-

dard pressure tap blocks.
Check these features:

Epoxy-filled—completely waterproof
Low insertion loss

Silver-plated brass contact pin
Backmatched-20 db min. return loss
25 db isolation min. between taps
Rigid aluminum body — isolation
values color-coded on bottom plate

Isolation values (in db)

MC-2 12, 16, 20, 25, 30, 35, 40
MC.4 15, 20, 25, 30, 35, 40

Technical data sheet on request.

OR

MC-2 $5.45

|
DER TODAY! j' ) o2ae

G-

P. 0. BOX 47066 » DALLAS, TEXAS 75207

214/8BL 3-3661

RULES BATTLE CONTINUES

The Federal Communications Com-
mission. bent on enforcing its top 100
market ruling to the hill. has served
notice on still two more systems for
alleged importation of distant signals.
The systems, Jackson (Michigan) TV
Cable Company and Back Mountain
Telecable. Inc. of Pennsylvania, re-
ceived cease and desist and show cause
why orders, respectively, from the Com-
mission, which has consistently backed
up the jurisdiction it took upon itselfl
last March. The hone of contention is
a ruling which states that FCC per-
mission is required before a system
can import signals into an area lying
within the Grade A contour of a top
100 television station as determined
hy the American Research Bureau.

The Commission ordered Jackson
TV Cable Company to cease and desist
within two days from bringing distant
signals to subscribers of two of its
Michigan systems. The systems. one
in Blackman Township and the other
in Jackson. are within the Grade A
contours of three television stations in
the 17th market.

Action was also directed against six
systems in rural Pennsylvania owned
by Back Mountain Telecable. Inc. The
six systems are in Dallas Borough. Dal-
las Township, Kingston Township, Leh-
man Township, Lake Township and the
“Harveys Lake” area.

The Commission told Back Mountain
it has to show cause why a cease and
desist order should not be issued for-
bidding practices contrary to the FCC’s
rules. (The most important issue in the
Back Mountain case is the stipulation
that no CATV system can, without
Commission permission, carry a signal
whose Grade B contour does not reach
the CATV’s area if the CATV is in
the Grade A contour of any television
station licensed to one of the top 100
markets. The Back Mountain systems,
the Commission said, violate this
rule.)

The Commission said Back Moun-
tain brings in the signals of KYW.TV
in Philadelphia and New York City
stations WNEW.TV. WOR.TV and
WPIX.TV.

San Diego Stay Extended

A trio of US. circuit judges in the
U.S. Court of Appeals for the Ninth
Circuit in California extended its life-
giving stay of FCC restrictions on sev-
eral CATV systems in the San Diego
area. The case is considered a land-
mark for the CATV industry by many.

The Commission decided the case
would involve its first hearing on a
CATV system’s plea to be allowed to

import distant signals into one of the
top one hundred markets. Pending the
outcome of the hearing. the Commis-
sion granted a request by KFMB-TV
in San Diego that Mission Cable TV
Inc. in El Cajon. Calif.. and South-
western Cable Co. in San Diego be al-
lowe to carry Los Angeles TV signals
only to CATV system subscribers who
were hooked up hefore the FCC adopt-
ed is CATV rules Feb. 15.

The court changed that situation by
issuing a temporary stay of the Com-
mission order. pending an argument
of the case before the court. That argu-
ment was held, and the three judges
continued the stay of the Commission’s
order against the CATV systems until
the broader issues are resolvel
Booth American Fights Back

Booth American Company, in an
attempt to stay the cease and desist
order it received in July. has charged
that the FCC used misleading language
in its February 15 notice of intention
to assert jurisldiction over all CATV’s.

The Commission told Booth Ameri-
can, operator of the Muskegon-North
Muskegon. Michigan system, to stop
carrying five signals four from
Milwaukee and one from Chicago
into the Muskegon area hecause it is
within the Grand Rapids-Kalamazoo
market, the ARB-ranked 38th.

Booth American said that both com-
munities are within the Grade A con-
tour of WZZM-TV, Grand Rapids, only.
Therefore, upon reading the February
15 order. the firm assumed that it was
not affected.

United Transmission Granted Waiver

The FCC granted the unopposed re-
quest by United Transmission Inc. for
a waiver of the Commission’s rules that
says an evidentiary hearing must be
held before a CATV system can bring
distant signals into one of the top 100
markets.

In granting the waiver, the FCC
authorized United Transmission to car-
ry the signals of WTTG and WMAI
TV in Washington. D.C.: WGAL-TV
in Lancaster. Pa.: WIIC-TV. KDKA.
TV and WTAE in Pittshurgh: and
WSTV in Steubenville-Wheeling. W.
Va. Since the CATV systems involved
are nol within the Grade B contours
of these stations. they are classified as
distant signals. United Transmission
will bring them into Roaring Spring.
Martinsburg. Greenfield Township and
Freedom Township in Pennsylvania.
and that serviee area is within the
Grade A contours of WFBG-TV in Al
toona and WJAC.TV in Johnstown. The
Johnstown-Altoona market is ranked

Hst.
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Video antrument Corp.

