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J HlS MASTERS VOICE

REG. U.S. PAT. OFF.

The best-known trade mark in the world

e “The Victor talking machine’s design, ‘ His Master’s Voice,’
has become a household word, and the quaint little fox terrier a
i attention before the horn 1s familiar to more Americans than

of the world’s great masterpieces.”—COLLIER’S, Ma;
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THE COST
REDUCED

THE -PLEASURE
DOUBLED

Zon-o-phone Wood Horn

We will allow you to order the $50.00, $60.00 and $75.00 Machines with wood horn or metal
horn at the same price; no extra charge for wood horn.

We will allow you to order the Concert withemetal horn as per catalogue at $40.00, or with l
quartered oak wood horn at $45.00.

We will allow you to order the Parlor with metal horn as per cataloguc at $30.00, or with
quartered oak wood horn at $40.00. -

Wood Horns list at $14.00 each.

The wood horn is 24 inches long with 22-inch morning glory bell and is made either in
mahogany or quartered oak, both hlghl) polished and perfect in every way. e guarantee every
wood horn.

New $20.00 Zon-o-phone with new arm so horn can be turned in any direction.

Zon-o-phone Double-Record Disks.  The highest type of record eversold for 65 cents.

Hebrew catalogue just issued. The'finest Hebrew Records ever made.  Selections by Mme.
Prager, Mr. Juvehcn Master Mirsky, the boy soprano, and other well-known artists.

Universal Talking Machine Mig. Co. !
Newark, N. J.

Distributors of Zcn-o-phone Goods: |

ALABAMA MINNESOTA OHIO ”
Mobile . W. H. Reynalds, 187 Dauphin St. St. Paul.........W. J. Dyer & Bro, 21-23 W. 5th St. - Akron.......... Geo. S. Dales Co,, 128 S. Main St.

ARIZONA Cincinnati......J. A(Ec‘g:oenz Mus. Pub. Co., Race undﬂ
Tucson.... .... George T. Fisher, 7:8 E, Congress St MIDCHIGAN B h % 2 X Cincinnati .... J. E. Poorman, Jr.,, 31 West 6th St

etroit ....... J. E. Schmidt, 336 Gratiot Ave. ~  Cleveland...... i i

ARKANSAS Cleveland . Tl;;m?;%etyASg.mpany, Ontario St. and
Ft. Smith ......R. C. Bollinger, 704 Garrison Ave, N SOURl

CALIFORNIA PENNSYLVANIA

Kansas City .... Webb-Freyschlag Merc. Co., 7th and Allegheny...... H. A. Becker, 801 Ohio St.

an Francisco Petcr Bacigalupi & Sons, 941 Market Delaware Sts. b R . N . .
oy ; N St. Iy . i Springfield ..... Morton Lmes 325 Boonville St. ' Ph|hdelphn....Hla\rz:msat‘ Talking Machine Co., 1821
an Francisco ron auzy, -23 tockton St St. Louis. .. Knight Mercantile Co., 211 N. 12th St. 0 X . '
L (Umon Sq.). St Lows........D. K. Myers, 3889 Finney Ave. Pittshurgh...... C. C. Mellor Co., Ltd., 318 Fifth Ave,
RIS
Tampa. Turner Musie Co., 604 Franklin St | SOUTH DAKOTA
LLINC NEW JERSEY Aherdeen....... McArthur Pisno Co.
ILLINGIS
bok s 3 i
Chicsgo Benj. Allen & Co., 181141 Wabash Ave.|  mopoig™ '/ \gelibse Fhoro, Ca, 208 Washington St rp xas
Chicago James 1. Lyons, 265 Fifth Ave Paterson ....... . K. O'Dea. 115' PP Bn Austin.......... Petmecky Company, 411 Main St.
Chicago B. Olshansky, 515 So, Jefferson St. . ' Beaumeont...... K. B. Pierce Music Co., 608 Pearl St.
KANSAS NEW YORK CANADA
Topeka.......... Exahizer-Spielman .Furn, Co., 517-519 Brooklyn........F. W, Rous Co., 485 Fifth Ave
s AVE Brooklyn B. G. Warner, 1;13 Bedford Ave ond T “gﬂley' Réyee i Gomi G N
MARYLAND : . : .
! v BC.M. W. Waitt & Co., Ltd., 658 Gran- ‘
‘ Annapolia ..... Glohe House Fura, Cu. =00 vifle St <
Baltimore ......C. S. Smuth & Co., 4l W, Baltimore St. | NORTH DAKOTA Winnipeg, Man.Whaley, Royée & Ca., Ltd. |
Baltimore ...... Louis Mazor, 2423 E, Poust St. 1 Fargo.....ou..n Stone Piano Co., 814 First Ave,, N. * Yarmouth.. ... Yarmouth Cycle Co.
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ABOUT OVERSTOCKING DEALERS.

Some Excellent Advice to Salesmen Regarding
Retaining Retailer’'s Confidence in Their
Intentions.

One of the cardinal principles which a sales-
man should observe is never to sell a customer
more goods that he would purchase himself were
their positions reversed. Sales of the kind men-
tioned always act as a boomerang. Instead of
making a “customer,” they have the opposite
effect—the salesman has simply secured one
order, and in getting it he has lost the confidence
of a possible customer.

“The general manager once said to me,” says a
well-’known Chicago salesman, when I was
starting out for a new house, “Remember, now,
we don’t care for orders; what we want is cus-
tomers.” The remark sounded so paradoxical
that I inquired his meaning, and he explained at
length. He didn’t want nis salesmen placed in
a position where their consciences would trouble
them.

No man can succeed as a salesman unless he
wins the confidence of his trade. And there is
just one way to do this—by fair and square
dealing. He may pick up occasional orders, and
“load up a jay,” here and there, but he will find
in a short while that his competitor is doing the
bulk of the business in his territory; that is, if
his competitor be made of the proper stuff and
guards the interest of his trade as zealously as
he does those of his employer. Unless this is
done, failure is the inevitable fate of a salesman.

It frequently happens that a salesman’s sug-
gestions are not asked by a customer. More
frequently, however, his advice is sought, and
when it is it should be given conscientiously and
with an eye to the future—not to the size of the
single order he is taking.

WORKING FOR SUCCESS.

The Man Who Wins Out Must Work Whole.
Heartedly, Whole-Souledly and Whole-
Selfedly if He Desires to be Heard from.

A talking machine man, or, in fact, any other
individual who succeeds in any line of endeavor,
must work whole-heartedly, whole-souledly,
whole-selfedly for success, for as Jerome Fleish-
mann said recently, for after all this
thing called success is simply the realization
of ideals we have formed and striven to mate-
rialize.

Don’t have a “grouch” against a firm that sup-
plies your bread and butter. Better work for
$10 a week and work than be employed at $25 a
week and shirk. Coming down to the office in
the morning with a desire to make the day pass
as quickly as possible and with as little real
work performed as is absolutely necessary is a
dead sure way to oblivion.

There’s no exhilaration that can equal the feel-
ing a man sensates after a particularly hard job
has been got out of the way, and got out of the
way by being done right.

The difference between enthusiasm and half-
heartedness is the difference betwen a big, fat
envelope on pay day and a salary that gets
smaller in the eyes of the man who is always
looking for, but never working for, a raise.

Enthusiasm! That’s the thing that builds
bridges and tunnels through mountains. One
enthusiastic employe in an organization is worth
an army of wishers for 6 o’clock and Saturday
afternoon.

And there can be no enthusiasm unless you are
heart, head and hand in league with your work.

The man who views his daily work as part of
his daily self is the man who accomplishes things.
The man who performs his duties in a spirit

of let’s-get-rid-of-these-pesky-matters is the man
you never hear of as making progress.
£ut your heart into your work.

PHONOGRAPH OUTDOES CHOIR.

Pastor Installs One in Place of Striking Church
Singers.

The Rev. Dr. S. M. Vernon, pastor of Christ
Methodist Episcopal Church, Philadelphia, Pa.,
has discovered a method of supplying good
music to his congregation in the absence of a
choir, which has refused to sing while he occu-
pies the pulpit. Doctor Vernon sprung the sur-
prise at a service which he conducted on the
chureh lawn on Sunday night. A large phono-
graph stood where the choir would have been
seated, and sacred hymns rendered by grand
opera singers speedily attracted a large and
appreciative audience. Worshipers said the
choir was much outdone.

It was the first time that a phonograph had
been used at a church service. When Doctor
Vernon first went to Christ Church he had to

‘" lead the singing in person, without the aid of

organ or piano, as the musicians joined the
church officials in their boycott of him.

JUST FOR THE ADVERTISING DEALER.

A big object is seen quicker than a small ob-
ject.

An elephant makes more impression than an
ant.

A sledge hammer accomplishes
when a tack hammer would fail.

When sailors fish for sharks they use heavy
tackle.

The user of large space works in harmony with
great natural laws.

When a class advertiser is sure of the char-
acter of his audience he gets right down to his
selling talk.

And, to deliver the kind of talk that clinches
sales, you must have room.

If you had a process to cure deafness, and
were permitted to describe your process once to
ten thousand deaf people, you would not give
them one-tenth part of the necessary informa-
tion. You would seek for the immediate and
direet sale by telling them all about it.

Small space is all right when doubt exists as
to the character of the audienece you are ad-
dressing, but when you have your audience in-
terested in your goods strike out. Sell them.

The man who can afford to take a page in
his trade publication and doesn't is simply
trifiing with its opportunities.—Brains.

its purpose

THE AMERICAN ABROAD.

It was left for the exhibitor of a phonograph
in the streets of Utrecht, according to an Ameri-
can traveler, to put the finishing touch to the
wonderful invention. There was the sound of
a military band in full blast, and then suddenly
the tune stopped and “Halt!” rang hoarsely out
upon the air. ‘“Who's that interrupting the con-
cert?” flippantly inquired the American, close to
the operator. “That,” said the man, surveying
him, blandly, “was the voice of Napoleon Bona-
parte, giving the order at the battle of Water-
loo.”—Youth’s Companion.

During the recent visit of I. S. Sacks, the
Regina traveler to San Jose, and other southern
California points, he had great success on one
of his fishing trips when he landed a thirty-three-
pound salmon. His friends of the Eilers Music
Co. verify this fact by favoring The World with
a photograph of Mr. Sacks holding the salmon in
his hand. There were no affidavits, you say?
But who said they were necessary?

THE SIZE OF SOUND WAVES

And What They Will Do—Some Interesting
Facts Revealed by a Scientist Connected
With One of the Government Departments
at Washington.

A scientist attached to one of the Government
bureaus at Washington, while discussing ou
ability to tell the direction from which sound
proceeds, calls attention to an interesting differ-
ence between the eyes and the ears with regard
to the size of the waves that strike them.

The average wave-length of light is about one
ten-thousandth of the diameter of the pupil of
the eye. On the other hand, the waves of sound
issuing from a man’s mouth are about eight feet
long, whereas the diameter of the passage of the
ear is quite small and could not well have been
made a large multiple of eight feet. One con-
sequence of the minuteness of light-waves in
comparison with the size of the eyes is that the
lenses of the eyes are able to concentrate rays
of light upon the retina with great efficiency.

And talking about sound, the newest invention
in connection with it is the telephonograph.
This is a combination of the phonograph with
the telephone, intended to record a telephonic
message on a wax cyiinder at the receiving end
of the telephone line, an invention that promises
great things. The record is made by a stylus
actuated by the undulations produced by the
sound-waves. From the impressed cylinder the
message can be retransformed into spoken words
by the ordinary method of a phonograph.

The usefulness of the instrument depends upon
the fact that by its means a message can be sent
when the intended recipient is absent. Upon
his return the latter can set the phonographic
apparatus going and listen to the message at
his leisure.

A NEW RECORD HOLDER.

Invented by Southern Woman—Device Fastens
to Wall and Holders Swing in and Out.

Another type of holder for phonograph records
is the wall bracket designed by a Louisiana
woman. The advantage claimed for this holder
is that it does not take up the room of a cabinet
yet keeps the records as free from dust as the
most airtight of wooden cases. The device con-
sists of a rod, fastened to the wall so that it
maintains a vertical position. Pivoted to this
rod are holding plates, so aranged that they
swing back and forth and are out of the way
when not needed. Each of these plates is a
little larger than a disc record in circum-
ference and deep enough to hold several. A
practically airtight lid fits over the top of each
and along side is a finger opening by which the
lid may be lifted or the records taken out. A pin
running up through the centre of the plate
pierces the hole in the centre of the disc and one
in the lid. The bracket stands far enough trom
the wall that the plates can be turned in behind
it.

LOOKING BACKWARD.

The need of the phonograph was expressed
nearly 150 years ago, although no one dreamed
of any such device by such a name. But Bos-
well, the genial and devoted biographer of Dr.
Samuel Johnson, in writing of the sayings and
doings of his great mentor in 1775, penned this
note:

“I cannot too frequently request my readers,
while they peruse my account of Johnson’s con-
versation, to endeavor to keep in mind his de-
liberate and strong utterance. His mode of
speaking was indeed very expressive, and I wish
it could be preserved as musick is written.”
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GOOD ACCOMPLISHED AT JOBBERS’ CONVENTION

Discussed by J. Newcomb Blackman, Vice-President of the National Association of Talking
Machine Jobbers—Has Dignified the Industry and Made Plain the Aims and Aspirations
of the Members—An Era of Optimism Inaugurated in the Talking Machine Trade—Expect
Much Larger Attendance at Next Year’s Convention of the Association.

“There does not seem to be any question that
the convention of the National Association of
Talking Machine Jobbers at Atlantic City last
month was a decided success and will accom-
plish much good for the entire industry,” said
J. Newcomb Blackman, president of the Black-
man Talking Machine Co., in chatting with The
World regarding the recent convention of the
National Association of Talking Machine Jobbers.

“When we consider the attendance trom the
factories and jobbing concerns throughout the
entire country and the fact that business condi-
tions have been such that most of us feel in-
clined to be economical, it appeals to me as an
indication of a great future for our industry.
In talking with many of those attending the
convention the opinion seemed to be unanimous
that the convention would do much to stimulate
business and inspire more confidence in the
factories and jobbers towards each other. The
firm manner in which the factories assured the
trade of their intention to not only maintain,
but also uplift, if possible, the standard of their
goods, was good news, for we want to constantly
elevate the business and raise it to a higher
standard, if possible.

“The Jobbers’ Association has outgrown the
period of infancy and represents a full grown
and healthy body, capable of aiding the manu-
facturers very materially to constantly improve
the industry as a whole. The entire trade greatly
appreciated the honor of the greatest genius of
the age, Mr. Thomas A. Edison, in attending
the convention. There is no doubt in my mind
that Mr. Edison’s presence satisfied many in the
trade that the talking machine was still close
to his heart and would still receive the benefit
of his untiring energy.

“I am informed that Mr. Edison himself was
greatly impressed with the manner in which the
trade turned out at the convention and in their
confidlence in the future and enthusiasm. In
fact, I understand it so impressed Mr. Edison
that he will immediately put forth some great
efforts to greatly improve the Edison product.

“In Mr. Eldridge R. Johnson s paper will be
found much food for thought and every reason

for confidence in the return of prosperity. : A
convention of this kind should impress the big
manufacturers with the importance of supporting
every succeeding convention, for in what better
way could the yearly stimulation and exchange
ot ideas for the improvement of the business be
accomplished? The jobbers return impressed
with the importance of their best energies being
used to get the benefit of the prosperity which is
slowly but surely returning. They were pleased
to see that the factories turned out in force, for
it showed that everybody wanted to do his share
to help the business. The factories, I am told,
were more than pleased at the way the jobbers
turned out, for it gave them confidence that they
would receive the support of their jobbers on
many things they have in mind.

“Is it not also a fact that those now in the
jobbing field and among the dealers represent
the best material and the kind that will soon
more than make up whatever has been lost by
the business depression? The members of the
Association are pleased to hear that the factories
consider their deliberations always based on a
square deal for all, as they see it. Such feeling
on the part of the factories will encourage job-
bers to make suggestions and desirable improve-
ments will be introduced much quicker with
co-operation than without it.

“The trade at large should be very grateful
for the libera] way in which the trade press has
recorded and spread broadcast the details of the
convention. This is more particularly true of
the Talking Machine World, which is the only
exclusive talking machine organ, and has always
worked shoulder to shoulder witn the manu-
facturers and jobbers.

“The good results of this year’s convention will
be limited only to the extent that we make use
of the material we have on hand as a result of
same. If the jobbers will consider in which way
they can apply to their own business the recom-
mendations of the factories or others in the same
line, they will find plenty of opportunity in the
speeches of the various factory representatives.
Meanwhile the papers prepared on various sub-
jects by different jobbers are full of material

are the watchwords.

MR. DEALER

If you will repeat the following to yourself each night for
a week on retiring, your talking machine business will run
more smoothly and more profitably for it:

I will buy of an EXCLUSIVE talking machine jobber.

One who handles both Victor and Edison, so as to get
both lines in one shipment at one express charge.

Where my complaints receive as prompt acknowledg-
ment and attention as my remittances.

Where fairness, promptness and full-filling of orders

Therefore, be it resolved that for now and for all time
my source of supply shall be

THE EASTERN TALKING MACHINE CO.

177 TREMONT STREET, BOSTON, MASS. :
FOR FIFTEEN YEARS AN EXCLUSIVE TALKING MACHINE HOUSE

that will be well worth most careful considera-
tion from the factories.

The dealers are very much interested in the
jobbers’ convention and in consulting several
they all seemed to be pleased with its apparent
success. They also feel that the factory and
jobber in these conventions always have Llheir
interest in mind and many a dealer who has
read the entire account of the convention in the
columns of the Talking Machine World has more
confidence in the future of the business than ever
before.

“I do not think any jobber who attended the
convention, or has read the published accounts of
same, can question the value of membership in
the Jobbers’ Association. The manufacturers are
beginning to realize the importance of helping
jobbers stamp out the evils which have always
existed among the class of dealers who habitually
make a practice of running up bills with a num-
ber of jobbers with absolutely no intention of
paying them. Such dealers are a menace to the
entire trade, for they are consuming and wasting
capital which should go to the support of the
honest and deserving dealer. Among this class
of dealers will be found the price cutter and the
dealer who unfairly competes with the honest
and legitimate one that cannot possibly follow
such disreputable methods.

“The Association through its system of credit
reports is doing much to expose among members
such methods, but if the factory will provide a
means of cutting off the supply of these dealers it
will put a stop to their methods and not only be
welcomed by the jobbers, but by the dealers who
are suffering through having such dealers as com-
petitors. We jobbers are perfectly willing to help
the honest and hard working dealers to the limit
of our ability, but the sooner we can kill the
habitual dead-beat the better it will be for all
concerned.

“The future is before us and we should not
consider the past, except as a comparison where
we would not only like to duplicate but surpass
those things that have made an advancement.

“We do not know what decision will be made
regarding the selection of a city for next year’s
convention, but I do feel we should have in mind
the place that will bring out the largest at-
tendance from the factories, as well as the mem-
bers of the Association.

“If the next meeting place can be decided upon
promptly and while the good results of the
present convention is fresh in the minds of the
entire trade it will do much to keep next year’s
convention constantly in the minds of every one,
and plans be made to insure even a larger at-
tendance than we had this year.”

BRINGS BACK OLD MEMORIES.

Doesn’t this item from the Bridgeport (Conn.)
Standard bring back familiar memories? “The
factories and offices of the American Grapho-
phone Co, were closed during the hour of the cir-
cus parade this morning, thus giving the em-
ployes a chance to see it without interfering with
their business duties.”

It reminds us that there were few happier days
than those when the circus came to town. No
matter how old and venerable we become or how
tense the exacting duties of our business or pro-
fession, we are prone to look back with a feeling
of joy, and a little shade of envy, to the days
when we arose extra early and met the circus
“coming to town.” What memories cluster about
the big tent as it appeared on the village green
and the impression the show made when taken
under the canvas by some kindly aunt or loving
mother. The old country-circus days were great,
and no matter what Barnum & Bailey or Ring-
ling Bros. may boast of, the modern circus can-
not compare with the oneringed circus of the
days of old—at least to the man whose hair is
becoming gray.

Mrs. Carrie Nation, of hatchet fame, is re-
ported to have made two talking machine
records abroad.
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Mr. Dealer, are you prepared to meet the in-
creased demand for Victor goods this fall ?

Do you carry the full line of Victors? Is your
record stock up to the mark?’

Profit by past experience. Keep a full line of
Victor goods, and make every prospective buyer
a real buyer.

Victor Talking Machine Co., Camden, N. J., U. S. A.

Berliner Gramophone Co., Montreal, Canadian Distributors.

To get best results, use only Victor Needles on Victor Records

I

LlST OF VICTOR DISTRIBUTORS

Finch & Hahn, E! Paso, Tex vveee W. G, Walz Co, Omaha, Neb....... +.. A, Hos

Alb: aiN: Yo . pe Co.
3 Nebraskz Cyele Co,

Altoona, Pa.... W. H. & L. C. Wolfe. Esecanaba, Mich. ..... Grinnell Bros.
. Pi P C
Atlants, Ga. ........... Elyea-Austell Co, Galveston, Tex........Thos. Goggan & Bros. ) 1ane ayedr‘ o & Co
Phillios & Crew Co. |  Grand Rapids, Mich..J. A. J. Friedrich. Peoria, Ml.............Chas. C. Adams .
Atlantic City, N. J.....Sol. Bloom, Ine. Honolulu, T. H.., .Bergstrom Music Co., Ltd. Philadelphis, Pa...... Sol Bloom, Inc.
Austin, Tex... . The Petmecky Co. Indianapolis, Ind..... Waulschner-Stewart Music Co. Louis Buehn & Brother,
Baltimore, Md Cohen & Hughes. The Musical Echo Co. ], E. Ditson & Co.
E. F. Droop & Sons Co. | C. J. Heppe & Son.
H. R, Eisenbrandt Sons. Jaeksonville, Fla..... Ludden & Bates. Penn Phonograph Co., Inc.
Wm. McCallister & Son. Kansas City, Mo......J. W. Jenkins Sons Music Co. Ees(er\xk;l'a;kan:g g\liascgzr:n:hﬁo.
Bangor, Me..... .M. H, Andrews. Schmelzer Arms Co, ) y L .
Birmingham, Iu. .E. E. Forbes Piano Co, Lineoln, Neb.......... Ross P. Curtice Co. Pittsburg, Pa.....c.... cugdzl;-ddel}l?arlk(n:gz S
Talking Machine Co. Little Roek, Ark......O. K. Houck Piano Co. T W v o o G TR
Boston, Mass....... ..’?llver Ditson Co. X Los Angeles, Cal..... Sherman, Clay & Co. Portland Talkmz Machine Co.
: l'éeo.Eastem e insRhlachice Louisville, Ky ....... Montenegro-Riehm Melsie Co. Portland. Ore.........Sherman, Clay & Co.
M. Stei 3 M his, Tenn. E E. Forbes Piano Co i
Brooklyn, N. Y........ Amerie:::r;'ﬁk?::shfz:hine Co. . o Sy . K. Houck Piano Co. Richmond, Va........ weDCﬂiIIeo:;azoCCoo Inc.
Buffalo, N. Y......... W, D. Andrews. Milwaukee, Wis...... Lawrence McGreal, Rochester, N. Y. ...... The ’l.‘alkms Machine Co.
Burlington, V¢ L el Co i o clats Fhosori PHIC> Salt Lake City, Utah. . Carstensen & Anson Co.
urlington, o seen . 11 (3 8 arstense:
Butte, Mon . O::gcﬁ‘r‘o:hegs“ogmph Cor | Mobile, Ala. vecoo Wm, H. Reynalds, . LA Clayton-Daynes Music Co.

Canton, 0.

Montreal, Canada..... Berliner Gramophone Co., Ltd, .
Charlotte, N, C. ek e RERH A clman]Co. Nashville, Tenn...... 0. K. Houck Piano Co. ’ San Antonio, Tex.....Thos. Goggan & Bros.

. Stone & Barrmger Co.

5 : 5 San Franeiseo, Cal.... Sherman, Clay & Co.
Ru op urlitzer Co. ) )
The Talking Machine C . X Seattle, Wash . Sherman, Clay & Co.
Cineinnati, O . The Rud:ﬂ:h V:l:xrll?tezeroCo. ::: g:l?::n c::f_ﬂ_g:s;’,}:;ﬁtgre Alarm Co. ‘ Sioux Falls, S. D. . Talking Machine Exchange.
Cleveland, O &mﬂst"méesg:ﬂie& Son : Philip Werlein, Ltd. |  Spokane, Wash.......Eiler'a Pilnlo qusce.
The Eclipse h{usmal Co. New York, N.Y....... Islklnd}:}r{xan Tilkmg Machine Co, qun - ;h'":‘"‘niz . M:;ic Co
Columbus, O.. .. P L N . ol oom, Inc . Louis, Mo......... oerber- 3 . Co.
mﬁ'-T. 'l"le'x D;lrlfas ?amﬁ'tffacifm Co. C. Bruno & Son, Inc. ‘ St, Louis Talking Machine Co.
Denver, Colo. . | %-ge Ecx'h{ﬂé’:‘c (b: i 2 é I%avlejgl. ]r.,clne. St. Pacl, Minn........ Koe{le?’&"}%nlz:cohl
e Knig] mpbe usic . B, Davega Co.
Co. Chas. H. Ditson & Co. Syracuse, N. Y........W. D. Andrews.
Des Moines, lowa.... Jones Piano Co. Jacot Music Box Co. ‘
arger & Blish, Inc. Landay Brothers, Inc. Toledo, 0...coeevnneen Theltiavet M\glecc:; .
Detroit, Mich.. . Grinnell Bros. Stanley & Pearsall, The Whitney u :

Dubuque, low

.Harser & Blish, Ine. Benj. Swi Washington, D.C..... E, F. Droop & Sons Co.
Daluth, Miun.. 5

French & Bassett, New York d%llkmg Machine Co. John F. Ellis & Co.

(S
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TRADE ON THE PACIFIC COAST.

Business Rather Quiet During Month—Heavy
Demand Looked for in the Fall—Sherman,
Clay & Co. Have Record Day-—New No. 12
Victrola Creates Sensation—Presidents
Johnson and Royal On Hunting Trip—
Grand Opera Co. Stimulates Victor Record
Sales—Columbia Manager Home from Long
Trip—Looking for New Location—Good
Orders for Edison “Fireside’” Machine.

(Special to The Talking Machine World.)
San Franeisco, Cal.,, August 6, 1909.

The talking machine dealers have had rather
quiet times all over the State for the last month,
and while there has been a little improvement in
the last week or two business is still a little slow.
Most of the dealers count on quite an improve-
ment in August, though a good many do Dot
expect any material change before the beginning
of fall. All are agreed, however, in looking for
a very large business from September on.
Heavy advance orders have been taken by the
wholesalers for fall stock of all descriptions,
though the new machines which have recently
appeared on the market have naturally been the
hcavy sellers.

Andrew G. McCarthy, of Sherman, Clay & Co.,
states that business in general has been very
satisfactory this month, and that one day this
week was the best for cash sales since last
Christmas. Sherman, Clay & Co.’s wholesale
business is keeping up fully as well as last year,
and Mr. McCarthy considers outside conditions
excellent. He recently received the first ship-
ments of the new No. 12 Victrola, but the stock
has moved out almost as soon as it arrived. This
machine has created quite a sensation here, and
is received with enthusiasm by most of the re-
tailers, who expect it to increase their sales very
largely. Sales of the higher priced Vietrolas
have continued very good, however, and Mr.
McCarthy states that there has been a very
strong tendency of late toward the better class

easy to sell the

So Easy

Yes, it is not only easy to learn a foreign
language by the I.C.S. system—the
easiest and most perfect way in the world
—but it is also easy to sell I. C.S. lan-
guage outfits. It is easy to sell them to
people who are tired of their machines as
an amusement device and will be glad to
turn them into a source of profit. It is
easy to sell them to persons going abroad

and who otherwise desire to learn a
language for the sake of the know-
ledge of it alone. It is easy to sell it
to men and women who desire to qualify for positions as translators and foreign
correspondents. It is easy to sell it to foreigners, in order that they may
learn to speak English. In factthere are a great many sound reasons why it is

1.C.S. LANGUAGE SYSTEM

Q.Edison~
PHONOGRAPH

Do you sell I. C. S. Language outfits?
such an important and profitable field of your work? Why are you thus abso-
lutely throwing away at least one-third of your business? The Phonograph sys-
tem of language instruction is now recognized as an educational factor of great
importance and the demand for this sort of language instruction is growing by
leaps and bounds. The I.C.S. system is undoubtedly the one of the greatest
merit obtainable today. Write us a postal now for further particulars.

International Correspondence Schools

Box 918, SCRANTON, PA.

of machines. Sherman, Clay & Co.’s talking
machine department is very busy taking stock
this week.

President Johnson, of the Victor Talking Ma-
chine Co., and President Royal, of the Universal
Talking Machine Co., are now visiting Mr. Doug-
lass, of the Victor Co., at his home in San Rafael,
Cal,, and will accompany him on a hunting trip
this week.

Clark, Wise & Co. report a rather quiet month
in their talking machine department, though
there has been considerable improvement in the
last week, as the vacation season is drawing to
a close. They now have the new Victrola in
stock, and have found it a very good seller not-
withstanﬁing the quiet season.

The sale of Victor records has been stimulated
for the last few weeks by the presence in San
Francisco of a grand opera company, and the
production of the “Merry Widow.” Such events
never fail to bring out a large demand for new
records, which continues long after the departure
of the original attractions. It is not infrequently
remarked, however, that the possession of a set
of, good records is preferred by many people to
attending the opera itself, where many distrac-
tions interfere with a proper enjoyment of the
music.

It was expected that the Wiley B. Allen Co.'s
talking machine department would be in opera-
tion by this time, but the finishing work has
taken longer than was anticipated. The stock
has been on hand for some time, but it has been
kept in storage, and is not likely to be placed
on sale for a couple of weeks more.

W. S. Gray, Pacific Coast manager for the
Columbia Phonograph Co., has returned from
the East after quite a long stay. He stopped
for several days at the A. Y. P. Exposition in
Seattle, which he found even finer than he ex-
pected. He finds that business has moved fairly
well in San Francisco during his absence, the
past month’s business being about equal to that
of June, but the outlook for Van Ness avenue in
the future is not good, and he is giving his at-

It’s

If not, why are you thus neglecting

tention to a new location. He has several places
in view, and expects to close a deal within the
next few weeks. All the locations under con-
sideration are in the neighborhood of the new
musical center and general shopping district.
The wholesale business has been emphasized dur-
ing the summer, and the campaign has been
most successful. Mr. Storms, who is covering
the outside territory, states that Columbia goods
are taking better with the country trade all the
time, and considers the prospects good for an
unusually heavy trade in the fall. He has placed
the Columbia line with a great many new deal-
ers this month. The wholesale department will
be pushed just as strongly iu the future as in
the past, but if the new location is secured it is
expected that the local retail department will
make a much better showing in comparison than
it has done for the past year. Mr. Scott, mana-
ger of the San Francisco store, will accompany
Mr. Gray on a vacation trip to Los Angeles early
in August, and Mr. Grimsey of the Seattle store
will spend his vacation in San Francisco.

Peter Bacigalupi & Son report a noticeable
improvement in sales of machines, though they
find things still rather quiet. Their wholesale
department has kept up fairly well all summer,
but collections are not as good as they should
be. Mr. Ackerman, who has charge of the Edi-
son business phonograph, has closed some good
sales this month, and has quite a number of the
machines out on trial.

C. M. Jones, manager of the Pacific Phono-
graph Co., has moved his office to the sixth fioor
of the Harry J. Moore building, on O’Farrell
street near Market, with Kohler & Chase, but
the company’s wholesale stock is still kept at the
Oakland warehouse. He is still placing large
numbers of the new Edison “Fireside” machines
with retailers all over the State, and has a large
lot of advance orders for delivery during the
fall. Otherwise, he says, the outside trade at
present is a little quiet, though he expects that
orders will begin to come forward in good shape
in August.

The retail talking machine department of
Kohler & Chase is now installed in the Harry J.
Moore building, occupying a quarter of the sixth
floor, part of the mezzanine floor and a display
in the window. Several more outside salesmen
have been put on in the city, and are stirring up
quite a lot of trade, bringing the record of sales
up to a very satisfactory figure, though it takes
a good deal of work to close sales.

The branch of the Eilers Piano House at Boise,
Idaho, recently disposed of its stock of sheet
music to make room for an expansion of the
talking machine department, and is now carry-
ing a large assortment of machines and records
of all kinds.

Kirk, Geary & Co., the wholesale agents for
the Columbia Phomnograph Co. in Northern Cali-
fornia, are sending in good orders from
time to time, and are apparently moving a large
quantity of stogk.

INCREASING RECORD DEMAND

Noted by Dealers in New York City-—Notable
Improvement in Trade—Growth of Repair
Business Presages Record Sales for Fall.

According to reports made by talking machine
dealers, the improvement in trade has been most
marked thus far this year. Especially during
the summer the demand for records has been
surprisingly large, though, according to authori-
ties, more people are out-of-town on vacations
this year than for several years past. The only
answer is that the records are used to enliven
the evenings spent in the mountains or at the
seashore.

Another feature of the trade that pleases the
dealers is .the great amount of repair work com-
ing in, not that the work itself is especially
welcome in many cases, but the fact that dis-
carded machines are being bought out and put
in running order presages a strong demand for
records in the fall and indicates a revival of in-
terest in the business.




TRADE NEWS FROM INDIANAPOLIS.

" Summer Dulness Apparent During Month—
Number of Outfits Sold to Campers Help
Average — Kipp-Link Co. 'Move — To do
W holesale Business Only—Musical Echo Co.
Buys Joiner Victor Stock—Some Recent
Visitors—An Attractive Columbia Window
—Columbia New $25 Machine a Strong
Seller—News of Moving Picture Shows.

(Special to The Talking Machine World.)
Indianapolis, Ind., Aug. 5, 1909.

The fact that the farmers are busy in the coun-
try and that many of the city people have Leen
away on vacations, some of them being on ex-
tended trips to the northern lakes has cut down
the talking machine business in Indianapolis
during the last month. At that, however, it has
been up to the standard of this season of the year
according to the dealers. Several of the dealers
have had a good trade in machines, which are
being used at camps near the city. Many families
are camping at Riverside and Broad Ripple and
nearly every family tent has a talking machine.

The Kipp-Link Co. have moved from their old
location on Washington street, between Meridian
and Pennsylvania, to their wholesale rooms
farther west in Washington street. At their
present location the company are conducting a
wholesale business only. They handle the Edison
machine solely.

Joseph Joiner who, with his piano business in
Massachusetts avenue, handled Victor machines,
has sold out his entire business and gone to
Pittsburg. The Musical Echo Co.,, which has a
store in Pennsylvania street got most of his sup-
ply of Victors. Mr. Joiner’s retirement from bust-
ness leaves the bulk of the talking machine trade
in the avenue in the hands of Frank Lesley who
has a store near where Mr. Joiner conducted his
business.

W. C. Fuhri, of Chicago, district manager ot
the Columbia Co., was in lndianapolis for a day
or two. He was on his way to Salt Lake City
where he has a big business deal on.

Allen A. Jay, who has been looking after the
wholesale road work of the Kipp-Link Co., and
who prior to that was a member of the Craig-Jay
Co., has quit and Is now in Texas where he is
visiting.

An attractive window has been arranged for
the Columbia Co. by Mr. Devine, the manager ol
the store. In the window was placed a replica of
the large diamond which was given to King
Edward by a South African diamond mining
company. The replica represented the large
diamond in the rough and the three smaller
diamonds into which it was cut. With the replica
Mr. Devine placed a number of records aund a
large placard with the following caption: “Real
Gems from the Opera, Madame Bufterfly.” The
window attracted many passersby.

