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DOUBLE RECORD DISCS
12

Zon-o-phone Records are pre-eminently the BEST that money, brains, and a thorough knowledge
of the art of sound recording can produce.

They are justly famous for their remarkably clear, natural tones, absence of scratch and wearing
quality.

The greatest care is exercised in combining the selections, each side of the disc presenting the
latest and best in popular music or standard compositions.

The price appeals to the masses, the quality to the cla: ses, making them indeed a popular record at
a popular price.

A new catalogue of Hebrew Single Side Selections has just been issued. Solos by Mme. Prager,
Mr. Juvelier, Master Mirsky, the boy soprano, and other eminent singers. These are undoubtedly the
most perfect Hebrew records ever recorded. 10 inch, 50 cents, 12 inch, 75 cents.

Resolve yourself, Mr. Dealer, into a committee of one and investigate these claims. Consider, criti-
cize, compare. ZON-O-PHONE RECORDS will stand the test. A trial will verify all that we say.

Universal Talking Machine Mfg. CO.
Fourth and Race Streets Philadelphia, Pa.

ARKANSAS
Hot Springs Joe Hilliard, 216 Central Ave.
Ft. Smith IL C. Bollinger, 704 Garrison Ave.

CALIFORNIA
San Francisco Peter Bacigalupi & Sons, 941 Market

St.
CONNECTICUT

Bridgeport F. E. Beach, 962 Main St.

FLORIDA
Tampa Turner Music Co., 604 Franklin St

ILLINOIS
Chkago   Benj. Allen & Co., 1E1-141 Wabash Ave.
Chicago B. Olahansky. 616 So. Jefferson St
Chicago.... W. H. Sajewski, 1011 Milwaukee Ave,
Chicago . Tresch, Fearn & Co. 73 Fifth Ave.

IOWA
Des Moines Barger & Blish, 707 Locust St
Dubuque Harter & Blish, Security Bldg.

KANSAS
Topeka Ernabizer-Spielman Fora. Co., 617.619

MARYLAND
Asnapolls Q.he House Fern. Co. 1 NORTH DAKOTA
Katticatoro C S. Smith & Co., 641 W. Baltimore St.

1 Fargo Stone Piano Co., 614 First Ave.. N.
Ballisare Loris Maser, 1438 Y. Pratt St.

' Grand Forks....Stone Piano Company.

Kansas Ave.

Distributors of Zon-o-phone Goods :

MINNESOTA
St. Paul W. J. Dyer & Bro., 3198 W. 6th St

MICHIGAN
Detroit......... J. E. Schmidt. 336 Gratiot Ave.

MISSOURI
Kansas City ....Webb-Freyschlag Merc. Co., 620 Dela.

ware St.
Morton Lanes, 325 Boonville St.
Knight Mercantile Co., 911 N. 19th St.
D. K. Myers, 8839 Finney Ave

Springfield
St. Louis
St. Louis

NEBRASKA
Omaha Thaw) Player Company, 18th and Doug.

las Sts

NEW JERSEY
Hoboken Eclipse Phono Co., 103 Washington St.

NEW YORK
Brooklyn ... F. W. Rous Co., 435 Fifth Ave.
Brooklyn B. G. Warner, 1213 Bedford Ave.
New York I Davega, Jr., Inc., 125 West 125th St.

OHIO
Akron Geo S. Dales Co., 138 S. Main St
Cincinnati J. E. Poorman, Jr., 639 Main St.
Cleveland The Bailey Company, Ontario St. and

Prospect Ave.
PENNSYLVANIA

Allegheny H. A. Becker, 601 Ohio St.
Harrisburg. J. H. Troup Music House, 16 So.

Market Sq.
Philadelphia Harmonia Talking Machine Co., 1891

Arch St.
Philadelphia H. A. Weymann & Son. 1010 Chestnut

St.
Pittsburgh C. C. Mellor Co.. Ltd.. 819 Fifth Ave.

TEXAS
Beaumont K. B. Pierce Music Co., 801 Pearl St

WISCONSIN
Milwaukee G. H. Eichholz, 1340 Fond du Lac Ave.
Milwaukee Iloefiler Mfg. Co., 308 'W. Water SL
Superior Russell Bros.

CANADA
Toronto .... Whaley, Royce & Co., Ltd.. 119 YOli

St.
Vancouver. B C.M. W. Waitt & Co.. Ltd., 118 Gran-

ville St
Winnipeg, Mas.Whaley, Royce & Co., Ltd.
Yarmouth.. Yarmouth Cycle Co.
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TALKING MACHINE REPAIRING.

No Department of the Talking Machine Busi-
ness Moi:e Important Than That Devoted to
Repair -Following up Customers and Keep-
ing Machines in Repair Tends to Make
Friends for the House and Enlarge Trade-
An Interesting Communication on This Sub-
ject from Andrew H. Dodin.

Andrew H. Dodin, of the repair department of
the New York Talking Machine Co., in a letter
to the Editor of The Talking Machine World,
of recent date, makes an appeal to dealers re-
garding the importance of the repair department,
and in this connection says:

"Writing from my experience during the past
eight years spent in repairing talking machines,
I request permission to speak, through your col-
umns, to the dealers in general on the subject
of 'talking machine repairing.'

"Too little attention has been paid in the past
by the average dealer to the repair department.
In order to maintain the high state of the busi-
ness to keep your display machines in perfect
order, and to retain the custom and further
orders of your present customers, you must make
a point of having your repair work carefully
attended to.

"You may say that your present repair man is
not capable of handling all cases which come
to his department; that he has never had suffi-
cient experience or training. This can only be a
temporary excuse. All distributers employ
trained men and are always willing to have them
teach your man the approved methods of repair-
ing. For some time past the Victor Talking Ma-
chine Co. has been giving the repair departments
of their distributors special attention; their ex-
perts working, in some cases, a week at a time,
with the repair man, giving them the benefit of
the factory methods and training. This knowl-
edge can in turn be given to your men, and the
result will be better work and more satisfied cus
tomers.

"The repair bench is too often found lacking In
tools. A hammer, a pair of plyers and a few
screwdrivers are usually all that is given a re-
pair man, and with these he is expected to do
first class work. This is impossible. Help hint
along; it is your gain. Let him get in touch
with the repair department of your distributer,
have him ask for a list of tools for the class of
work he would be likely to handle, and you will
be surprised how much time he can save through
their use, and how much better work he can
turn out.

"In the last few years I have personally come
in contact with any number of cases, where, by
reason of a poorly repaired machine, sales to
the friends of the party owning the machine
have been lost. This is detrimental to the busi-
ness and will become more serious in the future
unless the dealer awakens to the fact that proper
repairing is vital to his success.

"Give your repair department a show: help
your man to do good work by giving him the
proper training, and letting him have the neces-
sary tools to work with. and thus enable him to
bring out better results."

THE VALUE OF TACT IN BUSINESS.

Pulling for new trade ever and always is part
of the live retailer's daily work. But he must
never overlook the oft -proven truth that "a bird
in hand is worth two in the bush." The cus-
tomer he has must be so handled as to remain
of the fold, since the business grows not by a
change of faces, but by added ones. Wherefore,
the wise are very careful to make old customers
feel "cumfy" in their dealings and prompt to
correct any unlooked for cause of complaint
which in spite of every precaution may now and
again crop up.

If the misunderstanding be due to the cus-
tomer's error or ignorance, the store, by tactful
courtesy and patience, can smooth it out and the
daily widening policy of "money's worth or
money back" usually holds the customer's confi-
dence and good -will.

OUR EXPORT AND IMPORT TRADE

Of Talking Machines for May-Exports
Show Strong Gain as Compared with Last
Year-Some Interesting F:gures.

(Special to The Talking Machine World.)
Washington, D. C., July 9, 1910.

In the summary of exports and imports of the
commerce of the United States for the month of
May (the last period for which it has been
compiled), which has just been issued by the
Bureau of Statistics of the Depaitment of Com-
merce and Labor, the following interesting fig-
ures relating to talking machines and supplies
are set forth:

The total exports of talking machines, records
and supplies for May, 1910, amounted to $358,-
265, as compared with $200,524 for the same
month of the previous year. The eleven months'
exportations of talking machines, records and
supplies amounted to $3,496,091, as against $2,-
613,084 for the same period in 1909.

The total export figures for the eleven months
of the past three years are as follows: 1908,
$4,511.928; 1909, $2,613,084; 1910, $3,496,091.

The value in detail of exportations of talking
machine records and supplies amounted to $169,-
434 in May, 1910, as against $200,524 for the
same month of 1909, and for the eleven mouths
ending in May, 1910, they amounted to $1,326,-
698, as against 2,613,084 in 1909 and $4,511,928
in 1908.

The value of all other parts relating to talking
machines, phonographs, records and materials
therefor sent abroad during May, 1910, amount-
ed to 188,831; the total exports for the eleven
months under this heading foot up $2,169.393.

PROMPT DELIVERIES.

What They Mean to the Customer-An Ex-
cellent Way of Increasing Trade and Keep-
ing Satisfied and Paying Patrons.

A prominent dealer recently said that the suc-
cess of his business was largely due to the prompt
delivery of goods. It had been the rigid rule of
his establishment since its inception many years
back to dispatch every order the same day as
received, and that a customer, in sending for cer-
tain goods, must never be kept waiting, even if
the time was six o'clock in the morning.

How many stores are conducted on the same
rigid lines? It is true that conditions regarding
traffic communications have altered, and that
delay at the present time would not mean such an
inconvenience to the customer as in earlier days,
but all the same prompt shipping is just as essen-
tial if the good will of the buyer is to be re-
tained. No man likes waiting for his goods.
Even if he is not in absolute need of them, he is
in a hurry to have them in his possession.

Besides, he does not like to be disappointed. It
way be that the clerk said that he should have
them at a certain time, and they did not arrive
or possibly he sent a team to fetch them, and the
man after waiting a couple of hours was told to
come back later on in the day. He naturally
loses confidence in the store when such things
happen, and that is fatal. The dealer's word
should be as good as his bond. And if he, or his
clerk, says that the goods shall be ready or
shipped at a certain time, then there should be
no mistake about it, they should go.

In these days a dealer cannot afford to neglect
any of those business. principles that help to
build up the reputation of the store. Competition
j3pcomes harder in almost every line, Only by

gaining the confidence of his community, and by
acquiring a reputation for strict business methods
can he hope to go ahead. By these means alone
can he cement his friendship with his customers,
and it is friendships that count in business.

MOVING PICTURES IN THE CHURCH.

Jane Addams Tells of Conditions in Chicago-
How Churches May Be Made Popular.

Jane Addams says that on a Sunday night in
Chicago one -sixth of the entire population is
packed into 466 places of entertainment.
Churches? No-moving-picture shows! The
churches on Sunday night in Chicago, and, we
fear, in many other places, are not conspicu-
ously crowded. The problem is this: If the
Chicago churches had presented an up-to-date
moving -picture show, instead of a sermon, would
the crowd have followed the films? Inasmuch
as the church admission is free and the theatre
admission is from 5 to 25 cents, it is a fair
assumption that the churches would have filled.
Now, if the object of the Sunday night service
is primarily to reach the crowd on the street,
and if, as has been shown, the moving picture
is a much more vivid and attractive way of
reaching that crowd than is a sermon, why, in
all seriousness, don't churches give us the thrill-
ing stories of the Old Testament, its beautiful
tales of the New Testament, and its modern
illustrations of Christian heroism in this and
other lands, in the up-to-date form-in moving
pictures? They may answer that they cannot
get hold of the films and the machine, but this
answer is not a good answer. Excellent sacred
pictures are shown in the present professional
entertainments, says a prominent writer,
and many illustrations of modern heroism,
self-sacrifice and virtue are in every pro-
gram. Moreover, a demand for films for church
use would enlarge the supply. Moving -picture
machines are not expensive and can be easily
operated. You can do it in your church. Why
don't you?

H. 0. SHUTTLEWORTH A VISITOR.

The Assistant Manager of the Western Talking
Machine Co.. Winnipeg, Speaks in Optimis-
tic Vein of Trade Outlook in His Territory.

They are "raising" some bright, active, go-
ahead young talking machine men up in North.
western Canada, and an excellent sample in the
person of H. 0. Shuttleworth, assistant manager
of the Western Talking Machine Co., Winnipeg,
Manitoba, paid The World sanctum a visit re-
cently. Mr. Shuttleworth had just come from
the Victor factory, regarding the extent and
equipment of which he was most enthusiastic.
He also visited the leading retail talking ma-
chine stores in New York for the purpose of
stocking away ideas, if there were any floating
around, and he incidentally placed some orders
with the wholesalers.

Mr. Shuttleworth spoke in g:owing terms of
trade conditions in Manitoba. His house repre-
sents the Victor- in fact is one of the two Victor
jobbers in Canada. and they sell five hundred
dealers. As may be inferred, this keeps the
Western Talking Machine Co. busy, as they cover
a wide territory-a territory, however, which is
steadily growing in population and wealth. In
fact the present year promises to be from the
crop standpoint one of the best ever known in
Canada, all of which means better business for
the talking machine men.

On his homeward trip to Winnipeg Mr. Shuttle -
worth stayed over at Montreal.

Annual inventories should be taken if for no
other purpose than to know the goods that would
be destroyed in case of fire.
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TRADE PROGRESS IN NORTHWEST.

Talking Machine Men in Seattle Report Great
Activity with Large Shipments to Alaska-
One Order Called for $5,500 Worth of Victor
Goods-Columbia Business Shows Increase of
55 Per Cent.-Many New Dealers Signed Re-
cently for All the Companies-Berger to Sell
from Special Wagon-Borgum Co. Add Re-
cording Department-Other Items.

(Special to The Talking Machine World.)
Seattle, Wash., July 5, 1910.

With the opening of navigation in Northern
Alaska waters the talking machine business in
this section has certainly taken on a rosy hue.
Thousands of dollars of "talkers" have been
shipped on the first steamers out of Seattle al-
ready this month to the northern gold fields,
and the jobbers are looking forward to a tre-
mendous business from this section this summer.
The largest order recorded so far was from the
new Iditorod region, booked by Sherman, Clay &
Co. This order called for $5,500 in Victor goods
alone, and George Guppy, who landed the deal,
states that he expects to land several even bigger
than this one before navigation closes in Sep-
tember.

Several large retail sales have been made
lately for Alaska shipment, especially one by
Mr. Kelly, of Eilers, for two Victrolas and 250
Red Seal records, amounting to $850. Mr. Kelly
states that this is the kind of business which is
"made to order" for him.

Mr. Grimsley, manager of the Columbia Phono-
graph Co.'s store, reports that their business in
June exceeded last June by 55 per cent. This
fact is not at all surprising when one glances
over the list of high quality of dealers who are
now handling the Columbia line. There is no
questioning the fact that the Columbia business
has gained a strong impetus through the Regent
Grafonola. The dealers simply cannot get
enough of these beautiful instruments.

Tedeman and Woodburn, who had charge of
the Eilers Music House at Everett, Wash., have
severed their connections with this firm, and
hereafter will go it alone. Eilers has bought
out Clines Piano House in Everett, and will
conduct a nrst-class talking machine department.

Hugh B. Dobbs, traveler for Sherman, Clay &
Co., has returned to Seattle from an extended
tour of the State. Quite a number of new Victor
dealers were signed up by Mr. Dobbs on this
trip, among whom are K. Knuteson, Stanwood;
E. J. Elison, Poulsbo.; B. F. Day Lumber Co.,
Big Lake; Mrs. Westphall, Ferndale.

William Long, who is connected with the whole-
sale department of Eilers Music House, Seattle,
attended the big scrap at Reno, Nev. He will
make a tour of California before returning to
his duties.

Sam Berger, the dealer at Mount Vernon,
Wash., is fitting up a special wagon which he
is going to use in convincing the farmers in
his section that they should purchase a talking
machine this summer instead of waiting until
fall. He reports a steady demand for Columbia
disc records, especially "The Hired Girl's Dream."

E. Geissler, of the Geo. J. Birkel Co., Los
Angeles, Cal., was a recent visitor in Seattle.
Other recent visitors are G. W. Bates, auditor
for Sherman, Clay & Co., San Francisco; Mr.
Peterson, talking machine manager for Eilers
Music House, Tacoma, Wash., and Ed. Lyons,
representative for the National Phonograph Co.

The Borgum Music Co., 1207 Third avenue,
have just added a special recording department.
Any desired song or instrumental selection not
listed by the National Co. will be made by the
best talent in the city. Quite a number of phono-
graph owners have already taken advantage of
this unique plan, and it has also served to stimu-
late the demand for blanks and encourage record -
making at home.

Mr. Bendle, salesman for Sherman, Clay & Co.,
has just left for six weeks' vacation. Miss Cole-
man of the same firm has left for San Francisco
for a stay of a few weeks.

Lauren Kidd has gone into the Edison busi-
ness on a large scale in Pasco, Wash.

Edw. Borgum conducted a demonstration of
the Edison Business Phonograph in the show
windows of the Eilers Music House last week.
He was assisted by Matt Corcoran and Miss H.
Frenger.

A MODERN DON QUIXOTE

Is the Man Who Says Advertising Doesn't Pay
-Gets Personal Judgment Against Experi-
ence of Business World.

The man who conducts his business on the
theory that. it doesn't pay to advertise and he
can't afford to advertise sets up his judgment in
opposition to that of all the best business Men
in the world. Says an experienced advertising
authority: "With a few years' experience in con-
ducting a small business on a few thousand dol-
lars capital he assumes to know more than those
whose hourly transactions aggregate more than
his do in a year, and who have made their mil -

EASTERN CO. SERVICE
IS THE KIND THAT GETS THE GOODS INTO YOUR HANDS WHEN YOU WANT THEM

Popular Records in the height of their demand, not
after your competitor has supplied the demand.
Try Eastern Service. Once Tried, Always Used.

Write us for samples, descriptive circular and prices of

Grand Opera Needles
The best needle on the market. Packed in patent
boxes, with two compartments in lots of 300, 500 and
1,000, and in boxes of 100. Prices Right, Quality the
Best.

YOU SHOULD HAVE "DUST -OFF "
For Edison Records RECORD CLEANERS For Victor Records

The largest selling accessory ever put out. Write for circular and price list.

THE EASTERN TALKING MACHINE CO.
177 Tremont Street BOSTON, MASS.
DISTRIBUTERS OF EDISON AND VICTOR MACHINES, RECORDS, SUPPLIES

lions by pursuing a course that he says doesn't
pay."

If advertising doesn't pay, why is it that the
most successful merchants of every town, large
or small, are the heaviest advertisers? If it does
not pay, why do the largest business firms in the
world spend millions in that way?

Is it because they want to donate those mil-
lions to the newspaper and magazine publishers,
or because they don't know as much about busi-
ness as the six -for -a -dollar merchant, who says
money spent in advertising is thrown away or
donated to the man to whom it is paid?

Such talk is simply ridiculous, and it requires
more than the average patience to discuss the
proposition of whether advertising pays, or not
with that kind of a man. His complacent self-
conceit in assuming that he knows more than
the whole world is laughable, and reminds us of
the man who proved that the world doesn't re-
volve by placing a pumpkin on a stump and
watching it all night.

RECORDS TO FURNISH DICTATION

To Learners and Advanced Students of Short-
hand-J. N. Kimball, the Stenographic Ex-
pert, Has Prepared Twenty -Five Edison Go'd
Molded Records for This Purpose-Should
Prove a Valuable Aid in Perfecting Students
in the Stenographic Art.

J. N. Kimball, the well-known stenographic
expert, with years of teaching experience, has
prepared twenty-five Edison gold molded phono-
graph records, each one a perfect copy of the
"master" prepared and spoken by Mr. Kimball,
for the purpose of furnishing dictation to learn-
ers and advanced students of shorthand.

It is a well-known fact that the rudiments of
stenography and typewriting are easily learned,
but proficiency in these professions can only be
attained by constant practice from dictation,
hence the value of these records to commercial
schools and individual students in the home.
These records represent exact (and adjustable)
dictation speeds, perfect enunciation, large vo-
cabulary, with tireless repetition. They contain
over twelve thousand words, occupying but one-
third of a cubic foot of space, and requiring over
an hour for their reproduction. The complete
list covers speeds from 75 to 225 words per min-
ute, and each separate record can be run at
speeds with a variation of from 30 to 40 words
per minute. The records cover every conceiv-
able form of dictation-business letters, ad-
dresses, political speeches, addresses in Con-
gress, extracts from novels, jury charges and
testimony in criminal and civil cases.

For class instruction or in the home these rec-
ords will be a decided stimulus to perfecting one
in speed and surety as well as in an increased
appreciation of the business phonograph, as they
increase the students' vocabulary and equip them
for practical work in almost all lines. The Edi-
son Business Phonograph Co. or dealers in phono-
graphs will supply these records.

FITZGERALD DID NOT SELL.

Will Push Two Lines of Talking Machines.

In the last issue of The World there appeared
an item from our Los Angeles, Cal., correspond-
ent .to the effect that the talking machine de-
partment of the Fitzgerald Music Co., Los
Angeles, Cal., was taken over by the Columbia
Phonograph Co.

This statement Manager Barnes, of the Fitz-
gerald Music Co., advises us is incorrect. He
says: "We have taken the agency for the Co-
lumbia machine, but we have in no way ceased
to push most aggressively the sale of Victor
goods."

Daniel G. Williams, representative of the
Udell Works, was at the convention of the Na-
tional Talking Machine Jobbers' Association, at
Atlantic City, after which he called on the trade
in New York and vicinity. Mr. Williams is an
old-time .talking machine man, and lie was quite
"at home" at the convention,
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VICTROLA XII
Mahogany, $125

VICTROLA XVI
Circassian Walnut, $250

Mahogany or Quartered Oak, $200

Now is the time to
push the Victrola

Summer homes, country clubs, hotels, roof gardens,
large restaurants and pleasure resorts all need a Victrola
and need it right now.

Quick and easy selling for you the Victrola readily
sells itself if you bring it to the attention of the proper
people.

And the sale carries with it a large sale of high-class
records and is followed by many subsequent record sales.

If you haven't a Victrola so you can go after this
desirable trade, write to your distributor for one today.

A Victrola in your store will be the best kind of
advertising for you-the strongest "drawing card - you
could possibly have in your store.

It not only sells itself but helps to sell the other
styles of the Victor, and is one of the most profitable
investments you can make.

So get a Victrola and go after this business right
now and you're sure to reap a rich harvest.

Victor Talking Machine Co., Camden, N. J., U. S. A.

Berliner Gramophone Co., Montreal, Canadian Distributors.

To get best results, use only Victor Needles on Victor Records

Albany. N. Y Finch & Hahn.
Altoona, Pa W. H. & L. C. %Voile.
Atlanta, Ga ElyeaAustell Co.

Phillips & Crew Co.
Austin. Tex The Petmecky Supply Co.
Baltimore. Md Cohen & Hughes. Inc.

E. F. Droop & Sons Co.
H. R. Eisenhrandt Sons.
Wm. McCallister.& Son.

Bangor. Me. M. H. Andrews.
Birmingham. Ala E. E. Forbes Piano Co.

Talking Machine Co.
Boston. Mass Oliver Ditson Co.

The Eastern Talking Machine
Co.

M. Steinert & Sons Co.
Brooklyn, N. Y American Talking Machine Co
Buffalo. N. Y W. D. Andrews.

Neal, Clark & Neal Co.
Burlington. Vt . .American Phonograph Co.
Butte, Mont Orton Brothers.
Canton, 0 The Klein & fleffelman Co.
Charlotte, N. C Stone & Barringer Co.
Chicago, III Lyon & Healy.

The Rudolph Wurli:zer Co.
The Talking Machine Co.

Cincinnati, 0 The Rudolph Wurlitzer Co.
Cleveland, 0

Columbus. 0

W. H. Buescher & Son.
Collister & Sayle.
The Eclipse Musical Co.
Perry B. Whitsit Co.

Denver, Colo The Hext Music Co.
The KnightCampbell Music

Co.
Des Moines. lowa Chase & West.

Harger & Blish, Inc
Detroit, Mich Grinnell Bros.
Dubuque, Iowa Harger & Blish. Inc
Duluth, Minn French & Bassett.

VICTOR DISTRIBUTORS:
Elmira, N. Y
El Paso, Tex

Elmira Arms Co.
W. G. Walz Co.

Galveston. Tex Thos. Goggan & Bros.
Grand Rapids, Mich J. A. J. Friedrich.
Honolulu. T. H Bergstrom Music Co., Ltd.
Indianapolis, I nd . Musical Echo Co.

Wulschner-Stewart Music Co.
Jacksonville. Fla.... Carter & Logan Brothers.
Kansas City, Mo J W. Jenkins Sons Music Co

Schmelzer Arms Co.
Knoxville, Tenn .... Knoxville Typewriter & Phono

graph Co.
Lincoln. Neb Ross P. Curtice Co.
Little Rock, Ark 0. K. Houck Piano Co.
Los Angeles, Cal Sherman, Clay & Co.
Louisville, Ky MontenegroRiehm Music Co
Memphis, Tenn E. E. Forbes Piano Co.

0. K. Houck Piano Co.
Milwaukee, Wis Lawrence McGreal.
Minneapolis, Minn Lawrence H. Lucker.
Mobile, Ala. NN m. H. Reynalds.
Montreal, Canada Berliner Gramophone Co , Ltd
Nashville, Tenn 0. K. Houck Piano Co.
Newark, N. J Price Talking Machine Co.
Newark. 0 The BallFintze Co.
New Haven, Conn. Henry Horton.
New Orleans, La Nat'l Auto. Fire Alarm Co.

New York, N. T
Philip Werlein, Ltd.
Blackman Talking Machine Co
Sol Bloom, Inc.
C. Bruno & Son. Inc.
I. Davega, Jr., Inc.
S. B. Davega Co.
Chas. H. Ditson & Co.
Jacot Music Box Co.
Landay Brothers, Inc.
New York Talking Machine Co
Silas E. Pearsall Co,
Benj. Switky.

Omaha, Neb A. Hospe Co.
Nehraska Cycle Co.
Piano Player Co.

Peoria. III Putnam Page Co., Incorp.

Philadelphia, Pa Sol Bloom, Inc.
Louis Buehn & Brother.
J. E. Ditson & Co.
C. J. Heppe & Son.
Penn Phonograph Co., Inc.
H. A. Weymann & Son, Inc.

Pittsburg, Pa C. C. Mellor Co., Ltd.
Standard Talking Machine Co.

Portland, Me Cressey & Allen.
Portland, Ore Sherman, Clay & Co.
Richmond, Va

Rochester, N. Y

Cable Piano Co , Inc.
\V. D. Moses & Co.
F. J. Chapman.
The Talking Machine Co.

Salt Lake City, Utah Carstensen & Anson Co.
The Consolidated Music Co.

San Antonio, Tex Thos. Goggan & Bros.
San Francisco, Cal --Sherman, Clay & Co.
Savannah, Ga Phillips & Crew Co.
Seattle, Wash Sherman, Clay & Co.
Sioux Falls, S. D Talking Machine Exchange.
Spokane, Wash. Eilers Piano House.

Sherman, Clay & Co.
St. Louis, Mo Koerher-Brenner Music Co.

The Aeolian Company of Mo.
W. J. Dyer & Bro.
Koehler & Hinrichs

Syracuse, N. Y W. D. Andrews.

St. Paul, Minn

Toledo, 0 The Hayes Music Co.
The Whitney & Currier Co

Washington, D. C E. F. Droop & Sons Co.
Robert C. Rogers Co.
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The new Columbia Grafonola "Mig-
non" at a hundred -and -a -half is a little
Mint.

Columbia Phonograph Co., Tribune Building, New York.

AROUND THE MILWAUKEE TRADE.

Summer Business Reported Averaging Well in
Both Wholesale and Retail Fields-W. P.
Hope a Benedict-Milwaukeeans at the Con-
vention-Kunde Renovations-Eicholz Re-
moves-Hoeffler Concerts-New Idea Cabinet
Co. Delayed in Making Up Stock.

(Special to The Talking Machine World.)
Milwaukee, Wis., July 9, 1910.

Despite the fact that Milwaukee and surround-
ing territory is experiencing the hottest weather
known in thirty-nine years for this season of the
year, indications are that the talking machine
business is showing some improvement. The
hot weather has meant that the summer resort
season is now in full sway, and this has opened
au excellent field for the retailer. Dealers say
that there has never been a season when so
many Milwaukeeans have purchased new ma-
chines for their summer homes, while the de-
mand for records in all lines has been especially
good. In addition to this, people have been in
the market for supplies of all kinds. It is ex-
pected that the retail trade during the greater
portion of July and August will not be especially
brisk, since the summer resort business will
have passed its best stage by that time and the
general summer dulness will have arrived in all
lines.