MODEL FM-I FIELD
STRENGTH METER

The Model FM-1 is completely tran-
sistorized and has many advantages
over meters now being used for
CATV. The circuit is extremely stable
through use of silicon transistors of

an industrial grade. Shielding is

thorough and complete, certain areas
are double and triple shielded.
Microammeter is one of the finest

types available. llluminated meter

and dial are powered by separate
“C" cell batteries. Video detector output is provided for oscilloscope monitoring of video. Bandwidth is
limited only by the .5mc L.F. carrier. (Earphones not supplied.) Image rejection is quite good, and error due
to side channel overload is minimal because of the use of a double tuned bandpass filter that tracks with
the oscillator across the dial. The carrying case is constructed of genuine leather, the same thickness as the
%" shoulder strap and is lined with velvet covered board for added strength and rigidity. A snap holds the

cover completely open in either horizontal or vertical position.

Voitage scale one  Input 75 ohm F type connector
Db scales four  Accuracy +1.5 db All TV channels
Measurement Method True peak of sync pulse  Voltage Range 10 microvoits to 1 volt
Weight, including carrying case 5%s bs. Db Range . —30 to+60 dbmv |
Size without case M4" x 5" x 5%"  Frequency Coverage Ch 2 to Ch 13 One Range
Size with carrying case 3" x 62" X T patteries (2) 9 volt to 2mn (meter) |
Carrying case Genuine leather () “C" cells (pilot lamps) |

Complete with carrying case and batteries

_— $29500
TV CABLE SUPPLY CO.

BOX 38 e CARLISLE, PA. e PHONE 717-243-4918




LOS ANGELES FRANCHISES
GO TO HIGH BIDDERS

Theta Communications of California,
a joint venture of Hughes Aircraft and
TelePrompTer  Corp.. walked away
with three out of four lucrative fran-
chises put up for auction by the Los
Angeles. California. city council. Theta-
Com won the bidding for the three
most promising areas: Santa Monica
Mountains area. Pacific Palisades and
the Highland Park-Eagle Rock area.
King Video Cable Corp.. a subsidiary
of King Broadcasting, Seattle, won the
bidding for the other area.

The Dbidding began on the Santa
Monica Mountains area, and competi-
tion was soon narrowed down to only
NBC, H&B American and Theta Com-
munications. Theta Communications
finally quelled all challenges with a
winning hid of $600.000. It then pro-
ceeded to submit winning bids of 8235,
000 for the Pacific Palisades franchise
and $10.000 for the Highland Park-
Eagle Rock franchise. King Video gave

$10.000 for its franchise.

FLORIDA PSC DENIES
CONTROL OVER CATV

The Public Service Commission of
Florida has declared that it does not
have jurisdiction over CATV distribu-
tion facilities, Citing the fact that the
state legislature  has not  designated
such authority for the Commission. the
PSC made the following determina-
tions: (1} 1t does not have jurisdiction
over the rates charged or the service
provided by CATV systems. (2) It
does not have authority to require a
regulated telephone company to permit
CATV operators to attach their own
facilities to the phone company’s poles.
(3) 1t does not have jurisdiction over
pole rental agreements between CATV
operators and regulated telephone com.
panies. {1} It does not have jurisdic-
tion to approve or enforce tariffs filed
by regulated telephone companies cov-
ering wire facilities offered for use
of CATV operators (leasebacks). The
Florida Commission had  previously
given temporary approval to tariffs
filed by Southern Bell, and indepen-
dents.

ORIGINATION STUDY PLANNED

A detailed study of the amount and
nature of programs originated by
CATV systems has been planned by the
National Community Television As.
sociation, There has long been a dearth
of data in this important and growing
field, and the NCTA wants to discover
all it can about originations so that it
can evaluate and disseminate the in-
formation, especially as many consider
programming to hold the key to future

CATV development.
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WEATHER-DATA,

MODEL 106C WITH SOLID STATE CAMERA

Cable television's latest technical development. This automatic device
provides a continuous display of time, wind speed, wind direction, tem-
perature, barometric pressure, and humidity. Housed in an attractive case
mounted on a mahogany pedestal, the brightly illuminated display is
easily read and understood. It is protected by a nonglaring screen that
provides a neat flush front not marred by openings. No controls or ad-
justments are required as the unit operates automatically.

Space is provided below the displays for inserting a written message.
These are easily changed, and provide a strong focal point for announcing
special events, cable promotions, and for public service announcements.

