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ADVANCE IN LOS ANGELES.

Mr. Richardson Discusses the Talking Machine
and Its Use by Leading People in the Musi-
cal and Artistic World in Los Angeles—
Makes a Strong Case.

(8pecial to The Talking Machine Voorld.)
Los Angeles, Cal., September 3, 1906.

One of the unique features of the musical year
in this city has been the ‘“arrival” of the talk-
ing machine as an artistic instrument. Music
lovers scoffed, teachers ignored utterly, celebrat-
ed personages smiled indulgently—a year or twa
ago. Yet, when the celebrated personages. for
superb emoluments, descended and held actua:
converse with the humble talking boxes, tlie mu-
sic lovers listened and the pedagogues were
finally forced into line.

Two or three reputable firms, working indus-
triously to improve the marvelous tut squeaky
original models, have in large part overcome
many of the elemental defects, and have accumu
lated colossal record libraries of great music,
from every country in the world, by the world’s
greatest vocalists and instrumentalists, and by
several of the greatest orchestras and bands.

W. H. Richardson, of the Southern California
Music Co., has made a specialty of phonographic
art work during several years, and has seen the
instrument rise from the humble station of a
mere toy to a position of interpretative eminence.
In a chat with a Times man he held an interest-
ing story of its progress:

“Only a little while ago,” said he, ‘‘one never
saw real musicians in a talking machine shop.
We had records for the inartistic element among
the populace, and lots of things for the children,
but no one took us seriously. And I admit a
great deal of it was the fault of the talking ma-
chines them‘selves. They squeaked dreadfully,
and when they did go in for serious musie, it
was generally by cheap performers, and was an
awful bore.

“Consequently, when the revolution came, it
took months and months to convince the people
or to get them to even let us give them a hear-
ing. ‘Can any good come out of a talking ma-
chine? was the motto of most of them, and
coon songs and cheap vaudeville trash continued
in the largest sale, while the few good records
accumulated dust upon the shelves. The com-
panies that persisted in making good records,
all the while improving their machines, are the
only ones that survive to-day, or at least, are
the only ones who manufacture and sell on a
large scale.

“Probably no city has a larger record loving
public than Los Angeles. Thousands of dollars
are spent every month here for new musie, and
the bulk of the trade has turned, in the past
twelve months, toward the finest records. I
know several men here who have the voices of
every great living singer in their lists, with
grand opera collections representing a larger
outlay than an expensive automobile. Teachers,
who were the slowest in turn, are gradually be
ing convinced, and at least two or three promi-
nent instructors in this city have coached to
good advantage from genuine-made records.’

Typical American enterprise has been exhibit-
ed by talking machine agents here in procuring
some of their novelties. Among the newest rec-
ords are musical transcripts by the choir of the
Sistine Chapel, the Imperial Court Orchestra of
St. Petersburg, the National Band of DMexico,
the Garde Republicaine band of France, and the
cemplete chorus and orchestra of the Metropoli-
tan Opera House, '

BARTLETT C0.S HANDSOME SHOWRGOMS.

The Bartlett Music Co., Los Angeles, Cal.,
have recently fitted up their talking machine de-

partment with six separate salesrooms, divided
by heavy plate glass partitions and directly con-
uected by a passageway. By this system it is
possible for two salesmen or even one to handle
five or six different customers, as an assortment
of records placed in each room enables the vari-
ous machines to be readily tested in a way to
ensure sales.

AMBITION AND QUALITY WIN,

Impossible to Win Out Without Ambition—Aim
to be a Leader—To Handle the Goods That
Will Bring the Best Trade.

You will never succeed without ambition. The
man who is coutent just to take things as they
come will he a “hewer of wood aud a drawer of
water.”

Make up your mind to be the first man in the
trade where you live. Aim to do better business,
more of it and at a hetter price than any of your
competitors, and you will soon be at the top of

the ladder. You have to hustle in this age if
vou mean to get on. Hustling never means
“slopping.”

There are people who think that if they wrig-
gle through somehow they are doing all right.
The palm is awarded to the man who is most
diligent and persevering. Don’t be afraid to ask
o good price for your goods. The world is al-
ways ready to pay for quality. Don’t forget that
when you are buying. Give your customers the
right goods, do business in a straightforward
way, and they will return again with a pleased
smile when wanting anything in your line.

MESSAGE FROM CANAL ZONE

By Means of Talking Machine Record—Con-
ditions Not as Bad as Painted.

A Buffalo lady, Mrs. Caroline Cook, receutly
received from her son. Charles B. Cook, located
in the Panama Canal Zone, at Culebra, an ex
tended message on a talking machine record.
The pleasure the mother derived from hearing
the actual voice of her son at such a distance
can well be imagined, and the experiment opens
a new and broad field of talkiug machine use-
fulness.

In regard to general conditions on the Isth-
mus, Mr. Cook spoke in part as follows: “The
climate and conditions of the Caual Zone have
been greatly misrepresented. The dry season is
merely six months of Buffalo’s July and August,
and the wet season about six months of April
and May. There is considerable malaria at this
time. I have so far escaped sickness in any
form, and see no reason why I should not con-
tinue in good health. At the present time I see
no reason why any one should not be able to
make this a permanent home. It is always sum-
mer, and when the improvements, sidewalks and
roads are completed, Culebra will be as fine a
piace to live in as any in the world.”

KNOWLEDGE OF LANGUAGES

Can Easily be Placed in the Possession of
Americans if They Take Brian Dunne’s Ad-
vice—Some Pertinent Pointers.

“This is the day of reforms, and one of the
most needed in this country. in my opinion. is
the establishment of some kind of Civil Service
Commission which shall examine Americans as
to their knowledge of languages before they go
abroad. This may savor of Imperialism, but the
National Pride would have Uncle Sam respected
through other means than the ‘Big Stick.’’

Such was the declaration of Brian Dunne.
formerly a European newspaper correspondent,
and now touring the world, propagating the

study of langnage through the use of the talk-
ing machine where native teachers are difficult
or expensive to secure. I well remember,” he
continued, “'teu years ago I myself traveled to
Europe to learn modern languages, finding it too
expensive and difficult in this country. But the
wonderful improvements in the talking machine
in recent years and the efforts of language ex-
perts have now made it as easy to learn to speak
French, German or Spanish as it is to speak
English.

“The talking machine talks these languages
into our ears, and all we have to do is to listen.
Any one who is not deaf, can learn in this man-
ner and with about as much effort as it requires
a forefather to learn English while walking
around one of the cities. Any one can find time,
because the talking machine can be used in one’'s
bedroom and while one is undressing or taking
a bath, you can devote a few minutes a day and
you will soon be able to speak phrases that will
amuse, instruet and benefit you.

“Charles V. of Spain used to say, ‘As many
langunages a man knows, so many times is he a
man.” Acquiring a foreign tongue is indeed ac-
quiring a new soul, and what greater develop-
ment can one desire?”’

HISTRION'S NEWEST WRINKLE.

Receive Instructions on New “Turns” Through
the Talking Machine.

A team of vaudeville artists at present doing
a sketch in the lighter veiu on one of the lead-
ing circuits, contemplate giving up straight
comedy work when their present booking ex-
pires in January, and go in for a dramatic act.
They recently had a difficult one-act play writ
ten for them, and were rehearsing their parts
under a well-knowu stage director in New York
when their contract called them to the western
edge of the circuit for several consecutive weeks.
In order to perfect themselves in the dramatic
dialogue along the lines laid down by their in-
structor, they had him speak the parts with prop-
e1 intonation and effect into a phonograph amnd
carry the records with them in order that they
may have his guidance while out of town. The
experiment will be watched by performers who,
having trusted to their own devices when re-
hearsing a new act on the road, met with dismal
failure at the first performance om the Great
White Way.

ARRANGES FOR HIS FINAL BENEDICTION.

According to a Missouri paper, Rev. Daniel
Bassett Leach, of Bone Gap, Ill.,, who for seventy
vears has been noted for the extreme length of
his prayers, delivered as though through a mega-
phone, has recently dictated into a talking ma-
chine his favorite benediction, with the request
that it be reproduced as a fitting ending to his
funeral service when his demise occurs. It will
be noted the story comes ‘“‘from Missouri,” where
they “have to be shown.”

W. D. ANDREWS OPENS IN BUFFALO.

The latest addition to the talking machinc
jobbers in Buffalo, N. Y., is W. D. Andrews, who
has opened a store at Seneca and Wells streets
with his brother, C. N. Andrews, as manager.
W. D. Andrews conducts a successful talking
machine business in Syracuse, N. Y., handling
Edison and Columbia goods, and is well known
to the trade throughout New York state.

The Columhbia Phonograph Co., who already
have 150 branch stores in all parts of the world,
100 in this country. contemplate opening many
new stores within the next year. All records for
the European trade are now made at the new
London factory of the company.



THE TALKING MACHINE WORLD.

HORN CRANES |

E manufacture a complete line of Horn Cranes, so
as to place our attractive styles within the reach
of all intending purchasers.

All our cranes are strongly made and handsomely
finished.

No. 4 Horn Grane . . . . List Price $1.25
No. 5 « - s o o 2.50
No. 6 “ 1N o e = ¢ 1.50
No. 7 = ¢ s “  3.00

Prices on H. & S. Horn CGranes are established, both
dealer and jobber make money in handling and secure
satisfied customers.

NOTE. — Our patents on Horn Cranes, covering features at
present embodied in our product as well as many
other designs, have all been allowed. Our atten-
tion has been called to several Cranes at present
on the market, which are directly infringing our
claims. We propose shortly taking legal action
against such parties as are at present infringing
our rights either in manufacturing or handling an
infringing horn crane, and hold them strictly

accountable.

HAWTHORNE & SHEBLE MFG. CO.

PHILADELPHIA, PA.
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JONAS SOLVED THE PROBLEM.

How the Talking Machine Became the Savior
of the Bashful Man.

In all the village of Fairview there was 10
man quite so shy as Jouas Brown. As a child
he became speechless with confusion when any
one noticed him; he stumbled and stammered
his way through the gawky age; and when he
arrived at young manhood, although he was
popular among his own sex, the sight of a girl's
face would throw him into an agony of self-con-
sciousness, says the Youth’s Compauion. He
usually took to the other side of the road when
he saw a young woman approaching. Every one
wondered what would happen should Jonas fall
in love, At length the day came.

Arabella Hawkins was an attractive girl from
a neighboring town, as pretty as she was talka-
tive, and Jonas, who first saw her at church,
was captivated by her charms. A few days later
he astonished all Fairview by walking home
with her, and capped that performance by sev-
eral tentative evening calls. But whether he
strolled down flowery lanes, or sat with her on
the porch iu the evening, the words he wanted to
say seemed to stick in his throat.

“Could you——could you——" he stammered on
one of these occasions.