While the wholesale business is not as heavy
as it might be, jobbers say that it is as satisfac-
tory as could be expected. In fact, business dur-
ing the latter part of June was better than is
usually the case, owing to the fact that demand
was good from country dealers. Farmers have
passed through the busiest portion of their early
season's work and seem to have found more
time to buy talking machines and records.

Milwaukee was represented at the convention
of the National Association of Talking Machine
Jobbers at Atlantic City by Lawrence McGreal,
Mrs. McGreal and Mrs. McGreal's sister, Miss
Gertrude Gannon, owner of the McGreal retail
store. The party planned later a visit to Bos-
ton, where they will meet P. Conroy, the well-
known piano dealer of St. Louis, and an old
friend of Mr. McGreal's. Mr. Conroy will then
take the Milwaukee party on a tour through
New England. Mr. McGreal hopes to spend a
week or ten days at Rochester, N. Y., his former
home, before he returns to Milwaukee.

William P. Hope, representative of the Na-
tional Phonograph Co. in Wisconsin and upper
Michigan territory, was married on June 29 to
Miss Nellie Scott, of Marinette. The affair was
conducted quietly at the home of William S.
Baker, an uncle of the bride. Mrs. Hope is the
daughter of a late well-known business man of
Marinette. After a trip to Mackinac Island,
Sault Ste. Marie and other points, the couple
will be at home at Marinette, Wis., where Mr.
Hope will make his headquarters in the future.
Mr. Hope was in Milwaukee on business during
the latter part of June.

Mr. Krege, of Krege & Co., of Berlin, Wis.,
was in Milwaukee recently and purchased 44

Auxetophone from Lawrence McGreal for use in
au outdoor skating rink. This was the last
Auxetophone carried by Mr. McGreal, and he is
now expecting a shipment of new machines.

L. Lambeck, Edison and Victor dealer at Bea-
ver Dam, Wis., was in Milwaukee recently visit-
ing his father, who is confined to his home by
illness.

Albert G. Kunde, Columbia dealer, has com-
pleted arrangements for installing a new front
in his store at 516 Grand avenue. Other im-
provements will be also made during the sum-
mer months. "Business is very satisfactory
despite the hot weather," said Mr. Kunde. "We
have just closed the sale of two $200 machines
and have several fine prospects in view." Mr.
Kunde is now devoting his entire time to his
downtown store since the closing of his Fond du
Lac avenue branch.

George A. Eicholz, the north side talking ma-
chine dealer, has moved into his new store at
the corner of Twelfth and Walnut streets.
Larger and better quarters are available and the
location is one of the best on the north side.
Mr. Eicholz has enlarged his stock of both ma-
chines and records.

Frank P. Price, manager of the repair depart-
ment at the McGreal store, is the father of a
nine -pound son. Mr. Price already has plans
for his son's future in the talking machine busi-
ness.

In connection with an effective Victor July 4
window, the Hoeffler Mfg. Co. conducted evening
concerts. During the entire week before the
Fourth a varied program of national airs was
presented by Mr. Becker, and people attended in
large numbers, despite the warm weather. Mr.
Becker reports that the new styles of the Edi-
son business phonograph are taking especially
well with the trade. The new foot -trip device
on the machines is proving a popular innovation.

Roy Keith and F. W. Slowy, of the Talking
Machine Co., of Chicago, called upon the Mil-
waukee trade recently. Both gentlemen predict-
ed a big fall trade in all lines.

The New Idea Cabinet Co. recently incorpor-
ated to manufacture the "New Idea" disc cabi-
net, are experiencing some little delay in equip-
ping a plant at Wauwatosa, a Milwaukee suburb.
It is expected, however, that the plant will be
ready for operation some time during the pres-
ent month. Lawrence McGreal, one of the in-
corporators of the new company, reports the re-
ceipt of heavy orders for the new cabinet, and
its success seems assured from the very start.
A. H. Ellis will be superintendent. Present plans
are that at least 200 cabinets will he turned out
each month.

FOUR RECORDS POPULAR IN TEXAS.

The committee appointed by Robt. N. Watkin,
president of the Southwestern Talking Machine
Owners' Association, Dallas, Tex., for the pur-
pose of selecting the most popular records for
talking machines has turned in a report to the
effect that the four most popular records are
"Rep Wing," "Pixie," "Rainixre P-1111 "Turkey

in the St,raw." In this connection they say these
four records some doubtless have already, but
every talking machine owner should have all
four of them.

HOW GOLDSMITH'S CELEBRATED.

Henry Goldsmith, of Goldsmith's Music Store,
Columbus, 0., in carrying out the spirit of the
Victor Talking Machine Co.'s idea for a safe and
sane Fourth, issued a little package which in
appearance was exactly like a small fire cracker,
and when directions were followed and the pack-
age opened up it revealed a copy of the July
Victor record catalog. It was issued, of course,
before the Fourth, so that in timeliness and
effectiveness it at once attracted attention.

Mr, Goldsmith also made use of the Victor's
ready-made display window which he used to
good advantage about ten days or so before In-
dependence Day. This spirit of co-operation with
the manufacturers is excellent, and we wish that
dealers throughout the country would keep closer
in touch with the excellent literature and sug-:
gestions issued by the companies in regard to
the development of their business. It would
prove mutually profitable.

THE NATIONAL MUSICAL INSTRUMENT.

The question of a national musical instrument
has been discussed in correspondence in the new
York Times and a number of other daily papers,
and in this connection A. A. Leve, of Syracuse,
N. Y., writes to the Times as follows:

"T. C. L.'s" suggestion about a national musical
instrument is right in "tone." While the zither
and all the other instruments he mentions may
have some claim, more or less, to distinction, as a
national instrument first, last and always what
has any of the above got on the phonograph?"
So say we all.

THE JOYS OF THE PHONOGRAPH.

A letter this week from one of our "shut in"
friends tells us of his great pleasure when, at
Christmas time, he was presented with an Edi-
son phonograph and a number of choice records.

How much happiness can be carried within the
circumference of one little record! And how
blessed it is for those of us who are strong and
sturdy and bounding with health and strength to
be able to gather into our arms, as it were, the
trilling lilt of the birds in spring, the melody of
the rippling brooks, the weird folk songs floating
up from the blooming cotton fields, the grandilo-
quent discourse of the "Colored brother" as he
"zorts" his crooning congregation concerning the
"weighty matter of the law as proclaimed by
Moses and the prophets," and boundless other
bits of comedy, classics, triumphant erescendoes,
anthems and oratorios, and thrust out garnered
treasures into the outstretched arms of our
heroic, patient loved ones whose eyes look long-
ingly into the alluring paths, but whose feet are
held back by the hand of affliction.-The Golden
Age,
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OPTIMISTIC IN THE QUAKER CITY.

Dealers and Jobbers Pleased with June Business
-Buehn & Bro. Open Special Rooms to Ex-
ploit Edison Commercial Machines-
Opinions About Exchange Proposition-Co-
lumbia Mignon a Great Favorite-Business
with Company Ahead of Last Year-More
Room for Weymann-Other Happenings.

(Special to the Talking Machine World.)
Philadelphia, Pa., July 5, 1910.

The Philadelphia talking machine trade is very
jubilant over the business done in June. They
all say it was the best June that they have ever
had. The same was true of the previous month,
and there is no wonder that the dealers in the
"little marvel" are in high spirits. The compe-
tition, which seems to be growing all the time,
is not lessening the trade for any one house, but
it seems to be building up trade in every direc-
tion, until the talking machine is in as many
homes as are pianos in Philadelphia. The sale
of a piano almost completes a transaction for a
lifetime, but the business on the "talkers" goes
on forever.

The Philadelphia trade was well represented
at all the sessions of the convention at Atlantic
City. Aside from the work at the shore they
were kept busy entertaining the delegates going
and returning from the convention.

Louis Buehn & Bro. report that their business
for June was highly satisfactory, and the last
week of the month, in spite of the hot weather,
eclipsed all others, both wholesale and retail.
"It is simply remarkable," Mr. Buehn says, "how
business is keeping up. Robert J. Dungan is up
the State this week for the firm, and is sending
in some very satisfactory orders.

Louis Buehn & Bro., who recently opened rooms
at 1105 Walnut street for the exploiting of the
Edison commercial machines, have also been
doing a very satisfactory business. Naturally
this work is slow, but business men are fast
realizing that the Edison commercial machine
is a great time saver. J. Frank Smith is the
manager of the store, and he is highly enthusi-
astic over the work, and understands it thor-
oughly, and will no doubt overcome all preju-
dices.

There seems to be quite a difference of opinion
among the talking machine men as to the ad-
visability of shutting off of the continuous ex-
change proposition by the National Co., as per
their communication to the dealers dated June
17. As this proposition does not go into effect
until the first of next year, the matter in the
meantime can no doubt be adjusted in such a
way that there will be no trouble or loss of busi-
ness to anyone. On this subject Mr. Buehn
says:

"I personally think it is a step backward. It
was a splendid talking point. It gave our men
an opportunity to enthuse the dealers; to show
them how they could reduce their stock greatly
of standard records which did not sell any more,
and exchange them for Amberol records. By
this new order the National Co. will remove the
very strongest argument we had. However, the
other concession they make may develop into
something worth while, but this remains to be
seen."

The Penn Phonograph Co. have also been en-
joying an exceptionally good June, 50 per cent.
better than last year, and their trade, particu-
larly through the middle and northern part of
the State, has been very heavy. All of their
men were called in over the Fourth of July and
start out again this week for their usual July
trips. They believe the good business will con-
tinue during the summer. None of their repre-
sentatives through the State has been in Phila-
delphia lately, but there were many visitors fol-
lowing the convention at Atlantic City.

In speaking of the Edison proposition referred
to above, the Penn Co. rather take a different
view of the situation than Mr. Buehn, and be-
lieve it is going to work to good advantage to
the Philadelphia jobbers, in that it removes
many troubles which this changing of records
brought to the jobbers. Besides, the National

sition, but just what it will be is as yet not
known by the dealers. A member of the Penn
firm said: "We are glad to see the National
Co.'s exchange proposition dropped. We think
a semi-annual exchange should be used in its
stead, or something of that sort."

James Shearer has joined the staff of the Co-
lumbia Phonograph Co. in this city. He used to
be the manager of the St. Paul offices of the
company, and before that he was manager of
the Glasgow (Scotland) branch of the company.

The Columbia have received the new Mignon
machines, and they have been very well received
here, so well that it has been almost impossible
for them to keep them on hand at the Philadel-
phia store. The company gave a Columbia con-
cert at the Acacia Club at 'Williamsport last
Monday night, and Manager T. K. Henderson
went to the Pennsylvania lumber city to conduct
it. It was a most satisfactory affair, as the
Acacia is one of the finest clubs in Pennsyl-
vania, and they were so pleased with the instru-
ment that they would not hear of its removal
after the concert. It will no doubt be the means
of selling many Columbia machines to members
of the club.

V. H. Emerson, the recording expert of the
Columbia Co., was in Philadelphia last week.
Their R. B. Robinson is on a trip up the State,
but he was compelled to return home on account
of illness. He will take a week's vacation and
then go back again on the road. -

The Columbia have received several of the
new B. N. W. M. machines, the same machine
as the B. N. W. except that it is cut in mahog-
any and sells at $50. It is an extremely hand-
some machine and they believe it will have a
very good sale here. The total amount of busi-
ness during the month of June was ahead of
May. In records they report that the more pop-
ular music seems to have the call at present.
The new operatic selections by the Boston Opera
Co. are coming through at present, and they are
very satisfactory to the trade of the firm.

Co. will replace it with another exchange propo- H. A. Weymann & Sons have the same report
to make as the other firms on the increase of
their business in June. Norbert Whitely leaves
to -day for his regular July. trip. Their two big-
gest sellers are "One Little Girl" and "Moon-
light in Jungletown," two of the compositions
from their own sheet -music department. The
firm are contemplating a complete rearrange-
ment of their talking machine department in
the. fall, and will give more space to these goods
next year than ever before.

COVER UP RECORD DEFICIENCIES.
Some Dealers Affirm Artists Are Dead When

Out of Records Called For.

Editor, Talking Machine World,
New York, N. Y.:
Dear Sir-A malicious report has been circu-

lated by unknown parties to the effect that Miss
Ada Jones was dead. Unscrupulous dealers with
low stocks of her records, frequently manufac-
ture damaging reports of this kind to cover up
deficiencies in their stock. Patrons who call for
their records are told the artist has died. Your
readers will no doubt be glad to learn that Miss
Jones is alive, well and daily employed in mak-
ing records for good companies. Feeling sure
that you will give this letter such publication as
its importance would seem to merit, and thank-
ing you in advance, I remain,

Yours very truly,
LEN SPENCER,

Len Spencer Lyceum.

Said a merchant: "Our remedies in avoid-
ing losses are chiefly as follows: Do not carry
too many of your business eggs in one basket.
Consider character and ability before capital.
If we take a large risk, it is based on character
more than capital. We have had cases where
we have given credit for nearly three times the
amount of responsible capital, and not lost a
penny. But in such cases the very inside of
character must be known."

iQuiere Vd.

que le de
una leccion

de ingles?
Es tan facil aprender el ingles con el sistema I. C. S. y ademits el conocimiento

del ingles es muy Util en los tiempos mod ernos.
El sistema I. C. S. para la ensefianza de idiotnas por medio del fonOgrafo facilita

el aprendizaje de un idioma extranjero, y tiene que interesar notablemente a miles
de personas. El vendedor de fonOgrafos que no tiene los equipos I. C. S. para
aprender idiomas, de seguro que esti des cuidando un medio rapid° a infalible de
aumentar sus negocios. El nuevo equipo 1. C. S. para aprender idiomas, que cuesta
$35 oro, es una maravilla. Representa el arte Inas elevado en la ensefianza de
idiomas y encierra un metodo que ha mer ecido la mayor recomendaciOn de miles de
personas competentes para hablar con au toridad sobre el asunto. Las Embajadas
de Espana, Francia y Alemania en Wash ington, asi como los principales Colegios
han recomendado cordialmente el metodo I. C. S. para ensefiar idiomas.

El equipo I. C. S. para aprender idiomas consta de un fonografo "Gem" Edison,
hecho especialmente para estudio de idiom as; una bocina pequena; un tubo auditivo
con banda para la cabeza ; una aceitera y 25 fonogramas de conversation para
cnseitar la pronunciaciOn, que se garantiz a ser absolutamente correcta con la entona-
ciOn a inflexion propias. Ademas de esos fonogramas de conversation mandamos
tambien cuadernos de estudio para apren der la teoria de los idiomas. El nuevo
equipo es a la vez el mejor y mas barato que se ha ofrecido, pues su precio es
imicamente de $35 oro americano.

Si Vd. desea aumentar sus negocios, escriha boy mismo pidiervionos detalles.

International Correspondence Schools
Box 918, Scranton, Pa.



8 THE TALKING MACHINE WORLD.

You want to be able
to say "Yes"

when your customer asks
"Will this instrument play Am berol Records?"
"Will it also play Standard Records?"
"Is this the instrument that renders rag -time
and vaudeville as well as the greatest music
from the Grand Operas?"
"Is this the instrument with the sapphire
sound -reproducing point that lasts forever and
does not wear out the records?"

National Phonograph Co., 59 Lakeside Ave., Orange, N. J.
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you handle the
EDISON Line

ou I can say "Yes" to all these questions

Nati

With any other instrument, you have to
make excuses when these questions are
asked-you have all these big arguments to
fight against.
With the Edison all these arguments are on
your side.
Write your jobber about the Edison line
today.

onal Phonograph Co., 59 Lakeside Ave., Orange, N. J.
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ACOMMUNICATION from Len Spen-
cer, appearing in another portion of
this publication, touches upon an evil

which has existed for some time in the talk-
ing machine trade.

Mr. Spencer refers to the fact that certain
dealers when asked for records which they
have not in stock allege that the artist whose
records are desired is dead.

This complaint is not the first one which
has reached The World office, and it is obvi-
ous that a certain class of dealers find it easy
to make the statement to customers who de-
sire certain records that the artist has passed
away, or is not making records, simply be-
cause they do not have them in stock.

It should be understood, however, that this
course is not adopted by large and reputable
dealers, who are very glad to embraec in their
stock all selections of records of a salable
nature, but it cannot be denied that among
the smaller dealers there is a class who wil-
fully deceive intending purchasers by claim-
ing that a certain artist is dead.

They work considerable injury because the
party who is informed that a favorite artist
is dead is likely to impart the same news to
a friend who might go to some of the larger
stores and not ask for records which they
desire simply because they had been advised
of the demise of their favorite artist.

If readers of The World have specific
cases and can locate dealers who make such
statements as in the case of the party re-
ferred to by Mr. Spencer, we shall be very
glad to have them referred to this publica-
tion.

STATEMENTS made by various dealers
to World representatives in the princi-
pal cities throughout the country would

indicate that business conditions have been

particularly good for the summer season -7 -in
fact, surprisingly good when all things are
considered.

The demand for the higher -priced ma-
chines continues unabated and in some locali-
ties the sales have reached far ahead of last
year.

This is encouraging and shows that the
talking machine still holds a strong positior,
in the estimation of the public.

Comparing the sales of talking machines
and pianos ; during one afternoon we visited
three piano establishments on Fifth avenue
and three talking machine establishments.

In each of the piano stores there was an
entire absence of callers.

The salesmen were all at their desks with-
out even having the opportunity of inter-
viewing a stray caller.

Fully a quarter of an hour was spent in
each of the warerooms and an inspection of
the three talking machine establishments fol-
lowed.

In one there was a little entertainment be-
ing given and sixty-four people were present.

In one of the other establishments there
were six callers, all busily interested in ex-
amining machines or listening to records.

In the other there were eleven.
The afternoon was exceedingly hot, and

any entertainment product which could draw
forth interst on the part of New Yorkers on
such a day is certainly worth pushing in good
form.

THE comparison between the entire lack
of callers in the piano establishments
and the goodly attendance in the talk-

ing machine rooms is well worthy of em-
phasizing.

It shows that the talking machines are in-
teresting to a large portion of our people
and that the fascination has not begun to
wear off as some of us. at times incline to be-
lieve.

It looks now as if we were going to have
a good summer in the talking machine trade
and a fall which will be more than interest-
ing on account of enlarged business possi-
bilities.

The illustration named above is only one
out of many and talking machine men should
be encouraged with the sales possibilities
straight through the heated term.

Unquestionably the interest in the talking
machine does not languish during the hot
weather.

On the contrary, it seems to take the place
of the piano.

It supplies entertainment without effort for
homes, clubs and lawn parties, and, we may
add, yachting parties as well.

To -day it is almost impossible to take a
trip through Long Island Sound without
hearing the music of talking machines from
the decks or cabins of numerous yachts.

If you do not believe this ask Metzger, who
is a famous Sound yachtsman and is often-
times lulled to sleep by the sweet sound of a
talking machine.

Instead of lying dormant during the sum-
mer months, talking machine dealers every-
where should feel encouraged to press for-
ward and impress upon the public the won-
derful entertaining powers of the modern
talking machine.

There is no use of sitting down and wait-
ing for the hot weather to go by before
strenuous effort is made to secure trade.

G0. business can be had during the
summer months-plenty of it-and we
are fully aware that a portion of our

readers have a keen realization of the situa-
tion.

.A number, however, are prone to look
upon summer business with indifference, and
they are the ones who will not reap the
benefit.

The man who is not looking for business
will not be apt to secure it, but talk with the
live ones in the talking machine industry and
you will find that on the whole there are very
few complaints as to the trade situation.

It is true, collections have been slow, but
then they usually are at this season.

Hence a greater need for activity-a
greater necessity of compelling purchasers
to live up to their obligations.

If a man once gets into the habit of meet-
ing his monthly deferred payments promptly
there is no trouble about keeping him up to
the line in good form, but if he once gets
behind he is apt to become indifferent.

It is up to the talking machine men to
treat their customers the right way.

This can be accomplished through a good
system and by impressing upon customers
that it is contrary to business rules to permit
payday to go by.

T is really surprising to find how easy itI is to keep customers up to good business
practices when once they learn the lesson

of system.
Nine times' out of ten a man who has pur-

chased a machine on the instalment basis
will have a higher regard for the business
institution which compels him to meet his
payments with regularity, than for the one
which permits him to pay as he chooses. In
other words, any old time.

No man ever lost by introducing system
into every department of his business, par-
ticularly in the collection department.

ACOMPLETE report of the Fourth
Annual Convention of the National
Association of Talking Machine Job-

bers will be found in another portion of this
publication. The outing at Atlantic City
proved beneficial in many ways.

There were present one hundred and sev-
enty-five representatives from eighty-five
houses, and all the principal States in the
Union were well represented.

Men came from as far away as Winnipeg
and Texas to be present at the Atlantic City
meet.

A noticeable fact in this year's gathering
was the exclusive attendance of Edison and
Victor jobbers.

In scanning the list we could not distin-
guish a single representative who did not
have a business alliance with either one of the
above companies.

At the closed sessions many topics were
taken up for serious discussion which have
a direct bearing upon trade interests.

These matters will not be given out until
later after the Executive Committee has
finally passed upon them.
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COLUMBIA PHONOGRAPH CO.'S SUMMER WINDOW
The Retail Store on West 23d Street, New York, Compels Attention and Admiration-Clever

Work of Mr. Cleveland-It Is His Best Effort..

With a record as an expert designer of artistic
windows, H. Cleveland, manager of the Columbia
Phonograph Co.'s retail store, 33 and 35 West
Twenty-third street, New York, has executed an-
other masterpiece in this line. This splendid
store has two great display windows and in one

r ected with such scenes, are all in the picture and
fill the entire window.

The best effect, so far as the lighting is con-
cerned, is obtained at night and a crowd often
numbering 30 to 40 stand for a long time ad-
miring the unique and original display which is

A COLUMBIA WINDOW' TII AT SHOWS HOW SUCH SPACE MAT BE UTILIZED TO ADVANTACE.

there has been reproduced a realistic camp scene.
The tent, equipped, of course, with a grapho-
phone, fishing rods, etc., and the surrounding de-
tail of camp stools, crude thin -legged wash stand
made from a soap box, a genuine camp fire, with
the accompanying suspended kettle, wood pile
and axe and other articles inseparably con -

true to nature. The other window shows a full
line of the company's specialties, also effectively
displayed, but more in accordance with con-
ventional ideas. The camp scene, however, has
made the bit, and Mr. Cleveland and his clever
corps of assistants are to be complimented on
this, their crowning effort.

MISTAKE SAVED THE DAV.

Nasty Letter Roused Merchant's Ire and Pro-
voked Strong Answer Which Was Never
Mailed-Cooler Judgment Next Day Saved
Thousands of Dollars in Orders-An Experi-
ence Worth Reading and Profiting By.

"When 1 was much younger In business and
experience than I am now," remarked an old
merchant, from his favorite corner of the club,
"I received a letter from a customer that was
full of kicks, accompanied by the suggestion that
we were not the gentlemen in business that we
thought ourselves to be. It was the sort of a
letter calculated to make one hot all through.

"Of course I answered it; sat right down then
and there, and told the concern what I thought
of it. Let off such an outburst of steam that I

expected to see my stenographer open the office
windows. I not only answered that letter, but
told the writer what I thought of that, and of
other letters I had received from him in the past,
vnd of other transactions of his in his dealings
with us.

"What if he was a good customer of ours? I

was perfectly willing to cast him and his pa-
tronage overboard for the chance of telling him
for once what I thought of him.

"The stenographer wrote it out immediately.
I read it with glee, and said to myself, 'If that
don't shrivel him up, the English language
means nothing to him., 'Don't forget, Miss
Brown,' I added, 'to enclose a return envelope
with a stamp on it. I don't want him to waste
even a postage stamp more on us.' I banged
(:own my desk to]. and went to my lunchepn
justified.

"The next morning I found a letter on my
desk, in one of our return envelopes. I opened
it, and discovered that Miss Brown, in the hurt),
of work, had mailed the letter in our own en-
closure, and placed in it the one addressed to
my epistolary critic.

"I read it through, and was ashamed of my-
self. In Cold-type, with the anger and the lust
for blood gone. I judged the epistle as another

would judge it. I looked at it from the stand-
point of the man to whom it was addressed.

"I tore it up; thanked Miss Brown for her
mistake, dictated another letter, received an
apologetic answer, and have sold tens of thou-
sands of goods to my correspondent in these
years that have followed."

KRANZ-SMITH CO.'S VICTOR DISPLAY.
(Special to The Talking Machine World.)

Baltimore, Md.. June 29, 1910.
The Kranz -Smith Piano Co. are making a very

effective display of Victor talking machines and

records in their warerooms in this city. This 
house has a very select following, the purchasers
having sold the Chickering piano for many years,
and they expect to place the Victor instrument
in the homes of many of their customers.

EDISON AS AN ART CENSOR.
His Men Say He Keeps a Critical Eye on the

Moving Pictures.

One of the most regular patrons of moving
picture shows in the Oranges is Thomas A. Edi-
son. He goes as a critic and if the subjects do
not suit him the men in charge of the depart-
ment in his works hear from him the next day.

The inventor appeared in this city last night,
says an Orange (N. J.) paper, with one of the
men from his factory and quietly entered one of
the cheapest halls here, paying his nickel at the
door. He stayed the show out and went home
with a fund of material for his talk to -day with
the department over which presides Jim White,
the best known moving picture man in the busi-
ness.

"The 'old man' is a regular censor," said one
of the men at the factory. "When he was down
South he found time at least twice a week to go
to the moving picture shows and he sometimes
used to give them the devil if the pictures were
not what he thought they ought to be.

"He takes as much interest in the moving pic-
ture end of his enterprises as he does in any-
thing else, and he is very critical about the sub-
jects and the way they are worked out. Ot
course he can't see all of them, but he sees
enough to know pre.ty well what is going on, and
the men who select the subjects never forget that
if they put out one that isn't what It ought to
be he is apt to see it."

When Edison goes out on his visits of inspec-
tion of the picture shows he does not announce
It in advance. He slips in as quietly as possible,
trying to avoid recognition, and sometimes he
succeeds. He admits that he gets real pleasure
out of the shows, even while watching with crit-
ical eye.

Time was when the best salesman was the one
who could tell the slickest lies. To -day the best
salesman is the one who can tell the most truth.

Unless you are running a "junk shop" kind of
store don't stack the goods up so high in the
windows that no one can see the inside of the
store. Let in a little light. The store will be
more cheerful.

Purchase Quality Needles
BURCH A RD needles

naturally cost more
than needles of an in-
ferior quality, but, they
have advantages which
will be plain to all.

MANUFACTURED IN THREE STYLES

010
No. 1. For Soft Playing

They move noislessly over
the disc and each needle can
be used at least six times.
You can get more out of
BURCH ARD needles than
any other on the market.
Send for a sample order of
these needles and you will
use no others.

No. 2. For Loud Playing

No. 3. For Strong Tone Music
Write for samples. We are prepared to arrange for sole sales agency in the United States.

Write
F. R. REINGRUBER, SCHWABACH, BAVARIA, GERMANY
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f.

The Phonograph You

This is U -S Phonola, Model B.
Purity of tone absolute --horn entirely con-

cealed.

This is U -S Phonola, Model'A.
Mahogany Cabinet -the very top-

notch of sound reproduction is
here attained.

The U -S Line of machines is
complete enough to meet all
needs and all purses, ranging
from the less expensive Ban-
ner model to the magnificent
Phonola. Every machine is
the handiwork of the most
skilled mechanics and cabinet
makers in the business.

Like a ball rolling down an incline, gathering momentum as it rushes forwa'
-is the U -S Phonograph and Record Proposition gaining in favor faster and faster as.,
wonderful musical and selling probabilities become better known. It is unquestionall
the talking machine proposition the trade has been waiting for; and judging by the si
and number of orders already pouring in there is left scarcely a doubt in even the nu,:
pessimistic minds, but that it is a question of time only when the U -S will be the mc,
widely sold phonographs and records.

Reasoning from the plain, blunt, money point of view there is more real profit
dollars and cents for you in the U -S than in any other Phonograph or Record. There
a money value also in the co-operation that exists between the home office and its deale:

But it is not so much the first profits, as the fact of your knowing that you s!
supplying the best machine in the world in selling the

U -S
Combin.ation.