&diuou
u/“““ f /Ml«‘c

TIHE 6:30 Tt 73 |

BARO 30.06 WIND S W-11

DINE AT w[d

OUR

Room

SPECIFICATIONS

Temperature Range: —65 +130°F
Barometric Range: 26.90 —31.90 in. Hg

Wind Speed: 0-99 MPH

Wind Direction: 360°

Humidity: Relative 0-100%
Clock: Solid State
Readout Lamp Life:  Excess of 5000 hrs
CAMERA

Video Bandwidth 5 MHz

Video Dutput 14 v pp

POWER REQUIREMENT
115 vac, 60 Hz, approx. 500 watts

ENCLOSURE DIMENSIONS
24 in. wide x 16 in. long x 22 in. high

...direct Digital
Readout

The readout numerals are a full one inch tall
and appear with a high degree of legibility
on the television screen. This system may be
easily tied into existing cable television fa-
cilities, as the camera furnishes video and a
20 db RF signal on TV Channels 5 or 6.

Each unit is fully prealigned at the factory
and requires no calibration in the field. All
“Weather Data” systems are shipped ready for
installation. Technical personnel are not re-
quired to install either the display or the
sensors. After installation, operation is com-
pletely automatic.
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EMERG-ALERT

MODEL 600 EMERGENCY WARNING SYSTEM

The Mode! 600 Emerg-Alert System is an emergency alert warning system
for the cable television industry. This equipment, which is the first of its
type, inserts both video and audio messages into CATV systems. It is
designed to permit operation from remote locations such as police or fire
stations, governmental offices, civil defense headquarters, or other posts
of authority during emergency situations.

The Mode! 600 has a self-contained video-origination system with a high-
quality vidicon camera that is constantly ready to display an alert message
on any or all television channels. The alert message is copy that is placed
on a card and inserted in a front panel slot—a method that permits mes-
sages to be quickly and easily changed.

® CRYSTAL CONTROLLED
® MODULAR PLUG-IN CONSTRUCTION
® SELF-CONTAINED

SPECIFICATIONS

CRYSTAL-CONTROLLEOD

VIDEO MOOULATOR

Video Bandwidth 10 MHz

RF Carrier Frequency Channels 2-13
Output Impedance 75 Ohms
Output Voltage RF over 30 db

The Model 600 Emerg-Alert System is
compatible with CATV equipment, and
is easily installed. Plug-in crystal-con-
trolled video modulator units are easily
exchanged, requiring the operator to
purchase only required channels.

e o

HEAD-END

EMERG-
ALERT

[*1a¢
HALL

TRUNK  o—-of
TO PLANT

PHONE LINE TO REMOTE LOCATION

The Emerg-Alert unit may be energized from

CAMERA either local or remote position. Whenever the

Viceo Bandwidth 5 MHz
Viceo Output 14 v pp

unit is keyed, it will automatically disconnect
the trunk that has been inserted through the

unit and connect the trunk to its own modula-

PCWER REQUIREMENT
115 vac. 60 Hz, approx. 500 watts

ENCLOSURE OIMENSIONS
11% in. high x 15 in. deep x 24 in. wide

TV & COMMUNICATIONS

tors. Upon keying the unit, an automatic 10
second audio tone will be produced. Audio and
video messages will then be inserted on all de-
sired channels.

PNCTA OFFICERS ELECTED

The Pacific Northwest Community
TV Association held its fall election
meeting in Portland. Oregon. Officers
clected for the 1966 - 67 year are:
president. Clay D, White.  Kenne-
wick. Wash.: management vice presi-
dent. Glenn Tarbox, Missoula, Mont.:
technical vice president. Jerry Laufer.
Seattle. Wash.: secretary-treasurer
Wayne A. Aylward. Box 193. Walla
Walla. Wash. 99362. Directors elected
at the meeting are: E. A. Faber. Med-
ford. Ore.; William A. Baker, Col-
ville, Wash.: and outgoing president.
Sam C. Haddock. Moscow. Idaho.

Consistent with the recent industry-
wide emphasis on local origination pub-
lic service programming, the PNCTA
meeting focused on origination both in
the management and technical sessions.

NCTA ADVERTISING CAMPAIGN
UNDERWAY

The NCTA public relations campaign
was scheduled to get underway October
7 with a full-page industry advertis-
ment in Time, followed by a full-page
ad on the 9th in the New York Times
Sunday Magazine and a page in the
October 11 issuc of Life. Six news-
papers have been chosen for ad sched-
uling in October and early November:
The Dallas Morning News (October
11) ; Spokane Chronicle - Spokesman
and Review (October 21); Las Vegas
Sun (October 21) ; Minneapolis Star-
Tribune (October 20) ; Cincinnati En-
quirer (October 31) : Atlanta Journal
and Constitution (November 2); and
the Oklahoma City Oklahoman and
Times (November 1).

The Public Relations Committee has
also announced that all NCTA member
systems are scheduled to receive a “do-
it-yourself Fall Promotion folder” con-
taining ad layouts and radio spots.