“Could I what?” she queried.

“Could you—could you—go driving with me
to-morrow?”’

It was not at all what he had meant to say;
but he vaguely felt that perhaps in a buggy it
would be easier to ask the momeutous question.
Yet even there words failed him.

“Will you—will you——" he began.

“Will I what?’ encouraged Arabella again,
very sweetly and patiently.

“Will you——" Jonas seemed to smother—
“will you—take a walk with me to-morrow?”’

“Certainly,” said Arabella. And so it went
on. Jonas was getting desperate.

“Better hurry up, Jonas!” his friends urged
him. “There's a fellow in the town where she
lives wants her just as much as you do.”

Jonas groaned. What was to be done? -He
could rehearse it all right before he saw her;
but in her presence words failed him. All one
night he lay thinking the matter over, and rose
next morning weary yet triumphant. He be-
lieved that he had solved the problem.

A few days later a crate arrived for him.
“Looks as if it might be a typewriter,” said the
station agent. Still, as Jonas was not given to
literary pursuits, this guess seemed rather im-
protable.

That night Arabella was roused from sleep by
a voice bemeath her window. Slipping on a
kimono, she leaned out to listen. The tones of
Jonas, a bit more nasal than she had ever heard
them, reached her ear. -

“] love you,” the voice in the dark said rap-
idly. “I love you more than any ome in the
world. I’'m not worthy of you, I know; but I'll
do everything I can to make you happy. Will
you marry me, Arabella?’

“Yes, I will,” said Arabella, and a few mo-
ments later Jonas trudged home with his phono-
graph under his arm,

“l've always lieard it was a grand thing, and
now 1'm sure of it,’” he muttered.

“TALKER” ADVERTISES SOUSA.

H. C. Faber, the Well Known Talking Machine
Dealer of Colfax, W. Va., Has Something to
Say Regarding Sousa'’s Recent Contribution.

Colfax, W. Va., Sept. 26, 1906.
Editor The Talking Maechine World:

Dear Sir—The World reaches me in due
time each month, and must say I do not see how
any progressjve and up-to-date man can do with-
out it. Mr. Sousa should not take the stand
that he has taken, for it won't benefit him as
much if he wins as it will if he leaves good
enough alone. For instance, his name and fame
are generally known through the country and
the large cities especially; but what of the rural
ite or hayseed? This latter creation buys him-
self a “talker” of some kind, and plays it to
beat the band. He hears some of Sousa’s pieces
and then when the March King comes within
one or two hundred miles of his lonely mountain
home this very hayseed will put on his store
suit and dig down into his jeans for the fare
and go to hear the famous bandmaster, whom
he would never have heard of if not for the
“talker.” I may say that the “talking machine
proper” has given more publicity and honor to
the Honorable Sousa than have all his Sunday
concerts. If he fights this business he will also
lose the audiences that he can now get by a
simple flourish of that trumpet of his. Wishing
The World suecess, I beg to remain, very truly
vours, H. C. FABER.

GREAT ACTIVITY IN DENVER.

The demand for talking machines in Denver,
Col.,, has reaclied a point where it is almost im-
possible for dealers to meet the demand, the
Denver Music Co. having to telegraph rush or-
ders to their jobbers in order to supply wants
of customers. The Knight-Campbell Co. are
also short of stock, and can’t catch up, owing to
heavy business, while the Hext Music Co. Edi-
son agents, have enjoyed an unprecedented trade
during the last two mounths.

SENTENCED TO THREE MONTHS IN JAIL.

J. A. Bates, who conducts a talking machine
store on West Main street, Middletown, N. Y.,
had a man named Palmer recently arrested for
selling a talking machine and records worth $20
which he had purchased on the instalment plan.
The Recorder, before whom Palmer was brought,
had little sympathy with the prisoner’s plea
that he sold the instrument while drunk, and
promptly sentenced him to three months’ *im-
prisonment. This kind of punishment will pre-
vent others from disposing of property which
does not belong to them. Mr. Bates is to be
commended for following this matter up.

THE COUNTRY IN THE AUTUMN

A Fertile Field for the Progressive Talking
Machine Salesman.

The rural districts are fraught with promis
to the talking 1nachine dealer, and the mor
isolated the distriet the greater the promise.

At this seasonl of the year, when the days ar
shortening rapidly and the long winter even
ings are almost upon us, it will pay the “talker”
man to send his salesman laden with a com
plete line of samples out into the country, away
from the conveniences and accommodations of
city life, and there he will find in many a pros-
perous farm house a warm welcome for himself
and a ready sale for his goods. Wherever the
enjoyments of the great metropolis are heard
only through the medium of the newspaper,
whecre not even an echo of city life penetrates,

there will be found a happy hunting ground for
the talking machine salesman.

‘Who can resist the pleasure of the theatre,
the concert and the minstrel show when they
come to him at home with no thought of the
wind and snow outside except that they make
the fire more cozily ruddy and the lamp light
more meliow and soft?

As an entertainer the talking machine is king,
for it will bring the joy of active life out over
miles of wind swept fields. through snow laden
forests and frozen rivers to the country village,
malking it throb with the quick pulse of the city.
When this is explained and proved, sales must
readily follow.

Every inhabitant of the really rural locality
knows what winter evenings mean—a long
weary wait between supper and ULedtime. Of
course, the daily paper may be looked over and
an occasional book read, and then, perhaps, there
is a social gathering or a church fair, but even
at that the time hangs heavily and tbere is many
an hour spent in pondering over events best for-
gotten. Winter evenings produce a state of pessi-
mism which the talking machine will relieve at
the very first dose, and the sufferer will enjoy
an optimistic view of life ever after.

Mr. Dealer, the country is calling you, and it is
up to you to answer its voice. What say you?

HowAaArp TAYLOR MIDDLETOXN.

Mr. Hearst's campaigltcommittee intend util-
izing talking machines in the present Guberna-
torial battle.

——

Victor

Service

WHY WE CAN GIVE YOU THE BEST

JOBBFRS and
DEALERS in
DISC RECORDS

them in the same envelopes.
when shipped from the factory.

We are the only Victor distributors in the East who devote an entire store to the Victor Jine.
the space and facilities for carrying at all times as large and complete a stock of Victor machines and records as that carried by the factory.
We can guarantee to ship all orders the day they are received. Our shipping department is located in the very
heart of the wholesale district of Boston with its numerous daily express collections covering every point in the United States; it employs
a large and efficient force who give their entire time and attention to the filling of Victor orders.
We place all records in separate envelopes immedlately upon receipt from the factory and deliver
Thus the retailer receives his records in the best shape to handle and in as perfect condi ion as

Do you use envelopes?

We have

Qur envelopes are used by 75 per cent.
of 1he largest jobbers.

Their superioritv ic proved by the
numbers of duplicate orders we re-
ceive,

Ten different <tvle< and sizes.
and prices on application.

Samples

M. STEINERT & SONS COMPANY

DISTRIBUTORS OF

VICTOR TALKING MACHINES—VICTROLAS, AUXETOPHONES, HERZOG FAMOUS DISC CABINETS

BOSTON, MASS.

35=-37 Arch Strecet
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PRACTICAL SUGGESTIONS AND COMMENTS.

F. M. BARNEY'’S IMPROVEMENTS.

F. M. Barney, the well-known talking inachine
dealer. of Elm Creek, Neb.,, writes The World
as follows: “Considerable has been said about
correct position of the jewel on an Edison ma-
chine. Perhaps some of your readers will be
pleased to learn of my method and results. I
removed vibrating arm from my Edison ¢ re
producer and made a new arm. This arm I
made of aluminum, and made it just as light as
was consistent with rigidity. I bored some holes
along the long part of the arm to lighten as
much as possible, and set the jewel sticking out
behind instead of pushing forward as usual; in
this position the jewel drags and has a tendency
to free itself from foreign particles, then again
such an arm can be made very light. The one
1 have in use does not weigh over two-fiftiis the
amount of the common arm, and is as rigid. 1
have found the lighter the parts the quicker
they recover, and the jewel is held in closer con-
tact with the record, thereby doing away with
tendency to blast. This results in purer tones.
I have also been enabled to lengthen the long
part of arm slightly, which causes increased am-
plitude and therefore louder tone, without in-
jury to record. The reproducer which 1 use in
selling records is equipped as above, and is pro-
nounced by all who have heard it as being the
clearest and loudest they have ever heard. About
a year ago I bored a hole in the hanger weight
and cemented therein a small camel’s-hair brush
such as is generally used Ly artists in paint-
ing, about one-eighth inch in diameter. This
gathers all lint and dust. and requires little at-
tention, and my jewel rarely ever clogs up. I
recommend this arrangement as giving the best
results I have ever heard.”

NOVEL USE OF VICTOR MACHINE.

Mr. Barney, who is a prominent jeweler as
well as talking machine man, writes further:
“I desire to call your attention to a novel method
of using the Victor or disc machine. Am a jew-
eler, and in dressing iy window I desired a
striking method of attracting attention during
our July 4th celebration. I took a Victor from
stock and removed all outside parts (horn, hol-
low arm and support), and placed on the re-
volving table a large plateau or round mirror.
I had previously turned the regulator atout one
revolution in 4 seconds. To raise the plateau
above the center pin I put on four 10-inch rec-
ords. I then put on the plateau a fine cut-glass
bowl. In the bowl I placed a large cut vase. I
then took some ladies’ neck chains and fes-
tooned them around the top of the vase, also
some gents' watch chains, from the top of the
vase to the top of the bowl. On the platean
around the bowl I arranged some fine watches
and rings, and put the display in my sliow win-
dow, which was plainly dressed so as not to de-
tract from same. You would be surprised at the
attention and remarks about the device. A
Victor No. 11 motor is sufficiently strong to run
same three or four hours, and will carry a large
14-inch plateau, a heavy 10-inch bowl], a 10-inch
plateau on top of that and a large vase and
many other articles for display, and when crank
is removed some people wonder what keeps it
going.”

REMEDY WHEN MACHINE LOSES VOICE.

Our old friend, William F. Hunt, of Wanatah,
Ind., says that “the only effective and reliable
remedy for the Columbia Twentieth Century
graphophone when it has lost its voice through
oil getting on the amber friction disc is to
take off the rubber friction shoe and thoroughly
clean off the amber disc with alcohol, after which
dry it off carefully with a nice clean rag or cot-
ton (cotton is preferable). Then use the flnest
grade of sandpaper (not emery cloth) and sand-
paper the friction part of the disc thoroughly.
The rubber friction shoe is destroyed, as it has
become saturated with the oil, and will require
a new one. Great care should be exercised in

handling these paits so as not to touch them
with the bare hands or with anvthing that is
damp or oily. If you have had mno experience in
the line of talking machine repair work you
had better leave the work to an experienced re-
pair man, as it will prove more satisfactory and
econoniical. Some people may get the impres-
sion from this article that the Twentieth Cen.
tury machine is very apt to get out of order,
but I assure you that if every onme who pur-
chased one of the machines would only heed the
warning instructions of the company not to get
oil or anything damp onto the friction parts no
trouble from this source would be experienced.
To have the above trouble with a machine is
plain carelessness on the part of the operator.
Too many people are in the habit of flooding
a talking machine with oil. Too much oil on
any piece of mechanism is as bad as no oil at
all. The bearing next to the friction device
needs to be oiled Lbut once in a great while,
and then but sparingly. The best way to oil it
is to dip a toothpick into oil and then permit
a small drop from this to fall on the bearing.