The new $25 disc machine which the Columbia
Co. are putting out is an attractive selling
proposition, according to Mr. Devine of the
Columbia store. The fact that the machine has
an oak horn is one of the best points. The plan
of placing a wooden horn on a low priced ma-
chine is making a hit among the Indianapolis
talking machine buyers. Mr. Devine says also
that the lock device which the Columbia Co. are
putting out to keep the speed at a given rate is
an excellent talking point.

Among the prominent men of Indianapolis who
have taken Columbia machines with them to their
summer resorts are Harry S. New, formerly na-
tional republican chairman and prominently
mentioned for the next republican state chair-
manship, and H. F. Hill, general manager of the
Central Union Telephone club. Mr. New goes
to Michigan, where he is a member of a well-
known shooting and fishing club, and Mr. Hill
goes to Massachusetts.

Among the Indiana talking machine dealers
who have been in the city in the last month are
L. L, Bair, of Anderson; W. E. Griffit, of Craw-
fordsville; W. W. Stevens, of Lebanon; John H.
Wetz, of Sulphur Springs; J. H. Whitlock, of

Rushville, and E. Manlove, of Connersville.

Business has been quiet with the moving
picture shows for the last month but they have
“not lacked for advertising both of the desirable
and the undesirable kind. Early in the month
two probation officers from the Juvenile Court
visited the five-cent theatres and they did not
make favorahle reports. They said they saw
nothing improper so far as the nature of the
pictures were concerned. But they declared that
the shows were harmful because girls picked up
associations there which they should not have.
They declared also that it formed an excuse for
young girls to get down town at night. In ad-
dition they declared that the pictures created in
the children the desire for exciting and stirring
events. The police, however, were not in very
much sympathy with the adverse report and no
action was taken. In fact it is not seen how any
action could be taken as long as there is nothing
objectionable about the pictures.

Later in the month the five-cent shows received
a boost when the Children’s Aid Association, of
which Dr. Eugene Buehler, city sanitarian, is a
member, decided they would be useful in the
crusade for pure milk for babies. The aid asso-
ciation arranged to show a number of educational
slides in the five-cent shows during intermissions.
These slides bear such captions as “Dirty Cow’s
Milk is Rank Poison,” “Does Your Baby Get Pure
Miix?” “Moving picture shows have come here
to stay,” said Dr. Buehler. ‘“They are a great
{nstitution and when properly conducted are im-
portant in the education of the public.”

JOYS OF LIVING IN JERSEY.

Music and Pleasure for Boarders in Our Sister
State While They Work.

We understand that Lemuel Starkweather,
who conducts a summer boarding house in North
Caldwell, N. J., has solved the problem of keep-
ing his lawn trimmed and entertaining his
summer sojourners by perfecting a combination
lawn mower and musi¢ box. Up to three weeks
ago the Starkweather lawn was unkempt, and
the boarders suffered from ennui in the quiet
evenings, as the only music the house afforded
was from a parlor organ.

Mr. Starkweather, who is ingenious, adapted
the mechanism of a music box to the lawn
mower, and the men boarders, as well as two
women visitors, became eager to take turns at
running the contrivance up and down the lawn
in the cool of the evening,
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The neighbors soon learned of the harmonious
lawn mower, and wanted to borrow it. The de-
mand became so great that Mr. Starkweather
says he now charges a fee for its use. With the
money thus derived he expects to purchase sev-
eral new records that will bring the machine
up-to-date in a musical way.

Now, if Mr. Starkweather would only fit a disc
talking machine to the lawn mower he could
afford his boarders even greater pleasure, and
perhaps so charm New Jersey’s national “bird”
that his operations on unsuspecting visitors
would be a joy instead of a terror. Here is a
field for experiment.

DOES A COLLEGE EDUCATION PAY?

Many Graduates Poorly Equipped—Technical
Courses More Valuable in Many Instances.

The value of a college education has been the
subject of much discussion in the magazines and
daily papers recently—in fact, we have a recur-
rence of it every year after the colleges close
when there is let loose in the land a lot of young
men who thing they “know it all,” but when they
commence to enter the battle of life they soon
recognize how poorly equipped they are for the
struggle.

Many of our great leaders in the inventive
and commercial spheres are of the opinion that
many young men would be better fitted for life’s
work were they to take up technical courses in-
stead of spending five or six years in college,
acquiring a knowledge of everything, but the
practical things of life. An old Columbia man,
however, in discussing this subject the other day
said:

“The pronounced opposition of Thomas A.
Edison, E. H. Harriman, Charles M. Schwab and
James J. Hill to a classical education, is an
unconscious protest against the idea advanced by
the late Mrs. Astor, of New York, that “no one
can be a gentleman if he has not been through
college.’

“These specialists and technical men will be
surprised to hear they have on their side one of
the fathers of the Church, for St. Bernard taught:
‘Learning is the rock on which the ship of
humanity goes to pieces.” But they do not realize
that a knowledge of the ‘humanities’ is almost
absolutely essential to well-rounded mental dis-
cipline. <

“The great benefit of a classical education, as
Matthew Arnold observes, is to keep a man from
self-satisfaction.”

WE HAVE "’

TO SHIP AT ONCE

- e
.. \

( The new Edison * Fireside ” Phonograph.

( The new Edison “Cygnet” Horns—after September 1st.

( Full lines in Cabinets for Records.

(q The latest Records—and anything in Accessories—as well as full

lines of Edison Phonographs.
ceive them.

Your orders shipped the day we re-

@ No annoying delays or disappointments because we are always pre-

pared for instant shipments.

( Every “symptom” bespeaks a regular “fever” of business the coming

fall and winter.
ness.

The dealer who is prepared will surely get the busi-

q Won't you favor us with your orders?

American Phonograph Co.

Edison Jobbers

252 Woodward Avenue, Detroit, Mich.
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NEW YORK, AUGUST 15, 1909.

HIS publication has been in receipt of many
T communications embodying terms of praise
concerning the report of the Convention of the
Talking Machine Jobbers’ Association held at
Atlantic City last month.

From the interest aroused by the complete pub-
lication of the Convention proceedings it is plain
that thousands of our readers who were unable to
attend the Convention meetings were interested
in the Association accomplishments.

The presentation of a complete report of such
an important gathering is one of the necessary
functions of a trade publication which, however,
is not recognized by all trade newspapers.

“The audience which listened to the various
papers and speeeches was necessarily small, but
The World, talking to an audience of thousands,
gave the complete Convention report which
embodied the views of a number of the leading
men of the industry.

It is obvious that The World of last month
will be frequently consulted ‘as a reference
volume for some time to come.

In reviewing the Atlantic City Convention it
is plain that it was the most important gather-
ing of talking machine men ever assembled in
one city at one time in the history of the in-
dustry.

Not merely that, but never before have the
leading men of this trade expressed views so
clearly upon topics which are of interest to every
one who manufactures, jobs or retails talking
machines.

It certainly was an optimistic gathering and it
proved conclusively that the great leaders—the
men who have built the industry—have taith and
confidence in its future.

IT is remarkable that we can locate in an in-
dustry, which has developed within a very
few years, three concerns which state that they
will spend upwards of a million and a half dol-
lars in advertising.

Now that fact alone is worthy of repeated
emphasis.

‘When the great producing institutions stand
back ot the talking machine industry to the ex-
tent of spending a million and a half in publicity,
their move is at once inspiring and should en-
courage faint hearts everywhere,

Advertising is important, and of what value
is the rarest product of manufacturers’ skill
without judicious advertising?

The heads of the talking machine industry
early recognized the value of advertising and
as a result of a vigorous policy it is generally
conceded that the Victor dog is the best known
trade mark in the world.

Now that is gcing some surely.

All of the national advertising which is done
is of benefit to jobbers and dealers, and the
greatest good comes to the men who are up and
doing, men who see a brilliant business futuie
for the talking machine industry and propose to
get the most out of it.

The Atlantic City Convention as a business
reviver and stimulator was excellent.

Optimism was there in good old allopathic
doses and as a result, the men who attended
carried home with them renewed confidence in
this special industry and the thousands who were
unable to attend were stimulated by the report
which The World presented of the entire pro-
ceedings.

E appreciate greatly the kindly comments
which have been made praising our
but last month’s World was
simply an illustration of what we believe to be
the duty of every trade journal.
When a trade newspaper ceases to be a help-
ful force in the industry its usefulness is ended.

humble efforts,

Now the-talking machine men of this country
have but one publication and it is only fair that
that paper should strive by all honorable means
to increase the interest in the distribution of
machines throughout this land and througbout
the world, so if our efforts last month met with
the approval of our readers then the outlay
which was material was amply justified.

When we consider for a moment that our
entire life is a life of dealing with others it
should be, therefore, a life of helpfulness or
co-operation.

We each have obligations to one another.

Co-operation through business organizations or
associations must have concern for the rights of
others, and the better understanding of one
another is after all the only real progress which
we make.

We all recognize that every man who has well
adjusted his life sees to it that a portion of it is
given to some work for the common good.

The country has a right to expect some return
for the manifold advantages which it gives to
every citizen, and the time is near when every
man will be expected to make some contribution
to the common good.

The opportunity of becoming active in any as-
business or
social lines should appeal strongly to the judg-

sociation whether along politics,

ment of every individual in the general good
that may be accomplished by working together
and in the opportunity of meeting with men of
affairs and the greater privilege of knowing and
working with them.

Hence every jobber should fall into line and
help swell the ranks of the Association.

OW, a good many wrongly view Conven-
N Some figure that they amount
to junketing trips, but that is not so.

The rise of new conditions and weightier prob-
lems call imperatively for "a consideration of
these problems by business men whether in the
talking machine business or any other industry.

Now, every working day of the Convention cost
several hundred dollars, but it was worth that
amount of money.

The discussions and conclusions reached demon-
strated the fact that the talking machine busi-
has steadily evolved from an embryo
state until it stands before the world a healthtul

tions.

ness

and vigorous industry.

The roots are firmly planted and the branches,
growing in number, are more fully developed
than many expected and the future of the busi-
ness will require work along harmonious and
intelligent lines.

SQUARE deal is essential in every walk of

life. Great problems are not so well

solved by separate individuals as they are by co-
operation.

Best of all, the Talking Machine Jobbers’ Con-
vention was not a oneman affair.

It was strongly dependent upon diversified
opinion and the aid of widely different ex-
periences.

The fact that the leading men of the industry
were present at Atlantic City and delivered ad-
dresses upon important topics shows how closely
they are in sympathy with the organization, its
alms and its objects.

The Talking Machine Jobbers’ Association has
now become a recognized force in the industry,
and there is complete harmony between the
manutacturing and distributing interests.

It is quite natural that all of the suggestions
made by individuals or officials of the Associa-
tion should not be readily accepted by the manu-
facturers.

They are doing some tall thinking along lines
of business expansion and they have the whole
country and the whole world to scan when de-
ciding some weighty business problems.

It naturally follows that all sorts of conces-
sions cannot be made, but the tact that the Job-
bers’ Association comes to the manufacturers to
aid in eliminating certain evils shows that we
have advanced along lines of business harmony
and business soundness.

The success of the Convention of 1909 will
probably result in drawing more jobbers into the
organization.

They will see what the Association is doing
and what it has accomplished.

It naturally follows that the separate sections
of the trade will be interested in what the or-
ganization is accomplishing for the benefit of the
whole trade.

The Convention plan was admirably worked
out, and, for a young organization, surely the
Talking Machine Jobbers’ Association has ac-
complished wonders.

NDICATIONS now point to a Fall trade of
great magnitude. From all parts of the coun-
try reassuring news is steadily coming in em-
bodying satisfactory predictions for a Fall trade.
There is a fixed belief on the part of, most busi-
ness men that we shall swing into our own in
good form, and it is certain that the talking ma-
chine trade in common with other industries will
share in the return of good times.
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OLIVER DITSON CO.’S FINE “TALKER” DEPARTMENT

Carrying a Full Line of Victor Machines and Records in Up-to-Date Quarters—Old and Re-
spected Boston Institution Has Made Splendid Headway in Recent Years—Prompt Ship-
ment of Orders One of the Secrets of Their Success.

(Special to The Talking Machine World.)
Boston, Mass., August 6, 1909.
When a house of honored reputation—a house
which has been identified with the music trade
industry for many long years—is wedded to a
modern, progressive policy, it means much. Take
the Oliver Ditson Co., of this city, for instance,
and here you find an institution widely esteemed

If we visit the talking machine department
of the Ditson Co. we find one of the most com-
plete, best arranged and best stocked establish-
ments in the East. “One machine and that the
Victor” has been their rallying cry, and as they
say, moreover, “Devoted allegiance, singleness of
purpose and horse sense have made the
Oliver Ditson Co. distinguished as the only job-

P
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THE OLIVER DITSON BUILDING, BOSTON. MASS.

for its high aims and admirable management
keeping right in the front rank of progress in
every department.

With too many concerns age means decay, but
not with the Ditson house, for within the past
few years, under the able management of Chas.
Bobzin. the Ditson house has forged ahead in
a manner that has excited the admiration of
friends and competitors alike. System and
values are the keynotes of the harmony which
prevails in this establishment—a harmony which
is leading to new accomplishments,

bers of Victor talking machines and supplies
whose business has constantly grown and in-
creased during the depression of business which
began with the panic of 1907.”

As they stated in their advertisement in this
paper last month, some five years ago they
paid the Victor Co. an average of $500 per month,
and to-day the monthly remittances are near
$20,000. This policy of concentration has been
productive of splendid results, as may be seen
in the growth of the Victor trade with the Dit-
son house in this city. They have an enormous

output of high-priced machines while their trade
of Red Seal records is so large that one can get
a fair idea of the class of customers to which
they cater. But with the Ditson house there is

o “class,” all customers are treated on an equal
plane, all receive equal treatment. It matters
little whether it is an order for $5 or $500, it is
filled with promptness.

This immediate attention to orders has been
most gratifying to dealers, and has helped to
augment the good reputation which the Ditson
house enjoys with the trade in New England.

The Oliver Ditson Co. are quite optimistic re-
garding the fall outlook. They have been in-
creasing their business steadily and expect to
reach record proportions with the improvement
in business, which is now conceded is becoming
more apparent as the year grows older.

VARIOUS CLASSES OF TRADE.

Merchant Can to a Large Extent Control the
Class of His Patronage by Judging His Trade
With Fairness—A Sour Disposition Makes
Everyone Seem Undesirable,

A man’s business may be done with just as
good people or just as bad people as he has an
inclinatiou or desire to judge them. The re-
tailer who has soured, for any reason, on the
neighborhood in which he is doing business, in-
variably finds that the makeup of the locality is
about as vile as it is possible to be, according
to the way in which he judges vileness in hu-
manity. The fellow who considers all his cus-
tomers beneath him in social standing, inclined
to be thieves or purloiners of goods, unable to
reasonahly judge what they want, incapable of
seeing values in goods offered them, unwilling to
accord him any profit, or what else of deroga-
tory nature he may wish to attribute to them,
will necessarily be perfectly satisfied that such
are the inclinations, habits and constitutions of
the people he has to contend with, and that set-
tles the question, so far as he is concerned.

Now, what's the use? Trouble interminable
will come to us without the seeking, and what
possesses the mind of man to so upset his entire
equilibrium that he shall go about seeking the
cussedness he thinks ought to belong to other
people is beyond the comprehension of the
minds of people who are willing to take condi-
tions and people as they are without compelling
them to be any worse. If we are not satisfied
with dealing with the families of iron workers
and coal miners, it is up to us to move on to
more congenial fields, without impugning the
reasonable characteristics that belong to such
people. If we think people are stealing our
goods, it is up to us to prove it as a fact or stop
thinking it, and, much more, stop saying it. If
we consider our customers unable to see that
we are offering values, possibly it is time to in-
vestigate and find out whether those same people
are not somewhere near right on some things.
There is a possibility that we can learn some-
thing of usefulness from the very people we are
given to criticising.

The retailer who has a case of the dumps, for
any reason, is assuredly the man whose busi-
ness will suffer perceptibly because of the dif-
ficulty, says the Sporting Goods Dealer. That
which does not seem to go right is the surest
cause for upsetting the business judgment and
stability of the victim. No man can entertain
doubts and put forth acid criticisms without
having the whole attitude reflect on his business
returns. Business that may be bad cannot be
made any better by adverse conclusions; busi-
ness that is reasonably good can be made ex-
tremely bad by the off attitude of the man who
runs it. The easiest way to gain a sour stomach
is to entertain a sour disposition, and when the
sour stomach gets in its work the business like-
wise sours and the jig begins to slow down ready
for the quitting. The man who forces himself
to laugh when he feels like the opposite will in-
variably come out all right in the final shakeup.
We get what we are willing to work for, and the
longer we live the more we realize it.
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VICTOR HERBERT’S

Connection With The
National Phonograph Company,
As Adviser and Critic

1s the biggest selling argument for the dealer since the in-
vention of Amberol Records.

It means that a great deal of the Edison Phonograph
music will be on a higher plane than ever before, enabling
you to reach that class of people whose musical taste takes
the place of musical ability, and whose appreciation of good
music 1s far above the average of that offered by other
sound-reproducing 1nstruments.

It means that all the higher class orchestra and operatic
selections and much of the best popular music will
be recorded, and under the personal direction of Mr.
Herbert, insuring absolutely perfect records.

The new records will include selections from Mr. Her-
bert’s opera “Mlle. Modiste” and other Herbert music
played by his orchestra, under his own direction.

If you are not an Edison dealer, just size up the situa-
tion—consider the success of Edison dealers everywhere.
But don’t take too long to size it up. The man across the
street may want 1t for that territory too.

Your jobber will take care of you.
Better write him to-day.

NATIONAL PHONOGRAPH COMPANY

59 Lakeside Avenue ORANGE, N. J.
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Y our Stock - Amberol Records

= Your Salesmanship >}

Amberol Records sell with far' less effort than any other

records, and at a much bigger profit for you.

Edison Phonographs now sell all the more easily because they

play Amberol Records.

Attachments for playing Amberol Records for instruments not

already so equipped, bring home a handsome profit for you.

These three points make the Edison the real profit builder

and the instrument for you to push. Amberol Records have

doubled your selling efficiency.

If your line 1s broken or you’re

not up on the new records write

your jobber to-day.

Lakeside Avenue,

NATIONAL PHONOGRAPH COMPANY,*ogxxct,

JOBBERS WHO HANDLE EDISON PHONOGRAPHS AND RECORDS

Albany, N. Y.—Finch & Hahn,
Allentown, Pa.—G. C. Aschhach.
Astoria, N. Y.—John Rose.

Atlanta, Ga.—Atlanta Phono. Co., Phillips
& Crew Co.

Baltimore—E. F. Droop & Sons Co.

Bangor, Me.—S. L, Croshy Co.

Bi(r:min‘ham, Ala.—The Talking Machine
0.

Boise, Idalho—Eilers Piano House.

Boston—Boston Cycle & Sundry Co.,
Eastern Talking Machine Co., Iver John-
son Sporting Goods Co.

Brooklyn—A. D. Matthews’ Sons.

Buffalo—W. D. Andrews, Neal, Clatk &
eal Co.
Burlington, Vt.—American Phono. Co.

Canton, 0.—Klein & Heffelman Co.

Chicago-—Bahson Bros., James 1. Lyons,
Lyon & Healy, Montgamery, Ward &
Co, The Vim Co., Rudolph Wurlitzer

Cmcmnah 0.—Ball-Fintze Co., Ilsen &
0., The Milner Music Co. ., Rudolpl
Wurlitzer Co.

Clsveland—Eclipse Musical Co.

Columbus, O.—Perry B. Whitsit Co.

Dallas, Tex.—Southern Talking Mach. Co.

Dayton, O.—Nichaus & Dohse.

Denver—Denver Dry Goods
Music Co.

Des Moines, Ta-—1larger & Blish, Top-

kins Bros. Co.

Desroit—American Phono. Co., Grinnell
TOS,

Dubuque, Ia.—Harger & Blish,
Easton, Pa.—The Werner Co.
Elmira, N. Y.—Elmira Arms Co.
El Pase, Tex.—W. G. Walz Co.

Co., Hext

Fitchburg, Mass.—Iver Johnson Sporting
Goods Co.

Fort Dodge, Iowa—Early Music House.
Z"%’r“r Smith, Ark—R. C. Dollinger Music
0.

Fort
her

Gloversville, N. Y.—.
Co.

Worth, Texas—Cummings, Shep
& Co.

Amcrican Plonograph

Harrisburg—S. K Hamhurger,
Helena, Mont.—Frank Buser.
Houston—Ilouston I’honograplh Co.

Hoboken, N. J.—Eclipse Phonoguph Co.

Indianapolis—Indiana Phono. Co., Kipp-
Link Phono. (,o.

Kan:ru City—J. W. Jenkins’ Sons Music
Co., Schmelzer Arms

Kingston, N. Y.—Forsyth & Davis.

Knosville—Knoxville  Typewriter and
Phono. Co.
meoln

Neb.—Ross P. Curtiee Co., H.
Sidles Phono. Co.

Lo: Angeles—Southern California Music

0.
Louisville—Montenegro-Riehm Music Co.
Lowell, Mass.—Thos. Wardell.
Manchester, N. H.—John B. Varick Co.

Memphis—F. M. Atwood, O. K. Houck
Piano Co.

Milwaukee-—~Laurence McGreal.
Minneapolis—Minuesota Pliono. Co.
Mobile, Ale.—W. H. Reynalds.
Montgomery, Ala.—R. L. Penick.

’\n.rlxmllc 0.—Magruder & Co., Nashville
alk. Mach. Co.

,\t'u'al k, N. J.—A. O. Petit.
Newark, O.—Ball-Fintze Co.

New Bedford, Mass.—Housebold Furnish-
ing Co.

New Haven—Pardee-Ellenherger Co., Inc.

New York C!iy—B]ackmzn Talking Ma-
chine Co.. F. Blackman & Son, I.
Davega. Jr, Inc., S. B. Davega Co.,
Jacot Music Dox Co Victor H. Rapke,
Siegel-Cooper Co., Jobn Wanamaker.

New Orleans—William Bailey, Nat. Auto.
Fire Alarm Co.

Qakland, Cal.—Kohler & Chase.

Ogcdtn, Uteh—Proudfit Sporting Goods

0.

Oklahoma City, Okla.—Smith’s Phono-
graph Co.

Oinaha, Neb.—Nebraska Cycle Co., Shultz

Bros.

Oswego, N. Y.—Frank E. Bolway.

Paterson, N. J.—James K. O’Dea.

Peoria, Ill.—Charles C. Adams & Co.,
Peoria Phonograph Co.

Philadelphis—Louis Buehn & Bro.,, C. J.
Heppe & Son, Lit Dros., Penn TPhono-
graph Co., John \Vanamaker, Western
Talking Machmc Co.,, H. A. Weymann
& Son,

Pittsburg—Standard Talking Machine Co.

Portland, Me.—W. H. Ross & Son.

Portland, Ore.~Graves Music Co.

Providence—]J. .\. Foster Co., Houschold
Furniture Co., J. Samucls & Dro.

Quebec—C. Robitaille.

Quiney, Ill.—Quiney Phono. Co.

Richmond—C, B, Haynes & Co.

Rochester—NMackie Piano, O. & M.
Talking Machine Co.

Sacramento. Cal.—A. J. Pommer Ce.

Salt Lake City—Clayton-Daynes Music Co.

Suét Antonio, Tex.—H. C. Rees Optical
0.

Co.

San Froncisco—Pcter Bacigalupi & Sons,
Pacific Phonograph Co.

Schenectady, N. Y.—Finch & Hahn, Jay
A. Rickard & Co.
Scranton—Ackerman

Supply Co.
Scattle, 1 ash.—The Bruce & Brown Co.,
Inc., Eiler’s Music Store.
Sharon, Pa.—\W. C. De Forest & Son.
Sious City, Iows—Early Music House.
Spokane, Wash.—Spokane Phono, Co.
Springhield, Mass.—Flint & Brickett Co.
St. Jokn, N. B.—W. H. Thorne & Co.,
Ltd.

& Co., Technieal

St. Lou's—XKoerber-Benner Music
Silverstone Talking Machine Co.
St. Paul—\V. J. Dyer & Bros., Koehler &

ilinrichs.
Syracuse—W. D. Andrews.

Co.,

Toledo—Hayes Music Co.

Toronto—R, S. Williams & Sons Co.,
Ltd.

Trenton, N. J.—Stoll Blank Book and
Stationery Co., John Sykes.

Troy, N. Y.—Finch & Hahn.
Utica—Arthur F. Ferriss, Wm. Harrison,
Utica Cycle Co.

Vancouver, B. C.—M. W, Waiitt & Co.,
Ltd.

Washington—E. F. Droop & Sons Co.

1V ayeross, Gu.—Youmans Jewelry Co.
Williamsport, Pa.—W. A. Myers.

Winnipeg—R. S. Williams & Sons Co,
Ltd.

Worcester, Mass.—lver Johnson Sporting
Goods Co.
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THE POPULARITY OF SIDE LINES.

Extracts from a Prominent Dealer’'s Views on
This Subject Which Should Prove of In-
terest to the “Talker” Man.

With the idea of ascertaining if possible just
what the average dealer’s opinion as to the most
popular side line would be, I wended my way to
the store of the leading “talker” man of my
city, and below I give you the resuit of my
visit:

“Side lines are fast becoming a necessity,” re-
marked the gentleman upon whom I called by
way of opening up the subject. “I do not mean
by that,” he added emphatically, “that the talk-
ing machine business is on the wane, and,
therefore, in dire need of a stimulant, but it
strengthens any trade wonderfully to have sonie
thing of interest on the side to show your pat-
rous; an artiele that will harmonize with your

e noseller, and inerease your hold oun their cus-
tom.”

“What do yon consider one of the most suc
cessful side lines?’ I inquired curiously.

“Sheet music, and T'll tell you why,” he
answered. “There are a number of selections
listed every month hy the different talking ma-
chine companies of such rare charm that an
immediate demand is created for them in sheet
music form. When a mau takes a record home
to his wife and it makes a hit, nine times out
of ten she will remark: ‘Oh, John, dear, why
didn’t you buy the music for that too? It is
beautiful, and I'm just dying to play it on the

N YE
EX
i- @°"

piano.’ Now, if the gentleman in question hap-
peus to be one of my customers, the chances
are very much in favor of his being able to
deliver the goods. In that case, of course, his
wife will be flattered by his thoughtfulness, and,
as a fitting finale to the phonographic concert,
there will be a few stunts on the piano as well.
Tiving of that, the Stradivarius will be Ilifted
from its case, and just to prove that a violin
record with piano accompaniment can be suc-
cessfully made al lhome, he will record so dili-
gently before he is entirely satisfied with the
rendition that my shaving machine will be
working overtiime next day.

“By the way, I want to tell you about a sale
1 made yesterday which I think demonstrates
most conclusively that side lines of the right
sort pay. I make it a4 point to display all my
goods as conspicuously as 1 do the “talker,” and
the result -is that when a man comes into my
stoie he has three or four thiugs to engage his
attention instead of only one, as is the case with
the dealer who depends solely on the “talker”
for a livelihood. Well, a customer came in to
hear some selections from the new record list
whiech had just arrived from the factory, and as
he turned toward the little table where I Leep
my literature, he spied a pamphlet setting forth
the merits of a certain safety razor.

“‘Say, I want one of these,’ he exclaimed,
‘and had expected to purchase it on my way
home at the hardware store on the corner. This
one will be about right, he added, picking out
a $5 Gillette.

A few minutes later, while listening to the
new records in the hearing room, his ear caught

WOO0D DIAPHRAGMS

For cylinder records; every detail reproduced; nothing missed.
For the four-minute records they are a revelation.

PRICE REDUCED TO 50 CENTS EACH (including
cross head and link).

short notice.
inproving that of the master.

MASTER REGORD MOULDS

Absolutely pertect copper matrices trom eylinder masters furnished at
By our new process we produce a matchless surface, even
Prices furnished on application.

summer resorts at nominal prices.

SLOT PHONOGRAPHS

Large and small lots of slot phonographs to rent for parlors and

NORCROSS PHONOGRAPH COMPANY

New Lang Building, (39th Street) 662 Sixth Avenue
NEW YORK CITY

the sound of a vocal duet being run off in the
adjoining booth by one of my clerks. ‘Put that
one on for me, will you? he asked. I did as
he requested, and the record, No. 9515 (Edison
2-minute) “When Bol White Whistles in "the
Meadow,” impressed him very favorably. As I
was removing it from the mandrel, he re-
marked, “There was a line in that song about
a lover sending his sweetheart a post-card,
which reminds me that I want some for the
Fourth of July. Have you any pretty ones?

“Result:—I sold him an assortment of these
also.

“Just as he was leaving, I suggested that in-
asmuch as he was impressed with the beauty
of the record, his wife might like to have the
music. ‘By Jove, that’s right; thanks for the
reminder,” he responded in parting, carrylng
with him samples of my entire line,

““On, side lines pay all right,” the manager de-
clared positively in closing the interview, “and
any talking machine dealer who does not believe
in themn must surely have a leak in his think
tank.” Then as an afterthought, he continued:

“Photographic supplies, particularly at this
season ot the year when all the world goes
akodaking, is also a liue that is bound to make
good. T do not consider it a product that will
run itself, but by energetic pushing and judicious
advertising it can be brought into the class of
real winners. I started iu this spring to handle
{he Seneca line. I am an ardent amateur my-
self, but had never had any experience in selling

ARTISTIC TRINT BY WALTER TURNER.

cameras, so I simply brought forth my small
stock of common sense, and passed it along to
my clerks, with the result that we are selling a
very satisfying number of picture makers. My
methods are very simpie. I endeavor to ascer-
tain from everyone who calls whether or not
they own cameras. If they do not, I go after
them good and hard at once. If they do not im-
mediately become impressed, I send them each
month along with the new record supplements,
an artistic folder illustrating the delights of
photography, and continue to do so until I either
malke a sale or am convinced that there is noth-
ing doing. If my customer already has a
camera in his possession, I explain to him the
advantages to De derived from purchasing his
supplies from me. He is in the habit of com-
ing to see me often to hear new records; there-
fore, it will save him time and car-fare to buy
his photo supplies here also. There being no
camera store near me, he will, of course, see the
justice of my argument, and become my patron
in this line as well as that of the ‘talker.

“I sell artistic prints also and they pay very
well. Mr, Walter Turner, a young amateur
from Chester, Pa, makes them up for me, and
such is his talent in the photo art study line
that he makes a pile of money for himself and
his dealer, hesides giving a heap of pleasure to
people who admire fine pictures,

“I intend to add a framing department soon,”
he confided to me after I had admired one of
Mr. Turner’s prints; “my aim being” he ex-
plained, “to always handle a line in its entirety
and not to allow some other fellow to get a Dite
ou! of the apple after I've had mine. I try to
eat it, core and all.”

Just then a clerk entered, announcing that a
lady was without, who desired some inside in-
formation regarding the use of a camera, so
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with a hearty handclasp, and an invitation to
call again, he bade me a courteous adieu.”

SIDE LINES.
{Air—*“'Schooi Days.”)
Side lines, side lines;
Ever helpful side iines;
Razors, and post cards, and sheet mus-ic
Wiil make you money and make it qulck.
So if you yearn for lots of dough
Dress your window and make a show
With some Seneca cameras in a row,
And you will be rich as John D.

TALKERS TO STIMULATE WORKERS.

Factory Superintendents Now Realizing the
Value of Music as an Aid to Better Work—
Player-Piano Used—Big Opportunities for
Live Dealers to Introduce the Talking
Machine.

Mills and factories all over the country are lLe-
ginning to realize the value of music from a
straight commercial viewpoint, especially where
a large number of work people are employed.
Many have installed pianos and player-pianos
in the recreation rooms, or directly in the work-
room and a number of factories have bought high-
¢lass talking machines for the entertainment of
their employes and only recently a large concern
in New York state purchased a Victor Auxeto-
phone for this purpose.

It would seem the proper thing for talking ma-
chine dealers to get after manufacturers in their
vicinity, especially those employing girls, and
point out the wisdom of purchasing high class
talking machines and good record outfits as a
recreation feature. It has been proven that where
music is introduced in the workroom. instead of
cansing an interruption the employes are in-
fluenced to work faster and more cheerfully and
good feeling holds sway. During the lunch hour
and rest periods the music has been found to
encourage dancing and singing, putting the em-
ployes in excellent humor to put fortk all their
energy In the afternoon’s labors.

The value of music as an incentive to special
effort has been realized by southern planters
since ante-bellum days and even at the present
time a negro who is a good bass singer can al-
ways find work in the fields during harvest time
to “drone” the accompaniment to the choruses of
the workers. When negros are not singing they
naturally carry on a running conversation and
usually stop working at the interesting points.
When they are singing, however, they work with
renewed energy, keeping time to the music which
is usually of lively character.

IL has been found that the same principle ap-
plies to factory workers and they are less in-
clined to waste time carrying on conversations
when music is played.

The talking machine being practically auto-
matic should find a good demand in this field
and it is the energetic dealer who will get the
business. But he must go after it.

SOME BUSINESS LOGIC.

Reputation Plays an Important Part in Making
Success or Failure for a Business.

A bad reputation is easily made, but it takes
years to build up a good one.

No business man can afford to take a chance
on gaining a bad reputation, for once gained it
will be a hard thing to overcome, and every effort
made to keep away from a bad reputation will
be one more step towards gaining a good one.

The amount of credit a business man has is
based more upon his reputation than upon his
holdings of worldly goods, for it is a wellknown
fact that a rich man can so convert and cover up
his property holdings, if he so chooses, that it
can never be made useful to his creditors, while
a bankrupt with the right kind of a reputation,
and who is determiued to always improve it, will
eventually be able to pay every dollar he owes.

If young men could thoroughly understand the
value of a reputation they would keep away from

the things which cause black marks to be made
against them, and could thus be fitted for the
better things much earlier in life than is the
case when they have a few of these marks to
live down.

If business men would take a more serious view
of this little matter of reputation they would see
the folly of taking an undue advantage of others,
for the reason they would see the damage such
a reputation would be to them later in life.

ENTERPRISING CONNECTICUT HOUSE.

Harry W. Yeager, president of the Yeager
Piano Co., was a visitor to New York early in
the month, and was a caller at the headquarters
of the Columbia Phonograph Co. in the Tribune
building. Mr. Yeager, who is one of the enter-
prising piano men of Waterbury, Conn., being
president of the local Piano Dealers’ Associa-
tion, is well pleased with the talking machine
end of the business. It will be remembered that
Mr. Yeager recently took over the Columbia
store in that city. He has fitted up handsome
Columbia quarters in his establishment, having
six specially equipped booths for demonstration
purpozes. He has also added a talking machine
department to the store in Torrington, which
will be fitted up in a manner to attract and build
up Columbia trade in that town.

The Yeager Co. are a valuable acquisition to
the Columbia line of representatives, for the
members of the firm are go-ahead, energetic gen-
tlemen “who do things,” and the Columbia line
is certainly to get a splendid representation
throughout Connegticut.

AUXETOPHONE FOR ENTERTAINMENT.

The Beech-Nut Packing Co, Canajoharie, N
Y., have purchased through the F. C. Knapp Co.
a $500 Victor auxetophone. The instrument has
been placed in the reception room and will be
operated by electricity and heard daily by dozens
of visitors.

e N W N = Sy S

1 7e wonderful success of the ‘“B. & H.’’ Fibre

Needles s dune fo the fact that they are backed by
common sense and logic.

They are growing mn popularity because the
people are becoming wise.

1 hey reproduce correctly because it is their

nature to do so.

. They save the record because they cannot

tnjure f.

T hey make [friends becanse they possess true
legitimate merit.

Samples and details on application.

208 E. KINZIE ST. “B, & H.” FIBRE MFG. CO., cHicaco
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~=The Music Master Wood Horn=<

offers a new source of profit to the dealer in phonographic

This unique horn transforms the Talking Machine or
Phonograph into a musical instrument. Owners of these

With the MUSIC MASTER they can realize their

fullest expectations in the reproduction of both instru-

The MUSIC MASTER 1is more than a horn—it 1s a
sounding board, constructed of solid wood on scien-

which 1s impossible with horns of metal or veneered wood.
HAVE ONE SENT ON APPROVAL

Choice of Oak, Mahogany, or Spruce, for any make

If your jobber cannot supply you, write us.