Phonograph
The most prominent and distinguishing feature of the U -S is its ability to chant

instantly and automatically from two to four -minute records or vice versa by the simp
turn of a shift key which engages both the proper speed and proper reproducing poin
No other machine on the market has this desirable improvement.

Quality is really the mark of the U -S. You have only to hear it in comparisc
with any other phonograph to become aware how far in advance it is. There is an enti
absence of any mechanical limitation in its burst of song or solo or speech. There is
scratching, no hissing or thumping or t rt mbling, but a clear, even, me 11 tone. All y (
need do is to close your eyes and see the operatic star thrill with her rolling cadenza
the violin sobbing its sorrowful plaint; the vaudevillian shouting his funnyimls.

Even is there something in the perfect human tones as they emanate from tl
machine which would make them seem to tle slightly sentimental listener, to be almc
bordering on the supernatural:

U=S Combination Phonograph-Opera
Model-beautifully finished in either

Mahogany or Oah.

Its possibilities are enormous for all of
-you, your customers and ourselves.

There is no limit to the adaptability of tl
U -S to any situation-a bell solo, a stump speed
the ticking of a watch, all will be faithfully dupl
cated. The enlarged diaphragm and the supe
sensitive material of which it is made, bring of
the music details such as has never been know
before. Grace notes and harmonics are as pm
and distinct as when they were first played. Th
is helped by the rounded sapphire point which fi
exactly into the sound grooves. Together wit
this, the remarkably simple and powerful nem
type motor used in the U -S Machine does awa
with all noise of motion and operates the rem
mandrel with smooth, evenly balanced revolutioi
insuring an unchanging tone pitch. As an adde
safeguard in this direction the U -S is fitted wit
a pulley balance wheel.

U -S Phonograph Co.,
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ave Been Looking For
While the U -S Phonograph stands unapproached for playing any cylindrical record,

is power and richness as a musical instrument is wonderfully augmented by the new U -S
7.verlasth ig Record.

Mark the name-Everlasting-break-proof, scratch -proof, wear -proof. It is not a
vax record,-cannot be injured by sudden change of heat or cold or by dropping. The
act that it may be sent through the mail in the original carton unprotected proves
hat. This is especially interesting to the dealer who carries on an out-of-town business
r who would send records by mail to all his customers, if he dared. Also this means
ntirely doing away with one source of irrevocable loss.

Playing does not wear out a U -S Record or dim its brilliancy. One record, tested
for the purpose, was played steadily 1000 times without any effect whatever. .upon its
playing qualities.

Brilliancy of tone is the mark of the

Everlasting
Re cords

They include both two and four -minute records, and may be played on any phonograph
that takes cylindrical records. There is a large, ever-increasing array of selections,
ranging from the most classical musical pieces, played or sung by the most eminent
artists to the most up-to-the-minute popular dash-aways.

Final word to the Dealer. From the very start we will prove to the world the
difference between U -S Machines and Records and other machines and records. We
are not going to tell people they are better: through actual comparative demonstrations
at our dealers, we are going to show them they are better.

Keep before you the fact that the U -S proposition
big and broad foundation ; it is the result of a
thoroughly perfected business plan that has
every resource,both in men and money, to achieve
success. Any dealer, no matter how big or how
small he is, will be warranted by both profit and
increased sales to handle the LT -S line. A steady.
forceful advertising campaign of National charac-
ter will soon be inaugurated; it will give new
life to the phonograph business and make cus-
tomers for you. Your first step toward getting
ready is filling out and mailing of the accom-
panying coupon. Do so to -day.

is here to stay. It is built on a

The U -S Banner Model Combination Pho-
nograph is one of the most popu-

lar of the varied styles.

Cleveland, 0., U.S. A.

This shows one of the 2 -minute records.

6r

AC:OH
1EU.S  HoN0GPP--

-,EvELAN. 0,410

'ETEST at PU1165/tpa
1

This shows a 4 -minute rec-
ord encased in the regu-

lation carton.

Fill out this coupon and receive
full particulars; also learn about
our unusual SPECIAL
OFFER.

U.S

Phonograph Co.
1013 Oregon Ave.

CLEVELAND, 0.
JUL

Gentlemen:
Please send full particulars

concerning the U -S Line of
Phonographs and Records.

Name

Address

City

State
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We are asking the "prospects" in
your locality to make comparisons, be-
lieving that they prefer to be their own
musical critics, and that there are good
and sufficient, visible and audible
reasons why they must choose a Colu-
mbia Grafonola if they have $200 to invest
in a musical instrument.

Columbia Phonograph Co., Tribune Building, New York.

REVIEW OF AUGUST
RECORDS.

Issued by the Victor, National, Columbia
and Universal Companies

Five grand opera Amberol records are listed
in the National Phonograph Co.'s roster for Au-
gust, and they are a valuable addition to their
rapidly growing list of operatic specialties. Karl
JOrn is repiesented by a selection from "Tann-
hauser" (40,018), which is a beautiful interpreta-
tion of this work of Wagner's. Giovanni Polese
sings that famous selection from "Thais" in
which Anathael apostrophizes Alexandria, the
wicked city (40,019), and it is impressive, dra-
matic and polished singing, and makes an ex-
cellent record. That delightful Neapolitan song,
"Torna a Surriento"( 40,020), with its sad, dreamy
music, is sung with delightful abandon and
charm by Carmen Melis-it is a rare and delight-
ful interpretation. Marguerita Sylva, who has
been heard at the Manhattan Opera House, is rep-
resented by a selection from Massenet's "Le Cid,"
"Pleurez Mes Yeux" (40,021), which is a mas-
terpiece both from the standpoint of good record-
ing and musical value. Marie Delna, contralto,
has made a beautiful record of "Ah, mon fils"
from the "Prophet" (40,022). Her noble voice
is revealed to great advantage in this aria. In
the regular list of Amberol records for August,
which are Printed in full elsewhere in this issue
of The World, a splendid array of vocal and
instrumental artists is represented. The same
may be said of the list of Edison Standard rec-
ords. The variety is large, including selections
from the popular and classical. Sousa's Band, the
American Standard Orchestra, Victor Herbert
and his orchestra, the U. S. Military Band, the
U. S. Marine Band and Orchestra, and a line of
stars in the vocal field are here represented.
There are also records in Hebrew, Italian and
Swedish.

* a *

The Columbia Phonograph Co. introduce some
of their new operatic records in their twelve -
inch Symphony list for August. A great record
is the double disc by Jose Mardones, the basso
of the Boston Opera Co., which includes the "Pro-
logue" from "Mefistofele," and "Piff Paff" from
the "Huguenots" (A5192), both of which are
sung in Italian in full, rich, even, musical voice
Eugenie Bronskaja, the celebrated Russian colora-
tura soprano of the Boston Opera Co., is repre-
sented by "Caro Nome" from "Rigoletto" and
Gounod's "Ave Maria," with harp, organ and
violin accompaniment (A5193). This is certainly
a delightful double number, containing two
great gems whose popularity will never wane.
In the list of ten -inch and twelve -inch double
disc records, which are printed in full in another
part of THE WoULU, there are some very delight-
ful double discs, admirably selected, including
many of the popular numbers of the day, as well
as selections from the operas. The list is well

worthy of careful study. The record especially
by Kitty Cheatham-"Dixie"-with banjo ac-
companiment by Vess Ossman, and the reading
of "The Wonderful Tar Baby" by Joel Chandler
Harris make a delightful combination that will
please youngsters and grownups. The list for
August, taken as a whole, is well selected and so
diversified as to please the general trade.

The Victor Talking Machine Co. have a very
attractive lot of Red -Seal records in their July
list. "The Butterfly" duet by Caruso and Scotti
(89,047) adds further fame to the splendid rec-
ords made by these two great artists. Mme.
Gerville-Reache, contralto, is represented by the
old-time favorite "Stride Le Yampa" from "Tro-
vatore" (87,065), which she sings in a voice that
Is full, rich and beautiful. John McCormack, the
Irish operatic tenor, is heard in that famqus
Irish ballad, "The Snowy Breasted Pearl"
(74,166), and the Romanza from "The Daughter

Regiment" (88,245). In these two
bers McCormack augments his reputation, for
they are capitally sung and as admirably re-
corded. Nicola Zerola, tenor, will satisfy his
many admirers with a record of that stirring
number, "Vesti la giubba" from "Pagliacci"
(87,064). Evan Williams, whose tenor voice is
a perfect delight in American songs, is repre-
sented in the August list with D'Hardelot's "Be -

MUSICAL EXPORTS TO CANADA.

Consul Deedmeyer, of Charlottetown, in a Re-
cent Report Offers Some Interesting In-
formation Regarding the Volume of Musical
Instruments Imported Into That Country
from the United States, Equalling Nearly
Eighy-five Per Cent. of the Total.

Consul Frank Deedmeyer, of Charlottetown,
says that Canada's music is distinctively Ameri-
can. A new American popular air is at once in
favor there. This leads him to discuss its effect
on the purchase of instruments as follows:

Last year printed music and music for mechan-
ical players was imported to the value of $154,073,
of which the United States supplied $125,088. In
1909 the Dominion imported musical instruments
at a cost of $845,831, while in 1900 these imports
were only $390,407. Of the total Imports in the
last fiscal year those from the United States
amounted to $705,033, Germany coming next with
$76,544.

A table follows showing the kinds of instru-
ments imported and their values:

Articles.
Brass band instruments and bagpipes
Cabinet organs
Parts of organs

Value.
341,332

13,696
17,192

Pipe organs. 3,271
Phonographs, gramophones, graphophones

and finished parts thereof, including cyl-
inders and records 224,129

Mechanical pianos and organs 52,562
Pianofortes 199,061
Parts of pianos 149,190
Keys, strings, wires and other parts 4R,427
All other musical instruments 96,971

Total $845,831
In the Province of Prince Edward Island, as in

all other portions of the Dominion, the introduc-

cause" (64,133). The expression and feeling
which Williams puts into this, as well as all his
songs, is a delight. Fritz Kreisler, who is to
make records exclusively for the Victor, is repre-
resented by four numbers, which, as may be ex-
pected, are played with rare charm and beauty
of tone-Brahms' Hungarian Dance in G Minor
(64,131) and Bach's Gavotte in E Major (64,132),
The Swanee River (64,130) and Smetana's Aus
der Heimath (74,172). In the Purple Label list
there are two new Lauder records, a Scotch song,
"Jean MacNeill" (60,021) and one of his latest
compositions, "The Blarney Stone" (70,018).
Jack Norworth is heard in "Sadie Brady"
(60,022), and both Norworth and Bayes sing
"Rosa Rosetta" from "The Jolly Bachelors"
(70,019). In the full Victor list, which appears
elsewhere, there are also to be found some ex-
cellent numbers in the body of the list, notably
two ballads (5,781-31,791) by John B. Wells,
tenor, which are beautifully enunciated and sung
and well recorded. Gems from "Mlle. Modiste"
(31,970), sung by the Victor Light Opera Co.,
with orchestra, will also strike the fancy of the
general purchasing public. In the list of double-
faced records there are some splendid numbers
listed for August. It is difficult to discriminate
in looking them over, for the combinations are
of unusual excellence, and certainly form a very
attractive proposition.

tion of pianos, organs, phonographs and grapho-
phones is becoming quite general. Mechanical in-
struments are in great favor. In the homes of
the farmers the organ is being displaced by the
piano. The high class American piano finds a
ready sale.

GLAD TO GREET MR. BEECROFT.

The World had a pleasant chat recently with
Clement Beecroft, manager of sales of the Tea
Tray Co., Newark, N. J., who is building up a
very successful business in fire apparatus. The
standard of the goods may be considered from
the fact that the Tea Tray Co. are supplying the
fire departments of many leading cities of Great
Britain and Ireland, as well as leading cities in

 the United States, with their apparatus. While
in a large measure out of the talking machine
field, Mr. Beecroft, however, keeps in close touch
with developments, and occasionally drops in to
see his old friends, who are glad to greet him.

The literature issued by the Victor Talking
Machine Co., Camden, N. J., comes in for much
deserved praise on the part of their dealers and
distributers. One that is particularly com-
mended, and recently issued, deals with machines
and parts. Each part, down to the tiniest nut
and screw, is illustrated, described and num-
bered, and, being interchangeable, there is no
trouble in having anything missing supplied at
once. The catalog is well written, clearly
printed on good paper, and is regarded as a
valuable contribution to the long line of valuable
publications pertaining to the Victor product.
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TRADE HAPPENINGS IN LONDON.

Trade Has Shown a Marked Improvement in
the Past Few Weeks in London and the
Provinces-Export Tride Is Also "Looking
Up" and the Outlook Is Also Satisfactory-
The Tresor Motor Is Popular-Important
Copyright Decision-Klingsor Works Getting
Into Shape-British Sonogram Co. Affairs-
Gramophone Co. Progress-New Amberol
Styles-Louis Sterling Off to the States-
Fairy Tales on Records-Some Cheering
News from MI Provincial Centers Regarding
the Outlook for Talking Machine Trade-
Conditions Show Substantial Improvement-
All the News of the Month in Detail.

(Special to The Talking Machine World.)
London, E. C., July 2, 1910.

This last few weeks London and provincial
trade has shown a material improvement gener-
ally, and not more so than in this industry. A
few of the smaller companies are experiencing
a quiet time, but in other directions quite un-
usual activity for the time of year is apparent.
Perhaps this is not a little due to the introduc-
tion of a real summer line of machines-the
hornless type, which being so convenient of tran-
t-it either by hand or on the back of a cycle, etc.,
have won instant popularity. They are selling
hi thousands, making new converts all along
the line, and generally doing more for the deal-
er's summer record trade than any other inven-
tion or new departure seen this last two or
three years. Yet some traders-cycle dealers,
for instance-remain deaf to the possibilities of
this new source of business. Think they are
going to bother about talking machines in the
summer? No, not while cycles are selling!
That's their way of looking at it, but cycle pur-
chasers are few these days of wet and gloom ex-
perienced this last week or so. Then, of course,
they wish they hadn't so much neglected the
record business. Just such an instance came my
way the other day. I sympathized, pointed out
his mistake, and in the finish he adopted the
good policy of making a window display of ma-
chines and records there and then. All cycle
dealers would be studying their best interests by
following this example.

The home manufacturers and agents are find-
ing the present a good time for export business,
and it is worthy of note that more attention is
being devoted to the local conditions of colonial
markets. Only by studying the buyer's interest,
however vexatious it may appear at times, can
manufacturers here expect to hold their own
with our continental friends, who, it must be
admitted, but reap the reward of hard work and
enterprise. Export trade generally is rapidly

increasing each week, and there is now a splen-
did opportunity to invest money in advertising,
with every prospect of good returns.

New Companies.
Clarion Record Co., Ltd., phonograph record

manufacturers, etc.; capital £100 in £1 shares.
Registered office, The Point, Wandsworth, Lon-
don, S. W.

Grandiphone Syndicate, Ltd., capital £12,000;
11,000 preferred shares of £1 each and 20,000
.ls. preferred.

Cenar (Ltd.), musical instrument dealers.
June 28; £500, in tl. shares. 2 lmrerial build-
ings, Dale End, Birmingham.

Messrs. Lockwoods' Offer.
In our columns this month Messrs. Lockwoods

offer to colonial and foreign talking machine
traders a new all -British needle of the finest
tone -reproducing quality. It is of the bull nose
pattern and may therefore be relied upon for
that full and loud reproduction so much desired
by our blends over the seas. A time -saving con-
venience is the quoting of prices for quantities,
and a line to the sole shippers, Cullum & Best, 91
Finsbury Pavement, London, E. C., will receive
prompt attention.

What Is the Cinch?
A good deal of comment, not to say curiosity,

is ripe in trade circles concerning the above.
"Look out tor the coming of the cinch." Just
those words only comprised the announcement
and it is really extraordinary what a lot of in-
terest they have ai °used. Almost every ac-
quaintance whom I have met this last day or
so put the query, to which I promptly replied,
"Wait and see." But that wasn't good enough,
so, rather than outrage the memory of our old
friend G. NV., who himself might hive found the
situation embarrassing, 1-well, there was al-
ways sonvone to call upon, you know.

Another Amberola Model.
In referring to the satisfactory trade I eception

of the new Amberola machines, the National
Phonograph Co. have announced their intention
of introducing another model, which is, they
say, of even more handsome appearance than the
oak or mahogany styles. The cabinet of the
new model will be constructed of Circassian wal-
nut, the retail price of which is to be 50 guineas.
In connection with the marketing of Amberolas.
the company lay special emphasis in urging fae-
tors not to send any of these high-grade instru-
ments to dealers on approval. It is against the
best interests of traders, as a machine which
has been returned is usually in a more or less
damaged condition. and its sale value depre-
ciates with each time it is sent out. Special at-
tention is drawn to a source of trade untapped
by a good many dealers, whd, if they only cul-
tivated a trade in foreign records issued by the

National Co., would probably be surprised at the
result. The usual monthly (August) list of rec-
ords, as will be seen, contains some particularly
fine selections of a popular nature: "Valse -des
Fleurs" (Tschaikowsky), National Military
Band; "Thbse Lovely Bells," Geo. Formby; "Kil-
larney" (Balfe), Miss Violet Oppenshaw; "Simon
the Cellarer" (J. L. Hatton), Peter Dawson;
"Druid's Prayer" (Dawson), Alexander Prince;
"What's the Good of Sighing?" ,(Arthurs and
Leigh), Ben Albert; "My Sweetheart When a
Boy" (Wilford Morgan), Ernest Pike; "They
Can't Find Kelly" (Merson), Miss Florrie Forde;
''Ha! Ha! Ha!" Arthur Osmond; "Les Cloches
de Corneville" (Planquette), Alhambra Orches-
tra; "Kukuska-Russian Peasant Dance" (Le -
tar), Sousa's Band; "Who Will Care for Mother
Now?" (C. Carroll Sawyer), Will Oakland and
chorus; "Favorite Airs" from "The Arcadians"
(Lionel Monckton), Edison Comic Opera Co.;
"The Post in the Forest" (V. Schaffer), Gustave
F. Heim and Waldhorn Quartette; "Blue Danube
Waltz" (Strauss), American Standard Orches-
tra; "I'm Afraid of You" (Albert Gumble),
Manuel Romain and chorus; "Sunshine in My
Soul" (John R. Sweeney), Edison Mixed Quar-
tet, and "March Religioso-Gospel Hymns," Edi-
son Concert Band. Amberol grand opera rec-
ords: "Thais-Alexandria!" (Massenet), in
Italian, Giovanni Polese; "Torna a Surriento"
(Curtis), in Italian (dialect), Carmen Melis;
"Le Cid-I lenrez mes yeux" (Massenet), in
French, Marguerita Sylva, and "Prophete--Ah!
mon fils" (Meyerbeer), in French, Marie Delna.
Standard records: "Sexton Blake" (H. Chris-
tine), National Military Band; "The Dawn"
(Guy d'Hardelot), Miss Amy Evans; "Cheer Up,
My Highland Lassie" (Bennett Scott), Peter
Dawson; "Sequels" (Lipton and Hargreaves),
George Formby; "Salut d'Amour" (Elgar),
'cello solo, Jean Schwiller; "That Broke Up the
Party" (David and Lee), Arthur Osmond; "Two
Eyes of Gray" (Daisy McGeocii), Ernest Pike;
"Have a Bit on the Girl," Miss Florrie Forde;
-I Wonder If You Care" (Bennett Scott), Stan-
ley Kirkby; "I`he Navy Two -Step" (H. E.
Pether), National Military Band; "Knights of
Columbus March" (Harry C. Buser), New York
Military Band; "Austrian Army March" (Ellen -
berg), United States Marine Band Orchestra;
"Daisies Won't j'ell" (Anita Owen), Manuel Ro-
main; "Mack's Lullaby" (Andrew Mack), Will
Oakland: "There Is a Fountain" (Lowell
Mason), Edison Mixed Quartet; "If You Love
But Me," Victor Herbert's Orchestra; "Mr. Edi-
tor, How Do You Know?" (Edna Williams), Miss
Ada Jones, and "Dear Old Moonlight" (Tom
Lemonier), Peerless Quartet.

Delightful Odeon Records.
In connection with the series of delightful

DULCEPHONE
British Manufacture Throughout.

Finest Tempered Sheffield Steel.

The Best Needles on the Market,
Elegantly Packed

(Blue, Orange and Gold Metal Boxes
.for each 200)

Write for lowest inclusive quo-
tations, stating quantities required

Barnett Samuel & Sons, Ltd.

NEEDLES
World -Wide Reputation.

Sold in Every Quarter of the Globe.

Dealers and Jot hers Purchasing Qvan-
titles can have their Names Printed

on the Metal Poxes

British Needles are the Best, but
be sure they arc British

32-6 Worship St., London, Eng.
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FROM OUR LONDON HEADQUARTERS-(Continued.)
Odeon records made by "The Follies," Barnett
Samuel & Sons, Ltd., have issued some most
attractive window posters in colors, in addition
to other effectively printed publicity matter
upon the subject. i have also received the latest
lists of Fonotipia, Odeon and Jumbo records-
for which this enterprising firm have the sole
selling rights-and notice therein some very up-
to-date selections of a popular character. If
ordered in not less than quantities of 30,000
dealers will be accorded the privilege of having
their name and address, or other matter, printed
on the boxes of Dulcephone needles free of any
additional charges. Instructions should be
given now to insure delivery at the beginning of
the season. Barnett Samuel also draw attention
to the fact that all genuine Odeon needles are
packed in colored metal boxes, each of which
is enclosed in a patent transparent paper casing
sealed with a ed seal. Purchasers are thus as-
sured of what they buy.

Call Meeting of Creditors.
With liabilities of £1,468, estimated assets

£760, Payne Bros. (J. Lock), of Boreham Wood,
have had to call a meeting of creditors, whereat
it was decided to wind up the estate under a
deed of assignment to Mr. Corfield, of 119 Fins-
bury Pavement, E. C. Others in trouble are
Arthur H. Watts, of King street, Great Yar-
mouth and Church Road, Gorleston, and Robert
William Newson, talking machine dealer, Old
Market Plain and Tennyson Road, Lowestaft.

A New Disc Record.
A new disc record, emanating from a well-

known London house, will shortly be submitted
to my colonial and foreign readers.

Anent the Tresor Motor.
The- "Tresor" motor, particulars of which I

gave last month, has won instant popularity
among talking machine factors and dealers in all
parts of the kingdom. Heavy orders have been
placed, and this is the quiet season; is index of
good things to come. The "Tresor" is also in

much favor with colonial and foreign traders. Its
construction is different from any other motor, and
that difference is the foundation of its success!

H. J. Cullum Returns from America.
H. J. Cullum, of the well-known factoring

house of Lockwoods, is back again in harness
after a seven weeks' trip abroad. Visiting Bar-
badoes, Trinidad, Cartagena, Colon and Jamaica,
he finally completed the journey home via New
York. Seen by your correspondent, Mr.. Cullum
expressed great enthusiasm regarding the talk-
ing machine trade situation in the States. He
said: "I find trade conditions there altogether
different from what prevails on this side. The
exclusive system of trading in conjunction with a
general desire to maintain prices enables dealers
and factors to work upon a profitable basis, with
considerably more independence of feeling than
is the case in England. After visiting several
stores in different centers, my impression is that
a general state of prosperity exists in the Amer-
ican talking machine trade, and I only wish that
their conditions of trading, which to a great
extent makes for that prosperity, were the same
in this country. Whereas in the States it is
common to find storekeepers making a profit-
able living solely out of machines and records,
here I do not suppose there are half a dozen
dealers in the whole country who can exist by
this industry alone."

Ruling on Copyright.
According to a Telegraph correspondent from

Paris, no author's copyright in the case of plays
acted in dumb show by the cinematograph ap-
parently existed until the other day, when the
Court of Cassation, for the first time, laid down
the legal precedent on the point. Henceforth
to "produce a play on the bioscope without the
dramatist's authorization" will be an infringe-
ment of copyright. It was not so, it seems, be-
fore. One peculiarity of the decision of the
Supreme French Court is that the particular
playwright who was the plaintiff loses his case,

while the rights of playwrights in general are
protected. M. Georges Courteline thus suffers
defeat himself, but wins a victory for his pro-
fession. The author had observed at a cine-
matograph show a series of pictures which, to
his mind, were a reproduction of a famous farce
of his called "Boubouroche." He brought an
action against the proprietors of the show, and
alternately won and lost it in successive courts.
It has come up to the highest court, and he
finally loses it there, but on the ground of fact
only, not in the matter of principle. The Court
of Cassation non -suits him because, in the eyes
of the law, the bioscope scenes were not a re-
production of "Boubouroche." The likeness
which appeared to the author failed to strike the
judges. But, on the other hand, had the resem-
blance been sufficient in the court's view, M.
Courteline would have won his case. While re-
jecting his claim, the judges decided that every
author is entitled to protection against the re-
production of the scenes of his work on the
cinematograph without words. The plot and its
situations belong to him obviously, as well as
the dialogue, and to tall in dumb show, by means
of moving pictures, a story which is his prop-
erty will henceforth be as flagrant piracy, legal-
ly, as stealing his words.

The New Home of the Klingsor.
The new home of the Klingsor Works, in

Tabernacle street, this city, is rapidly getting
into shape for the systematic handling of a large
business, and indeed so far advanced was the
work of fitting up the interior that I am now
able to give a short description of the premises.
Situated upon the ground floor are the show-
rooms and offices. Here there is ample room
for an effective display of the many Klingsor
models, of which one or more of each were on
view. Their imposing appearance is bound to
create a good impression in the minds of trade
visitors. The first floor is devOted entirely to
the purpose of a workroom. Ascending, we find
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the second floor nicely arranged as recording
rooms, while further up, on the top floor, is ap-
portioned out the stock rooms, which, by the
way, were crowded with machines, motors and
accessories. I should have mentioned that for
convenient handling of the records large racks
have been fitted up on the ground floor. The
premises are really two buildings in one, and
though of spacious extent, there is little or no
room to spare. Before leaving 1 had the pleas-
ure of hearing a few of the new "Polyphon" rec-
ords, the price of which has now been fixed at
2s. 6d. My impression is that the all-round qual-
ity of these discs is excellent. Great care had
been taken in the recording, as was demon-
strated by the clear enunciation of the vocal
selections, and of the instrumental-good vol-
ume and brilliancy. Next month I shall hope
to give a list of titles and artists. Traders in
all parts of the world should in the meantime
send a card to the Klingsor Works for particu-
lars.

The Bankrupt British Sonogram Co.
In giving notice of his intention to apply for

release, H. Brougham, senior official receiver and
liquidator, has sent me a statement of affairs to
date, from which it is shown that according to
the company's statement the assets should have
realized £8,555 115. ld. The actual receipts
amount to only £334 5s. 4. Of this sum £149
17s. 3d. represents total costs of the liquidation;
£11 12s., from claim for telephone charges, pay-
able in full, £172 10s. 10d. among 10 preferential
creditors-dividend of 16s. in the £ on £215 13s.
11d., with balance 5s. 3d., makes a total of £334
5s. 4d. As stated in the official receiver's obser-
vations, the company never completed the pur-
chase of the letters patent or the license tor the
exclusive use of Hans Knudsen's recording ma-
chine, which stood at the valuation of £3,000
and £5,000, respectively, in the statement of
affairs. These properties were not therefore
available as assets in the liquidation. The result
of the official receiver's investigation was report-
ed to the court on December 4, 1908, when an
order was made for the public examination of
the directors. The evidence obtained disclosed
grounds for claims against the directors, but as
three of them Were impecunious and the ad-
dress of the fourth could not be ascertained, it
has not been possible to recover anything. As
the amount realized is only sufficient to satisfy
the costs and expenses and to pay a dividend
of 16s. in the £ on the preferential claims, there
is nothing for the unsecured creditors, and the
official receiver proposes to close the liquida-
tion, and thus ends one of the most novel
attempts to introduce the co-operating sys-
tem of trading in this industry. The
idea was not entirely without merit, but as
in other instances warped enthusiasm won the
day against lack of sufficient capital, with the
inevitable result-bankruptcy. Out of the ruins
there shines a moral. Nlay it act as a deterrent
to others, for hi the talking machine industry
an important part of the foundation of success

is an extreme,y long purse.
Gramophone Publicity.