PIANO SOLO RECORDS ARE LISTED.

Mr. Hunt says further, and we thank him for
the information: “In answering an inquiry in
your last month’s issue you stated that up to
the present time no records of piano solos had
been listed by any company. The Victor Co., as
well as the Edison, each list one. The Victor rec-
ord is No. 2508, Gavotte in A, by C. H. Booth,
and the Edison No. 8394, Violets (Transcription),
by Albert Benzler.”

HOW THE NEEDLE WEARS

A study of the point of a needle under the mi-
croscope after it has plaved a record shows that
it is subject to far more wear than most people
imagine, and clearly proves the necessity of
changing the needle every time., A talking ma-
chine enthusiast, who has spent considerable
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time in studying out the matter, has drawn sev-
eral illustrations of the various styles of needles
after use on a teu-iuch disc. No. 1 is a “Perfec-
tion” and shows how the record has worn grooves
in it. No. 2 is the ordinary Victor needle, show-
ing the point planed off. No. 3 is a soft tone
needle of the Columbia variety, which wears to
a point resembling the edge of a chisel. These
needles were used but once, and then on a new
record.

TALKING MACHINE FOR CHURCHES.

John T. Timmons suggests a specially made
talking machine to be used in churches with a
select number of records made for that purpose,
and added: “It has become fashionable to have
fine church choirs, and through the medium of
the talking machine all the various hymns and
religious songs can he placed upon the records
as solos, and these withh the church choir or even
without will produce very satisfactory results.
The records can be made from the very best
voices in the country, and these can be heard in
almost every church in the land on Sunday. It
will be cheaper and just as satisfactory to the
Lord. It will do away with choir practice,
jealousy among singers, church rows and those
who worship will not sit and watch the pretty
girls in the choir, and will feel more like join-
ing in with their own voices to swell the sacred
song.”

TESTING RECORDS IN EGYPT.

An Egyptian official who has just returned
from the Far East recently chatted with the
representative of the L.ondon Daily Despatch re-
garding the growing importation of talking ma-
chines and records into that country, and the
impression which they made. This official de-
scribed a scene in which two officially attired

Beys sat upon a divan, smoked their hookahs,
and examined roll by roll, and bale by bale, the
large importation of records which had that day
arrived by steamer from England. A huge phono-
graph was before them, and every tune was tried
solemnly. If the melody sounded agreeable to
the ears of the Faithful as they sipped their cof-
fee, the record was shot dexterously under the
divan; if, however, one or the other exclaimed,
“By Allah! the all powerful,.that is a tune for
the dogs,” it was promptly labeled “passed,” and
duly formed part of the consignment for the in-
terior.

THE SCARCITY OF REPAIRERS.

A subscriber to the World in Wichita, Kaa.,
writes us rezarding the scarcity of competent
talking machine repairers in his section. He
says in part:

“I am the owner of one of the more elahorate
styles of taiking machines, and though I am
exceedingly careful when manipulating it there
have been times when certain parts have De-
come deranged. Upon three occasions I have
turned it over to local dealers to be repaired at
their own shops, but, sad to say, on each occa-
sion they seem to liave been quite unable to
properly understand what was wrong and I was
compelled to send the machine to a distant city
to have it properly adjusted. It would seem
that when a dealer accepted the agency for a
certain machine he should be instructed by the
malers or their representatives regarding the
different parts in order that he could make the
necessary repairs in a competent way. It means
considerable expense where a machine has to be
shipped to the factory or headquarters and
carriage charges paid by the owner, and in ad-
dition that while in transit some of the more
delicate portions will get out of adjustment. I
hope you will advocate through your columns
the study of the talking machine by every
dealer, for if confidence can be placed in his
ability to fix things it will mean steady custom-
ers, who will give him every part of the talking
machine trade.”

DYNAMOPHONE MUSIC HEARD.

Electrical Society Attends Demonstration of
the Telharmonium System.

The New York Electrical Society on the eve-
ning of September 27 attended a demonstration
of the Dynamophone and Teltharmonium systems
now being installed at its plant at Broadway and
39th street. This apparatus, already described
in The Talking Machine World, is designed to
transmit music to the home by means of an elec-
tric current and a kind of telephone receiver,
just as power or messages are transmitted. The
service is supposed to be “taken.” The music is
made at the “power house” by means of vibra-
tory electric energy stored in 145 graded and
tuned reservoirs, and played on by a keyboard.
At this affair the resulting music was heard. Un-
der the circumstances—the crowded hall, the
scrappyness of the music played, the lack of
technical experience—a music judge would
have been loath to form an opinion: However,
this mucli may be said: The instrument is not
a mechanical player; it does produce a musical
tone under control. It has the quality of wood
wind, of an oboe, with deeper tones of a similar
quality. Of how great a development into organ
effects it is capable one hearing is not enough to
determine.

THE POOR OLD GOAT NOW GOES.

A new use for the talkiug machine has been
discovered by a New York lodge of a prominent
secret society. At the initiation ceremonies,
where it was desired to frighten the blindfolded
candidate, members used to imitate the gentle
voice of the goat until some one happened to
think up a phonograph. The voice of a goat be-
longing to one of the members was recorded in
all its stages, from savage to plaintive, and the
record turned loose on the next candidate with
results far exceeding the fondest hopes of the
originator of the scheme.
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Develop the business

for Victor goods that lies in your vicinity. There are plenty of dollars within
your reach if you only make an effort to get them.

We drum up trade for you among the 49,000,000 magazine readers to whom
our advertising goes every month, but it 1s for you to develop this trade up to
the buying point.

One of the best helps toward this end is for you to advertise

Victor Talking Machines and Records

in your local newspapers.  Besides this you can use window displays, circulars and
other means to make known to your community the fact that you sell the Vicror.
These methods enable you to get the greatest benefit from our advertising
and lay the foundation for a larger and more profitable business for you.
Many dealers are already doing these very things and making 1t pay, and
vou can safely follow in the same direction.

Victor Talking Machine Company
Camden, N. J.

0=~ P. S.—Just a suggestion for you—it’s a mighty good one: Place standing monthly orders for the new records
with your distributer, and push this feature. (Keeps your customers callmg at least monthly—they look for them.,)
Artistic Monthly Supplements furnished free for this purpose.

Full information and prices can be obtained of any of the Victor Distributors as follows

Albany, N.Y ......... Pnce Phonograk)h Co. Memphis, Tenn. .....0. K. Houck Piano Co. San Francisco, Cal ...Sherman, Clay & Co.
Altoona, Pa .. ... ...\V. H. Volfe. Milwaukee, Wis...... McGreal Bros. Sait Lake City, Utah Carstensen & Anson Music Co.
Atlanta, Ga ............ Alexander Elyea Co. Minneapolis, Minn ...Minnesota Phonograph Co. Savannah, Ga ......... Youmans & Lecte.
Phillips & Crew Co. Mobile, Ala  ...... \Wm. H. Reynalds. Seattle. Wash ........ Sherman, Clay & Co.
Baltimore, Md.. ......Cohen & Hughes. Montreal Canada..... Berliner Gramophone Co., Ltd. Sioux Falls, S.D...... Sioux Falls Talking Mach. Exchange.
E. F. Droop & Sons Co. Nashvi le, Tenn....... 0. K. Houck Piano Co. Spokane, Wash.......Eiler's Piano House.
H. R. Eisenhrandt Sons. Newack. 0. ... Ball-Fintze Co. Springfield, Mass..... Metropolitan Furniture Co.
Wm. McCallister. New Haven. Conn. ...Henry Horton. St. Louis, Mo.......... . K. Houck Piano Co.
Birmingham, Ala..... E. E. Forhes Piano Co. New Cr'eans. La .... Nat’l Auto. Fire Alarm Co. Koerher-Brenner Music Co.
Boston, Mass -........ Oliver Ditson Co. . Philip Werlein, Ltd. | Qt “Louis Talking Machine Co.
Eastern Talking Machine Co. New York, N. ¥ _.... Bettini Phonograph Co., Ltd. St. Paul, Minn ....... J. Dyer & Bro.
M. Steinert & Sons Co. Blackman Talking Machine Co. }\ochlcr & Hinrichs.
Brid eport Conn ..... . E. Beach Co. bol Bloom. Minnesota Phonograph Co.
Bro lyn. b Ml American Talkmg Machine Co. C. Bruno & Son. Syracuse, N.Y........ W. D. Andrews.
Buffalo, N.Y.......... Robt. L. Loud. 1. Davega, Jr. Toledo, O..cvvvnnen... The Hayes Music Co.
Walbridge & Co. S. B. Davega. | A. J. Rummel Arms Co.
Canton, O........ ...The Klein & Heffelman Co. The Jacot Music Box Co. Whbitney & Currier Co.
Charlotte, N. C........Stone & Barringer Co. Landay Brothers. Washington, D. C....John F. Ellis & Ce.
Chicago, Il ..... ~....Lyon & Healy. Stanley & Pearsall. S. Kann & Sons Co.
The Talking Machmc Co. Benj. Switky, Wilkesbarre, Pa.......Isaac Benesch & Sons.
» . The Rudolph Wurlitzer Co. The Victor Dlstrlhutmg& Export Co
Cincinnati, 0 ......... The Rudolph Wurlitzer Co. The Regina Co.
Cleveland, O.......... W. H. Buescher & Sons. Omaha, Neb .. ....Piano Player Co.
Collister & Sayle. A. Hespe Co.
Eclipse Musical Co. Nehraska Cycle Co.
Columbus, O ......... The Perry B. Whitsit Co. Peoria I1. ... ....... C as C Adams & Co.
Dallas, Tex.-.......... Thos. Goggan & Bro. Philadelphia. a ... pe & Son.
Daylon. O ...........The Fetterly Piano Mfg. Co. Musxcal Echo Company.
Denver. Colo........ Knight-Campbell Music Co. Penn Phonograph Co., Inc.

s Moines, lowa ...
Detron Mich
Dubuque. lowa.