SHEIP & VANDEGRIFT, Iac.
PHILADELPHIA, PA.

Columbia Phonograph GCo., exclusive distributors for Music Master Horns fo

N\

It has vibratory freedom—

fit Columhia Graphophones

J

TURNER MUSIC STORE OPENS.

Large Crowd Attends Opening of Wallace,
idaho, Business House.

The Turner Music Co., of Wallace, Idaho,
opened for business in their new quarters near
he O. R. & N. depot a few weeks ago, a large
crowd being present. The new store has been
handsomely fitted up and is the only exclusive
music store in Shoshone County.

Upon entering one is confronted by the piano
room and the office, which is on the right, ele-
gantly fitted up in arabesque work. Next there
are two rooms on either side, which are sound-
proof, one being known as the “Vietor” room
and the other as the “Edison.” In these are kept
the records for the phonographs of the respective
machines, where they may be heard before pur-
chasing. Next is the piano studio presided over
by Miss Blanche Smallwood, a graduate of Fael-
ton Pianoforte School of Boston and Mt. Allison
conservatory of New Brumswick. In this room

lessons are given and sheet music sold.

Opposite the studio is the waiting room for
the accommodation of ladies desiring to await
the arrival and departure of trains, and adjoin-
ing this is a fine lavatory. On the center table
of the waiting room are the latest magazines,
periodicals and newspapers for the accommoda-
tion of the guests.

In the rear of the building is the general re-
pair shop and storage room. There is yet some
uncompleted work, but this is being rushed as
rapidly as possible. A fine and attractive win-
dow display has been made,

The company was formerly located on Bank
street, where the store was destroyed by fire re-
cently. The present stock is entirely new.

Don’t sit round with hanging lip, that is sure
to floor you; try to get a better grip on the work
before you. Put some ginger in your words,
when you greet a neighbor, throw your trouble to
the birds; get right down to laber, an’ you'll
notice things comin’ right your way.

TRADE METHODS DISCUSSED.

Careful Consideration Given to “The Law of
Unfair Business Competition” by Harry D.
Nims in His New Book.

Harry D. Nims, of the New York Bar, has just
issued through Baker, Voorhis & Co. what is
said to be the first book to deal with the equit-
able principles applicable to all sorts of competi-
tion in business. The volume is entitled, “The
law of Unfair Competition.” It is intimated that
business men and lawyers who look into this
book will be astonished by the demonstration it
makes, that it is fairly easy for a manufacturer
or merchant in these days to protect himself
from injury through the wrongful acts of un-
scrupulous competing concerns.

While business of every sort has been under-
going vast development in recent years through
the application to it of science, invention and
modern enterprise, the liability to attack natur-
ally has increased, for the number of things
worth stealing has, of course, been multiplied
greatly. ‘“Men are constantly acquiring new
rights,” Mr. Nims remarks, “and new kinds of
property almost unknown to law and in lawful
ways are putting themselves into new positions.”

But, we may add, with the acquisition of each
new bit of property there is need of sharper
watchfulness against the depredations of the
unprincipled wretches who covet that new right
and that new bit of property. The genius of
criminal rascality is no laggard and no dullard;
every good thing that comes into its field re-
ceives its prompt attention, and if it is not
promptly stolen, the reason must be that it may
not be stolen with impunity. It is gratifying
to be advised that the lawmaking and law-inter-
preting powers of this country have done a good
deal recently to safeguard legitimate business in-
terests, and to make commercial thievery difficult,

“It seems sometimes,” says Mr, Nims, “as if
the progress of the unscrupulous merchant and
manufacturer in inventing new schemes for
filching away the trade of others unfairly has
been far more rapid than that of the courts in
finding ways of protecting the honest business
man against such schemes. But whatever has
been the activity of these unscrupulous members
of the business community in the last decade,
during this time very marked progress has been
made by the law in developing rules and
remedies relating to dislionest and unfair com-
mercial practices.”

It is Mr. Nim's effort in his book to show what
is unfair in competition and what the remedies
are to which those who have been harmed may
resort with assurance that what they complain
of will be quickly righted. He shows, he thinks,
that the present tendency in court practice is to
give the promptest possible relief to those suf-
fering through unfair business competition. The
courts, he tells us, as a rule, are fully persuaded
they should uphold honesty and fairmess in all
relations to business life and are inclined to stop
instanter wrongdoings of the wrongfulness of
which they are well convinced. This he regards
as one of the most healthful signs of the times.

We are reminded, however, that there are some
questions of business morality concerning which
it is impossible for judges to form their judg-
ments without study and deliberation. Many
problems of large import to individuals and cor-
porations have yet to be authoritatively disposed
of before we shall know just what must be en-
dured in the way of competition and just what is
subject to suppression on the ground of unfair-
ness.

HERZOG C0.’S HANDSOME EXHIBIT.

The Herzog Art Furniture Co. has a most at-
tractive and comprehensive exhibit of piano
benches, music cabinets and phonograph cabinets,
etc.,, at the New York Furniture Expesition,
which was in progress during the month of July,
and M. A. Carpell, the concern’s able representa-
tive, informed The World he enjoyed the best
selling season in two years.
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" MISTAKES OF OUR EXPORTERS.

Three Salient Points Necessary to Observe in
Trade Extension With Brazil.

(Special to The Talking Machine World.)
Washington, D. C., August 7, 1909.

Vice-Consul D. P. De Young. of Santos, gives
some important pointers im a recent report to
the Department of Commerce and Labor, which
he says cannot be too frequently and persistently
impressed upon American exporters seeking to
establish a permanent and profitable trade in
Brazil. These matters are often neglected and
generally cause more or less annoyance, loss of
trade, and sometimes lozs of money. He says:

When possible, exporters should make such
arrangements with the consignee that the lat-
ter assumes the responsibility and expense of
clearing the goods at the port of arrival. If it
be impossible to do so, they should make a care-
ful study of the Brazilian tariff schedule, so as
to be able to classify their goods in an intelli-
gent manner, avoiding excessive taxes. There is
no end to the tronble American exporters cause
by utter ignorance of how to classify their own
goods under the Brazilian tariff schedule, and by
failing to transmit the necessary documents for
clearance. Only recently an American manufac-
turer of post cards sold 2,000 cards to a local
merchant and, because they were poorly classi-
fied, a duty of 500 per cent. on the New York
price was levied against them. This might have
been 200 per cent. less had he classified them as
mere printed matter.

Other articles are now being held up at the
custom-house here, with storage charges against
them for more than they are worth, because the
shipper, or his broker in New York, did not
send along the necessary shipping documents
without whieh it is impossible to clear the goods.
The exporter referred to writes letters blaming
the consignee, wilen his, or his agent's, neg-
ligence is entirely to blame for the unfortunate
incident. When goods are not marked plainly,
in a manner which leaves no doubt as to what
they are, the highest possible tax is always
levied and, if not marked correctly, an addi-
tional tax is imposed in the nature of a fine. 1f
these regulations seem severe, the way to avoid
their penalty is to obey them.

American exporters should, by all means, not
neglect to place a 5-cent stamp on all letters to
Brazil. There are countries to which letters are
carried for 2 cents, but not in South America. 1t
is the source of considerable humiliation to those
representing American interests in foreign lands
to know what a large per cent. of American let-
ters arrive at the local post-office short paid. The
error is not generally made by European ex-
porters, and it tends to cheapen the appearance
of American business methods. The managers
of American exporting houses are not doing this
intentionally, hut Dby neglecting to see that
stenographers or errand boys, whose duty it is
to stamp the letters, does it, they get the erit-
icism at this end of the line.

The overdue charges here for the regular 5-
cent allowance is generally 240 reis (about 7
cents), but since they can not change the 100
reis at the office, 300 reis (9 cents) is always
charged. This 9-cent overdue charge added to the
2.cent stamp used in the first place makes 11
cents for the letter, when it could have been car-
ried by a 5-cent postage stamp. A short-paid
letter always has a negative effect when solicit-
ing trade, and besides damaging one’s interests
it refleets upon American business methods in
general.

Not all brokers and merchants are responsible,
therefore great caution should be exercised to
avoid bad debts. This is as true of home brokers
as it is of those at the foreign port. There are
however, a lot of reliable brokers, both at home
and abroad, and accurate rating can be had from
those here by writing to the leading banking
institutions of Santes. Consular officers are, of
course, always ready to assist those who get in-
to difficulties, but if a little more care were ex-
ercised by shippers many pitfalls could Dbe
avoided.

'MESSAGE T0 DEALERS

TO EDISON AND VICTOR DEALERS:—

There is a great opportunity at the present time for every dealer of Edison
phonographs and Victor talking machines.

I think you can grasp it and hope you will give my suggestions your very care-
ful consideration.

It is generally conceded that the recent business depression is over, and that
prosperity is returning.

There are less dealers and jobbers, but those who are left represent the best
material and are being protected by the manufacturer against unlimited competition.

Exclusive territory is not granted by the Edison and Victor Companies, but they
have morally committed themselves to protect dealers and jobbers, by not establish-
ing competitors, where they show reasonably satisfactory results.

Between now and fall you will have ample time to find out in what way you can
improve your business, and I therefore submit the following suggestions:

Look over the field in your territory and if you find opportunities to remove
competitors by taking over stocks, under satisfactory arrangements, get in touch with
your jobber and the factory and see whether you will not be protected against addi-
tional competition by doing so.

In return you may have to carry a larger stock, invest more capital and hustle a
little harder, but if the field is yours you can afford to do this.

Many of our Edison and Victor dealers are doing this and we are always glad to
do what we can as their jobber.

Business will undoubtedly be much better this fall and winter and constantly im-
prove, but the man who gets the business must be up-to-date and be able to give the
best service.

That means your stock of machines and records must be as near complete as
possible.

Don’t wait until everybody is doing a good business for your competitor will
want to stay in the business then.

I have been identified with the jobbing of Edison and Victor goods for 11 years,
and the Blackman Talking Machine Co. has handled nothing but talking machines,
records and supplies from its start.

I have great faith in the future of the Edison phonograph and Victor talking
machine. In evidence of this we have been carrying a larger stock than ever, endeavor-
ing to give better service all the time, and at no time have we lost confidence in the
future of the business.

This means we have been giving our dealers good service on either Edison or
Victor goods, or both, and that we will continue to do so.

When the depression hit the country some jobbers immediately let their stocks
run down, called in their salesmen and did not show the leniency towards their dealers
that they were entitled to receive.

Our policy has been to run the business regardless of the times, consistent with
good business judgment and help every deserving dealer “weather the storm.”

I have no use for the “dead beat,” nor should any honest dealer, but the dealer
who deserves a helping hand will get it, if possible.

In every way possible it is my intention to improve our organization, stock and
methods, so that this fall the Blackman Talking Machine Co. will be known as “head-
quarters for best service on Edison and Victor goods.”

With those dealers who know us, I think we have that reputation now.

Our door is open to every reputable dealer, and if we have any suggestions or
ideas we can give to help him they will be his for the asking.

I want to personally meet as many of our dealers as possible, for we expect to
stay in this business for many years to come, selling nothing but Edison and Victor
goods, and we must, and will, give the kind of service that the most successful dealer
will need to make money.

Come in and see us, or write. We want you to know us and we want to know you.

We will earn your patronage and won’t ask you to buy from us to “help us,” for
we will “help you” first.

Send us your name and address; tell us what lines you handle and we will do

the rest. Yours for satisfaction,

ARy,

BLACKMAN TALKING MAGHINE GO.

J. NEWCOMB BLACKMAN, President ‘“THE WHITE BLACKMAN*’
“EVERYTHING FOR EDISON oR vicTor” 97 Chambers St., New York
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Reg. U. S. Pat. Off.

Be the satisfied

DEALER

Hitch your wagon
to the Distributor
who

“Never
Disappoints ™

and whose

Perfect
Service

1s famous

Every good feature
which
EXPERIENCE
and
JUDGMENT
could suggest to
unprove
OUR SERVICE
has been incorporated
In our

BUSINESS

Get Acquainted

With Us
by signing a Victor
contract with us and
following it up with
your order.

St. Louis Talking Machine Co.

1012 OLIVE ST,
ST. LOUIS, Mo.

The Only Exclusive Victor Distributors
in Missouri

. ST. LOUIS HAPPENINGS.

Continued Activity and Improvement in Trade
—Manager Gressing’s R2cent Visits—Co-
lumbia Entertains American Woman’s
League—J. L. Burr Makes Encouraging Re-
port—Vacations Now Under Way at All the
Leading Stores—Stocking Up Energy for
an Active Campaign in the Fall.

(Special to The Talking Machine World.)
St Leuis, Mo., Aug. 3, 1909.

There has been no great activity in talking
machine circles here during July, though the out-
look is pronounced to be excellent.

0. A. Gressing, manager of the St. Louis Talk-
ing Machine Co., reports that business for the
month of July was only fair. He made a week’s
trip to Little Rock and Memphig lately, and states
that conditions in that territory are very favor-
able for a nice fall trade. Mr. Gressing attended
the National Jobbers’ convention at Atlantic City
last month and had a very enjoyable, instructive
and profitable trip. He was away ten days and
returned very much recuperated. L. A. Cummins
traveler for this concern, is now on a several
weeks’ trip through central and southeast Mis-
souri. C. O. Thompson, of this concern, is home
from a two weeks’ vacation spent in the country
in this State. Miss Carrie Goetz, saleslady, is
home from a two weeks’ vacation spent in Illinois.
A. D. Geissler, manager of the Talking Machine
Co., spent Tuesday, August 3, here.

E. B. Walthall, manager of the Columbia Pho-
nograph Co., reports that they had the best July
business they have ever had for that month., and
that it was better than that of December last
year.

The Lewis Publishing Co., of ‘f}niversity City,
one of our suburbs, has had 710 chapter houses
under construction for some time, a few of which
were recently completed. These houses are being
constructed for the American Woman’s League
in different parts of the country, and probably
there will be thousands of them built. Their
value is from $1,500 to $5,000, according to the
size of the place where they are built. They are
furnished very handsomely, and each one is to
have a library table graphophone which costs
$225. The Lewis Publishing Co. has closed a deal
with Manager Walthall to furnish the grapho-
phones for these buildings, a number of which
have Dbeen furnished already, and orders for
others placed. The Lewis Publishing Co. have
an agreement with the American Woman’s
League, whereby they take these buildings off
their hands as soon as completed. The chapter
house at Edwardsville, Ill., just completed, was
dedicated on Tuezday night, July 20, at that place,
by the American Woman’s League branch of that
place. Over 300 members of the organization
attended. E. B. Walthall, manager, and C. L.
Byars, retail manager of the Columbia Phono-
graph Co., attended and gave a very fine enter-
tainment on the handsome new graphophone
owned by the league. All present enjoyed the
evening, and the graphophone recital was enthu-
siastically received. C. L. Byars, retail manager
of the Columbia Phonograph Co., is home from
a week's fishing trip up the Mississippi River.
E. Schuedding, chief repair man of this concern,
is home from a two weeks’ vacation spent in St.
Paul. C. M. Morris, in charge of the shipping de-
partment of this concern, is home from a two
weeks' trip to Niagara Falls and other points.

‘Wm. Pfisterer, manager of the Columbia Pho-
nograph Co. at Memphis, Tenn. was a visitor
here recently. He reported the outlook in his
territory very favorable.

J. L. Burr, manager of the Columbia Phono-
graph Co. at Omaha, spent a day here recently
on his way to Chicago. He reports that condi-
tions out his way point to a great fall and winter
business. He. states that they took on the whole-
sale interests there on January 1, and since then
they have taken on 188 dealers in the territory,
and that every account is absolutely a good one.

A. L. Owen, manager of the talking machine
department of the O. K. Houck Piano Co. at

Memphis, accompanied by his wife, recently spent
ten days here at his old home..

The Koerber-Brenner Music Co. report that
their talking machine business for July has been
up to the season of the year. Wm. Brenner, sec-
retary of the company, is spending August at the
Colorado resorts.

D. K. Meyers, the Zonophone jobber, reports
that July was rather quiet, but that prospects
are excellent for a fine fall trade.

A. J. Robinson, of the talking machine depart-
ment of the Thiebes-Stierlin Music Co., states that
their July trade was fair, and that the high-
priced machines were in demand.

Marks Silverstone, president of the Marks Sil-
verstone Talking Machine Co., attended the Na-
tional Talking Machine Jobbers’ convention at
Atlantic City last month and had a very pleasant
and instructive time. This concern has just been
making extensive alterations at their store by
enlarging their wholesale department, increasing
their bin capacity and enlarging their office.

Miss Blanche Silverstone, saleslady for this con-
cern, is now on a two months’ trip to New York,
Norfolk and other points.

A. Haas, traveler for this concern, is now on a
month’s trip through Missouri and Illinois.

STRENGTHENING THE 'CELLO’S TONE.

Inventor of Turbine Engine Contrives Clever
Attachment for Musical Instruments.

Not satisfied with the subdued tone of the cello,
Charles Parsons, the English inventor of turbine
fame, has contrived a remarkable attachment,
known as the auxetophone. It is a mechanism
by means of which compressed air can be utilized
to strengthen the tone of the instrument to which
it is attached. It is the principle now utilized
in the auxetophone sold by the Victor Talking
Machine Co.

The apparatus may be described as a comb,
or multiplereed valor of aluminum, which is
kinged so that each tooth of the comb can
vibrate closer to or further from a corresponding
slot opening in a little box to which compressed
air is supplied at about five pounds pressure.

When applied to the cello or other stringed
instrument, the valve is connected by a rod of
aluminum to the bridge of the instrument. Thus
the valve is caused to vibrate in accord with the
characteristic tone of the instrument.

Mynheer Von Biene, the Dutch artist, is
pleasing large audiences in the European capitals
with the new contrivance.

A WORD FROM THE POSTMASTER.

Learn More About the Postal Rates and You'll
Trouble Him Less.

Postmaster Morgan said Monday that the post-
office was troubled with big batches of letters
addressed to foreign countries on which postage
was shy. The public seems, he said, to possess
a very hazy knowledge of the countries to which
letters can be sent at the domestic rates. The
only countries to which letters can be sent at the
two-cent rate*are Great Britain and Ireland, Ger-
many, Newfoundland, Canada, Cuba, Mexico and
Panama. The rate to all other countries is five
cents. The postmaster also calls attention to the
fact that while the letter rate from New Zealand
and the Bahamas to the United States is two
cents, the rate from here to those countries is
five cents.

THE UNITED STATES PHONOGRAPH CO.

(Special to The Talking Machine World.)
Cleveland, O., July 30, 1909.

Lieutenant-Governor Francis W. Treadway is
one of the incorporators of the United States
Phonograph Co., of Cleveland, chartered by the
Secretary of State at Columbus Wednesday, with
$10,000 capital stock. William H. Marlott, F. H.
Pelton, T. B. Bolton and M. B. Campbell are the
other incorporators. The company will manu-
facture and deal in phonographs, records, etc.
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 MILWAUKEE NEWS BUDGET.

Celebrating Home Coming—Auxetophone
Prominently in Evidence—Talking Machine
Houses Decorated—McGreal Plans Trip—
Records to be Made of President Taft's
Speech When He Visits Milwaukee to Dedi-
cate Auditorium—Green City Supply Co. Re-
move—Other Changes—Recent Visitors.

(Special to The Talking Machine World.)
Milwaukee, Wis., Aug. 7, 19089.

Milwaukee is celebrafing a big home-coming
during the opening week of Angust and visitors
have been flocking to the city by the thousand.
As a result, dealers have been neeting with a
big increase in business. 1t would seem that
home-comers in most cases took the opporinnity
to purchase new records or machines while in
the city. The popularity of the new Auagust
records offered plenty of attraction to say nothing
of the inducements held out by dealers. It is be-
lieved -that the present week will prove to bz one
of the best of the year so far in a retail way.
The retail trade all over Wisconsin has Leen
showing considerable improvement of late and
the dealers believe that the worst of the dull sea-
son is now over. Some big preparations tor the
coming fall trade are being made by most of the
dealers.

The wholesale trade is still a little quiet,
although a change for the better is expected
some times this month. Dealers about the state
seem inclined to clean up their stocks as much
as possible and order new stuff for the fall
Lrade.

The Anxetophone played an important part in
Milwaukee’s home-comming. Lawrence McGreal
kept the big machine at his establishment hard
at work fnrnishing music for the crowds that
flocked to his attractive store and it will be
responsible for lining up some good sales later in
the season.

Most of the leading talking machine houses
were decorated with flying colors during home-
coming week in Milwaukee. One of the catchiest
designs was that displayed on the front of the
building occupied by the Milwaukee branch of
the Columbia. Manager A, D. Herriman had ar-
ranged a big poster bearing the pictnre of a
donble disc Columbia record in the center of
which was placed the design of a Colnmbia ma-
chine. Above the picture in big letters, glared
the sentence: ‘“The (B)right Spot for Columbia
Graphophones,” a parody on Milwaukee's famous
advertising phrase, “Milwaukee—A Bright Spot.”
The display windows of both the McGreal and
Hoeffler establishments were filled with home-
coming signs, bunting and special exhibits.

George W. Kichholz, well-known talking ma-
chine dealer of Milwaukee, has sold his Mitchell

street store to Peter F. Piasecki, who is now in
charge. Mr. Eichholz will now devote his entire
time to his Fond du Lac avenue establishment.

The Green City Supply Co., successors to the
late Huseby Co., have removed from Grove
street to 428 National avenue. They believe the
new location will offer much better results in a
business way. Dealers say that the south side,
the location of numerous talking machine estab-
lishments, is somewhat overworked and that the
severe competition is not working to the best
thiugs for the trade.

William: Schmidt, the Victor Wisconsin repre-
sentative, has been spending a few days calling
on the local trade in Milwankee.

Lawrence McGreal is planning a trip to be
taken soon after the home-coming celebration is
past, when he will personally visit most of his
dealers in WVisconsin and northern Michigan.
Mr. McGreal believes in coming in close touch
with his dealers and he feels that he can do this
in no better way than by meeting them in their
own places of business. In this way he secnres
a better idea of the retailers’ trade and require-
ments.

William P. Hope, Wisconsin and Upper Michi-
gan representative of the National Phonograph
Co., has returned from his visit at the Orange,
N. J., factory and is uow spending a few days
with his parents at Spirit Lalke, la.

D. M. Groulx, Victor and Edison dealer at
Green Bay, Wis., accompanied by his wife and
baby daughter, called on Milwaukee dealers re-
cently. Rudolph Kemp, Victor dealer at Brillion,
Wis., was another visitor.

George D. Ornstein, manager salesman of the
Victor Co.,, at Camden, N. J., was a visitor in
Milwaukee during home-coming week. Mr. Orn-
stein has several relatives in the city.

John Otto. of the Wurlitzer Co.. of Chicago,
called upon dealers last week.

Talking machines may not be operated in
saloons and like business places at Sheboygan.
Wis., after eleven o'clock at night and up to five
in the morning, if an ordinance now betore the
council is passed.

Milwanlkee talking machine dealers are niore
than pleased over the fact that Lawrence Mec-
Greal was re-elected a member of the executive
hoard of the National Association of' Talking Ma-
chine Jobbers at the recent convention at Atlantic
City. Miss Gertrnde Gannon, sister of Mrs. Mc-
Greal, who accompanied the well-known jobber
and his wife and son to the convention, has just
returned to Milwaukee after visiting at various
points in the east.

Phonographic records will be made of the
speech to be delivered by President William H.
Taft at the dedication of Milwaukee's new
$500,000 auditorium. The dedication will take
place in the fall of this year, and talking ma-

chine men here are anxions to preserve for the
fntnre the elognence of the nation's chief ex-
ecntive on such a big occasion as the dedication
will be. In September or October the President
will make an extended trip to the west, and it is
in the course of this journey that he will come to
Milwaukee. The opening of the great auditorinm
is forecasted for Oct. 1, a date which it is
thought will be convenient for President Taft to
come to the Cream City. - If there should be any
conflict -the dedication of the auditorium will
probably be postponed to agree with the Presi-
dent's itinerary.

As soon as the proposition was wmade it was
received with favor by the talking machine men
of Milwaukee. Joseph C. Grieb, secretary and
manager of the Auditorium association, is en-
thusiastic over the idea of securing a permanent
record of the speech of President Taft, which will
be the principal address of the day. It is mnot
doubted that if a good record can be made of the
speech that it will be a very popular omne, and
records of the Presideut’s addresses are none too
numerous now. The matter is now in the hands
of the governiug board o:i the association.

Phonographic records will also probably be
made of the speeches to be given at the dedicatory
exercises, principaliy those of Mayor D. S. Rose
and Alvin P. Klezsch, who are expected to rise to
the occasion and give the public an ideal example
of their well-known eloguence.

The dedication of the auditorium will be the
big event of the entire week and will be cele-
brated in becoming style. The “housewarming’
will last several days.

VALUE OF CO-OPERATION.

Co-operation is a magnificent religion. Co-
operation means helpfulness. It means harmony
and upbnilding and that most results can be ac-
coniplished by reasoning together. It means fair
dealing. Co-operation is the kind of helpfulness
that in helping yourself you help others. It is
uot. as a rule, in the larger commnnities that you
find the co-operative spirit best exemplified. For-
tunate is the comnnnity in which this co-opera-
tives spirit is early manifested and continues in
operation.

THE PRICE TALKING MACHINE CO.

The Price Talking Machine Co., with offices at
54-56 Clinton street, Newark, N. J., has been in-
corporated with the Secretary of the State of
New Jersey with a capital of $25,000. The incor-
porators are H. L. Price, M. G. Price and H. H.
Wilcox.

The best way to trim a show window is to get
in and trim it.

The New

BLEND - TONE HORNS

The most beautiful and perfect yet produced. :
Send for assorted case of one dozen (six styles).

You can sell them, no matter how many Horns you may have in stock
Made by the Oldest and Most Up-to-date Horn Makers in the World.

HORN CRANES — Several Styles - WE MAKE THE BEST

THE TEA TRAY COMPANY of NEWARK, N. J.
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THE TALKING MACHINE AS AN ENTERTAINER.

City Authorities All Over the World Realizing the Value of Such Music for Entertaining the

Public With Good Music—Hotel

Each year, during the summer months, the
use of talking machines in high class parks and
other outdoor resorts is becoming more wide-
spread. The idea of using the talker for fur-
uishing outdoor music is claimed to have orig-

Gardens Also Using the Talker.

musical entertainment is required, while there is
not a city without several public or amusement
parks, and dealers who fail to impress upon the
managers of these places ihe valuable properties
of the talker and the actual money saved by in-

With the decline of summer the winter gardens
are to be considered. And they are becoming
more and more in evidence, especially in the
larger cities. Here an attempt is made to repre-
sent summer conditions in midwinter and the
Dpublic is generous in its patronage.

There are a number of these resorts in New
York at present and only a couple have “talkers,”
the rest employing orchestra or piano and a few
indifferent singers to ertertain their patrons.
Similar conditiong prevail in all the large cities.

Victor concert, Roker Park, England 1 B

S —cw
Victor concert on the Thames

inated in England. Now, however, a large num-
ber of outdoor places of amusement in all sec-
tions of the United States find the talking ma-
chine well-nigh indispensable, for even where an
orchestra is employed tke Victor talking machine
is utilized to render any number of all the popu-
lar or operatic vocal selections.

The Dbig hotels have roof gardens where

stalling one are losing the opportunity of making
some good sales, and apart from the sales there
is a distinet advertising value that must not be
overlooked.

In connection with this article views are shown
of American and English resorts where the Vic-
tor talking machine is used with much satisfac-
tion to all concerned.

In short, there is a big field wherein the talk-
ing machine can supply popular amusement all
the year around and countless opportunities for
the dealer to make big sales, for in public places
fresh records must be supplied continually to
hold the interest of patrons. It needs, however,
planning and working. Customers will not al-
ways come to the store. You must go to them.

PORTLAND WANTS THE JOBBERS.

The Oregonian State the Place of Opportunity
—F. W. Graves Enthusiastic Over His Home
City and Wants the Talking Machine Jobbers
to Hold Their Convention There.

Frederick W. Graves, president and manager
of the Graves Music Co., of Portland, Ore., who
cante East to attend the convention of the Na-
tional Association of Talking Machine Jobbers,
held at Atlantic City, N. J., July 6, 7 and 8, in-
formed The World in a recent chat that he had
received a telegram from Thomas Richardson,
manager of the Commercial Club, of Portland,
Oregon, urging him to use every effort to have
the talking machine jobbers hold their next
convention in that city.

Mr. Graves is naturally enthusiastic about his
home town, which he describes as the land that
produces apples and strawberries in (rainload
lots for the millionaires of the United States and
Europe, also the land where the roses are in
bloom in profusion all the year round.

In his invitation to the association at Atlantic
City to heold its 1910 meeting in Portland, Mr.
Graves stated that every good American citizen
who could possibly afford it should visit Oregon,
where great fortunes in many instances were
made by poor men in the twinkling of an eye,
figuratively speaking, and that while you could
not pick up gold in the street, brainy men could
always make good.

Mr. Graves, in his chat with The World, pro-
ceeded to give the names of 2 number of men
now eminent in Oregon who had started with

actually nothing and added: “Take the case
of D. E. Keasey, who practically a few years ago
was a helper to a piano mover in Portland. He
was ambitious, saw the oppeortunities in real
estate around him, took advantage of them, and
to-day ranks as one of the wealthy men of the
city. The Portland Oregonian a few days ago
contained the news of the sale of valuable water
front property, near Riverdale Station, to Mr.
Keasey, the amount changing hands being $22-
500. This purchase was not for speculative pur-
poses, but to build a home for himself and
family. And, mark you, this man started in a
humble station of life, and he is only one of
dozens of men with similar records in our sec-
tion. As a matter of fact you people in the East
have no idea of our country, or the opportunities
that prevail for men of ambition, brains and grit.
We want the talking machine jobbers and all
other members of the music trade to come out
our way, see our country and know our people.”

TRADE IN THE TWIN CITIES.

Talking Machine Dealers in Northwest Selling
Goods Instead of Taking Vacations This
Summer—Good Demand for All Makes.

(Special to The Talking Machine World.)
Minneapolis and St. Paul, Aug. 7, 1909.
Talking machine dealers throughout the ter-
ritory tributary to Minneapelis and St. Paul are
doing an unusually fine business for this time
of the year, and instead of taking vacations are
selling goods and booking orders. Lawrence H.
Lucker, manager of the Minnesota Phonograph

Co., general jobbers for the Victor and Edison
goods, announces trade to be highly satisfactory.

“We are particularly well pleased with our
wholesale business this summer,” said Mr.
Lucker. “The country dealers, without excep-
tion, are placing liberal orders for instruments,
records and supplies and are justified in doing
so by the prospects for great prosperity among
the agriculturists. The retail or local trade also
has been much better than is looked for at this
time of the year. Edison records and supplies
have been in good demand. The Victrolas have
found a place and the sales are highly satisfac-
tory.”

Equally encouraging reports are made by W. J.
Dyer & Bro., who handle the Victor and Edison
machines and supplies, and by the Columbia
Phonograph Co.’s northwestern branches.

VICTOR RECORD CABINET CATALOG

Just |ssued—Shows Full Line of Cabinets—A
Valuable Aid to the Dealer.

The Victor Talking Machine Co. have recently
issued their new record cabinet catalog describ-
ing and illustrating their entire line of cabinets,
including styles for use as stands for the various
machines, among them being cabinet No. 50 for
the new Victrola XII. The capacity of the cabi-
nets ranges from 180 to 230 records, and the
styles are sufficiently diversified to meet all de-
mands, the finishes harmonizing with the ma-
chine cases. The catalog also shows the Vietor
record album, bolding fifteen records. The book-
let will be found of great value to the dealers.

-—
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69 BASINGHALL STREET, LONDON, E. C.,, W. LIONEL STURDY, MANAGER.

TRADE HAPPENINGS IN LONDON.

Month of July Shows Awakening of the Talk-
ing Machine Industry—Traders Elated Over
Turning of the Tide—Threatening Strike of
Miners Settled—Colonial Trade Rapidly In-
creasing, Due to Special Efforts on the Part
of the Manufacturers—More Litigation In-
volving Tapered Tone Arm Patents—Frank
L. Dyer and Edward D. Easton Among
Prominent Visitors—New Edison Machines
in Heavy Demand—Fine August Gramo-
phone Record List—Some Splendid Favorite
Selections—The New Primaphone Machine
—Gramophone Defends Budget—Beka Ex-
pansion—Gramophone Traveler’s Long Trip
—~Gramophone Co.’s Plans for the Season—
New Carton for Sterling Records—Decline
to Revoke Amplifying Horn Patent.

(Special to The Talking Machine World.)
London, E. C., August 5, 1909.

July for a summer month has made itself very
welcome and the talking machine trade will
lose it with regret. For July came in company
with substantial orders. During this month
traders everywhere woke up to find that there
was still some life left in this industry. The
public were out to buy. Not individually to any
great extent, but collectively something to be
reckoned with, especially from the makers and
factors’ points of view. Trade has indeed been
poor this year, and in consequence one is proné
to magnify the improvemeut which set in dur-
ing June, but there can be no doubt that the
tide is steadily turning in our favor; an en-
couragement to stimulate our energies to hopes
of a brighter future.

The holiday season is now in full swing. Many
prominent traders have left town for a short
rest before the season’s rush, and their interests
are in the hands of competent deputies.- A wel-
come change fromn tbat prevailing last year,

Since my last report the dispute in certain sec-
tions of the coal industry has become sufficiently
acute to warrant the friendly intervention of the
Board of Trade. A strike, if decided upon, would
affect about 500,000 wage-earners. Failing to

reach an agreement the Scottish miners are
promised the support of all their confreres
throughout the United Kingdom. Such a slate
of things would prove intolerable, for within
a montb’s time general business must practically
come to a standstill. At the last moment of
posting, news is to hand that a settlement has
been arrived at. There will be no strike, and
in consequence the condition of the talking wma-
chine trade will remain undisturbed by any
labor trouble. A happy augury for the future!
Cultivating Colonial Trade.

There is no denying the fact that our trade
in the Colonies is latterly very much on the in-
crease; particularly is this the case in the South
African and Australian markets. Both the
Gramophone Co., and Barnett, Samuel & Sons,
Ltd., are alive to the importance of cultivating
these fields, which have from time to time been
the objects of special visits on the part of the
companies’ representatives. Export figures for
last year in relation to the South African mar-
ket are not yet available, but for 1907 the total
increase in comparison with 1906 was something
just under £4,000, wbich is a very substantial
improvement. German exports to that colony
are also marked by a good increase during the
same period, while the United States exports
show a slight decline. These figures must be
sufficient evidence of a desire on the part of our
Colonial friends to trade with the mother coun-
try. It, therefore, behoves English talking ma-
chine manufacturers to meet this desire by put-
ting forth their best efforts to help traders abroad
with the right goods at the right price. To get
into touch with one another no better means
can be found than by publicity in the World,
which bas an exceptional sale among good class
traders in the chief cities of our colonies and
foreign countiries. Do it now; it’'s a good in-
vestment.

The Tapered Tone Arm Question Again.

Since the famous action of 1906 we have had
quite a rest from litigation involving talking ma-
chine patents of any material- note, but from
what T hear this sublime peacefulness is about
to be disturbed. Since the matter is sub judice

1'am precluded from commeuting upon it, yet
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I may say that the question of tone arm (al-
leged) infringements will again see the light of
publicity in the courts; possibly this year. Writs
have been issued against four companies, but
injunctions will not be sought until the actions
are tried. When this comes to pass we shall
hope to give our readers detailed particulars
with a full report of the proceedings.