In addition to their many publicity schemes
for dealers, the Gramophone Co. show a persis-
tent enterprise in advertising their goods
through the medium of large spaces in the best
newspapers. One does not exPect to find manu-
facturers taking whole pages in June, the so -
Called off season, and it was therefore all the
more a pleasure to see the whole front page of
the Daily Mail-the paper with the largest cir-
culation-occupied by the Gramophone announce-
ment. The company evidently mean their agents
to have a good time, and needless to say, Gramo-
prone sales are excellent. The next balance
sheet will surely gladden the hearts of the share-
holders.

Special 10 -Inch Rena Records.
The Columbia Co. announce a special issue

of a ten -inch Rena record of "Flanagan" and
"Bridget McCue," two big song hits of the music
hall stage, and which will no doubt figure
prominently in the 1910-11 pantomimes.

Desired Name Restored.
A recent application in the courts had for its

object the restoration to the register of the name
of the Indestructible Record Co., Ltd. The
registrar had struck out the name only after
compliance with the regulations as to notices
and publicity of the same in the London Gazette.
An order was made in the Palatine Court for
the sale of the whole of the company's assets.
consisting mainly of American patents. The
purchaser had difficulty in making good tht
validity of the assignment, and the judge was
asked to restore the name to the register so that
the company could be wound up, and thus legal-
ize the purchasers' title to the patents. An
order was therefore made declaring valid the
assignment of the patents.

Gramophone Co. Gleanings.
A new Gramophone need:e outfit, comprising

2(0 each of the loud, medium and soft tones, has
just been issued. In July the company promise
to issue some wonderful new records by Mme.
Melba, made by the new recording process.

Foremost among manufacturers to support
their agents in every possible way, the Gramo-
phone Co. have just recently formulated an in-
teresting little sales scheme which should prove
of incalculable value to dealers at this time of
the year. In a letter emphasizing the fact that
summertime is Gramophone time, the compar:.
not only suggest but offer the practical means
whereby dealers may respectfully approach pos-
sible would-be customers in their district. Tact.
fully written specimen letters to send out, at-
tractive window cards, booklets, and other forms
of publicity literature are all at the service of
Gramophone agents free of charge. As a direct
result of this liberal policy it is not surprising
to learn that Gramophone business is progres-
sive "all the time." The new monthly impres-
sions-for July-comprise the usual variety of
quality selections, and are as follows: By the
Band of H. M. Coldstream Guards -12 -inch rec-

ords: "Falka," selection 2 (Chaissaigne);
"Genevieve de Brabant," selection (Offenbach);
and "Golden Legend," choral epilogue (Sulli-
van). Dance music-Iff's Orchestra, "'Way
Down Colon Town" (Hoffmann); "La Petite
Bonne Femme"; 'The Girl in the Train," waltz
(Leo Fall). 10-inch-Radic's Tzigane Orches-
tra, "The Girl in the Train," waltz (Leo Fall);
"The Girl in the Train," march (Leo Fall);
"The Girl in the Train," "On the Trail" (Leo
Fall). 12 -inch records-Viennese Orchestra,
"The Girl in the Train," selections 1 and 2 (Leo
Fall). 10-'nch records-"Because" (Guy d'Har-
delot), John Harrison; "Auld Lang Syne," Evan
Williams; "I Hear You Calling Me" (Marshall),
John McCormack; "Ho! Jolly Jenkins!" (Sulli-
van), Harry Dearth; "Come Over the Ferry,"
The Minster Singers; and "The Waterfall
Polka" (Stobbs), xylophone, W. H. Reitz. 12 -

inch records, "Rejoice Greatly" (Messiah)
(Handel), Hubert F. G. Langley; "Swallows
Waltz" (Del Acqua), Miss Lucy Marsh.

A Subject of General Interest.
A matter of great interest to traders generally

cropped up in the courts the other day. Plain-
tiff, it appeared, posted a letter with a postal
order enclosed for 7s. 6d., but somehow it mis-
carried in the mails, and was, subsequently traced
to defendant, who had accepted it bona tide from
a person unknown in exchange for goods. In
giving judgment for plaintiff, the magistrate
said that it did not appear to him that any gen-
eral practice had grown up to give postal orders
the character of negotiability, and that persons
dealing with these orders as if they were cash
should take note of the risk they ran in case
the person from whom they were accepted should
prove not to be the true owner, as in this in-
stance.

Louis S:er ing Visiting America.
To the accompaniment of hearty good wishes

from a host of friendly traders who were on the
platform at Euston to bid him bon voyage, Louis
Sterling, British manager of the Columbia Pho-
nograph Co., left for Liveri ool to catch the boat
sailing June 21 to the States. The northern fac-
tors, too, assembled in force to add their quota
of wishes for a real good time. It is over seven
years since 'gr. Sterling saw his people, and his
trip is therefore mainly private. But for all
that he intends to look up his old friends in the
trade, and it is more than probable a visit to
Columbia headquarters at Bridgeport is contem-
plated. Mr. Sterling will make New York his
h:lidquarters, ,and is expected to arrive home
again in a month to six weeks' time. I join
my friends in wishing him a speedy and safe
return.

Latest List of Rena Records.
Some fine titles appear in the July list of

Rena records, of which the following are char-
acteristic: 12-inch-"Star of Love" (Tellier),
and "Scenes That Are Brightest" (Wallace),,
violin, flute and harp trio; "Praeludium" (Jame -
felt), and "Chant Sans Paroles" (Tschaikow-
sky). Court Symphony Orchestra; "A Sergeant
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of the Line" (W. H. Squire), and "Four Jolly
Sailormen" (Edward German), Robert Howe.
10 -inch, "Don't Be Alarmed!" (Geo. Formby),
and "Take a Wife" (Geo. Formby), Arthur Peel;
"Cubanola Glide" (Harry Von Tilzer), Prince's
Orchestra, and "I've Got Rings on My Fingers,"
two-step (Maurice Scott), Court Symphony Or-
chestra; "selection from "The Girl in the Train"
and waltz from "The Girl in the Train" (Leo
Fall), King's Military Band; "Rock Me to
Sleep, Mother" (Ernest Leslie), and "When All
Was Young," from "Faust" (Gounod), A. Stew-
art Holt; "God Be with You" (Tomer), Trinity
Glee Singers, and "Is It Well with My Soul?"
(Bliss), Stanley and Gillette; "Red Clover"
(Theo. Morse), Stanley and Gillette, and "My
Wife's Gone to the Country, Hurrah! Hurrah!"
(Snyder), Collins and Harlan; "If I Had the
World to Give You" (Clarendon), and "I Won-
der If You Care" (Bennett Scott)', Arthur Black-
well.

Steamers to Call to Southampton.
Interest has been aroused by the announce-

ment that the steamers of the Thomson Line to
Quebec and Montreal will in future call at South-
ampton outward bound. The service will be in-
augurated in August by the new liner "Tor-
tona." Hitherto there has been no direct com-
munication between Southampton and Canada.

Fairy Tales for Children.
In addition to the usual monthly list, the

Twin Record Co. have issued a splendid selec-
tion of fairy tales for the children by that
versatile entertainer, Albert Whelan. These
comprise just the stories children love to hear
over and over again, "The Three Bears," "Puss
in Boots," and "Little Red Riding Hood" being
fair samples. Harassed mothers, and fathers,
too, for the matter of that, will now find the
"Twins" more than ever a blessing, despite the
name, and we can imagine the eagerness with
which these records will be purchased. Another
entertaining series by the same artist includes
two selections-"Death of Little Nell" and

"Little Emily," from the works of Dickens.
Some Recent Zonophone Numbers.

The following special titles from the current
Zonophone list are particularly worthy of men-
tion as being of that nature which are likely to
prove real good sellers: 12-inch-"Even Brav-
est Heart" (Valentine's song from "Faust")
(Gounod), sung by Harvey Dearth. 10-inch-
"All's Well!" (Braham), Ernest Pike and Peter
Dawson; "When the Lights Are Low" (comic),
Mark Sheridan; "The Grenadiers' Waltz," the
Peerless Orchestra; "Twickenham Ferry" (Mar-
zials), Madame Deering; and a superb grand
opera record, "La Habanera," from "Carmen"
(Bizet).

Why Organ Thumpers?
How organists came to be called organ -thump-

ers was explained by T. Crawford during the
course of his speech to the Incorporated Society
of Musicians. It' appears that in the early days
organ keys were made to a width of five or six
inches, and were played by a blow with the
clenched fist. Hence the description organ
thumper.

How Scott Heard His Own Song.
A somewnat novel experience has to be related

in connection with the Rena record of "I've Got
Rings on My Fingers." The composer of this
merry jingling ditty, Maurice Scott, is an Eng-
lishman, but he wrote it for the American mar-
ket. It was duly introduced into a very popular
musical play on Broadway, where it became a
leading number. The result was that the com-
poser himself had never heard the song sung
since it was written. Receiving American ad -
vices that the song was a big hit, the Columbia
Co. promptly made it on a Rena record and in-
vited the composer to hear it. In this way it
occurred that Mr. Scott first heard his own com-
position sung in this country on the now exceed-
ingly popular Rena record of it. This is prob-
ably the first instance of its kind.

Song from Fall's New Opera.
"The Girl in the Train," the new Vaudeville

Theater production by the composer of the music
of "The Dollar Princess," is said to be as tune-
ful a play as Leo Fall has yet produced. On
Rena records this month we observe the "Girl
in the Tra'n" waltz and a selection from the
play listed on one double record, played by Kings
Military Band.

Anent Radio -Telegrams.
The following official notification has been is-

sued by the post office: "Radio -telegrams in-
tended for transmission to ocean liners through
post office coast stations in the United Kingdom
are now accepted with simplified addresses, con-
sisting of the name of the addressee and the
name of the ship, with the addition of the word
"wireless," thus: "Jones, steamship "New
York,' wireless."

Under Exclusive Contract.
Albert Whelan, one of the popular favorites

on the vaudeville stage, and who makes a spe-
cialty of singing Lauder's songs with great suc-
cess, is under exclusive contract to sing only
for Jumbo records.

PROVINCIAL NOTES.
From information to hand talking machine

trade conditions in the chief provincial centers
indicate a most promising outlook for the com-
ing season. General business is improving very
considerably, and as a direct consequence the
various trade unions are able to report a satis-
factory decline of unemployment. Labor dis-
turbances, too, except in a few directions, are
practically non-existent. This happy state of
affairs naturally has particular interest for all
those handling musical instruments, dealers are
more optimistic, and while the present demand
is not over active, there is a welcome return to
that feeling of confidence which encourages a
man to fight competition more determinedly
than ever.

In the Midlands trade for the time of the year
is regarded as being in a fairly satisfactory con-
dition. Zonophones, Twin, Rena and Beka rec-
ords are in good demand, while on the cylinder
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side Edison business is keeping up exceedingly
well.

In Yorkshire there is room for improvement.
Unfortunately some little labor trouble is being
experienced in the woolen industry owing to the
mill hands demanding an increase of wages and
better conditions of working. This is, however,
of not very serious importance, and no doubt
matters will soon blow over, although it must
be confessed that talking machine traders are
not enjoying the amount of business that should
exist.

Lancashire way trade is improving, despite the
fact that a good many cotton mills are not work-
ing full time. The more enterprising Manches-
ter and Liverpool factors manage to maintain
a fair trade, and are now considering their plans
for next season; indeed, some of the London
manufacturers are already in receipt of advance
orders. Christian Duwe, of High street, Man-
chester, has been devoting special attention to
mainsprings for all kinds of machines. In his
new catalog there is listed over 40 models of
different sizes, in addition to which information
is given respecting prices of governor springs.

Another enterprising Manchester firm of fac-
tors-Robinson's, of Deansgate-in order to cope
with their increasing trade in towns and vil-
lages outside, have found it necessary to open a
new branch in Stockport, at 53 Princess street.
In addition to every kind of accessory they hold
a good stock of Beka, Favorite, Zonophone, Twin,
and other records, and make an effective display
of the Reprophone and Klingsor disc instru-
ments. Rena records would appear to be selling
well in Lancashire, and I learn that a special
issue of "Pretty Little Girl from Nowhere" is in
great demand.

In the little principality of Wales, Edison rec-
ords are being especially featured by the deal-
ers, who show practical appreciation of the com-
pany's enterprise in issuing recently 12 new
Welsh selections on the Amberol by distinguished

artists. Charles Kinshott, the popular Cardiff
dealer, has been conceded by the city council
the privilege of giving two-hour concerts on the

Majestic Pathephone in the parks tbis summer.
It is much appreciated, judging by the large
audience always attracted.

DECLARE GRAMOPHONE IS A GENERIC TERM
As Applied to All Disc Talking Machines-Decis:on Handed Down by Justice Parker in Suit of

the Gramophone Co. to Compel the Registrar to Issue a Trade-Mark-Hearing Lasted Six
Days-Important Witnesses Heard on Both Sides.

(Special to The Review.)
London, Eng., July 6, 1910.

This was an action in the High Court before
Justice Parker, who had to determine whether
or not the word Gramophone is generic to all
makes of disc records and machines. The Gram-
ophone Co. claimed the exclusive right to use
the name, and sought to have it registered as a
trade -mark. This was refused by the registrar,
on the ground that the word gamophone is in
general use as applied to all talking machines.
Hence the company's action to enforce their al-
leged right. The hearing lasted fully six days,
during which time the court was crowded by
manufacture's, factors, jobbers and dealers from
all parts of the country, who displayed a keen
interest throughout the whole proceedings. To-
day, July 6, Justice Parker rendered a decision
sustaining the registrar and against the Gramo-
phone Co.

Counsel-For the Gramophone Co., Walter,
K.C.; Mark Romer, K.C., and Hunter Gray. For
the registrar, the Solicitor -General, Sir Rufus
Isaacs, K.C., M.P., and C. H. Sargant. Opening
the case for plaintiffs, Mr. Walter entered into
a lot of historical details and gave quite a bio-
graphical sketch of the talking machine trade
since its commencement. It is unnecessary to go
into his remarks, as all the interesting points
were raised in the evidence, of which the fol-
lowing is a brief summary, as the full text would
occupy pages of The World.

PRESIDENT WILLIAMS TESTIFIES.
Edmund Trevor Lloyd Williams stated he was

chairman of the board of the Gramophone Co.,
and had been associated with the talking ma-
chine business since 1897, in which year he ac-
quired, in conjunction with Barry Owen, the
European rights in the Berliner patent of 1887.
He identified an article in the Sound Wave on
the phonograph, as the original form of sound
recording machine. It was the first ever known,
and was that of Leon Scott. The next thing in
this line was the original Edison phonograph of
Edison's in 1876. That was a tinfoil indenta-
tion. The next was in 1886, when Edison
and Tainter invented a further modification, a
"graving" on wax. That was a cylinder, but he
believed the patent was for disc or cylinder.
The phonograph then was practically that of to-
day, and was put on the market by Edison and
his assignees-American companies.

Mr. Williams said the invention acquired in
1897 was that of Emile Berliner and was for
tracing in non -resisting semi -fluid a thin line
representing a sound wave. The patent applied
to both disc and cylinder. Prior to 1897 a few
machines were imported, sent by the American
Gramophone Co., which was the licensee of
Emile Berliner. There was no substantial busi-
ness in those goods. A considerable business of
a certain nature was being done in phonographs,
but not the cheap machines of later date. They
were dealt with by the Edison Bell Phonograph
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Co., who were the assignees of the Bell-Tainter
patents, which were the Edison patents. They
were sold in cylinder form only. Witness' com-
pany commenced to trade at once on securing
the European rights of the Berliner. The busi-
ness grew, and in 1899 was converted into a
limited liability company-the Gramophone Co.
In 1900 the company was reconstructed and
made into the Gramophone & Typewriter Co.,
after they had acquired the Lambert typewriter.
In 1900 they abandoned the Berliner principle
and adopted the original Edison scheme of grav-
ing in wax. Since then they had never made
discs by any other method, or machines for the
graving method. Witness had never been able
to discover that anyone had since used the Ber-
liner method. The original phonograph patent
expired in 1900, and then the Columbia Phono-
graph Co. came here and sold their grapho-
phones in cylinder form only. Absolutely every
machine put on the market was characterized
by its own name. Obviously all are graved in
wax, some with the phone-cut-hill and dale-
and others, like the gramophone record, side-
ways or zigzag cut.

When Mr. Williams was shown an advertise-
ment in a trade paper in 1903, announcing that
the Gramophone Co. intended to institute legal
proceedings against any person using the word
"gramophone" for goods not manufactured by
the company, with particulars of an injunction
against a certain firm, he said their company
always took proceedings or got apologies for this
class of trading. Among their company's adver-
tisements was one: "There are many talking
machines, but only one 'gramophone,' " which
had been a stock advertisement for many years.
No dealer of any note had prior to May, 1910,
advertised other makes of machines under the
word or in connection with that of gramophone.
In one or two cases complaint had been made
and the practice at once stopped.

On further examination Mr. Williams said

the word phonograph was generic, and naturally
that would apply to all makes. He would not
accept the suggestion that gramophones was
also. Gramophones refers only to their own
make. All makes referred to phonographs,
graphophones, gramophones, etc., not necessarily
to gramophones only. In a small number of
cases Mr. Williams admitted that the word
gramophone was used in the same way as phono-
graph. Occasionally, at the early stage of their
business, his attention was called to the fact
that there were other machines or manufactur-
ers' instruments being called gramophones. He
had not been managing the business. He was
chairman of the company and things were
brought to his notice at board meetings. The
information given in his evidence was in the
main derived from information supplied to him.
At present there were two joint managing di-
rectors. At the time of putting in the applica-
tion the managers were Barry Owen and then
Theodora Beerbohm. The latter had retired and
left the company. He remembered an application
for the registration of "gramophone" for matches.

His company opposed the application, but he
could not carry his memory back to say whether
it was on the ground that they were entitled to
the use of the word. Mr. Williams did not re-
member that the registration of the word was
allowed, or did he know that their opposition
was unsuccessful. Their previous application
to register was under the old act. He did not
think there had been any other applications, but
would not say positively. He believed they had
tried to register the word abroad, but did not
know in what country. He believed in several.
He did not remember the advertisement in a
trade paper in 1903 headed, "Warning, the gramo-
phone is not a generic term," and had nothing
to do with it.

ALBERT IV. GAMACE'S OPINIONS.
Albert Walter Gamage, managing director of

Ltd., dealt in talking

machines among numerous other articles. The
first disc talking machine he heard of was the
gramophone. He had heard of the phonograph,
but this was the first disc. It would be about
ten or eleven years ago. It was the only disc
machine in the country. He thought the next
was the Columbia, which was called the grapho-
phone. After that other disc machines came on
the market in large numbers. They had all dis-
tinctive names, except some that were left for
the buyers to put their own names on. He had
never heard of the word gramophone applied
to any disc talking machine than those of the
applicants. He had done a large business in
them, as well as in talking machines also. In
the case of a dealer, if he understood his busi-
ness, he would be under no misapprehension
as to what the word gramophone meant. Gramo-
phone records meant those of the applicants,
and he had never heard of that word being at-
tached to any other make. Their machines were
the best known in the market. The gramophone
was the first disc machine.

The Solicitor -General said it was dishonest to
use the word gramophone on machines not made
by the Gramophone Co. He had seen a great
number of other firm's lists, but they are
grouped under different names.

To the Judge-They still had gramophone nee-
dles, but they are made by the Gramophone Co.
He had no knowledge of any other firm other
than the Gramophone Co., who had by publicity
and advertisements brought the name promi-
nently before the public.

GEO. MURDOCK'S EVIDENCE.

George Murdoch said he was a director of J. G.
Murdoch & Co., manufacturers of musical instru-
ments and talking machine distributers. They
had traded with the Gramophone Co. since 1898.
That name had not been used by any other firm
to describe their goods to his knowledge. As a
rule distributers like themselves liked to regis-
ter their own names. All the trade knew ex-
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actly what they want when they order a

gramophone. A number of otner witnesses
were examined to the same purport, and

at the conclusion Justice Parker said: "It
looks at present as though the evidence is that
as far as the trade is concerned the meaning of

gramophone is a particular instrument made by
a particular company, but as far as the popular
way of using the word is concerned it is not
confined to it."

EXAMINATION OF LOUIS STERLING.
Louis Sterling, chief manager of the Columbia

Phonograph Co., said he first heard of the
Gramophone Co. in the States, before he heard
tne word. He knew nothing about the patents,
as he was not in the talking machine business.
He knew it was a similar type to the Victor
sold in the States with a disc instead of

a cylinder. About the year 19C0 the word used
to denote talking machines, he should think, was
rhonograph. The term could be applied to a
disc machine in the same way as graphophone,
which is made up of "grapho" and "phone." The
two words, as far as their derivation went, were
very much the same, he supposed. He only
heard in court that day that the word gramo-
phone had got into ordinary use in the English
language. He did not agree with the dictionary
definition of the word. He took it as a brand
of machine, not a type, in the same way as a
Broadwood piano is a Broadwood, even though
it looks like a Chappell. In his view a cylinder
machine manufactured by the Gramophone Co.
would be a gramophone if they desired to call
it so.

VIEWS OF OTHER WITNESSES.
Another witness said he had never heard any

other word than talking machine used by the
public to denote disc machines. In reference to
Mr. Gamage's statement that "he had heard that
people speak of gramophones when they meant
ordinal y disc machines, but there' had been
1 eople who did not know the difference between
one machine and another," witness said that
was practically his experience. The best class
of people know exactly what gramophone they
want, but with regard to the man in the street,
he may call it a gramophone, not knowing what
the instrument was. It may have been a phono-
graph cylinder, disc, or anything, and might be
made by any manufacturer.

WHAT AN EDITOR HAD TO SAY.
A newspaper editor observed, under the exam-

ination of the Solicitor -General, that there
seemed to be some confusion in his mind as to
what a phonograph is, what a gramophone is,
and what a disc. It is not a form of phono-
graph, and he could not understand how one
could be called a gramophone. He could not
really get as tar as a professor of psychology.
The description of a gramophone was quite
right. He could not have done it better him-
self. They were all constructed on the general
principle of the phonograph to a certain extent,
so as to come first. The Berliner patent came
later. They were all more or less on the same
lines. He would not call it a phonograph. The
public would be more likely to make a mistake
in calling a thing a gramophone which was not
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made by the company than the trade. The latter
could not make a mistake. He knew the Co-
lumbia machine, and also that there was an
eternal controversy raging between the rival
dealers. To refer to the controversy by calling
it phonograph and gramophone was a very use-
ful and convenient form, but he could not under-
stand why they should not have said phonograph
and disc machine. It was about the year 1903-4
that he became acquainted with the neutral term
talking machine. He did not know any other
machine than that made by the Gramophone
Co. He had never heard the Columbia disc ma-
chine referred to as a gramophone.

A number of affidavits were submitted to prove
the specific use of the word graphophone, includ-
ing quotations from trade paper advertisements,
circulars, etc.
GRAMOPHONE AS DEFINED BY SAMPSON SAMUEL.

Further along, Sampson Samuel, assistant
manager of the phonograph and gramophone de-
raitment of Barnett Samuel & Sons, Ltd.. said:
"From a pedantic trade standpoint the phrase
'disc graphophone' was an absolute misnomer
for gramophones that they sold. If they were
asked to supply a disc graphophone they would
treat it as a request for one of the Columbia
machines on account of that misnomer. Wit-
ness was giving the trade use and not speaking
as regards the public. If he was asked as a
trader for graphophones he would sell cylinder
machines of the type he described. At all events
it would associate his mind with cylinders. In
these matters of terminology one had to find out
what the man wanted really. There was a diffi-
culty in the trade to know what the trader
meant. The trade in cylinder machines had
been almost monopolized by the Edison Co. It
is just conceivable that there was only the Co-
lumbia Co. using the word 'graphophone.' It
m as a word which the public had never taken
to or liked, and anybody could have it for the.
asking. Shown a document addressed to his
firm, 'Kindly send per bearer one or two copies
of price lists of your graphophone records and
machines,' witness said it did not convey any-
thing to him. There were a number of different
constructions that one might put upon it. On
counsel asking for the 'authorized version from
Mr. Samuel.' witness said it might have been
from a dealer who had been told that the word
granun hone was the registered trade -mark of
the Gramophone Co. It was not from a person
who in the ordinary way was asking for a cata-
logue of gramophones or graphophones. It
might have been someone who had in mind the
goods of the Columbia Co." Then Mr. Samuel
went into details as to buying and selling of
gramophones, which is superfluous to i'egeat.

MR. BALCOMB AND 'rim AMERICAN TRADE.
A. Balcomb, also of the same firm, said:

"During the period, June, 1903, to January, 1904,
Barnett Samuel & Sons purchased from C. & J.
Ullman (London and Paris) a large quantity of
records called Zonophone, manufactured by the
Universal Talking Machine Co. The two rec-
ords, 9 -inch and 7 -inch, produced were replicas
with regard to the branding of many records of
both sizes which his company so purchased, and
which were impressed with the words 'Zono-
phone records, the National Gramophone Cor-
poration,' some with and some without the words
Universal Talking Machine Co. The National
Gramophone Co. was an American company, and
at the date of the said purchase had been appar-
ently acquired by the Universal Talking Ma-
chine Co. of America. as was evident by the use
of the sub -title of the said company. The Uni-
versal Talking Machine Co.; who, as he stated,
w ere the manutacturers of the said records, and
who impressed the word gramophone on the rec-
ords they manufactured, to the best of his knowl-
edge were competing with the Gramophone Co.
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The new fist of Columbia Grand
Opera records is going to give a ncw
point to the whole record market.

Columbia Phonograph Co., Tribune Building, New York.

ani- its sister companies. Numerous records of
the same brand were largely dealt with in this
country.

Mr. Walter, of counsel, said the words "Na-
tional Gramophone Corporation" had been cov-
ered over. They were American, and had warn-
ings about American patents on the back of
them.

Witness said he had one without any pattern
numbers on. It was handed to Mr. Walter. It
had on the back, "Conditions of lease. This
record is leased upon the express condition that
it shall not be copied or duplicated, and that the
full rights of property and possession immedi-
ately revert to the Universal Talking Machine
Co. ul:on breach of the above contract."

By the Judge-It was an American system,
but he did not think it was on the Gramophone
Co.'s records. It was on the Columbia and Edi-
son.

Cross-examined by Mr. Walter-He believed
the Universal Talking Machine Co. were dealing
in this country. He knew they were certainly
manufacturers of Zonophone records. They
were manufactured in America. Nearly all th(
records made in America were of American
manufacture. The Zonophone Co. or the Univer-
sal Talking Machine Co. was a company which
was in all countries. They bought them in
London from C. & J. Ullman, who were their
agents. He did not know if the Gramophone Co.
had exclusive rights in this country. He was
speaking of the Universal Talking Machine Co.

Justice Parker-It was in 1903 that is men-
tioned here, and I think the patent was in 1887.

Witness-I bought tbese records in 1903.
Mr. Walter-An American patent lasts 18

(sic) years.
Justice Parker-I was thinking of the Ber-

liner patent. Was not that in 1887?
Mr. Walter-Yes; that patent expired in 1901.
Justice Parker-Yes; then they would bave

no exclusive right in this country?
Mr. Walter-Not at all. It was a matter of

private dealing. Tbese questions were not put
to Mr. Williams.

Justice Parker, at the close, said that in view
of the importance of the case he would reserve
his decision.

Mr. Sargant, for the Board of Trade, in oppos-
ing the application, said that this powerful
Gramophone Co., with its large capital, had .un-

doubtedly deribei a kely s. t it.ielt to - work to
change the meaning of the word "gramoplione
and appropriate it tor its own purpose from the
English language.

At the close of Mr. Walters' summing up
speech for the Gramophone Co. his lordship ex-
pressed the view that, on the trade part of tbe
evidence, the company had a good case. What
rather bothered him (his lordship) was this:
It seemed to him that while the company had
been, on the one hand, impressing upon the trade
that the company had got a monopoly in a trade
mark to distinguish their goods; on tbe other
hand, the company had been admitting to the
public, and telling them in quite strict language,
tbat the word "gramophone- was an instrument,
and the two things combined might enable the
company to get a monopoly.

As stated on page 19, Mr. Justice Parker de-
cided against the Gramophone Co.

F. L. DYER DISCUSSES COPYRIGHT.

President of the National Phonograph Co.

Writes an Illuminative Letter to Board of
Trade Which Is Making a Report on Amend-
ing England's Existing Copyright Law.

(Special to The Talking Machine Vorld.)
London, Eng., July 2, 1910.