.Edward H. Jones & Son. Wells Phonograph Co.
Grinnell Bros. Western Talking \Iachme Co
..Harger & Blish. H. A. Weymann & Son

Duluth, Minn . ...French & Bassett. Pittsburg, Pa ........ Theo. F. Bentel Co.
El Paso, Texes........W. G. Walz Co. Pittsburg Phonogrﬂph Co.
Galveston, Tex........ Thos. Goggan & Bro. Powers & Hen
Grand Rlpldl Mich..]. A. J. Friedrichs. Standard Talkmz Machine Co.
Harrisburg, Pa........ S. A. Floyd. Portland, Me ......... Cressey & Allen.
Honolulu, T. H ........ Bcrfstrom Music Co. Providence, R.I......]. Samuels & Bro.
Indianapolis, lnd..‘....CarK ; Lcnng Rahway, N. J.......... Regina Company.
ochring ro. i

Jacksonville, Fla...... Metropolitan Talking Machine Co. Kietimionich Vepcoas ;r\}].cha%\‘}isgso.& Co.
Kansas City, Mo....... J. W. Jenkins Sons Music Co. Rochester, N. Y. ..... Giles B. Miller.

T. F. Scbmelzer Sons Arms Co. The Talking Macbhine Co.
Little Rock, Ark, .0. K. Houck Piano Co. Rock Island, Iil....... Totten’s Music House.
T.os Angeles. Cal ....Sherman, Clay & (Bt

San Antonio, Tex Thas Gngran & Rro.
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THE QUAKER CITY NEWS BUDGET.

Complaints as to Difficulty in Getting Machines and Records So Active |s the Business Demand
This Fall—What a Visit to the Victor Factory Reveals—More Buildings Being Erected—
Talking Machines Aid Anti-Race Suicide ldeas—The Leschbrandt Manufacturing Co. In-
corporated—What the Leading Talking Machine Men in Both Retail and Wholesale Lines
Are Doing Is Interestingly Recorded by The World Man.

(Special to The Talking Machine World.)
Philadelphia, Pa., Oct. 10, 1906.

Little or no complaint is heard as to business
conditions iu local talking machine circles.
Wholesalers, jobbers and retailers almost unani-
mously say they are “very busy,” and that the
outlook for fall and winter business is of the
best, While less complaint is heard as to dif-
ficulty in getting machines and records, the fact
remains that jobbers would be pleased to get in
a lot of goods they could readily sell; but mean-
while they are losing no time in marketing large
and well selected stocks in hand and business is
“all to the good.”

Without going into minute details it can be
said that jobbing houses, like the Wells Phono-
graph Co., Lewis Talking Machine Co., Penn
Phonograph Co., Western Talking Machine Co.,
Musical Echo Co., Columbia Phonograph Co.,
General, the Keeu Co., etc., are most satisfactorily
busy, trade being reported far ahead of the same
period a year ago. Retail dealers on North
Eighth street and other thoroughfares are doing
a good business, especially in new records and
supplies.

With their additional factory facilities. the
Hawthorne & Sheble Co., horns, sounding boxes,
supplies, etc., are better prepared than ever to
fill orders *“on time.” Both plants of the com-
pany are busy, and Manager Sheble and assist-
ants have about all they can haudle in the way
of orders, ete.

A visit to the Victor Talking Machine factory,
Camden, N. J., showed that that plant, as usual,
is very busy. H. C. Brown, who succeeds F. B.
Middleton (now assistant secretary), as manager
of the publicity department, said: “We are busy

in every department and behind in orders thou-
sands of machines. We are simply ‘swamped’
on the two new machines—the Vietrola and
Auxetophone; have more orders in than we e¢an
hope to fill within a year. As it is now, we can’t
begin to make shipments of them because of
piled-up orders for other machines and records.
We are doing the very best we can, let me add,
to get out records and machines—doing every-
thing we can for our patrons.”

A recent court injunction, it should be here
stated, prohibits the Victor Co. from operating
its power plant after 10 o'clock p. m. Nearby
people complained of the jarring, etc. But up to
10 p. m. and from 7 a. m. the factory is going
“lickety-split,” and as new buildings, already fig-
ured on, are erected, doubtless the company’s
output will be increased.

Elbridge Johnson, president of the company,
has not, at present writing, returned from
abroad, but will do so sometime in October.

The company has made extensive improve-
ments along Cooper street in the way of ce-
ment sidewalks, driveway, etc.

One of the two large new buildings to be
erected by the Victor Co. will be used for office
and laboratory purposes. This building will be
erected on the corner opposite the present main
building at Front and Cooper streets, and will
be a four-story structure, of reiuforced concrete,
faced with brick and stone. Building plans are
by A. C. Middleton, the versatile secretary of the
company. Construction work on the addition to
the packing, ete., warehouse, two blocks north of
the main plant, is going along steadily. It will
be a four-story, reinforced concrete structure,
with brick and stone facing.

An attractive sign, 20 by 40 feet in size, was
erected the past month on top of the east tower
of the main building of the Vietor plant. It is
an “electrical sign,” and the familiar figures,
“His Master's Voice,” dog and machine, form an
important part of it. “Viector Factory” stands
out boldly, and the entire sign, illuminated at
night, can be seen for miles. It faces the Dela-
ware River and Philadelphia, and is attracting
attention from people on ferry and other boats
as well as countless others. The sign makes a
weighty ‘‘advertising card,” and is another ex-
ample of the Victor Co.'s pushitiveness.

“According to my way of thinking,’ said a
Ninth street retailer, “talking machines are aid-
ing President Roosevelt’s anti-race suicide ideas
very much. Given a nice parlor, a maid and a
prince and a ‘talker’ reeling off one of the good
old-time love sougs or ballads and it is dollars
to doughnuts Dan Cupid will soon arrive on the
scene. I'm single myself, and I'm dished if the
combination of a pretty damsel and a love song-
playing talker doesn’t take my fancy.”

Einar ILeschbrandt, Jules E. Aronson and
Samuel W. Woolford, Jr., have organized the
Leschbrandt Manufacturing Co., and will duly
incorporate it. The object of the eompany is to
fnanufacture, deal in and operate talking ma-
chines. Beyond the facts given your correspond-
ent can learn little more of the company, but
it is understood they will have a manufacturing
plaut of their own.

Jonas Shaw, East Camden, N. J., retailer of
Edison and Zonophone goods, “plays” the latest
records as they come out to friends and visitors,
and then “wiuks the other eye” as they call “for
their favorite” and hand over the money. Mr.
Shaw uses clever local advertisements in home
papers to boom sales—and with success.

The handsomely dressed show windows of the
Columbia Phonograph Co. 200 Broadway, Cam-
den, N. J., reflect credit on Manager C. E. Ga-
briel. The wiudows are of practical utility, for
they are “busiuess pullers,” attracting the atten-
tion of countless passersby, any of whom may
bte induced by the display, and music, to become

WE. INVITE A

We oell Viclor [lfachines and Records

THE BEST IS GOOD ENOUGH FOR US—HOW ABOUT YOU?

Being Distributors of Victor Machines and Records only, it stands to reason that we
can give you better service in this line than can those who job several lines, as we give our
whole time and attention to satisfying the wants of those dealers who want Victor Goods
and who want the best service possible.

TRIAL OF OUR ABILITY IN

“DELIVERING THE GOODS.”

ARE
THE

every time.
We

ARE YOU

OUR NEEDLES

PERFECT-MEDIUM-QUIET

These are our own brands, put up by
us.  You can depend upon them

have Hundreds of Satistied Users
ONE?

Write us for full information.
sent free to dealers.

is natural.

Samples

THE TRUE TONE SOUND BOX

PRICE 5 _ (00 EAcCH

Not an Experiment, but a Perfected Musical Instrument
Has a Two-Inch Diaphragm.

Simple in construction, true in tone—giving areproduction
which surpasses anything you have ever heard. )
Voices enunciate more distinctly and instru-
ments are true to life.
distributors and dealers.

WE WILL SEND A SAMPLE UPON RECEIPT OF THE PRICE.
If it is not satisfactory, return it, aud we will refund your money.
Regular Victor Discounts to Distributors and Dealers.

For VICTOR TAPER ARM only

The tone

We have satisfied a great many
Can we not satisfy you?

586 FULTON STREET,

 AMERICAN TALKING MACHINE COMPANY | rargest rattang macnine

BROOKLYN—N. Y. CITY

House in the City
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good customers. Business has been and is very
good at the Columbia’'s Camden branch. A heavy
stock of records is ecarried as well as a fine
line of machines, and Camden people get as good
for their money as anywhere.

Talking machines are to be fouud at the ueat
salesrooms of the Haverford Cycle Co., $27-829
Arch street. This company carries a good stock
of all makes of machines and records, aud vig-
orously pushes sales by advertising and other
ways. They are doing an increasing business,
aud with orhers anticipate big fall trade. They
sell talkers for eash or on the “‘$1-dowu-and-$1-a-
week” basis, a plan, by the way, which seems to
grow in favor right along.

The new quarters of the Musical Echo Co., at
1217 Chestuut street, are in the building occu-
pied by the Philadelphia Publie Library. The
shrewdness of those of the company who selected
such a “good location' is to be commended. Thou-
sands of girls aud matrons going to and coming
from the Library are pretty sure to be attracted
into the handsome concert rooms of the Musical
Echo Co., and sales follow as a inatter of course.
The “talking machine coucerts’” given by the
company are a distinet and very popular feature.

Through the jobbing houses it is learned that
most of the retail talkiug machine dealers up-
town, downtown and in the suburbs are “getting
along very well”” H. H. Henriei, 1127 South
Broad street, is catering to a growing list of
tashionable patrons. The Automatic Graphophone
Co., 1731 Columbia avenue, is “catching” the best
of trade in that lively distriet. Kensington lov-
ers of music have their wants well looked after
by the Hoffman Cyele Co., 3036 Kensington ave-
nue.

Charles E. Robertsou, 4074 Lancaster ave-
nue, which is out near pleasant Fairmount Park,
has a music loving people to deal with—and he
is prospering. Howard Leadbeater, at No. 620, is
capably looking after the phonograph interests of
the good folks of Lehigh avenue. C. B. Stahl,
2510 Ridge avenue, is handing out records, etc.,
very profusely for money. Frank Neide, 1407
Susquehanna avenue, is building up a good busi-
ness.

“Needles Free!” was the attractive offer re-
cently made by the Lewis Talking Machine Co.,
158 South Ninth street. and conditioned that ap-
plicants furnished number and make of ma-
chines, Mr. Lewis promptly furnished needles for
discs—a good move, as it attracted many new

patrons. The Lewis Co. are very busy, and will
be, no doubt, until the first of next year, or
beyond.

Walter L. Eckhardt, of the Columbia Phono-
graph Co.’s selling staff, was a recent welcome
visitor and, as usual, infused new enthusiasm
in Columbia jobber and dealer cireles.

