| () SINGLE COPIES, 10 CENTS
NO. . PER YEAR, 50 CENTS

e~ TAL_KCING =
e [ MMACHINE—

ed Each Month by Edward Lyman Bill at 1 Madison Avenue, New York, June 15, 1906.

THOMAS A. EDISON

Who will be the Honored Guest at the Banquet of Edison Job-
bers to be held at the Waldorf Astoria next month.

¥ s— =s_ S Y
. Entered as second-clase matter May 2, 1905, at the post oftfice at New York, N. Y., under the act of Congress of Murch 3, 19719,

By 11



THE TALKING MACHINE WORLD.

Bulletin No. 5.

VWHISTILIN?

REGIMENTAL BAND OF THE REPUBLIC.

031356, "TIL WE MEET AGAIN. Waltz. (Auf Wiedersehn.) Reminiscent of the Vienna Waltzes.
A most cxcellent band record. The counter melody by the tenor, trombone and baritone is
clear and distinet. Played slowly for dancing.

031357. KEEP TIME MARCH. One of the most popular summer two-steps. The obligato of orchestra
bells in the trio is bright and snappy.

AMERICAN SYMPHONY ORCHESTRA.

031338. OVER THE WAVES WALTZ. (Sobre las Olas.) The celebrated Spanish waltz by Rosa is
a_great favorite because of its graceful, swinging rhythm. suggestive of the dreamy glide of
the summer sea. Special attention is called to the faithful reproduction of the violin tones.

MINSTREL RECORDS.

Have you heard the boys whislin’ “I Kind o' Like to Have You Fussin' 'Round>” It's a happy
hit froin our Minstrel Record A. In the American Records, the minstrel numbers begin with a snappy
averture, which is sung by the company to orchestra accompaniment. This is followed by an inter-
~hange of wit, and then a long musical selection. Plenty of laughter and applause fill in the interludes.
Remember that the American Records are dark bluc in colar and bear the trade-mark of an Indian.
They are regarded by experts as the mwst perfect yet produced—smoothness. clearness and volume con-
sidered. In addition to this the selections are all so exelusive that they are in no danger of becoming

commonplace. See that your new ones are blue omnes.
031359 MINSTREL RECORD A. '

This is a typical minstrel first part. It opens with a rvellicking overture which is sung hy the
company—of course with orchestra accompaniment. A burst of applause follows and the *‘Gentlemen,
be seated,” marks the beginning of a rapid fire of jokes and repartee. “.\rthur,” says the interlocutor.
“what drove you to drink?” A eab-man drove me to the last onc.” is the reply. When the fun quiets
down, Mr. Murray is introduced and sings that clevcr, catchy song, “I Kind o' Like to Have You
'Fussin’ "Round.” The company joins in the chorus. Be certain to add this oue to your collection.
031360. MINSTREL RECORD B. Rccord B introduces a song by Arthur Collins called, “Goad-Dye,
Mr. Greenback,” with quartette chorus.

031361. MINSTREL RECORD C. Rcecord C contains “Dixiec Dear.” sung by Billy Murray with
quartette chorus. : .

These are ccrtainly the most interesting collection of minstr¢t records that have been produced
for any talking machine in many months. We arc confident they will prove to be very attractive.

031362 DIXIE DEAR. (Quartette Chorus.)

This is a tineful, sentimental batlad of the “Nature's dreaming moon’s a streaming,’” sort. The

. PO words are sung by the soloist with remarkable distinctness, and the melady is of the “haunting™ variety
] ALWAYS BUY THC BLVE OMNES \\\o’r/ that you find yourself whistlin® unconscioush. The company joins in the chorus with the plaintive
Pl | I N ~ refram. “Dixic, Don't You 1lear Me Calling®" It is good for an encore cvery time .
" V4 L7 s A u31363. NEARER MY GOD TO THEE. With organ accompaniment. This favorite livmn needs no
N \ﬁ T 2 . introntuction,  This roeeord by the male qnartette is sweet and clear. with all voices har-
monized am! well batanced.
’

HARRY TALLY. Orchestra Acc.
031364. ANNXJOUS. Another of these popular love songs on the order of “Coax Md'" and “Teasing.”

HARLAN and STANLEY. Orchestra Acc.

031365. 1 LONG TO SEE YOU ONCE AGAIN. A touching sonw of hmging for the obl fann. The bright June
days suggest the shaded porch, the grecn fields and the daisics,

“For I'm weary of the eity’s alarc
1ts mingled pride and pain.

And gladly now I'd leave them all
To sce you onece again.”

FRANK STANLEY. Orchestra Acc.

031266, BELLE OF THE BALIL. By the author of “After the Rall,” vne ar the most promising ballads of the

season. Messrs. Clhas. K. Harris & Company, the publishers, predict a phenomenal call for this selection.
A waltz sung of more than ordinary distinction, tion.

CURTI’S MEXICAN ORCHESTRA.

We eonsider that the following list of selectis Ly this famous archestra, under the leadership of Carlos Curti, should prave ta be
unusually attractive. The music is essentially Spanish in its 1hythm. and the dances are decidedly characteristic. In several of the num-
hers is introduced a distinetly Mexican instrmment ealled the ““luiro.” This cansists of a dry gourd, hollow, thie outside of which is made
rough by buing scarrad, and it is played as an accompaniment 10 the Spanish dances. The effect is similar to vur sand dance efiect. In
playing it the Mexicans use a small stecl rod to scrape aeress the scars ou the gourd.

031367. ET. AMOR ER LA VIDA. (Love is Life) Mexican Dance.

031368, LA GOLONDRINN.  ¢(The Swallow.) This pepular numher is knowa everywhere as the Mexican “Home, Sweet Home." In
this record it is played as a cornct duet with full arcehstra accompaniment.

131860, B MATADOR.  Spanish two-step. In this selection the Mexican “Yuire” is used.

021370, TOTN, A GRAN VIAL The Spanish Jota Dance may he reganded as typical of all Spanish masie.
and it is always nsed for accompanying dancing scnoritas.

031571 LAS GOLONDRINAS, .\ beautitul Castillian walez.

The movement is peculiar

7 INCH RECORDS.

196. 'TILL WE MEET AGAIXN. Waltz. Band.
197, AFLOALT ON A FIVE DOLLAR NOTE. Collins and Harlan,
198. MONEY. WON'T YOU LOVE ME LIKE YOU USED TQ? Collins and lHarlan,
19u. LERE IT COMES AGAIN. Arthar Collins,
20u. DADDY'S LITTLE GIRL. Uyron G. llarlan.
201. BUFFALO RAG. Tanjo Solo. \ess L. Ossinan
292, DLET.LE OF THE DALL. Frank C. Staale)
35 11 SAMLE OLD GIRL. Frank C. $Stanley

A

AMERICAN RECORD COMPANY,

s, HanhO]’ne, Sheble & Pr eSCOﬂ, Sales Managers,

' %ﬁ» Springfield, Mass.
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PLANS TO DISSEMINATE MUSIC.

Two Inventors of Muscatine, la., Plan to Qutdo
Dr. Cahill—W.ill Furnish- Continual Per-
formance for Five Cents a Day.

August Granville, an inventor, and Walter
Wolfe, an electrical engineer, of Muscatine, Ia.,
are the inventors of a system by which music
may be disseminated over a territory of any ex-
tent for a sum less than five cents per day.

Mr. Granville's invention consists chiefly of an
instrument called an ampliphone which can be
piaced in any house the same as a telephone re-
ceiver and when music is desired all that is
necessary is to turn on a switch similar to that
of an electric light and immediately strains of
music will be produced from the horn of the
ampliphone.

The music is of the same nature as that which
is produced by a phonograph, but by Mr. Gran-
ville’s system it will be furnished at a cost
which is insignificant even compared with the
cheapest phonographic machines. The plan at
present is to furnish a daily programme showing
a continuous entertainment for music lovers dur-
ing every minute of the year. On this pro-
gramme there are set pieces every 15 minutes.
The intervals between these pieces are filled in
with songs, comic speeches and light vaudeville
and such encores as may be requested by tele-
rhone of the operators in the company's office.
The owner of the invention will immediately in-
terest capital in his scheme, and plans are al-
ready on foot to install the system extensively
all over the country.

If one has company to dinner and desires to
dine to the accompaniment of strains of the
best compositions and newest songs that are in
the city music houses all that is necessary is to
call central and ask for a certain selection and
turn on the switch. Or make the connection and
take whatever comes in the way of music. Se-
lections of all kinds will be furnished from the
snappiest ragtime to the heaviest of classical se-
lections, and one may turn on the switch at any
selection that is desired, the programme being
changed each day.

The inventor makes the claim that for $1 a
month the instruments can be placed in houses
at any place along the wires of the company,
and for this sum the subscribers may have music
at any time they desire it or they may have a
continuous concert during every moment in
the day and night if they wish.

The ampliphones will be put in at a trifling
cost to the company, and the subseriber has no
expense except the monthly dues. Several in-
struments are in operation in Muscatine, and so
far they have been highly successful. It remains
to be seen whether they will be as successful on
a larger scale or not.

SPAIN INCREASES DUTY ON “TALKERS.”

A report from Consul-General Ridgely, of Bar-
celona, to the Bureau of Manufactures, gives the
rates of the new Spanish tariff which goes into
effect July 1 with duties payable in gold. Among
the various specialties enumerated are that of
talking machines which hereafter will pay a
duty of $1.93 per kilogram instead of $1.30 as
at present.

ALL-THE-VICTOR-RECORDS-CONCERT.

George M. Pitot, manazer for the New Haven
house of the M. Steinert & Sons’ Co., has taken
up the practice of announcing a concert on the
28th of each month, at which the entire list of
the Victor records for the ensuing month are
pPlayed. Announcements are made by mail and
through the papers of a free concert and the in-
terest awakened is remarkable.

McGREAL SECURES NEW QUARTERS

For Their Wholesale Business in the Seeman
Building—Retail Will be Continued at Old
Store—Steady Expansion With This House.

(Special to The Talking Machine World.)
Milwaukee, Wis., June 7, 1906.

McGreal Bros., the prominent jobbers of Edisou
phonographs and Victor talking machines, rec-
ords and supplies, have been steadily developiug
their business for the past few years, so much
so that larger wholesale quarters became im-
perative. In order to meet the demands they
kave just taken a long time lease of the entire
fourth floor- of the Seeman Building, 317-319
Milwaukee street, which will be devoted exclu-
sively to the wholesale trade, while the retail
branch will be attended to as heretofore from
their well-equipped quarters at 173 Third street.
This division of interests will enable them to
cater, with much greater dispatch, to the calls
made upon them.

DEALERS CAN MAKE MONEY.

That Is All Who Desire to do so if They Handle
Talking Machines and Work Up Their Ter-
ritory—An llluminating Example.

A new York City dealer in talkiug machines,
in commentinzg on this branch of the trade as a
means of livelihood, remarked to the World:
“I am surprised at the scarcity of talkking ma-
chine dealers in the small towns in this and ad-
joiniug states. I recently had some business in
eastern and northern New York and in New
England, and made a point of visiting some
towns of from 1,500 to 3,000 inhabitants, and
was greatly surprised not to find a single person
handling these profitable instruments. There
were several men dealing in pianos and music
in a small way, who, when I suggested that they
look into the talking machine trade, said that
they could not afford to carry a stock, and ‘any
way, the people round here won’t pay any such
fancy prices for talking machines.’

‘“When I told them what I was doing in New
York, they replied: ‘New Yorkers have more
money to spend than country people.” I pro-
posed to one man, who had a good place for such
a business, that I would stock him up on a part-
nership basis, and sent for two disc and two
cylinder machines and about 200 records suitable
for the community. The village had about 2,000
population, with an outlying farming population
of as many more.