The Board of Trade, which is making a re-
port on the question of copyright, is in receipt
of the following interesting and illuminative
communication from Frank L. Dyer, of the Na-
tional Phonograph Co., Orange, N. J., which is
published through the courtesy of the secretary:

Sir: The attempts which are now being made
to amend the existing copyright law so as to
extend the protection of musical copyrights to
talking machine records and perforated music
rolls are of vital interest to the phonograph and
other manufacturers whose output is to be af-
fected by the proposed changes. The Berlin
Conference recommended this extension of copy-
right protection, and if our interests are prop-
erly safeguarded we should welcome and sup-
port whatever recommendations the committee
may make to His Majesty's Government. It is
to be remembered, however, that the proposed
new right which is to be granted by statute
never before existed in this country, it is the
creation of a' new class of property, and it is

to Le created at the expense of industries wbich
have developed along certain narrow lines and
in whicb millions of pounds have been in-
vested. The phonograph industry is now about
twenty years old, and since its very birth phone-
giaph records have been made of the current
popular music, so that users of the phonograph
have been kept in touch with the various musi-
cal publications as tbey came out, just as readers
of newspapers are kept in touch with items ot.
current news interest.

The pbonograph business, in fact, bears a
much closer analogy to the newspaper business
than to the music publishing business. Phono-
graphs are of many types, some using cylinders
of various diameters, and others discs, but no
matter what kind of machine a user might nave
he has heretofore always been able to obtain for.
use with his machine the record of any current
popular musical work. To materially change
the situation-to say to the phonograph manu-
facturers that they shall not use current music
as it may be published, or to so modify the
law that one favored manufacturer might be
able to monopolize the best part of musical com-
positions to the exclusion of his competitors-
would work a very great hardship on these in-
dustries, which have been permitted to develop
a'ong this particular line and under the protec-
tion of law. Not only have the industries been
permitted to develop along this line, but they
have actually been importuned to so develop by
the music publishers themselves, who, almost
without exception in the past, have been only
too glad to permit the phonograph manufactur-
ers to use their sheet music and thereby make
it popular. If the law had always been broad
enough to include and be infringed by the pub-
lication of phonograph records, it is clear that
the various talking machine manufacturers, in
electing to develop their business along this par-
ticular channel, would have done so at their
peril; but such has not been the law, and, as we
have said, this particular development has taken
place in a perfectly valid and lawful manner.

Evidence has been presented to the committee
showing that attempts have been made on the
part of one powerful manufacturer to monopo-
lize a large part of the musical compositions by
contracts with various important publishers; a
similar attempt was made in the United States,
and the recent law in that country was therefore
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so drawn as to protect the talking machine man-
ufacturers from the evil consequences of monop-
olization, by a system of compulsory licence.
Whether 'the committee may or may not be
satisfied with the sufficiency of the evidence on
this point, the fact cannot be denied that such
a scheme would not be very difficult to carry
into effect. A compulsory license is not repug-
nant to British institutions; but is included both
in the British and Canadian patent laws. The
musical composers ought not to object to it, be-
cause they will derive a substantial income by
the award to them by the Government of a
newly created property right. The manufactur-
ers, on the other hand, are vitally interested in
the question of compulsory licenses, because
otherwise there is grave danger of their indus-
tries being irreparably injured.

The necessity for a provision for compulsory
license being recognized, the question of the
amount of the royalty arises. lu the statement
of May 20, 1909, presented to the committee by
the Gramophone Co., Limited, with practically
all of which we fully agree, it is suggested that
the amount of the royalty should be ld. for each
record. Such a royalty can be readily paid by
the Gramophone Company, whose records sell
from 2s. or more up to 12s. or more, but in the
case of Edison records, which sell for ls., the
royalty is prohibitive. These Edison records sell
to the public for Is., but they are sold to factors
for 6d. The actual cost of the records, includ-
ing the expense of the artist employed, material
used, making molds, obtaining copies therefrom,
with advertising, selling and other expenses, is
not far from 5d., so that a tax of ld. per record
would be equivalent to a tax of 100 per cent. on
the manufacturers' profit. A tax of yid. per
record would be equivalent in the case of Edison
records to 25 per cent. of the manufacturer's net
profit. We see no reason why this tax should
not be increased in the case of records selling
for higher prices either proportionately or on a
maximum and minimum sliding scale.

The United States law provides that the

royalty of 2 cents or ld. per record shall be
paid on all records manufactured embodying copy-
righted music, whether sold by the manufacturer
or not. This was obviously on oversight on
the part of the American lawmakers, due to
the fact that the American Copyright Bill was
passed through Congress in the evening of
March 3, 1909, a few hours before adjournment
on the following day at noon. Undoubtedly this
error will be corrected at the next regular ses-
sion commencing next December, because it is
now recognized to be a most harsh and unusual
provision, since all manufacturers carry very
large stocks of records in anticipation of sales
which frequently never materialize, and a con-
siierable portion of which are consigned to the
:scrap -heap.

We would respectfully submit that there
should also be a provision in the law to pro-
vide for records which, although sold to factors
or dealers, are later -returned to the manufactur-
ers as being unsalable, and for which full allow-
ance has to be made, because it is obviously un-
fair to require the manufacturers to pay royal-
ties on records which they are forced to take
back. It has been found in practice, so far as
the National Phonograph Co., Limited, is con-
cernesi, that these returned records amount to
10 per cent. of the total sales, and a fair ar-
angement, therefore, would be to require manu-

facturers to account monthly to the copyright
owners for 90 per cent. of the royalties payable
to them, the balance, if any, being adjusted an-
nually.

We are heartily in favor of the suggestion
which has been made to the committee of in-
cluding in the proposed law a provision for
copyrighting the phonograph records themselves,
so far as they may evidence originality in pro-
duction or special artistic quality. Such a pro-
vision in the law would put a stop to the piracy
of records by unscrupulous and dishonest per-
sons who might thereby seek to evade the pay-
ment of royalty.

With these suggestions, so far as our interests

are concerned, we believe the new copyright act
would represent a fair and reasonable compro-
mise between necessarily conflicting interests,
which on our side are in the nature of vested
rights. NATIONAL PHONOGRAPH CO.,

FRANK L. DYER, President.

INCREASE DUTY ON SAPPHIRES.
National Phonograph Co. Appeal Against In-

crease of Duty from 10 to 50 Per Cent.

A contention has arisen over the dutiable
value of sapphires as used for the stylus or re-
producing point on cylinder records, and also on
discs with the vertical cut. The special case in
point is the importation of a lot of sapphires
from England by the National Phonograph Co.
Heretofore they have been coming in on a 10
Per cent. basis, according to paragraph 449 of
Schedule N. The customs officials recently rev -
appraised the sapphires and classified them un-
der paragraph 112 of Schedule B, which pro-
vides a duty of 50 per cent. The case is now
before the Board of Appraisers on Appeal. The
importers claim the sapphires should be assessed
at the rate of 45 per cent, ad valorem, according
to paragraph 468 of the tariff law, which says
that "phonographs, gramophones, graphophones
and similar articles and parts thereof, 45 per
cent." Among the expert witnesses heard early
this week in behalf of the National Phonograph
Co., was Fred Lee, of Fred Lee & Co., jewel and
watch manufacturers, Coventry, England.

INCREASE CAPITAL STOCK.

The Knoxville Typewriter and Phonograph Co.,
Knoxville. Tenn., have had their charter
amended increasing their capital stock from $50,-
000 to $113,000.

Anyone can write a long advertisement, but
to write a short one and have it effective, that's
another story.
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With the Columbia DISC line you
can't be "in wrong"; with the Columbia
CYLINDER line you can't be "in wrong";
with BOTH you are "in right" and no
mistake.

Columbia Phonograph Co., Tribune Building, New York.

TRADE NOTES FROM BOSTON.
Business Showing for the Past Six Months

Most Satisfactory-Big Sale of Cheap Ma-
chines to Campers-Geo. W. Lyle's Splendid
Report-Live Edison Dealers in Lynn-Dit-
son's Handsome Victro!a Display-Boston
Cycle and Sundry Co. Progress.

(Special to The Talking Machine World.)
Boston, Mass., July 8, 1910.

For the six months ending June 30 the writer
has yet to find a discouraging expression. Talk-
ing machine business on the jobbing end has in-
creased materially, with everybody ahead of last
year, while with the retail distributers similar
conditions exist. With the jobbers you hear an
occasional complaint about collections, one in
particular being quite popular, and that is: "I
have just purchased an automobile and I can't
pay my bill now." The puzzle confronting the
jobbers is why they should buy motor ears
for the dealers. Retail collections have been ex-
cellent, and have been maintained so by persist-
ent efforts.

The feature of the past month in retail circles
has been the tremendous sale of the cheaper
styles of talking machines, which are extremely
popular with summer home owners, campers and
pleasure seekers. Records have been included
in this rush, and, altogether, a gratifying amount
of business was transacted both during the past
month and for the six months period ending the
30th ultimo.

At this writing General Manager E. F. Taft,
of the Eastern Talking Machine Co., Edison and
Victor jobbers, is answering the convention bell
at Atlantic City. He may push a few other bells
there (for ice water), and for a combination
business and pleasure trip it will be his best
journey. On his return he will spend a week
in the Maine woods with a party of friends.

H. R. Skelton, minister plenipotentiary of the
National Phonograph Co., has been in and around
Boston for the past several weeks calling on the
trade. He is on a "fine tooth comb" trip, and
before returning will cover nearly every point
in this field. Mr. Skelton is a very popular figure
with the talking machine fraternity, and is al-
ways welcome.

Manager Holmes, of the talking machine de-
partment of the Jordan, Marsh Co., attests a very
substantial June -July business, which has grown
considerably since he undertook the management.

A most distinguished visitor to Boston recently
was George W. Lyle, general manager of the
Columbia Phonograph Co., New York and else-
where. Mr. Lyle was accompanied by Mr. Sheble,
manager of the Bridgeport factory, and together
they spent several days in consultation with
Manager Arthur Erisman, of the Boston head-
quarters. Mr. Lyle expressed himself to The
World correspondent as being very much pleased
at the rapid growth and importance of the talk-
ing machine industry, and particularly of the
part that the products of the Columbia Co. are
taking. "Late Columbia developments-the Gra-
fonola and the Mignon-are epoch makers in the
field. Both these models alone have caused an

inrush of business and new agencies that have
been phenomenal, and we look to a still larger
growth with the ensuing few months. For busi-
ness at large, indications point to vigorous activ-
ity, and 1910 will prove a very profitable year
with Columbia distributers, I am positive," added
Mr. Lyle.

Here are two live Lynn Edison dealers that
are making money with the Edison line: H. M.
Curtis, of 60 Andrew street, and G. W. Lord Co.,
of 34 Central square. Both are Edison enthusi-
asts and mighty fine fellows, the usual combina-
tion.

Thomas F. Nally, manager of the Edison de-
partment of D. B. H. Power, 51 Central square,
Lynn, reports a good retail trade.

Mr. Haines, manager of Nelson's department
stores in Lowell, was a visitor here last week.
Nelson's stores are exclusive Columbia dealers,
and in several cities the furniture and Columbia
lines occupy the same floor space, but they make
more money qn the Columbia phonographs than
they do on the furniture. That's rather a signifi-
cant statement, and is worth thinking over!

HEADQUARTERS EASTERN TALKING MACHINE CO

Arthur Erisman, manager of the Boston Col
umbia offices and warerooms, reports a strong
machine and record demand, a great deal in ex-
cess of any past June -July. They have also
added a number of new exclusive agencies.

Senator Henry Cabot Lodge may expect an in-
terview soon from Fisher Bros., 34 Munroe street,
Lynn, who will bring with them one of the new
Edison Residence Dictation machines, just in-
troduced. There are a number of prominent
people at Nahant who are interested in this Edi-
son machine, and a good sized business ought
to be booked.

A very handsome display is seen by pedes-
trians who pass the windows of the Oliver Ditson
Co. It consists of four Victrolas in Circassian
walnut, early English, Flemish and fumed oak,
and Manager Winkleman asserts that the elabo-
rateness of this showing has been prolific of
many sales. The Ditson Co. always possess a
stock of at least one of each of the different
woods, including the eight finishes of quartered
oak, Circassian walnut and Santo Domingo ma-
hogany.

Charles R. Cooper, head of the Edison jobbing
and retail talking machine department of the
Boston Cycle & Sundry Co., states that trade is
very good for this season of the year. As an-
nounced heretofore, one of the reasons for this
exceptional rush is their "$pecial $ummer $erv-
ice," to which he has devoted a lot of time, with
an aim of giving the trade sort of a specialized
service, one, as the first letter of each word in
the phrase indicates, that will mean $$$ to the
dealer. Mr. Cooper regrets that the present con-
ditions won't permit his attending the conven-
tion.

F. K. Dolbeer was one of the big trade visitors
in Boston last month.

M. Steinert & Sons Co., Victor jobbers, advance
nothing but prosperity when it relates to busi-
ness conditions. This applies to wholesale and
retail trade, the latter being purely local. Her-
bert L. Royer, the manager, is with the brethren
at Atlantic City, so the City of Steinert is with-
out a Mayor.

Samuel Katz, operating the Conclave Phono-
graph Co., has taken on the jobbing agency for
Zonophone goods, it is understood. He will
also feature them liberally in his two retail
stores.

On this page will be seen the "summer garb"
of the Eastern Talking Machine Co., jobbers of
Victor and Edison machines. This is one of the
most atractive buildings in the city, and with the
new awnings, electric bulb signs and other mod-
ern features of store -policy makes the Eastern
spot a credit to Boston. It is a "live" concern,
managed by a "live" man.

The Conclave Phonograph Co., at 199 Tremont
street, recently opened with the three lines-
Columbia, Edison and Victor-has been discon-
tinued, and no attempt will be made to further
their business in that field. Two reports are of-
fered as to "why." One that the Victor and Edi-
son companies, believing that the territory had
sufficient representation now, requested the move,



THE TALKING MACHINE WORLD. 25

The Fibre Needle
THE NEEDLE OF

Tone ! Quality !! Elegance !!!
1N D

Perpetual Enjoyment

For the Talking Machine
It has made:

FRIENDS vs. ENEMIES

SATISFACTION vs. DISCONTENT

ENTHUSIASM vs. INDIFFERENCE

For the Wise Dealer
IT MAKES THOUSANDS OF FRIENDS AND

Thousands of Dollars

"B. & H." FIBRE MFG. CO.
33 and 35 W. Kinzie Street, Chicago, Ill.



26 TI I E TALKING MACHINE WORLD.
and the other is that the Hotel Touraine objected
to the "noise," and offered a sum of money for
its abolition. Take your choice; it's gratis!

F. T. White, of the Victor department of Henry
F. Miller & Son Piano Co., was married recently
They passed their honeymoon at Atlantic City.

F. B. Emerson, of Chelsea, is an enthusiastic
Edison dealer, having adequate quarters for the
best promotion of Edison machines.

One of the New England dealers visiting Bos-
ton recently was Mr. Stone, of Berwick, Me., who
is a hustling Edison dealer. Mr. Stone gladdened
the hearts of the Boston jobbing trade by leav-
ing some substantial orders for his extensive
summer trade.

Henry Siegel Co.'s talking machine department
is now managed by Mr. Bennett, buyer for the
sporting goods end. This concern features
Columbia products.

F. W. Peabody Co., of Haverhill, are becoming
quite a factor in the talking machine world, and
are selling a large amount of Edison goods.
Cliff Poor, manager of the company, expresses
himself as very pleased with past results, and is
aiming for a still greater future. Joseph McFar-
lane is now manager of the talking machine de-
partment, being formerly associated with M.
Steinert Sons.

The Eastern Talking Machine Associates had
a pleasant field day on the 17th of June, with a
trip to Providence, ball game, athletic stunts and
other joys. As announced in the last issue, the
winning ball team was the Edisons, who trimmed
the Victors 9 to 3. Even the right field mascot
of the Victors didn't save the day, who was none
other than General Manager E. F. Taft. The
Associates are very grateful to the management
for their hospitality, through whose means it
was possible to have so enjoyable a day.

SOME SUMMER HINTS.

Is your store going to be cool and comfortable
this summer, so that people will hate to leave it
on a hot day, or is it going to be close and stuffy?

S. F. HYMAN GETS BIG FEE.
Judge Keogh Signed Order on July 7 Directing

Payment of $32,204.66.

Justice Keogh, of the Supreme Court of West-
chester County, N. Y., holding court at White
Plains on July 7, signed an order directing the
Empire Trust Co. of New York City to pay to
Samuel F. Hyman, a lawyer, $32,204.66 .as legal.
fees. The money is on deposit with the com-
pany to the credit of John C. Tomlinson, Jr., as
trustee. Mr. Tomlinson at one time was an offi-
cer and counsel for the New York Phonograph
Co., of the same city, but now defunct. A suit
to define and enforce certain contract rights was
brought by the concern against the National
Phonograph Co., Orange, N. J., which dragged
along in the United States Court for nearly ten
years.

Hyman, also an attorney for the New York
Phonograph Co., commenced a suit for the same
purpose, in the State courts, and every decision
rendered was adverse to his contention. A part
of his case included action against every Edison
jobber and dealer in the State, with S. B.
Davega, of the S. B. Davega Co., New York, as
nominal defendant, the National Co. taking care
of the legal end. When the Circuit Court of
Appeals of the United States, second circuit, up-
held the suit of the complainants the suits were
settled by the latter without Hyman's knowl-
edge. He then entered a claim for his law ser-
vices for $131,625 and sought to enforce it
through the courts. After many hearings, it was
found finally that the only money available was
the above sum, which the court now directs to
be paid to Hyman.

SCHAAD VISITS VICTOR CO.

H. B. Selland, with the Aeolian Co., returned
to New York late last week after a two days'
visit at the plant of the Victor Talking Machine
Co., Camden, N. J. Speaking of lc, Mr. Schaad
said:

"I went over from New York with Arthur D.
Geissler. of the Talking Machine Co., Chicago,
and, in company with his father, Louis F. Geiss-
ler, general manager of the Victor Co., I had the
pleasure of going over the plant. I certainly
appreciated the organization that has built up
and conducts such a wonderful business, and
Louis F. Geissler is the presiding genius. No, I
did not attend the jobbers' convention in Atlantic
City. I did not meet Mr. Johnson, the president,
as he is in Europe.

McMENIMEN'S GREAT TRIP.

Wi.l Visit Every City of Importance in the
United States and Canada on Behalf of the
Music Master Horn.

H. N. McMenimen, general manager of Sheip
& Vandegrift. Inc., manufacturers of the Music
Master horn, leaves on August 1 for a visit to
every important city in the United States and
Canada. He will journey southward and around
to the Pacific Coast. thence up to Canada, visit-
ing the trade of Canada and British Columbia,
and returning through the Central West. This
will be cne of the greatest trips ever under-
taken in behalf of the Music Master horn, and,
in view of the merits of the goods he is ex-
ploiting and his own personal popularity, re-
sults of a most satisfactory nature are bound to
accrue.

At the recent show of the Royal Ulster Agri-
cultural Association, held at Belfast, Ireland,
Thomas Edens Osborne, the enterprising talking
machine dealer of that city, had the pleasure of
dictating a speech concerning the merits of
"Fedol" which was reproduced through the Edi-
son Standard phonograph fitted with Cygnet
horn. This particular novelty in advertising
proved to be most effective and was much talked
about among the thousands of visitors. Mr. Os-
borne has very aptly described the phonograph
not merely as an "automatic salesman," but a
"mechanical orator."
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Fourth Annual Convention
of the

National Association of Talking Machine Jobbers
Atlantic City, N. J., July 5, 6, 7, 1910

The fourth annual convention of the National
Association of Talking Machine Jobbers opened
at the Chalfonte, Atlantic City, N. J., July 5, the
first session being called at 2.30 p. m. Owing to
the fact that the opening day had been preceded
by practically a three-day holiday, a large num-
ber of the jabbers and their wives and families
arrived on Saturday and made the occasion one
of combined business and pleasure by s, ending
almost a week at this popular resort.

There were in attendance 178 representatives
from 85 houses throughout the trade, showing
the widespread interest in the organization. We
may say that representatives were present from
Winnipeg, Canada, and from Houston, Tex., and
all intermediate territories.

The association, however, is practically com-
posed of Edison grid Victor jobbers, and a close
analysis of the personnel of the association will
show that no member was present save that he
was affiliated with either the Edison or Victor
companies, so that the association as it stands
to -day- is composed of the men who represent
the interests of the Edison and Victor houses.

As this was the third time the association
had met in convention in Atlantic City, the
members were perfectly at home both with the
location itself and their associates, and as a re-
sult the social side of the convention was de-
cidedly prominent.

Each morning saw the majority of the talk-
ing machine jobbers and members of their party
disporting themselves in the sup f or enjoying
the pleasures of, ocean sailing. The sessions
took up the afternoons, while immediately after
dinner there was a general exodus from the Chal-
fonte for the various piers, where dancing and
diversions were indulged in. As the midnight
hour approached the various parties assembled
at Old Vienna and other similar Bohemian re-
sorts, where they joined heartily in the general
reign of joyousness. At Old Vienna the talking
machine men owned the balcony each evening,
and suspended over their heads was the word
Victor in electric lights.

On Thursday morning, of course, there was
nothing that could interfere with the attendance
of all upon the much -heralded ball game at the
Atlantic City Ball Park, where the West won
over the East by one run.' The fans were nu-
merous and in excellent voice, and got excited
over every hit and run.

The jobbers were fortunate in being at this
resort during a part of the aviation meet, when
Curtiss, Hamilton and other "bird -men" did hair-
raising stunts with aeroplanes to the edification
of the Boardwalk crowds. It took only the cry
"Curtiss is flying" to empty the meeting room
and cause a grand rush for the boardwalk.
From a social viewpoint the convention remind-
ed one of a party of close friends meeting again
after a year's separation and doing their best
tc make the occasion a memorable one.

OPENING SESSICN ON TUESDAY.
The opening session of the convention was

called to order at 2.30 p. m. Tuesday. and it
was found that a large proportion of the mem-
hers of the association were in attendance.
President Perry B. Whitsit :stated that while he
was decidedly pleased at the progress made by
the association during the past year he had not
prepared a formal report to present at the con-

vention in view of the fact that the points he
would emphasize appeared in full in the reports
of the secretary and treasurer. Secretary J. C.
Roush then presented his report, which was as
follows:

Secretary J. C. Roush's Report.
Gentlemen of the Jury-I am about to make

a report.
The secretaryship of such an association as

this calls for a little more versatility than is
usually found in the ordinary and average sec-
retary.

In the first place, this association is an un-
usual affair, and it would quite naturally fol-
low that unusual conditions prevail, especially
in the secretary's office.

During the past year numerous occasions
have arisen wherein it seemed that the secre-
tary was not only to act in his official capacity,
hut, in addition, render the services of official

I.. 111 Ell N. TREAS. T. C. ROUSII. SEC.
.1. N. BLACK MA N. VICE-PRES. P. B. WHETS1T. PRES.

hypnotist, clairvoyant, seer, pror het, spiritual
advisor, sheriff and, office boy. I do not want
to be construed as complaining, but in review-
ing the woeful needs and necessities of our or-
ganization, and the summing up of the available
facilities, I have many times come to the con-
clusion that if it was done-and it must be done
-that the only way was to "Let George do it."

Understand again that I am not suffering
from the summer complaint, but speak as an ob-
serving man would from a standpoint unusually
close to the association. Perhaps no member
has equal advantages in seeiug the wants
and needs of our organization. And I know
that no one of us feels a more personal conscien-
tious regard for our future than I.

Apologizingly, I will say that the method in
this mild form of madness is my extreme am -
'Aim and whole -soul desire to not only do my

full apportionment of secretaryship, but to see
that, by suggestion to those who are less favor-
ably situated with the exact work, they co-
operate each with the other in every way.

As more sorrow is expressed in a good place
from the loss of one soul than joy is exhibited
over a hunCred found, it is quite natural that
we, as a body, should consider more closely our
omissions than commissions; bring to bear
more closely our applied efforts on what is to
be done this coming year. While, with all pos-
sible jubilancy, we review with satisfaction the
various accomplishments of our past three
years, we are specifically here to arrange plans
and specifications for future accomplishments.

Incidental to this, it is necessary that I read
my report, so let's get it off our hands as quick-
ly as possible.

It is no small satisfaction to say that we now
have, July 1, 117 members.

During the past year there have been three
executive meetings, upon call of President
Perry B. \Vnitsit. At the Pittsburg meeting,
September 19, last year, at the offices of the
Staneard Talking Machine Co., the following
committees were appointed:

Press Committee-J. N. Blackman, L. C. Wis-
well, B. F. Pierce, Ben Lee Crew, A. G. McCar-
thy and E. F. Taft.

Grievance Committee-E. F. Taft, H. H.
Blish, and J. F. Bowers.

Resolution Committee-Louis Buehn, Rudolph
Wurlitzer and Lawrence McGreal.

Membership Committee-J. C. Roush; balance
of committee to be selected by the president and
Mr. Roush.

The second meeting of the Executive Commit-
tee was a special meeting, held in Philadelphia.
February 5, upon a special call by the president.
This meeting was deemed expedient by way of
taking up, without delay, the matter of the im-
mediate exchange proposition with the Victor
Co.

There were present at this meeting Perry B.
\Vhitsit, Louis Buehn, J. N. Blackman, L. C.
Wiswell (for J. F. Bowers), and J. C. Roush.

The third and last executive meeting was
held at the offices of the Perry B. \Vhitsit Co.,
Columbus, April 17, at which every member of
the executive committee was present.

At this meeting a special commitLe, composed
of J. N. Backman, Louis Buehn, E. F. Taft and
Lawrence Lucker, was appointed to call on the
Victor Co., on their way East, and ask that they
discontinue the practice of calling attention to
the new system of making records, etc., and
also take up the matter of obsolete cut-out rec-
ords, of which there are about 50,000 outstand-
ing among the various jobbers. Also, to point
out to the two factories the advisability of al-
lowing the jobber to return his cut-out records
thirty days in advance of the dealer, in order
that he may have his stock filled in by the time
the dealer's returns begin to come in. Also the
subject of sending out the special "hits" starting
where they are popular in the East, and gradu-
ally working West.

The real object of our association is known
to us all. We are organized for a specific pur-
rcse-that of bettering our trade conditions,
more firmly and harmoniously co-operating in
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our work, more thoroughly and expeditiously
transacting our business.

In union there is always strength, and now
that we have become united, some results should
show for the effort.

That we are strong and increasing in strength
is fully evidenced by the work accomplished
during the past year.

Tersely summing this up, it is as follows:
The recalling of all 8 -inch Victor records at

full price.
The Victor renumbering system, which is

working out to the entire satisfaction of every
jobber.

The granting of sixty days' time to jobbers on
last Victor exchange in which to purchase suffi-
cient records to balance the cut-out returns. On
future Victor exchanges the jobber will be al-
lowed to return his cut-out records thirty days
in advance of the dealer, and will not be com-
pelled to order the same serial number of re-
numbered records as he returns.

The promise of recalling shortly all obsolete
cut-out records that were not included ,n the
various exchanges.

The promise by both factories to meet with
the insurance companies toward the adjustment
of partial losses by fire and water, and replac-
ing the jobbers' stock, record for record and

greatly abused in the past two years, it being
known that a great many dealers are in the
habit of allowing full price for old obsolete
types of machines, in exchange for better ones.

At our suggestion the National Phonograph
Co. has agreed to devise some plan whereby
a certain allowance can only be made for very
old -type machines, a better allowance for the
gate type, and full price for all machines of the
newest type in good condition, bought within,
say, six months of time of exchange.

This matter has also been brought to the at-
tentioa of the Victor Co., but no reply received.

Another very important matter is the recent
announcement of the National Phonograph Co.
concerning the revision of their exchange plans.
As this has been very recent, nothing has been
done other than to merely call the attention of
the factory to the injustice of this exchange,
and asking them to take it up with us at the
open meeting.

At a recent date it was unanimously decided
by the executive committee to take a mail vote
on the advisability of requesting both factories
to limit the jobbers to only one or two sets of
sample records, which were to be played oven
only in his place of business and not allowed
to be either sent out by freight or express, or
carried by the road men. Up to date the secre-

A GROUP OF CONVENTIONERS AFTER A "DIP."

machine for machine, and then adjusting same
with the insurance companies.

A new financial statement blank has been
carefully compiled, being as concise as possible,
and may be secured from the secretary at a
nominal cost.