L’'HEUREUX SPEAKS TO
BELL COORDINATORS

NCTA general counsel Robert 1.
I’Henreux, addressing a dinner meet-
ing of all Bell system CATV coordina-
tors at the O’Hare Tnn in Chicago. out-
lined the opposition of CATV owners
and operators to excessive pole line
attachment charges -and undue delays
in granting pole attachments. In a
significant attempt to bridge the gap
of understanding between the telephone
and CATV industries. L’ Heureux
scored these and other undesirable
CATYV practices by the telephone com-
panies as inimicable. in the end. to
both industries, The Bell system CATV
coordinators reportedly received the
NCTA General Counsel well and ex-
pressed keen interest in Bell.CATV ac-
tivities.

(News Continued on Next Page)
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GEORGIA BROADCASTERS PROTEST

A Droadcaster’s petition at the FCC
possibly could halt the initiation of new
CATV service in Gainesville, Georgia.
WIBC Inc., licensee of television sta-
tion WAII-TV in Atlanta, Georgia,
asked the Commission to issue an order
demanding that Gainesville Cablevis-
ion Corp. show cause why it should
not be enjoined from starting opera-
tion,

The television firm in its petition said
that Gainesville Cablevision planned
to start service to subscribers in Oc-
tober, but claimed that the Grade A
contour of WAII touches Gainesville.
Atlanta is the country’s 19th market.

CATV PANEL SPARKS
BAR CONVENTION

A panel discussion on CATV’s copy-
right. regulatory and antitrust aspects
turned out to he one of the highlights
of the Federal Bar Association Conven-
tion in Washington last month. Meet-
ing before a crowd of some 300, the
panel was sparked by lively defenses
of CATV by NCTA General Counsel
Robert D. L’Heureux and Washing-
ton, D.C. attorney Harry M. Plotkin,
as well as the vigorous attacks of Louis
Nizer, General Counsel of Motion Pic-
ture Association of America and Ern-
est W. Jennes. advisor to the Associa-
tion of Maximum Service Telecasters.

DANVILLE IMPORTATION HEARING

The Federal Communications Com-
mission has set aside its May 16 ac-
tion granting applications by Video
Service Co. for microwave relay sta-
tions to bhoost the signals of WGN-TV
in Chicago to Danville (Ill.) Com-
munity Antenna System Inc. The Com-
mission, in setting aside the earlier
decision, designated applications for
hearing on a variety of issues.

Reportedly, the Commission original-
ly granted the applications by mistake.
The staff overlooked the fact that Dan-
ville is in the Champaign-Danville-De-
catur-Springfield market, which is
ranked number 73 in the country. Since
it is said to be among the top 100
markets (although this is currently be-
ing disputed in the courts), FCC ap-
proval is needed before distant signals
can be imported — and since there
was an objecting petition from an
area TV station, the FCC decided to
set the applications for hearing.

The issues at the hearing, the Com-
mission said, will include “determina-
tion as to whether the CATV system
began supplying — via an off-the-air
pickup — the signals of WGN-TV to
subscribers on or prior to February
15 and, if so, whether the signal has
been generally viewable on the Dan-

ville CATV system.”

Sk
SERVICE BODIES

body for CATV operation:

® Excellent rear visibility means safer
driving.

® Low c.g. gives stability on road and
when using special equipment.

® Increases hauling capacity and im-
proves appearance.

® Flexible: Interchangeable from one
truck to another.

FOorR CATV
CONSTRUCTION &
MAINTENANCE

Complete all-metal pick-up bodies to fit your ¥ to 1 ton trucks. The Standard Doug-
lass Bodies include custom interiors to fit your specialized needs. Increased effi-
ciency in your construction, installation and repair work will repay the original cost
many times over! Look at the features which make this the best possible utility

Write or call today . . .

C. C. DOUGLASS

MFG. & SALES
231 21st Street, Bakerstield, Calif. « Phone (805) 324-6341

® Fully locked storage cuts costs,
saves tools.

® Full lower cross-supporting; no body
modification required to add hoists,
ladders, etc.

® Low profile permits easy access to
inner bed from all sides. (Saves
time.)
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ADLER SPEAKS TO NEA

M. William Adler, speaking hefore
the second annual convention of the
National FElectronic Association, stress-
ed his belief that the CATV industry
and the television service industry are
“natural allies.” Adler assured the
gathering that cooperation between the
two industries will lead to mutual bene-
fits.

Adler, a member of the board of the
National Community Television As-
sociation, sounded one note of warning,
however. He cautioned that the tele-
vision serviceman has a good deal to
fear from the encroachment of the tele-
phone companies into the CATV in-
dustry, because the telephone firms
have a pronounced inclination toward
owning, installing and repairing all

their equipment. “The CATV indus-

MONTANA ASSOC. PRESIDENT
SPEAKS TO PUC

Sam C. Haddock. president of the
Pacific Northwest Community TV As-
sociation told commissioners that “a
CATYV system is not of a public utility
nature” when he spoke before the
Western Conference of Public Service
Commissioners in Glacier Park. Mon-
tana.