Frank L. Dyer in London,

Frank L. Dyer, president of the National
Phonograph Co., is a visitor to these shores, com-
bining business with pleasure. He will visit
Paris, Berlin, and possibly Italy before his re-
turn home on September 3. Interviewed by your
correspondent, President Dyer had a few in-
teresting words to say concerning conditions in
this country. “As in. America, I find that the
British- markets are experiencing a similar gen-
eral depression, which reacts upon this indus-
try. Business with us has, however, held up
remarkably well, chiefiy owing to the increased
trade which usually follows the introduction of
something different—to instance the Amberol
records and attachment. In combination with
these and our new machines next season’s trate
is likely to develop very rapidly.”

To Give Evidence Before Copyright Committee.

‘We were glad to learn of Mr, Dyer’s intentton
to give evidence before the Copyright Committee.
His views are that if musical copyright must be
recognized in relation to records, the Parliament-
ary Bill should be so framed as to disturb our
iuterests as little as possible. No monopoly on
any one piece of music must be allowed, as such
would create an intolerable state of things very
harmful to the industry as a whole. Mr. Dyer’s
contribution to this question will merit the ap-
preciation it deserves throughout the trade.

Premier Mfg. Co. to be Heard from.

The Premier Manufacturing Co., who are ever
to the fore witlh new and improved goods, promise
someexceptionally interesting information shortly.
Clarion sales are steadily on tbe increase, and
much appreciation has been shown. of the.200-
thread Ebonoid record, which home and Colonial
traders will find is a good competitive time to
handle.

Summer Concerts in Parks.

Messrs. Pathé Frores have made arrangements
with the L. C. C. to institute summer talking ma-
chine concerts in several of the London parks.

Closer Communication With Indla.

Messages can now be forwarded to India by
telegraph to London, by post between London
and Bombay, thence by telegraph from Bombay
to their destination; a similar service being in
use in the reverse direction.

The “Twins” First Anniversary.

On August 15 the Twin Record Co. celebrated
their first year of existence. Under the able and
fatherly guidance of Mr. Manson, the lusty
youngsters have made tremendous progress far
in advance of their age. May their life be long
—humorous and merry, with an occasional splash
of sentiment and pathos. Thus shall tbey be
in full accord with nature.

President Easton’s European Trip.

Edward D. Easton, president of the Columbia
Phonograph Co., paid a short visit to London
last week, and after looking over the Continental
situation generally, left here July 24 on his re-
turn to New York.

Beyond All Expectation!

Such is the cheery report. from the National
Phonograph Co. regarding the reception of their
new Fireside machine and Gem attachments, for
which heavy orders have been placed by traders
throughout the kingdom. The need for these two
lines has therefore been amply justified, and by
their generous support factors have shown keen
appreciation of the National Co.’s foresight in
thus issuing the products in good time for in-
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MACHINES IN VARIOUS DESIGNS READY IN SEPTEMBER

The Primaphone machine and sound-box is upon an entirely new principle.
The Tone-arm is fixed and, being stationary, does not rest upon and re-
quire to be carried by the record, in addition to the weight of the sound-
box, as in all other machines. _
This increases the life and beauty of expression of records by reducing
the wear during operation.

The Sound-box itself is caused to advance and by an insulated Telescope
connection the music, etc., is projected direct into the Taper Tone-arm
and finds a clear passage without joint or obstruction of any kind into or
through the trumpet, horn, or other amplifying chamber.

The volume and quality of tone is thus greatly improved. The insulated
connector creates a natural beauty and excellence of sound free from the
hard brassy emissions which are so objectionable. Wait till you see and
hear the “PRIMAPHONE” and you will not be satisfied with any other.

| PATENTED IN GREAT BRITAIN, AMERICA AND EUROPEAN COUNTRIES

OH! ABOUT RECORDS IN THE “LAND OF FREEDOM” ! !

Is it any use talking about

| EDISON-BELL and STERLING CYLINDER RECORDS or BELL-DOUBLE-SIDED DISCS ?

1's a bit difficult isw't ir >—With duty restricting freedom—BUT—ARE
THERE ANY FREE DEALERS in Free U. S. who dare say their souls
| are their own? If so, let them communicate to

J. E. HOUGH, i, SV6rxs. Peckham, London, S. E.
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clusion in the various new season’s catalogs and
lists.
A Strong Gramophone List.

In the Gramophone August list of records we
have two fine selections—“Ballet Egyptien, No.
1 and 2” (Luigini) and “Stately Dance, No. 1"
(Cowen)—by the band of H.. M. Coldstream
Guards; “Overture,” from Mendelssohn’s famous
“Midsummer Night’s Dream,” splendidly re-
corded and played by the La Scala Symphony
Orchestra; “Et Punas de Rosas,” by the Spanish
Royal Band of Haiberdiers. Some good concert
music is given, “Where’er You Walk” (Handel)
sung in fine style by John Harrison; “Rose of
Killarney,” by Mr. Hirwen Jones; “Good Night”
(Balfe) by Evan Williams; “Who’ll Marry Mc?”
(Newton) Maurice Farkoa; “A Bride Song,” by
Miss Agnes Nichells; “Concert a la Cour—Noel”
(Auber) beautifully sung by Mlle. Alice Verlet;
while “Three Fishers,” the first of a series of
records by Mme. Kirkby Lunn, is rendered
with exceptional power of expression in clear,
rich tones; ‘“Melisande in the Wood” (Goetz)
is sympathetically sung by Miss Pelgrame Tur-
ner, as also is the duet “Sainted Mother” (Mari-
tana) by Miss Perceval Allen and Edna Thorn-
ton. The inimitable Harry Lauder in “I've
Loved Her Ever Since the Day She Was a Baby,”
almost Lrings tears to one's eyes. The Renard
Quartet are always welcome and doubly so with
their record of “Sizilietta” (von Blon); a fine
violin record is “Capriccio All ’Antica, and
Capriccio” (Bohm) played by Lady Speyer; and
“Two Studies” (Chopin) by Herr Wilhelm Back-
haus (piano) completes a splendid list of good
selling records for August.

Favorite Records Much in Evidence.

During my runs around the trade I.find the
Favorite record much more in evidence of late.
The splendid things in their current list may
be some explanation, but the quality is going
up all the time, while the price remains the
same, 2/6 double. These are encouragements

which traders are quick to recognize, as is
manifested by their repeat orders.
Faster Mails to the Cape.

In order to bring the Cape within a 14 day
journey from England, the Union Castle Co. will
build faster boats.

“Primaphone,’” a New Interior Horn Machine.

“Primaphone” is the name given to a new
interior home machine introduced by J. E.
Hough, Ltd. It embodies many novel features.
The sound is amplified by means of a sectional
folding horn (metal) which projects about six
inches beyond the face of the case. This ex-
tension is made in hinged flaps which can be
closed in sections (See advt. illustration). The
tone-arm is curved and is stationary. In play-
ing a record the sound-box is caused to advance,
the sound being conveyed through an imsulated
telescopic connection which projects into the
taper tone-arm and finds a clear passage with-
out joint or obstruction. The tone and volume
is good and on this machine the wear and tear
of records is much reduced.

Will Insure Quicker Transit.

By arrangement with some of the railway
companies they will now accept and convey by
the next available train or steamship, single
post letters. Such conveyance after August 1
will include letters addressed to places abroad.
A fee of 2d in addition to the ordinary postage
rate is charged upon each letter not exceeding
40z.

Another Gramophone Triumph!

Sir Henry Norman, M. P., stated at the House
of Commons recently that the country is clamor-
ing for explanations of the budget and every
town and village wants a Cabinet Minister. This
Leing impossible, it was decided that some of
the provincial centers should be addrcssed by
gramophone. The Gramophone Co. were there-
fore asked to send their installation to the
official residence in Downing street to record
the pronouncements of the three leading fighters.

FROM OUR LONDON HEADQUARTERS—(Continued.)

They replied that the apparatus weighed at least
three tons. So Mahomet agreed to go to the
mountain—a tripartite Mahomet, represented by
Mr. Asquith (Prime Minister), Mr. Lloyd George
(Chancellor of the Exchequer) and Mr. Church-
ill (President of the Board of Trade). There, in
the proper environment, the three Ministers de-
claimed crisp, concise speeches into the mouth
of the recording trumpet and an admirable sum-
mary of the budget from the Government’s point
of view will thereby be disseminated throughout
the Iland. Like. newspapers, however, the
gramophone does not necessarily endorse the
views -of its contributors. In fact it holds no
brief for any political party, since some very
good conservative speeches have been recorded
during the past year or so.
Beka Record Co. Expansion.

The expansion of the Beka Record Co.’s busi-
ness throughout the world is as much due to
their enterprising methods as the actual value
and quality of the records offered. Local im-
pressions from almost every civilized country
are included in their “world” repertoire, and
not the least remarkable is the recent issue of
a new list containing over 600 titles from all
the well known operas and sung by artists of
renown. Many of these admirable records will
sell freely in the United Kingdom, while a
phenomenal sale is being experienced in Italy,
South America, Europe generally, and other
countries recognized by their musical characteris-
tics. The Belka list for September will contain
some wonderful operatic records sung in Russian
and Italian at the extraordinary price of two
shillings and sixpence per double-sided disec.

A Record Journey.

Occupying in all over nine months; a journey
of something like 35,000 miles has just been
completed by that veteran traveler, S. H. Sheard,
cf the Gramophone Co. His tour included the
South African colonies and the chief centers of
Australia, Tasmania and New Zealand Judg

A Special Line for Colonial and Foreign Traders

Favorite Records

10-inch Double Sided, sh: 2/6 & 12-inch Double Sided, sh: 4/-

Write for our August List which is replete with popular titles—All Good Sellers ! !

Teleg.: Langius

Astonishing Value

Better Than Ever

Latest Songs—Best Artistes—Best Bands

ASK FOR CATALOGUES

INTERNATIONAL FAVORITE RECORD CO.

Incorporated with H. Lange’s Successors, Ltd.

58a Wells Street, Oxford St., London, W., Eng.

(GRATIS)

Telephone : 8522 & 12239 Central
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FROM OUR LONDON HEADQUARTERS—(Continued.)

ing from the splendid orders which Mr. Sheard
secured it is manitest that the colonial demand
for high class goods is very much on the in-
crease.

J. E. Hough, Ltd., Exchange Scheme.

There has been many attempts to imitate an
equitable record exchange scheme; omne that
should be as profitable to either side, but uo
fair basis was reached until the issue of the
above firm’s system. With every pound of old
wax returned, accompanied by an order for six
new shilling records, the dealer: is credited 1/;
and 8 if the order is for ninepenny records.
Thus as the average weight of six broken records
is a pound, the dealer receives an allowance of
2d. per record, and is enabled to turn over a
larger amount of business by always having new
and up-to-date titles on hand. Disc or broken
cylinder wax of any make may go to make up
the pound for an allowance of 8d off on ac-
companying order for two Bell discs. We have
not the space to reprint in full the letter which
accompanies Messrs. J. E. Hough’s exchange
proposal, but here are some pertinent extracts:
“The necessities of distributers are fully under-
stood, particularly in reference to the question
of exchanges and unsaleable records. This does
not occur with any other class of merchandise
—summer sales (as with Drapers) do not fit—
prices ought to be maintained. But this is an
impossibility unless some standard method of
exchange, equitable alike to distributers and
manufacturers, is devised. Stale records are of
no value except as old material, they should
therefore be taken off the market and destroyed,
so as to make more room for the sale of new
goods.

The American scheme known as the “Three
for One” has the serious objection that it com-
pels dealers to load their shelves and empty
their pockets at a time when it may be incon-
venient and frequently causes a future increase
in their unsalables.

It is not intended to ask dealers to sign price

—— e~
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agreements. We shall, however, take measures
to protect respectable and responsible dealers
by refusing to supply irresponsible upstarts and
cutting off supplies to price-cutters by establish-
ing fewer factors and a uniform system of con-
trol between ourselves and them.

There will be four exchange periods during
each year, viz.: for fourteen days after the end
of the month of January, April, July and Octo-
ber, and this combined with the generous dis-
counts allowed should, we think, receive the
whole-hearted support of the trade.

British Zonophone Co.’s Program.

The British Zonophone Co.’s program for the
coming season will be marked by several new
departures of interest, but right here let me
say that the rumors of an impending double-
sided disc from this company have no founda-
tion whatever; at least there is no intention of
issuing other than single-faced records this year.
And now, it will be no breach of confidence to
make public particulars of the two new lines to
be introduced in good time for the autumn
trade. Perhaps that of most importance is the
new Zonophone sound-box, which I have been
able to test personally. The construction is
someéwhat out of the ordinary, as it embodies
what we term a front sound refractor plate and
a special resonator at the back, which takes a
form resembling the shape of a bell. The whole
shell is in one piece, while the whole diaphragm
is well insulated by the usual rubber rings, The
mounting of the stylus bar and the tension
springs is somewhat similar to the “Exhibition”
model. As to reproduction powers, the new
sound-box undoubtedly makes good the com-
pany’s claims of loud, clear and natural tones,
which all who have heard it endorse. One
other point worth mentioning is that the box is
detachable from the tone-arm, but it cannot be
purchased separately; omnly with the new Zono-
phone two guinea machine, which I find is also
equipped with the Gibson taper arm. Hitherto

the Zonophone Co. have only issued 10-inch
single records, but the September list will show
a departure from this rule in the shape of
twelve-inch discs. These records are single-
sided and will retail at 3/. Very good artists
contribute and the first issues will comprise ten
numbers of a variety to suit the tastes of all.
I have not yet had an opportunity of judging
the quality, but traders may feel assured that
it will not fall short of the average high stand-
ard which the Zonophone company maintains.
Latest “Twin’ Records.

Selections by the band of H. M. First Life
Guards, appear in the September list of “Twin”
records—2/6 doublesided.

“Sterling’’ Record in New Carton.

J. E. Hough, Ltd., inform me that the “Sterling”
record, which is now under their sole control,
is to be put up in quite a new and attractive
box of striking design.

Activity With Rena Mfg. Co.

That the sale of high class goods is a strong
feature of this summer’s trade is more than
evidenced by the Rena Manufacturing Co.’s re-
port. The month of July brought along
phenomenal business for the new Rena ‘“Sonola”
cabinet machines and traders throughout the
country have in addition placed heavy advance
orders in view of the general opinion that next
season will show a considerable improvement
over last. The ordinary machines are receiving
their share of sales, while of Rena double
records the trade is getting quite enthusiastic,
since they sell freely upon the quality point
alone quite apart from the popular fixed price
of 2/6 per double disc. Colonial and foreign
traders should refer to the Rena Co.’s announce-
ment elsewhere and write to Worship St. for
lists, prices, and full particulars.

Some Excellent Sellers.

Some excellent Zonophone records from the
August list are to hand and include the ninth
grand opera record, entitled “Give Me Thy
Hand, Oh Fairest,” from “Don Giovanni”
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FROM OUR LONDON HEADQUARTERS—(Continued.)

(Mozart) sung in fine style by Mr. Peter Daw-
son and Miss Alvena Yarrow. Other good
records are “Songs d’ Antomme,” a pretty piece
by the Black Diamond Band; “The Moon Has
Raised Her Lamp Above,” duet by Mr. Eruest
Pike and Peter Dawson; “High Life in Vienna,”
whistling by Mon. Alexandre; “The Czarina”
makes a good Tubaphone record by H. Muller;
and “I'm In Love With the Slide Trombone”
is a good comic song by Miss Ada Jones.
Important Patent Ruling.

The refusal of the British Comptroller-General
to revoke the patent “for improvements in sound-
magnifying horns for phonographs, talking ma-
chines, ete,” specifically covered by patent No.
8401, issued in 1903, is the source of much bit-
ter disappointment to German manufacturers
particularly. Under the new law, if a patent
granted by the British government is not placed
on a working or manufacturing basis within two
years after its issue, it is subject to revocation,
within the discretion of the Comptroller-General.

In this particular instance the official in ques-
tion declined to revoke the amplifying horn
patent on the ground of inadequate manufacture
in Great Britain, as applied for by Otto Ruhl
The horn is made by the Gramophone & Type-
writer Co., Ltd., and the decision of the British
patent office related to what is required in the
manufacture of a machine, only a portion of
which formed the subject matter of the inven-
tion. In patent No. 8,401 the invention is de-
scribed in the specification as consisting “in
constructing a curved, tapered, amplifying horn,
with joints, such that the larger portion thereof
may be adjustable on a fixed support, while the
small end thereof, or that upon which the sound-
box is mounted, is pivoted so as to swing hor-
izontally, and also has a secondary joint which
allows the sound-box to move vertically to fol-
low the irregularities of the record and also to
allow the needles being inserted and removed.”
The specification says that the sound-box is “the
usual sound-box.”

It appears there was no evidence or sugges-
tion that the sound-magnifying horns themselves
were solely made abroad, and the patentee’s evi-
dence, which the applicant was unable to shake,
was to the effect that 11,000 of the horns had
been made in Great Britain. The evidence of
the applicauts was directed only to show that
the sound-boxes used in connection with the
special horns were made in the United States,
but, as above pointed out, the sound-box, ac-
cording to the specification, was “the usual
sound-box.” No evidence having been produced
to show that the parts had not been put together
in England, the comptroller came to the conclu-
sion that the applicant had not made out a
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prima facie case Lhat the patented article was
manufactured mainly or exclusively outside that
country.

The comptroller, in his opinion furnishes
some general statements as to what is incumbent
upon a patentee whose invention forms part of
a machine or an improvement in a machine. He
is of opinion that as a general rule the patentee
ought not to be called upon to manufacture any
mechanism or machine which he had not spe-
cifially described and claimed in his specification,
and he considers that the following general re-
sults follow from this principle:

“¢1) If the patentee has claimed a wholly new
machine or 1uechauism he must manufacture the
whole in this country.

‘“(2) If he claims an improvement in a well-
known machine he must manufacture the im-
provement and not necessarily the whole ma-
chine; but if he claims the improvement in com-
bination with a machine consisting of well-known
parts it may be that he must, besides manufac-
turing the improvement, put together the whole
machine in this country, or at any rate the com-
bination that he claims. And

“(8) If he claims a new combination of old
and wellknown elements it will apparently be
sufficient for him to put together the whole ma-
chine in this country when manufacturing the
old and well-known parts, although if important
alterations have to be made in the known parts
to produce the new combination more may be
required to be manufactured. Of course it will
be open to the patentee to give sufficient reasons
for non-manufacture and such reasons may in-
clude considerations as to the special character
and importance of the invention.”

As above stated, the continental manufacturer
who had aimed to flood the British market with
tapering horns is now blocked out by this de-
cision.

THE COPYRIGHT OQUESTION.

The Other Side Presented by the London Music
Trades Review—What Was Overlooked—
Committee Takes Further Evidence—J. E.
Hough’s Interesting Views—Some Pointers
That Are Worthy the Consideration of Those
Framing the Bill—The Gentlemen Who
Were Recently Heard.

{Special to The Taiking Machine World.)
London, Eng., August 6, 1909.

Our contributor’s views upon the copyright
question in the last few issues of this paper
seems to have aroused a veritable hornet’s nest
in the editorial sanctum of the London Musie
Trades Review, who comment with unnecessary
force upon the naturally very partisan attitude
of the talking machine manufacturers in the
matter of the suggested tax upon records. The
Review’s statement that they hold no brief for
any one branch of the trade may be true in
substance, if not in fact, for their article ap-
pears to have been written with anything but
an unbiased mind, which must very considerably
distract from its value. Mr. Sterling drew at-
tention to the points that sheet music sales
were greatly diminished by the fact that the
publishers have mortgaged their rights to the
newspapers who print a complete song each
week, thus distributing something like 500,000,-
000 copies free each year. The Review says:
“Scarcely any of these songs are rea] sellers,”
which is hardly a fair statement to make, seeing
that the newspapers have given us most of the
popular songs and pantomime hits of the last
year or so! We would also remind our friends
that the publishers at the first Berne conven-
tion in agreeing that musical instruments were
not an infringement of copyright, must certainly
have had in view some mechanical instrument
capable of reproducing the copyright subject and
what more likely than a musical box which con-
tains a record or perforated plate? The Re-
view seems to have overlooked this and there-
fore their gibe against the then non-existent talk-

ing machine falls rather flat, to say the least.
Further, their remark that “the new law when
it does obtain, should prevent the piracy which
is prevalent in the talking machine trade itself’
only brings to light what little they do know of
this trade, seeing that dubbing or record piracy
is now and has been for the last three or four
years practically of no account whatever. All
said and done, the position is this: the pub-
lishers are out to rob the hen roosts, but so far
they haven’t been able to get there, and whether
they will or not remains to be seen. In any
case claims from publishers are unwelcome, and
we can therefore only hope that the composer
himself will receive the benefit of the royalties
should such be passed into law through the
recommendation of the Board of Trade Copy-
right Committee.

We are, however, very pleased to observe
that the record-makers are continuing their
strenuous opposition of all claims upon their
purses and they have marshaled a formidable
array of good fighting men, capable of putting
before the committee a clear statement of the
view of the whole trade, whose vital interests
are so much dependent upon the findings of the
conference now sitting. The committee took
further evidence on July 15 and among those
examined were James E. Hough, James Van
Allen Shields (Columbia Co.) and Alexander
Dow (Murdock & Co.). Mr. W. Force, of the
Premier Manufacturing Co. was unfortunately
prevented by illness from presenting himself for
examination, as he intended. Mr. Force is now
back in harness and we trust he will take the
first opportunity of giving evidence. Since giv-
ing his views Mr. Hough, who rightly takes up
a very strong attitude, has sent supplementary
evidence to the committee and from which the
following are pertinent extracts:

“It was sought to cast a somewhat unworthy
inference upon composers of what are termed
comic songs, etc. 1 should like to point out
that at least two-thirds of the phonograms is-
sued by any company are composed of works
which are commonplace. These composers have
their full rights as well as others, and at least
two thirds of any income derived from copyright
taxation would go to them. But we obtain sol-
icitation from composers of higher class works,
a recent request being from the author of such
songs as “Sing Me to Sleep,” “There is a Gar-
den,” and others, who requests the issue of a
new song on a record in advance of sheet pub-
licatioms. Mr. Greene, the author in question,
says that there are not a sufficient number of
his songs issued in the shape of phonograms.”

To obtain reliable information as to whether
the issue of phonograms is or is not beneficial
to copyright owners, Mr. Hough makes this sug-
gestion to the committee: “That the Gramo-
phone Co. be asked to supply the committee
with the names of songs sung by such eminent
singers as Caruso, Melba, Patti, etc., and the
dates they were issued to the public in the
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shape of phonograms. Let these dates be sup-
plied to the respective composers or publishers
and ask them to give a list of the sales in sheet
music of each for six months prior, and six
months subsequent to such publication of the
phonograms.” This appeals to us as bheing a
practical and common sense test.

Mr. Hough further submits the possibility of
both parties, setting their case too high, and
says, “If the copyright owners can say to the
committee, ‘It is true we get benefit by phono-
gram publicity, but we are not satisfied and
wish for more,” it will be an honest representa-
tion and I submit that great importance lies
in the fact that under those conditions a mere
acknowledgment not sufficient to harass the
production of the least profitable phonograms
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would be sufficient to meet the sentimental side
of the case.”

On the suggestion that the copyright owner
should have the right of rejecting any bad re-
production in advance of issue, Mr. Hough says:
“This matter opens an objectional field for the
possibility of undue favoritism, and in any event
might be highly restrictive to enterprise. No
manufacturer would willingly issue a bad record
which would be immediately vetoed, and thus
lose all expenses of its production, while on the
other hand a copyright owner would be re-
luctant to curtail his income by raising frivolous
objections.”

The foregoing embodies practical and concise
views which merit serious consideration by the
committee.

TRADE REPORTS FROM THE PROVINCES

LIVERPOOL NOTES.

Liverpool, August 4, 1909.

We are glad to say that trade in this distriet
shows distinct signs of improvement. 1In sev-
eral of the Liverpoot houses, sales have been
very good, summer season considered, and there
are signs already, that the worst (as far as retail
sales are concerned), has passed. Most of the
traders are looking forward to a busy season,
which should commence with September.

At Jake Graham'’s, they have had an excep-
tionally busy time; sales in the better class of
gramophone machines predominating, Dise rec-
ords also have been in good demand.

Messrs. Van Gruissen report that the dise busi-
ness has been very good recently; “Pigmy
Grands,” gramophone, zonophone and Twin ree-
ords heing sold very freely.

Cramer & Co., Church street, report that busi-

ness recently has held up very well, considering
the summer season; some very nice sales in ex-
pensive machines having been effected this
month, -

At Messrs. Johnson’s, they are hopeful regard-
ing the future. They get through an enormous
quantity of Zonophones and Twin Records, each
month, and report that sales are going up
steadily. Mr. Johnson is very enthusiastic over
the new Zonophone machines, with which Ike
expects to do a large business this summer.
Zonophone machines, with Zonophone and Twin
records, will be their leading line for next sea-
son, but they will also handle Clarion and Colum-
bia goods, as in the past.

At Messrs. Richardson’s, Mr. Abbott said that
next season will be a “boom” year for the new
Edison “Fireside” machine. Selling at £4 4s., he
expects the demand to be exceptionally large.
Fitted with the new K reproducer, to play both

types of cylinder records, he considers it to be
the finest value offered to the trade. They also
anticipate that the other three new Edison com-
bination machines will have large sales. Lists
and circulars for the forthcoming season lave
already leen issued. Their depot, at Blackburn,
is meeting with great sueccess.

Messrs. Archers report trade as fairly mod-
erate; nothing startling, but there were, indica-
tions that business would recover in the near
future.

Messrs. Thompson, Helsby & Co. will specialize
in Pathe goods, during the next season, in addi-
tion to ome or two new models of their own.

At “The Gramophone Supply Stores,” business
has been somewhat slack, but during the past
few weeks, has picked up considerably.

Trade at Crane & Sons was reported as ex-
ceptionally good up to the end of April. Since
that time, however, like others, they have felt the
depression, but hope for good things next season.

J. Foster, of Borough Road, Birkenhead, re-
ports business as fairly moderate, for the sum-
mer season. Gramophone goods have sold fairly
well; Zonophone and Twin records in proportion.
The cylinder trade has not been quite so good
as was expected, but he nevertheless, hopes to
do well with the new Edison machines and
records.

MANCHESTER NOTES.

Manchester, August 5, 1909.

Manchester generally, has not done nearly so
well as Liverpool. We regret to say that the
operatives in the various cotton mills in this
distriet, are still working short time, three or
four days a week, and as this will probably not
be altered, for some time to come, the outlook
is not quite so hopeful, as we should like it to
be. Resumption of full time may be expected
about the end of September.
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Messrs. Brown Bros., Deansgate, have installed
a full line of Zonophone machines, and Zono-
phone and Twin records for the forthcoming sea-
son. They will also handle one or two special
lines of machines of their own, as well as the
whole of the Edison Co.’s products. Mr. Jacks is
most enthusiastic over the new “fireside” model,
and anticipates that sales will be very large. A
new list is in hand.

We were pleased to hear that Messrs. Burrows

Co., of High street, find business in the Pathe
and other machines looking up very considerably.
They have also done a nice amount of busi-
ness with their side lines, roller skates, ete., and
altogether, have every reason to be pleased with
present and future prospects.

At Messrs. Richardson’s Manchester depot,
business is exceptionally good in roller skates
and cycle goods, while Zonophone, Twin and Edi-
son products are selling well. They are just con-
mencing a propaganda to try and enthuse the
various agents, in the Blackburn districi, to
make special efforts to push the phono and disc
business, during the whole of the summer as
well as the winter'months. In fact, to make an
all round trade of it, instead of a season’s irade
only. Covering the ground, systematically with
their travelers, in Manchester and Liverpool,
Messrs. Richardson propose to do the same with
the Blackburn distriet, and by this means will
keep dealers alive to the various novelties and
improvements that are continually cropping up.

Messrs. C. Duwe, of High street, report busi-
ness slightly on the increase during the past two
months. They anticipate a quick demand for
the new 12-inch Zonophone records, as well as
for Edison and other goods, which they handle
in very large quantities.

Mr. Alker, of the Rena Manufacturing Co.,
states that they are fairly satisfied with the
results, in both machines and records, up to
date. They have appointed Mr. Karl Wagen-
haus, of Shetford Road, their wholesale factor,
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and this gentleman, we are given to understand,
is very pleased with the records, as well as the
machines. He is stocking all the Rena models,
and anticipates a very large demand from the
dealers in the surrounding distriet.

LEEDS NOTES,

Leeds, Aug. 6, 1909.

Trade is apparently looking up in this dis-
trict. The leading houses report business as
progressive, and altogether a good season is
anticipated.

As already mentioned in a previous issue,
Messrs. Scott & Co., 8 York Place, are now
devoting themselves to the wholesale trade
entirely. They will handle, during the forth-
coming season, Edison goods exclusively on the
phono side, with Zonophone and Twin on the
dise side. They are laying themselves out ex-
pensively for this business, and are equipping
quite a new building, fitted up with all modern
requirements.

Messrs. Hopkinson, who last year handled
Gramophone and Pathe goods, report business as
moderate, but look for a good season.

Messrs. Jenkins, of Queen Victoria street, re-
port good business in.view, for their portable
inverted tone arm machine, particulars of which
have already been given in a previous issue of
this paper.

Business is fairly steady with Messrs. Hilton
& Co., Aire street. There is a slight increase, as
compared with the same period, last year.

Trade is on the increase at Messrs. Tilly &
Co., of Queen’s Arcade, and with their leading
lines, such as Zonophone, Twins, etc.,, they are
very optimistic regarding the future state cf the
trade.

In conclusion, notwithstanding the bright
aspects of the trade in the North of England,
and Yorkshire, we are sorry to say that owing
to rumors regarding certain patents, there is not

FROM OUR LONDON HEADQUARTERS—(Continued).

the confidence expressed in the trade that there
should be. As we already know, when various
patents are likely to be disputed, between rival
manufacturers, the agent is generally placed in a
very awkward position. It destroys stability and
confidence, and the unfortunaté result is, orders
are not placed nearly so soon as they otherwise
would be. We hope, however, that these little
matters may be adjusted, and that nothing will
crop up to disturb the relations between the
manufacturer on tlie one hand, and the dealers
and agents on the other.

TALKERS DEFEND BUDGET.
Liberal Party’s Budget League Distributes
Gramophones All Over the Country to Deliver
Series of Speeches.

(Special to The Talking Machine World.)
London, England, August 1, 1909.

This week the Liberal Party’s Budget League
will inaugurate a gramophone campaign through-
out England, explaining and defending Lloyd
George’s budget.

Sir Henry Norman, secretary of the League,
explains that the country is eclamoring for an
explanation of the budget, and that demands are
pouring in for speeches by Cabinet Ministers. As
it was impossible for the Ministers to comply
with all requests, Sir Henry brought the gramo-
phone into use.

Premier Asquith, Winston Churchill and Lloyd
George delivered speeches into the machines,
which will be sent throughout England.

WIRELESS TELEPHONY.

Last month a successful test was made of a
wireless telephone between Paris and Melun,
covering a distance of 30 miles. The details of
the apparatus have not been made public be-
vond the fact that electric oscillations, all pos-
sessing the same force, are directed by means of
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an arc light onto antennw, consisting of four
metal wires hanging down to which a microphone
is attached for the transmission, while antennz
are conncted with a telephone for receiving.

The firm which manufactures this radio-tele-
phonic apparatus had another set of antennz
at its works near the Eiffel Tower, where journal-
ists who had been invited to witness the test
could tap the sounds as they passed from the
tower to Melun.

Last month a wireless telephone outfit was put
into operation at Portland, Me. Four wireless
phones were used at the same time, and each re-
ceived its designated message. The messages
are even more secret than the present wire
phone systems. Over 400 messages were sent the
first day.

SOUTH AFRICAN IMPORTS FOR 1907.

The figures relating to the imports of talking
machines into South Africa during 1907 have
just been published, and show a very marked im-
provenient over the preceding year’s figures. Im-
ports from Germany led, being of the value of
£7,303 in 1907 over £4,597 in 1906. Great
Britain was next with £6,349 in 1907, as com-
pared with £2,456 in 1906, while from the United
States only £1,418 worth of talking machines
were received in 1907,°as compared to goods to
the value of £1,446 during the preceding year.
All other countries together contributed goods to
the value of £382 during 1907 over £107 worth
in 1906.

PATENT TREATY WITH GERMANY.

Ratifications Exchanged Between the Two
Countries—Some Details.

(Special to The Talking Machine World.}
Washington, D. C., Aug. 4, 1909.

The following is the official text of the New
Patent Treaty just signed by the Secretary of the
State, Mr. Knox, and the German Ambassador,
Count Bernstoff, in Washington:

Article I.—The provisions of the laws ap-
plicable, now existing or hereafter to be enacted
of either of the contracting parties under which
the non-working of the patent, working patent
(Gebrauchsmuster), design or model carries the
invalidation or some other restriction of the
right, shall only be applied to the patents, work-
ing patterns (Gebrauchsmuster), designs or
models enjoyed by the citizens of the other con-
tracting party within the limits of the restric-
tions imposed by the said party upon its own
citizens. The working of a patent, working pat-
tern (Gebrauchsmuster), design or model in the
territory of one of the contracting parties shall
be considered as equivalent to its working in the
territory of the other party.

Article II.—This agreement shall take effect
from the date of its promulgation and remain in
force until the expiration of tweive months fol-
lowing the notice of termination given by one of
the contracting parties.

Article III.—The present agreement shall be
ratified and the ratifications shall be exchanged
at Washington as soon as possible.

Secretary of State Knox and Count von Bern-
storff, the German Ambassador in Washington,
exchanged ratifications of the new German-Ameri-
can patent treaty July 14.

OLD-TIME SALESMEN.

Be it known that one and a half centuries ago
commercial travelers were termed riders (as
journeying on horseback was the vogue).

These were the high and palmy days of travel,
without the modern paraphernalia of gigs and
oil-skins (animal raw skins steeped in oil, then
dried—whence the nane). Mounted on his stout
and sleek palfrey, he would sally forth. He would
be almost enveloped by saddle-bags of giant
mold; and as he would thus issue forth upon his
excursion of peril and adventure he would be
cheered on his pilgrimage by the beacon of
profit. No modern innovation of hurry and des-
patch clouded the calm dignity of the gentle trot
of his staid steed. No goading fears of rivals
and competition haunted him, to mar the mild
method of the march. Conscious of bringing his
own welcome with him; feeling that his exits and
entrances were marked as events by his cus-
tomers in each town, village or hamlet, what a
pleasing sense of his own worth and dignity
must have cheered his lonely ride! The almoner
of practical benefits on the most comprehensive
scale—from tea to tooth brushes—in each dis-
trict he made joyous by his presence, what keen
delight must his philanthropy have inspired him
with.

In the present time the highwayman has
ceased to be the confidant of the family secrets
of each customer, possibly because their rapid
progress through the country leaves too little
time to elicit them. The modern bagman has
ceased to be the “Sir Oracle” of the country
shopkeeper.

See him arrive at his hostelry; with what care
does the rosy-faced host help to extricate him
from his pyramid of saddle!—with what ready
zeal does the dame produce the savory rashers
(of bacon) and the tankard? While these condi-
ments recruit his strength the landlord spreads
the glad tidings of his advent; and ere the snow-
white cloth has disappeared, his customers throng
into the little parlor with their hoarded money
and the already transcribed order. Among lhose
simple craftsmen exists no jealousy save that of
being the most esteemed of him, “the observed
of all observers.”

Keep up your stock of staples; never be out
of a staple article. If a consumer asks for some
article that you are out of, and should have, you
not only lose the sale of the goods, but are liable
to lose the customer.

Mechanical and live displays as a rule rarely
advertise anything shown in the window, yet it is
well to use them once in a while if they have
merit. ‘“Variety is the spice of life.”
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IMPORTANT MEXICAN DEAL.

New Company With R. Cabanas as President
Takes Over the Columbia Co. Interests in
Mexico City on August 1.