“I advertised a concert in the local hall and
packed it to overflowing, and took occasion, be-
tween the changing of records, to tell the audi-
ence of the wonderful improvements that had
been made in talking machines during the past
few years, their scope and cost, and finally that
my friend would supply any who cared to pur-
chase on ‘easy terms.’

“I] stayed a week with him, aud when I left,
between us we had booked orders for twelve disc
and fourteen cylinder machines, and over 200
records, with a big bunch of prospects in view.
What we ‘did. any live man in a couutry village
of a thousand or more inhabitants can do, and it
only requires the same amount of courage as it
takes to make a plunge into cold water to be
successful. Of course, it is unwise to put in a
big stock on the start, particularly of records, as
the demands of the community must be care-
fully studied. My erstwhile partner is now run-
ning the business for himself, and has made a
good thing of it.”

The Crescent Talking Machine Co., who manu-
facture the Crescent Tone Modulator, have
opened offices at 3749 Cottage Grove avenue, Chi-
cago, Ill. The manager is Frederich Sheppy,

formerly with Lyon & Healy.

THE VALUE OF COURTESY.

As Necessary in the Talking Machine Business
as Capital-——An Illlustration to Prove the
Point—Worth Noting by the Unobserving.

Courtesy is just as necessary in the talking
machine business as capital, for without it the
business cannot thrive. A friend of The World
and an enthusiastic amateur talking machine
mau, speaking on this subject the other day said:

“I know by actual experience of a case where
discourtesy proved a dealer’s Waterloo. In one
of our large cities there are situated side by
side two talking machiue stores. I had dropped
in at one of these one afternoon to hear some
new records, and was waiting my turn in the
hearing room, when an old gentleman entered.
He was tall and soldierly looking, with a fine
face and masses of wavy white hair. The store
at the time was in charge of a lad of eighteen,
and there were beside myself several customers
waiting to purchase supplies. However, without
paying the slightest attention to any of us, the
young man proceeded to entertain his friends,
four in uumber, with an elaborate account of a
burlesque show he had attended the night before.

‘I would like to ask a few questions, please,
about the flower horn. I understand that it is
superior to all others, and if this is the case, I
desire to procure one,’” said the old gentleman.

““Well, there’s one; look at it!’ shouted the
boy over his shoulder, at the same time pointing
a finger at a shelf where a row of horns stood.
This accomplished, he went on talking to his
friends.

“‘Will you be kind enough to demonstrate its
superiority? I do not care to purchase until I
have heard it in competition with other hornms.’

“‘Ah, say! old man, where you been? Any guy
knows that the flower horn has got all others
skinned to death.

“‘Well, I declare, such rudeness I never heard
in all my life before,” whispered the old gen-
tleman indignantly to me. ‘Can you direct me to
another store, where their salesmen are not
young hyenas? I volunteered to escort him next
door, and he accepted my offer gladly. He pur-
chased an expensive horn there and is one of
this firm’s best customers to-day.

“Others received the same treatment at the
hands of this fresh youth, and left in disgust.
Eventually the store changed hauds, and there is
positively uo doubt that the discourtesy such as
I have deseribed was responsible for the change.”

Moral: DBe courteous.

“TALKERS” FOR SUMMER OUTFITS.

Dealers Should Make an Advertising Point of
the Value.of Talking Machines as Com-
panions in Vacation Time.

A Broadway dealer in talking machiues is urg-
ing on his customers aud friends the advisability
of including a talking machine and goodly sup-
ply of records in their summer outfits. He im-
presses upon them the fact that there is nothing
that will add more to the pleasure of their even-
ings than listening to the songs of the great
artists or dancing on the grass or in the barn
to the strains of their favorite orchestra. His
efforts have evidently been crowned with suc-
cess, if the number of dance and other records
contracted for is a c¢riterion. Dealers in talking
machines may find the summer trade very profit-
able if they look for this class of trade. Several
orders have been already executed for the equip-
ment of some of the largest as well as small
private yachts, some of the orders running up to
several hundred dollars.

W. E. McArthur has added a phonograph de-
partment to his store in Augusta, Me.
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ajestic Seli-Playing Piano

The Pneumatic Coin-operated Piano without
a fault. The best Spring and Summer

Proposition a Dealer can take

View of Majestic Pneumatic Self-Playing Piano closed, showing
its neat and artistic appearance. It sets close to the wall and
all working parts are inside—away from meddlers. The special
endless music roll is used and repeats itself automatically at
the end of the program. This style is also playable by hand.

usually far more

than is needed to
meet their payments on the instrument. This means satisfac-
tion all around. To illustrate its value to the Cafe, etc.—if
the Majestic played only 10 times in 24 hours the Cafe would
still be making 36 per cent. on the investment. One of our
dealers last season

SOLD EIGHT MAJESTICS IN ONE MONTH!

another seven—and so it goes. An unique feature of the Ma-
jestic is the ability to start it playing from any table in a
resort by simply dropping a nickel in the slot at that point.
The Majestic has a great many other exclusive features which
make it by long odds the best Automatic Piano on the market.
These are fully described in our catalogue, which will be fur-
nished on application.

SPECIAL OFFER OF EXCLUSIVE AGENCY

/’

to those who take up the matter at once. Tear off the coupon

in the lower corner and mail it to us to-day for full particulars.
Address Dept. D

i

hold of

THE SEASON of the MAJESTIC IS NOW!

You are looking around for a big seller that
will yield a nice profit and keep things moving
Here it is. Pianos in public places often take
in $5.00 to $10.00 a day.

THE MAJESTIC SELLS ON SIGHT

to Cafes, Hotels, Restaurants, Soda Fountains,
Skating Rinks,and Amusement Parks and Resorts
of all kinds, because they all appreciate its value as

A WONDERFUL MONEY MAKER

Their customers pay for it. The returns are

View of Majestic Jr. closed and
ready for use. This is the smaller size
44-note player without keyboard,
and is a perfect model of sim-
plicity. It also uses the endless
music roll, and is not affected
by climatic changes.
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(Speclal to The Talking Machine World.)
London, England, June 5, 1906.
Let me at once congratulate the trade, fact-
ors and dealers, in America on having such a
fine paper as The Talking Machine World to

cater to them. It is one of the best I have come
across during my twenty years’ connection with
the press.

* E 3 * *

The trade in this country just now is most sat-
isfactory. On every hand one hears of remark-
able strikes made in the talking machine busi-
ness during the past three vears. One can hard-
ly recognize the vast improvements made. The
factors and dealers are just now waking up to
the fact that a good business is obtainable both
for disc and cylinder machines and records dur-
ing the summer time, consequently all are very
busy just now, and the prospects for the future
are bright, rosy and most encouraging. I have
recently interviewed the leading firms in Lon-
don. What struck me mostly was the activity
shown in every department of their business.
Everywhere signs were clearly shown that the
business in England to-day is a vast one. The
managing director of the National Phonograph
Co., J. H. White, assured me that his firin could
not even now fill half the orders on hand. They
are doing a splendid business, which is growing
daily. From my inquiries the same can be said
of the Columbia Co., Gramophone & Typewriter,
Limited, Russell Hunting Co., British Zonophone
Co., Odeon Co., Edison-Bell, Limited, and the
Neophone Co., Limited. All seem well satisfied
with their present output, which I am assured
is 75 per cent. better than at the same time last
year.

* * * *

S. W. Dixon, the popular and energetic maun-
ager of the Gramophone & Typewriter, Limited,
is now in South Africa opening up new business
of his company. I am told he has met with con-
siderable success. He returns to London at the
end of June.

* * * ¥

Regret throughout the whole of England has
been freely expressed at W. E. Fisher severing
his connection with the Columbia Co. The six
years he spent in England must have been very
pleasant to him, and at the same time" very
profitable to the Columbia Co. He was respected,
admired and beloved by every factor and dealer
in England. May he enjoy better health in his
own country is the wish of all. He is succeeded
here by Joseph P. Bradt, who has been trans-
ferred from the Berlin branch of the Columbia
Co.

* £ * &

Russell Hunting, one of the greatest experts
in recording in the world, is making a bold bid
for premier position with the “*Sterling” records.
To sell 1,000,000 in six months is certainly sev-
eral steps to that end, and I shall expect his copy
te beat all “records” in the near future.

® ¥ * *

The Pathé Freres, Limited, London, have just
put on the market some very fine standard rec-
ords of violin solos. They are having a huge
sale in England, and should command success
abroad.

* * * *

The largest factors in England, Messrs. J. G.
Murdock & Co., Limited, are doing a fine trade
just now. When I say that they always carry
a stock of 300,000 cylinder records and nearly
as many disc records, one cannot wonder at their
success.

* * * *

P. Mellerio, who was for some time manager

of the Zonophone Co., has been appointed assist-

ant sales manager to the National Phonograph
Co. He is one of the best liked men in the busi-
ness, and I wish him every success.

* * * £

I notice that the Neophone, Limited, have
opened up business iu New York. If my friend
Cameron does as well in the States as he has
done in London his company will have a lot to
thank him for. By the way, this company have
Jjust introduced a new style of disc record which
they claim to be absolutely unparalleled in their
perfection. They are called “Neolite,” and the
12-inch double-sided sell at 3 shillings each.

* * * *

Since the reduction in Zonophone records—7-
inch, 1 shilling, 10-inch, 2 shillings—and the
appointment of Mr. Long to the managership of
the company, they have been compelled to take
much larger premises in City Road. The sales
cf their records now are stupendous.

k% k%

The American Talking Machine Co., of Put-
ney, London, furnish a remarkable instance of
holding a very big stock of records. An order
was sent them of 1,436 different numbers, and
from stock 1,398 titles were filled.

* % * *

The Edison-Bell Co., of Charing Cross Road,
are bringing out a new cylinder 1-shilling record,
which they have named “a spun record.” The
name implies that it is made by “spinning,” and
a very ingenious process it is, I am told. More
anon on this.

* * 3 *

A very amusing case was recently heard in the
High Courts of Justice here and which occupied
several columns in our daily press. A private
gentleman, living at one of the popular seaside
resorts, brought an action against his next-door
neighbor to stop him playing a Monarch gramo-
plione in the small hours of the night. The
plaintiff and his wife said that all the defeudant
repeatedly played was “Bedelia,” and the wife's
nerves became unstrung by it. The judge or-
dered the offender to be brought into court. This
was done to the delight and amusement of a
crowded court. The first record put on was one
of Caruso’s, and his lordship thought it very
good indeed. The machine was then taken into
the well of the court, and the offending record,
“Bedelia,” put on, and the court people laughed
and applauded it with glee. Eventually the
parties came to terms, and the gramoplione once
more triumphed.

¥* */ * *

The ‘“Advertiser’s” Berlin correspondent tells
a pretty story which is worth “recording” here.
A visitor to Berlin lost his pet dog in the city.

After his return home a friend found what he
believed to be the missing dog, so he at once
rang up the master on the telephone and ap-
plied the receiver to the spaniel's ears As soon
as the spaniel heard “his master’s voice’” he be-
gan to bark joyously, and could hardly be got
away.