At the Wells Phonograph :Co.'s quarters,
North Ninth street, the ""boss’” was too busy with
customers to be seen, but an attache of the firm
stated that they were “very, very busy,” and
that the trade outlook was most promising. The
basement of the Wells Co.’s quarters, where thou-
sands of records are stored, is veritably “ a good
sight for sore eyes.” They carry a very heavy
stock of records and supplies. Their out-of-town
trade is growing rapidly, while city trade some-
time ago was such as to necessitate additional
employes to adequately handle it.

Having put the soft piano pedal on their
door the “amusement parlor” men of North
Eighth street have won the friendship of neigh-
boring merchants who once were “kickers.”

The manager of an Eighth street *“amusement
parlor,” in a chat, said: *“After all is said and
done, talking machines are the life and soul of
amusement parlors. In here we have muta-
scopes, punching, fortune telling and other in-
nocent amusement machines, but visitors, I uo-
tice, soon tire of them all and fall back on the
phonographs. The talking machines are what
we depend on for our money and they ‘make
good” every day. Beyond almost everythiug else,
people—and I mean the general run of people—
like music and seem bound to have it. The
phonographs give them all the latest songs,
marches and popular pieces for a mere trifle.
They can come in and help themselves—and they

do it. As to popularity of amusement parlors—
well, you do uot find auy of them eclosing, and
on this street alone one or more have enlarged
by rentiug the adjoining store and putting in
more phonographs. We have good care takeu of
our machines by experts; keep a big selection of
records and attend right up to business, and I
presume that has something to do with our suc-
cess. Pennies? Sure! How many do you want?
Yes; those are all new tunes—fresh out.”

Stanislaus Sabloski, Jr., of Camdeu, N. J., gave
his younger sister a ‘‘lickin’” for renderirng use-
less—with a nail—records which belonged to his
talking machine. Stanny’'s father took him to
task, and then a general row occurred in the
Saboski abode, resulting in the arrest of three
participants. Pa sfrueck son with a beer bottle,
son said Pa used an axe, but refused to prose-
cute Pa, and all hands were discharged by the
police magistrate. Son has bought new records
and is again happy. Sister says she maugled
the records because hrother worked the talker
overtime.

Manager Schocl, of the phonograph and mov-
ing picture parlor, at 955 North 11th street, of-
fers it for sale—"on account of a disagreement,”
he states.

After an extended traveling trip in the politi-
cal interests of William R. Hearst, J. A. Smith,
jobber aud dealer of tallking machines, Camden,
N. J,, is home again and giving close attention to
business. Mr. Smith is an energetic type ot
business man; uses printer’s ink with disecretion,
and is enjoying good trade with a large number
of tallkking machine patrons.

“0dd thing happened t'other day,” said a Ninth
street retailer. ‘I was testing a new talking
machine just in, and, as chance would have it,
had a ‘Silver Threads Among the Gold’ disc on.
An old lady passing by stopped, listened, came
in and heard the tune out, and then asked me to
repeat it. Of course, I did so, and she up and
bought the machine and record. She said her hus-
band, long since dead, used to sing the soug to
her years ago. She bought the outfit for senti-
mental reasons, I suppose, but the incident led
me to believe that if you have the right tune on
a talker at the right time and the right person
hears the tune, you’'ll make a sale. What both-
ers me, is how to corner such a combination.”

F. R. Bayley, who opened a retail store at
5004 Baltimore avenue last month, has already
secured a flattering amount of trade. and is as-
sured of business success. He is in a new and
rapidly growing neighborhood, and carries a
good-sized stock of general talking machine
goods.

While fire did some damage to the warerooms
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of the Keeu Co., Eighth and Cherry streets, the
past mouth, it did not materially interfere with
trade. Business is reported muech better, and
Mr. Keen and his assistants are putting out a
large number of good machine and record orders.

In the show window of one “enterprising” re
tailer your correspondent noticed the show card.
“*August Records for Sale.” This in October! It
conveys its own moral, this incident.

Naval officers from the battleship Washington,
lying at League Island, visited the F. A. North
Co.’s warerooms, 1308 Chestnut street, early in
October, and hought a Lester concealed player-
piano. They already have a Lester piano and
phonographs and records ahoard the battleship.

At least two of the large piano houses—Bel-
lak’s and Heppe's—are selling talking machines,
haviug regular departments for these products,
and both firms are getting their share of busi-
ness. Many of the smaller music and instru-
ment dealers are putting in stocks of records
and supplies. “Straws show which way the wind
blows.”

Is the day of the clothiug store “barker” near-
ing an end? A side street dealer here in hand-
me-downs has been experimenting with a talking
machine, proposing to utilize it as a sidewalk
“barker” to attract passersby inside. He figures
that a man “barker” costs him $2 per, whereas
a ‘“‘canned barker’s” expense would be merely
nominal. All he lacks, outside the “talker,” is a
mechanieal “puller-in.”

Unauimous regret is expressed by the trade
at the death of C. J. Heppe, president of the
Heppe Piano Co., who died suddenly of heart
failure, October 4.

WOODIN SUCCEEDS PITOT IN NEW HAVEN.

C. J. Woodin has suceeded George Pitot as
manager of the talking machine department of
the M. Steinert & Sous Co.'s establishment in
New Haven, Conn. He has also charge of their
branches in New London, Meriden and Danbury.
In a recent chat he said: “I look forward to an
execeptionally large fall and winter trade here.
Our new Victor parlors (we handle the Victor
goods only) are being remodeled, and when fin-
ished will be the finest in this section of the
State.”

ROUSH BUYS OUT E. G. HAYS,

The talking machine department of E. G.
Hays & Co., Pittsburg, Pa., has been purchased
by J. C. Roush, who conduects it under the name
of the Standard Talking Machine Co. Victor,
Edison and Columbia lines.are handled.

New England Dealers

Winter rush is on.

List.

will be interested to know that we have for six weeks past been
preparing to supply their wants promptly when the Fall and

q We had on hand by October 1lst a surplus stock of over
twenty-five hundred Edison and Vietor machines and over
two hundred thousand Edison and Vietor records.
with the deliveries the factories will make us during the rush
season will enable us to give dealers’ orders the same attention
as we would ordinarily during the Summer.

q Prompt and Full Shipments on day order is received.

([ Send for our new list of “Live Oues

(q It you are not already handling the Mega Flower Horns
(plain and decorated) send for descriptive circulars and prices.

This surplus

” of the Edison Record

NEW ENGLAND DISTRIBUTING HEADQUARTERS

THE EASTERN TALKING MACHINE CO.

177 Tremont Stireet, Boston, Mass.

Distributors of EDISON and VICTOR MACHINES, RECORDS and ALL SUPPLIES
Eastern agent for HERZOG DISK and CYLINDER RECORD CABINETS e
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WHAT THE CLEVELAND TRADE IS DOING. \1

Dealers and Jobbers Are Most Optimistic Regarding Present and Prospective Conditions—

Higher Priced Machines and Better Class of Records
High Position as Musical Instrument and Educator—Automatic Piano

in Demand—*Talker’’'Has Won a

and Commercial

Talking Machine Big Factors This Year—Expansion With Leading Establishments—What

a Run Around the Trade Reveals to the Talking

(Special to The Talking Machine World.)
Cleveland, O., Oct. 9, 1906.

Talking machine trade at present is splendid.
All the dealers are optimistic and making prepa-
rations for an unusually heavy fall and winter
business. That the business is expanding is no-
ticeable on every hand, in the establishment of
new concerns and the enlargement of old ones. It
is also noticeable that tlie higher-priced machines
and better class of records are being purchased
more generally than heretofore, indicating that
the masses are being educated in this chanrel
to a correct understanding and appreciation of
music. The better class of people recognize the
talking machine of to-day as a meritorious mu-
sical instrument and educator.

The automatie piano business is getting a
strong hold in the Cleveland cafes and restau:-
rants and other places of business, since the high
saloon license has necessitated other sources of
revenue, and they are proving attractive and
remunerative.

Thne picture arcades are all doing nicely. The
parks have just closed and claim to have done
the biggest business in their existence.

The October records are meeting with unusual
sales; some of the dealers’ original orders were
exhausted on the third day of sale.

Dealers complain of their inability to procure
from the manufacturers sufficient Victrolas and
20th Centurys to supply the demand.

The Columbia Phonograph Co. have on exli
bition in their window a Columbia machine
which passed through the San Francisco fire,
in the company’s store in that city. In a small
way it illustrates the utter destructiveness of
that conflagration and elicits atteution and com-
ment.

The Columbia Phonograph Co. report their
commercial graphophone department, presided
over by H. E. Jones, a decided success. Active
trials are being made with a number of busi-
ness houses, among others the Forest City Paint
Co., attorneys Kline, Folles & Goff, Energine Re-
fining Co., Cleveland Stee! Co., Chamber of Com-
merce, Buckeye Electric Co. and Stroug, Carlisie
& Hammond Co. "We are finding,” said Mr.
Jones, “a greater demand for machines than the
factory can supply us with. When our stock of
new alternating current machines are received
we confidently look for a very large trade in this
special line.”

H. B. McNulty, with the Eclipse Musical Co., is
an original genius in talking machine circles.
Recently he took an old telephone table and man-
ipulated it into a talking machine, which he calls
the Eclipse-o-phone. He has placed the disc on
top of the table and the horn underneath, with a
record case attached to the upright, which for-
merly held the telephone. It makes an original
and quite novel talking machine, and le has
placed it on exhibition in the large show window
of the company, making an unusual attraction.

W. J. Roberts, Jr., has just received and placed
on exhibition a number of the latest style cabi-
nets whieh len1 additional charm and coziness
to his attractive store. Business was 1eported to
be picking up in fine shape after the close of the
vacation season and the cooler weather of late.
“I am sending in,” said Mr. Roberts, “"the records
discarded in cottages by the National Phono-
graph Co. and giving my stock a general renewal.
Am having a nice trade in October records which
customers pronounce very fine, and have been
unusually successful in the last few days in sell-
ing a large number of cash outfits. The new
3200 Victor Viectrola is in high favor. We have
quite a number of prospective purchasers and
are delayed in making sales early by the ina-
bility of the manufacturers to supply us.”

At the store of the Eclipse Musical Co., the

Machine World Man.

exclusive distributors of the Edison goods, trade
is notably remarkahle for the large increase and
urgent requests for immediate delivery. “In
our jobbing department,” said Mr. T. H. Towell,
“‘we have simply been swamped. Dealers seem
to be taking the bull by the horns and are stock-
ing up more extensively than usual for the fall
and winter trade. The question of the volume of
our business will be regulated largely by the
ability of the factories to supply the demand,
which at present is beyond all precedent. Our
retail trade has increased constantly in the past
four weeks, and the prospects are that the fall
and winter demand will be far in excess of any
heretofore established record. We are going to
make some extensive improvements in our retail
department and shall add two private record
demonstrating rooms.”