Noting that public utilities are as
a rule protected from competition,
Haddock said that “because the FCC
allows television stations to operate, to
increase their tower heights or power,
and utilize hoosters and translators to
compete with CATV systems, no state
legislature could possibly give to
CATV systems the raditional and reas-
onable protection to which they would
be entitled as a public utility because
the states are completely without auth-
ority to control the competing methods
of extending television reception ser-
vice to areas where CATV systems
operate.”

SATELLITE ETV: FORD’S SOLUTION

McGeorge Bundy, president of the
FFord Foundation, went hefore a Senate
Communications  Subcommittee last
month with the suggestion that satellite
profits from network hroadcasting go
to educational television. The subcom-
mittee, headed hy Senator John O.
Pastore (D-R. 1.) listened receptively
to the Ford plan to have a non-profit
corporation run a satellite TV system,
charge the networks for the service,
and funnel the excess revenues into
educational television.

The Federal Communications Com-
mission, because comments on domestic
space plans “have raised novel concepts
and proposals” — notably the Ford
suggestion — has delayed reply com-
ments on the proposals for domestic
satellite service to Nov. 30.

(Continued on Next News Page)
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You’ll Love Cascade’s...

POWERHOUSE LINE EXTENDER

Cascade Electronics offers CATV systems the finest Line Extender Amplifier now available
on the market today. And it is priced within every system's budget. You not only receive an econ-

omical price, but performance as well.

] 49 dbmv Maximum Output Capability. [[] 5 db Tilt Control Range

| 22 db Maxi >ai
. aximum Gain [] Cascadable to 44 units
[] 20 db Recommended Operating Gain, including

10 db fiat loss [[] Weatherproof cast aluminum housing, closed by cap-

12 db Maximum Noise Figure, both high and low LR

band
an Printed circuit, easily exchanged RF and Power

[[] 10 db Gain Control Range, tilt compensated Supply modules

Put the Cascade Electronics CELE-I Line Extender Amplifier to work in your system at the
new low price . . .

$ 119- 50 U.S. orders shipped F.0.B., Seattle, Washington, duty paid.

Canadian orders shipped F.0.B., Factory, Port Moody, B.C.

DISTRIBUTOR IN THE ELEVEN WESTERN UNITED STATES,
HAWAI, AND ALASKA

A CcASCADE ELECTRDNICS LTD. p "p

c ELECTRONIC AVENUE, PORT MOODY, BRITISH COLUMBIA RUZAN Lo ANY
TELEPHONE (604) 939-1191 PHONE 206+624-6505

1963 FIRST AVENUE SOUTH, SEATTLE. WASHINGTON 98134
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" HECK NO! This )
ALUMINUM
PRE-ASSEMBLED
BUILDING
is Self - Contained with
Wiring and Ventilation
installed prior to

shipment. y

g )

TOWERS—REFLECTORS

PRE-ASSEMBLED
ALUMINUM BUILDINGS
IMMEDIATE DELIVERY

Write for Free Illlustrated Brochures
CATY-TV-AM-FM-YHF-MICROWAVE

Advance ndustries

DEPT. TC-966
705 Douglas St.—Sioux City, lowa 51101
Phone (712) 252-4475—TWX 712-991-1893

AFTRA PROPOSES
CATV CONTRACTS

The American Federation of Tele-
vision and Radio Artists (AFTRA) has
proposed comprehensive contracts with
cable television operations, along with
many pay hikes for members in vari-
ous broadcast professions. The proposal
was made at AFTRA’s annual conven-
tion, but no specific action in this di-
rection has been indicated to date. The
current state of flux in the CATV
copyright picture would appear to make
any permanent move by such groups
as AFTRA unlikely for some time.

BROADCASTERS DIVIDE ON
COPYRIGHT ISSUE

Some television stations, in response
to the recent copyright decision hand-
ed down in federal court by Judge
Herlands, have begun to copyright the
programs they produce. One group
broadcaster, Midwest Television, of
Champaign, Ill,, now copyrights 959%
of its programs in an effort to “take
advantage of copyrights.”

August C. Meyer, Jr., president of
Midwest Television, states that “as a
practical matter. I don’t see how CATV
operators could screen out programs
that are copyrighted and show only
those that aren’t.” He also states that
“most CATV people are sort of gambl-
ing on the fact that everything will be
settled in their favor.” Reportedly a
number of the news films produced by
the Midwest station, WCIA, now carry
a copyright number.

While some group broadcasters, such
as Midwest Television, have been quick
to copyright programs, others take a
more guarded position. For example,
Milton Firedland, vice president and
general manager of Plains Television
in Springfield, 111, stated that his firm
has not decided upon a course of ac-
tion so far as the copyright issue is
concerned. While he sees some eco-
nomic dangers — from the CATV op-
erator’s point of view—*“By and large,”
he concludes, “other than local news
shows [ have yet to hear that any sta-
tion does not want to be carried on

CATV.”