In the House of Commons on April 26 on the
vote of £602,700 for salaries and expenses, Col-
onel Legge moved the reduction of it by £2,000,
the sum paid to the Earl of Crewe as Lord Presi-
dent of the Council. The gallant soldier said

that “a gramophone could perform at much less

cost the duties required of Lord Crewe in the
House of Lords. It was stated that Lord Crewe
received this £2,000 yearly for answering ques-
tions in the Lords, to which Colonel Legge re-
plied, “That the gramophone could do it much
better.” There's fame and free advertising for
you!
. * * * *

Signor Caruso, who is appearing at Covent Gar-
den Opera just now, has made some magnificent
records for the Gramophone Co. These re-
markable records (12-inch) are all with orches-
tral accompaniment, and are unquestionably the
most lifelike aud thrilling reproductions of the
great tenor’'s voice ever made: ‘‘M’appari tutt’
amor” (“Marta,” Flotow), “Che gelida manina”
(“La Boheme,” Puccini), “Spirito gentil” (“La
Favorita,” Donizetti), “Salut demeure” (‘“Faust,”
Gounod), and the following 10-inch records: “Di
quella pira” {“Il Trovatore,” Verdi). Price £1
each. In acknowledging them, Signor Caruso
wrote the Gramophone Co. as follows: ‘‘Gentle-
men—I am indeed satisfied with my new rec-
ords. They are magnificent, and I congratulate
you on the great improvement you have made
in the last year.” The sales in England alone
are enormous for these records. Thcy are grand
and perfect.

* * * *

Two record manufacturing companies have
just ‘“‘gone under.” They are the Nicole Disc
Co. and the Electric Cylinder Co. Both issued
cheap records, and ‘“cutting” killed them.”

* * * *

There are signs in England to-day that in the
near future the first-class disc machines and rec-
ords will certainly hold the sway. Every dealer
that I have met distinetly asserts that he is
doing more in disk making and records to-day
than he has ever done since he went into busi-
ness. This should be ‘“cheery’” readinz to disc
manufacturers. I have always contended this
would come about if handled properly.

F. Proctor, A. J. L.

SINGIL.LE PHOTOS

TFrank C. Stanley.
Edward M. Favor.
Albert Benzler,
Marie Narelle,
Hans Kronold.

Retail at 35 Gents Each

Harry MacDonough.
Irving Gillette.

{‘oe Belmont.

Fred W. Hager,

We are Exclusive Distributors in
Mass., R. 1., Conn , N, H. and Me. for

PHOTOS OF TALENT

MAKING “EDISON ” AND “VICTOR” RECOCRDS

We are prepared to furnish finely finished and mounted Photographs
of the following (size 6 1-2 x 9 1-4 inches) each bears
fac-simile signature of the artist.

Ada gones. }ohn I. Bieling. Edward Barrow.
Len Spencer. ohn Hazel. Frank R. Seltzer.
Arthur Collins, S. H. Dudley. Wm. Tuson.
Byron G. Harlan. Charles D’Almaine, L. A. Jaudas,
Billy Murray. Eugene C. Rose, Harry Anthony.
Bob. Roberts. Frank S. Mazziotta. Andrew Keefe.

John Kaiser.
Billy Golden.
ulian Rese.
Vm. F. Hooley.

Dealers Net Price 21 Gents Each

MEGA FLOWER SHAPED HORNS T2 3y arm Machines

MADE IN TWO SIZES AND SIX COLORS

GROUPED

Edison Quartette.
Beiling & MacDonough.

Collins & Harlan.
Jones & Spencer.

NO EXTRA CHARGE FOR GROUPS.

Harlan & Stanley.

Anthony & Harrison.

For Cylinder and Victor

The Most Attractive and Best Amplifying Horn Made .
Send for Circulars, Color Sheets and Net Prices
Price Restricted, Guaranteeing the Dealer a Good Profit

THE EASTERN TALKING MACHINE CO.

177 Tremont Street,

Distributors of EDISON and VICTOR MACHINES, RECORDS and ALL SUPPLIES,
Eastern Agents for HERZOG DISK and CYLINDER RECORD CABINETS

Boston, Mass.
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LOUIS F. GEISSLER’S ADDRESS

At the Recent Convention of the National
Piano Dealers’ Association in Washington
Has Been Widely and Favorably Commented
om—Value of the One-Price System.

At the recent convention of the National Piano
Dealers’ Association, heid in Washington, D. C,,
which was oue of the most importaut aud best at-
tended gatherings of the music trade of this
country that ever assembled, a very interesting
paper was read by Louis F. Geissler, general
manager of the Victor Talking Machine Co., Cam-
den, N. J. His remarks made a profound impres-
sion, and there can be no question that they were
productive of splendid results. His paper was
as follows:

LOUIS F. GEISSLER’S PAPER.

Gentlemeu:—I have bheen requested to say
something on the relation of the talking ma-
chine business to the piano industries. While
the compliment paid me by your organization
is duly appreciated, a rather embarrassing situ-
ation is thrust upon me, because it aoes not seem
possible for one to say anything on the talking
machine business to you gentlemen without be-
ing compelled to season it so highly with a posi-
tive atmosphere o. advertisement of the talking
machine industry as to be in very poor taste and
objectionable.

It has been my privilege to view the music,
piano and talking machine business from a great
number of viewpoints, and the strongest impres-
sion that has been left on my mind (and I think
it would be indorsed by such piano houses as
have had experience somewhat similar to mine)
is the gratitude that the piano aud allied musi-
cal aud talking machine manufacturers and deal-
ers should feel toward the fates that brought the
talking machine as a 1musical instrument into
existence. It has been a creator of new busi
ness, a producer of profits to all those who have
appreciated the commercial value of the article
and given it the attention which its merits de-
serve, such as 10 other one article invented In
recent years has been iu our music trade. Its
connection is more closely allied with the capltal
and profits which actuate the piano industry,
it is my opiuion, than it is to rthe piano itself,
and in this way does the talking machine Dest
illustrate its relation to the piano industries.

It is the honor and pleasure of some of the
talking machine companies to be connected with
the largest piauo, small goods and sheet music
houses in the United States. Of late, quite a
number of exclusive piano houses have seen fit
to add an exclusive talking machine department,
thereby indorsing the views of talking machine
malkers that such an act will prove helpful and
not harmful to their piano sales.

The question that is uppermost in the minds
of piauo merchauts not dealing in our line natu-
rally is, “Is it a good or a bad thing for us to
take hold of or for others to sell?”” Our answer
and opinion, based upon an observatiou of its
workings throughout the United States, is de-
cidedly in favor of the talking machine; we have
had no concern which has gone into it repori to
us that it has exercised any influence against
piano sales; we have had dozens of concerns
report an enormous increase of visitors to their
stores since its addition.

Let each man think for himself—would he do
without his piano on account of the talking ma-
chine? Would he refrain from buying one on
account of the talking machine? If his children
came to him and showed a preference for the
talking machine, would he not absolutely coerce
them into the purchase of a piano for the sake
of a really fundamental musical education be-
fore he would buy his talking machine?

Do children really practice at their piano in
one case in five hundred of their own volition?
The labor is pressed upon them by their elders
who know better, However, is it not a fact that
the talking machine, and notably the Victor,
with its higher aims at musical—operatic and
classical—record production, educates and fa-
miliarizes these students with desirable music
and selections more in three months of posses-

sion than they would, in all probability, acquire
in five years of piano practice?

However all this may be, the talking machine
industry has arrived at that stage of strength and
rapidly increasing growth that it can no longer
be ignored as it was in its infancy by the piano
houses. Speaking for my own company, I would
state that we are more than desirous of market-
ing our goods through the medium of the music
trades. It has been the persistent policy of such
splendid merchants and broad-minded men as our
president, Mr. Johnson, and vice-president, Mr.
Douglass, since the iuception of the company,
and the piano trades must not let these oppor-
tunities go into the hands of other lines of trade
or exclusive talking machine houses, unless they
wish to give over to them a constantly growing
department.

It has occurred to me, and has been the sub-
ject of a few talks with piano dealers and trade
paper publishers when at our office, that piano
manufacturers and dealers, without reference to
whether they wish to handle talking machines
or not, should make a study of the methods as
practiced by some of the manufacturers of talk-
ing machines. For the first time (n the history of
the trade it has been proven conclusively, and
adjudicated favorably in che courts of the coun-
try, that a one-price system can be maintained;
that arbitrary prices placed upon wares covered
by a patent was feasible and legal; that a manu-
facturer making pianos in Boston may establish
a line of prices on his various styles, in conse-
quence of patent rights, that would place his
business throughout the country in as stable a
condition as is our own; that he may even go
further, and properly establish one price for the
Eastern States and another for the Middle West,
and a third for his Pacific Coast representatives,
prices advancing as necessitated by frcight rates
or increased sclling expenses. Our experience
proves to our satisfaction that the merchants
throughout the country would hail with joy the
application of talking machine principles and
methods to their piano departments. It is truly
interesting, sometimes amusing and always in-
structive, to go into a large music nouse where,
perhaps, a piano department is run without a

one-price system, then to slip down into the sheet

music department, provided there is some cut-
rate work going on in that city in the music
houses, or perhaps in the department stores, and
note the somewhat chaotic condition of the minds
of the salesmen, and then to pass into the talk-
ing machine department, where everything is
comparative serenity. To offer a price or a condi-
tion other than that authorized by the factory is
useless—would not be submitted for considera-
tion to the management; a five-dollar-a-week
clerk, if he knows his stock of records and is
courteous, is frequently frusted with a $200 cus-
tomer, and can make the sale with the same
authority as the manager, and, strange to say,
dickering and bickering on the part of cus-
tomers is noticeable by its absence in that de-
partmeut. It is for this condition of affairs in-
jected into the music business by the talking ma-
chine department, and which condition we all
know was generally absent in the music trade
until of recent years, that the piano trade, as
before stated, would be under, we might say,
obligations to the talking machine people were
they to study up the talking machine situation
and inculcate some of their merchandizing
methods with the dealers. We venture to pre-
dict that an improvement and expansion almost
inconceivable will continue in the talking ma-
chine world; that more beautiful, more extensive
and higher priced styles are to come, assuring
larger sales, more profitable and easier selling
goods for those who can afford to pay for them.
The great strides being made in the perfection
of sound-recording and class of records, with the
bringing together of the world’s great artists in
concerted work, such as our company has done
recently in the voices of Eames, Sembrich,
Caruso, Scotti, Plancon and other artists, will
force further the talking machine into the homes
of the wealthiest and most artistic, and is also
an assurance of the future growth and perma-
nency of the talking machine industry.

That the piano will likewise precede the talk-
ing machine into the homes of the people, and
continue to be its necessary and one of its ear-
liest acquired pieces of furniture, we firmly be-
lieve, but the piano trade snould realize that the
situation and relation of the talking machine to
the piano trade is of utmost importance and
worthy of their serious and favorable considera-
tion if they would maintain their reputation for
enterprise and far-sightedness.

In conclusion, I would state that a visit of
inspection from all of the piano trade to the talk-
ing machine factories, I know, would be wel-
comed by them. In no other way can so good
an impression of the extent, development,
dignity and systematic production and organiza-
tion of the talking machine business be had, and
on behalf of my eompany, I will extent most
heartily a cordial invitation to you all to call.

MUSICAL ECHO CO.’S NEW QUARTERS.

Will Move July 1st to 1217 Chestnut Street
Where They Will Have Handsome Ware-
rooms—L. J. Gerson to be Married.

(Special to The Talking Machine World.)
Philadelphia, Pa., June 6, 1906.

The Musical Echo Co., which is now under the
able management of Henry D. Marschalk and
Louis Jay Gerson, expect to move from their
present quarters to 1217 Chestnut street, one
block below their present location, which will
give them splendid facilities for handling a large
wholesale as well as retail business.

It is their intention to give up their present
location July 1, at which time they will be in
position to open up in their new establishment,
which will be one of the handsomest and best
equipped talking machine stores in the country.
The new establishnent is 30 ft. wide and 150 ft.
in depth, with a fine basement underneath the
entire store. It is the intention to have a series
of sound-proof booths along one side of the
store, and parallel with these booths will be the
auditorium, to be used for concert work as well
as a general salesroom. Towards the front, ad-
joining the window, will be a beautifully finished
display room about 25 ft. wide and 50 ft. deep.
The rear part, where there is a mezzanine gal-
lery, will be devoted to offices and stock. A front
part of the basement, made easily accessible
through a wide staircase,- will be made into a
retail Edison salesroom, and in this room will be
kept a retail stock of Edison records, so as to
facilitate the handling of customers. The bal-
ance of the basement will be devoted to stock and
shipping.