Fred. S. Silverback, traveling salesman for the
Cincinnati Columbia talking machine store, was
in the city a day or two ago. He reported that
business was fine throughout the State, and that
he had taken orders for quite a number of 20th
Century machines.

G. J. Probeck, manager of the Columbia Phono-
graph Co., returned from his vaecation trip to
Yellowstone Park last weel;, sun-burned to an
Indian brown and in robust health. He says he
feels more like working than he ever did before
in his life and in the very best of shape for the
big fall trade coming on. Cleo. S. Bourgeois, as-
sistant manager, said: "“Business is certainly
good and is daily increasing, both in the jobbing
and retail departments, especially the former.
We are having many inquiries for 20th Century
machines which have thoroughly gratiated them-
selves in the public favor. We rented a 20th Cen-
tury graphophone to the Columbia Telephone
Co. for use in their exhibit at the county fair,
recently held at Chagrin Falls, in this county.
We made a series of reeords for them, detailing
what a convenience it was for the rural ptople
to install telephones, and these records were
played alternately between band, orchestra and
vocal selections. This saved the employment of
a ‘barker” and proved effective, as the people
stayed to listen to the music, which gave the
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telephone company an opportunity to drive home
a few arguments in their favor. The grapho-
phone proved such a success, employed in this ca-
pacity, that the telephone people have signified
their intention of using the talking machine
hereafter in their exhibits throughout the coun-
try.”

A lady called at one of the talking machine
stores the other day and called for some “loud-
toned needies.”” Said she didn’t want “‘soft-toned”
ones because it made the records play slower.

Mr. Gullery, manager of ““The Victor,” No. 254
Prospect street, is having a fine trade, and stated
that demand was perceptibly increasing since the
cooler weather had set in. He reported there
were numerous inquiries for machines, and that
the October records were selling rapidly. He
is in line for a big fall trade.

Business at the store of . H. Buescher & Son is
reported to have been exceptionally fine all sum-
mer, continues good and they are looking forward
to a large fall and winter trade. ‘“The new Vic-
tor Viectrola,” said Mr. Buescher, “is proving a
great success. Its sweet, melodious tone charms
all who hear it, aund is admired by every one.
The October records are selling well, as are also
the old, and oldest records.” The company have
just completed some improvements, making two
demonstrating rooms, and two departments, one
for the Victor talking machines and one for the
Edison phonographs, making it an ideal estab-
lishment.

The ‘“Amuse,” a new penny arcade, is being
neatly fitted up and nearing completion on Su-
perior street. It is owned by the Columbia
Amusement Co. and is intended to reach the
transient trade on the public squares.

The May Co., department store, are making
preparations to enlarge their establishment by
adding a quarter of a million feet to their floor
space, giving them a total of fully' five hundred
thousand feet. An ample portion of this space
will be devoted to the talking machine depart-
ment, which at present is located on the fifth
floor in a very neat, attractive demonstrating
room. They are distributors for the Victor ma-
chines and are doing a large local and out-of-
town trade. On November 1 they will put in a
large and full line of Columbia goods, in which
they do a retail and general jobbing business.

The Columbia Amusement Co. are doing a
fine business at their headquarters, 635 Superior
avenue.'

In their talking machine department Flesheim
& Smith report business picking up in good shape
since the cooler weather has set in. “The Zono-

(Continued on page 13.)

Here it is attached to

sound box.

tration.

Price, 25 cents each

The Softertone Needle

the machine. This means re.ord sales.

It Costs Less

lzss wear on the records.

YOU HAVE WAITED FOR THIS!

AN ATTACHMENT FOR HOLDING SOFTERTONE AND MEDIUM TONE NEEDLES IN
THE NEW SPRING CLAMP NEEDLE ARM OF THE VICTOR EXHIBITION SOUND BOX

the Here is the Needle
The sound box is
turned up and the attachmeut
inserted with its flat side oppo-
site the lever, as shown in illus-

Without this a tachment it is impossible to use softer and medium tone needles on the spring clamp needle arm. It
is perfectly simple, easily attached, holds like a vise and is made in two sizes—for softertone and for Medium tone needles.
Order as NEEDLE CLAMP ATTACHMENT and specify which needle is to be used.

Special prices to jobbers and dealers
is growing in popularity every day.

sity to the dealer for selling machines, but it is often too loud for home use. When
a customer takes a machine home he fiads the softertone needle a great relief

One Softertone needle will play six records. i
A record il last three fimes as long whea the softertone needle is
used. We cid not accep: this fact uatil satisfied by numerous tests.

FOR SALE BY L YON & HEALY, CHICAGO

Clamp Attachment

separate,

The loud tone needle, of course, is a neces-

Instead of tiring It perpetuates the use of

Less time is used In changing needles, and there is

You owe it to yourself to make a test if in doubt.
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SEARCHLIGHT
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For all cylinder and disc machines
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«The Horn without a Competitor”

THE

SEARCHLIGHT
HORN

Is a Revelation to the Lover of Good Music

REPRODUCES THE FULL STRENGTH OF THE RECORD
Sold only through Jobbers Send to your Jobber for Samples

When once you have heard

the “SEARCHLIGHT” you
will have no other.

MANUFACTURED BY THE

SEARCHLIGHT HORN COMPANY
753-755 Lexington Avenue Borough of Brooklyn, New York

Distributed by

CONROY PIANO CO,, 2 - « - - - - St. Louis, Mo.
F J New York

{ Washington, D. C.
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Dubuque, Iowa

Chicago

St. Paul, Minn.
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R ) - Toronto, Canada
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phone,” said Mr. Smith, “is a very popular ma-
chine in Ohio, and our sales are constantly in-
creasing. The October records are having a
splendid sale. Prospects are fine—never looked
better.” They are making a fine display of ma-
chines and carry a large stock of records.

The Marlo Amusement Co., moving pictures
and penny arcade, No. 236-S Erie street, are doing
a big business, eaclhh exhibition being well at-
tended.

The American Amusement Co., No. 716 Supe-
rior street, claim theirs is the largest moving
picture show in the State, and the business all
that could be desired. They have three 20th Cen-
tury machines, one operated and repeated by elec-
tricity, at the above number, the others used in
exhibits at fairs, etc. Wm. Bullock is manager
of the company.

Mr. Smith, a wholesale grocer of Cleveland.
is a born general and a strategist. Not long ago
he moved into a flat in a nearby new apartment
house on Euclid avenue. The flat has six rooms,
hardwood floors, electric lights, telephone, a
haughty janitor and an all-night elevator service.
The rental is up in the J. D. Rockefeller class.
“I really think,” said Mrs. Smith, the first day,
“‘we are going to have nice neighbors.”

Two of the rooms, a bedroom and the dining-
room, open on a court. Below, above and oppo-
site are other windows exactly like the Smith’s.
The Smith’'s soon made the discovery that the
acoustic arrangement of the court was most re-
markable. The walls, ceiling and asphalt floor
acted as sounding boards. They could plainly
hear every word said by their neighbors, and out
ot the potpourri of domestic expressions which
flooded the court on evenings the Smiths gar-
nered the knowledge that the fat couple just op-
posite were unhappy and quarrelsome; that the
youthful people under the adipose couple were of
recent marriage and spoony: the ones above an-
ticipating a visit from the stork; that sonie one
on the same side as the Smith’s, but higher up,
took roomers, one of whom practiced nightly on
a clarinet, and that the blond lady at the top
had a beau.

There were several pianos in the building,
which pleased the Smiths, who are fond of music.
The family with the red dining-room carpet and
the rubber plant in the window bought the first
phonograph. Tliey started it on one hot even-
ing when all the windows were open. It played
“Dearie” and “Forty-five Minutes from Broad-
way” very nicely. The owner of the phonograph
liked “Dearie” so well that he used that record
twenty-five or thirty times that evening. Soon
after dinner the mnext day phonograph No. 1
struck up “Dearie” again. This musical treat
had evidently suggested to the family helow that
they too should have a phonograph, and the head

| HERE ARE THE

"SELLERS

No. 25 Holds 150
No. 26 Holds 252
‘ Cylinder Records

Our No. 26 is the largest
Cabinet.

Users are looking for a large
Cablnet.

And you can make a good
profit on this Cabinet.
Write for Catalogue and prices.

DESK CO.,
Saginaw, MMich., U, S. A.

o, 26 Cabinet,
FEIGE
2075 Genesee Ave.,

If You Are Interested

VICTOR TALKING MACHINES
EDISON PHONDGRAPHS

Write at once to.

SOL. BLOOM, 3 E. 42d St.,N.Y.City

of the family had dissipated no time. His taste
was of the music hall quality. His first tune
was “Give My Regards to Broadway,” which he
followed up with other Geo. Cohan things and
ended a long repertoire with Marie Calill's
“Robinson Crusoce.” And through it all No. 1
was true to ‘‘Dearie.”

The following evening No. 3 was set in mo-
tion. It belonged to the family who had linen
covers on their furniture and had a line of
“Tannhauser” and “Bolemian Girl.” There
were evidences of commotion about the premises.
Everybody seenied to be taking notice. The fat
man got one next. His taste ran to the tum-tum
Indian sort, full of pow-wows and Cherokee
maidens. Other cylinders sang about Mamie and
Lulu and other favorites.

The Smiths had preferences. They stood all
until the fat man introduced “A Sailor’s Life Is
the Life for Me.” Mrs. Smith went to bed and
sobbed herself to sleep, while the lines around
her husband’s mouth grew hard, as they do when
he i5 thinking. The next day he bought a
20th Century graphophone. That evening the
phonographs began their concert as usual. When
well under way Smith placed the horn of his ma-
chine through the dining-room window and
started it going. In a few minutes every other
machine had been retired. Smith had beaten
them to a stand-still.

BROUGHT HIM GOLDEN MEMORIES.

“Thank you, senor.”

His voice choked with emotion. Antonio Car-
dina waited until the last note of the phonograph
died away and silently left the store.

Antonio Cardina was an Italian. He spoke
good English altliough he had only been in the
country a short time. J. E. Lightner had just
received some new Edison grand opera records
and was playing a few for an admiring group
when Cardina came in, says the Painesville, O.,
Republican.

Enraptured he stood in the background and
said not a word until the impromptu conecert was
finished.

The last selection was by Signor Constantina,
a noted tenor. Cardina listened intently. Soon
the record was finished.

“Please play ze piece again,” pleaded Car-
dina. Tears were in his eyes and his voice
wavered like a shutter in the wind.

And no wonder, the music of the Italian tenor
brought back to him dear days in southern
1taly. Cardina's father had once been a tenor
in the Royal Theater, and Constantina, this very
man whose voice was reproduced in the phono-
graph, had succeeded Cardina’s father.