TRANSLATORS OPPOSE PAY TV

The Tri-State TV Translator Associa-
tion, which is comprised of almost
100 translator clubs in Idaho, Mon-
tana and Wyoming, has told the Fed-
eral Communications Commission that
ay TV is not in the public interest
and should not be authorized by the
Commission. The current FCC inves-
tigation of possible nationwide pay TV
should be set aside in any event, the
association said, as communications
satellites soon will greatly change the
communications industry.

TELEMATION BUYS
300 TV CAMERAS

TeleMation, Inc., Salt Lake City
manufacturer, recently ordered 300
General Electric vidicon television cam-
eras to help meet the growing demand
for CATV public service programming
and educational television systems. The
cameras are a part of program origina-
tion systems which typically include
electronic viewfinders, Ampex portable
video tape recorders, and accessory
items. The order was fifty percent
greater than a similar contract one year
ago, when TeleMation purchased 200

camcras.

SUPERIOR PLANS NEW PLANT
Superior Cable Corp. held formal

ground-breaking ceremonies at Mount
Pleasant, lowa, to mark the start of
construction of the firm’s new Mount
Pleasant division wire and cable plant
—the firm’s sixth manufacturing facili-
ty. Company officials and local civic
and business leaders participated in a
brief program held at the plant site,
as dirt was turned in the first step
toward completion of an 88,000 square
foot production facility to serve the tele-
phone and communications industry in
the midwest and north central regions
of the country.

AMECO SIGNS
ARGENTINE CONTRACT

Bruce Merrill, president of Ameco
Inc., has announced the signing of a
contract with TeleSistema Argentino
for cable television equipment manufac-
ture and distribution in Argentina and
Uruguay. TeleSistema Argentino is an
Argentine corporation owned by Time-
Life, CBS and a Latin American part-
ner. Luis Maria Perfilio is president
and chief executive officer.

The contract calls for Ameco to sup-
ply CATV equipment until TeleSistema
embarks on its own manufacturing pro-
gram. Currently Ameco is filling an
order to complete a CATV system at
Baradero, Argentina. Several other
TeleSistema construction projects are
being mapped for population centers
near Buenos Aires.

BRAND-REX BREAKS GROUND
FOR NEW PLANT

Brand-Rex sales personnel, customers
and townspeople were on hand recent-
ly for the ground breaking ceremonies
of a new communications and telephone
cable plant in Siloam Springs, Arkan-
sas. The new facility is being built on
a 47-acre site and will contain more
than 90,000 square feet of manufac-
turing space. Limited production is
scheduled to begin this fall. The en-
tire plant will be in full operation by
the end of the year.
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With Times’ CATV cable

send himuponce... then forget it.

TIES

CATV CABLE & CONNECTORS

Timatch®perfect match connectors Cable: Available in seamless lengths up to Y2 mile

performance quality five years or more from now. Because it's
seamless, it's water and vapor proof. Self-sealing when tapped.
Gives a 30db return loss guarantee, and radiation protection
when high power level amplifiers are used.

So before you install a so-called “economy"” cable that will send
your men back up the poles for costly replacement, look into
Times JT1000 cable. The payout makes the big difference.

This trip won't be necessary agam for at least five years when
the cable you install is Times JT1000 seamless aluminum
tube sheath coaxial cable.

You can forget about the cable later if you remember this now:
Times JT1000 lasts longer up on the poles — without costly
repairs or continuing maintenance. Instead of degrading from
the day you install it, your cable will have the same high-

TIMES WIRE AND CABLE/A Div.of The Internationz! Silver Co. /Wallingford, Conn. /Tronsmission System Design & Englneering/Stondard & Speciol Purpose Coaxial Cable/Multiconductor Cable/Complete Coble Assemblies



HIGH QUALITY
LOW COST

M Gilbert Engineering has devel-
oped the famous Diamond ‘G’
Connectors to meet the CATV in-
dustry's increasing needs for high
quality and low cost.

M Diamond “G” connectors and
fittings are CATV’s standard for
quality and performance under all
operating conditions.

B A high volume of production has
been attained by our CATV auto-
matic components department,
and electronic engineering and
assembly divisions.

CATV Manufacturers and

Systems specify . ..

DIAMOND G CONNECTORS

>

GIL.BER'T
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KNGINEEIRING
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FINANCIAL

REPORTS

Ameco, Inc. sales for the fiscal year
ended June 30 were 2 record $11,904,394,
up from $9,945.697 a year earlier, accord-
ing to Bruce Merrill, president. Earnings
in fiscal 1966 were $276,970 or 23 cents a
share, compared with $1,036,478 or $1.04
a share in the previous year. The com-
pany’s backlog of orders and contracts at
the end of fiscal 1966 was a record high.
The backlog of regular business was more
than $8 million, plus the additional $5
million of work delayed by the FCC’s
action during the fiscal year.