An interesting item of news in connection with
the Musical Echo Co. is that Mr. Gerson will be
married June 16 to Miss Jean Ingelow Macauley.
His many friends in the trade will extend to him
the heartiest wishes on this important venture
on the sea of matrimony.

MRS. EDISON’S GIFT TO MISSION SOCIETY.

(Special to The Talking Machine World.)
Akron, O., June 6, 1906.

Rev. T. L. Ketman gave an interesting review
of the work that has been accomplished by the
American| Baptist Publication Society, at the
First Baptist Church, Sunday evening, and inci-
dentally referred to the assistance that had been
given by Mrs. Thomas Edison, of Orange, N. J.,
who is now visiting in Akron. Mrs. Edison pre-
sented the association with mammoth phono-
graphs, which have been installed in the mission
cals belonging to the society, and six of which
are now in commission.

Among recent incorporations is that of Ashta-
bula Phonograph Co., Ashtabula, O., with a capi-
tal of $10,000, and that of Dixie Music House,
Chicago, Ill., capital $30,000, to manufacture and
deal in musical instruments.

A talking machine department has been added
by the Pasadena Music Co., Pasadena, Cal., who
will handle Columbia and Victor machines and
records.

. ——
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49,000,000 prospective customers

are reached every month by the Vic/or magazine advertising.
Many of these 49,000,000 readers live right i your neighborhood,
some of them passyour store frequently, but do they know that you sell those

Victor Talking Machines and Records

which they see advertised in the leading magazines?

It will pay you to tell them, through advertising in your local news-
papers, through circular work, window displays, etc.

After we spend hundreds of thousands of dollars to get people
interested, you shouldn’t lose a single sale just because people don’t
know where they can hear the Vicror.

Let them know you handle the Viczor, invite them to your store to
hear 1t, and you’ll soon find out that you are doing more business and
making more money.

The dealers who have the most success with the Vicwr are those
who do the most liberal advertising.

Victor Talking Machine Company
Camden, N. J.

055 P.S. Try this plan and see if it doesn’t pay you: Place standing monthly orders for the new records with
your distributor, and push this feature. (Keeps your customers calling at least monthly—they look for them.)
Artistic Monthly Supplements furnished free for this purpose.

Full information and prices can be obtained: of any of the Victor Distributors as follows :

Altoona, Pa... ... -..W. H. & L. C. Wolfe. Harrisburg, Pa ....... S. A. Floyd. Philadelphia, Pa......C. J. Heppe & Son.
Atlanta, Ga............ Alexander-Elyea Co. Honolulu, T.H........ Bergstrom Music Co. Musical kcho Company.
Phillips & Crew Co. Indianapolis, Ind ..... Carlin & Lenox. Penn Phonograph Co., Inc.
Baltimore, Md........ Cohen & Hughes. . C. Koehring & Bro. Wells Phonograph Co.
E. F. Droop & Sons Co. Jacksonville, Fla...... Mctropolxtan Talking Machine Co. Western Talking Machine Co.
H. R. Eisenbrandt Sons. Kansas City, Mo....... . Jenkins Sons Music Co. H. A. Weymann & Son.
Wm. McCallister. 1 F. "Schmelzer Sons Arms Co. Pittsburg, Pa ........ Theo. F. Bentel Co.
Birmingham, Ala..... E. E. Forbes Piano Co. Little Rock, Ark....... 0. K. Houck Piano Co. Pittsburg Phonograph Co.
Boston, Mass .........0Oliver Ditson Co. Los Angeles, Cal......Sherman, Clay & Co. Powers & Henry.
Eastern Talking Machine Co. Memphis, Tenn.. :-.:0. K. Houck Piano Co. \ Standard Talkmg Machine Co.
M. Steinert & Sons Co. Minneapolis, an \'Imnesota Phonograph Co. Portland, Me.......... Cressey & Allen,
Bridgeport, Conn ..... F. E. Beach Co. Mobile, Ala ... ...... Wm., H. Reynalds. Providence, R.1......]. Samuels & Bro.
Brooklyn, N. Y........ American Talking Machine Co. Montreal, Canada..... Berlmer Gramophone Co., Ltd. Richmond, Va. ....... W. D. Moses & Co.
Buffalo, N. Y.......... Robt. L. Loud. Mashville, Tenn....... K. Houck Piano Co. Rochester, N. Y. .,....Giles B. Miller.
Walbridge & Co. Newark, N. J....... ..Doug]ass Phonograph Co. The Talkmg Machine Co.
Canton, 0............. The Klein & Heffelman Co. Newark, O............. Ball-Fintze Co. Rock Island, INl....... Totten’s Music House.
Charlotte, N.C......... Stone & Barrmger Co. New Haven, Conn..... Henry Horton. . Salt Lake Cliy Utah..Carstensen & Anson Music. Co.
Chicago, IN....v...... Lyon & Hea New Orleans, La...... Nat’l 'Auto. Fire Alarm Co. San Antonio, Tex....Thos. Goggan & Bro.
The Talkmg Machme Co. Philip Werlein, Ltd. San Francnsco Cal....Sherman, Clay & Co.
The Rudolph Wurlitzer Co. New York,N. Y....... Bettini Phonograph Co., Ltd. Savannah, Ga ........- Youmans & Leete.
Cincinnati, 0 ......... The Rudolph Wurlitzer Co. Blackman Talking Machine Co. Seattle, Wash ........ Sherman, Clay & Co.
Cleveland, O.......... W. H. Buescher & Sons. - Sol. Bloom. Sioux Falls, S.D...... Sioux Falls Talking Mach. Exchange.
Collister & Sayle. C Bruno & Son. Spokane, Wash.......Eiler’s Piano House.
Eclipse Musical Co. Davega, Jr. Springfield, Mass..... Metropolitan Furniture Co.
Columbus, O ......... The Perry B. Whitsit Co. S B. Davega. St. Louis, Mo...v..unes 0. K. Houck Piano Co.
Dallas, Tex.«e.e....... Thos, Goggan & Bro. Douglas Phonograph Co. Koerber-Brenner Music Co.
Dayton O ............The Fetterly Piano Mfg. Co. The Jacot Music Box Co. St. Louis Talking Machine Co.
Denver, Colo ...... . Knight-Campbell Music Co. Stanley & Pearsall St. Paul, Minn  .......W. J. Dyer & Bro.
Des Moines, lowa..... Edward H. Jones & Son. Benj. Switk Koehler & Hinrichs.
Detroit, Mich ......... Grinnell Bros. The Victor Dlstnbutmg & Export Co. [ Syracuse, N.Y........ W. D. Andrews.
Dubugue, Jowa........ Harger & Blish. Omaha, Neb.......... Piano Player Co. Toledo, O....c....cett The Hayes Music Co.
Duluth, Minn ......... French & Bassett. A. Hospe Co. A. J. Rummel Arms Co.
k1 Paso, Texas........ W. G. Walz Co. Nebraska Cycle Co. Whitney & Currier Co.
Galveston, Tex........ Thos Goggan & Bro. Peoria Il ............. Chas. C. Adams & Co. Washington, D. C ....John F. Ellis & Co.
Grand Raplds Mich..J. A. J. Friedrichs.

§ -
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THE MONTHS HAPPENINGS IN PHILADELPHIA.

Demand for Records Still Unﬂlled—-Phonograph Burglar Alarm Protective Co. Perhaps—Popular

Versus Classical

Records Discussed—Activity at Victor Plant in Camden—Politician Uti-

lize ““Talker” to Good Purpose—Bellak’s Sons to Handle Graphophones—Some Early Talking
Machine History from David Keen—Manager Goodwin Goes to Providence—Dealers as a
Whole Are Optimistic Over Outlook—Are Talking Machines an Annoyance?

(Special to The Talklng Machine -World.)
Philadelphia, Pa., June 9, 1906.

Local jobbers of talking machines and records
almost unanimously report that trade would be
far better if they could only get needed discs
and records from the manufacturers. ‘It is old
records we want,” is the way one jobber put it;
“popular airs and songs which made a hit and
which went like hot cakes. Yes, there is always
a fair demand for new records as they appear,
tut the buying public want the old ones first.”

Trade has fallen off some, as is usual at this
time of year. DMay was a pretty good month,
due in part to orders from pleasure park man-
agers and people going to seaside and mountain.
In a few ecases jobbers have called in their out-
side salezmen until fall.

Said Manager F. B. Reinick, of the Western
Talking Machine Co., 128 South Ninth street:
“We ought to have a good summer’s business;
the only drawback is our inability to get records
demanded.”

“Business is keeping up very well,” reported
Manager J. B. Miller, of the Penn Phonograph
Co., South Ninth street. “It would be better if
we could get back-number records, the demand
for which keeps up remarkably well.”

Said Manager H. T. Lewis, of the Lewis Talk-
ing Machine Co.: “There is a good demand for
June record catalogues. We find trade far better
than it was several weeks ago.” )

R. G. CQellers, trustee, 540 Drexel Building,
transacted good business the past month in Talk-
o-phone tapering arm machines and outfits. Or-
ders came in mainly by mail, and as prices were
under usual figures a good business resulted.

According to William H. Klotz, a musical in-
strument dealer of Macungie, Pa., a phonograph
set off by intruders, recently frightened away
burglars who intended to rob his store. Refer-
ring to the case a large local jobber said: “Who
knows but that we may have a ‘Phonograph Burg-
lar Alarm Protective Co.”? The idea is plausi-
ble. Equip windows and doors with wires which,
when pushed or bent by burglars will set a
strong-lunged phonograph going, and I have an
idea the ordinary burglar will be glad of a
chance to decamp. To enlarge on the idea, let
the talking machine be placed before a telephoue
and automatically connected so that the nearest
police station will hear the phonograph yelling
“‘Stop thief! Police!” Then there would be a
chance of capturing the thieves.”

The Central Phonograph Co., 251 North Ninth
street, owned by L. Futernick & Co., report sea-
sonable business in both Edison and Vietor lines.

Walter Eckhardt, manager of the Columbia
Graphophone Co.'s wholesale department, visited
the branch offices here the past month.

“Classical muzic records are in limited de-
mand,” said a large jobber who has had a num-

ber of years’ experience. “I find that people
capable of appreciating classical music are rather
intolerant of phonograph classics—they want
their sonatas and chamber music given forth by
pianos and other musical instruments. The aver-
age buyer of records wants ‘popular’ airs and
jolly and sentimental songs. With them it is
‘skiddoo’ to what to them is unintelligible
sounds, but which advanced musicians appre-
ciate so well as classical compositions. I ques-
tion whether talking machines will teach the
great masses to appreciate classical pieces; the
average person nowadays turns to the talker for
recreation and relaxation rather than advanced
knowledge of harmony, counterpoint and fugue.
‘Wait 'Till the Sun Shines, Nellie,” does them
more good than a heavy Bach number; in fact,
several of our customers who bought classical
records returned them, saying, ‘They're broke;
no tune to’em.” So, you see, popular, light, easily
understood songs and airs are the records most
wanted and where the money is. And it is no
reflection whatever on our good common people.
They have a right to say what they want and
buy it. We can’t all be virtuosos—eh?”

A number of jewelers, it is noticed, have added
a stock of phonos and records to their regular
lines, and it tends to give a higher ‘“tone” to the
retail selling end.