“Much obliged, Meester,” said Cardina, when
the record finished its second rendition. ‘*‘You
make me very happy.”

RUDOLPH WURLITZER’S GREAT BUSINESS

{Special to The Talking Machipe \World.)
Cincinnati, O., Oct. 7, 1906.

The Rudolph Warlitzer Co. have builf up their
talking machine business to an immense point,
doing over 200 per cent. more business in 1906
than in 1905. As a result the wholesale and
retail departments liave been separated, as have
the local and foreign departments, and at pres-
ent three floors are devoted to the “talkers,’” and
twenty-five employes are necessary to handle the
business. Nearly a quarter of a million of rec-
ords are carried in stock, and about 500 ma-
chines are to be found on the shelves.

The company carry on an extensive adver.tis
ing campaign, which accounts for tbeir suceess,
and they contemplate spending $5,000 in adver-
tising within the next two months in anticipa-
tion of the holiday trade.

The Jones Lloyd Music Co., of Richfield, Utah,
are doing some excellent advertising for the Edi-
son phonograph in their locality, and from time
to time publish the testimony of purchasers of
these instruments as to the marvelous merits of
the famous Edison goods.

I

QUAD-
RUPLE

Your Cash Sales

E can refer you

to leading job-
bers and dealers suc-
cesstully operating our
plan.

LLarge protits;
greatly increased de-
mand for records:;
profitable “exchanges”
for more expensive
machines.

Our proposition
involves no wviolation
of your phonograph
contracts.

Royalties paid by us on
17,494 Lyra phonographs alone,
from Jmlsth to September
15th, showing the success of our
talking machine and our selling
plan during the three dullest
monihs of the year.

Write for particulars.

Exclusive privileges
granted. Don’t let
your competitor get
there first.
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Edwin A. Denham
Company

Incorporated

31 Barclay Street,
New York
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THE TALKING MACHINE

AN INSTRUCTIVE INTERVIEW.

A Talking Machine Jobber Tells The World
Representative a Few Things Which Show
How the Talking Machine Stands.

I called on a large talking machine jobber the
other day in the interests of The World. and
after the usual pleasantries had been indulged
in, I asked him if he had anything of an orizinal
character to offer my paper in the way of talk-
ing machine news.

He smoked a few moments in silence; then
turning to me with a smile that spoke of some-
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1EACHING THE T'ALLOGT TO TALR.

t-ing good to come, he replied, “Yes, I will con-

fess to having a few little things up my sleeve

which may be of interest to you, and which are

yours for the asking. -

“As a beginning, let me tell you this: the
talking machine has come to stay, thereby as-
suring permanent prosperity for the dealer. I
have been in the ‘talker’ line for sixteen years,
and I have always said I would live to see the
day when the phonograph and its numerous
brothers and sisters would outgrow the mere
toy period and become articles of real value to
the world, and now that day has dawned.

*I sold ten machines to one man yesterday,
and he was not a dealer either. Now, I'll just
bet you a dollar to a doughnut; you’'d never
guess what he wanted them for.”

I shook my head.

“Well, he is the proprietor of a bird store.
Are you on yet?”

I again declared my ignorance.

“Ha! ha! I thought so,” he lauzhed. ‘‘Why,
he is the principal of a parrot academy; teaches
them to tall, you know, and malkes money at it,
too. I was just as much surprised as you are
when he began telling me about it. Neverthe-
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TEACHING A DEAF MUTE TO TALK.

less, before he had finished his explanation 1
was convinced beyond doubt of the practicability
of the scheme. The parrot’s cage is placed di-
rectly in front of the machine, upon which a
specially prepared record containing the words,
“Pretty polly, polly wants a cracker,” and the
hundred and one phrases that talking parrots
are supposed to utter, is played over and over
again until the bird is able to recite his lesson
pertectly. Then the record is changed, and in a
few weeks tne feathered linguist has quite a
repertoire of conversatiou, profane and other-
wise, and his value is greatly enhanced iu con-
sequence. Twenty-five dollars is charged for a
full course of imstruction, which is accompanied
by a guarantee. So much for the parrot.

“Probably the greatest work the talking ma-
chine is doing at the present time in an educa-
tional way, is teaching the deaf mutes.”

He handed me a clipping from “Farm and
Fireside,” which 1 read with much interest. It
was as follows: *When a deaf mute child is
received at the Wisconsin School tor the Deaf,
a record of all of the sounds that he is able to
utter, is made by having him souud them into a
phonograph. The work of training him how
to tallc then commences, and as e progresses,
other records are made. He is taught to say the
words and sentences written on the blackboard,
and others. After a period in school, the prog-
ress from the first day is shown by the records
that the machine has made. A visitor is at
once struclk with what he hears, for all of the
tests have been made on the same cylinder.
When the record is put on and started, it re-
peats the gutturals that the child first uttered
when he came to the school. Then it calls out
a sentence that the pupil tried to say after a
period had elapsed. The same sentence is re-
peated more clearly, and again and again it is
sounded out of the big horn, until it is as dis-
tinet as a person having the full sense of speech
is able to utter it. Then the child himself is
called and one sees a living example of what
kindness and patience and ability of a teacher
is able to accomplish for the unfortunate.”

“Truly wonderful!” I cried as I handed the
clipping back.

“You're right,” lhe answered, and then con-
tinued: ‘‘Here’s another tip you had better jot
down in your notebook. The telephone compa-
nies are getting wise to the fact that the talking
machine is all right for their business. They
tried it once, years ago, without success, but
that was Dbefore the vast improvements which
now make it an almost living beinz were even
thought of, and they realize its adaptability to
the extent that they are seriously considering
installing it in their central offices as an aid-de-
camp to the ‘hello girl.’

“There are various other uses to which the
talking machine is Dbeing put., which further
prove my assertion that it has come to stay.
The things which I am about to tell you now,”
he explained. “may not Dbe at all new to you,
but at the same time they go to show that I am
right, viz.:

“Concerts are being given in the parks of all
our large ciues by loud voice talking machines;
dancing acadeniies are using them to advan.
tage; authors and actors make use of them for
dictation purposes in preparing their books ana
plays. Then there is the Pennsylvania Rail-
road Co.; that corporatiou is taking advantaze
ot a good thing by substituting the talking ma-
chine for men in announcing trains at their
great terminal stations. Buriness men are using
it in their offices in lieu of stenographers, ana
I noticed in your paper not long since that an
attachment for an alarm cloclk has been thoughr
of in connection with a talking machine in sucn
a way that instead of an ear-splitting buzz and
ring, we may both be awalkened in the morning
by one of Sousa’s stirring marches. Or had we
better leave Mr. Sousa out since his declaration
against the talking machine? I believe if this
attachment comes before the public it will sell,
and I for one expect to lay in a supply as soon
as possible.”

He glanced at his watch with a look of sur-

WORLD.

THE

“MEGA.”

SUPPOSE your next customer should
ask you, which horn in your opinion
was the Dbest for results, metal or fibre.

You’il have this inquiry sooner or
later.

If you have been handling metal ex-
clusively it’s perfectly natural you’ll
tell him metal. Probably you have
never considered the matter further.

We know every inquiry of this sort
answered in this way is absolutely
wrong. It's an injustice to your cus-
tomer and it's a further injustice to
your own pocket,

Take our word for it you can keep a
talking machine user interested longer
if he has a horn that gives him the
best possible results. That’s the “Mega.”
The extra record sales resultinz there-
from and those you can make by using
a “Mega” professionally in your store
will be to your advantage.

You’ll interest a prospective machine
customer more quickly and sell more
machines with a ‘*Mega’” than would be
possible by using metal as a medium.

Dealers everywhere have appreciated
these facts and have handled and
pushed the ‘“‘Mega” ahead of anything
else for years.

At one time or another some of your
trade probably have told you their rec-
ords did not sound as well in their
homes as they did in your store. They
have blamed the records or the speaker,
never the horn. No doubt you have
told them the carpets or draperies have
been the trouble. This is true to a cer-
tain extent; but at the same time your
customelr has felt a little dissatisfied.

You can overcome a great deal of this
trouble and have your trade feel better
satisfied if you will get them to use a
“Mega.” Try this in one instance and
see if we are not right.

One of the “Mega’s” chief points of
superiority over metal is the fact that
it cannot Dbe dented. This in itself I
should commend it to the wise dealer.
The “Mega” fibre material can be lik-
ened to rubber for its flexibility and
durability.

When you think of fibre don’t imagine
the “Mega’” is a fuzzy, dull appearing
product. The baking process to which
all ‘‘Megas” are subjected gives them
a high glace finish.

You can pay less for horns—but why
deceive yourself? The best is none too
good for the trade you are trying to
hold.

The *Mega"” is made in Trumpet and
I*lower shape and Flower-Shape Decorated,
also Recording. Let ns send you our litera-
ture. We'll send you copies of some of the
“Mega'® testimonials from both Jobbers and
Di)calers on application. They’'ll convinee you,
if our a.guments fail, that the *Mega” is the
best horn for all-around satisfaction on the
market to-day.

If your Jolber cannot supply you with the
*“Mega" write us direct.

NoRr

Trade Mark 1egistered.

E.A. @ A. G. SCHOETTEL, Makers.

Broad Street, Maspeth, Queens Co., N. Y,
e E———
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An VUnusual Opportunity
For a Small Investment

() .
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Buffalo Times—"The
one weakness of the tele-
phone as a means of
communication—that it
keeps no record—has been
eliminated.”

Washington Post—
"There is no scratching
sound, the words coming
from the machine as
clearly as from a human
throat.”

(@

Cleveland Plain Dealer
— A thoroughly practical
piece of office equipment,
for which the demand has
already outrun the
supply.”

Pittsburgh
“Promises to 1make as
many fortunes as were
made by the Mergenthaler
typesetting machine.”

Gazette—

g

Had you invested only £10 in Bell Telephone stock a few
years ago you could sell your interests to-day for more than
$20,000. Such opportunities for fortune-making investments occur
only once or twice in a lifetime, when some great practical dis-
covery is made which like the telephone, is susceptible of a “basic
patent’ securing to its owners an absolute and legitimate
monopoly.

Such an opportunity is now open to the first few investors
whose quick intelligence will enable them to see the vast practical
usefulness of the

Telegraphone

The general interest in this epoch-making invention has grown
day by day until it is now the most earnestly discussed device in
scientific and commercial circles throughout the world. This is
because men realize that the practical usefulness of the TELE-
GRAPHONE will quickly make it a coveted thing

for every man who has a telephone,

or owns a typewriter,

or employs a stenographer,

or enjoys amusement,

or wishes to learn a foreign language,

or is deprived of his eyesight,

or writes letters,

or sends telegrams.