An important deal has just been consummated
in Mexico whereby the entire Mexican business
of the Columbia Phonograph Co. was taken over
by Compania Fonografica Mexicana, S. A., of City
of Mexico, on August 1. The lease of the Co-
lumbia Co.'s premises at Avenida Juarez 20,
Mexico, D. F., has been assumed and the stock
on hand purchased by the Mexican company,
financed by local capital, and of which R. Ca-
banas, formerly in charge of the Mexican Na-
tional Phonograph Co., is president and gen-
eral manager. Hereafter the Columbia busi-
ness in the Republic will be handled entirely
by the new concern, whose dealings are to be
made direct with headquarters in New York.
Joseph Hoffay, recent manager of the store in
the City of Mexico, will call at the executive
offices in New York and then be transferred to
some other foreign field under the control of
the export department.

WILL SUE ALL INFRINGERS.

The Victor Talking Machine Co. Again Caution
the Trade Against Infringements of the Ber-
liner and Other Patents Which They Control.

In important letters issued by Eldridge R.
Johnson, president of the Vietor Talking Machine
Co., and General Manager Geissler recently, em-
phasis was placed on the fact that they intend
to enforce their patent rights as regards in-
fringements, and cautioned dealers and jobbers
against lending support to any product which
would infringe on the Berliner and other import-
ant patents which they control.

Supplementing this another important circular
wag issued by the Vietor Co. on July 30th in
which they emphasize afresh their intention of

bringing suit against any concern or concerns,

producing machines which infringe or attempt
an invasion on their patent rights. The posi-
tion of the Victor Co. on this question should be
clear to every member of the trade by this time.

NEW HEPPE QUARTERS.

Well-Known Philadelphia House Will Have
One of the Largest Talking Machine De-
partments in the Country—The Growth of
This Business Has Been Marked.

(Special to The Talking Machine World.)

Philadelphia, Pa., Aug. 9, 1909.
When C. J. Heppe & Son get in their new quar-
ters at 1119 Chestnut street they will have one of
the largest talking machine departments in the
country, and the wonderful growth of this divi-
sion of their business makes the increased space
very necessary. Close attention has been given
to the talking machine department, and its

growth is the result of systematic hard work.
This house have been particularly successful
with the Victor-Victrola, and have recently placed
a large number of these machines and generous
quantities of high-class records in cafés and hotels
in this and neighboring cities. The July business
of the department is reported as being close to

the record volume, and when the fall trade is in
full swing some great results are looked for.

VICTOR CO. SUES LINDSTROM -

For Alleged Infringement of the Berliner Patent

Papers have been served in a suit of the Vie-
tor Talking Machine Co., Camden, N. J., against
the New York branch of the Carl Lindstrom Co.,
whose headquarters are in Berlin, Ger., and one
of their representatives, for alleged infringe-
ment of the Berliner patent. An order to show
cause why a preliminary injunction should not
be granted was issued by the Circuit Court of
the United States Court, New York, last week.
When the motion is argued Waldo G. Morse will
appear for the defence.

LEEDS & CATLIN SALE

In New York City—Realizes Less Than 75
Per Cent. of Appraised Value.

The sale of the property and effects of the
Leeds & Catlin Co., bankrupts, 53 East Eleventh
street, New York City, at public auction realized
$2,400, less than 75 per cent. of the appraised
value, which was estimated at something over
$3,500. The articles sold represented a small
part of the assets, and consisted of office and lab-
oratory equipment, etc. The larger portion of
the bankrupt firm’s property is embraced in the
assets of the factory at Middletown, Conn., with
which nothing as yet has been done, according
to Receiver Taft. The patents, valued at a
million and a half, are among the latiter effects,
and have caused some inquiry as to their nature,
as they are comparatively unknown in the trade.

NEW CATALOG OF FRITZ PUPPEL.

Well-Known House of Berlin, Germany, Issue
Sixty-two Page Volume in Four Languages
and Showing Over Fifty Styles of Machines.

We are in receipt of the latest catalog of Fritz
Puppel. G.m.b.H., Berlin, Germany, au impressive
volume of sixty-two pages devoted entirely to
the extensive line of talking machines and parts
manufactured by that house, over fifty distinct
styles of machines being shown.

A feature of the catalog that betokens real en-
terprise is the fact that it is printed in four
languages—German, English, French and Italian
—and is therefore especially adapted for the ex-
port trade, in which direction the house of Fritz
Puppel is especially strong.

What particularly impresses the American who
is used to talking machines with plain eabinets,
as a rule, is the great number of ornate case
design shown in the Puppel line, those in the
L’art Nouveau style being very handsome.

The cover of the catalog bears a heavily em-
bossed picture of the Elite style 10 machine in
gold.

REINSTATED AS JOBBERS.

The Eilers Piano House, Portland, Ore., have
been reinstated as jobbers of the National Pho-
nograph Co., Orange, N. J. The difference be-
tween the two companies were amicably ad-

justed, and a large initial order placed under the
new dispensation.

EAGER TO GET JOBBERS’' CONVENTION.

The Eilers Piano House of Portland, Ore., have
sent out a circular to the leading jobbers setting
forth the claims of that city for the next conven-
tion of the National Association of Talking Ma-
chine Jobbers. In this connection they say:
“Portland is unquestionably the ideal convention
city. Its natural beauties are simply unsur-
passed. Hotel accommodations are in every way
first class and our summer weather is always
thoroughly delightful and cool. The talking ma-
chine interests of Portland we know will be only
too happy to make the visit of the National Asso-
ciation of Talking Machine Jobbers thoroughly
pleasant and notable one next year.”

Letters have been sent out by the officers of
the association for the purpose of getting an idea
from the jobbers where they desire the next con-
vention to be held. Of course the majority will
decide the place of meeting.

COLUMBIA RECORDS FOR PORTO RICO.

The export department of the Columbia Pho
nograph Co., General, have placed on sale in
San Juan, P. I, W. I, the new records made
by Wm. Friedburg, of the laboratory staff, who
recently returned from Porto Rico, where he
had been for a month on a recording trip. The
special list, which will be off the press in about
a week consists of nearly 120 numbers, includ-
ing a number of vocals, but mostly instru-
mentals—dafizons—and military band pieces, the
work of the best and highest class artists on the
islaud.

HEARING ON MOTION MADE.

The motion for a preliminary injunction in
the case of the American Graphophone Co.
against the Universal Talking Machine Mfg.
Co., Newark, N. J.,, that was on the ecalendar
of the Circuit Court of the United States for
argument August 13, was not postponed on re-
quest of Horace Pettit, counsel for the defend-
ants. Mr. Pettit urged that with Mr. Mauro, of
the American Graphophone Co.'s legal staff, ab-
sent; Eldridge R. Johnson, president of the Victor
Co., away on a fishing trip; and B. G. Royal,
president of the Universal Co., in the West, all
material witnesses, he was in no position to
proceed with the case. Counsel for the com-
plainants were opposed to the postponement,
but the court heard the case.

Max Landay, of Landay Bros., Victor dis-
tributers, and the Talking Machine Supply Co.,
New York, has been drinking the waters at
Saratoga, for a week or so, getling back Aug. 9.
Just which water Max preferred and indulged in
he is chary in saying, possibly Hathorn; at any
rate he is the picture of health and condition,
preparatory to an extended selling trip through
the West in the interest of the Supply Co. Max
never fails to return without a wellfilled order
book, with needles as his long suit, and this
time will be no exception.

Stimulauts, like bees, won't hurt the man who
leaves them alone.

X
s
S“'i%;
7

5
X

Qur “Elite” 9 Machines Ong of the Best,

FRITZ PUPPEL,

Manufacturers of the cheapest and most popular

Disc Talking Machines and Phenographs

PUPPEL MACHINES INSURE BEST RESULTS
EXPORTED TO ALL COUNTRIES OF THE WORLD

TELEGRAPHIC ADDRESS:

G. m. b.

Catalogues sent post free on application

‘* PUCKAWO”

BERLIN, S. O.
BOUCHE ST. 35

i ]
Our Famous “Puck Phonograph.”
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RELIEF FOR INVENTORS.

Onerous Restrictions in Germany Removed by
Important Treaty.

(Speclal to The Talklng Machlne World.)
‘Washington, Aug. 8, 1909.

A reciprocal patent treaty with Germany was
simultaneously promulgated at noon to-day by
President Taft and the German Emperor. It is
immediately effective, and is to remain in force
until the expiration of twelve months following
notice of termination by one of the contracting
parties.

Under this treaty American manufacturers
will be relieved of the existing requirement that
in order to sell their products in Germany they
must manufacture them upon the basis of pat-
ents in Germany, which called for investments
of large sums of money in maintaining duplicate
plants.

Inventors will be relieved from the German
restriction under which their patents have hith-
erto been forfeited if not actually worked in
Germany within three years. Under the new
provision it will be sufficient to protect patents
in both countries if they are used for manufac
ture in either.

SOL BLOOM’S NEW STORE

At 364 Fifth Avenue Is Now Complete.

The new store of Sol Bloom, Victor goods ex-
clusively, 364 Fifth avenue, New York, is now
complete as to furniture, furnishings and a num-
ber of unique demonstrating apartments in the
basement. These include a small auditorium,
capable of seating comfortably about 100 people;
a ship’s cabin, with the familiar port-holes and
swimming fish in enclosure; a Japanese tea-room,
cool and restful; a Greek room, in strictly class-
ical style; and a nursery. The furniture and
decorations in each of these respective quarters
are of special design and in perfect harmony
with the architectural features. Victor Victrolas
are ready for demonstration purposes in the
rooms. Mr. Bloom also displays in the show
windows representations, in miniature figures,
of the principal operatic characters in correct
costume, as seen in their parts as they appeared
at the Metropolitan and Manhattan Opera
Houses, New York, last season. The figures were
made by Freisinger, costumer for both com-
panies, and are therefore absolutely correct.
Some of them are “Rhadames” and “Faust”
(Caruso); “Aida” (Destin); “Escamillio” (Cam-
panari); “Carmen’ (Calve), etc.

TRADING STAMPS FORBIDDEN.

Georgia Law Intended to Check Trade of a
New York House,

(Special to The Talklng Machine World.)
Atlanta, Ga., Aug. 9, 1909.

Trading stamps are now contraband in
Georgia. Gov. Brown yesterday signed the bill
which prohibits the use of little stickers for
barter or trade inducements.

The bill was introduced at the request of the
retail merchants of the State, who discovered
that a New York mail order house was reaping
a harvest by using the stamps.

“TALKER” MEN AT CONEY ISLAND.

L. C. Wiswell, of Lyon & Healy, Chicago, and
Mrs. Wiswell, J. €. and C. M. Roush, of the
Standard Talking Machine Co., Pittsburg, Pa.,
and Lawrence H. Lucker, of the Minnesota Pho-
nograph Co., Minneapolis, Minn., were all guests
of J. Newcomb Blackman, of the Blackman Talk-
ing Machine Co., on a trip to Coney Island re-
cently. George G. Blackman and F. B. Caldwell,
of the Blackman Co., also accompanying the
party. The Island was reached by steamboat,
and all the amusements of Dreamland, Steeple-
chase and Luna Park indulged in to the limit
after which the party adjourned to Feltman'’s,
for one of the famous clambakes, In the even-

ing Pain’s fireworks at Brighton Beach were
witnessed. The party enjoyed the outing thor-
oughly, especially Mrs. Wiswell and C. M. Roush,
who wisited the world-famous pleasure resort for
the first time on that occasion.

EDWARD D. EASTON RETURNS

From Enjoyable Visit to London and Other
European Points of Interest.

Edward D. Easton, president of the Columbia
Phonograph Co., General, who has been in Eu-
rope with his family since June 22, reached New
York, Aug. 3, on the “Berlin,” of the North Ger-
man Lloyd Co., embarking at Genoa, Italy. He

EDWARD D. EASTON.

had a most enjoyable time, and found trade con-
ditions, especially with the Columbia represen-
tatives, very much to his liking. Mr. Easton is
in excellent health.

PROPHESIES A BUSINESS BOOM.

John W, Gates Says “The United States Is En-
tering a Period of the Greatest Prosperity
the World Has Ever Known"—Need Free
Raw Material to Open Our Workshops,

“The United States is entering into a period
of the greatest prosperity the world has ever
seen,” said John W. Gates, who returned from
Europe last Monday. '

“Each year I come back I am more bullish on
America and American securities, because I see
the possibilities here and the impossibilities on
the other side. Taxes are very high in Eng-
land and Germany. There has been a large in-
crease of taxation in Germany.”

Mr. Gates was asked if the rich were alarmed
at this taxation.

“I do not believe that the very wealthy men of
England control her politics any more than they
do here,” he replied. “It is the trudger that car-
ries the dinner pail and the torch that controls
politics in America. The vote of a man worth
$1,000 counts for as much as the vote of a man
worth $1,000,000.

“I have been a Republican all my life, but I
can see the value of getting in all the free raw
materials we can to open up all the free American
workshops. We have got to have free raw ma-
terial if we want to be a great manufacturing
country.”

“Wouldn’t Canada run us out of the market
on free lumber?”

“You must remember that if we buy our lum-
ber in Canada our forests will be growing. If
Canada cuts all her forests then we will save
ours. It is like wheat and cotton—a question of
supply and demand. No matter what conditions
are in the United States, supply and demand will
ultimately govern.

“Gen Hancock, although people laughed at him,
was right when he said: ‘The tariff is purely a
local question '

“What of the tariff bill just passed and
signed by President Taft, the surplus piling up
in the banks and manufacturers accumulating
their surplus?” Mr. Gates was asked.

“Two years ago,” said he, “I made a statement
that people would wear their old clothes, and
now they are surprised to find out how much
money they have saved. I said in 1907 that the
people would economize. The extent of this
economy is shown in the bank deposits to-day.
Two years’ economy means a world of money.

“I think we are going into the period of the
greatest prosperity that the world has ever seen.
It will be for three or four years the period of
the greatest-industrial development the world has
ever seen.”

TRAVELING STAFF MEETS.

The National Phonograph Co.'s Forces De-
veloping Plans for Fall Campaign.

The traveling staff of the National Phonograph
Co. have been visiting the factory at Orange,
N.J., during the past month. It is the custom of the
company to have their road force from all parts
of the country come in at this time and have
a formal conference with the selling department
and the officers preparatory to the fall campaign.
The men from the Eastern States were first on
the ground, and after inspecting the line and
works and exchanging views and receiving sug-
gestions from C. E. Goodwin, manager of trav-
eling salesmen; F. K. Dolbeer, sales manager;
C. H. Wilson, general manager, etc., they ad-
journed to their respective fields of activity.
The western contingent is now in session, going
through the same program, and will probably
scatter in about a week, so as to be ready for the
work before them in September. Dinners were
enjoyed at the Orange Club and other divertise-
ments indulged in by the “boys” while here.

PFISTER BUYS COLUMBIA BRANCH..

(Special to The Talking Machine World.)

5 Memphis, Tenn., Aug. 11, 1909.

William Pfister, manager of the Columbia Co.’s
branch, of this city, has purchased the business,
taking over the lease, buying the entire fixtures,
stock, etc. He will continue the retail business
as usual and will also have the exclusive job-
bing agency for the Columbia product for western
Tennessee.

TO CHOOSE NEXT CONVENTION CITY.

Letters have been sent out to all members of
the National Association of Talking Machine
Jobbers by the secretary requesting opinions as
to the most desirable place to hold the annual
convention in 1910. Replies have not yet been
received in full, but a concensus of opinion is ex-
pected to be arrived at shortly, the city favored
by the majority naturally being chosen.

SUPPLYING FOURTEEN TOWNS.

The Yeager Piano Co., Waterbury, Conn., Co-
lumbia jobbers, now supply stock to dealers in
fourteen towns of that State.

L. C. McChesney, manager of the advertising
department, and Walter Stevens, chief of the
National Phonograph Co.s export branch,
started on a fortnight’s vacation Saturday last.

During the absence of Frank L. Dyer, presi-
dent, in Europe, C. H. Wilson, general manager,
has become the temporary chief executive of
the National Phonograph Co.

The New York Talking Machine Co., New
York, have recently closed several important
sales for high priced Victor outfits and Auxeto-
phones. They say business is brightening and
that dealers are preparing to place orders for
strong Victor stocks for the fall. The new
$125 Victrola XII is reported as having scored a
success, judging from the sales and the opinions
of progressive dealers in the metropolitan terri-
tory and throughout the East,
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VICTORY FOR THE RIGHT IN “DUBBING” SUIT

Judge Chatfield Hands Down a Most Exhaustive and Interesting Decision Upholding the Con-
tention of the Victor Talking Machine Co. and the Columbia Phonograph Co. in Their
Suit Against W. V. P. Bradley and the Continentai Record Co. in Granting a Permanent In.
junction Enjoining the ‘“Dubbing’ of Records—This Is One of the Most Important De-

cisions Handed Down in Years and Closes

Another important suit at law has been decided
in the Federal courts that will make ‘“dubbing”
in the future more “honored in the breach than
in the observance,” so to speak. This is the mean-
ing and intent of Judge Chatfield’s decision
handed down August 7 in the Circuit Court of
the United States, Brooklyn, N. Y. For five years
it has been an open question whether the manu-
facture of imitation, fraudulent and spurious
records could be carried on with impunity. A
numher of “sea lawyers” in the trade openly con-
tended the production of such goods was legiti-
mate, and no court would enjoin the practice.
Further, men holding this erroneous opinion went
ahead and placed a line of “dubbed” operatic and
high-class records on the market.

Finally the owners of the property got bpusy
and instituted a suit against one W. V. P. Brad-
ley, of Brooklyn, N. Y., who advertised himself as
sales agent of the Continental Record Co., New
Baltimore, N. Y., with no plant there and so-
called offices in a storage building in New York,
where no signs were displayed or other evidence
furnished to prove the temancy of the company.
The contentions of the defendant in the case were
declared untenable by Judge Chatfield, and on the
general principles of unfair competition and the
“unfair taking of complainants’ property” relief
was granted in equity and a permanent restrain-
ing order issued, subject to appeal, of course.

The Columbia Co. were the first to open fire on
Bradley and whoever might be under cover, with
the Vietor Co. joining issue subsequently. Ar-
gument was submitted in March, and at the re-
quest of Judge Chatfield the pleadings and affi-
davits then presented were allowed to stand by
stipulation as on final hearing. Meanwhile it was

agreed that the Continental Co. would suspend._

manufacturing until the decision was rendered,
and of which the subjoined are the essential
portions:

TFollowing a summary recital of the record in
the case the Justice said:

SUMMARY OF JUDGE CHATFIELD’S OFPINION.

“The court must take into account in any such mat-
ter not only questlons of public policy, but questions
of public benefit. * * * The defendant has been
for some months advertlsing by circular letter and in
other ways his ability to sell records of the Continental
Record Co., stating in these advertisements that the
records are sold at prices uot more than half those
now charged for the orlginal records. The advertlse-
ments claim that the records themselves are pressed
upon the very highest class of material, finished equal
to the original; that the character of the record itself
is identicai with the original record, and that experts
who have listened to samples are unable to determine
between the originai and the copy. The catalog con-
tains a statement that the records offered by Bradley
are ‘ali duplicates from the original records made by
the artists whose names are used herein.' * * *
But the defendant’s records are not duplicates. The
testimony shows that the defendant, the Contlnentai
Record Co., makes its records from commerclal dlscs
of the complainants,

ELEMENT OF FRAUDULENT IMPOSITION PRESENT.

“The Imltation or use of centers or seals, calcuiated
or likely to deceive the purchaser into thlnking that
he was buying these so-called ‘red seal’ or other rec-
ords, has been enjolned by Judge Lacombe, In the case
of the Victor Talking Machme Co. against Armstrong

et al. (132 Fed. 711), and there wouid seem to be no
room for argument about that particular question.
* - .

The Fonotipia, Ltd., and the Columbia Co.
urge that the defendant is intentionally offering to the
public a disec with a center or label of the same generai
style and character as those of the Fonotipia, Ltd., and
Columbia Co., and which purport to be guarantees of
a careful reproduction or the original record; and
thus the element of lmposing upon the public, or of
Imltating and appropriating the complalnants’ property
rights, is present, even if the appearance of the label
be not an imitatlon.

“It would seem to be true in a sense (and the evi-
dence tending to show likeness between the originai
records of the complainant companies and the partic-
ular records sold by the defendant only accentuates
this testimony) that the records put upon the market
by the defendant have been made, through some trans-
mutation, from orlginai songs sung under contract by

the Market to a Dishonest Species of Competition.

the artist to whom the disc is accredited, and to whom
a royalty Is beiug paid by one of the complalnants
and with whom the defendant has no contractural or
business relations whatever.

SPURIOUS DISC RECORUS GREATLY INFERIOR.

“But a more serious question comes from the testi-
mony offered by the discs presented in the case them-
seives. If the defendant is selling to customers rec-
ords reproduced by processes of the Continental Record
Co., are ail in restraint of trade and contrary to the
that company for the purpose, and if he advertlses
and guarantees to his customers that the Continental
records are duplicates equal in all respects, including
composition and finlsh; and that it is impossible to
distinguish between the Continental records and those
produced by the compiainants, we have a question of
fact presented in which the public is Interested;
namely, do the records submitted as evidence in the
case lead to any determination upon the question of de-
ception or imitation of the product, and the resultant
benefit to the imlitator, with corresponding injury to the
Imitated, by the resuits of the sales, and by the effect
upon future sales if the product of the imitation be un-
satlsfactory ?

“A comparison in order to observe points of sim-
ilarity between the records put in evldence by the
complalnants, and made by themselves, with the rec-
ords produced by the defendant and Introduced as pur-
chases from him, leads irresistibly to the conclusion
that the material used in the Continental Record Co.’s
discs is greatly inferior. Actual comparison of the
discs warrants the finding that the Continental records
are not in every way the equal, even when played upon
the same machine, of the complainants’ records, and
it is impossible to hold that they are duplicates In the
sense that they cannot, in most cases, be distinguished
from the genuine, or that the imitation product Is the
duplicate In the sense of being the equal of the orig-
inal.

SPECIOUS ARGUMENTS BRUSHED ASIDE.

‘“The defendant contends that the complainants
should be compelled to reiy upon thelr patent rights:
and inasmuch as their rights under their patents
would prevent infringing, making and sale of dises
of the form in question, the defendant attempts to
urge the converse of the proposition. * * * The
llcense system of the complainant companies, as shown
by the notices printed upon the dlses when sold, is
based upon patent rights, and upon the legallty of the
use of patented articles in order to give the person
owning the patent the full enjoyment of the monopoiy
secured thereby.

“The answer of the defendant, to the effect that the
records rcproduced by him were purchased out of the
United States, is evidence of his knowledge of the
existence of the license system in the United States;
and in so far asg sales of the defendant's discs might
be effected to dealers having knowledge of the license
system of the complalnants, the question of con-
tributory infringement or of inequitable Inducement to
violate a contract agreemcnt, would immediately pre-
sent itself and swould render a court of equity morc
willing to prevent that situation by a decree forbid-
ding the sale of a product which would cause the In-
Jurles descrlbed.

LICENSE AGREEMENTS NOT IN RESTRAINT OF TRADE.

“It is also contended by the defendant that the
license agreement of the Victor Co., and Its attempt
to restrict or control the retail price at which its
records shall be sold, by printing a notice upon its
dises that the record is sold only to be retailed at a
certain rate; and an agreement which has been en-
tered into between the Victor Co. and the Columbia
Co. are all in restraint of trade and contrary to the
so-cailed anti-trust law forbidding monopolies.

“But if we are dealing with a patented product, a
monopoly In the sense of right to control the sale of
the product and the prlce which shail be asked there-
for, is admittedly within the legal benefits conveyed,
to the patentee by the issuance of the patent. If the
patents be dlsregarded and the matter be considered
as a purely business arrangement, it is impossible to
see where any offense against the statute mentioned
has been shown.

““We therefore reach the bLroad question of the
power of a court of equity to secure to an individual
by injunction the full enjoyment of both corporeai and
incorporeai rights In property created by him or at
his expense, and capable of a taking by another, where
such taking either diminishes or destroys the enjoy-
ment of those rights by the owner and diverts a part
of the eujoyment or profits from the rights to the one
complained of.

UNFAIR APPROPRIATION OF PROPERTY NOT EQUITABLE.

“Equity has granted relief in certaln typical iines of
cases where the doctrine of unfair competition seems
to have been the gulde to the declsion, but where the
basis upon which the relief was granted was the un-
fair taking of the complainant’'s pruperty, rather than
the deception of the purchaser, or the imitation of a

patented or copyrighted article or a registered trade
mark or trade name.”

After citing a numher of cases that applied, the
Court remarked:

“In the ticket-scalper cases injunctions were granted,
not because the purchasers of tickets were deceived
by Iimitation or fraudulent tickets, but because the
railroads issulng the tickets were Injured by the trade
in tickets obtained from them under special contracts
and then sold to other individuals who were not en-
titled to enjoy those contracts. The present case is
extremely like these just considered, In princlple. The
principle involved is far reaching, especially in that it
carries the scope of equitable jurisdiction inte mat-
ters frequently considered to be purely the result of
business competition, and which even if in themselves
morally or financially wrong, are supposed to be with-
out remedy where no contractual relations have existed
from which suits for damages could arise.

DEFENDANTS PERMANENTLY ENJOINED.

“The rellef asked in this case would protect those
who have already sung or played compositions having
a pecuniary value because of their musical excellence;

i and also the persons who have invested capital and

labor in putting a valuable product upon the market.
The education of the public by the dissemination of
good music is an object worthy of protection, and It
is apparent that such results could not be attained if
the production of the original records was stopped by
the wrongful taking of both product and profit by any
one who could produce sound-discs free from the ex-
pense of obtaining the original record.

*It cannot now be determined how far such appro-
priation of ideas could be prevented. but it would seem
that where a product is placed upon the market, under
advertisement and statement that the substitute or
tmitating product is a duplicate of the originai, and
where the commerciai value of the imitatlon lies in
the fact that It takes advantage of and appropriates to
ttself the commercial qualities, reputation and salable
propertles of the originai, equity should grant relief.
That is the particular proposition presented in the
present case, and to that extent it seems to the court
that the principles applied In the stock-ticker and sim-
tlar cases above recited should be followed and relief
by injunctlon granted.”

Appearances: Ralph L, Scott, solicitor for Fono-
tipia, Ltd., and the Columbia Phonograph Co., Philip
Mauro and C. A. L. Massie, of counsel. Horace Pettit,
of counsel for Victor Talking Machine Co. Waldo G.
Morse, solicitor for defendant, Bradley.

GREAT ADVERTISING CAMPAIGN

To be Conducted by the National Phonograph
Co. This Fall.

Concerning the statement, first given the
trade at the recent convention of the National
Association of Talking Machine Jobbers at At-
lantic City, N. J., that they proposed to appro-
priate the enormous sum of $500,000 for adver-
tising, publicity and general exploitation of their
products, the National Phonograph Co., Orange,
N. J., say in part:

“During the period of financial depression
from which the country is fast emerging we did
not pursue a policy of retrenchment in this or
any other public feature of our business, for we
realize the necessity of sustaining the established
reputation of the company. On the contrary, in
the face of decreased sales and an apathetic
trade situation we maintained ¢ur high standard
and improved the opportunity by aiming to at-
tain perfection in many things to which the pre-
vious rush of business did not permit us to give
our full attention.

“In the campaign that we propose we are not
actuated hy motives of self-preservation. We
believe that this fall and winter will see a
restoration of normal business conditions in all
lines, and we propose to share in the harvest
that will follow. We have the most sublime con-
fidence and faith in the future of the talking
machine business, and we intend to display that
confidence by a carefully planned expenditure of
this extraordinarily large appropriation.

“We are optimists, first, last, and always! We
share the feeling that characterized the recent
convention at Atlantic City. We believe that the
future of this industry is assured; it is not prob-
lematical, it is estahlished. And so, in a spirit
of the most cheerful optimism, we are facing
the future, determined to give to the further
development of the business the best that is in
us of enterprise, encouragement and moral and
financial support.”

Glance at your ledgers and you will realize
that your sales are largely made to people who
constantly visit your store.
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Y ou ought to secure the exclusive

Columbia selling rights for your town

When you sign up with us for exclusive territory it means that
every user of Columbia product in that territory must come to you.
Itis an exclusive arrangement that excludes—competition, attempted
price-cutting, and all other evils of the sort.

It ties all ends of the business together and makes them all pay.
Complete lines of DOUBLE-DISC and Indestructible Cylinder Records
—and of disc and cylinder Graphophones. Everything you need
and your customers can ask for supplied through one organization.

There i1s nothing compulsory about the Columbia exclusive
arrangement ; we merely make it unnecessary for you to go out-
side of the Columbia Company in order to handle the territory for
which you have the exclusive right.

In the Fonotipia Series of DOUBLE-DISC Grand Opera Records
alone there is enough prestige and profit to make such a contract
valuable to you. In the complete line of Columbia product there
is strength enough to make argument unnecessary.

" SOMEBODY GETS IT. WRITE IN, ANYWAY
——

Columbia Phonograph Company, Gen’l

Wholesale Department
TRIBUNE BUILDING, NEW YORK
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TIMELY TALKS ON TIMELY TOPICS

It is almost unnecessary to call special atten-
tion to the judicial decision that knocks the
nefarious, not to say swindling, practice of “dub-
bing” into smithereens. The opinion of Judge
Chatfield dealing this only too tong deferred blow
is reported elsewhere, and it will repay reading
by every dealer and others who are twisted on
property rights as defined by law. The Colum-
bia Phonograph Co., General, New York, and the
Victor Talking Machine Co., Camden, N. J., are
to be congratulated upon their sweeping victory
that establishes, beyond the peradventure of a
doubt, the undisputed privilege of enjoying the
emoluments and profits of property created by
them at great expense, unremitting effort and
praiseworthy enterprise. Judge Chatfield is also
to be felicitated upon his clear and adequate
handling of a complex question. Every conten-
tion of The World regard ‘‘dubbing” and its
legal suppression has been upheld in this able
opinion, sufficient cause, indeed, for such modest
self-congratulation as may be indulged in.

In these days of expensive publicity campaigns
carried on by the talking machine manufac-
turing companies the writer is reminded of an
in¢ident that caused great hilarity in the office
of The World. The company in point was quite
prominent at the time, but now in eclipse, and
their advertising manager was an experienced
newspaper man, with peculiar ideas as to the
scope, intent and functions of his position. The
company referred to his opinions, of course, one
of which was that the talking machine was
primarily intended for the amusement and
entertainment of wage-earners only. Ergo, his
advertising should be placed in mediums read
chiefly by the working people. The advertising
manager’s arguments on this contention were
lergthy—often wearisome—and had a tendency
to make his principals weary.

‘Well, to make a long story short, as the fellow
says who indulges in long-winded narrations,
Mr. Advertising Manager selected an obscure
paper in a quarter of Greater New York, where a
large number of manufacturing plants are located,
with the operatives living in the same section.
He contracted for eight inches of space, “top of
column, next to pure reading matter,” as the pro-
fessional advertising agent would technically de-
scribe the position occupied by the ad. The man-
ager was sanguine of the results, and when a
salesman was despatched to visit the dealers in
that part of the city and take their orders he
found them all in profound ignorance of the line
so “liberally” exploited. Of course, the salesman
expected nothing and he was not disappointed,
while the advertising manager expressed his sur-
prise. Think of this alongside of the National
Phonograph Co.’s announcement that they would
expend a half-million dollars this year for adver-
tising, with the Victor Talking Machine Co., the
Columbia Phonograph Co. and the Universal Talk-
ing Machine Manufacturing Co. using amounts for
the same purpose running into equally altitudi-
nous, if not higher, figures!

With the basic patents of the talking machine
industry adjudicated, the mnext litigation in
order is said to be over the tone-arm inventions.
The tone-army horn is now in general use, and
doubtless the basic patent—claimed by several—
will come into its own some day, and then there
will be more trouble and readjustment of con-
ditions. The English decision referred to at
length in another part of The World in no wise
treats this matter on its patent merits, but only
as to the maintenance of manufacturing rights
in the United Kingdom under the recently
enacted British law.

From what has been going on in the trade
for the past few months regarding the retire-
ment and elimination of financially weak dealers,
representative jobbers and distributers are sat-

isfied conditions will be greatly improved, from a
selling point of view at least. In other words,
the trade will be on a firmer and more substantial
basis, and greater enterprise and more energy
and versatility will undoubtedly be displayed in
marketing goods. This is a blessing, and a spirit
of thankfulness is therefore in order.,

Finally, the tariff act is on the statute
books, President Taft affixing his signature to
the bill, thereby making it a law, August 5, and
it went into effect the following day. Paragraph
468 of section 1 of the dutiable list provides:
“Phonographs, gramophones, graphophones and
similar articles and parts thereof, 45 per cent. ad
valorem.” This schedule, originally appearing in
the House bill, remained unchanged throughout
the vicissitudes attending the progress of the
measure through both branches of Congress and
into and out of the Conference Committees. The
rate is the same as it was under the old law, so
far as machines, ete., were concerned, but on some
requisites there has been an increase of 10 per
cent. If the passage of the tariff law has held the
talking machine trade in restraint, the cloud has
passed. Therefore, no other reasonable excuse
for business lethargy being urged in extenuation
thereof, no excuse can be made why things should
not hum, and once more prosperity be restored
and abide for an indefinite period, should that not
be asking too much.

While waiting upon Congress to pass the tariff
bill President Taft had a few leisure moments be-
tween conferences which he turned to good ac-
count for himself and his friends. Of course,
Washington weather during the summer is of
the frizzling kind, and no one does anything
more than was actually compulsory or to “hold
down his job,” and the rules were relaxed in this
respect almost to the point of breaking. In the
evenings, however, a different condition prevails.
The inhabitants rouse from their siestas and “get
a move on.” At the White House the President,
who had a Victor-Victrola installed (who was the
lucky dealer to get the order?) entertained his
callers and intimates with Red Seal numbers—
operatic selections and classical gems. The fa-
vored audience were delighted, and the wonders
of the Victrola contributed not a little to the en-
joyment of these pleasurable occasions, besides
being largely beneficial in distributing among
otherwise discordant political elements much of
the hearty good nature, congeniality and savoir
faire of the affable chief executive.

Now and again reports go forth that the disc
record with the vertical line or up and down-cut
sound wave, such as is familiar in connection
with the cylinder record, is about to be intro-
duced here on discs, and the sapphire reproduc-
ing point used in connection therewith. Once
more the same declaration is made, and this
time from a factor of machines who must either
market that description of record or stay out
of the business, To be sure the patent situation
is not altogether to the liking of people who
have been waiting to “butt in” for lo! these many
years, and get a slice of the money which others
have made possible by the expenditure of large
sums, creating salable goods and protecting their
rights under the law. Neither ridicule, coarse
abuse or specious argument can change the legal
aspect of affairs; nor 1s a market, even if only
in a sympathetic sense, created by such ques-
tionable tactics. If a line of machines, records
or any essential requisite possesses intrinsic
merit, and can stand up against charges of in-
fringement as conditions now exist, their recog-
nition will not be long delayed. Everyone
knows precisely the position occupied by senti-
ment in business.

But all this is beside the sapphire point and
the ‘hill-and-valley”’ disc record. Were one
brought to the front that would stand the test,

buyers would not be lacking. Laboratory ex-
perts aver that the same brilliant results cannot
be obtained from a vertical cut on a disc record
as with the lateral or zigzag line, now used
almost to the exclusion of the former. In this
country it is absolutely unknown outside of per-
haps the recording laboratory. A French com-
pany of repute contemplated placing such a disc
on sale here—and the records were pronounced
Al by those competent to judge—but for reasons
unknown to the deponent the intention was
abandoned. Possibly fear of litigation may have
occasioned this weakness of heart, for the con-
cern in question was amply buttressed with capi-
tal. At any rate, the trial was never made. Are
we on the eve of its introduction now, or is the
report merely idle gossip?