Building activity is noticeable in and about
the plant of the Victor Talking Machine Co.,
Camden, N. J. The fifth story addition to the
Front street factory will te occupied as the
mechanical motor manufactory. Good progress
is being made on the new power building on
Cooper street, while borers are driving an arte-
sian well at the corner of the two thoroughfares
named, the second one sunk by the company.
Secretary a. C. Middleton is preparing plans for
the new office building which will be erected on
Front street, opposite the present main building
and adjoining the large factory of the Esterbrook
Pen Co. When the laboratory is built on the
rorthwest corner of Cooper and Front streets
the Victor folks will occupy three of the four cor-
ners—the fourth corner being a part of beauti-
ful Cooper Park.

It turns out that Isaac Seligman, who has
property near the Vietor Co.’s works, and who
Las endeavored to prevent the operation of the
power plant at night, claiming it annoyed him,
asked $8,000 for his property about a year ago.
President Johnson offered him $6,000, reckoned
1 very generous price, which Seligman refused.
Since then Seligman has evinced a disposition
to harass the company. Camden city officials are
displeased with him. They realize the Victor
Co. have been a benefactor to the city and want
the company to have every-reasonable facility to
operate its plant freely and fully.

Said Frank Middleton, of the Vietor publicity

department: ‘“We ceased night ‘work June 4, hav-
ing caught up enough with orders to justify that
move. Of course, we haven’t filled orders, and
we are very busy in the packing department; but
with one million records on hand we believe
we can get along now for a while without run-
ning at night. Business on talking machines is
very good.”

Vice-President Leon F. Douglas was on the
sick list the past month, being indisposed and in
need of a rezt. Mr. Douglas and Mr. Johnson
were recent Florida visitors, and had as their
guest Mr. Williams, the company’'s London rep-
resentative. The three managed to catch two
tarpoons while on a fishing trip, but ns one
knows how the piscatorial spoils were divided.

T. R. Goodwin, who successfully managed the
Camden, N. J.,, Columbia store and salesrooms,
left for Providence, R. I., the past month, where
he takes charge of the Columbia Co.’'s branch on
Westminster street. C. E. Gabriel is now acting
manager of the Camden branch, and he said of
trade conditions: ‘“Business is inereasing right
along. May was one of our very best months;
we opened a large number of new accounts. C.
H. Rogers, Columbia representative at Riverside,
N. J., continues to add to his stock, and is build-
ing up a good, steady trade.

Unable to ke in two places at the same time, a
shrewd politician at Wilmington, Del., *“‘talked”
a red-hot political speech onto several records,
and while he personally addressed a large meet-
ing of the faithful in one hall, by talking ma-
chine proxy he whooped it up to an enthusiastic
assembly in New Castle. When the ‘“‘gang” ap-
plauded telling points, a knowing operator
stopped the speech until the applause subsided,
after which the address went on. Tliis suggests
the thought that “campaign literature” may go
out in the future in the form of recorded “gab,”
a good picture of the ‘“speaker” being displayed
to add effect to the absent one’s remarks.

The Lewis Talking Machine Co. the past month
closed an agreement with J. Bellak’s Sons, well-
known pian dealers, Chestnut street, whereby
that firm now carries a large and complete stock
of Columbia graphophones, records, etc. The
firm has given over the large fourth floor of its
building to the talking machine department and
placed a competent manager in charge. The ven-
ture has proved successful from the start, due
mainly to the aggressive pushitiveness of the
firm and good use of printers’ ink.

David Keen, manager of the Keen Co., 132
North Eighth street, a recently incorporated con-
cern, whieh will conduct a wholesale and retail
phonograph business, is considered a godfather
to the talking machine business in Philadelphia.
In 1891 he was quite a phonograph expert, and
has been connected with the industry ever since.
In the days when the Gramophone Co. went
into bankruptey Mr. Keen purchased some 50,000
records from the recciver e¢f the embarrassed
firm. Itis phonograrh history now that Eldredge
Johnson, now president of the Victor Co., pur-
chased the gramophone machine patents and per-
fected them; aud that the Universal Talking Ma-
chine Co. bought title to the gramophone records.

(Continued on page 10.)

No. 15 Horn Crane,

Cases, Horns, Stands, etc.
herewith is a new and interesting proposition for dealers.

liver the goods.

‘ilRE you striving to increase your trade ?
4% you must be up to date and be able to de-

Our increased facilities permit the carrying of the
largest and most complete stock of Edison Machines,
Records and Supplies in the state, as well as enabling
us to handle a large supply of Cabinets,
Write us for prices.

If so

Carrying
Crane advertised

ECLIPSE PHONOGRAPH COMPANY,

A. WM, TOENNIES,
Proprietor,

203 Washington St., Hoboken, New Jersey
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When Mr. Keen put the records he purchased
on sale the Universal Co. secured a writ of in-
junction stopping said sales. In turn Mr. Keen
sued the company for damages, and next fall, in
Pennsylvania courts, it is thought rather pro-
longed litigation between the parties will be de-
cided. Incidentally, involved in the suits is the
Auburn (N. Y.) Button Co., which was actual
manufacturer of records for the Gramophone Co.
Eldredge Johnson, who at the time conducted a
first-class machine and foundry plant at Camden,
N. J., manufactured the metal appliances, etc.,
used in gramophones. The suits mentioned have
been interesting, if nothing else. Mr. Keen as-
serts he has papers to show that he purchased
title to gramophone records of the receiver of the
bankrupt company. The Universal Co., it is
stated, claim the same thing.

“I was the first man to open a phonograph
salesroom on Eighth street,” said Mr. Keen to
The World’s correspondent, “and I have started
several men in business who are now conducting
successful salesrooms. I am patentee of the con-
cert tapering arm, which saves scratching records
and produces clear tones without vibrations. De-
mand for these arms continues good.” Of present
trade conditions, he said: ‘“We have been open
cnly a few weeks, and have found business very
satisfactory. We handle Edison, Vicior and
Zonophone goods. The Talking Machine World
has been a most helpful trade journal in advanc-
ing the interests of the industry.”

An Allentown alderman the past month, under
Pennsylvania’s blue laws, fined Andrew Ebel-
hauser $4 and costs for running a music box on
Sunday to the annoyance of his neighbors. Some
little time ago a Camden, N. J., man tried to se-
cure an order from the court enjoining a rooster,
owned by a neighbor, from crowing at ‘“‘unholy
hours in the morning.” in Philadelphia recently
a citizen took steps to have a neighbor’s talking
machine declared a “‘common nuisance,” although
so far no final action in the matter has been
taken. Referring to the topic: “Phonographs as
Disturbers of Others’ Comfort and Peace,” a large
dealer here said: “Talking machines now have
an enormous volume of sound, and in propor-
tion to this sound-volume, length of time a ma-
chine is run, place where it is operated, and a
few other considerations, depends possible future
action by municipalities tending to govern and
regulate the running of phonographs and automa-
tic players. Talking machine enthusiasts unwit-
tingly do a great deal to make the phonograph un-
popular because they operate them night and
day and ‘at any old hour, which any sane man
must admit is foolish. I judge that in due time
regulations more or less strict will apply to
talking machines, just as now there are rules in
many cities applying to street pianos, music
after 10 o'clock p. m., etc. Such regulations will
help and not adversely affect sales of phono-
graphs.”

A. B. Butcher, a popular Camden, N. J., con-
fectioner, bought a talking machine in order to
furnish amusement to patrons of his ice cream
parlors. He became very much interested in
the industry with the result that he laid in a
good stock of records, etc., and is now carrying
on a joint business. The ‘“records” attract candy
lovers and the candy, contrariwise, leads record
buyers to invest in ice eream. Two birds killed
with two stones.

Morris Keen, talking machine dealer, at 2443
Kensington avenue, is continuing efforts to im-
prove a talking machine of which he may be
said to be the inventor.

Manager Marschalk, of the Musical Echo Co.,
1339. Chestnut street, and. his assistants, are
busy, trade having been seagonably satisfactory.
Within a short time the firm will remove to a
new location on Chestnut street, near Twelfth,
having outgrown the present quarters. It is un-
derstood that the company will greatly enlarge
its wholesale department and inaugurate other
improvements.

Reports from Atlantic City, N. J., show that
‘he talking machine season has already opened
up good, dealers having had better business than
last year, and it has encouraged them to lay in
heavier stocks.

OUR FOREIGN CUSTOMERS.

Amount and Value of Talking Machines
Shipped Abroad from the Port of New York.

(Special to The Talking Machine World.)
Washington, D. C., June 10, 1906.
Manufacturers and dealers in talking machines

will doubtless be interested in the figures show- -

ing the exports of talking machines for the past
five weeks from the port of New York:
MAY 7.

Adelaide, 7 pkgs., $195; Antwerp, 3 pkgs., $270;
Berlin, 13 pkgs., $431; Bombay, 30 pkgs. $618;
Bremen, 1 pkg., $100; Colon, 14 pkgs., $351; Cien-
fuegos, 8 pkgs., $157; Glasgow, 6 pkgs., 3160;
Hamburg, 6 pkgs., $117; Havana, 14 pkgs., $660;
Havre, 34 pkgs., $1,506; London, 7 pkgs., $273; 4
pkgs., $160; 557 pkgs., $5,272; Para, 7 pkgs., $270;
Rio de Janeiro, 15 pkgs., $628; Santiago, 16 pkes.,
$245; St. Petersburg, 60 pkgs., $2,741; Tampico,
18 pligs., $404; Valparaiso, 55 pkgs., $2,762; Vera
Cruz, 8 pkgs., $188; Vienna, 20 pkgs., $8,827.

MAY 14.
Acajutla, S pkgs.,, $142; Berlin, 205 pkgs.,
$1,6565; Bombay, 14 pkgs., $226; . Brussels, 15

pkgs., $450; Buenos Ayres, 69 pkgs., $4;168; Car-
diff, 7 pkgs., $260; Glasgow, 7 pkss., $155;- Guay-
aquil, 29 pkgs., $719; Havana, 9 pkgso-$558; 10
pkgs., $236; 10 pkgs., $312; Havre, 21° pkgs.,
$600; Limon, 10 pkgs., $227; Liverpool, 31 pkgs.,
$206; London, 274 pkgs., $4,286; 23 pkgs., $2,570;
Manchester, 30 pkgs., $156; DMilan, 31 pkgs., $982;
Phillipeville, 1 pkg., $100; Santo Domingo, 2
pkgs., $114; Santos, 4 pkgs., 3$318; Southampton,
1 pkg., $306; St. Petersburg, 8 pkgs., $325; Vera
Cruz, 8 pkgs., $152; Vienna, 26 pkegs., $849.
MAY 21.

Adelaide, 1,119 pkgs., $11,392; Barbadoes, 1
pkg., $110; Berlin, 240 pkgs. $1,799; Bombay, 19
pkgs., $312; Buenos Ayres, 60 pkgs., $4,982; 77
pkgs., $3,240; Cairo, 3 pkgs, $560; Calcutta, 8
pkgs., $250; Callao, 5 pkgs., $1,120; Colon, 7 pkgs.,
$159; Havana, 5 pkgs., $501; 43 pkgs., $1,590;
Havre, 9 pkgs.,-$638; Limon, 6 pkgs., $121; Liver-
pool, 46 pkgs., $325; London, 32 pkes., $2,756; 126
pkgs., $13,001; Manchester, 25 pkgs., $130; Mon-
tevideo, 105 pkgs., $3,868; Port au Prince, 3
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pkgs., $114; Rio de Janeiro, 3 pkgs., $186; Santi-
ago, 4 pkgs., $229; St. Johns, 106 pkgs., $104; St.
Petersburg, 32 pkgs., $1,238; Sourabaya, 8 pkgs.,
$305; Tampico, 31 pkgs., $866; Vera Cruz, 11
pkes., $156; Vienna, 17 pkgs., $418.

MAY 28.