The Jerrold Corp. anticipated net
earnings for the six months ending Au-
gust 31, 1966, to be at record levels, ac-
cording to Robert H. Beisswenger, presi-
dent and chief executive officer. Beiss-
wenger told the Philadelphia Securities
Association that net profits would be ap-
proximately 93 cents per share, more than
50 per cent over the 61 cents per share
for the same six-month period last year.
Sales for the first six months were ex-
pected to reach the $22 million level,
compared with $15.4 million for the same
period a vear ago. He indicated that pre-
tax earnings would exceed $4,000,000,
compared to $1,400.000 for the same
period last year.

Superior Cable Corp. president J. L.
Robb reported that the firm’s net sales
were up 37%, while net income rose 33%
in comparison with the previous year. In
releasing the figures, Robb pointed out
that for the first time in the company’s
history, Superior Cable Corp.'s earnings,
after taxes, exceeded two million dollars.
Sales of $25.656,000 for fiscal 1966 were
reported. This comrarcs with sales of
$18,697,000 for fiscal 1965. Net income
for 1966 was $2,214,000 or $2.26 per
share, as compared with net earnings of
$1,661,000 or $1.61 a share in fiscal 1965.

Collins Radio Company announced
record sales, earnings and backlog for its
fiscal year ended July 29, 1966. Earnings
for the 1966 fiscal vear were $6,677,000,
or §3.36 per share based on 2,286,192
shares, the average number outstanding
during the year. Sales totaled $388 mil-
lion. For the previous fiscal year, sales
were $282 million and earnings were
$4,550,000 or $2.04 per share based on
2,230,080 shares.

Bell Telephone and Telegraph Com-
pany of Canada reported a net income
tor the quarter ended June 30 of $20,
786.229, as compared with $21.673,370

for the same period last year. Earnings
per share tor the quarter were 69 cents.
down from the 73 cents a share for the
same period last year.

Astrodarta, Inc., Anaheim. California-
based entrant into CATV manufacturing,
has issued its annual report for the year
ended June 30. The firm reported net in-
come of $1,368.000 on sales of $29.082.-
000. as compared with a net income for
the previous vear of $1,047,000 on sales
of $22,452,000. Earnings per share were
$1.95 as compared with $1.55 for the pre-
vious year.

Scientific- Atlanta, Inc. reported rec-
ord sales and protit resules for the fiscal
vear ended June 30. 1966, with a sales
increase ot 59% and a net profit increase
of 46%. Consolidated net sales for the
year were $11,516,759 and net profit was
$549,580, compared with sales of $7,220.-
423 and net profit of $376,318 for the
previous year. Earnings per share for fiscal
1966 were $1.15. Glen P. Robinson, Jr.,
president of the Atlanta-based technical
firm, reported 2 consolidated backlog of
orders at June 30, 1966, of $3,300,000,
compared with $2,000,000 at the same
date last vear.

Storer Broadcasting Company report-
ed record operating carnings for the first
six months of 1966. For the period end-
ing June 30, 1966, the Miami-based own-
er and operator of twelve radio and tele-
vision stations and several CATV systems
earned an operating profit of $4.819,115,
an increase of 20.5% over the $3.998.885
earned in the similar period for 1965, the
previous six months’ record.

Cox Broadcasting Corporation direc-
tors declared a regular quarterly cash
dividend of 10 cents a share on the com-
mon stock, payable October 15, 1966 o
stockholders of record of September 26,
1966.

United Utilities, Inc. reported earn-
ings of 54 cents a share on an average of
14,943,800 shares outstanding for the first
six months of 1966. as compared to 49
cents on 14,284,659 average shares for the
same period in 1965. For the twelve
months ended June 30, earnings were
$1.09 a share on 14.657,186 average shares
outstanding or 12% higher than the re-
stated 97 cents a share earned on 14,255
992 average shares in the preceding twelve
months.
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The Shure SM58 self-windscreened unidirectional micro-
phone is ideal for broadcast uses such as remote news,
sports, interview and vocal recordings because it elimi-
nates or minimizes the irritating “pop"” caused by ex-
plosive breath sounds. With the SM58 you will have the
peace-of-mind assurance that you're delivering the quality
audio that goes with pop-free pickup. It's great for studio
announcing, too—or wherever the announcer or vocalist
has the audio-degrading habit of “mouthing” the micro-
phone. Of course, the same filters that eliminate pop also
do away with the necessity for an add-on windscreen in
outdoor uses.

On the other nand, the unusually effective unidirectional
cardioid pickup pattern (uniform at all frequencies, in all
planes) means that it is a real problem-solver where back-
grourd noise is high or where the microphone must be
operated at some distance from the performer. Incidentally,

THIS MICROPHONE
SUPPRESSES “POP”
...EVEN IN THE
TIGHT CLOSE-UP
“DANGER ZONE”

but very important, the SM58 tends to control the low
frequency "boominess” that is usually accented by close-
up microphones.

All in all, close up or at a distance, the Shure SM53 solves
the kind of ever-present perplexing problems the audio
engineer may have felt were necessary evils. The SM58
might well be the finest all-purpose hand-held microphone
in manufacture today. And, all things considered, it is
moderate in cost.