There has been a change made in the semi-
annual delinquent report, classifying the vari-
ous dealers by State, as well as alphabetically,
and which is revised completely every six
months.

Another very important-in fact, the most im-
portant-matter which the association has ac-
complished, is the securing of the promise from
the National Phonograph Co. in regard to "dead
beat" dealers.

The arrangement is that if a dealer has been
reported by three or more members of the asso-
ciation, the secretary is to write each jobber
reporting said dealer, getting the amount of the
account, when sold, and what steps he has
taken to collect same. This data from the three
or more jobbers will be sent by the secretary to
the factory, and the factory will then notify the
dealer that he has thirty days in which to
make good. If at the end of that time he has
not made some satisfactory -arrangements with
the jobbers whom he owes, he is to be sus-
pended.

This matter has also been taken up with the
Victor Co., under date of June 9, but as yet we
have secured no decided answer.

Another matter that has been taken up is the
allowance in the exchange of old -type machines.
The second-hand license proposition has been

tary has received 107 replies, 97 of which were
in favor of abolishing the present system of
carrying samples, and ten against said plan.

The request for a vote was mailed, not only
to the members of the association, but to every
jobber in the United States and Canada.

Right here is my opportunity to say it to
your face. To bear out my contention that the
tendency has been on some points and in some
quarters on the "Let George do it" plan, 1 am
going to say that the secretary of the associa-
tion needs your better support in replying
promptly to his communications. On even the
munificent salary received by the secretary it
is impossible to attempt the carrying out of the
almost endless chain of letters in endeavoring
to get members to merely write on a postcard
"Yes" or "No," when certain questions are, put
up to them that require a vote. It seems to
have been harder to secure from certain mem-
bers a mere wave of 'their hand than it would
be to collect a matter of $100 or more, and yet
the request could have been granted by about
the same effort and labor as the signing of a
check. Some members received no less than six
communications asking them to reply, voting
either "Yes" or "No." It is quite possible that
some of these members have replied, but that
their answer has been routed over the Erie and
will ai rive in due course of time. This in-
volves, on the part of the secretary, an immense
amount of extra and unnecessary work, to say
nothing of the expense. The secretary would
personally prefer to ray the expense part out
of his own pocket rather than do the work, and

with your knowledge of his fondness for the
filthy lucre, you can see that these superim-
posed and arduous duties must be something
beyond the ordinary. Silence does not give con-
sent-it is just as important to know that the
member does not care to vote as it is that he
votes either for or against the proposition. Here
is a grand good chance for the secretary to
soldier on his work, and if he was built of a
mean character he might also stuff the ballot
box and twist the returns, but while we are a
politic concern, it is our religion and creed
that nothing which savors of politics shall enter
our royal domain.

1 notice that several feet are wiggling like
their corns hurt-if the shoe fits, don't let a
penny postal card stand between you and a
clean conscience-next time.

Does it pay to attend our annual meeting?
I would much p refer to ask this question now

tban four days later-now that you are all
fresh and green from the country, full of ex-
uberance, life and anticipation. The future is
all a blank and we have great ideas about the
pleasure and fun and amusement ahead of us,
say nothing about the many important business
matters of which we shall dispose.

Ella Wheeler Wilcox 'was once written by a
young lady subscriber to a paper to which she
contributed, asking whether or not she advised
a young lady to wear corsets. Ella replied, "By
all means, yes-it's such a pleasure to get them
off."

By all means we should come to the conven-
tion-it's such a pleasure to get back home.

The convention last year proved conclusively
that it pays every jobber to attend our annual
meeting. It not only brings us closer together
on a friendly business basis, but it promotes
that underlying business asset, good feeling,
fellowship and friendly co -o, eration.

The writer belongs to the Elks and the Chris-
tian Endeavor, and has thought of joining the
Eagles (has been rejected from the Moose Club),
and can honestly state that his connection with
the Jobbers' Association has, in a friendly, so-
cial way, the preference. During the past year
he has made friendships from practically coast
to coast, the result of acquaintances formed at
the convention. This applies to every member
that attended our last year's meet, and has
proven of immense benefit to every individual.

It is a well-known fact among us that the
policy of this association is one rather of sug-
gestion than compulsion-that we choose and
adopt the position of hypnotists rather than
have the slightest tainted suspicion that we
have formed a jobbers' trust.

In the first place, we all know that for politic
reasons this is the best attitude to assume, and
from our early Sunday -school training we know
it is the best.

We have not on record a single example of
where we have the or have antagonized
or made any attempt to subjugate anyone with
whom we disagreed on business lines. Our
every attained point has been on the basis of a
plea or request, and our "Come, let us reason
together" spirit has been amicably accepted in
every quarter. Both factories have received us
with kindest attention, and we know, to a cer-
tainty, that to -day we stand closer to the Vic-
tor and Edison 'companies than ever before.

Our association has also improved slightly in
moral tone, as there is only outstanding at pres-
ent $127.50 in unpaid dues.

For fear that some members in the future
may take advantage of this liberal statement, 1

will knock wood.* * * It is to be hoped that
you will not take any advantage of a generous
nature. In case there might be any misdirected,
strong-minded individual so tempted, 1 will state
that the secretary is on the best terms and in
the closest touch with one of the strongest col-
lection agencies in the country, with unlimited
service and a "frank" at his disposal. The
amount mentioned is the smallest the associa-
tion has ever had the painful necessity of charg-
ing to delinquents. It consists of the dues of
eleven members, one of whom owes the sum
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total of $37.50. Two are on the wrong side to
the extent of $15 each, and eight have back-
slidden to the amount of only $7.50. As I came
to the convention with the express and vowed
intention of collecting these delinquent amounts,
I will state that the secretary's room number
is -, and all communications containing re-
mittances will be acknowledged under seal,
marked "Personal" and with the least possible
publicity.

This is giving the backsliders the benefit of
arrangements, but the aforesaid mention of the
collection agency must not be forgotten. The
secretary intends going back to Pittsburg either
with his shield or on it.

With less effort than has been expended upon
the delinquents, the secretary has collected and
turned over to the treasurer $1,750 in dues.

In this connection it is well to state that the
expenses for the next year will be quite propor-
tionately less, as there are no old accounts to
meet and it will not be necessary for the in-
coming secretary to have so much printing done.
Very many of our printed forms are completed,
with enough on hand to supply the next year
or two. The item of the filing case will not be
necessary for some years to come, for the one
recently purchased will be available for quite a
period.

For the benefit of the newer members, and to
refresh the memories of the older, and for those
who are otherwise not thoroughly in touch with
the work of this organization, I wilt say that all
matters of importance should be sent direct to
the secretary, as through him they will be
brought most expeditiously before the executive
committee. This committee consists of the
president, vice-president, secretary, treasurer
and five members, making all told a body of
nine. The five members are chosen to represent,
as widely as possible, the different sections of
the country. They are representative jobbers
in every sense of the word, their qualified re-
quirements being no more a matter relating to
Dun's or Bradstreet's than the Blue Book. The
avowed personnel of this executive committee
must be up-to-date, progressive, active, enthusi-
astic and devoted unquestionably to the inter-
ests of our association, for it practically repre-
sents our success. The committee meets three
times a year, on the call of the president, in a
central location, and all jobbers are not only
invited but requested to be present, as the meet-
ing is an entirely open one.

In executive session, the committee discusses
thoroughly the matters that have been presented
to it; a resolution is adopted and a mail vote

taken, if possible. If the matter be an urgent
one, and the time too short, the resolution is
scut direct to the factory concerned, either by
mail or in person, by members of a committee
appointed by the committee.

The secretary is the only paid officer, receiv-
ing a salary of $300 a year. Members of the
committee are allowed their mileage and berth
to and from the point of meeting only. Hotel
bills and other expenses are borne personally
IV the committee members.

The secretary extends his most hearty thanks
to the various members of the executive com-
mittee for their efforts and hearty co-operation
during the past year. The attendance at all
meetings has been good; at the last one the
entire nine members were present.

Supplementing all that the secretary has pre-
viously written and said regarding the ten mem-
bers and their delinquent dues, the secretary
will .announce, for a short time, a truce, which
will enable these delinquents to see him without
undue publicity, and to square their accounts.
I do not anticipate a rush so great that cannot
be accommodated between now and bedtime;
however, I may be mistaken. You know that
story about the country editor who !nserted a
little four -line notice which read something like
this: "Will that prominent business gentleman
who was seen through the window of his office
hugging his typewriter immediately pay his
subscription or stand exposure in our next
issue." Arriving at his office the next morn-
ing at 8 o'clock there were awaiting him 37 'de-
linquents with the money in their hands.

Treasurer Buehn's Report.
Next in order came the report of the Treas-

urer, Louis Buehn, which showed the financial
condition of the association to be better than
at any time in its history. The Membership
Committee, of which J. C. Roush is chairman,
had a very ple7sing report to make, as folloirs:

Report of Membership Committee.
The chairman of the membership committee

has less to do than the secretary. I feel sorry
for the secretary.

The secretary took so much of your valuable
time that we will make this report of the mem-
bership committee short and to the point. If a
personal canvass was made of all the talking
machine jobbers in the country, it is a safe pre-
diction that every one would approve of our
association, its course and its methods. But
we want more than approval-we want actual,
bona fide, warm-blooded, spirited members.

No small effort has been nut forth since our
last annual meet to secure recruits, and the

result might have been a great deal worse.
Twenty new converts announce their avowed

acceptance of the faith. Every one of these addi-
tional members represent an added personality
to the association, of which we should be justly
proud. Their names are as follows: Jas. I.
Lyons, Chicago, Ill.; Elyea-Austell Co., Atlanta,
Ga. ; Petmecky Supply Co., Austin, Tex.; Con-
solidated Music Co., Salt Lake City, Utah;
Knight -Campbell Music Co., Denver, Col.; W. A.
Myers, Williamsport, Pa.; Wulschner-Stewart
Music Co., Indianapolis, Ind.; A. Hospe Co.,
Omaha, Neb.; Chase & West, Des Moines, Ia.;
His Master's Voice Gramophone Co., Toronto,
Canada; Robt. C. Rodgers Co., Washington,
D. C.; Western Talking Machine Co., Winnipeg,
Canada; Smith Phonograph Co., Oklahoma City,
Okla; Cohen & Hughes, Baltimore, Md.; Price
Talking Machine Co., Newark, N. J.; Pacific
Phonograph Co., Oakland, Cal.; Putnam -Page
Co., Peoria, Ill.; Aeolian Co., St. Louis, Mo.;
Lit Bros., Philadelphia, Pa.

Into each life some rain must fall. It is with
keen regret that a report is necessary of the
following resignations, but our feelings may be
somewhat pacified when the reason of these
withdrawals is known. Boston Cycle & Sundry
Co., Boston, Mass., withdrew owing to their in-
tention of going out of the jobbing business as
soon as they can dispose of their stock. We
have also lost as members the following firms,
who have sold their talking machine jobbing
business: Mackie Piano Co., Rochester, N. Y.;
Flint & Brickett Co., Springfield, Mass.; For-
sythe & Davis, Kingston, N. Y.; P. Bacigalupi &
Sons, San Francisco, Cal.; Regina Music Co.,
New York City; Utica Cycle Co., Utica, N. Y.;
John F. Ellis & Co., Washington, D. C.; C. C.
Adams & Co., Peoria, Ill.; St. Louis Talking Ma-
chine Co., St. Louis, Mo.; Bruce & Brown,
Seattle, Wash.; Jones Piano Co., Des Moines, Ia.;
A. J. Pommer Co., Sacramento, Cal.

We have practically gained 19 new members,
as none have withdrawn for other than purely
business reasons. We have, at present, a mem-
bership of 117.

Outside of the fold there are, at the present
time, 57 jobbers. Of this number, 14 are
branches of jobbing houses who are now mem-
bers of the association, which leaves practically
43 live prospects.

During the past year at least ten letters, care-
fully prepared, have been sent to the non-mem-
bers, and the following State commissioners
have called personally and have written many
times to these 43 jobbers not included in the
membership: W. H. Ross & Son, Portland, Me.;
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E. F. Taft, Eastern Talking Machine Co., Bos-
ton, Mass.; Max Landay. Landav Bros., New
Yolk City; Mr. Silverman, Pardee -Ellenberger
Co., New Haven, Conn.; Edisonia Co., Newark,
N. J.; Dan O'Neil, C. J. Heppe Co., Philadelphia,
Pa.; J. Fisher, C. C. Mellor Co., Pittsburg, Pa.;
Carl Droop, E. F. Droop & Sons, Washington,
D. C.; Thos. Towell, Eclipse Musical Co., Cleve-
land, 0.; Montenegro-Rheim Co., Louisville,
Ky.; Ben Lee Crew, Phillips & Crew Co., At-
lanta, Ga.; W. H. Reynalds, Mobile, Ala.; C. C.
Koehring Bros., Indianapolis, Ind.; L. C. Wis-
well, Lyon & Healy, Chicago Ill; Max Strasburg,
Grinnell Bros., Detroit, Mich.; Lawrence Mc-
Greal, Milwaukee, Wis.; Lawrence Lucker,
Minneapolis, Minn.; H. H. Blish, Harger & Blish,
Des Moines, Ia.; Burton J. Pierce, J. W. Jenkins
Sons Co., Kansas City, Mo.; National Auto Fire
Alarm Co., New Orleans, La.; Houston Phono-
graph Co., Houston. Tex.; Ross P. Curtice Co.,
Lincoln, Neb.; Montana Phonograph Co., Hel-
ena, Mont.; Knight -Campbell Co., Denver, Col.;
Consolidated Music Co., Salt Lake City, Utah;
Southern Calhornia Music Co., Los Angeles,
Cal.; F. W. Graves, Graves Music Co., Portland,
Ore.; Eilers Piano House, Spokane, Wash.

Every member present must certainly feel the
duty involved upon him to use his influence on
any of these jobbers that might be thus brought
into our organization. If we act as a unit, and
without faltering or ceasing, sooner or later our
organization will number within its fold the
entire list of jobbers in the country. This is
surely coming. It is merely a matter of time,
and faithful work on the part of every member
is the way to bring it about at the earliest pos-
sible date. It is clearly the duty of every mem-
ber here to ask me, chairman of the member-
ship committee, atter this session, for a list of
the non-members. All 1 want is your request,
and I will mail from .Pittsburg a list complete.

No Grievances to Report.
The grievance committee, through Chairman

E. H. Taft, reported that, pleasing to say, there
had been no grievances reported during the 'year.

J. N. B:ackman's Report.
J. N. Blackman, chairman of the press com-

mittee, then made his report. He stated that the
committee had made special efforts to secure all
the publicity possible for the association with-
out conflicting with the factories. He particu-
larly mentioned the amount of space given to
association matters by The Talking Machine
World and th Music Trade Review, and ex-
pressed the appreciation of the committee of
Edward Lyman Bills generosity in that matter.

The factory committee, of which Mr. Black-
man is also chairman, which was appointed re-
cently to take up various matters with the fac-
tories personally and directly, reported that
their efforts had met with great success, and
that they had received a most courteous recep-
tion from the factories on every occasion when
they had some special matter to present.

Old Officers Re-elected.

Other committees then reported, atter which
the election of officers was in order, and it was
a handsome tribute to the excellent and unsel-
fish work of the officers for the past year that
they were re-electea in each instance to carry
on the good work for another twelve months.
The officers are as follows:

Perry B. Whitsit, of the Perry B. Whitsit Co.,
Columbus, 0., president.

J. Newcomb Blackman, of the Blackman Talk-
ing Machine Co., New York, vice-president.

J. C. Roush, of the Standard Talking Machine
Co., Pittsburg, Pa., secretary.

Louis Buehn, of L. Buehn & Bro., Philadelphia,
Pa., treasurer.

In the course of the meeting some members
for the first time learned of the death of little
Jack McGreal, who was elected mascot of the
association last year, and a resolution of sympa-
thy for his parents, Mr. and Mrs. Lawrence Mc-
Greal, was promptly passed and a short adjourn-
ment taken in his memory.

WEDNESDAY'S SESSION.
On Wednesday afternoon the second session

was held and a number of matters of interest
to the association members and the trade at
large were discussed at length and acted upon
where necessary. These subjects were all of
vital interest, bearing on the improvement of
the trade and the advancement of the interests
of the jobbers, and the discussions were par-
ticipated in by representative men from all parts
of the country.

In the course of the session a committee rep-
resenting the Eastern States Talking Machine

Dealers' Association, consisting of President
Frank C. Storck, Red Bank, N. J.; Irving Mo-
sier, Hamden, N. J., and B. S. Brown, Dover,
N. J., were received. Mr. Stoick made an inter-
esting address in the course of which he offered
a number of suggestions which were afterwards
discussed and favored regarding matters on
which jobbers and dealers might co-operate for
trade betterment.

The meeting as a whole was given over to the
serious discussion of trade problems, and as a
result much was accomplished of a nature to
benefit association members.

THURSDAY'S OPEN MEETING.
The closing session of the convention was held

on ThurSday afternoon, when occasion was taken
to decide a number of questions that had not
been reached during the previous sessions.
Among the resolutions adopted was one thanking
the manufacturing companies for the manner in
which they had entertained the jobbers during
their stay at Atlantic City. President Whitsit
proposed that, in view of the fact that all of the
officers of the association had been re-elected for
another year, the present executive committee be
also held over. The association thereupon rati-
fied his action. The various other committees
will receive the president's attention at a later
date. No final decision was reached regarding
the meeting of the next convention place, and
that matter will be put to vote at a later date.
Those in favor of Milwaukee did some mighty
active campaigning, and went away feeling con-
fident that their city would receive consideration.

At the close of the business session the doors
were thrown open and all guests and non-mem-
bers of the association in attendance were in-
vited to participate in the open meeting, which
was then called to order. J. Newcomb Black-
man, vice-president of the association, acted as
chairman, and first took occasion to call upon
Frank L. Dyer, president of the National Phono-
graph Co., for a few remarks.

Mr. Dyer expressed his pleasure at again meet-
ing collectively his friends in the jobbing busi-
ness, and said that he would not speak at any
length for the reason that he was to be one of
the speakers at the banquet, but would leave to
F. K. Dolbeer the pleasure of speaking on behalf
of his company in reference to questions of sale
and policy.

F. K. Dolbeer's Remarks.
Mr. Dolbeer was greeted with prolonged ap-

plause, and said he would speak on two subjects,
namely, "Discontinuance of Sample Records" and
"Record Exchange." He said that he realized
from the result of the mail vote taken by the
association on the question of discontinuing
sample records, which was 105 in favor of dis-
continuance and 11 against, that the jobbers were
in favor of doing away with the present system;
that two years ago, when the matter was brought
up, he was opposed to discontinuing, for the rea-
son that he feared that if it were done some of
the jobbers would be likely to recall some of
their salesmen; but that since discussing the
subject with some of the leading jobbers his
opinion had changed somewhat. Mr. Dolbeer
read a letter which he had written under date of
May 25, 1910, to C. H. Wilson, outlining his views
in regard to the matter and telling of a plan
being tried out by some jobbers, of sending sam-
ples by express to a dealer, with the under-
standing that the dealer is to play them over,
make up his order and forward the samples to
another dealer, the shipping tag being furnished
by the jobber and the samples finally, returned
to the jobber; the letter concluding with the
statement that the writer is "convinced that the
jobber will eventually decide that the playing
over of these samples is unnecessary, and, conse-
quently, they themselves will stop sending sam-
ples, whether we do or not." Mr. Dolbeer then

read an additional communication from himself
to Mr. Wilson, under date of May 25, in which he
said: "If jobbers consider it a good plan to dis-
continue displaying sample records to the dealer,
claiming that the dealer can order intelligently
from the regular list which is sent to him, it
would appear that the jobber himself could also
do without the samples, ordering only from lists,
which would obviate the necessity for our send-
ing samples. If this is the case, is it not possible
for us to cut down one month on our present
plan of producing advance lists, thus bringing
our work up closer to a selling date than we are
now doing?" The speaker then made the an-
nouncement that if the other manufacturers will

F. K. DOLBEER.

agree to cut out samples, the National Phono-
graph Co. will do the same.

On the question of record exchange, Mr. Dol-
beer referred to the exchange of May, 1909, as
being the most liberal exchange ever offered,
which he considered practically a consignment of
goods; he spoke of the fact that it seemed unjust
to the manufacturer to produce goods valued at
hundreds of thousands of dollars and eventually
send them to the scrap heap. This exchange has
proven unsatisfactory, and now the jobbers must
have faith in the company to formulate some
plan which will be satisfactory. The present
exchange is intended only as a temporary expe-
dient. Mr. Dolbeer read figures showing
comparative sale of Standard and Amberol rec-
ords from Aug. 1, 1909, to May 1, 1910, showing
the average sales to be in favor of the Standard,
55 per cent., as against the Amberol, 45 per cent.

W. B. I'ulghum, office manager of the sales
department of the Victor Co., was next called on,
and replied in a few words, saying that he was
not authorized to speak as to the policies of his
company, and spoke of the difficulty which his
company was having in filling their orders.

Henry C. Brown, advertising manager of the
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Victor Co., was announced by the chairman, and
stated that his position with regard to an author-
itative outline of the company's policies was the
same as that of Mr. Fulghum; he spoke of the
great additions being made to their factories,
laboratory and executive offices, and expressed
his pleasure at the thought of seeing the jobbers
in Camden Friday.

The chairman asked L. C. McChesney, adver-
tising manager of the National Co., for a few
remarks, in response to which Mr. McChesney
stated that there would be no appreciable change
in the advertising policies of his company next
year.

Edward Lyman Bill, publisher of The Talking
Machine World and The Music Trade Review,
was called on and spoke for a few minutes, ex-
pressing his appreciation for the support ex-
tended him by the trade in general and the
friendship of the individual manufacturers, job-
bers and dealers which he enjoyed. He took oc-
casion to pledge his further support to any move-
ment for trade uplift, and expressed his unfail-
ing belief in the bright future that was in store
for the talking machine trade.

D. G. Williams, representing the Udell Co., In-
dianapolis, next addressed the meeting, and after
telling a humorous anecdote regarding President
Whitsit in the role of a Newlywed, proceeded to
extend some information regarding conditions in
the cabinet trade, especially referring to what his
company were doing in producing new styles to
meet the demands of the trade. Mr. Williams
is a veteran cabinet man and knows his business
thoroughly.

Frank C. Storck, Red Bank, N. J., president of
the Eastern States Talking Machine Dealers' As-
sociation, delivered a most interesting address
on "What I Would Do If I Were a Manufacturer,"
wherein he offered some suggestions well worthy
of more than passing thought. Mr. Storck in his
address said:

WHAT I WOULD DO IF I WERE
A MANUFACTURER

By FRANK C. STORCK

I would naturally do business on such lines
as would bring me the greatest amount of busi-
ness, always keeping in mind the Sheldon motto,
"He profits most who serves best," and upon
second thought I would also invert it to read,
"He serves best who serves the most." So in
order to serve the most we should serve the best
goods through the best dealers in the best man-
ner.

I would not make cheap goods, as it is very
largely the cheap, squeaky, scratchy toy which
the prospective buyer refers to when the hustling
dealer endeavors to sell, and gets a reply some-
thing like, "I would not have one in the house."
I would put all efforts on making the best
article I could produce in order to interest the
most critical prospective buyers, simply varying
the style of cabinet work and the motive power
to meet the customer's pocketbook.

On the selling end I would be extremely care-
ful to market my goods only through capable
and experienced merchants of good standing
who would be in a position to sell the best
goods to the best class of buyers. By best class
of buyers I do not mean the rich class, but also
the class who desire to buy good goods, and we
find no end of people in limited circumstances
buying $300 and $400 pianos on the installment
plan. A merchant of good standing should have
sufficient capital to sell goods, and the best of
them, on the installment plan to this class of
buyers. If talking machines were sold by
capable and experienced merchants with suffi-
ciellt capital to handle cash or time sales, then
the plane of this industry would be rapidly ele-
vated from the five and ten cent barber shop
and curb -stone agents. That this is so has been
demonstrated during the past two years or so,
and that 'manufacturers are realizing this was
evidenced by four large displays at the Rich-
mond, Va., Piano Dealers' Exposition, showing

that the manufacturer to -day is catering to the
more capable merchant, capable as well in abil-
ity as in capital. The increased amount of ad-
vertising by manufacturers at present in the
piano trade papers also proves this.

Protection and Profits.
But if I were a manufacturer I would bear

in mind that the capable, hustling merchant can
sell almost any merchandise, and if the manu-
facturer does not give him the proper protection
in his territory, and if he does not give him the
necessary margin of profit to enable him to ad-
vertise, canvass and take installment risks, that
then this desirable merchant will leave the talk-
ing machine industry severely alone, as he can
make more money selling sewing machines,
pianos and other kindred lines, where the dealer
invariably doubles, and usually more than
doubles, his money on installment sales.

I would also arrange my product in such a
manner that the dealer could carry a complete
stock without any hardship. I would eliminate
all slow selling stock as quickly as it became
dead, thereby encouraging merchants to carry
complete lines, which would represent more
satisfaction for the consumer and dealer, as well
as more profit for the dealer and manufacturer.
I do not refer to the jobber, as he is the middle-
man, whose profits or losses will depend entirely -
upon the profits and losses of the dealer and the
manufacturer.

It stands to reason that if I turned out the
right kind of goods, sold to the right kind of
dealers and on right business methods, as re-
ferred to, that I would be able to do more busi-
ness and also a more satisfactory quantity of
business than if this policy were not adhered to.
What Different Manufacturers Have Done.
Now, gentlemen, if you will perm!t a little

digression from the subject, I would like to
make a few pertinent remarks bearing on the
past, and which, perhaps, will give us cause
and hopes for material improvement of present
conditions. It took the Victor Talking Machine
Co. to introduce the high-grade, high-priced ar-
tistic records which many people thought could
never be sold at the prices; althougb popular
records sell temporarily, most of the best dealers
will sell more of the $7 Sextette the year around
than any other record in the Victor catalog.
Quality will certainly count if it is properly
placed before the public through the proper
medium, but the curb -stone agent cannot expect
to sell Sextettes or Victrolas unless he sells
them at cut prices to trade which has been prac-
tically built up by the progressive merchant. It
also took the gumption and confidence of the
Victor Co. to market the first hornless machine.
and, mark me, the time is not far hence when
all popular priced machines will be hornless.
From the high-grade point of view these two
introductions of the Victor Co. have been the
greatest features and help to the industry that
have been put on the market.

However, it took the systematic National
Phonograph Co. to introduce their simple and
business -like method of cataloging records. By
cutting out the dead wood and keeping their
catalog down to a reasonable number so any
dealer could carry a complete stock. they created
many live dealers and facilitated keeping cus-
tomers' interest constantly going.

To the Edison people also is due the credit of

introducing the four -minute cylinder record
which tells its own tale and tells it completely.

The Columbia Phonograph Co. deserve credit
for getting the cost of cylinder records down to
a popular prick, so machine customers can now
afford to keep up their stock of records, thus
bringing to the dealer steady record trade as
well as new machine buyers who are interested
by hearing their friends' "up-to-the-minute" out-
fits. Another welcome addition to the industry,
although temporarily it was a bitter pill for a
great fraction of the trade to swallow, was the
Columbia's introduction of double-faced records.
Apparently this venture has gone through the
experimental stage, and to -day we see more and
more double-faced records being marketed, and
with most dealers the double-faced records in-
crease the old as well as the new business, both
in machines and high-class single -faced records.

Watching the Dealers' Interests.
If I were a manufacturer I would watch the

dealer's interests very closely, as, after all, he is
the one who must market the goods to the con-
sumer, and the easier it is made for him to
market goods the more business I would obtain.
If I had a very large catalog I would cut down
the duplicates and slow sellers in a most thor-
ough manner. To -day in some catalogs the
same record is done eight or ten times, in some
cases by five or six different singers, and this
is a hardship for jobbers or dealers, as cus-
tomers hardly know what they want. If a cus-
tomer wants one record and five are sung he will
probably want to hear all five, and wind up by
buying the best one he can obtain for the money.
if there were only one or two records sung of
this particular selection, the dealer and jobber
would not have to waste the space, the invest-
ment, nor try as many records for the customer.
That this has been tried out and evidenced is
shown by the fact that most of our manufactur-
ers to -day are keeping their catalogs in much
better shape as to quantity than was done a
number of years ago.