Berlin, 69 pkgs., $988; Brussels, 5 pkgs., $113;
Buenos Avres, 35 pkgs., $1,378; Callao, 8 pkgs.,
$114; Cardenas, 11 pkgs., $259; Glasgow, 3 pkegs.,
$141; Hamburg, 5 pkgs., $153; Havana, 8 pkgs.,
$343; 22 pkgs., $529; Havre, 22 pkgs., $702; Li-
mon, 18 pkgs., $383; Liverpool, 4 pkgs., $248; 26
pkgs., $165; London, 4 pkgs., $209; 20 pkgs.,
$660; 701 pkgs., $5,915; 2 pkgs., $150; DMilan, 6
pkgs., -$137; Para, 1S pkgs., $455; Rotterdam, 4
pkgs., $110; Shanghai, 16 pkgs., $582; Sydney, 85
pkgs, $3,47S; Vera Cruz, 39 pkgs., $892; Vienna,
12 pkgs., $100. T .

JUNE 4.

Bombay, 63 plkgs., $1,040; Brussels, 3 pkgs.,
$107; Colon, 7 pkgs., $505; Corinto, 20 pkgs.,
8624; Demerara, 6 pkgs., $179; Glasgow, 4 pkgs.,
$155; Hamburg, 214 pkgs., $1,5561; Havana, T
pkes., $346; 3 pkgs., $337; Havre, 8 pkgs., $604;
La Guayra, 15 pkgs., $639; Liverpool, 55 pkgs.,
$1,768; 32 pkgs., $204; London, 55 pkgs., $6,511;
597 pkgs., $9,222; Manaos, 16 pkgs., $855; Man-
chester, 30 pkgs., $158; Oporto, 13 pkgs., $169;
St. Kitts, 4 pkes., $167; St. Petersburg, 10 pkgs.,
$381; Sydney, 628 pkgs., $6,127; Tampico, 28
pkgs., $917; Vera Cruz, 4 pkgs., $175; Vienna, 7
pkgs., $133; Yokohama, 59 pkgs., $5,650.

LAND-0-PHONE CO. INCORPORATED.

The Land-o-phone Co. was incorporated with
the Secretary of State of New York at Albany on
Tuesday, May 22, with a capital of 520,060, for
the purpose of manufacturing and dealing in
talking machines and supplies. Incorporators:
Max and James B. Landay, 145 East 30th street;
Bernard Altman, 58 East®91st street, New York.

The (alking machine department of the Simp-
son-Crawford Co., Sixth Ave and 19th St., will
hereafter be under the management of J. W.
Whitney, who has conducted the piano depart-
ment of this house with so much success.

Needles Free To Prove Quality |

“THE BEST THAT MONEY CAN BUY?”

d '
TRADE AMARK

NEEDLES

“THE NAME TELLS WHAT THEY DO”

Best for VOLUME, TONE and LASTING
Ill QUALITY. PLAY RIGHT from START TO

FPRESERVE RECORDS and can be used on
ANY DISK MACHINES or RECURD. Packed
only in RUST PROOF packages of 100.

i O%BJTAIL’ 10c. per 100; 25c. per 300; 7dc. per

Yl lotono

TRADE MARK

NEEDLES

“GIVE A MELLOW TONE”

REDUCE VOLUME and DON'FT SCRATCII.
Make records last longer. Each “MELOTOXE”
NEEDLE can be used SIX times without chang-
ing. Can be used on ANY DISK MACHINE OR
RECORD. No special attachments needed.
PACKED only in RUST PROOF packages of 200.
PRICE, 25c. per package.

to Jobbers and Dealers.

l FREE Samples of “Playrite” and “Melotone” Needles to Dealers
' or Jobbers who write on business letter head. Special Prices
Write Now.

New Style Place Record Brushes.

[ [Nre ]

PATENT ALLOWED.

No. 2 fits Standard or Home.
No. 3 fits Gem or Triumph, ‘

on Old or New Style Models.
LisT PRICE, 15¢. EACH.

We give DEALERS and JOBBERS a coon
PROFIT. WRITE for D1SCOUNTS and Samples.

The Place Brush clamps under the speaker arm
and AUTOMATICALLY removes all dirt or dust
from the RECORD, so the sapphire rums in a
CLEAN TRACK and insures a GOOD REPRO-
DUCTION.

WE OWN THIS INVENTION and WILL 1
PROSECUTE INFRINGERS. ‘

GET THE BLACKMAN HABIT AND
YOU WILL KEEP IT

MANUFACTURED BY
Blackman Talking Machine Co., "' whie acioman
97 Chambers St., New York
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THE MARVELOUS

SEARCHLIGHT
HORN

FOR DESCRIPTION SEE OTHER SIDE



The Talking Machine World, June 15, 1906

THE MARVELOUS

SEARCHLIGHT
HORN

1s Designed and Constructed on the Scientific Principle of
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a Searchlight Reflector by a Master of Acoustics

)
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Made of carefully selected rust proof sheet steel, giving uniformity of tone,
strengthened by drawn ribs and braised practically into one piece (more metal but
properly distributed), thus avoiding rattling or discordant vibrations.

Reproduces louder and clearer than any other horn, and to the full capacity of
the record. Artistically decorated.

For all styles cylinder machines, and for all Victor machines, except Victor

No. |, in Five colors.

Gold Striped, Decorated and De Luxe Decorations. Samples on view about
July Ist.
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Sold only through JOBBERS
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MANUFACTURED BY THE

SEARCHLIGHT HORN COMPANY
753-755 Lexington Avenue Borough of Brooklyn. New York

Distributed by

DOUGLAS PHONOGRAPH CO. - - New York
WELLS PHONOGRAPH CO. - - Philadelphia, Pa.
ATLANTA PHONOGRAPH CO. - - - Atlanta, Ga.
MINNESOTA PHONOGRAPH CO. - - St. Paul, Minn.
NATIONAL AUTOMATIC FIRE EXTINGUISHER CO. New Orleans, La.
POWERS & HENRY Pittsburg, Pa.
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THE TALKING

TRADE NOTES FROM ST. LOUlS.'

Santiford's Clever Means of Transmitting
“Talker” Music Through His House—Clever
Columbia Display—New Concern in Joplin
—What News Is Going.

(Speclal to The Talking Machine World.)
St. Louis, Mo., June 6, 1906.

General reports in talking machine circles are
that the retail trade for the month has been
rather quiet, and it is stated that the wholesale
business has been about fair.

C. H. Marshall, of Terre Haute, Ind., a well-
known talking machine dealer, spent Saturday
and Sunday, May 26 and 27, here.

E. S. O'Neill, traveler for the Universal Talk-
mng Machine Co., spent several days here recent-
ly on his way East from an extensive trip
through the South. He reported the talking ma-
chine business very good in the territory he
covered.

G. A. Klemkauf, of Joplin, Mo., recently closed
out his drug business in order to open a fine new
talking machine store. He is reported to be the
oldest talking machine dealer in Southwest Mis-
souri.

J. Frank Walker, the prominent piano dealer
of Joplin, Mo., has re-entered the talking ma-
chine business.

The Columbia Phonograph Co. have a very
attractive window display of a wax female figure
representing Columbia, draped in the national
colors, with an eagle mounted by the figure,
and the words “Columbia recommends the
graphophone.”

Miss Mjyrtle E. Brown, for three years in
charge of talking machine and small goods de-
partment for Morton Lines, Springfield, Mo., has
acepted a position with Eberhardt & Hays, of
Wichita, Kan., in same capacity.

J. F. Stantiford, president of the Paine Photo
Supply Co., Fort Scott, Kan., dealers in talking
machines, has cleverly piped the rooms of his
cottage with one pipe and with a patent ar-
rangement, has diverted sound so that a ma-
chine played in any part of the house sounds
soft and sweet all over the house. Horns pro-
jecting from the ceiling pipe give sound clearly
in all rooms. He has applied for a patent.

Manager D. S. Ramsdell, vice-president and
general manager of the St. Louis Talking Ma-
chine Co., returned recently from a three weeks’
Eastern trip, during which time he visited the
factories. This company have just completed
remodeling their place, altering the salesrooms
and record rooms, which make a very attractive
appearance.

“NON-ELIGIBLE JOBBERS.”

Discussed by Wm. F. Hunt—Says Jobbers
Should Not Sell at Retail-—A Strong Pre-
sentment in This Connection.

“While the talking machine dealer has in the
past year or more had no small share of trouble
in getting needed supplles from the job-
ber, through the inability of the manufacturer in
keeping up with the demand, yet, much of the
trouble—in fact, I believe most of it—is caused
by dealing with what may be termed ‘non-eligible
jobbers,”” says Wm. F. Hunt, the well-known
dealer of Wanatah, Ind.., in a communication to
Tane Talking Machine World.

“Most of the so-called jobbers are no more than
large retail dealers. They buy in jobbers’ quan-
tities, it is true, but mostly for their own retail
trade. Many of them maintain one or a number
of retail stores, and when a dealer orders from
them he is either put off by a substitution in
goods ordered. or else he receives a short ship-
ment and the best selling goods are retained by

LATEST NOVELTIES

The “Cordock” Concert Reproducer
for Puck and similar type machiues.
Acknowledged by experts to be the fin-
est reproducer on the market for small
Phonographs, 50 per cent. louder than
anf' other reproducer of its kind. For
volume, clearness amnd distinctness of
tone. it stands_alone unequalled.

Factors should write for sample and
wholesale prices, to

i G. W. CORDOCK & CO.
High Street, Scunthrope, Lino's, England

them for their retail trade, where they bring
them a higher percentage of profit. Some of
them even conduct a mail order business, being
in direct competition with the dealer that patron-
izes them. I even know of some who are classed
as jobbers and do not sell at wholesale at all.
The above kind of jobbers are becoming too
thick for the good of the dealer, and not until a
more rigid qualification is demanded by the
manufacturer will the trouble be remedied. A
jobber should not be permitted to sell at retail
at all. He may use the excuse that the jobbing
profit is too small to permit him to conduct a
strictly jobbing business, but if such is the case
let him go into the retail business, which he
thinks more profitable. If the jobbing business
is not a profitable one it is altogether due to the
fact that there are an oversupply of people en-
gaged in the business. If the manufacturers
want to make every large dealer a jobber, they
will certainly ruin the jobbing business. One
manufacturing company, however, goes the
others one better by having established its own
retail stores throughout the country.”

SOME PHONO NOVELTIES.

The Dictograph an Unique Device—The Multi-
phone Sends Music Broadcast.

The Dictograph is a telephone arranged so
that the receiver and transmitter are in one part.
The advantage of the instrument is that it en-
ables a person speaking 30 feet away from the
transmitter to be heard, and it will allow of the
hearing of a whisper, six to ten feet away.

The internal mechanism of the instrument is
the secret of the inventor, but it lies largely in
the receiver, which is constructed without the
regular induction coils in use in the ordinary
receiver.

The possibilities of this instrument are great,
but it is especially adapted for use in place of
the ordinary speaking tube, or where a local
telephone is needed. It can be very easily used
by an employer for dictating to a stenographer,
as the latter could take the dictation at any dis-
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tance from the speaker, without having to hold
a receiver to the ear. 1t, of course, works both
ways, allowing both persons to converse equally
well.

The multiphone, which is much similar to the
acousticon, was given a practical demonstration
in New York on the evening of November 17. At
that time a performance of “Veronique,” the
English opera, was Leing given in the Broadwa)
Theater. Two doors above and 200 feet away
from the stage a number of guests of the com-
pany were sitting in a room and enjoying the
singing by means of the multiphone.

The room was out of hearing distance from the
stage, being shut off by two or three thick walls,
which were absolutely sound-proof. In the room
was a receiver, fitted with an ordinary metal
megaphone horn, through which the whole opera
was heard by the company. The monologue and
solo parts were as realistic as they would be
peard from the stage, but, owing to a slight vi-
bration made by the metal horn, the regular
chorus and orchestra parts were vibrated.