Other features: the complete pop-proof filter assembly is
instantly replaceable in the field, without :ools. Filters
can be easily cleaned, too. Stand or hand operation. De-
tachable cable. Rubber-mounted cartridge minimizes han-
dliing noise. Special TV-tested non-glare finish.

For additiona! information, write directly to Mr. Robert
Carr, Manager of Professional Products Division, Shure
Brothers, Inc., 222 Hartrey Ave., Evanston, lilinois 60204.

Svis8

SELF-WINDSCREENED UNIDIRECTIONAL DYNAMIC MICROPHONE

OTHER SHURE PROFESSIONAL MICROPHONES...FOR SUPERIOR AUDIO

MODEL SM5
CARDIDIO BOOM DYNAMIC

Because its cardioid directional
pattern is uniquely uniform with
frequency and symmetrical about
its axis, the SM5 is singularly in-
dependent of the effects of en-
vironment. Even in extreme
shooting situations (such as with
tight sets, low ceilings, hard walls,
low microphone angles, traffic or
air-conditioner noise and rumble
and changing distance) the SM5
minimizes sound coloration and
ambient noise pickup.

MOOEL SM76 MOOEL SM50
%" OMNIOIRECTIONAL OMNIOIRECTIONAL
DYNAMIC DYNAMIC

Self-windscreened and
pop-free for news, sports,
remotes, and interviews.
Also ideal for many stu-
dio and control room ap-
plications. Comfortably
balanced for hand or
stand use, Natural re-
sponse.

Ideal for interviews and
audience participation,
yet unusually smooth
wide range response (40-
20 KC) for critical music
reproduction. Instantly
detachable from stand.
Steel case with Cannon
connector.



FOCUS

... On Progress

Systems

Jerry Laufer has been anointed en-
gineering vice president of Total Tele-
cable, Inc. James A. Hirshfield has
joined the firm as financial and mar-
keting analyst. James T. Hunter will
manage the firm's Bellingham, Wash-
ington system, and R. Calvin Sutliff
will serve as manager of the Bellevue,
Washington, system now under con-
struction. Richard L. Rokes has been
transferred from Bellingham to Brem.
erton, where he is overseeing the be-
ginning phases of construction in that
cty.

Malcolm M. (Max) Ferguson has
been appointed vice president and
chief engineer of Philadelphia Com-
munity Antenna Television Company,
a subsidiary of Bulletin Co. Ferguson
formerly held engineering and man-
agement positions with Philco Corp.,
Jerrold Electronics and Television
Communications, Inc.

William M. Bauce has joined Time-
Life Broadcast as promotion assistant
for CATV. Bauce's duties will include
promotion, advertising and publicity
in connection with the systems in
which Time-Life Broadcast has an
interest.

Arthur D. Heiny, former manager
of systems in Binghampton and Ves-
tal, New York, has been named gen-
eral manager of Hightower of Pough-
keepsie (N.Y.), Inc.

Phillip B. Callahan has been named
general manager of Entron, Inc.,
Wilmington, North Carolina, system.
Callahan formerly managed the Carls-
bad, New Mexico system and was also
president of the New Mexico CATV
Association.
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Victor S. Salladin, Hopewell Junc.
tion, New York, has been appointed
general manager of WEOK Cable-

vision, Inc.

Joseph R. Dawson, Florence, South
Carolina, has been named sales and
merchandising manager for the re-
cently - formed Jefferson - Carolina
Corp. Dawson, who has been with
Jefferson Standard Broadcasting since
1959, will be headquartered in
Greensboro.

Doug Junkin has been appointed
manager and F. Verkaik chief engi-
neer of Metro Cable TV Ltd., Toron-
to, Canada.

Frederick P. Selby has been elected
a director of Reeves Broadcasting
Corp. Selby, a management consultant,
formerly represented Barrington As-
soctates.

Paul H. Henson has been elected
chairman of the board of United Util-
ities, Inc. Henson, who succeeds C. A.
Scupin, continues as president and
chief executive officer OFthe company.
United Transmission, is the CATV
division of the firm.

Jack R. Puckett has been appointed
manager of Cable TV of Yakima
Valley, Inc.

Suppliers

Robert H. Behringer has been ap-
pointed executive vice president and
general manager of Kaiser-Cox Corp.,
Phoenix, Arizona. He succeeds Duane
W. Crist, who recently resigned. For.
merly vice president in charge of
administration and marketing, Behrin-
ger came to Kaiser-Cox from General
Time Corp., Stamford, Connecticut.

Bruce Walters

Ray Waod

L. L. (Larry) Cunningham has been
appointed manager of Brand-Rex Di-
vision, American Enka Corp.'s north-
west branch in Seattle, Washington.
Bruce W. Gardner, former northwest
branch manager, has been transferred
to the Brand-Rex executive offices in
Willimantic, Connecticut, where he
will serve as assistant manager, com-
munications market.

R. Bruce Walters has been named
director of contracting at Ameco, Inc.
Walters will add<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>