About Cut -Outs and Exchanges.
Considerable has been said and done in this

industry regarding cut-outs and exchange prop-
ositions. If I were a manufacturer I would not
be afraid, as said above, to cut out dead wood,
but I would not cut out a great big bunch of
goods and compel the dealer on a week's notice
to get out his cut-out list and return to the fac-
tory on even exchange within another week's
time. This, it would seem to me, means con-
siderable work for the dealer, for the jobber and
for the manufacturer, all piled into a short
period of time, and all at a loss. It makes
business to a large degree come to a standstill,
and a lot of work is done without profit, while
if this cut-out list were sent to the trade sev-
eral months before they are actually cut from
the catalog, it would give the dealer a chance to
reduce his stock. If the dealer were permitted
to exchange these cut-out records at his pleasure
it would give him an opportunity to sell many
of the cut-out records, particularly those that
are good numbers but slow sellers. Under the
old method the dealer would not take any risk
of not selling the record, but would send it back.
One manufacturer for many years extended a
continuous exchange proposition on a basis of
five to one, and this worked out very satisfac-
torily, as at no time could the dealer return

Axonitat GROUP OF CONVENTioNERS ON THE SANDS.
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an unlimited amount of records, as he was com-
pelled to buy and pay for four every time he
exchanged one. This metbod insured a constant
income to the manufacturer and jobber, while
the dealer had an opportunity to exchange his
cut-outs at his pleasure, and the fact that he
could do this without any particular annoyance
while he was going along caused many dealers
to invest more freely in the new records.

Anent Exchange Propositions.
In traveling about and at the meetings of the

Eastern Talking Machine Dealers' Association
I come in contact with a great many dealers,
and when they open their hearts and talk about
tbeir drawback I find that the exchange propo-
sitions are of considerable annoyance to tbem,
causing complaints about records that are cut
out from the catalog and on which no exchange
proposition is offered for a couple of years or
more. The next strongest objection by the more
progressive dealer is that no difference is made
in the catalog prices on cash or time sales. All
progressive dealers sell goods on time, but
no difference is made between cash and time
price, which is not fair to the consumer who
buys for cash, and which is not fair to the
dealer who has to carry installment accounts,
and it is not fair to the jobber wbo has for that
reason to carry a good many dealers' accounts.
One manufacturer has gone so far as to furnish
his trade with circulars covering certain types
of machines with records as outfits to which 10
per cent. is added to the cash price, and if I
were a manufacturer I would unquestionably
print the regular cash prices in my catalogs,
followed with the word "cash," and I would state
that the installment prices are 5 per cent. to 10
per cent. higher, varying according to the terms
on which they are bought. Then if a dealer sold
for cash the consumer would get the cash price.
If he desired more than the thirty days he would
have to pay the 5 per cent. additional, and if
he desired to buy on longer terms than extended
by some the dealer could, according to his own
judgment, vary the installment price from 5
per cent. to 10 per cent. I would then find that
many dealers would increase their business be-
cause this additional 5 per cent. or 10 per cent.
will pay them for carrying accounts and for col-
lections. This would aid materially in obtain-
ing good, substantial dealers for my output.
Out of 335,000 pianos sold in the United State's
last year, 85 per cent. were sold on installments.
and all, no doubt, at an advance over the cash
price.

How Output Should Be Sold.
And now, gentlemen, I would like to have

your close attention for just a minute while I
state to you point blank tbat if I were a manu-
facturer I would sell my output through jobbers,
but mark me, under no circumstance whatever
would I sell any individual firm or department
store unless they were actual jobbers, not job-
bers on the letterhead, but jobbers in the full
sense of the word. The country merchant does
not feel the department store competition nearly
as much as the city and suburban dealer. It is
lie who creates the desire on the part of cus-
tomers to purchase, and then gets the response
that the consumer can do this and that and the
other thing with tbe department store which
the dealer cannot afford to do because he gets
a short line of discount, while to -day practically
every department store gets a jobbing discount.

Now, gentlemen, I would like to have you
take me to New York and show me a depart-
ment store that will sell me a bicycle or sewing
machine, or practically any other line of goods
on the installment plan with the exception of
talking machines and pianos. You do not buy
a bicycle on time from Mr. Department Store at
any price, but you can buy any talking machine
they handle at almost any department store at
the cash price and have no end of time to pay
for it. One of the New York stores sells $200
machines for $10 down, the balance in twenty
monthly payments, all at the cash price, and
you must remember that the $200 machine by
some makers is sold at a shorter discount than
any other line, and if I were a manufacturer I

would certainly stop such unfair competition
and such unbusiness-like methods as to sell a
department store as a jobber when they are not
jobbers. There is nothing fair in it, and it is
only a question of time when this metbod of
selling will be gradually eliminated. In fact,
some manufacturers are eliminating it now,
and trade is appreciating this elimination very
thoroughly.

Educating the Dealer.
Now that I have called your attention to the

dealers' view of a number of things, I would
like to give you one dealer's view as to what
I would do if I were a manufacturer from an
entirely different point of view. Every manu-
facturer has genial salesmen who look after the
general welfare of the factory's business. They
are salesmen, and as a whole do good work, or
otherwise lose their jobs, but if I were a manu-
facturer I would emploj a few thorough business
engineers' who could spend a day with every
dealer, whether he is progressive or a dead one,
so that he could show the different dealers what
methods are pursued by other dealers to in-
crease and hold the business. A practical busi-
ness man could show the dealer who does not
sell on installments how he can make install-
ment sales pay. He can show the installment
dealer how to improve his collections. He can
show the advertising man how to improve his
advertising. He could show the dealer who has
heard about recitals and church work just how
to get at this inexpensive and yet profitable
manner of advertising his talking machines. He
could give him no end of points as to the best
method of carrying records. He could show
him that if he sold a cabinet with each machine
whenever possible that the consumer would get
more service out of his machine and have his
records kept in better shape and have a desire
to fill up tnat cabinet with a selection of rec-
ords. 13y the time this busines engineer had
shown the dealer a few good points and in-
spired him with a bunch of optimism, Mr.
Business Engineer would be likely to walk away
with a much fatter order than the genial sales-
man with his two for a quarter cigars.

It will take the legitimate dealer and mer-
chant to plough up the surface of this industry
which is to -day hardly scratched, when com-
pared with its possibilities.

Storck Chats of Dealers' Association.
After the close of his address Mr. Storck took

occasion to request that the jobbers and their
travelers covering the Eastern States should
bring to the attention of dealers in their terri-
to7 the fact that an allied association existed
among their fellows, and urge them to become
affiliated with it. Mr. Storck stated that many
excellent dealers hesitated to join, under tbe
impression that there were already plenty of
members to do the work, but, as a matter of fact,
every additional man enrolled served to
strengthen the association to an appreciable de-
gree.

McMenimen's Remarks.
H. N. McMenimen, general manager of Sheip &

Vandergrift, Inc., manufacturers of the Music
Master horns, was next called on by the chair-
man, who dwelt upon his extensive experience,
gained through many years of connection with
different branches of the trade. Mr. McMenimen
took occasion to emphasize his belief in the great
future for the talking machine industry, which,
he stated, was simply in its infancy, and in many
instances suffering from the usual run of trou-
bles peculiar to infant life. He also emphasized
the great value of advertising, and stated that
his firm had doubled their appropriation for the
coming year in that department. .

Gift for Mr. and Mrs. Whitsit.
After the various speakers had been heard

from James F. Bowers arose, and in the most
eloquent and touching manner presented to the
president and Mrs. Perry B. Whitsit a magnifi-
cent dinner set of china, together with an im-
mense cut glass punch bowl, a necessary adjunct.
The gift was an expression of the deep esteem
in which the members of the association, indi-
vidually and collectively, hold Mr. Whitsit, and

that gentleman was so surprised and affected by
the gift that he was totally unable to express his
appreciation in words, but there are times when
actions are more eloquent than language.

Other papers to be read were by James F.
Bowers and J. N. Blackman, but owing to pres-
sure of time it was necessary to pass them.
Both papers are published herewith.

THE DUTIES OF AN ASSOCIATION
MEMBER.

By JAMES F. BOWERS.

I have been asked to address this association
on the topic which heads this paper. I take it
that the committee which assigned me this topic
had in mind the duties which members owe
to the association, to the trade which they rep-
resent, ,to themselves and to the manufacturers
whose goods they handle. This trade is espe-
cially and particularly fortunate in having for
a mouthpiece the remarkably ably conducted
trade journal known as the "Talking Machine
World," edited and directed by one of the fore-
most men in the newspaper profession-Col.
Edward Lyman Bill-and I could not possibly
present anything more forceful and interesting
on this topic than to quote from a recent
editorial in this paper.

"There are some jobbers who are not doing

JAMES F. BOWERS.

their full duty to the manufacturers and to
their constituency by adhering to too conserva-
tive a policy. They are not working their ter-
ritory as they should. They are not spending
the money for developing their trade. Now,
many dealers are unacquainted with talking
machine pbssibilities. They entered the busi-
ness with little or no knowledge of the peculiar
environment of the talking machine. They
simply looked upon it as a good thing and their
very ignorance of the trade situation is hold-
ing back their own development. Now, it is
the jobber's business, because the jobber stands
between the dealer and the manufacturer, to
aid them. It is the jobber's business to en-
thuse-to educate and to train his trade, and he
cannot do this if lie hides his business light
under the bushel of indifference. He must be
up and doing. He must exploit his product and
let the talking machine men in his vicinage
understand that he is in business and that he
knows the talking machine trade from A to Z,
and that he has got special attractive features.

Big Future for the Talking Machine.
"There are thousands and thousands of people

in this country who have no adequate con-
ception of the evolution of the talking machine
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and its present position as an entertainer and
instructor. Now, they are the people to in-
terest, aud an association, whether composed
of jobbers or dealers, can forward the interests
of all members if it simply injects a little trade
enthusiasm into the business. The dealers of
the East have recently formed an association,
and it seems to be in excellent working order
and is taking in new members all the time.
Now that's the kind of work which counts, and
organizations which bring men of a particular
trade into healthy contact will be beneficial.
They will help the manufacturing department
and they will help themselves. In fact, all will
be benefited by the adoption of modern, pro-
gressive and up-to-date ideas, and there is no
question but that 'there are some men in the
talking machine trade who need some of the
ginger spirit.

"There is a good opportunity for talking
machines. Excellent. A widespread publicity
in every line has created with the consumer
new wants, because advertising has brought
about a change of conditions. It has changed
luxuries to necessities. Not only is this true of
the city dwellers, but the 'farming communities
are demanding the best of everything. The
farmer must have his automobile, his player -
piano, and why not his talking machine? To
our minds, continuous advertising has brought
about the actual demand for these things, and
it has helped to raise the standard of living. It
has impressed upon the people the necessity of
having certain articles in their household which
formerly they viewed as luxuries. Why should
not the talking machine men have their share
of the increased demand? Why has the great
consuming public come to make these demands?
By education; and who has been a greater edu-
cator thau the national advertiser? Who has
taught the world that progress is possible only
by elevation to a higher standard of living?
The public is taking to itself the best of musi:'
and good pictures. The public is reading more
and better books than ever before in the world's
history, and this menus a greater consumption
of paper, ink and other accessories. The average
man and woman are better dressed than ever be-
fore. We ride in better carriages, in automo-
biles, and our railroad coaches are better ap-
pointed as regards the comfort of the traveling
public."

It is hard for me to offer anything better than
the extract from the Talking Machine World
here given. Papers read at such gatherings as
these are, as a rule, trite and often dull, and
since brevity is the soul of wit and of common
sense, too, there seems to be no need for a
rambling list of platitudes and commonplaces.

There are other duties as well owed by the
members to the association, and particularly to
its hard-working officers. Prompt, cheerful and
courteous attention should be given to coinmuni-
cations and requests from the secretary. Prompt
remittances should be made to the treasurer for
all dues and liabilities. These are somewhat
homely, but are immense factors iu the smooth
and satisfactory working of this or any other
organization.

REASONABLE REGULATION OF
COMPETITION

By J. NEWCOMB BLACKMAN

This subject as applied to the sale of Edison
phonographs and Victor talking machines, treats
particularly of the establishment of additional
dealers and jobbers. The manufacturer has,
generally speaking, for several years been at-
tempting to supply a demand in excess of the
supply. The situation, however, in the last two
or three years, with the exception of certain
special goods, could hardly be thus defined.

Most of those jobbers and dealers who have
large investments and consider the business as
profitable have greatly helped the manufacturer
to stand a business depression. Should they
not be rewarded for this by a reasonable pro-

tection from additional competition when the
business they have been waiting for has re-
turned?

Effect of Weeding Out Process
The weeding out process has removed, in

most cases, representation which probably never
was very desirable. If those remaining can feel
that they are fairly protected against further
competition it will greatly encourage them to
in every way improve their facilities and extend
their business.

I attribute the falling off in the sale of low
priced goods, not only to the fact that the public
who purchased same were most affected by hard
times, but the fact that the dealers capable of
selling low priced goods only never did repre
sent the qualities necessary to permanently pro-
duce good results. In other words, they were
carried along by a wave of prosperity and
created but little business of their own effort.
High Grade Goods and High Grade Dealers.

The situation has changed-the manufactur-
ers seem to realize that we must have high-
grade goods, and it takes dealers and jobbers
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of financial standing and ability to give success-
ful representation of the product to -day.

There is no question but that the standard
of the goods has advanced much faster thau -the
representation. The system of requiring an
application for the further establishment of
dealers has been the strongest factor in re-
taining those who are a credit to- the organiza-
tion. I think the greatest care should be used
in handling applications for dealers' and job-
bers' piivileges. Those in the field should have
first consideration aud unless there be no ques-
tion about additional representation being neces-
sary would it not be a better plan to first give
those in the field a chance to meet the require-
ments called for?

There are, uo doubt, cases where the trade
have the capital and the ability, but for some
time have simply lost the necessary confidence
to enable them to produce the desired results.
On the other hand, if they cannot possibly be
enthused, the business cannot stand still and
they must then make way for successors more
in keeping with the progress of the industry.

Anent Kinds of Representation.
Suppose we consider what is satisfactory rep-

resentation among jobbeis and dealers and how
this can be determined. We will consider first
the jobber. There are several kinds-one rep-
resents the jobber who is doing a real jobbing
business and fulfilling the purposes of his mis-
sion. He carries a representative stock, enabling
him to give prompt and satisfactory service to
dealers; has invested in the business a large
amount of money, represented in stock on hand
and credit given dealers. This type of jobber
has been one of the strongest factors in helping
the manufacturer withstand the business de-
pression.

Then, we have the jobber who is simply a
large dealer-his main or perhaps entire busi-
ness is retail. Perhaps in a few cases the manu-
facturer may be justified in giving him the
jobbing discounts, but what does he do during
a busiuess depression?

Then, take as another class the jobber who
bandies talking machines exclusively. Here we
have different kinds of representation, but each
'entitled to protection in accordance with what
he produces for the business as a permanent
industry. The one handling talking machines
exclusively gives his entire time and attention
to the business, which should be an asset in
his favor. The jobber whose main business is
wholesale is supporting hundreds of dealers and
even though he were to discontinue the business
his good work would continue through the
dealers he has established and supported.

In the case of the jobber operating for retail
purposes only, he would leave behind very little,
but some retail customers should be discon-
tinued. Then, again, is he not more likely to
desert the organization at a time when he is not
needed? This is also true of the jobber who
handles the goods as a side line, as compared
with the oue who handles same exclusively.
Now when the acceptance or rejection of the
application is being considered are tbese con-
ditions not worthy of careful analysis? We
should encourage the old staudby among job -
hers and dealers, especially if he is still en-
thusiastic and willing to keep step to the march
of progress. The cloak of protection against
competition should be removed in the case of
the dealer who can be classed as a "dead beat."

Why should a dealer be protected from
further competition and continue to enjoy
dealers' privileges when uncollected judgments
are recorded against him by jobbers, because he
has his resources unjustly safeguarded against
his creditors? He will continue to find victims,
but in any event he is receiving dealers' privi-
leges and enjoying the benefits, even though he
may thereafter pay cash for his goods.

I don't refer to the unfortuuate but honest
dealer, but the "professional dead beat."

Factories Can Regulate.
The factories can regulate this by a suitable

clause in their agreements reserving the right,
upon satisfactory proof, to suspend such dealers,
as they would iu the case of price -cutting. The
manufacturer who first takes this action will
be heartily commended by jobbers and thou-
sands of dollars charged to profit and loss each
year will be saved and make the line that much
more profitable. Among the "dead beats" you
can usually find the price -cutters. Stand by
the honest, faithful, enthusiastic jobbers and
dealers. Protect them to the limit against un-
reasonable competition and the "dead beat,"
with whom they cannot compete. Look over the
present list of suspended dealers and analyze
their standing among jobbers.

Facilities for Handling Business.
The time has come when I think a great deal

depends on the facilities for getting and han-
dling business. If the uew applicant is willing
to build record booths, carry a complete stock
and in every way conduct his business in keep-
ing with what might be termed an up-to-date
talking machine establishment of to -day, it is
certainly time for the present dealers in that
locality to measure up to this important feature
of the business, if they are to be protected.

The day of a single demonstrating machine
with each one waiting his turn is about over.
Prices are restricted and service is what will
get the results.

The manufacturers are to be commended on
the wonderful campaigns of advertising and it
is only fair that the trade should be so equipped,
both by facilities and salesmanship, to turn the
prospect into a sale. As the jobbers are now
furuishiug detailed information to the factories
regarding the purchases of their dealers it
should be a simple matter, with this informa-
tion and a report on the representation in other
ways, to make a fair decision on every applica-

(Continued on page 36.)
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Columbia Distributing Points
East, West, North, South

ATLANTA, GA., Columbia Phonograph Co., S2 -S4 N. Broad St.
BALTIMORE, MD., Columbia Phonograph Co.. 204 W. Lexington St.
BOSTON, MASS., Columbia Phonograph Co., 174 Tremont St.
BUFFALO, N. Y., Columbia Phonograph Co., (1112 Main St.
CHICAGO, ILL., Columbia Phonograph Co.. 210 Wabash Ave.
CINCINNATI, 0., Columbia Phonograph Co.. 117-119 W. Fourth St.
CLEVELAND, 0., G. J. Probeck & Co., 420 Prospect Ave.
DALLAS, TEX., Columbia Phonograph Co., 315 St.

DENVER, COLO., Columbia Phonograph Co., 505-507 Sixteenth St.
DES MOINES, IOWA, Columbia I homograph Co., 704 W. Walnut St.
DETROIT, MICH., Columbia I. homograph Co.. 242 Woodward Ave.
INDIANAPOLIS, IND., Columbia Phonograph Co.. 27 N. Pennsylvania St.
KANSAS CITY, MO., Columbia Phonograph Co., 809 Walnut St.
LITTLE ROCK, ARK., I-Iollenberg Talking Alachine Co.
LIVINGSTON, MONT., Scheuber Drug Co.
LOS ANGELES, CAL., C,durnbia Phonograph Co.. 51S S. Broadway.
LOUISVILLE, KY., Columbia Phonograph Co.. 207 Fourth Ave.
MEMPHIS, TENN., I lollenberg Talking Machine Co., 32 S. Second St.
MILWAUKEE, WIS., A. G. Kunde, 413 Grand Ave.
MINNEAPOLIS, MINN., Columbia Phonograph Co., 424 Nicollct Ave.
NASHVILLE, TENN., Phillips & Buttorff Mfg. Co., 223 3(1 Ave., N. (College).
NEW HAVEN, CONN., Columbia Phonograph Co., 25 Church St.
NEW ORLEANS, LA., Columbia Phonograph Co., 126 Carondelet St.
NEW YORK CITY, Columbia Phonograph Co., s9 Chambers St:
OMAHA, NEBR., Columbia Phonograph Co., 1311 Farnam St.
PHILADELPHIA, PA., Columbia Phonograph Co., 1109 Chestnut St.
PITTSBURGH, PA., Columbia Phonograph Co., 101 Sixth St.
PORTLAND, ME., Columbia Phonograph Co., 545 Congress St.
PORTLAND, ORE., Columbia Phonograph Co., 371 'Washington St

" Eilers Piano House.
ROCHESTER, N. Y., Columbia Phonograph Co., 3S South Ave.
SACRAMENTO, CAL., Kirk, Geary & Co.
SALT LAKE CITY, UTAH, Daynes-Beebe Music Co., 45 Main St.
SAN FRANCISCO, CAL., Columbia Phonograph Co., 334 Sutter St.
SEATTLE, WASH., Columbia Phonograph Co., 1311 First Ave.
SPOKANE, WASH., Columbia Phonograph Co., 412 Sprague Ave.
ST. LOUIS, MO., Columbia Phonograph Co., 100S Olive St.
TOLEDO, 0., Columbia Phonograph Co., 233 Superior St.
WASHINGTON, D. C., Columbia Phonograph Co., 1212 F St., N. W.

Gen'l, 'Tribune Building, New York
;ranted where we are not properly represented
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Hon. Undue haste in a decision is probably as
much responsihle for a mistake as anything
else. The trouble with a good many of us job-
bers seems to be that we don't want competition
where the territory. represents our dealers, or
where we don't have the order of the applicant.

Let's try and get right down to the cold facts
of each case and leave out the selfish part. The
size of the first order should not he given too
much weight, especially when it may have been
Padded to influence the decision and the stock
will probably be allowed to run down below

what should be expected. The dealers who are
carrying in stock the high-priced goods and
going after the better trade should certainly be
encouraged, and this fact considered one of the
main points of good representation.

In summing up this situation, let us consider
it as follows: The manufacturer has a large
factory, representing a big investment, and ex-
pects a reasonable return on the money. This
is often the case with the jobber and the
dealer, but let us avoid "robbing Peter to pay
Paul." Ferret out towns and cities that are not
represented and put the greatest effort there,

rather than encourage the attempt to take "two
bites out of a cherry."

Let us all remember that regardless of our
own personal ideas or selfish ambitions we must
make allowances for the other fellow, and the
fact that the talking machine business is con-
stantly growing, broadening and reaching higher
standards. If the jobher and dealer cannot keep
up with this steady march of progress is it not
time that he make room for those who can?
Suppose we all try to be reasonable in that
knotty prohlem of competition. I think the
ultimate result will make it worth while.

The Jobbers' Banquet Was a Pronounced Success
The fourth annual banquet of the National

Association of Talking Machine Jobbers was
held at the Shelburne on Thursday evening,
July 7, with about 125 members, friends and
guests seated around the festive board. The
following was the special menu prepared for the
occasion:

Martini Cocktails
Canape Shelburne Relishes

Sauterne
Little Neck Clam Cocktail

Cold Tomato Broth en Tasse
Sea Bass Saute, Meuniere

Cucumbers a la Shelburne
Sirloin of Beef Pique a la Printaniere
Louis Roederer, 1900

Potatoes Fleurette
Fried Tomatoes, Cream Sauce

Oyster Bay Asparagus, Butter Sauce
Oriental Punch

Cigarettes
Hearts of Lettuce.

Roquefort and de Brie Cheese
Genoise Ice Cream Cakes

Cigars Coffee
The diners were seated at individual tahles,

and this arrangement added much to the enjoy-
ment of the dinner and took away from it the
sense of stiffness and formality. At the speak-
ers' table were seated Perry B. Whitsit, presi-
dent of the association; J. Newcomb Blackman,
vice-president; J. C. Roush, secretary, and Louis
Buehn, treasurer, together with Frank L. Dyer,
president of the National Phonograph Co.; Louis
F. Geissler, general manager of the Victor Talk-
ing Machine Co.; Edward Lyman Bill, publisher
of The Talking Machine World, and James F.
Bowers, who acted as toastmaster, a position
which he filled to perfection.

Toastmaster's Introductory.
After the varied courses had been finished and

cigars lighted, Toastmaster Bow?rs rapped for
order and said:

Ladies and Gentlemen-We have now reached
that stage in the proceedings when a solemn -
faced gent rises up on his hind legs and assures
you that he is the toastmaster. He begins by
telling tunny stories. 1 am not going to do any
of those things. As a matter of fact, I do not
Wong here; I am an interloper. I should he
merely a looker-on in Vienna. The gentleman
who should be here, if he could combine in his
personality his brains and my nerve, would be
in my place; hue he is a diffident man and
asked me to go to the front for him, and here
we are, such as we are.

We have reached that stage of the proceedings
known as the flow of. soul and feast of reason,
and as a preliminary to the flow of soul and
to the feast of reason, I propose that you ladies
and gentlemen rise in your places with your
glasses in your hands, and that you drink a
tcast to the health and long life of the greatest
of living Americans and one of the world's few
great men, Thomas A. Edison.

Letters of Regret Read.
We have received during the preceding months

several communications of importance to this
gathering, which I will present in their chrono-
logical order.

A letter dated June 8 from Camden, N. J.:
"J. C. Roush, secretary National Association of

Talking Machine Jobbers. My Dear Mr. Roush
-Your favor of April 28 has just reached me.
I thank you for your kind invitation to attend
the convention of Talking Machine Jobbers. I
greatly regret that I will not be ahle to attend,
but I assure you that the honor you have done
me in naming me as one of the guests of honor
and making me feel that I have not heen for-
gotten by my old friends during my long ab-
sence is appreciated more and made me happier
than words can express. Yours very truly, L. F.
Douglass."

A letter to Mr. Roush: "Dear Sir-I regret
to have to inform you that on account of impor-
tant husiness developments which cannot b.)

otherwise arranged, it will be necessary for me
to be in Europe on the date upon which your
association holds its annual meeting at Atlantic
City. I can assure you that I would not allow
any ordinary matter to interfere with my ac-
ceptance of your courtesy. If you understood
the circumstances, I am quite sure that yoi
would feel perfectly satisfied that my cours3 in
this matter is best for the general interest of
the talking machine husiness all around, and as
that is the purpose of your association, I have
no doubt that everyone will be satisfied in the
long run. Yours very truly, Eldridge R. John-
son."

Letter dated June 23 to Mr. Roush from Cam-
den: "Dear Sir-Your letter of June 22 reached
this office just after Mr. Johnson had left to
start on his European trip. He has prepared
a letter to the Jobbers' Association which, on
account of its nature, should be read by one of
the officers of the Victor Co. I shall, therefore,
hand it to one of our officers, who will com-
municate with you at Atlantic City, so that you
may know whom to call upon at the proper time
for the reading of Mr. Johnson's letter. Yours
respectfully, R. L. Freeman, Private Secretary."

That hrings us quite up to the matter in hand.
Mr. Johnson is most fittingly and ably repre-
sented on this occasion by a gentleman highly
esteemed and highly venerated and honored by
all of the trade who know him, the distinguished
general manager of the Victor Talking Machine
Co., L. F. Geissler, whom I have the pleasure of
presenting. (Applause.)

LOUIS F. GEISSLER'S REMARKS.
Ladies and Gentlemen-I want to take advan-

tage of this opportunity to express my personal
thanks for your invitation to be present, and to
congratulate you upon the success of your or-
ganization, as evidenced by the largely increased
attendance this year. I think that you are
under great obligations to your officers and their
assistants for their interested and distinterested
and altogether good work in increasing your
membership and in increasing the enthusiasm
which you eviuence in your association. I think
you are accomplishing a great deal of good, a
very great deal of good, and getting together
this way annually cannot help but instill in you
a little more enthusiasm. I believe you will go
home and try harder to sell the goods from
which you derive your profits.

I want to reiterate Mr. Johnson's regrets at
not being with you. Usually at this time of the
year he is compelled to go away, sometimes on
account of health, hut always on account of
business, and it calls him to Europe just ahout

the time of your association's gathering. Last
year he intended positively to be here, and had
figured on that until some six weeks ago, when
he found it impossible to attend, and I will try
to read to you the letter to which Mr. Bowers
refers, and in so doing congratulate you on es-
caping further remarks from myself.

Eldridge R. Johnson's Letter.
Gentlemen-Your secretary, J. C. Roush, has

suggested that I prepare a paper to he read
before your convention. To prepare a paper
really worthy of such an occasion is a task

ELDRIDGE R. JOHNSON.

requiring more time than is at my disposal;
therefore, I will make but a short review of
the situation in a general way.

In preparing my paper for your convention
last year, I had ample time and a virgin suh-
ject, and I feel that I am justified in again
referring to the generalities covered on that
occasion.

If you will remember, the paper showed the
talking machine business not to be a passing
fad. I think I succeeded in suhstantiating my
claim that although it was a new art, it is a
permanent industry.