COLUMBIA CO. OPEN IN DES MOINES.

(Npecial to The Talking Machine World.)
Des Moines, Ia.., June 8, 1906.

The Columbia Phonograph Co., which has
branches in all the principal cities of the coun-
try, has opened a store in this city at 704 West
Walnut street, in the room formerly occupied by
the Specialty Co. The Des Moines branch will
be the headquarters for the company's trade in
Iowa, and will carry the largest stock of grapho-
phones and records to be found west of Chicago.
Charles Mohn, formerly manager of the Specialty
Co., will be the local manager.

J. H. Barney, Jr., & Co. have recently opened
a talking machine store at 122 Be.levue avenue,
Newport, R. I., where they handle Victor ma
chines and records as well as a full line of cabi-
nets, ete.

A new Columbia phonograph store has been
opened in Holyoke, Mass.

Sell Them

"Every Phonograph dealer should handle
I. C. S. Language Outiits.

Because there is an immense field for these outfits, comprising
people who have become tired of their phonographs as a fad; the wealthier
class who would otherwise never think of purchasing a phonograph; and

people who would be only too glad
pleasurable use for their Phonographs
2. Because the

[.C.S. LANGUAGE SYSTEM

to find a profitable as well as a

Spanish embassies.

WITH \\
homas Q. Edisom—
PHONOGRAPH

is a most meritorious article that would naturally appeal to axzy person.
It has been endorsed by the highest educational authorities in the country,
by United States Government Officials, and by the French, German, and

3. Because other dealers have proved by experience that I. C. S.
Language Outfits are an assured success as business producers, and that
they increase their business from 10 to 3o per cent.

We will send you full particulars, literature, and supply you, free of
charge, with advertising matter for distribution, if you will write us to-day

Box 918,

International Correspondence Schools

Scranion, Pa.




NEW YORK CHICAGO PHILADELPHIA ST LouUIs

PARIS
EXECUTIVE OFFICE

Cormsia Paoxoerarn (oMMpaNy

SOLE SALES AGENT FOR THF AMERICAN GRAPHOPHONE COMPANY.

EOWARD D EASTON. President
GEO.W LYLE,General Manager
E O ROCKWOOD. Secretary

TELEPHONE CONNECTION

CABLE ADDRESS. “COLPHO. NEW YORK

FAaCTORY AMERICAN GRAPHOPHONE COMPANY
BRIDGEPORT, CONN

90-92 WEsT BROADWAY,
New York City, May 23,1906,

Tc the Talking Machine Tradse.
Dear Sirs:-
Have you heard of the new and liberal proposition
offered by the Columbia Phonograph Company to the Jobbing trade?
If not, this letter will interest you.
We recognlize the blg expense to the Jjobber incident to procuring
business from the trade.

WE ARE NOW PAYING THE VHOLE OR A LARGE PART OF THIS EXPENSE IN

ADDITION TO THE REGULAR AND VERY LIBERAL PROFIT HERETOFORE EXTENDED

TO THE JOBBER,

Interesting news, isn't it? And this,together with the best
product on earth,accounts for the fact that within the last few months

over fifty new jobbing contracts have been closed by us.

Unless your territory is already covered, we wouvld be pleased
to submit to you in detail this 1important nroposition.

Vrlite us at once to Wholesale Department, 90-52 West Broadway,
New York City.
Very truly yours,

COLUMBIA PHONOGRAPH COMPANY.,

THIS LETTER WAS DICTATED TO THE
OFFICE GRAPHOPHONE
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TRADE NOTES FROM BOSTON.

Business Is “Stringy’’—New England Sales-
men’'s Association to Hold Cilambake in Au-
gust—Eastern Talking Machine Co. Hustling
and Getting Results—Llangley & Winchell
Dissolve Partnership, L. E. Winchell Suc-
ceeding—Tray Cases Have the Call at Bos-
ton Cycle Co.

(Special to The Talking Aachine World.)
Boston, Mass., June 8, 1906.

Some one said the other day that the talking
machine business in Boston was ‘stringy,” and
that just expressed it. It is good one day, bad
the next, and not particularly good on the aver-
age, but every one expects to see it brighten up
just as soon as the hot weather sets in 1n good
shape and becomes steady and settled. This will
give the people an opportunity to get out in
their canoes or go away to their summer homes,
where they will sit on the verandas every even-
ing and wear out records, thus affording the op-
portunity to sell them more and thus make busi-
ness brisk.

The business is péculiar here. In one large
house there is hardly a disc record or machine
being sold. The customers there don't want
them. They demand the cylinders. In another
large house, handling the same lines of goods,
the demand is au for discs, and no one wants
the cylinders. And so it goes.

The chief feature of the trade recently was
the meeting of the New England Talking Ma-
chine Salesmen’s Association, at which it was
decided to postpone further meetings until Au-
gust, and then to hold a clambake at some beach
resort, and make of the meeting a general out-
ing. The Association at this meeting did the
Boston representative of The Talking Machine
World the honor to make him an honorary mem-
ber. Inquiries are coming in from all over the
country as to the nature and objects of this as-
sociation, and it is possible that other associa-
tions will ke organized in the large cities where
talking machine men are in big numbers.

William B. Beck, princiral owner of the East-
ern Talking Machine Co., was in Boston this

week, and he and Manager Taft, of the local of-

flce, left for New York tc-night for the purpose
of canvassing the talkiag machine situation for
the fall trade. While here Mr. Beck said to The
World that he feels that there is a good field
for some recognized, capable music teacher to
get up a series of music lessons on the phono-
graph. He thinks that this will be done before
very long, and that it will be successful. 1

Salesman Freeman, of the Eastern Talking Ma-
chine Co., has been demonstrating the advan-
tages of the talking machine for the teaching of
German, French and Spanish to the teachers at
the Charlestown High School, and the pros-
pects are that it will be adopted there. This will
mean a big opening for the development of this
business among the schools. The presence of the
doctors of the country at their conveati~n in
Boston has increased the business at the Eastern
Talking Machine Co. by one $250 sale at least.
It was of a best machine in the store, with a

large stock of records, for one of the biggest doc-
tors in the city.

At the Columbia Phonograph Co. this month
the report is that they are “plugging along.”
Retail Manager Blakeborough is confident that
the dull period just now being experienced will
soon pass over, and that there will then come
a hustle,

At the Boston Cycle Co. an enormous increase
is reported in the trade on their new tray cases,
and also on their new carrying case for cylinder
records. The omission of the June records has
worked wonders in the order list at this place,
as at all others, and there is every expectation

of being caught up by tlie time the records are

released for shipment.

W. C. Fuhri, manager of the Columbia Phono-
graph Co. at St. Louis was a visitor to the trade
here this week, coming on a brief vacation.

Fred Ellis, one of the bright lights in the talk-
ing machine department at M. Steinert & Sons,
kas been transferred temporarily to the pianola
department.

At the office of the New England Talking Ma-
chine Co. there Is every evidence of a big busi-
ness being done. The recent changes in the
office add greatly to its efficiency and to its good
appearance. The force of clerks has been in-
creased, and the list of agents and new stores is
rapidly spreading. Manager Connell reports an
excellent trade on all Victor goods, particularly
upon the highest priced.

Langley & Winchell, of this city, have dis-
solved, L. E. Winchell succeeding to the busi-
ness, but preserving the same name. Percy D.
Langley, a man of wealth and leisure, resigned
from the firm on account of poor health, and
after a brief rest will go abroad for an indefinite
time. John Magner, their outside salesman, is
now recuperating in the country above New
York, and will make auother connection in the
trade later in the season.

BACIGALUPI'S BRAVE WORDS.

Suffers Great lLoss, But Is Not Disheartened—
An Ad. That Shows the Spirit of the Man.

(Speclal to The Talking Machine World.)
San Francisco, Cal., June 3, 1906.
The enterprise and indomitable energy of the
merchants of this city has worthily become the
subject of comment the world over. No better
illustration that the old-timne spirit of '49 still

lives is to be found than, for instance, in the fol-

lowing advertisement which appeared in the
local papers from Peter Bacigalupi, the well-
known talking machine veteran of this city. It
is a heart-to-heart talkk which shows the kind of
man Mr. Bacigalupi is, and how San Francisco
will be built up and become a greater city than
ever before. The article referred to is as follows:
STICK TO 'FRISCO.

Peter Dacigalupi, veteran of five fires, including the
Baldwin fire, where I lost $15,000, without oue cent of
insurance, wish to say that first of all I desire to thaak
the Supreme Luler of the universe for haviug spared the
lives of my wife, eight children, aud the rest of my
relatives, as well as my own; I wish to tbank Him for
the energy which FHe has generously bestowed on me. L

bave lost everything 1 possess in my tbree places of
business.

786 Mission streef, wholesale and relail Edison plo-
nographs, records, slot machines, automatic planos, ete.

840 Market street (Phelan Lulldlug), I’enny Arca.lde,
the first to be established on the Pacific (Coast, and re-
tail phonographs.

805 Kearney strcet, Old Della Unlon Theatre and
T'enny Arcade.

I can positively state that $150.000 in coin would not
place me where 1 stood on the 17th day of April, 1906.

These three places represented the labor of thirty-
cight years of my life, but [ am net dizcouraged and
will

Strick TO 'Frisco.

My rent receipt for my present loeation
April 20, 1906. Can anyoue beat that?

[ wish to thank my numerous friefnds in the East and
Europe who kept the wlres warm asking about wmy
safety. [ wish particularly to thank my old friend
H. W. Mosier, of Xtockion, who came espccially from
that city and brought me $300. wbich camc In the nick
of time.

Also wish to thank the 1tlias Marx Musle Company
of Sacramento for sending mc $500 on account ln green-
backs, and even foregolng thelr cash discount and pre-
paying express charges.

Leon F, Douglass, Presldent of the Vietor Talking
Machine Company, Camden, N. J., who wired me $2,000
at an Qaklaud bank. W. E. Gllmore, president of the
Edison Phonograph Works; Jones & Lenulck of the
White Clty, Chlecago; Iloward E. Wurllizer, of Cincin-
natl: all of whom wired me goodly sums of money—
taking a chance (perhaps) of ever getting it back.

Also wisb to thank A. 8. Rose, of the Wurlitzer Com-
pany, who happened to be here on buslness and who
lost his clothes and working tools; George D. Adams,
Eddie Advedi, Charlle Wolff, FFrank Green and others,
who helped me stand in the bread line and hustle for
grub and water four blocks away, so as to feed my
numerous family and others who stayed at my house
during the historical crisis.

To all my workmen and employees who stand by ine
In my trouble, and last but not least, to the public, who
always favored me in my different business enterprises.

I wish to notify the insurance companies with whom
I am iusured that I have lost my policies that were not
hypothecated., and don't know where I am insured, but
I have implicit faith In all of them, and my friend, Bill
Lange, will do the necdful for me.

AM NOW
Associated with the well-known aftorney., Martin
Stevens, who for the present has given up his profession
and joined me in the real estate husiness to help bulid
up New 'Frisco. Ile and 1 will
Buy, SELL OrR LEASE ANYTHING.

Have taken my sons in business with me, and the
firm, Peter Racigalupi & Sous, will continue to sell Edi-
son Phonographs, Victors and Zonophons, as well as all
the products of the Rudolph Wurlitzer Company of
Cincinnati, viz: I'iano-Orchestrions, I’ianinos, auto-
matic harps, automatic mandolins, a full stock of which
is on the way.

1 have joined my old Irish friend. Francis Doran, late
of the Davy Crockett, in a first-class cigar staud in

BacicaLuri NEW '[FrisSco MARKET,
Sonth side of Golden Gate avenue, near DBuchanan,
where I have seventy-five stalls to let to butchers, poul-
try dealers, delicatessen, vegetables, froit, ete., at a
low rental.