As a general proposition mail order houses
are looked at askance by the trade at large.
Notwithstanding this strong prejudice, however,
a few concerns who have embarked in the line
on a large scale have been successful. As the
selling prices are the same as any other jobber
or dealer handling the same goods, no objection
can be urged on this score. Curious tales are
reported about some of these houses; that is,
of their experience and not anything to their
business discredit. Of course, firms of this
calibre are obliged to carry heavy stocks, so as
to be prepared to meet any delivering emer-
gency. In this connection the principal of a
western jobbing enterprise of magnitude re-
cently stated that while their energies and re-
sources were employed to promote the mail or-
der business, not an effort was made to attract
or obtain the trade of dealers. Despite this,
however, dealers were regularly buying goods
from them, possibly on the score that their or-
ders could and would be filled promptly and
completely. At first this part of the business
was given little if any specific attention, but it
had grown so that the firms were compelled to
assign a special clerk to care for the orders,
and so rapidly had it increased that $30,000
monthly was the net aggregate. The amounts
occasion no trouble, as the terms of payment—
30 days net—are strictly enforced. In narrating
this incident, the senior member of the firmw
laughingly remarked: “This trade does not
cost us a penny; it simply comes to us without
solicitation, and when you can turn over $30,000
a month so easily it is like finding money.”

Another field of usefulness has opened up for
the talking machine. The leading railroads of
the country are seriously considering the enter-
tainment possibilities of the “greatest discovery
of modern times,” and are installing them on
their fast trains for the diversion of travelers.
It is an excedingly happy thought. Recently it
was officially announced that the Chicago, Rock
Island & Pacific line decided to equip all its
limited service with Victor talking machines,
contracting for a dozen high-grade numbers and
a stock of records at an expense of $5,000. Ex-
perimental trials were first made on this road’s
Mountaineer Limited, and they were so great a
success and gave so much pleasure to the pas-
sengers constituting the audience that the offi-
cials lost no time in recommending the installa-
tion of the machines on the system’s de luxe
trains, where they will be placed in the observa-
tion car. The lucky dealer who landed the order
is to be congratulated, especially if he originated
the idea. As a suggestion for other progressive
dealers all over the country it ‘s a “pointer” of no
small value to seize and act upon immediately,
if not sooner.

RAISED PRICES. .

A traveling man stopped at a small hotel one
day and was charged 50 cents for his dinner.
He asked the boy if he did not pay 25 cents
about six weeks previous for the same meal.

“Yes, sir,” he said. “But a fellow come along
and told dad that drummers would pay 50 cents
as quick as they would a quarter, so dad riz the
price.”
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‘NEWS FROM BOSTON TOWN.

Business Makes Splendid Showing for Sum-
mer—Grand Opera Records in Demand—
Ditson’s Victrola Campaigh—Rosen Opens
Up—Anent the Eastern Co.—Columbia Ac-
tivity—Remick Has the Victor—Osgood’s
Display—Anxious for Lauder’s Return.

(Speclal to The Talking Machine World.)
Boston, Mass., Aug. 14, 1309.

Generally speaking, the talking machine busi-
ness in Boston may be said to be unnsually and
unexpectedly good this summer, for money is
easier, more people are taking vacations than
was the case last year, and the canoeing on the
Charles, in which the talking machines play an
important factor, is much larger than ever be-
fore. As a result there is a steady demand for
the newer records and the medium priced ma-
chines. The increase in the number of summer
bungalows of the wealthy and the near-wealthy
accounts for the increase in the sales of the high
priced machines, in the sale of which the double-
disc records have almost proven a revolutionary
factor.

Interest in grand opera records, both instru-
mental and vocal, still continues and the an-
nouncement of the forthcoming opening of Bos-
ton’s own grand opera company’s season has
stimulated the demand. The Columbia Phono-
graph Co. have for some time made a window
feature of grand opera records and photographs
of the leading artists. The Oliver Ditson Co. and
the Eastern Talking Machine Co. are “plaving
up” the Melba and Caruso records to a great
extent, and there is an enormous sale for these
records here.

The Ditson house, which deals in Victors ex-
clusively, has been doing some unusual advertis-
ing and the effect has been evident in the in-
creased trade. This firm has the advantage of
very quiet surroundings and an entire floor for
its talking machine department so that every
good quality in a record or a machine may be
brought out. Manager Winkelman has made a
special feature this season of the Victrola and as
a result the cottages and bungalows of the
wealthy all along the North Shore contain many
of these instruments. The sale of grand opera
records there is big.

J. B. Cook, the piano man, is one of the latest
additions to the list of Victor dealers, and he
makes a feature of them in the Colonial Theater
building.

Harry Rosen has recently opened a mew store
on School street here for the sale of Victor and
Edison goods. Although on the second floor he
succeeds in making a great window display and
attracts attention by playing a big horn through
the open window. Mr. Rosen says that business
has been excellent this summer.

Although the meetings of the Talking Machine
Club at the Eastern Talking Machine Co.’s storc
have been adjourned until fall, there is much
interest among the men this summer to see who
shall make the largest number of retail sales
between July 1 and Sept. 1. It is planned to
have a very interesting series of meetings this
fall and the scope of the discussions will be very
broad. Wholesale Manager Chamberlain has
been enjoying a vacation. The new style Vic-
trola has become very popular here and there
are indications that this style will constitute the
larger portion of the total sales made. One in-
teresting feature at this store is the fact that
every old customer comments very favorably
upon the recent change in the arrangement of
the lower floor. The business has been much
simplificd and the sales floor looks much better.
Manager Taft is very confident that the early
fall will see a big boom in the talking machine
business.

At the Columbia Phonograph Co. Manager
Erisman spoke very confidently this week about
the general condition of trade. This firm has
but recently moved into its new store, which is
much better arranged and more convenient for
buyer and seller. The advantage gained by bet-
ter show windows is also appreciated. Business

here has increased greatly over that at the other
store on account of the better location and
greater convenience.

Advantage was taken recently by the talking
machine department at the C. E. Osgood Co. to
make another attractive window display of talk-
ing machine goods. This firm has an enormous,
long series of windows fronting Washington
street and the different departments alternate in
using it. The talking machine display of Viec-
tors was unusually attractive. Business is re-
ported as excellent. Mr. Osgood, the head of the
company, has expressed himself many times as
greatly pleased with the department's progress
and it is planned to enlarge it considerably be-
fore the end of the year.

At Remick’s Song Store on Washington street
a new line of Victors has been put in, and the
sheet music works in very well with it.

The Iver Johnson Co., despite the fact that it
has just moved into a fine new building, is feel-
ing that a little more room would be enjoyable,
and the talking machine department is now try-
ing to arrange things so that it can secure an
additional lot of floor space. This firm makes a
special bid for the sporting goods trade and a
large sale was reported this summer of talking
machines for campers and canoeists.

Manager Howe, at the Houghton & Dutton
store, is praying for Harry Lauder to return to
America, for he says the Scotch 'comedian was a
great boomer for the talking machine trade.
This firm makes a specialty of the so-called
“popular” records and is working up a very ex-
cellent Victor trade.

NATIONAL PHONOGRAPH CO. BRING SUIT.

On August 5 the New Jersey Patents Co.,
Orange, N. J., instituted a suit for its licensece,
the National Phonograph Co., against the Co-
lumbia Phonograph Co., General, New York,
charging infringement of patent No. 744266,
covering phonograph recorders and reproducers.
The invention is that of Peter Weber, superin-
tendent of the National Phonograph Co.'s plant,
and was issued November 19, 1903. The sub-
peena is returnable in the Circuit Court of the
United States, Southern District of New York,
on September 7. Louis Hicks is counsel for the
complainants.

A NEW UDELL CABINET.

The Udell Works of Indianapolis, Ind., have
just put on the market a new cabinet which
will match the new Victrola No. 12. This cabi-
net, the Udell people have had designed espe-
cially to mateh the Victrola No. 12. In every
way it will be a cabinet that dealers can han-
dle to their advantage and profit. The cabinet
is to be mahogany, and, of course, can be shipped
either dull or polished. The interior arrange-
ment will be very fine, and the capaclty of the
cabinet will be 180 twelve-inch disc records. This
will be the capaeity, figuring that the records
will be kept in the cabinet in envelopes. Not
only will the style and finish be all that could
be asked for in a cabinet of this kind, but the
price is very attractive. This cabinet is colonial
in design, there is a needle box on the door for
the points. and each cabinet will be equipped
with a sliding shelf on which to conveniently
handle a record. On the door of each cabinet
there will te a card on which the owner can
list his records, and as the compartments in
which the records are to be kept, are also num-
bered, it will be possible to find a record in-
stantly. The Udell people have ready a new
catalogue showing the¢ir complete line of cabi-
nets for dise a‘nd cylinder records, and also
showing this new cabinet.

COLUMBIA C0.’S PHILADELPHIA STORE.

(Speclal to The Talking Machine World.)
Philadelphia, Pa., August 8, 1909.
The store of the Columbia Phonograph Co., at
1109 Chestnut street, which was damaged by
fire several months ago, is now being handsomely
refitted and redecorated and wil] be¢ reopened

e e T y

shortly, when the company will move back from
their present temporary quarters. The interior fur-
nishings and arrangements are similar to that
of the company’s Boston establishment, which
is considered one of the best appointed in the
country. The wholesale stock carried by tue
Philadelphia establishment supplies the dealers
in the entire eastern part of the State. H. A.
Yerkes, manager of the wholesale department at
headquarters, was here to-day looking over the
situation. He left for New Haven, Hartford,
‘Waterbury and Bridgeport, Conn., to night, and
expects to be back in New York Monday.

WO0O0OD JOINS DITSON FORCES.

On August 2 John J. Wood, for many years
with the Regina Co., entered the talking machine
department of Chas. H. Ditson & Co., New York,
as assistant to Harry L. Hunt, the manager also
of the small goods branch of this veteran gilt-
edge house, widely known as musical instrument
manufacturers and dealers, as well as music pub-
lishers. Mr. Wood is a particularly well equipped
man for this position, both as an outside and
inside salesman, and with a special knowledge
of store management besides; and therefore an
expansion of this important department of the
Ditson Co. along progressive lines would not be
a surprise to those who know something of the
capabilities of the gentleman. The Ditsons are
exclusively Victor dealers in their extensive Bos-
ton, New York and Philadelphia establishments.
The talking machine departments in the several
places are magnificently equipped in every way
with facilities for handling and storing stock
and the demonstration of goods.

SNELLENBERG HAS COLUMBIA LINE.

N. Snellenburg & Co., Philadelphia, Pa., whose
talking machine department is under the ex-
perienced and skilful management of Newton
Bachrach, has added the Columbia line, placing
a large initial order with the Columbia Phono-
graph Co., General. B. Feinberg, the company’s
special representative, negotiated the deal.

On Aug. 9 B Feinberg, special representative
of the wholesale department of the Columbia
Phonograph Co., General, left New York for a
trip through the Middle West. He will be gone
a month.

Good Opening for Solicitor.

WANTED—Energetic man. Good opening for
Al phonograph solicitor. Fine territory; easy to
cover. Address “Opportunity,” care Talking Ma-
chine World, 1 Madison avenue, New York, N. Y.

REPAIR -MAN WANTED,
WANTED—A repair man; must be familiar with
Victor and Edison machines. Good opening for
right man. Give references. Address ‘“Compe-
tent,” Talking Machine World, 1 Madison avenue,
New York.

SALESMEN WANTED.

WANTED—Several first-class salesmen experi-
enced in calling on the talking machine trade to
sell a line of high-grade record cabinets; com-
mission basis. Address “Cabinets,” care of Talk-
ing Machine World, 1 Madison avenue, New York.

MANAGER WANTED,
WANTED—Experienced manager
talking machine department, large western piano
house. Address “500,” care of Talking Machine
World, 1 Madison avenue, New York.

FOR SALE.

Elegant Corner Store, finest location downtown (New
York) for retailing Italian Grand Opera Records among
refined Itallan people. Good trade. Established 3
years. Chance for good house who want a first-class
branch store. Must sacrifice. Compelled to leave city.
Address G, CROCCHIOLO, 141 Second Ave., New York
City.

man as
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“The House Beautiful”

A man once said to the writer, “Before you write one word in
favor of your goods, think of the other fellow’s views.”

(_H Good aclvice, that. Pity we can t all be reminded of 1t once
a Week. But you, Mr. Dealer, clo you think of 'your customer's
home when you sell him a machine? Do you find a place to put 1t ?
Do you suggdest a way to l(eep his records from 'l)eing strewn about—
from being«broken up and scratched ?

(ﬂ Do you plan his Tan(mg‘ Machine future so that he will continue

an 1nterestec1 ancl enthumastlc })uyer 1

 This Cabinet game is worth while. The “Cabinet that Matches™
1s the one thing necessary to make a complete Tall(ing Machine outfit.
It 1s°a distinctive piece of furniture. It has a place in the parlor.

You may have one or the whole line on approval.

“Mark.” We have Victrola XII’s and XVI’s ih abundance.

A postal card to us will bring you information
and plans to aid you in selling Victrolas.

The Talking Machine Company
72-74 Wabash Avenue, Chicago
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FROM OUR CHICAGO HEADQUARTERS

ROOM 806, NO. 156 WABASH AVENUE, E. P. VAN HARLINGEN, MANAGER.

July Wholesale Trade Very Satisfactory—
Lull Looked for This Month—Good Demand
for New Victrola 12—G. M. Nisbett's Mexi-
can Experience—E. C. Plume’s Vacation—
Edison Phonographs in Canada—German
Talking Machine Men in Town—Daynes-
Beebe Music Co., Salt Lake City, Appointed
Columbia Jobbers—A New Cylinder Record
Cabinet—Some Recent Trade Visitors—
High-Class Advertising.

lSpeci;ﬂ to I'he Talking Machlne World.)
Chicago, Ill., August 7, 1909.

Talking machine jobbers say that trade in
July more than held its own with a year ago.
Prospects are for a quiet August, but orders
already in hand for September shipment furnish
a foundation for a belief in an unusually strong
fall trade. AH conditions are favorable. Trav-
elers returning from the West say the wheat in
nearly all sections is in excellent condition as
the yield has been good and the berry large and
the standing wheat in fine condition. Qats and
barley also make a fine showing.

The new Victrola 12, which was described
fully in last month’s World, is selling nicely and
the demand is beyond expectations.

Nisbett in Role of Toreador

It is always pleasing to record notable in-
stances of heroism and particularly if the heroes
happen to be members of the trade in which the
recorder is interested. The many friends of
George M. Nisbett know him to be a fine fellow
and an excellent phonograph man, but few pei-.
haps realize that he has in him the stuff of
which Kosciuskos, Admiral Deweys and Grace
Darlings are made. Read the following from
the Mexican Herald, published in the City of
Mexico, issue of July 15, and judge for yourself.

“A party of ladies, in charge of G. M. Nisbett,
general manager of the Mexican National Phono-
graph Co., had a thrilling experience at Cuerne-
vaca a couple of days ago. The party consisted
of Mrs. G. M. Nisbett, Miss Margaret McCarty,
Miss Kathleen McCarty and Miss Dounelley.

“While descending the steep trail to the
famous falls of San Antonio the party was met
by half a dozen bulls which were coming up the
trail after having been to water. At sight of
the bulls, even before the animals made the least
demonstration, the ladies scattered in all direc-
tions, leaving Mr. Nisbett to dispute the path
single-handed with the bulls.

“The animals had by this time become fright-
ened at the antics of the ladies and began to toss
their heads in ominous fashion, but Mr. Nisbett
proved a valiant fighter and with the aid of a
handful of roclks succeeded in forcing the ani-
mals from the trail. But they rushed wildly to
and fro and several of the ladies had narrow
escapes from being gored by the animals.

“After the bulls had finally been forced from
the path, Mr. Nisbett began his search for the
fair members of his party, and it took him con-
siderable time to round them all up and lead
them in safety up the steep hill.”

Plume Family Take the Plume.

E. C. Plume, western wholesale manager of the
Columbia Phonograph Co., is, as usual, spending
his summer vacation of a fortnight's duration,
at Penelwood Farm, Berriem Springs. Mich. He
is accompanied by the whole blessed family. It’s
a great combination. When Plume returns in
the evening, after a hard day’s combined work
and pleasure shooting alligators, Mrs. Plume, as
a prelude to supper, brews him, with her own
fair hands, a cup of the finest coffee that mortal
ever quaffed. Plume, Jr., besides being an expert
golfist, has cultivated things domestic to the ex-
tent that he can bake the most delicious rolls
which serve to make the coffee kaffee klatsch a
most distinguished success.

Bagshaws Visiting ,the Trade.
The Bagshaw Brothers, of Lowell, Mass., and

of talking machine needle fame, were here re-
cently on one of their joint trips, which always
proves most welcome to their many friends in
the trade.

Opportunities in Canada.

“System,” the business magazine published in
this city, has an article on winning trade in the
unew Canada, which describes the opportunities
for United States manufacturers in the great
Northwest territory of the country to our North.
It describes the methods used by different com-
panies in their invasion of Canada. Some estab-
lish a subsidiary company, with a branch fac-
tory on Canadian soil. Others do business di-
rect with Canadian concerns and while framing
their advertising to appeal to Canadians make
no effort to identify themselves as Dominion in-
dustries. The Ilatter is the case with the
National Phonograph Co., and “System” repro-
duces a couple of Edison advertisements, in
which the address is given as 124 Lakeside ave-
nue, Orange, N. J., One of the these advertise-
ments bears a picture of a Highland laddie with
his bagpipes, and among other things says this:

Carlisle Said

“That music was the least disagreeable noise
he knew. Few people will agree with Carlisle.
Some people like noisy music.

“Did you ever hear the skirl of the bagpipes,
for instance? You can hear it perfectly on an
Edison phonograph. The point is to have an
Edison phonograph, a great household enter-
tainer, which brings into the home just the sort
of music or other entertainment that you like.”

Then the consumer is told that there is a
uealer near him who will take pleasure in demon-
strating the phonograph, etc.

Visitors from Germany.

Chicago has had a couple o. very interesting
visitors the past week. 'Chey were Otto Heine-
mann, director of the Carl Lindstrom corpora-
tion of Berlin, one of the largest talking ma-
chine manufacturers in the world, and Paul
Kretschmer, the manager, and who a few months
ago opened an office in New York City for the
purpose of showing their goods to exporters with
a view of inducing them to buy the German ma-
chines for export to South America. Mexico. etc.

Mr. Heinemann, who is accompanied by his wife,
arrived recently in New York and with Mr.
Kretschmer, is making a tour of the country,
studying the conditions of the American market.
He is a courteous gentleman of aristocratic ap-
pearance and  while speaking little Engzlish,
speaks that little well. For an extended conversa-
tion he uses Mr. Kretschmer as an interpreter.
An Interesting Chat.

‘Tomy mind the talking machine industry, with
all of its marvelous development, is still little
more than in its infancy,” said Mr. Kretschmer
in a talk with The World. ‘““The taste for music
is constantly growing and in no manner can
people satisfy this desire in such a varied man-
ner or at such small cost as through the talking
machine.

“As regards conditions in the United States a
“ew leading concerns by their commendable
activity and remarkable cleverness have suc-
ceeded in creating a great market. It seems to
me that without infringing on any of their
devices possessing intrinsic value that it is pos-
sible for foreign manufacturers to do-business
in this country as they do in other parts of the
world. Our company, for instance, would like a
fair share of the American business just as the
American companies are getting their share in
other countries. For instance—The Gramophone
companies in Europe control practically the
same patents and trade marks as the Victor
Co. You are, of course, aware that the German
Gramophone Co. has opened retail stores in such
cities as have no distributors under their own
name. These stores are all handling our ma-
chines in order-to meet the demand for a cheaper
machine than the Gramophone and thus enable
them to increase their sale of records. I think
that there is a market for a cheaper machine in
this country and it would not interfere, in my
opinion, with existing lines but would increase
the business by reaching different classes of
trade, who would prove good record buyers in
the aggregate.”

W hatever the American view may be on the
subject treated in the above interview the
opinions quoted are interesting as showing the
attitude of the other fellow. Mr. and Mrs. Heine-

Resembles a Handsome
Sectional Book - Case.

equipped with

equipped with

for three disc records, each

The record filing capacity in
cabinets is unlimited.

‘Write for descriptive catalogue
and dealers’ special prices.

426-28-30 TWENTY-NINTH STREET, CHICAGO, ILL.

SECTIONAL CYLINDER AND DISC
RECORD CABINETS

The sections for cylinder records are
thirty three compart-
ments, each compartment holding four
cylinder records, each section having a
total capacity of 132 cylinder records.

The sections for disc records are
forty compartments,
each compartment being subdivided
section
having a total capacity of 120 records.

these

COMPARTMENT FILING CABINET CO.
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mann aund Mr. Kretschmer left on Thursday

evening for the east; intending to spend a day or

wo viewing the glories of Niagara Falls.
Discusses Victor Expansion.

Mr. Dennison, mechanical engineer of the
Victor Co., was in Chicago the latter part of last
month. He was very enthusiastic regarding the
rapid development of the talking machine in-
dustry and of big things to come. Ie referred
to the large cabinet facilities of his commpany
and also to the immense new addition to the ma
chine shop now under construction. Mr. Den-
nison, while a very conservative man and not
exactly a news source from the trade paper point
of view, possesses a most interesting personality
and his visits here are eagerly looked for.

Important Columbia Deal.

W. C. Fuhri, district manager of the Columbia
rhonograph Co., has just closed a deal whereby
the Daynes-Beebe Music Co., of Salt Lake City,
Utah, become the exclusive jobhing representa-
tives for Utah and a portion of Nevada. The
initial order is one of ample dimensions. The
deal involves the discontinuance of the branch
store formerly conducted in Salt Lake City by
the Columbia Co. George F. Standke, the former
manager of the Salt Lake City office, has been
transferred to an important position with the
Kansas City branch. The Daynes-Beebe Co. bave
fitted up fine retail quarters occupying large
space on the main floor. W. J. Clawson, who
has the management of the department, is not
only a good business man but an accomplished
musician and will go after the high grade trade.

Cylinder Cabinet Now Ready.

The Compartment Cabinet Filing Co., of this
city, in addition to their disc record cabinet have
now ready for the market a cylinder cabinet on
the same general lines. There are 33 compart-
ments in a section each having a capacity of
four cylinder records, and thus each section
accommodates 132 records. The sections are 33
inches wide, 17 inches high, and 13 inches deep.
The compartments have rounded, rigid outer-
ends bound in leatherette to resemble books.
The fronts are tinted in gold bronze and are
placed in the section in numerical order. The
whole makes an exceedingly attractive cabinet
and should meet with great favor with the trade.
The company are booking many orders.

Arthur D. Geissler Off to Pacific Coast.

Arthur D. Giessler, general manager of the

Edison Jobber

Lonophone Distributer
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Talking Machine Co., left on Wednesday of this
weelkk, accompanied by his wife, for a trip to San
Francisco and Los Angeles to visit relatives and
friends. ‘

Chandler Entertains Renner.

A. V. Chandler, Illinois representative of the
National Phonograph Co., had the pleasure of
entertaining Mr. Renner, one of the company’s
far western men, whose particular territory is
Colorado, for a couple of weeks. The twain left
here Saturday for Orange, N. J., for the annual
round-up of the travelers and incidentally to get
in touch with C. E. Goodwin, the National's new
manager of traveling salesmen. Gill, of Cali-
fornia, Lyons and others of the Edison force,
stopped over in Chicago en route to Orange.

Rudolf Wurlitzer, Jr., a Visitor.

Rudolph Wurlitzer, Jr., of the Rudolph Wur-
litzer Co., was in Chicago this week on a visit
to their local branch and incidentally inspected
the alterations and improvements being made to
the company’s local store and pronounced them
good.

J. C. Roush Visiting Western Points.

George Ornstein, manager of traveling sales-
men of the Victor Co., was in Chicago this week
on one of his ever welcome journeys among the
jobbers. He was accompanied by J. C. Roush, of
the Standard Talking Machine Co., of Pittsburg,
and who was honored by the position of secre-
tary of the National Talking Machine Jobbers’
Association at their recent convention at Atlantic
City. The Standard Co. are about to move into a
fine new building and Mr. Roush is accompany-
ing Mr. Ornstein on his trip in order to visit
some of the up-to-date retail and wholesale estab-
lishments and to get pointers to aid him regard-
ing the arrangement of the store, fixtures, stock
keeping methods, ete. He obtained many valu-
able hints in the Windy City.

F. H. Harnden has been appointed private
secretary to Arthur D, Geissler, general manager
of the Talking Machine Co.

Pertinent Trade Sermon.

‘“As ye sow so shall ye reap,” is the text of
a very pertinent trade sermon preached by Lyon
& Healy in their page in this issue of The
World. It gives some valuable points on prepara-
tion for the fall trade and will no doubt be read
and harkened unto by the brethren and also by
such of the sistern as help their hubbies “in the
store.”

Baer’s Hot Weather Trip.

C. . Baer, local manager of the Columbia
Phonograph Co., is on a brief hot weather trip
among some of the dealers in the territory
covered by the Chicago office.

An Artistic Announcement.

The Talking Machine Co.’s advertisements in
The World because of their pertinency and
artistic beauty, have attracted wide attention.
The page in this issue is right up to the standard
of its predecessors. It shows a Victor outfit with
the “Cabinet that Matches,” in the environment
for which it is intended. Dealers who are in a
position to supply these outfits would do well to
cut out the page, frame it and use it in connec-
tion with a window display. It would unques-
tionably prove a good missionary.

H. H. Brown a Visitor,

H. H. Brown, whom Chicagoans will remem-
ber as the local representative of the Talkaphone
Co., some years ago, is now a prosperous talk-
ing machine dealer of Toledo, O. He was in the
city a couple of weeks ago and placed a good
round order for machines and records.

A HORN OF CUT GLASS.

Charles P. Schuller has introduced a distinct
novelty to the trade in the form of a cut glass
horn for talking machines, which is to be sold
at 815 wholesale. The inventor claims that the
horn, outside of being ornamental, has specific
acoustic advantages, stating that it gives a rich
and mellow volume of tone that is both surpris-
ing and pleasing. The horn is of regulation size,
15 inches long and 14 inches across, and fitted
with a rim to adjust to the record arm.

Arthur J. O'Neill, president of the
Aretino Co., Chicago, is the originator
of a plan for the distribution of talking
machines throughout the United States,
which has been the means of supplying
the needs of country people, as well as
many dwellers in large cities with prac-
tical machines of decided musical merit.
Through this plan more than 250,000
machines have been placed in homes and
have created a permanent market for
records,

Mr. O’Neill is a decided optimist re-
garding the talking machine industry
and believes that it is on the eve of the
greatest prosperity that was ever known.
Following out this conviction of its presi-
dent the Aretino Co. are seriously con-
sidering the carrylng of a general job-
bing line besides working along the lines
of their premium proposition. From
evidence already piling up in their office \
they anticipate that their business this
fall will prove a record-breaker.
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THE TALKING MACHINE WORLD.

“As Ye Sow,
So Shall Ye Reap.._.

DISTRIBUTORS OF
VICTOR

TALKING MACHINES
AND RECORDS

The basis of every farmer’s crop
is the seed.

Upon the manner in which that
seed is sown and the care with which
it is later cultivated depends the suc-
cess or failure of the harvest.

The Talking Machine dealer who
fails to sow the seed of a profitable busi-
ness will likewise fail to reap the profits
which might easily have been his.

Plant a dozen Victor Talking Ma-
chines or Edison Phonographs in your
local field; cultivate these purchasers
with monthly circulars, and you are
bound to reap a handsome harvest in
the way of record sales.

The sale of records to Victor and
Edison owners is an endless chain in
the harvesting machine. It is up to you
to apply the necessary oil in the way
of circularization.

Then you simply stand by and reap
the harvest—the result of a little effort
once a month on your part, and of the
care and attention given your orders
on our part.

Our New Talking Machine proposi-
tion is interesting.

Write to-day for particulars.

A/_
207 ?/M 4

CHICAGO

JOBBERS OF
EDISON
PHONOGRAPHS
AND RECORDS

37
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AROUND THE BALTIMORE TRADE.

Dealers Well Pleased With Improvement in
Business—Look for Old-Time Prosperity—
Vacations Now Under Way—Items of News.

(Special to The Talking Machlne World.)
Baltimore, Md., Aug. 5, 1909.

The talking machine dealers of this city are a
brighter lot just now than what they were at the
same time last year. At that time business was
at a complete standstill and the prospects were
extremely gloomy. But now the reports come
trom all sections that business for July has been
fairly brisk, while August has started in as
though the long-looked-for brace will be on hand
at the time anticipated—during the very early
fall. Wholesalers and retailers alike are of the
opinion that they hit the right dope when they
predicted that business would get back to.its old-
time form of the days of prosperity, and they are
satisfied that they were not mistaken in making
early arrangements and having their forces finish
up their vacations by the middle of August. The
dealers have about completed these preparations,
with the exceptions of the last vacations, and
are ready to tackle all the business that comes
their way.

Manager M. E. Lyle, of the local branch of the
Columbia Phonograph Co:; says that the summer
business has been quite satisfactory in both the
wholesale and retail lines, and that the prospects
for the territory that the local store covers are
very rosy. The reduction sale of the wax cylin-
der records continues to be popular at the Colum-
bia store, while the demand for the Columbia in-
destructible cylinders proves that they are be-
coming more and more popular every day. Mr.
Lyle expects to receive the new hornless cabinet
machines at the local branch shortly. These will
be in the form of a library table and take up less
room than the other styles of talking machines.
He believes that the demand for the latest line
of instruments will be heavy, if the way that
Baltimoreans have taken hold of the newest things
in the talking machine line heretofore counts for
anything. Mr. Lyle will spend the remainder of
his vacation, which starts within a week or two,
at his home in Hackensack, N. J.

Joseph A. Grottendick, manager of E. A. Droop
& Sons Co., the Victor and Edison representatives
here, reports that August business has started in
well, and that fall prospects are encouraging.
He will leave for the mountains on August 14
for a two weeks’ vacation.

Robert Ansell, of the sales force of Cohen &

Hughes, who handle the Victor line in this city,
is away on a two weeks’ holiday.

Albert Bowden, of the talking machine depart-
ment of Sanders & Stayman, states that July and
early August sales are brisk, and that he has
excellent prospects for the fall. The high-priced
Victors and Columbias have been in the greatest
demand.

THE NEW EDISON CYGNET HORN

Will be Placed on Sale September 1st—The
Special Acoustic Merits of This Creation—
Saves Space Also on Front of Machine.

On September 1 the National Phonograph Co.,
Orange, N. J., will place on sale through their
dealers the new HEdison Cygnet horn, herewith
illustrated. Samples were placed with jobbers
at the usual advance time and orders from all
parts of the country assure its success. As the
company say:

“The necessity of a mew style horn has long

‘“IDELIA” OUTFIT EQUIPPED WITH CYGNET HORN.
been apparent. Its introduction to the trade
was a matter of time depending upon the success
of our efforts to devise a model whose attractive-
ness of style would not be secured at the expense
of volume of sound, clarity of tone or distinctness
of enunciation.

“The only objection that was raised agalnst

recorded on the disc.

“That’s the Point”

For Talking Machine Dealers

THE TUSKO NEEDLE

which realizes to the ear the actual tones of the original rendition of the selection
It abolishes the scratch and preserves the record.

The Racking Question of the Preservation of Records is solV}d by

The ECONOMY and the PERFECTION

DISC RECORD CABINETS

The only perfect way to handle double-faced records.
Prices and terms on application.

R. H. JONES

5513-25 Monroe Avenue

CHICAGO

the old style horn was the fact that because of
its shape it occupied considerable space. In
this respect the new horn will have a distinct
advantage, the space in front of the machine
being free and clear. This, together with the
fact that it is possible to point it in almost any
direction, assuring convenience of position, are
its chief recommendations.

“Hereafter all ‘Idelia’ phonographs will be

equipped with mahogany Cygnet horns without .

additional cost. It is the company’s intention to
continue to supply their regular horn with all of
the present types of machines.”

OUR FOREIGN CUSTOMERS.

Amount and Value of Talking Machines
Shipped Abroad from the Port of New York.

(Special to The Talking Machine World.)
‘Washington, D. C., August 9, 1909.

Manufacturers and dealers in talking ma-
chines will doubtless be interested in the figures
showing the exports of talking machines for the
past four weeks from the port of New York:

JULY 14.

buenos Ayres, 9 pkgs., $195; Callao, 21 pkss.,
$218; Havana, 2 pkgs., $146; London, 287 pkgs.,
$6.544; Montevideo, 3 pkgs., $135; Rangoon, 11
pkgs., $294; Rio de Janeiro, 27 pkgs., $1,171; St.
Kitts, 14 pkgs., $181; Santiago, 2 pkgs., $347;
Savanilla, 2 pkgs., $235; St. Johns, 1 pkg., $100;
Vera Cruz, 63 pkgs., $2,570.

JULY 21.

Berlin, 334 pkgs., $2,575; Bombay, 7 pkegs.,
$119; Buenos Ayres, 13 pkgs., $2,963; 490 pkgs.,
$6,594; Callao, 5 pkgs., $103; Cartagena, 2 pkgs.,
$182; Colon, 4 pkgs., $108; Curacao, 3 pksgs.,
$170; Guayaquil, 5 pkgs., $392; Havana, 25
pkgs., $919; 4 pkgs., $364; 2 pkgs., $240;
Havre, 3 pkgs., $156; Kingston, 3 pkgs., $201;
La Guayra, 5 pkgs., $177; La Libertad, 3 pkgs.,
$934; London, 8 pkgs., $406; 2 pkgs., $175; Mal-
lendo, 8 pkgs., $203; Melbourne, 7 pkgs., $371;
Mazatlin, 31 pkgs., $1,073; Para, 7 pkgs., $716;
Rio de Janeiro, 1 pkg., $100; Shanghai, 2 pkgs.,
$168; St. Johns, 10 pkgs., $203; Sydney, 26 pkgs.,
$848.

JULY 28.

Berlin, 10 pkgs., $247; 42 pkgs., $1,025; Brus-
sels, 127 pkgs., $886; Buenos Ayres, 52 pkegs.,
$4,023; Cape Town, 3 pkgs. $452; Demerara, 4
pkgs., $437; Havana, 17 pkgs., $429; 34 pkegs,
$377; Havre, 3 pkgs., $155; Limon, 258 pkes.,
$1,568; London, 38 pkgs., $1,336; 5 pkgs., $625;
162 pkgs., $3,844; Melbourne, 1,383 pkgs., $22,-
459; Punta Arenas 3 pkgs., $213; Rio de
Janeiro, 3 pkgs., $117; Santiago, 2 pkgs., $150.

AUGUST 4.

Antwerp, 2 pkgs., $111; Amapala, 3 pkgs,
$154; Buenos Ayres, 61 pkgs., $2,675; Callao, 10
pkgs., $195; 11 pkgs., $128; Cienfuegos, 24 pkgs.,
8992; Guayaquil, 4 pkgs., $148, Havana, 3 pkgs.,
$130; 8 pkgs., $600; Kingston, 36 pkgs., $2,243;
London, 7 pkgs., $649; 65 pkgs., $1,748; Mazal-
tan, 3 pkgs., $115; Savanilla, 46 pkgs., $2,025;
Valparaiso, 10 pkgs., $290; Vera Cruz, 104 pkgs.,

DISC RECORD AUTOMATIC STOP.

Every dealer knows that a device for stopping
records automatically when through playing 1s
desired by every owner of a machine. The
Chambers Automatic Stop Co., 622 Tribune
building, New York, have introduced to the trade
an appliance that stops the revolution of the
record automatically on all dise machines. It
is simple in construction and sure and accurate,
with nothing to get out of order. They are
proving good sellers.

A MESSAGE OF OPTIMISM.

As an evidence of great faith in the future of
the talking machine industry, J. Newcomb Black-
man, president of the Blackman Talking Machine
Co., of New York City, sends a message to Edison
and Victor dealers over his signature, which
will be well worth their consideration. This
will be found in their advertisement on page 15
of this issue.
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ACTlVlTY IN CINCINNATI.