N The TELEGRAPHONE has a broader field and a greater
future than the telephone, the telegraph, the typewriter, or the
phonograph, because

It renders a telephone conversation as tangible and as safe
as a written contract,—

It supplements greatly both the wire telegraph and the
wireless,—

It supersedes the phonograph
home,—

It is not only a wonderful caver of time, but also a great
convenience, and insurance against error, both for the
correspondent and the typewriter.

LARGE CLAIMS? Yes, but you will agree that these are
modest claims when you have seen this perfected machine in
operation and perceived its marvelous capabilities. Every one
of these claims will he demonstrated to your entire satisfaction.

The U. S. Patent Office will tell you that practicall)" all patents
issued are based upon improvements or modifications of some
already known scientific or mechanical device, but that the TELE-
GRAPHONE is one of those rare instances of a discovery sus
ceptible of a *basic patent,” because it embodies entirely new prin-
ciples of applied science. It is an application of electro-magnetism
by which sound waves, even those produced by the minutest
whisper or respiration. are electrically projected into the mole-

in the office and in the

1

cules of steel, there to remain and be reproduced at will. There
have not been a dozen basic patents of importance issued in the
last quarter of a century, and without a single exception such basic
patents (legitimate monopolies) have made vast fortunes for early
investors.

A limited portion of the treasury stock in the American Tele-
graphone Company will be sold to the earliest applicants at $10
per share. Each subscriber will be limited to a few shares, be-
cause the more investors we have, the more general will be the
interest arnused in the Telegraphone. THERE ARE NO PREF-
ERENCE SHARES AND NO BONDS—ALL SHARES ARE
ALIKE AND EACH SHARE CARRIES WITH IT THE RIGHT
TO VOTE, so that with a single share you will have every right.
privilege and protection possessed by any other stockholder, and
being in at the birth of a great industrial business. you can not
only watch it grow, but also assist in some measure in your own
community, until the TELEGRAPHONE surpasses in magnitude,
as it surely will, such vast interests as the Telephone, Air-brake,
Phonograph, Sewing-machine. Kodak, and many other industries
which originally started in a small way. but by real merit have
achieved enorinous power in the commercial world.

The net proceeds of the present limited sale will be devoted
entirely to manufacturing and to enlarging and equipping the
plant for the manufacture and sale of the TELEGRAPHONE.
The instrument has met with an immediate demand of surprising
proportions—orders having already been received for a number
far in excess of the factory's utmost capacity of production for
many months to come.

We invite your fullest investigation.
see the TELEGRAPHONE in operation,

THEN CUT OUT THIS BLANK AND MAIL IT TO US TO-DAY —m—

With your permission, we should like to mail you,
entirely at our expense. an illustrated booklet describing the Tele-
graplione. and pointing out some ¢f the far-reaching influences which
this unique invention is already beginning to esert upon scientific,
social and commercial life. 7o aroid all chance 0{ crroy or delay in
forwarding this booklet to rou. please write very plainiy:

YOUR FIRST NAME MILDLE YOUR LANT NAME D
SPELLED OoUT : INITIAL D |

If you cannot call to

ME.. MES. OR TITLE :|YOUR MAIL ADDRESS (P. Q. BOX, OR STREET AND NUMBER)

"YGFR RESIDENCE (CITY AND STATE) ' [K 631 B)

Our obiect in the free distribution .of these interesting booklets is
primarily to inform the public of the practical capabilities of this re.
markable discovery. and so by returning this blank, with the par-
ticulars asked above, you will be placing yourself under po obligation
whatever to us. In the belief that you will wish to take advantage of
a most unusual opportunity to make a small. safe and very profitable
investment. we will mail with the booklet full information as to how
you may secure a few shares of a limited issue of treasury stock. which

is about to he made.  grpplING DEBENTURE CORPORATION.

56 Wall Street, New York.
F. C. MiacLeax. Manager.
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prise, and closed the interview as follows:
“Younz man, 1 could go on indefinitely telling
you about the practical uses for the greatest
money malker, and grandest invention that ever
happened, but 1 won't, because 1 am very busy
to-day, and have already given you more of my
time than 1 should. You see,”” he went on
apologetically, “it makes me feel so good when
1 realize that my business is on as firm a toun-
dation as grocieries or hardware, that I have to
talk about it.

“Now, 1 will just say this in closing, then 1
must say good-bye. We are catching up nicely
on record shipments. That little courtesy of the
National Phonograph Co.’s in cutting out the
June list helped wonderfully, and taking tne
time of year into consideration, things are cer-
tainly ‘going sonie.””

Bestowing upon me a hearty hand clasp and a
good cigar, he bowed me out.

Howardp TAaYLOR MIDDLETON.

EDISON BUSINESS PHONOGRAPH.

Commencing With Sept. 1 the Sale of This
Instrument Was Placed with a Number of
Jobbers—This Plan Likely to be Extended

Commencing with September 1 the sale of the
Edison business phonograph was placed in the
hands of a number of jobbers by the commercial
department of the National Phonograph Co.
Others are trying it out, and it is likely that
the leading jobbers in the country will take on
the new line as rapidly as their business can
be adjusted for its proper and efficacious hand.
ling. Nelson C. Durand, manager of the National
Phonograph Co.’s commercial department, who
returned last week from an inspection trip of the
company’s offices in the Middle West, in explana-
tion of this policy, said to The Review: “We
are not throwing open the commercial system
to the entire trade, but only those who can
qualify. That is to say, the National Phonograph
Co. will give the preference to the Edison jobber
or dealer to handle the business phonograph in
their locality when they reach their city, and

not before. We will give full and free instruc:
tions to the local man’s operator, so that he or
she can in turn teach his client, and likewise his
mechanic¢ will be taught how to install and care
for the machine.

“That is to say, the local jobber or dealer must
install and do all repairing, but need carry no
stock. The company will ship the equipment and
bill the goods. Now, another thing, in accord-
ing this privilege the commercial department will
not permit the agent of a concern in some other
place to handle the business phonograph. The
arrangements will be made with the principal
only, and he can sell where he pleases—no exclu-
sive territory is given under any circumstances.
We shall issue no printed matter in connection
with this move, and, for heaven's sake! tell the
trade not to write, for Durand is too darned
busy! Oh, yes, our present branch offices will
be maintained as heretofore, for the convenience
of those taking on the new line.”

SOUSA’S MACHINE MADE MUSIC.

Some London Comments on Sousa's Article.

In commenting upon Mr. Sousa’'s rabid attack
on ‘“‘canned music” recent.y, our esteemed Lon-
don contemporary “Music,” says that “some of his
(Sousa’s) strictures on machine-made musiec
might even be applied tc his own worlk, for any
body who has heard one of his marches ean
recognize all the others as having been drawn,
so to speak, from the same tap.”

A member of the Gramophone Co., of London,
when interviewed on the subject, said: *“So far
from lowering the musical taste of the people,
talking machines have educated and elevated it.
We find that when a man first buys a gramo-
phone he lays in a stock of the most>amusing
songs and the lightest kind of orchestral selec-
tions. In his early enthusiasm he plays his rec-
ords over and over again, with the result that
the comic song, the oft-repeated joke of the come-
dian, and the frivolous tunes pall on him and he
turns to a higher eclass of music.”

Mr. Sousa seems to be in the position of the

- \ e e

logger who pries out the Ley log in a jam.
Llverything seems to bhe coming his way in a
manner, it may be safely assume he hardly ex-

pected.

COLUMBIA AT INDIANA STATE FAIR.

At the Indiana State Fair held recently the In-
dianapolis branch of the Columbia Phonograph
Co. prepared a special window exhibit. in honor
of the occasion. 1n the center of the window
was placed a large graphophone on a mahogany
pedestal, in front of which was placed a large
hanner Learing the words, Columbia College.
Placed around this banner and completely filling
the window were pennants of the most promi-
nent colleges of the United States. The ex-
hibit is said to have influenced many sales.

MUSICAL ECHO CO. CONCERTS.

The Musical Echo Co., Philadelphia, have been
giving a series of concerts in the auditorium of
their handsome warerooms in Philadelphia every
Saturday evening during the summer, which
have proven great successes—the auditorium, seat-
ing 350 people, has been packed to the doors at
every concert. Last Saturday evening the rec-
ords listed were all Victors, and embraced num-
bers by such leading artists as Eames, Caruso,
Scotti, Kubelik, Juch, Melba and others, and
were rendered on the new Auxetophone, the
latest achievement of the Victor Co.

“TALKER” ON PRESS CLUB OUTING.

On the recent trip of the International League
of Press Clubs through the Cripple Creek dis-
trict following their convention in Denver, a
Victor machine and a fine assortment of records
in charge of Miss Ethel Irvine, of the Knight-
Campbell Musie Co., who was a guest of the
clubs furnished the musie.

Saying good things of yourself and your goods
makes you believe good things—and as you be
lieve so will you bring others to believe, and
from the belief will spring profitable business.
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Latest Styles
Lowest Prices

It will pay you to carry
our line of gocds

THEY ARE SELLERS

New Catalog, showing
complete line of Cabinets
ready to mail.

WRITE FOR IT-NOW

SALTER MANUFACTURING COMPANY

| 102-108 N. Oakley Ave., CHICAGO

Talking Machine Disc and Cylinder Record Cabinets

No. 710
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THE PETMECKY MULTI-TONE

SELF SHARPENING

Talking Machine Needle

Plays loud or soft and intermediate tones with the same needle.
Sharpens itself. Each needle plays ten records.

Saves wear on the records.

Makes disc machines as smooth and scratchless as cylinder machines.
Makes worn records play without scratch. '
Helps the sale of disc machines and records.

The only needle that has a character.

Pays dealers a better profit than any other needle.

The price is restricted and profits are certain.

WHAT DEALERS THINK OF PETMECKY NEEDLES:

The A. Hospe Co. of Omaha, Neb. say:—“We have tried the Petmecky needles thoroughly.
Last week the writer played sixteen twelve inch red seal records with one needle and after

the test the needle seemed worn but little.”

The Unique Talking Machine Co. of Houston, Texas, say:—' Ve have sold quite a few of your
needles and each sale brings others. As to our opinion : we use them on all our high priced
records. Did we not consider them the best we would not use them on records worth from

3 to $5.7 /

H. A. Guyon of Red Bank, N. J., says:—*I have done some investigating with your needles and
have come to the conclusion that you have the real thing in needles. I would suggest that
you retail them at 25c. per hundred. There is no use throwing a good thing away competing
with the needles now on the market when none but yours will play a twelve inch record through
distinctly.”

The Huff Music Co. of Bethlehem, Pa., say :—* The sample needles received. We gave them im-
mediate trial in the presence of a number of persons and the various loud and soft eftects
produced by the change of fronts is marvelous.”

Harry C. Lansell of Phila., Pa., says:—"Philadelphia 1s the home of the Victor and all impr<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>