The finest braud new market in New “Frisco to-day,
built by myself. Ilave also joined my friends of the
Buon Gusto Restauraut, and in a few days we will fur-
nish the public with all the old-time *“‘Dago Dinners.”
cooked by the best of the best cooks, G. C. Andreacci.

I am open for any houest business proposition. If
everybody will hoost good old 'Frisco as much as I do
there will be nothing to it and 'Frisco will rise, Phenix
like, frrom its ashes.

is daled

Peter Bacigalupi, San Francisco, Cal., and the
Douglas Phonograph Co. have become Zonophone
jobbers.

STANI

ARD METAL MFG. CO.

= MANUFACTURERS OF

PHoNOGRAPH HORNS AND SUPPLIES

Our Horos, as our name implies, are ‘‘Standard” in every respect.
make all the different styles and sizes in any metals ot colors, including tbe new Morning Glory Horn,

which is cut on a new plan fo distribute sound more evenly,

FACTORY: Jefferson, Chestnut and Malvern Streets, -
NEW YORK OFFICE AND SAMPLE ROOM:

We

NEWARK, N. J.
10 WARREN STREET
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Ta.lkmg M&chme Supplles

We are the largest manufacturers of Talking
Machine Supplies in the world. See that your horns,
cases, cranes, horn stands, etc., bear this trade-mark.

[t 1s a guarantee of qualfty.

Our FLOWER HORNS
are distinct in

design and decoration

Our HORN CRANES

rank as standard

throughout the trade

We have moved our offices to our new factory, Southwest corner Howard and Jefferson Streets,

where we will be pleased to welcome all Talking Machine Jobbers and Dealers at any time.

HAWTHORNE @ SHEBLE MFG. CO.

PHILADELPHIA, PA.
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“TALKER” AS AN EDUCATOR.

Fidella Inspired by Victor Record—
Destined to Become a Great Artist.

Mile.

As an example of what a talking machine is
capable of as an educational factor, the case of
Mlle. Fidella, a young American girl, may be
cited, who learned the value of her splendid
soprano voice by teaching herself to sing
Gounod’s ‘“Ave Maria,” as recorded by Mme. A.
Michailowa, with violin obligato, from a black
label Victor record. Previously DMlle. Fidella,
who is the daughter of Meyer Cohen, connected

MLLE. FIDELLA.

with a New York music publishing house, and
known as a professional singer with a strong
baritone, had becn singing the popular ballads
of the day in a deep contralto, bordering on a
light baritone. Subsequent to following the music
of the record the range of her voice expanded to
the other extreme, and was of such rare quality,
purity and sweetness that it attracted the at-
tention of operatic managers, through whom she
was brought to the attention of Jean de Reske,
the celebrated tenor, in Paris. She repeated the
“Ave” for the great teacher, and he was so
pleaserl that he offered to instruct her gratis.
being satisfied with the glory of instructing
whom he believes will eventually be one of the
great prima donnas of the age. Mlle. Fidella is
now in Paris with her mother under the tuition
of the enthusiastic master.

MOVED TO LARGER QUARTERS.

The Ohio Phonograph Co., of Youngstown, O.,
have moved to larger quarters at 131 West Com-
merce street, that city, where they are doing a
large wholesale business in all kinds of talking
machines and supplies.

Rapke Harn Crane
Ne |5

THE WORM HAS TURNED.

Talking Machine Cleverly Utilized to Lecture
Recreant Spouse Who Stays Out With ‘the
Boys’ a Little Too Often.

A lady living on the upper west side, whose
husband is ‘“one of the boys,” has devised a
scheme whereby she may obtain her regular al-
lotment of sleep and still deliver the usual lec-
ture to lier recreant spouse upon lis return home
from the club, or, rather, “important business
meeting” in the wee sma’ hours. Through the
kind aid of electricity, when hubby opens the
main door, no matter how stealthiily, the wife's
voice, with its usual grimness, greets him with
scathing rebukes and coutinues until he reaches
the upper floor. It is needless to say a talking
machine acts as agent for his better half, being
automatically operated. Upon his entering his
sleeping apartment another machine is auto-
matically started, and the final or curtain lecture
is delivered in full, and with all natural emphasis
while his wife serenely enjoys her beauty sleep,
knowing the work will be well done. Of course,
the lecture may be changed occasionally, but if
the lectured party takes after the usual run of
married men the mere sound of the angry wife’s
voice will be sufficient, the sentiments expressed
being of secondary importance.

Possibly the talking machine as a means of
scolding may find wide favor, and its use extend
In time to the schoolroom and nursery.

The up-to-date concern will grasp the oppor-
tunity and catalogue a line of lecture records
suitable for all occasions.

PERFECTING THE “TELHARMONIUM.”

Authoritative announcement is made in an
article written by T. C. Martin for the Review
of Reviews that Dr. Thaaeus Cahill, of Holyoke,
Mass., has perfected the instrument which he
calls the telharmonium (and referred to at
length in last month’s Talking Machine World)
by means of which a performer at a central sta-
tion may distribute music to thousands of dif-
ferent homes. Mr. Martin says that the instru-
ment may be compared to a pipe organ, only
that the performer, instead of playing upon air
pipes, plays upon an electric current generated in
a large number of small dynamo-electric ma-
chines of the alternating type. In each one of
tnese the current surges at a different frequency
or rate of speed, thus causing the telephone dia-
phragm corresponding to it to emit a musical
note characteristic of that current. These are
so arranged that the player may produce notes
through a compass of five octaves. Before the
different currents are connected with the receiv-
ers, however, they are passed through transform-
ers, or tone-mixers, so that musical chords of
great beauty and purity may result. The per-
former has a receiver close at his side, so that
he may tell exactly how he is playing to his un-
seen audience. The experimental instrument set
up by Dr. Cahill is said to have cost $200,000,
and to weigh about 200 tons. The current con-
sumption in a single receiver is about 1-20th of
that in a glow lamp.

Rapke Horn Crane No. 15

Universally recognized as the ‘‘leader”’
Simplest and best ever
Will support any horn up to
Handsome nickel

in horn supports.
produced.
and including 36 inches.
finish throughout. Fits
into small space.

one half actual size

Retail Price, $1.50

Dealers’ Price, $1.00

VICTOR H. RAPKE, Manufacturer, 1661 Second Ave., N. Y. ,¢

Rapke is now manufacturing labels for Edison, Columbia and Victor Records. ,
Ask your jobber for particulars. pa S

Order Through
Your Jobber

BOOMING THE TELEGRAPHONE.

Stock Being Placed on the Market—Promoters
Emphasize Its Strong Points.

The Sterling Debenture Corporation, §6 Wall
street, New York, are carrying some very at-
tractive ads. in the financial columns of the
daily papers in which they are showing the pos-
sibilities of the Telegraphone as a money maker.
It is pointed out that anyone who invested $100
in the Bell Telephone stock a few years ago
could sell their interests to-day for ‘“nearly a
quarter of a million dollars.” They emphasize
further that another similar opportunity for se-
curing rights in a basic patent is to be had by
securiug stock in the company organized to ex-
ploit the telegraphone. Among the claims put
forth are the following: “In the judgment of
those best qualified to estimate, the telegraphone
has a greater future than the telegraph, the
telephone, the typewriter or the phonograph,
because it supplants the phonograph; it supple-
ments the telegraph and wireless; it makes a
telephone message as tangible and as safe as a
written contract.”

EDISON GIVES DAUGHTER $10,000.

(Special to The Talking Machine World.)
Akron, O., June 6, 1906.

Miss Madeline Edison, daughter of Thomas A.
Edison, was graduated from Oak Place Private
School here to-day. She was one of a class of
three. Miss Edison received a check of $10,000
from her father as a graduation present. She
will enter Bryn Mawr College.

WM. H. MULLER MARRIED.

The latest wedding coming from the Universal
Talking Machine Manufacturing Co.’s office force
is that of William H. Miiller, head of the ship-
ping department, and Miss Louise Shad, expert
tester of records. The ceremony took place in
old St. Mark’s P. K. Church, New York, April 18,
the friends of bride and groom filling the edi-
fice. John (“Casey”) Kaiser was head usher,
and not a hiteh occurred in the arrangements.
The reception in the evening, followed by a din-
ner, was a crush, but fine in all the appoint-
ments. Among unumerous presents received was
a handsome silver service, with the company’s
hearty good wishes for the couple’'s future happi-
ness and prosperity. Niagara Falls claimed them
for the honeymoon. With so many examples be-
fore him, the president of the company might
follow suit.

A NEW YORK VISITOR.

J. F. Schmelzer, of the J. F. Schmelzer Arms
Co., Kansas City, Mo., was in New York recently,
stocking up on goods. Among his selections was
a line of the Douglas Co.'s record cabinets.

R. C. Avery, Redlands, Cal., has sold his talk-
ing machine and music box departments to A. J.
Caldwell.

RAPKE HORN
= CRANE N°15

PATENTS PENDING.
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We

three

offer these
new style

cabinets at
special prices to

introduce

T fe Best L.ow Priced
Cabinet now offered.

Prices on

Application.

No. 197. Capacity, 135 Records.
5 Shelf Door Cabinet.

B TR .

Cylinder Cabinet
equipped with a
novel patented
peg. Strongly and
durably construct-

" ed.

Finished Golden
Oak Only.

Packed Two

in a Crate.

No. '99. DISC CABINET.
Capacity, 150 Records.

Flower Horns

We have interest-
Ing prices to
submit on quan-_
tity orders of
twelve or more.

Eastern Distributors
for the

SEARCHLIGHT HORN.

This is a Winner.

Newark, N. J. Branch,
20 NEW STREET, near Broad.

No. 198. Capacity, 120 Records.
5 Drawers Pivot Cabinet.
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" NOTES FROM ERIN'S GREEN ISLE.

Edison Grand Opera Records Liked—Complete
Opera of ‘Trovatore” in Great Demand—
Reduced Price of Zonophone Records—Break
in Price Agreements—Osborne’s Display at
Agricultural Fair Attracted Attention.

(8pecial to 'the Talking Machine Wonrld.)
Belfast, Ireland, May 29, 1906.

Nothing worthy of being chronicled has trans-
pired during past month in connection with busi-
ness in talking machines here, save perhaps the
new grand opera records issued by the National
Phonograph Co., Limited, of London, which have
been unanimously voted ‘“the most perfect repro-
ductions of classical music ever rendered by any
‘talker.'” These records are double the price
of the ordinary Edison “gold-moulded,” but no
one regrets paying 3 shillings for a record
which is “the acme of realism,” and almost hu-
man in the rendition of vocal selections.

That most enterprising firm—the Gramophone
& Typewriter, Limited, London—are to be con-
gratulated on having placed upon the marlket,
and in so doing have acquired the well dezerved
encomiums of their clientele, the complete opera
of Il Trovatore comprised of 15 ten-inch and 5
twelve-inch records. The set sells at £5 12s. 6d.
Customers who have aready purchased full sets
from T. Edens Osborne (the well-known Belfast
jobber) have expressed a strong desire for simi-
lar issues of *“‘Faust” and other operas.

G. F. Long, the new manager of the British
Zonophone Co., visited Mr. Osborne during last
week of April and reported—what was generally
anticipated—an abnormal sale of Zouophone rec-
ords consequent upon the reduction in price
which has been in operation since March 1. The
advance June samples fetched with him to Ire-
land were much admired, not only by his factor,
but by several dealers who met at Scottish Provi-
dent Buildings to hear them and order theilr
supplies.

Feeling convinced that the “price maintenance”
agreements which have hitherto existed between
the principal manufacturers and their factors
and dealers have meant the salvati<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>