July Makes Fine Showing—Leading Concerns
Getting Back to OId-Time Conditions—Vic-
trolas Being Pushed by Wurlitzer in Various
Ways With Success.

(Spccial to The Talking Machine World.)
Cincinnati, 0., Aug. 7, 1909.

The dealers in talking machines and records re-
port that the month of July showed a satisfac-
tory volume of business for a summer month
and was marked by indications that give promise
of a better condition of trade with the coming
of fall. The fact that more of the working people
are getting back on a sound financial basis is
having much to do with the dealers’ confidence
In future business. Few are still out of em-
ployment. Cash receipts are showing a better
form than usual, and the amount of local trade
being done shows that there is more confidence
In the public’s view of the future. Local busi-
.ness continues to show material improvement.
This month will hold its own, with the outlook
for September very encouraging.

The Columbia Phonograph Co. continued their
sale of wax X P cylinder records at 15 cents
throughout the past month, with fine results. A
large sign above the store’s front door proves a
good eye-catcher. Manager Nichols said of July
trade: “We are very much pleased with the way
July business showed improvement. The month
brought out a larger volume of local business
than we have had for some time, the out-of-town
business heretofore having been relied upon to
make up the showing that ordinarily would have
been made with city business. The demand for
machines and records last month was equally
satisfactory. I am confident that this month will
see a fine lot of business put on record, and that
next month will surely see a long step toward
a return of the splendid times we enjoyed two
years ago. The general condition of the work-
ing people, which is showing splendid improve-
ment right along, is a sure sign of better trade.
The higher class of business has shown up well,
but the smaller buyer is a strong factor in trade
when he enjoys a well-filled coffer.” Manager
Nichol leaves for his vacation next week at At-
lantic City for two weeks. 1n the fall he con-
tempiates making a few changes in the arrange-
ment of his store room for the better display of
the machlnes. Small parlors will be provided
for the use of customers who visit the store for
the purpose of hearing the machines.

The Milner Musical Co. sent out a letter the
last of July calling attention to the August list
of Victor records. In the letter Manager Strlef
called attention to the fact that he had tried out
certain of the records In this booklet, and that he
had checked them in red ink. These he recom-
mended to the purchaser as being very good—the
best contained in the new August list. The let-
ter calls attention to the five parlors of the store
that are used for demonstration purposes, kept
cool with electric fans, and presided over by lady
attendants. These letters were sent out to a large
mailing list, and with very satisfactory results
thus far. The new Victrola XII for $125 was a
feature of the July trade. Records had a good
call. Cash business showed improvement, and
collections are getting better every week. This
store will open a booth at the county fair to be
held at Coney Island this month between the
13th and 22d4. It will contain a fine display of
all the goods handled by this store. Mr. Kenney
will have charge of this display.” The outlook
for this month is considered good.

The month of July was a very satisfactory one
with the R. Wurlitzer Co. High-grade talking
machines and Vietrolas had a very satisfactory
sale and a number of expensive outfits were de-
livered. The Victrola No. 12, which went on sale
on July 20, was a record-breaker in Cincinnati.
Very few were delivered in comparison with the
large number that were sold for ‘September deliv-
ery. The reason of this is obvious. Every family
In Cincinnati that can afford It has gone to the
north or to the seashore, and only the business
men remain in town, These are the people that

the announcement of the new Vlctrola has
brought into the talking machine stores, but they
do not want the goods delivered until September.

The new Victrola No. 12 has filled the purpose
for which it was designed—namely, to stimulate
the demand for talking machines of a high grade.

The Rudolph Wurlitzer Co. have been making
very attractive window displays of the new Vie-
trola. Many comments have been made on these
artistic displays, and they have done much to
attract the public to the store. This concern is
now waiting on practically all of their talking
machine trade on the main floor. This has been
very much appreciated by the Red Seal custom-
ers, who dislike to buy goods in the basement de-
partment.

The basement has been handsomely fitted up
in wood panel work and handsome decorations,
to be used as a reserve record sale department
and a machine display room. One portion will
be arranged as a little auditorium, in which con-
tinuous concerts will be given through the main
hours of the day.

MACHINE WORLD
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The Rudolph Wurlitzer Co. are now engaged
in an active campaign, which includes giving
concerts at schools and churches, in which the
Victrola is always used in preference to the Aux-
etophone. The reason for this preference is ob-
vious. The Auxetophone is an instrument which
is out of the reach of the average club or school,
while the Victrola is a moderate-priced instru-
ment, and appeals also to those people who want
an instrument for the home. From present in-
dications the fall trade will be a great improve-
ment over that of last year, and may possibly ex-
ceed the retail business of any past year in Cin-
cinnati.

WIN PRIZES IN DRUM CORPS CONTEST.

The American Graphophone Drum Corps, of
Bridgeport, Conn., the members being employes of
the American Graphophone Co., won three prizes
in the contest conducted during the annual con-
vention of the New York Drum Corps Association
held in Poughkeepsie last month.

A FIRESIDE MACHINE equipped with a

LIN-O-TONE HORN

ural.

nickeled ferrule.

Length, 21 inches;

ALBANY, N. Y.,
Finch & Hahn.
ALLENTOWN, PA,,
G. C. Aschbach.
BAL\GOR. ME.,
i Crosby Co.
BOSTO\ MASS.,
Iver Johnson Spmtm;, Goods Co.
BUFFALO, N. Y., \IOBILE
W. D. Andrews, LIS
BURLINGTON, VT., NE \\ IIAVEN,
American Phonogrnpb Co.
COLUMBUS, OHIO,
Perry B. Whitslt Co.
DES MOINES. IOWA,
ITarger & Blish.
DUBUQUE, IOWA,
Harger & Blish.
GLOVERSVILLE, N. Y.
American Phonograph Co.

K. \]\Q AS CITY,

MILWAUKEE,

OMAHA, NEB.,

MAKES A PERFECT COMBINATION

HE material from which the Lin-O-Tone is made, pure linen, gives better results

acoustically than any other. The tone is round and full and marvellously nat-
The Lin-O-Tone pleases not only the ear, but the eye as well.
horns are finished in either red, black or blue, gold striped and furnished with heavily
Make up your mind, Mr. Dealer, to sell a Lin-O-Tone with every
Fireside and you will please your customer, and incidentally increase your profits.

Width of Bell, 17 inches.

THESE JOBBERS CAN SUPPLY YOU :

HOROKEN, N. J..
Eclipse I’houogl'\ph Co.

MO.,
W. Jenkins’ Sons Music Co.
MINNPAPOLIS, MINN.,
Minnesota Phonograph Co.
WIS..
Lawrence McGreal.

ALA

I\eynalds

CONN..,
Pardee-Ellenberger Co.

NEW YORK CITY, N. Y.,
Blackman Tﬂlhlng Machine Co.
Jacot Musle Box Co.

Nebraska Cycle Co.
T'HILADELPHIA, PA., D
Louis Buehn & Bro.
Penn Phonograph Co.

II. A. Weymann & Son.

The

Retail Price, $3.00

PITTSBURG, PA
Standard ‘'alking Machine Co.
PROVIDENCL, R. I
J. A. Foster Co.
RICIIMOND, VA
C. L. lld)ncs & Co.
ROCITESTER. N. Y.,
Mackie Piano, O. & M. Co.
SCHENECTADY, N. Y.
Kinch & Iahn.
SPRINGFIELD, MASS,,
Flint & Brickett Co.
ST. PAUL, MINN.,
Minnesota Phonograph Co.

SXRKCT SE, N. Y.,
Andrews.

TROY, N.
Finch & I[ahu




40 THE TALKING MACHINE WORLD.

Bonci, Zenatello, Amato, Anselmi, Bassi,
Constantino, Bispham, Gilibert, Va

Isn’t that a list of names to conjure with? All, and many others in |
is in the quality of the records even more than in the prominence of |
DOUBLE-DISC Records by five of the six great tenors of the world, by |
great sopranos, by five of the most celebrated bassos, and by the one |

Sammarco, the World’s Greatest Baritone, sings exclusively for the Fonotipia
Co., of Milan. Columbia Phonograph Co., sole selling agents for America

Exclusive Selling Rights Granted
to Responsible Dealers
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oy, Arimondi, Blauvelt, Trentini

e Fonotipia and Columbia exclusive repertory. Yet its strength
e names. What cannot you do in the high-class record field with
relve of its fourteen most famous baritones, by eleven of the twenty
eatest violinist ?

Constantino, the Great Tenor, now sings exclusively for the
Columbia Phonograph Company

Columbia Phonograph Company, Gen’l |
Wholesale Department A

TRIBUNE BUILDING, NEW YORK

mmarco, Russ,Destinn, Lehmann, Kubelik,
I
s
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TRADE NEWS FROM LOS ANGELES.

New Style Machines Help Trade—~General
Condition of Business Shows Improvement—
“Talker”” Men Decorate for Elks’ Festival
—Southern California Dealers Make Cheery
Report and Look for Big Fall Trade—The
News in Detail.

(Special to The Talking Machine World.)
Los Angeles, Cal.,, July 28, 1909.

The Elks’' graud reunion is now over, after a
most successful convention. During the week
of festivities practically all business was sus-
pended, although there are many good reports
for that period.

Since then, trade has resumed its normal con-
dition, however, and everything is moving
rapidly once more. The opening of the sale of
the new Edison Fireside, and later the new
Victor Victrola XII have somewhat livened up
the dealers.

Several of the promineut trade members are
enjoying vacations, while many have already
returned-to duty.

Sherman, Clay & Co. have received their first
shipment of new style Victor Victrolas, type XII,
which was sold almost as soon as received. Their
second shipment of these machines is expected,
while a third order has been placed for another
consignment.

The late list of Italian Victor records just re-
ceived are in great demand as there are among
them many fine new numbers.

Manager Chas. Ruggles is preparing for a trip
to San Francisco, where he will visit his old home
and confer with the management of the firm’s
home office. He seems quite anxious to see how
the two cities, Los Angeles and San Francisco,
compare as to trade conditions.

Business is good with the Southern California
Musgic Co. in all branches. The new style Edi-
son Fireside has been in great demand, in fact,
larger than expected. The Amberol attachment
for the Gem Edison has also created inlerest.

The retail department has received an extra
shipment of Victor Victrolas in styles XIV and
XTII, both of which are in growing demand. Mr.
Wayne is enjoying a short stay at the island
(Catalina) in company of Mrs. Wayne. Francisco
Moreno is back from a vacation trip to Mexico,
where he had a very pleazant time.

The Geo. J. Birkel Music Co. have specializel
on the new Victor Victrola XII to a very success-
ful extent in newspaper advertising as well as
attractive window displays. Mr. A. Graham Cook
of the talking machine department expects to
take a vacation trip at an early date, when he
will visit his old home in Denver, from which
he departed several years ago to take his present
position.

The Fitzgerald Music Co. have increased their
staff of salesmen to handle their Victor depart-
ment, and are considering the addition of more
space to their present quarters. Mr. Andrews
will spend a few days at the seaside during the
coming month.

The Holmes Music Co. have received a large
shipment of Victor double-faced records, which
consists mainly of the May supplement. Their
department is in splendid shape and business
good.

The windows of the Wiley B. Allen Co. at-
tracted much attention during Elks’ week, as a
result of one of Mr. Clubb’s displays, which rep-
resented a miniature head of Elks listening to
the Victor address of “Hello, Bill!” The Victor
dog was sitting off to one side, conversing
with a small goat in rather a jealous tone, say-
ing “I wish I was an EIk,” while the goat in
turn advised him that he “Would have to ride
the goat.”

News of splendid trade conditions come from
San Diego. Edward Borgum of the Southern
California Music Co. branch, has visited this city
and tells of the great growth of trade in the
southern city. During the month much adver-
tising has been done by the leading dealers. A
rather novel method was recently adopted dur-
ing the engagement of “Uncle Josh” (Cal Stewart)
at one of the theaters in that city.

Mr. Stewart rendered his services at a special
matinee when he related to the audience the
mauner in which records are made and told
some of his latest stories.

The venture proved a great success, being a
very interesting subject o owners of talking
machines, as well as the general public. No
undertaking of this kind has ever been taken be-
fore in this section.

Two visitors from Arizona, Robert B. Berry-
hill from Phoenix, and H. Efker, of the Geo.
Fisher Co., Tuscon, have brought news of good
trade in the territory. Mr. Berryhill is con-
templating an enlargement of his talking ma-
chine department for the coming holiday season
and has come to look over some of the stores
in this ecity before making his improvements.
Mr. Efker is spending his vacation in Los
Angeles and meanwhile is surveying conditions
in the trade.

T. J. Hammett, the Victor dealer of Redlands,
dropped in for a few days. The season for
oranges has closed in that section after a very
heavy crop, which makes things prosperous in
all lines of trade. Geo. L. Snyder, the Edison
man at Kern, Cal, is happy with the good busi-
ness he has done lately. He has sold a number

of high-priced phonographs in the past week.

A veteran talking machine man, W. A. Mullen,
has called on several of the dealers in this city,
and while he is no longer connected with the
trade is still enthusiastic over it and its great
growth.

Mrs. M. E. Gilbert, who will be remembered iu
the trade by her very successful demonstrations
of Mr. Gilbert’s repeating device for the Edison
phonograph, is making a visit to Los "Angeles.

The performance of “The Merry Widow” at a
local theater has increased the demand for talk-
ing machine records of its different numbers.

William Roddy, the advance agent for the com-
pany, has given his assistance to the dealers in
the way of advertising matter and newspaper
cuts. . .

Andrew Hang, who for many years has been
one of the foremost talker experts, is making his
home in Los Angeles.

The Columbia window, prepared recently by
the Southern California Music Co., was much
admired by Mr. Dorian. It represented the
figure of Columbia (flag, etc.) standing majestic-
ally at the side of a choice display of Columbia
machines and double dises and proved a strong
attraction.

SLEZAK WITH NATIONAL CO.

Famous Tenor Who Will be Heard at the
Metropolitan Opera House Next Season to
Make Records for the National Phonograph
Co.—Important and Valuable Acquisition.
The list of grand opera artists singing for the

National Phonograph Co., Orange, N. J.. has a

notable addition in the recent signing of a con-

tract with Leo Slezak, the famous tenor of the

Royal Opera House, Vienna, Austria. He is en-

titled to take the front rank with the leading

tenors of the world, and will be heard during
the coming season at the Metropdlitan Opera

House, New York. When G. Gatti-Casazza, geu-

eral manager of the Metropolitan Opera Co., con-

tracted with Slezak he and Andreas Dippel, the
director, were enthusiastic over the acquisition
of the great temor. They call him a second

LEO SLEZAK, WHO WILL SI1NG FOR TlIE NATIONAL CO,

Tamagno, and stated he has the very highest
reputation at Vienna and Budapest, where he has
been singing for the last nine years. He has
also been heard and received with great acclaim
in Berlin, Paris and London.

According to musical authorities Slezak com-
mands vocal powers that are nothing short of
astounding, and it is not surprising that at the
age of twenty-two he already enjoyed public ac-
ceptance as one of the leading Austro-Germanic
tenors of the day. He first attained real prom-
inence in Berlin, where he created a great stir

“in the part of “Lohengrin.” This led to his being

offered an engagement at the court opera house
there, which he filled for several years subse-
quently. Everywhere he was received with un-
paralleled enthusiasm, and each town that he
visited bore out the verdict of Berlin and paid
tribute to him as an operatic star of exceptional
brilliance.

Slezak made his first ap-
pearance at Covent Garden,
London, Eng., in the year
1900, and he was most fa-
vorably received by both press
and audience. He is now re-
turning to the scene of his
former triumphs to appear in
some of his favorite parts,
and to take the principal roéle
in “Tess”"—Baron Erlanger’s
new opera, which met with
such conspicuous success in
Italy last autumn.

Since 1901 Slezak has prac-
tically been permanently at-
tached to the Royal Opera
House, Vienna, and he has
now become one of the mu-
sical institutions of that great
city. Austrian mausic lovers
literally worship him, not
alone for his great vocal
gifts, but also for his many
attractive personal qualities,
and he plays a prominent part
in the social and intellectual
life of the capital.

The National Phonograph
Co. are to be congratulated
not only upon their enter-
prise, but also for introducing
to the American public
throuwgh the phonograph so
eminent an artist as Slazek,
whose records promise to be
among the best sellers ever
placed on the market.

Window displays are di-
vided into three classes—
good, bad and indifferent.

The first one pays,




CLEVELAND'S BUDGET OF NEWS.

Good Demand for Higher Priced Outfits—
Dealers Getting After the Trade of Me-
chanics—Ross Makes Change—Repair Busi-
ness Growing—Amberol Records Please—
Progress of American Sero-Phonograph Co.
—Bailey Co.’s Handsome Department—Other
Items of General Interest.

(Special to The Talking Machine Werld.)
Cleveland,. Ohio, August 7, 1909.

July closed a ratlier quiet month in the talk-
ing machine trade, although the aggregate of
business was larger and a distinctive feature was
the demand for high-priced machines of the vari-
ous makes. , Sales of highest priced records was
also .the rule. The consensus of opinion of the
dealers is in agreement with authorities in busi-
ness circles generally, that very great activity
and prosperity is at hand, and is an opinion
from which few dissent. The iron and steel in-
dustry, a very large Cleveland interest, is lead-
ing the way upward, and it carries with its own
growth a swift development of allied industries
and forms of trafficc. Dealers are renewing
acquaintance with mechanies and workmen, who
were former good customers and who are again
in steady employment, and find themselves en-
abled to add weekly to their repertoire of
records. Increasing activily in the jobhbing trade
is noted and dealers are anticipating a largely
increased business within the next two months.

Charles J. Ross, formerly manager of the Fed-
eral Manufacturing Co., who made the Devineau
Biophone and Ideal horn, has accepted a posi-
tion with the W. J. Roberts, Jr., Co.

A large number of talking machines are in
daily use at the parks and numerous summer re-
sorts, adding to the pleasure of the thousands
of visitors.

The talking machine repair business is becom-
ing more and more an important feature of the
trade. Some of the Cleveland dealers make a
specialty of repair work and keep in stock a
complete supply of parts for the various ma-
chines they handle. Results are not only profit-
able, but afford satisfaction to customers, who
are apt to neglect the care of their machines.

It is noticeable that Amberol records are
creating an increasing demand for Edison ma-
chines, persons wlho have heretofore not been in-
terested becoming profitable customers. Owners
of Edison machines are purchasing the four-
minute attachment, with selections of Amberol
records, and all express themselves delighted
with the improvement.

The talking machine department of Aldrich,
Howey & Co. is getting a good share of local
business in Columbia goods and the manager is
optimistic of the near future.

‘The American Sero-Phonograph Co., which re-
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cently purchased the Gemmill patents covering
an automatic multiple record phonograph, are
making rapid progress and now expect to have
their machines ready for the market for the holi-
day trade. Experts and dealers from various
cities, who have examined this machine, have
expressed the opinion that the invention will
create a new business field, not only for the sale
of the machine itself, but will give a marked
impetus to the demand for recoirds. A number
of prominent financiers of -Cleveland have be-
come interested in the new company.

Expressing himself optimistically as to the fu-
ture, Irving H. Buescher, of Buescher & Sons,
said trade had been fairly good during the past
month, having made sales of a number of the
high grade machines, with an excellent and in-
creasing demand for Amberol, Red Seal and other
records.

Phil Dorn, manager of the talking machine
department of Collisterr & Sayle is away on his
vacation.

At the May Co.’s Mr. Tinker, the manager,
said trade had been fairly good during the past
month. We sold quite a number of machines,
including several Victrolas, and have a number
of prospective sales of Victrola XII. Our record
sales are fine. Business is improving.”

The talking machine depariment in the new
Bailey Co.’s store has been finished up in artis-
tic style. Tbe space has been divided into sev-
eral sound-proof rooms. First, are two rooms,
one for the manager of the talking machine, and
the other of the piano department; adjoining
and connected, is a Victor and an Edison room,
then follow a series of six demonstration rooms,
in the rear of each is left an opening, with a
shelf of suitable height to hold the machine.
Running the entire length, in the rear of the
rooms, is a wide space containing shelving and
fixtures for records, and where the operator
gives demonstrations. Mr. Friedlander said
business was fair in both machines and records,
and with their improved facilities expects to
largely increase trade.

The jobbing trade is very good, said Mr.
Lowell, of the Eclipse Music Co. July, he stated,
showed a substantial increase in the volume of
business, coming from dealers widely secattered,
and indicating a general impetus to the talking
machine trade.

H. E. Jones, manager of the Dictaphone Co.,
resigned July 11, accepting a position in another
line of trade, and G. J. Probeck, of the Geo. J.
Probeck Co., has been appointed district mana-
ger in his place.

The W. J. Roberts, Jr., Co. are doing a very
good business according to Audley V. Biesinger,
manager.

The Brown Bros. report fairly good sales of
both Columbia machines and records.

Business was said to be just fair at Robbins

& Co.'s, The Arcade. *“Conditions,” said Mr.
Robbins, “are still unsettled and trade is fluc-
tuating.

Mr. Denslow, mnanager of the Talking Machine
Store, said: “We are selling machines right
along, Victrolas and the higher grade ones. I
have a number of prospects and the Viectrola XII
is going so well—it commands the admiration of
all who hear it. Our record sales are good and
demand is increasing, especially Tor Red Seals
and Amberols.”

H. E. McMillin reports sales of several Vic-
trolas, and the higher priced machines in July,
but that business is quiet at present.

Trade in the talking machine line was re-
ported excellent at the Goodman Piano Co.’s.*

Mr. Goodman is highly pleased with the Mel-
ville Clark Apollo Player Piano of §8-note range,
one of which he was testing when your repre-
sentative called. He says the dominant feature
of the instrument is the solo-apollo accent, ac-
centuating every note to perfection.

The West ~Side agency of the Columbia
Graphophone Co.,, under the management of
John Reiling, is doing a prosperous business.
“Things are moving along very satisfactorily,”
said Mr. Reiling. “I have a number of good
prospects in view and am selling machines right
along. Demand for records Leeps up and is
good, but I am handicapped in not being able
to obtain foreign records. I look for a big im-
provement in business in September.”

W. H. Hug, representative of the National
Phonograph Co., was a visitor in the eity
August 1.

SNAPPING GEORGE P, METZGER.

When The World photographer got ready to
snap George P. Metzger, advertising manager of
the Columbia Phonograph
Co., at Atlantic City, last
month a gentleman rudely
placed his hand in front
of Mr. Metzger, so Mr.
Metzger does not claim
ownership of the hand
whieh is shown on the
rail. Mr. Metzger's hands
are placed in his own
pockets.

CONDUCT FINE
QUARTERS.

GEO. PI. METZGER.

The department in the

Heury Sigel store, in

Boston, Mass., designed by B. Feinberg, of the

wholesale selling firm of the Columbia Co., oc

cupies two large rooms on the fourth floor of

the capacious building .as demonstrating booths,
and finished in Circassian walnut.

WHOLESALE

q

An order for the smallest part is given the same careful attention as would an order
from a dealer for ten imachines and a thousand records.
jobbing Talking Machines 1 have never lost a dealer through poor service. My stocks of
Edison and Victor machines, records and supplies are second to none in the country. I
want the entire business of every dealer in Wisconsin and Northern Michigan, and Ill
make good, when I get it. When vou can't get service or the goods elsewhere, try me.

I Sell Nothing But Talking Machines

During the seven years of

FRERI
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SNAPSHOTS AT THE EDISON FACTORY.

Several Interesting Photographs Taken by J. Newcomb Blackman During the Jobbers Visit to
the National Phonograph Co.’s Plant at Orange, N. J., After the Convention—Pictures
Have Added Value Inasmuch as the Subjects Were Snapped While in Natural Poses.

There is something about snap-shot photo-
graphs, whether they catch the subject unawares
or in careless poses, that appeals to the average
mortal, for they show up the true characteristics
of a person much more faithfully than is possi-
ble with any carefully made photograph in a

PERRY B WILITSIT AND J. YNEWCOMB BLACI'MAN
RECENTLY ELECTED PRESIDENT AN
PRESIDENT OF THE NATIONAL Assqﬁf
CIATION OF TALKING MA- ¥ *
CIHINE JOBBERS D
studio. J. Newcomb Blackman, of the*ng@kpian
Talking Machine, Co, New York,. 1s.'q,uite an
adept at handling the kodak, a.nd at thg Atlantlc
City convention he took a large numher oﬁ : s11ap-
shots which greatly pleased shis mang iné’nds.

The Blackman camera was also working dur-
ing the visit of the jobbers to the National Phono-
graph Co.’s factory in Orange, N. J., after the
convention, and we are therefore enabled to pre-
sent herewith a quintet of views taken on that
occasion. It will be noted that a very pretty

MR. AND MRS. E. . TAFT OF THE EASTERN TALKING
MACHINE CO., BOSTON.

semi-tropical background was obtained in two
of the photos which proved most effective. The
building seen in three of the pictures is a portion
of the plant of the National Co.

CURFEW FOR TALKING MACHINE.

Long Island Barber’s Talker Furchased to En-
courage Trade Beconies Too Popular—
Children Cry for Haircuts.

Justice of the Peace Wright, of Islip, Long
Island, has rung the curfew on the phonograph.
Under his ruling it is illegal to operate a talk-
ing machine out of doors after 9 o'clock at night
and before 8 o'clock in the morning. Justice
Wright, however, tempered that ruling with
mercy. After he had decreed that Julius Mentz,
a village barber, had violated the unwritten
silencer law against the talking machine and said
he thought sixty days’ imprisonment would fit the
offense, he suspended sentence. That was not
done, however, until Mentz had promised, re-

F. K. DOLBEER, SALES MANAGER OF THE YATIONAL
P1IONOGRAPIL CO.

luctantly, to keep his talking machine quiet in

‘the night and early morning hours.

Islip is a quiet, conservative village. Mentz is
an alert, enterprising barber, who knows the
value of advertising. The trouble with him is
that he overdid it. He lost sight of the fact that
most of the Islipers go to bed at 9 o'clock at
night and that few of them are awake at ¢ o'clock
in the morning. When Mentz purchased his talk-
ing machine his purpose was to operate it inside
the barber shop to entertain men who were wait-
ing for shaves and children wlio were waiting
for hair-cuts. It became so popular with the
children that soon they began crying for hair-
cuts every day

The machine was such a success that Mentz
recently placed it in a window with a trumpet
protruding gver the sidewalk. From 8 a. m. to
9 p. m. it was all right. The Islipers drank in
the ragfime and coon song melodies and dubbed
Mentz a public benefactor. Soon he extended
the time until well'on toward midnight and set
the thing going again at 5 or 6 o'clock in the
morning. That was too much. Islip rebelled.
It must have|its sleep. Mentz’s insomnia pro-

|

“A RAPKE SANDWICIL”—R. E. CALDWELL OF THE
BLACKMAN TALKING MACHINE CO.; THE
GREAT AND ONLY VICTOR H. AND
GEORGE G. BLACKMAN.

ducer must be silenced. Justice of the Peace
Wright was appealed to. He does not care much
for music anyway. Mentz was haled before him
and asked what he ieant by disturbing the
beauty sleep of the Islipers. His explanation
bore no weight and the Justice issued his 9 to 8
decree.

ELMIRA ARMS CO. ENLARGE QUARTERS.

(Special to The Talking Machine World.)
Elmira, N. Y., August 9, 1909.

Owing to the steady increase in business at the
present time and the fine outlook for fall and
winter trade, especially in the line of imported
toys, talking machines, sporting goods, and novel-
ties, the Elmira Arms Co. has been compelled to
double the capacity of its store at 117 Main street,
and the contract will be let this week for the
work.

GIVE TALKING MACHINE TO CRUISER.

On July 27 the municipality of Salem,
Mas:., presented a big talking machine to the
United States eruiser ‘“Salem,” named aftér that
city. A handsome silver service and the seal of
the city in bronze were also among the gifts to
the vessel. A great crowd was present, it being
“old home week.”

Don't think you know it all about displaying
talking machines, records and supplies. Many
admit that they are just beginning to learn that
there is something else still to be learned.

“IIOMEWARD BOUND.”—MR. AND MRS. J. B. BLACK-
MAN (FRONT SEAT); MRE. AND MRS. GEO.
G. BLACEMAN (TONNEAU),

2
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1866 Y u I
FOR
Talking Machines,
Typewriters, Phono-
graphs, Adding Ma-
chines, Cash Regis-
ters, Guns and Tools,
and on all Polished

Instruments. The
Finest Oil Made

It Absolutely
Prevents Rust.

YOy,

Now Sold Everywhere
By All Hardware Men

WILLIAM F. NYE
NEW BEDFORD, MASS.

HE MOST HI
REFINED OIL THAT HAS.
YET BEEN PRODUCED
fouTtinay Sirna Hacrnty

LEEDS & CATLIN CO. SCHEDULES

In Bankruptcy Filed—Liabilities $937,072 and
Nominal Assets $2,005,172——Concerted Ac-
tion by Creditors Advised.

Schedules in bankruptcy of the Leeds & Catlin
Co., manufacturers of talking machines and rec-
ords, at 53 East 11th street, New York, with a
factory at Middletown, Conn. show liabilities
of $937,072, of which $629,944 are secured, and
nominal assets of $2,005,172, consisting of fac
tory property, $375,000, mortgaged to cecure an
issue of bonds of $500,000; machinery, $323,053;
stock, $35,000; accounts, $31,516; notes, $13,805;
office furniture, $2,383; patents and copyriglts,
$710,000 and ecash in banks, $14,415, of which
$11,000 is a deposit for a surety company in
the suit brought against the company by the
Victor Talking Machine Co. for infringement
of patents, and $3,020 belongs to the Indepen-
dent Steel and Wire Co., of Pittsburg. Among
the creditors are the estate of John Byrne, $409,-
290, of which $341,000 is secured; Henry Dex-
ter, $81,000, partly secured; New York County
National Bank, $76,000, secured; Commercial
Trust Co., $9,500, secured; Metropolitan Bank,
$10,000, secured; Importers and Traders' Bank,
$7,000, secured; I. C. Yowger, $12,500, secured;
Independent Steel and Wire Co., Pittsburg, $47,-
690, and the James O’Neill Co., Chicago, $35,000.

The Independent Steel & Wire Co., of Pitts-
burg, has suggested concerted action by the
unsecured creditors with a view of realizing on
the assets and offer thie free services of their
attorneys, Bilder & Bilder, Newark, N. J, in
pressing claims.

NEW MOVING PICTURE ATTACHMENT.

James M. Kirby, a teacher at Frederick, Colo.,
claims to have invented an attachment to a pho-
nograph, which combines the music of the ma-
chine with a moving picture show. The inven-
tion projects pictures on the screens as the music
is played, thus illustrating the song appropriately.
The invention is said to be automatic and can be
put on any machine at slight cost.

DISC RECORD STOP

The Chambers Automatic Stop
for Disc Records

Stops the Talking Machine instantly as soon
as the record is finished. Simple in construc-
tion—Perfect in action Fits any record—No
springs or strings to get out of order—Abso-
lutely guaranteed.

ASK YOUR JOBBER FOR IT.

CHAMBERS AUTOMATIC STOP CO.

J. R. LYNCH, Mgr , Reom 622, Tribone Bldg., New York

TO AWARD EDISON MEDAL.
Institute to Give It for a Notable Achievement
in Electricity.

A gold medal for meritorious achievement in
electrical science or electrical engineering will
be awarded shortly by the American Institute of
Electrical Engineers from the income of a $5,000
fund established for the purpose.

A committee of thie institute, of which Charles

| L. Ciarke, of 120" Broadway, is chairman, will

award the Edison medal whenever in their judg-
ment a resident of the United States, its
dependencies, or the Dominion of Canada makes
a sufficiently meritorious achievement in elec-
tricity.

The medal has been executed by James Earle

M Fraser, a New York sculptor, and bears on the

obverse a portrait of Thomas A. Edison, with the
inscription, “Awarded by the American Institute
of Electrical Engineers for Meritorious Achieve-
ment in Electricity.” On the reverse is depicted,
“The Genius of Electricity Crowned by Fame.”

The Edison medal was founded on Feb. 11,
1904, through the contribution of a §5,000 fund
by friends, assoclates, and admirers of Mr. Edi-
son on his fifty-seventh birthday, in commemora-
tion of the twenty-fifth anniversary of the suc-
cessful introduction and commercial development
of the incandescent light.

IMPORTANCE OF STORE EQUIPMENT.

A good many men in business today seem to
forget that not only interest, but a profit above
interest, should be made on the investment each
yvear, not only the investment in stock, but also
in fixtures and equipment. Every part of the
business equipment deteriorates in value as it
grows older, so a certain amount of its value
should be cut off from the inventory each year,
and this loss should also be considered when
the earnings of the equipment are figured.

Many men in business never take the trouble
to figure whether they are making or losing
money on their equipment. They find they have
a little more money at the close of the year than
at the beginning, and do not bother to see where
it comes from. They do not know whether the
addition of a new machine or other equipment
will make or lose them money; if it is a little
handier, that is enough.

The right way to figure on the profits on any
new equipment contemplated is to make the best
possible estimate of its earning capacity, that is,
how much it will increase business or cut down
expenses, as a labor-saving device which will
save the hire of help may be a better investment
than one which will increase the volume of
business. After finding out about how much
more it will make for the business, figure up
how much it will cost to operate it, then in-
terest on the investment and an allowance for
wear and tear, the same as though you borrowed
money to buy with, and deduct these figures
from the earning capacity, and it is easy to see
whether it will pay to add that particular kind
of equipment. R

REMICK HAS COLUMBIA LINE.

J. H. Remick & Co., the widely-known sheet
music publishers of New York and Detroit, Mich.,
with retail stores in both of these cities, and also
Philadelphia and Baltimore, have become Colum-
bia dealers and are handling the complete line
in their various places with gratifying suc-
cess. This is only one of several recent im-
portant arrangements.

I'he Vietor Co. also announce the issuance of
their new July record catalog, the regular May
list being omitted on account of the double-face
records published at that time. This July bulle-
tin is complete and contains all Victor records
intended for sale to the domestic trade, both
single and double face. Shipments are now be-
ing made to distributers, and it is expected that
those east of Denver will be in position to supply
July record catalogs to dealers.

g B

Be on the safe side

It’s a mighty comfortable
feeling. whether you're deal-
ing with a bulldog or a talk-
ing machine jobber,

Don’t risk being “chewed to
pieces”—that is, losing trade
and customers and money and
prestige—by staying  with
sonme jobber who hangs on to
antiquated Dbusiness methods
and who fails to fill your or-
ders on time.

You certainly can't afford to
let your jobber dilly-dally
with your order. And what's
more, you needn’t do it.

We'll ship your order the

same day we get it.

Yes, sir! We guarantee this, and
every item you send for will be ln
the .shipment, too!

You just ought to see the size of
our stock, and the way we handle
it.  Why, you can call on us for
anything In the Victor llne in any
quantity. We've got It right here
In our warehouse. We never have
to “send to the factory" when a
customer orders from us.

We sell Victor goods and acces-
sories only, and consequently we
don’t get mixed llke some dlstrlbu-
tor who handles both disc and cyl-
inder machiues.

Put us to the test. Send us an
order (large or small) for Vlectors,
Vietrolas, Victor Records, record
cabinets, horns, tibre cases, needles,
repair parts or supplies, and we'll
prove to you how fast and accurate
we are,

Come, join our “happy family,”
We want you to be our customer,
whether you buy much or little.
You'll get perfect service, and you
won't pay a cent more than any-
where else.

Drop us a postal to-day for our
catalogues, and ask specially for
our handsome booklct, “The Cabinet
That Matches,”” describing our cabi-
nets that exactly match each style
Victor.

Naw York Talking Machine Go.

83 Chambers Street
New York

Victor Distributing and Export Co.
Successors to

!
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LOOKING FAR AHEAD.

Boston Writer Draws Ambitious Picture of
the Joys of Ocean Travel When the New Ger-
man Talking Machine, Utilizing a Heavy
Current of Compressed Air, Comes Into Gen-
eral Use—Ljistening to Operatic Airs
Wafted for Leagues Over the Ocean.

Some months ago extended reference was
made in these columns to the invention of a loud
sounding phonograph by a German—an applica-
tion of Parsons’ utilization of compressed air, as
shown in his invention of the Auxetophone, to
the phonograph.

Commenting on this invention a writer in the
Monitor of Boston, Mass., paints a fanciful pic-
ture, forgetting that it is ofttimes a long road
between invention and perfection, so that we
may have to wait for a realization of the enjoy-
ments pictured. The story is worth printing,
however.

“If while crossing the Atlantic one of these
days the tourist hears a popular air, or some-
thing from one of the operas, or even som~thing
symphonic, wafted across the water, by (l.lyliéht
or by moonlight—something melodious, appar-
ently issuing from some point beyond the
holizon—he will be bhetter informed than a
majority of his fellow passengers if he happen to
know where it comes from, what it is, or, at
least, how it is produced. Such musie may be
explained by a recent invention in Germany, and
we are indebted to our consul at Chemnitz,
Saxony, T. H. Norton, for the facts, so far as
they are at present known. Consul Norton is
the first, it seems, to recognize the novelty as
well as the value of the invention, and he has
taken occasion to communicate his knowledge on
the subject to the department of state.

“And now, when the informed tourist listens
to the popular song or the operatic tenor or
soprano solo or the instrumental selection from
one of the masters, as it comes floating across
the sea, he may know that the sounds are pro-
duced by tangential incisions on the surface of a

A

large record cylinder, which is overlaid by
another closeffitting cylinder, between which a
powerful blast of compressed air is being di-
rected, which sets the cylinders in motion and
produces tones as clear as any that ever were
evoked from a pipe organ.

“It is well to know this much about the new
invention, not only because the lknowledge may
help some of us to entertain and instruct our fel-
low passengers during an ocean voyage, but be-
cause it will help us to explain another matter.
The production of music at sea is by no means
the only mission of this clever invention. It is
also intended to enable the captains of vessels,
scores and even hundreds of miles apart, lo carry
on a conversation. Of course, the conversation
must first be reduced to records, but this can he
easily done. It is predicted, indeed, that in a
very short time machines capable of carrying the
human voice over leagues of ocean will form part
of the equipment of every modern seagoing
vessel.

“Added to the wireless telegraph, the depart-
ment store, the daily newspaper, the moviig pic-
ture show, the roof garden concert, and other
features of the modern steamship, the n~w in-
vention evidently will contribute not only Lo the
safety but also to the pleasure of those who
travel on the ocean.”

RECEIVER FOR CAMERAPHONE CO.

Judge Hand has appointed Arthur F. Gotthold
receiver of bankruptey for the Cameraphone Co.,
of 573 Eleventh avenue, New York, with a bond
of $5,000, and authorized him to continue business
sixty days and continue leases of moving picture
machines and films. Most of the leases run
through the summer months. The company
have also been in the habit of exchanging filnis,
so that films used by a customer in one city dur-
ing a week would be tranisferred to another cus-
tomer in another city for a week, the machines
remaining in the possession of the customer, The
sheriff was also directed to turn over to the re-
ceiver the property levied upon under an attach-

ment for $20,000 on payment of the sheriff’s fees.
1t is expected that the company wil]l be speedily
reorganized.

BIG FIRE IN MARIETTA.

The Marietta Phonograph Co.’s Store and Stock
Completely Destroyed by Fire,

(Special to The Talking Machine World.)
Marietta, O., July 26, 1909.

The Marietta Phonograph Co., of this city, on
Thursday night experienced the second fire
within a year, which completely ruined their
stock and store equipment.

It was one of the most stubborn blazes that
the fire department has lad to cope with for
some time. The fire started in a small frame
building used for the ,storage of talking ma-
chines and supplies, located in the rear of the
main structures, and spread so rapidly through
the main building that at one time it was
thought it could not be got under control. The
Marietta Phonograph Co. carried about 35,000
dise records and about the same number of cylin-
der records, besides a large number of talking
machines and sundries. The entire stock of
records and machines was destroyed. It was
possible to save only a few talking machines.

Mr. McCollum, the proprietor, states that his
loss amounts to $15,000, and that he carried
$8,000 insurance. The loss on the building,
which was rented, is about $3,000.

Last October, when the Marietta Phonograph
Co. occupied quarters in the Mueller building, a
disastrous fire occurred there, causing a loss of
nearly all the stock and damaging the building
to a considerable extent.

PROCESS OF EVOLUTION,

The clerk is in direct line to become a sales-
man. It is the next job above him; he has an
option on it. It is merely a matter of “getting
busy” with his mind and learning all that can
be learned (which is a great deal) about the
merchandise under his charge.

High Grade—Made by

TALKING MACHINE SUPPLY COMPANY

MANUFACTURERS OF

REPAIR PARTS

For all Kinds of Phonographs

Skilled Mechanics

High Grade English Steel,
each Needle Warranted as
to Point and Finish

NEEDLES

put up in Lithographed Envelopes

and Tin Boxes in Cartons

or Talking Machines

We are Sole Agents for
the Largest Needle
Factory in EUROPE

SPECIALTIES

SPECIALTIES

BELTS

For Commercial Phono-
graphs. STITCHED.

SAPPHIRES

FOR DICTATING MACHINES
ALL MAKES

FEED NUTS

For All Makes, Made of
the Best Steel

' NOTE: WE SELL TO JOBBERS ONLY. WRITE FOR CATALOG TO-DAY.

400 FIFTH AVENUE, NEW YORK, N. Y.
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RECORD BULLETINS FOR SEPTEMBER, 1909

EDISON STANDARI{ RECORDS.

10197 Mazurka from Coppelia.................
....... !\atlonal (Lmu]on) Military Band
10198 Lena from Germany.............. Josie Sadler
10199 Just a Little \\’md Called “Welcome" .
Byron G. Harlan
10200 Scotch Reels................ Alexander Prince
10201 I Love My Wife, but Oh You Kid!.
........................ FEaward M. Favor
10202 I'm Awful Glad I Met You...........
.............. Ada Jonmes and Billy Mnrray
10203 I'm Tived of Living Without You .Will Qakland
10204 Grand Entry March......... Albert DLenzler
10203 Whistle and I'll Wait for You......Ada Jones
10206 Why Do You Wait?....Anthony and Harrison
10207 They All Take Off Thelr IHats to Mr.
oy =, s e it ey Edward Meeker
10208 Fl 7en TN o o o o DI New York Military Band
10209 ed My Concertina ... Arthar Osmond

Oh' {on Loviug Gal!.
Ia&'ody on There N

merican  Symp!
h You Deatle

.Billy Murray and Chorns
mp-meeting. . ..Cal Stewart
50000 .Peerless Quartet
ted States darine Band

EDISON AMBEROL RECORDS.

195 Seloctlons from “Mlle. Modiste”...........
.Victor IIerbert and IIls Orchestra
196 The seball Girl....... .....Mlss Ray Cox
197 Martha Overfure nnl (Loudou) Mil. DBand
198 Goo-Goo Land........ceeiviueenns a0 rry [May
199 Clara Jenkins' Tea ....Collins and Harlan
200 Hello, People. . Ame can Symphony Orchestra

201 Dearie ... .Will Oakland

202 The Lost Cliord. ..Reed Miller
203 Ilungauan Dances—(' minor and A major.

PP - Al - b o Albert Sp'\ldmg

204 If the \de ‘Mad’ Only Blown the Other
mdoonmgaoo no ..v.s..Grace Cameron

205 Ifcrman and Minnic at Dreamland.........
................ Ada Jounes and Len Spencer

206 Secund IIungunan lepsodv -Part 2......
. . Edison Concert Band
207 Lnly of the Prairie.....Petc Mnarray and Chorus
208 [ Will Sing of My Redeemer..Fodison Mxd., Quartet
209 The Dehutante Waltz..United States Marine Band
210 Sweet Genevieve..James [, [Iarrison and Chorns

211 Googy00...........Ada Jones and Billy Murray

212 Onr Roarding Ilouse..............Nat M. Wills
213 Medley of Popular Chomses Premier Quartet
214 Stannch and True March....U. S. Marine Band

ANMBEROL RECORDS IN ITALIAN.

DUET BY FRANCESCO DADDI AND VINCENZO RESCILIGLIAN.

4M-—5000 AIl idea dl quel metallo, “Barhlere dl
Siviglia” .Rossinl
DUFRT BY MARIA AVEZZA AND rnA\cnsco DADDI. g
4M—5003 O son\e fancinlla, “Boh&me" .Truecini

1O BY TRANCESCO DADDI.
4M-—5011 Unn tuntlva lagrima 'Ellslr d’amore”

................. veevees. Donizettl
NEW 10-INCH ZON-0-PHONE DOUBLE
RECORD DISCS.
7ZON-0-PHONE CONCERT BAND.

.............. Hinbbell
. Sl nart

—"

M\ (hllclon
(b) Daughtels of Amelu.n—\utlonul Mareh
. ... Lampe

20 PHONH ORCHE:
5519 (a) Julie—A Plantation ld
(b) Popular Chorus Medley. W
5520 (a) Two-Step from {he Operetta. Daol.
lay I’rincess,” hnmduclug"Idugoll’ellm" Fall
(b) Waltzes t‘mm the Operetta “The Doll~n~
........................ 111
VOCAL SDLI"CTIONS WITII ORCIIESTRA ACCO\[
FRANK 1IOWARD.

..Joyce
\o 4

5521 (a) My Leach DBasket Girl............. Kendall
(b) Sweet Girl of I\Iy Dreams—From “I'he
Ragged Robin” oo Olcott
THOMAS CHALME]
5522 (a) Because Moo IrIInrdelot
(b) Delieve Ne Younyg
(6 B 0.0 0 4 100000 0 8100 080006050 Moore

ARTHOR Col
5523 (a) I Love, I Love, I Love My Wife, but OL!
Yo Vou Tilzer
(b) l‘hat‘s a 1'lcntv E . Williams
RYROXN
5524 (a) Mamma, Don't Scold IS5, b 0 oo 000000 Rogers
(D) Let's o DBack to Baby Days..Drislane Meyer

ADA JOXNIS.
5523 (a) I've Got Rings on \Iy Fingers—TFrom

‘““lie Midnlght Sons” Scott
(b) Good-bye, Mollie Brow
Hamlet ot Broadway 8o .Jerome
FRED LAMBERT.
5526 (a) My Vife's Gone to lhc Counnv ITu h!
Hnrrah! ....... 9 Snyder
(b) No Oue Conld Do It ...Suyder
ALICE €, STRVENS,
5527 (a) The C\mcnl Owl—TIrom “The Mldnlght N
............... be

(b) ".Cole’ Jolmsou

ARTIIUR COLL ms AND BYRON G. HARLAN.

Teddy Bear. . .

55328 (a) Down at the Iuskin’ l:ee—an Dance
...................... S. R. llenry

(b) ITeinle W nltzeﬂ Rum\d on 1Iis llickory
Limb ...ttt Ingrahan
COLUMBIA 10-INCH DOUBLE DISC

RECORDS.

AT18 Los Ifavorilos (\.lls) (Gagcon)as se i g
....Banda Flameuea Gaseon
L ....... .Orchestra de la (:'Il‘de l{cpubllcz\me

ATIY  Arpa de Oro (Vals) (A. Martinez) .

.......... . Banda de Artilleria

The lﬁlo\\vels—Romance (S:e«el). Mandolin
_ Solo (duet effect). .Samuel Siegel

AT20 Le Drasseur de Plestnu ‘Overture (Adam)

Ceiaee.. .. Columbia Iand
(Verdi)....Columbia Band

Lrnaui—-Selections

== Qnuartet, Male Voices, orch.

IInshh A Bye, O Bahy (Pigot), Bar 1tone Solo,
orch. aceomp. ........eceu..an rroll Clark
Sweet Miss Maly—Coon Ballad (Neldlln-
ger), nautone Solo, orch. accomp......
....... Carroll Clark
I'll Go Where Wa to Go (Ronn-
sefell), Tenor Solo, orclh. accomp..Henry Durr
Saved hy Grace (Gmshy and Stehbins),
Tenor Solo, orch. accom 0 .Henry Burr
Good Night, Good Night ( nor Solo,
orch. accomp. .Henry DBurr
There’ll Come a Day (Snydel), Baritone
and Tenor Duet, orch. accomp.........
......................... Stanley and Burr
My Wife’'s Gone to the Country, Hurrah!
Hurrah! (Snyder), DBaritone and Tenor
Dnet, orch. accomp. .Collins and Harlan
That’s a Plenty (W:Ilinms), Baritone Solo,
onclt: TAICCOMDI - -l - g o .Arthur Collins
You've Got Me Gom, Kid (Cochlane).
‘Tenor Solo, orch. accomp..Walter Van Drunt
I'mt Wait-Wait-Waiting (R. I’enso) Soprano
Solo, orch. accomp..... .Miss Yolande Nobel
Mavana—IHow Did the Bird Know That
(Stnart), Baritone Solo, orch. accom
........................ Fred Dupre7
rli Be There with Telis On (\Iorse), So-
prano Solo, orch. accomp.........A da Jones
Liza (Williams and Van Alstyne),
accomp
Colnmhia_ Qnartet
Under the Irish ‘\[oon (Meyer). Tenor Solo,
orch. accomp. ............ Bylon G. Harlan
Strathspey. Accordion Solo. .Peter Wyper
Ihgh Ln\'cl Ilornpipe, Ac(mdlon Solo piano
............... Daniel Wyper
Let E Go l’ack to Bahy Days {(Drlslane and
Meyer), Vocal Quartet, Male Voices,
HECHINNGEOM]IN. cxopster ser - o > olumbia Qn'u'tct
Havana—Cnpid's Telephione (Stuart), B.m
tone Solo with Chorus, orch. aceom
........................ Frank C. Stanley

AT25

12-INCH
RECORD.

COLUMBIA DOUBLE-DISC

A3118 Oh. That Will Be Glory (Gabriel). Tenor
Solo, orch. accomp.....llarvey Hindermeyer
Israfel (King), Bdntono Solo., orch.
accomp. \lhm Edmund DBrown

COLUMBIA 12-INCH SYMPHONY DOUBLE-
DISC RECORDS.

A3119 When Cella Sings (Moir). Soprano Solo

in English, plano accomp ..

Mme., L
Soprano Selo _In

Mwme. Tlilliau Rlauvelt
o-

................... - Blauvelt
Ourvrez (Dessauer),
FFrencli. piano_ace. ..
Lodelinda—Le Printemps (Haendel),
praue Solo in [Fremch. piano accom
eeieereaconaeeaees s Mme Lillian l:llu\elt
A Norwegian Song (Henri Loge), Soprano
Solo in Iinglish, piano accomp........
............. .Muie. Lilllan Blanvelt
Faithfu’ JohnleAEsCOldx Alr (Bceethoven),
Baritone Nolo, orch. ace....David BLispham
The Pretty Crealure (\tomcc\ Ruritone
Nolo, orch. aceomp. .. .David Rispham

COLUMBIA 10 3-4-IN CH FONOTIPIA

DOUBLE-DISC RECORDS.

A5120

1'114 Le Cu.:ne (Saint- Sncn\) Violin Solo, piano
........ .. Jacqnes Thiband

qen\nllc (\'mu\tpmpm \loHn Noto, plano
aAcCCOMmp: “geles . s o0 .Jacques Thibaud

115

Scherzando (Marsick), Violin Solo, piano
ACCOMP IR - . . gmslro- o oot Jacqucs Thibaud
Gavotte (Bnch) Violin Solo, piano accomp
......................... Jacqnes Jhll)dlld
7116 Mefistofele—Romanza di I'anst—Dia campl
dai prati (Boito), Tenor Solo, orch.
accomp. .. ..Rinaldo Grassi
L'Africana— Vasco di G ma, O para
diso  (Meyerbeer), Tenor 5010, orceh.

accomp. . Rinaldo Grassi

COLUMBIA INDESTRUCTIBLE CYLINDER

RECORDS.
1142 If You Were Mme (La La, La)— March and
Two:-Step (V. otto) . ....... .Band
1143 Don't Be :m Old \l'\ld Molly (l\m)v \Ill]:)
Tenor 8010..reuucceec.ns dlarry A, Ellis
1144 ['m Awful Glad I Met You (\Ieyez)
s L ...Florede and Van Brunt
1145 My Wife's Gone to the Country, Ifurrah!
Hnrrah! (Ted Snyder), Baritonc Solo..
........................ .Bob Roberts
1146 Under the Irish Moon (\Iexm). Tenor
Slg ™= = 15000 000000 Ryron G. Ifarlan
1147 Wl]d Cheunes (Ted Snydcl). \ylop\\one
........ Scbmell
1148 Ple'\\e Don't Tell My ‘Wite (I‘mulzen)‘
Baritone Solo .......... Fred Duprez
1149 Liza (l‘ Van Alst)ne), Vocal Onmtet Male
NOTCESE L e e i o e S A s e onone Quartet
1150 Thats a Plenty (Bert Williams), Baritone
B010] 5. = s aime o o1e1s £ b mlelele oo o 4 A 1tl\m Collins
1151 I\mE (“otton Mareh (Sousa). .Band
1152 Shipmates (Original), Vaudeville.
.Golden and Hu"hes
1153 Take Me Up With I’ou, Dearie (.. Yon Til-
zer), Baritone Solo..... .Frank C. Stanley
1154 Come Out, Jnne Moon (Ayel) Tenor Solo
......... ...Walter Van Brunt
1155 Monte Cristo \\'.nllt. (1st n Kotlar). .Orehestra
1156 I've Got Rings ou Ay I'ingers, or Numbm
Jumbo, Yijjiboo (Sco(t), Soprano Solo.
.............. .. Ada Jones
1157 Leove Me, Daby Mme (f‘r-lc and Jolmx».m)
Raritone and L'enor Duet. .Collins and l[.ul.m
115§ [ Want Somebody to Play With (E. Van A
styne). ‘Fenor Nolo. ........ o Ilcm\* Dary
1159 Street Piano Medley. .. .1'. Moliuari
1160 Blitz and Blatz at the Scashore (anlcr.)
Nandeyillel o Loy L Duprez aud Roberts
1161 Googy-oo (Rice), Soprano aud Tcnor Duet
veieu.....Ada Jomes and Walter Van Rrumt
1162 La Marseillaise (Roger de L'Isle)........ Band
1163 There’ll Come a Day (Ted Snyder), Rari
tone and Tenor Duet.......Stanley and Barr
1164 ILye Bye, Ma lloney (Original), Negro Shout
............. Billy Golden
1165 Barn Yard Gallop (rll\lrlkl) (l(ﬂhlh'\ch) .Band
NEW VICTOR RECORDS.
No. Size
ARTUI'R PRYOLR'S BAND.
S1742  Norma Overture ................ Bellini 12
5793 Fanst—Waltz from Kermesse Scene.,.....
Gouned 10
‘Barn Davce. . llenry 10
QUARYE 1'1 111 RENARD QUAR

INSTRU
35010 Spinning Song  (Nongs without Words).

\Iemldasnlm 12

_gorNe WITIL ORCIL.
DN ...Cmupnna 10
ARITONE 2 WITIL ORCIL.

31742 (,ulm as tl\e l\lgh( (blllle \\10 die Nacht)

..... Bohm 12

MLLE KORSOFF AND M. BEYLE OF THUE OFERA COMIQUE,

PARIS, WITH ORCIIL.

LT RA (l! 1 Knew but
Massenet 10
‘WITH oncn
. Spmner 10
4 ', UNACCOMIY
5o ...Emnett 10
Nanta Lucia . 01d Ttalian Song 10
Tlow Can I Leiave Fhee%.0ld Germau Song 10
(Continued ou pagc 48.)

AManen— Lt je sais nom
Yonr Name)

SOIRAXO SOLO IY ELVZARETIL WiLEE]

The Child of a King. ..
WIHITNEY BIUs, QL AL

Dixie

1money.

Cylinder C

Mahogany.

ing machine.

library contains instantly.

nets arc it.

Dealer that wants 1t.  Write

“abinets equipped
either with pasteboard pegs or elamps on which
the evlinders can be putin the original cartons.

Udell Cabinet to keep your Records in is
not a luxury but a necessity if you have a talk-
No broken records, none lost,
Can lay yvour hand on any record that your —
A Udell Cabinet is a piece of furniture
that will grace the most exquisite surroundings.
finish put on them. interiors and general workmanship, Udell Cabi-
Now this beautiful New

THE UDELL WORKS,

How to Preserve Records

This is a matter that we have given a great deal of our time and
We now have in the most elaborate catalog that we have
ever produced. illustrations of our New
nets for Disc and Cylinder Records.
five Patterns to select from, in

Cabi-
Twenty-

|
'THE UDELL WORKS |
Qak and 1

Indianapolis, Indiana, U. S. A.

Gentlemen : |

Please send yonr New Catalog |
No. 30, of Disc and Cylinder
Record Cabinets.

In patterns made,
Catalog is ready for every

INDIANAPOLIS,
U. S. A.

INDIANA,

% A alem
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YICTOR LIGHT OPERA CO., WITII ORCH.

31744 Gems of Havana..........c.o00.0n Stuart 12
COMIC SONO BY NAT M. WILLS, WITH ORCIL

5725 The Traveling Man............c...0..nn 10

.__BILLY MURRAY AND HAYDN QUARTET, WITH ORCH. .

5732 'lake Me Out for a Joy Ride.. Shields-Mills 10
COMIC SONG BY BLANCHE RING, WITH ORCH.

5731 The Billiken MAN. ........ vovon. Gideon 10
COMIC SONG BY HARRY LAUDER, WITH ORCH.

58009 A Trip to Inverary...............e00... 12

COLLINS AND HARLAN, WITH CHORUS AND ORCH.
5736 My Wife's Gone to the Country ! Hurrah!
Hunrahs! ECIrerre Whiting-Berlin-Snyder 10

DOUBLE-FACED RECORDS.

16343 (a) "Bold Slroke‘ I"wo-! Step (Le coup de
Jarnac) . ....o0nenn Victor Orchestra 10
(b) The Turkish Patrol...Victor Orchestra 10
16338 (a) Amore (Muratori) (Vlolln ’Cello) .
................ Rattay and Heine 10
(b) Brunette and Blonde (Rollmson) (Cor-
net Duet). .Clarke and Keneke 10
16345 (a) Gate Cxq March (Weldon) (Xvlo-
phone) s . .5« . Sfouius William H. Reitz 10
(b) The vahtmgale (Popp) (Flute)......
..................... Darius Lyons 10
16341 (a) Let s Go Back to Baby Days (Drisiane-
Meyer) LR s Peerless Quartet 10
(b) low l\athlene Proposed..............
................. Jones and Spencer 10
16340 (a) Somebody Loves You, Dear (Howley).
............... ITarvey Hindermeyer 10
(b) Up in My Aeroplane (Woodward-itd-
wards) .............[laydn Quartet 10
35081 (a) Bohemian Girl Selection (Bal_fe)....
(b) Yelva Overture (Reissijer)Pryor's Band 12
.................... Pryor's Band 12
16344 (a) I'm Crazy When the Band Begins to
Play (Jerome-Schwartz..Billy Murray 10
(b) Thats a Plenty (Williams).........
.................. Arthnr Collins 10
16339 (a) Beautiful Eyes (\nydex) .Ada_Jones 11
( There Is a Happy Land. "James Devins 10

NEW RED SEAL RECORDS.

ENMY DUSTINN, sommno—m ITALIAN.
91086 Madama Butterfly—L’ultima scenc (Final
scenc of the opera) Puceini 10

BLANCHB ARRAL, SOPRANO—IN FRENCH,
64107 El Bolero Grande............... Vasseur 10
74142 Marriage of Jeannette—Nightingale Song
ass

-

GEORGE HAMLIN, TENOR-

74140 Dear Heart ..........c.oo00euons a 12
EVAN WILLIAMS, TENOR—IN ENGLISH.
64105 Auld Lang Syuwe.................. Bu 10
Gi1068 Holy Night (Cantique de Noél) (‘Cello ob
blicato by Louis Heine)......... Adam 10

74141 I‘nvorxta -Spirit So Fair (Spllito gentll)
A BT e o o l)omaeth dIE2
MISCHS ELMAN, VIOLINIST. .
61185 Serenade ........ ....Drigo 10
WILUELM BACKHAUS. PIANIST. "
71044 Licbestriium (Dream of Love). .Liszt 12

SR. SAGI-BAGRBA, BARITONE—IN SPAI\ISH

61186 Ll Juramento-—Romanza Gaztambide 10
81187 La Guerra Sau(.l Romm Ay Avrieta 10

VICTOR WINDOW DISPLAYS

Special Catalog Prepared Covering This Field
—Ellis Hansen's Clever Work—Secures Gold
Medal—Study to Make Your Window In-
dividual.

The Victor Talking Machine Co. have prepared
a catalog of “ready made” window displays
which every dealer should have, and which will
be supplied on request. These windows have
been prepared by Ellis Hansen, who is acknowl-
edged to be one of the best window dressers in
America, and who only recently was honored
by receiving the highest prize—a gold medal-—in
the window trimming contest conducted by “The
Merchants Record and Show Window,” a journal
devoted to window trimming. When it is known
that he won out in a field of 426 contestants one
can get an idea of his ability.

The Vietor Co. have placed the services of this
gentleman at the disposal of Victor dealers with
the object of making the Victor show window ad-
vertising strongly individual. This has been done
at great expense, but it is in the interest of trade
advancement in which the Victor as well as all of
us are keenly interested.

VICTROLA XII. IN GREAT DEMAND.

V. W. Moody, of the New York Talking Ma
chine Co., the Victor distributers, stated that the
new Victrola XII. has caught on in great shape,
and substantial orders are received daily for that
style. Business in general shows considerable
improvement.

A TALKER MAN'S VACATION

Spent in a Sportsman’s Paradise in New Zea-
land—Entertaining the Native Maoris With
the Talking Machine.

C. E. Bryant. a well known talking machine
salesman, who has been located in India for some
time past, recentiy took a short vacation, going
to Australia. He sends The World the azcom-
panying photograph of himself and a resident of
Rotorna, New Zealand, and showing the results
of one day’s fishing by Mr., Bryant on Lake
Rotorna—twenty-three fine rainbow trout, rang-
ing, dressed, fromn three to six pounds. Mr.

C. E. BRYANT’S BIG CATCH.

Bryant writes: “I had in the evening of my re-
turn several good shots at wild duck on the lake,
also along the shore of several bevy of Cali-
fornia quail; also two brace of Chinese pheasant,
besides which I killed a number of hares, and
saw during the day two wild pigs, which are very
numerous here, and about thirty black swan.
and all this within the comforts of modern civili-
zation, as we were only a few hours from the
town of Rotorna  Surely you will say a mar-
velous sporting country. In the evening I re-
galed the native population (Maoris) with a few
choice selections on a talking machine, which
created much interest.”

Surely the sportsmen among our readers will
envy Mr. Bryant in his vacation environment.

ESCAPES SERIOUS ACCIDENT.

J. Newcomb Blackman, of the Blackman Talk-
ing Machine Co., narrowly escaped a serious acci-
dent while automobiling near Rahway, N. J,
last month, when a loose chain slipped off the
sprocket and became entangled in the running
gear. Though Mr. Blackman applied the brakes
in short order, the car was stopped none too soon,
for the axle was broken and the wheel would
have dropped off within another 50 feet, causing
a serious spill, as the car was going at good
speed. It took six hours for expert mechanics
to repair the damage.

In this ‘theater of man’s life contemplation
and action ought ever to be united, a conjunction
like unto that of th two highest planets—Satnrn,
the planet of rest, and Jupiter, the planet of ac-
tion.—Bacon.

WHO IS THE BEST BUYER?

The Best Buyer Is the Man Whose Goods Sell
Best—Who Wins a Reputation for Himself
and for the Product He Handles—He Is the
Man Who Helps the Prestige of the Manu-
facturer as Well as His Own.

He is not the man who buys the most goods.
He is not the man who buys the cheapest goods.
Strange as it may seem, he is not the man who
always pays least for the goods he buys.

The best buyer is the man whose goods sell
best. The keynote of successful buying is to
make the salability of the goods—not the price—
the first consideration.

‘When an article is offered to a buyer his
first thoughts should be, “Is it good? Will it
sell? Is it a money-maker? If not, I do not
want it at any price.”

Slow-selling goods which remain a long time
in stock are dear, no matter what price was paid
for them. The successful buyer considers first
whether the article offered will sell readily at a
fair profit and then, and not until then, he en-
deavors to get the lowest possible price on it.

It is not the first cost of the goods which counts,
but what can be made out of them—all things
considered. It may even  be good business to
pay more for an article as compared with an-
other because you can make more out of it.

It is a serious mistake to overbuy. The
amount of stock carried should bear a definite
relation to the sales—say one-third to one-fourth
as much as the annual business. To make money
the stock should be turned three or four times
a year; the oftener the better.

The other extreme is an equally serious mis-
talke—to be so afraid of overstocking that you
will not have the goods when they are called for.
Buying iu this way makes it impossible to build
up your business. The ideal condition is to
watch the stock closely and buy often and in
moderate quantities so as to have the goods on
hand when wanted.

One reason why the average retailer fails to
get the best results from his buying is because
he gives too much time to it.

Ask the average merchant what he considers
the most serious handicap in his business, and
the reply will almost invariably be ‘‘competi-
tion.” Statistics show, however, that less than
2 per cent. of the retail business failures are due
to competition. More than half the disasters are
attributed to “incompetence” and ‘“lack of capi-
tal.” Wholesale houses supplying the retailer
put their own interpretation on these causes and
say that both may be traced to injudicious buy-
ing, but rarely is the buying more than a small
percentage of the cause.

Do business with a reliable concern; one that
can be depended upon to treat you fairly; one
that is conveniently situated so that you can get
goods quickly; one whose experience as to the
requirements of your trade is such that the
goods offered you may be relied upon to be salable
at a good profit. As the Furniture World says:
The retail merchant often fails to discover the
lack of selling qualities in the goods because of
his anxiety to obtain low prices and good dis-
counts. His sole anxiety seems to be to buy at
the lowest prices, even if he has to overstock in
a dangerous degree to get them, which is a dan-
gerous ambition.

“Why do you invite heart palpitation by run-
ning for a subway train like that?” ~

“Had to make it, old man. There won’t be
another train for thirty seconds.”

FOR DISC AND CYLINDER MACHINES
ix the only one-piece indestructible Falding
Horn on_the market. Made of the finrst
quality of selected Leatherette —in plain solid
colors—Gold, Black or Red, inside and out.

WHEN FOLDED AND CARTONED it
occupies a space only 28 inches long by 314
inches square.

| 650-652 NINTH AVE. FOLDING PHONOGRAPI—II

MUNSON FOLDING HORN

HORN CO.,

THE MUNSON FOLDING HORN

Greatly improves the tone of the
records and means increased record

sales. Retails $7.00

Further Particnlors and Discount Sheet
on Applicasion,

NEW YORK CITY

———
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LATEST PATENTS RELATING TO TALKING
MACHINES AND RECORDS

(Specially prepatred for The Talking Machine World.)
‘Washington, D. C., August 7, 1909.

TALKING MACHINE. Alfred Keller, Ste. Croix,
Switzerland, assignor to Mermod Freres, same
place. Patent No. 925,346.

This invention relates to improvements in
talking machines, the object being to provide a
simple and effective device for feeding the stylus
arm over the record in such a manner as to
cause the stylus point to register properly with
the convolute or spiral groove in the record.
By this means undue wear upon one side of the
groove and upon the stylus point is avoided
when the reproduction of sound is made.

Heretofore in machines of this character the
groove itself has been depended upon to move
the stylus point across the record, with the re-
sult that both the stylus point and the groove
have been unnecessarily worn. By this inven-
tion this is avoided.

This invention also contemplates the further
improvement in that it permits of varying tae

degree to which the stylus arm shall be ted. so
as to vary the feed to accommodate it to the

several different groove spacings. At the pres-
cnt time disc records are made by various con-
cerns having different spaclngs between the

spiral convo-

ITutions. By a

very simple con-

struction the feed

mechanism isg
,-adapted to any
G spacing. This
feed apparatus is
also useful for re-
cording machines.

In the draw-
ings, Figure 1 is
a side elevation,
partly Dbroken
away, of a talk-
ing machine con-
structed to em-
I*ig. 2 is a plan view there-
Figs. 3 and 4 are
Fig.
5 is a side view of a modification; and Fig. ¢
is a plan view of certain details of construc-
tion shown in Fig. 5.

Sounp RepropUCkR. Richard B. Smith, New
York. Patent No. 925,846.

This invention relates to sound reproducers,
the more particular purposes being as tollows:
1, to increase the sensitiveness ot the stylus
lever as regards its movement toward and from
the general position occupied by the diaphragm;
2, to increase the .sensitiveness of the stylus
lever as regards its pivotal movement in a direc-
tion approximately parallel with the diaphragm;
3, to facilitate the ready interchange ot diiferent
jewels or other record points, so that by the sim-
ple action of a movable part one of these jewels
or points may be instantly substituted for an-
other; 4, to reduce the friction of the various
parts supporting the stylus lever; 5, to provide
a stylus lever with a plurality of jewels or other

body the invention:
of, also partly broken away;
perspective views of details of construction;

record points,-and to enable the same to be used
independently; 6, to provide an indicator for dis-
closing which pai'ticular;’jewel or other record
point is in proper position to be used; 7, to en-
able the same stylus lever to be played with
various records having different types of sound
grooves, by merely throwing one jewel or record
point out of service and another cne into serv-
ice, both jewels or points being permanently
carried by the stylus lever; 8, to provide various,
details of construction look.ng toward the gem-
eral improvement of the reproducer.

Figure 1 is a substantially central section
through a reproducer provided with various im-
provements; Fig. 2 is an enlarged fragmentary
section through the
swivel joint for sup-
porting the stylus
lever; Fig. 3 is a
view partly in seec-
tion and partty in
elevation, showing
the swivel for sup-
porting the stylus
lever; Fig. 4 is a;
fragmentary section
showing the stylus
lever and the means
carried by it for
supporting a plu-
rality of jewels or
ather record points:
IFig. 5 is a frag- L=
mentary inverted
plan showing tite undcr side of the weight and
a portion of thc stylus lever carried thereby;
I'ig. 6 is a side elevalion showing the point car-
rier removed from the stylus lever; and Fig.
7 is a plan view of another form of stylus lever.

Souxp-Rerropvcerna Macuixe.  Julius Weilner,
P’hiladelphia, Pa. Patent No. 928,567.

This invention relates to sound reproducing
machines and the main object is to provide ma-
chines of this character with means whereby one
of a plurality of records may be transferred from
a suitable magazine o1 support to the rotatable
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record support, for the purpose of reproducing
the record, and also to transfer the record from
the rotatable support back to the magazine.

In the drawings Figure 1 is a side elevation

of the improved sound reproducing machine. Fig.
2 is an end elevation thereof. Fig. 3 is a sec-
tional plan view, showing the record magazine
and turn-table removed. Fig 3a is a detail, in

Fig 3 Fi,cj. 4

=
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plan, of a jointed arm and the sound box. Fig. 4
is a sectional plan, as on the line 44 of Fig. 1.
Fig. 5 is a detail of a part ot the mechanism for
supporting and lowering the records. Fig. 6 is
a detail, in elevation, of a part of the automatic
mechanism for stopning the machine, and ad-

junets. Fig. T is

a sectional plan
view, as on the
line 7—7 of Fig.

2. Figs. 8 and 9
are sectional ele-
vations as on the
line 8—9 of Fig.
7, Fig. 8 as seen
from the dotted
line arrow and
Fig. 9 as seen
from the full line
arrow. Fig. 9a is
a detail of a part
of Fig. 9 as seen
from the right
hand side of the
latter figure. Figs.
10, 1<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>