The paper also pointed out strongly the pos-
sibility of an original and progressive policy
on the part of manufacturers, and the advan-
tages of close co-operation and confidence between
the manufacturers, jobbers and dealers. I am
proud to say to -day that I feel fully vindicated
in the forecasts that I made at the time and I
feel that the policies outlined are being followed
with ever increasing confidence by the trade in
general to our mutual henefit.

The Victor Co. is enjoying a wholesome
growth. We feel that we have impressed the
trade with the honesty of our purpose and we
know that there is a Netter feeling and a more
general understanding of our motives than ever
before-which has brought us a more generous
support in general from the trade than it has
ever been my pleasure to even read about.
This position, while very gratifying, does not
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satisfy us; we are anxious to outdo ourselves
in this respect. We are anxious to hasten the
harvest of prosperity which we know the future
is holding in store for the talking machine
business in general.

Our method of doing business is almost as
new as our business. The doctrine of reason-
able prices and of maintained prices is one that
will win and come triumphantly out of the
world of confusion created by the efforts of the
Federal Government to regulate the quarrels
between great concentrated business interests and
great aggregations of independent business in-
terests. Big results are forming themselves into
tangible shapes midst the fermentation of the
great business questions of to -day. Never before
iu the history of the world have the commercial
interests made such a successful attack upon
political interests, and I believe that when an
irresistible body attacks an immovable object,
a compromise is the logical conclusion, but the
best of all, we, if we live to a reasonable length
of life, will see highly satisfactory results in
many instances.

While the Victor Talking Machine Co. strives
to improve its business methods, as well as its
goods, we will make no radical change in the
method of marketing our goods. We have the
courage of our convictions and the honesty of
purpose to keep us fair to the system and
square to the merchants that are distributing
the goods for us to the public. This system,
to which a price maintenance is necessary, is
not based entirely on patents; but if it was, we
have the patents to keep things going for quite
a while.

The Berliner patent expires in February, 1912.
Some profess to think sooner. We do not think
so, and will fight to the limit in the matter of
backing up our opinions in this respect. At any
rate, we do not depend on this particular patent
for our patent protection, or for price main-
tenance.

You all know the condition of the disc talking
machine business when we entered the field.
You all know its condition now, and I feel safe
from contradiction in saying that it has been
incomparably improved. You all know what
Company is responsible for the improvement,
and you must know that we have patented every
step. If you don't know it, let me tell you
that we have to the very best of our ability,
and that we have secured within the past two
or three years patents that are the most valuable
that have ever been issued in the talking ma-
chine art. We are, we believe, now quite pre -
Pared to repulse any raid that may be made
on our business at the expiration of the Berliner
Patents, and we. believe that there is likely to
be more litigation in the next five years con-
cerning talking machines than in all of the
balance of the previous time put together. We
don't intend to confuse or irritate the trade
with continuous warnings. We are not going
to tight our battles with circulars. We will
make dignified statements if the occasion re-
quires them from time to time, and that will
be all. We simply ask you to have confidence
in us and to wish us success and to do every-
thing that you can to support us in the stands
that we' may take or in litigations that are
forced on us. It will be far better for the trade
in general if we win; but, as I have said above,
we do not depend on our legal department to
keep us going.

The Victor Co. is now a strong commercial
and manufacturing organization. We do not
make large percentages of profit. Let me give
you a few facts and figures: We could invest
the capital invested in our business in Pennsyl-
vania railroad stock and pay twice .the divi-
dends we have been paying for the last ten
years, besides accumulating a surplus that would
double our capital eventually. The Victor divi-
dends now net but 2 per cent. on the actual
assets of the company, after counting good -will,
patents and all our unestimated valuable mat-
rices at the sum of $2. Our turnover is large
and is growing very fast. We have the most

economical factory installations that can be de-
vised, and we have systems installed and now
working that are so efficient and novel that
experts from all parts of the world come to
examine tbem. With all these things, we are
content with less actual profit and less dividends
per capital invested than the Pennsylvania rail-
road or any other concern we know of. This
is what we think will be admitted as con-
servative, and as building ourselves up on a
solid foundation.

You know what our goods were a few years
ago; you know what our goods are to -day in
the matter of quality. We know what we aim
to be in a few years hence.. We will improve
if we have to stop paying even the dividends
we are now paying. Just watch us improve and
watch us grow, and the whole trade is going
to improve and grow with us-but we must
have the confidence of the trade; we cannot
thrive without that. We want to deserve the
success we hope to attain and we hope the trade
and our competitive manufacturers will catch
the spirit of our policies. They are new, good
and successful.

Let me sum up as a parting shot:
Let the trade have confidence in us.
Let the Victor Co. increase its confidence in

the trade.
Let the trade strive to gaiu more confidence

in the talking machine business.
Tbese three recommendations attained means

success itself.
A Letter from Thomas A. Edison.

The Toastmaster-Under date of May '4, 1910,
we have tbis communication addressed to our
secretary: "My Dear Mr. Roush-Mr. Edison
Ins tinned over to me your very kind invitation
to him of April 28 to attend the meeting of the
National Association of Talking Machine Jobbers
at Atlantic City in July next. Mr. Edison's en-
gagements are so uncertain that he cannot see
his way clear to a definite acceptance of your
kind invitation. He wishes me, however, to
thank you very sincerely for remembering him..
Believe me always, yours very truly, Frank L.
Dyer, President."

We were honored this time a year ago, ladies
and gentlemen, as you distinctly remember, by
the presence of Mr. Edison with us. The note
which I have just read from Mr. Dyer explains
the fact of his not being with us to -night. Mr.
Edison is a man who is somewnat averse to
public appearances, and the fact tbat he con-
sented to honor the gathering last year in this
place is one of the most substantial compli-
ments the organization has ever received.

Lacking Mr. Edison himself, he is represented
at this time by a most worthy and most com-
petent and most fitting representative, the presi-
dent of his concern. I have the pleasure of pre-
senting to you Frank L. Dyer, the president of
the National Phonograph Co., who will address
you on the subject of "The Undesirable Dealer."
(Applause.)

FRANK L. DYER'S ADDRESS.
Mr. Toastmaster, Ladies and Gentlemen-I

hoped to be able to prepare some sort of a for-
mal paper to be presented here to -night, but
have been unable to do so because most of my
time for the past two months has been spent
away from Orange in connection witb matters
relating to the development of the new storage
battery on which Mr. Edison has been working
so long. So that if I may be permitted to say
a few words in an informal way, I would like to
discuss very generally a question which I think
enters fundamentally into the talking machine
business.

An Interesting Comparison.
I most assuredly agree with Mr. Johnson, for

whose opinions I entertain the highest respect,
in his statement that the talking machine busi-
ness is a permanent industry and has a tremen-
dous future. If ten years or more ago I had
occasion to go to any one of our jobbers as a
business proposition and told him that I had
two schemes that I would like to present to him,
and that I would like to have him select the
scheme that was the most likely to be profitable,

I have not the slightest doubt as to what his
decision would be. One of the schemes which
I would have presented would be the making of
an amateur camera, by means of which people
could take photographs in an amateur way and
have them developed in regular photographic
establishments, and the other would be the pro-
duction of a machine by means of which records
of music could be sold at a small price to the
public. I do not think any of you, having the
choice of those two schemes, would for a mo-
ment hesitate to say that the one that held out
the largest possibilities of bope for the future
would be the talking machine; and yet the busi-
ness of the Eastman Kodak Co., with whom we
have very close relations in connection with an-
other branch of our business, netted them in ac-
tual profits last year more than was made by
all of the talking machine companies of this
country and probably more than was made by
all of the talking machine companies of the
world. That business has been developed and
brought to an enormous success.

Many Undesirable Dealers.
The talking machine business developed very

rapidly and they were sold at first largely as a
novelty, and there can be no doubt, I think, but

FRANK L. DYER.

that there are many dealers in the business who
are undesirable. I have been told that tbere are
many men who pretend to be phonograph dealers
uho carry one machine and fifty records, or less,
and they have been dealers for many years. In
many cases such dealers are thorns in the sides
of other men who may be enthusiastic, may be
most anxious to make a success of the business,
and I believe that the jobbers should co-operate
with us in our efforts which we have been carry-
ing ou for a year or more to eliminate these
dealers and to leave a corps of active, indus-
trious men who will handle the business iu the
way it should be handled.

At the present time, merely to make a com-
1,arisou with anotber company and speaking, of
course, for the National Phonograph Co. alone,
we have in the neighborhood of 13,000 dealers.
The Singer Sewing Machine Co., which in some
respects bears an analogy to a talking machine
company, is capitalized at $90,000,000 and its
stock is selling at the present time for some-
thing over $300, so its assets as represented by
its stock value are upward of $280,000,000.
Roughly speaking, that might be considered as
a hundred times the value of the National Pho-
nograph Co., aside from the property of the
Edison Phonograph Works, which makes the
phonographs for us, and at that rate, in order
that the Singer Sewing Machine Co. could be
compared with ourselves in the number of its
dealers, it would have to have 1,300,000 dealers
in this country alone.

Only Active Men Wanted in Trade.
So it seems to me that it is most important

that the undesirable dealer, the man who has
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lost interest, the man who does not carry a
stock, the man who simply stands in the way
of his active competitor, should be eliminated,
and the territory left to the active man who is
willing to handle the business as it should be
handled.

Protection Against Dishonest Dealers.
Of course, when I speak of the desirable dealer

being left, I mean the dealer who is desirable
in all ways, and one of the elements of desira-
bility in a dealer is that he should pay his bills
to the jobber. One of the objects of your asso-
ciation was that by means of co-operation you
would in some way protect yourselves from the
dishonest dealer, but for reasons with which I
am not familiar it seems impossible to bring
that result into effect. I understand that one
reason is that there are some jobbers who are
not members of the association and who do not
co-operate with you. Mr. Dolbeer has told me
that one of the requests that were made at the
various meetings of the jobbers was to try, if
possible, to interest the manufacturers in the
subject of accounts, in order that the dealer
who refuses to pay his account to the jobber
might be removed from the dealers' list. Of
course, we have no desire to enter upon the
duties of a collection agency, because we have
many other things to attend to; but from the
point of view that when a dealer neglects to
pay his jobber, he not only injures the jobber
but injures us; we also are interested in that
question. In a purely informal talk of this kind
it is sometimes difficult to express oneself in the
best possible way, and we often say things that
we did not mean to say, so that in order that
there may be no question as to where we would
stand on such a question, I have written down
briefly and have here a statement of just what

 we would be willing to do on this question, if
it is a matter of interest to you; and I think
this is as far as you could expect us to go.

What the National Co. Will Do.
In case of complaint by a jobber against a

dealer in paying his account for Edison goods,
when the complaint is concurred in by the other
jobbers through whom the same dealer is signed,
we will remove the dealer from the dealers' list
if satisfied as to the correctness of the facts.
The details, of course, to be worked out, and
this practice to be resorted to only after all
other reasonable efforts have failed.

I believe that if we can secure, and I think
we have secured the co-operation of the jobbers
in removing to as complete an extent as pos-
sible the dealers who have lost interest in the
business and who do no good, either to the job-
bers or to the manufacturers, the business will
be put on a very much better foundation than it
is and will develop certainly to the extent of
the amateur camera and possibly to the extent
of the sewing machine. (Applause.)

C. H. Wilson Wires Best Wishes.
The Toastmaster-We were hopeful, ladies and

gentlemen, up to the last minute, of the pres-
ence here to -night of C. H. Wilson, of the Na-
tional Co. This afternoon brings the following
telegram to Mr. Roush: "Best wishes for a
most pleasant banquet and successful ending of
what I understand has been the most enthusi-
astic and best attended convention of your asso-
ciation. ,Extremely sorry I cannot be with you,
and assure you that nothing but sickness in
the family could keep me away. Will think of
you all many times to -night and will be with
you in spirit if not in person. Hope to see you
all in Orange Saturday. C. H. Wilson."

Apropos of nothing in particular:
"Pleasant it is for the little tin gods
When great Jove nods;
But the little tin gods make their mistakes
In missing the hour when great Jove wakes."

That is merely one of those flashes of intelli-
gence which I sometimes have which are almost
human. This has no relation whatever, nor has
it any bearing. Jack Bunsby says, "The bear-
ing of this here observation lies in the applica-
tion on it."

One of the most pleasant facts and factors of
our annual gatherings for the past several sea-
sons has been the presence of a man whom in

honoring we honor ourselves, a man who con-
trols one of the mighty engines for the dissemi-
nation of that which never dies, the only thing
which never dies, words, not mere words, not
empty sounding phrases, not tinkling cymbals
and sounding brass, but sound, sane, solid rea-
son, argument, fact-a gentleman whose person-
ality is as charming and as bright, as pleasing
as his wit and his eloquence; the very Prince
Rupert of debate, the Prince Charming of trade
journalism.

Ladies and gentlemen, I have the pleasure of
presenting to you Colonel Edward Lyman Bill,
the editor of The Talking AIachine World.

EDWARD LYMAN BILL'S REMARKS.
The famous Doctor Johnson was discovered one

day by Mrs. Johnson kissing one of her serviug-
maids. "Why, Doctor Johnson," said the wife,
"I am surprised." "No," said the recreant hus-
band, "that is not exactly right, dear, I am sur-
prised; you are astonished!"

Now, I was surprised when the chairman of
your arrangement committee extended a
cordial invitation to me to talk to you
again this year, and no doubt you are astonished
at the ready response on my part to his invita-
tion, but, somehow, I have a fondness for the
talking machine people and I cannot very well
keep away from them.

I was at the birth of the association in Buffalo
in 1907, and I do not want to live long enough
to be at its death. I wish to congratulate you,
Mr. President, on the splendid advance which
your association has made in many ways. It
perhaps is at times difficult to tell just what
amount of good may be credited to the combined
work of all, but it is admitted by thinking men
everywhere that through associated efforts much
good has been accomplished iu this and other
trades.

Why Jobbers Should Be Interested.
It would seem to me that every jobber of

talking machines in this country should be in-
cluded in your membership roll, and that your
platform should be broad enough for all to stand
upon. The talking machine industry is not
large and the interests interlock so closely that
there should be a broad receptive spirit mani-
fested on the part of your organization so that
the entire jobbing trade of this country should
act in a harmonious, united way.

I believe that when a company of business men
meet for a calm consideration of matters which
have a direct bearing upon their business inter-
ests that they are apt to agree upon measures
which will tend toward trade uplift.

I am proud to be allied with the talking ma-
chine industry, and I have taken pleasure in
studying it in all its details, and I believe that
to -day the business is rapidly coming into its
own as a recognized creative industry. It is
doing something.

Talking Machine an Educator.
The talking machine has ceased to be regarded

as a toy. It is looked upon everywhere not
merely as a superb entertainer, ranking with the
best, but an educator and a factor in the busi-
ness world as well.

I believe that the men to -day engaged in the
industry realize its broadening future, for, during
the past few years there has been a weeding out
of the weaker ones, and the industry has become
more and more compact.

Such meetings as this which bring together
leading business men from remote parts of the
Union mean much to the future of the trade, for
a healthy comingling and exchange of ideas and
a discussion of matters of vital importance can
have but one result. It must mean trade better-
ment.

The Effects of Competition.
Competition of course at times is severe, but

good competition is essential to our continued
progress and advancement, and that is the very
essence of business activity. But the combat
should be conducted according to the rules of
honorable business warfare and not by deceit or
unfair practices.

Fair competition demands the maintenance of

fixed prices, and you will find in the commercial
world, in every line, that establishments which
maintain fixed prices command the confidence
of the public.

Merchants in every line are beginning to
realize the truth of this more and more, and
those who have remained outside of the op
price breastworks are gradually finding this out,
because one price is commonly reckoned as mean-
ing business honesty, and without one price the
whole system of selling becomes chaotic.

Value of Social Intercourse.
I have been interested in the social part of

your gathering.
There is too much worry in life and a little

relaxation from business is good for all.
There is danger in sticking too close to busi-

ness. It pays to get outside-to mingle with
other men-to discuss ideas-to frame up new
programs for the future, and in that way one
may take a broader survey of things which in-
terest mankind.

One is oftentimes enabled to view local con-
ditions in a clearer way after obtaining the
views of otners and getting a little respite from
business cares. 'They can concentrate better, and
the secret of achievement-of success-of busi-
ness in life is concentration, and a man can
best bring concentrated effort upon the solution
of problems which interest him directly after
he has refreshed and broadened his mind by
contact with other men. He grows stronger-has
greater courage. He can go ahead and plan a
business campaign with greater confidence, and,
as I view it, the talking machine men of this
country have a brilliant future before them.
Confidence in the Business Will Be Repaid.
All they need to make that future secure in

every way is to exhibit confidence in the in-
struments which they sell-in the principles
which they adopt-in the entire environment of
the business.

Manufacturers have shown their confidence by
spending fortunes annually to acquaint people of
the marvelous powers of the modern talking ma-
chine, and it is up to us all to do our part and
show the confidence which we have in the busi-
ness by resolutely facing the business future
with that full measure of confidence which in-
sures pronounced success.

The Toastmaster and the Ladles.
The Toastmaster-And now perhaps a word

in behalf of the ladies. The ladies have observed,
of course, that the general trend of the conver-
sation as set forth by the speakers has been that
of shop, but the ladies will kindly remember
that if it were not for this shop they would
not be with us this evening and wearing their
pretty gowns. Therefore I hope the speeches
have not been tiresome or tedious.

Mr. Dyer is very fond of a little couplet which
runs to this effect:

"When this heart doth cease of motion;
When ye spread the somber pall;

Let me rest by grand Old Ocean,
Where the blue waves rise and fall."

We have been resting for a few days, some of
us, by grand Old Ocean; not resting very much
so you could notice it, but just resting.

Mr. Dyer also suggests this as a fitting senti-
ment:"Gladys

killed her nurse Corinne;
Hid her in the dark coal bin.
All that winter, hod by hod,
Nurse was lugged to meet her God."

Communications from Emil Berliner.
I presume it would be fit and proper at this

juncture to read a communication written from
the laboratory of Emil Berliner under date of
May 18 and an additional communication under
date of June 24: "Your esteemed favor of April
28 has just come to my hands, having been sent
to me from Montreal, where they say it was
just received. It is quite uncertain whether I
can be in Atlantic City the beginning of July,
and I beg you will not announce me as one of
the speakers. If I cau come, 1 shall let you
know in sufficient time and will be glad to be
an impromptu guest. I fully appreciate, as I

have always done, the courtesies extended to me
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by the National Association of Talking Machine
Jobbers, and I beg to express my thanks. 1

am, yours very truly, Emil Berliner."
His second communication reads: 'Replying

to your esteemed favor of the 23d, I regret to
tell you that I am not at all in good condition
and have to keep myself quiet. This precludes
my attending the convention, which I know will
be an enjoyable affair, particularly the banquet.
With renewed assurances of my appreciation, I
am, yours very- truly, Emil Berliner."

The set program for the evening, as provided
by the master of arrangements, Mr. Roush, has
been concluded. We believe that brevity is the
soul of wit. We also believe that in brevity lies
common sense. We have no desire to tire you.
Also we, as I have had occasion to say before,
are approaching that which is known in Atlan-
tic City as the "shank or the evening" when
things begin. In the quiet country places where
most of us come from we are going to bed at
this time, but here we are not going to bed so
you could notice it.

A Closing Toast to the Association.
I wish to offer as the sense of this gathering,

officers, ladies and gentlemen, members and
guests, a little tribute from Miles O'Reilly. Not
to know Miles O'Reilly is to argue yourself un-
known. We have Biblical authority for that.:
"There are bonds of all sorts in this world of

ours-
Fetters of friendship and ties of flowers,

And true lovers, knots, I ween:
The boy and the girl are bound by a kiss,
But we have a stronger bond, old friend, than

this:
We have drunk from the same canteen."

And I propose to you that from the same canteen
which has circled the festive board in the form
of the beautiful crystal we pledge to the asso-
ciation, and in the further language of the com-
patriot of Miles O'Reilly, "Sinn Fein, Sinn Fein"
(meaning ourselves), wealth and the health
and the future and continued prosperity of the
Talking Machine Jobbers, God bless them.

Those Present at Banquet.
Louis Buehn Ed. Buehn, C. W. Miller, Charles

Lindauer, Louis Buehn & Bro., Philadelphia;
Lawrence McGreal, Milwaukee, Wis.; I. Davega,
New York; 0. L. Neal, of Neal, Clark & Neal
Co., Buffalo; Marks Silverstone, Silverstone
Talking Machine Co., St. Louis, Missouri;
L. A. Cummings, St. Louis Talking Ma-
chine Co., St. Louis, Mo.; E. F. Taft, W. H.
Beck, Eastern Talking Machine Co., Boston; J.
Fischer, C. C. Mellor Co., Ltd., Pittsburg, Pa.;
H. S. Miller, P. B. Barnell, Frank Osmun. Penn
Phonograph Co., Philadelphia; N. D. Griffin.
American Phonograph Co., Gloversville; R. H.
Morris, American Talking Machine Co., Brook-
lyn; H. W. Weymann. William Doerr, N. Whit.
ley, H. A. Weymann & Son, Philadelphia; H. V.
Metzger, H. R. Burden, the Rudolph \Vurlitzer
Co., Cincinnati, 0., and Chicago; Newton Bach-
nach, N. Snellenberg & Co., Philadelphia; J. H.
Swanson, D. M. Brown. Houston Phonograph Co.,
Houston, Tex.; Morris J. Peters, of G. C. Asch-
bach, Allentown. Pa.; James F. Bowers, L. C.
Wiswell, L. V. B. Ridgeway, John Otto, Lyon &
Healy, Chicago; FL L. Royer, M. Steinert & Sons
Co., Boston, H. L. Ellenberger, Pardee -Ellen-
berger Co.; J. E. Roush and C. M. Roush, Stan-
dard Talkitig Machine Co., Pittsburg, Pa.; H. H.
Blish, Harger & Blish. Dubuque, Ia.; C. N. An-
drews, W. D. Andrews, Buffalo; Fred A. Siemon.
Rudolph Wurlitzer Co., Chicago; C. B. Haynes,
N. J. Solomon, Thomas Wardell. C. B. Haynes &
Co., Richmond Va.: Geo. E. Mickel, Nebraska
Cycle Co., Omaha, Neb.; Perry B. Whitsit, the
Perry B. Whitslt Co.: Max Strasburg, Grinnell
Bros., Detroit. Mich.; Louis J. Gerson, H. B.
Bartin, Ed. H. Smith, John Wanamaker, Phra
delphia; C. W. Hickok. Whitney & Currier Co..
Toledo, 0.; H. N. McMenimen, Sheip & Vander-
grift, Inc., Philadelphia; Clarence E. Gore, W. C.
Roberts. E. F. Droop & Sons Co., Washington.
1). C.; W. B. Fulghum, Victor Talking Machine
Co., Camden, N. J.; G. T. Williams. W. S. Moffett,
New York Talking Machine Co., New York; W.
0. Walz, W. G. Walz Co.;* E. F. Ball, Ball-Fintze

Co.; L. Bergman; A. A. Trostler, Schmelzer Arms
Co., Kansas City, Mo;; H. Winderlist, J. Samuels
& Bros., A. 0. Owens, A. D. Wellser, W. C. Well-
ser, 0. K. Houck Piano Co.; A. F. Ferris; W. A.
Barringer, Wulschner-Stewart Music Co.; R. C.
Rodgers, R. Rodgers Co.; A. H. Smith, Smith
Phonograph Co.; F. J. Heppe, D. D. O'Neill, C.
J. Heppe & Son, Philadelphia; Charles R.
Cooper, Boston Cycle & Sundry Co., Boston,
Mass.; C. R. Chessey, American Phonograph Co.,
Detroit, Mich.; G. A. Mairs, W. J. Dyer & Bros.,
St. Paul, Minn.; I. S. Cohen, Cohen & Hughes,
Baltimore, Md.; G. J. McArdle, The Piano -Player
Co.; Burton J. Pierce, J. W. Jenkins' Sons Co.,
Kansas City, Mo.; W. 0. Crew, Elmira Arms Co.,
Elmira, N. Y.; T. H. Towell, Eclipse Musical
Co., Cleveland, O.; H. S. Davega, New York; A.
W. Toennies, Eclipse Phonograph Co.; W. H.
Reynolds, E. J. Brady, Wm. H. Reynolds Co.;
A. L. Chilvers, His Majesty's Gramophone Co.;
Montreal, Can.; W. C. Finch, Finch & Hahn;
Robert Shaw, Western Talking Machine Co.;
Winnireg, Man.; Floyd D. Ramsdell, Sioux
Falls Talking Machine Co.; W. A. Lawrence,
Standard Metal Mfg. Co., Newark, N. J.; Nelson
C. Durand, Edison Business Phonograph Co.,
Orange, N. J.; J. Newcomb Blackman, Blackman
Talking Machine Co., New York; George D. Orn-
stein, Victor Talking Machine Co., Camden. N. J.;
F. K. Dolbeer, National Phonograph Co., Orange.
N. J.; Edward Lyman Bill, B. B. Wilson, The

Talking Machine World, New York; L. C. Mc-
Chesney, National Phonograph Co., Orange,
N. J.; Oliver Jones, Victor Talking Machine Co.,
Camden, N. J.; Lawrence H. Lucker, Minnesota
Phonograph Co., Minneapolis, Minn.; L. P. Vali-
quet, J. F. Collins, Talking Machine Soundboard
Co., Newark, N. J.; Frank L. Dyer, National
Phonograph Co.; George G. Blackman, R. B.
Caldwell, Blackman Talking Machine Co., New
York; A. H. Jacot, William Zupff, Jacot Music
Box Co., New York; Victor H. Rapke, New York;
L. F. Geissler, Victor Talking Machine Co., Cam-
den, N. J.; Max Landay, Landay Bros., New
York; D. G. Williams, The Udell Works, Indian-
apolis, Ind.; Edwin D. Schloss, Irving Isaacs,
E. Schloss Co.; New York, H. C. Brown, Victor
Talking Machine Co.; Walter L. Eckhardt; J. W.
Scott, F. E. Madison, National Phonograph Co.;
C. P. Chew, Victor Talking Machine Co.; James
H. White, Edison Manufacturing Co.

Among the ladies present at the convention
were: Mrs. J. N. Blackman, Mrs R. B. Caldwell,
Mrs. Lawrence McGreal, Miss Gertrude Gannon,
Mrs. M. Silverstone, Mrs. Fred Siemon, Mrs.
Wardell, Mrs. I. Davega and sister, Mrs. B. F.
Pierce, Mrs. 14Mis Buehn, Mrs. Edwin D. Buehn.
Mrs. Perry B. Whitsit. Mrs. E. F. Ball, Mrs. A. F.
Ferris, Mrs. F. K. Dolbeer and the Misses Dolbeer.
Mrs. Oliver Jones, Mrs. Frank C. Storck and
Miss Storck, Mrs. H. C. Brown. Mrs. G. A.
Mairs, Mrs. N. D. Griffith, Mrs. I. S. Cohen.

THE BASEBALL GAME ON THURSDAY

On Thursday morning occurred the feature oi
the week in the entertainment line, namely, the
baseball game between the East and the West,
in which the latter proved victorious by the
narrow margin of one run won in playing off a
five -inning tie. The members of the two teams
had been doing some hot practice work the pre-
vious mornings, had gotten their men working
together in good shape, and were generally in
fine fettle. Incidentally the players showed a
surprising amount of talent and from all appear-
ances the game might have been played by semi-
professionals, so fine was some of the work.

The East won the toss-up and were first at
the bat, scoring two runs in the first inning,

which the West immediately tied, after which
it was nip and tuck until the scheduled five
innings had been played, with both teams still
tied with seven runs. In the deciding inning
the West scored twice to the East's once, and
"took home the bacon." There were many in-
teresting and exciting features of the game, and
so close was the playing that the man who
reached home well deserved the plaudits of the
olsei vers.

The batteries ware, for the \Vest, Wiswell,
hitcher. and Pierce, catcher; for the East, Mof-
fett, pitcher, and L. Buehn, catcher. The um-
pires were F. K. Dolbeer, of the National Co.,

Seated on ground, left to right-C. al. Roush, B. L. Pin-ce, C. Blish. Seated on bench-Lawrence McGreal, L. C.
Wiswell, A. F. Ferris, J. N. Blackman, Louis Buehn, W. S. Moffett, H. 1.. Royer, A. W.  Toennies, R C. Roush. Stand.
ing-H. H. Blish, H. C. Brown, F. K. Dolbeer, I. Davega, Ed. Buehn, R. H. Morris, J. Fischer, Fred. Siemon. Top

row, seated-Lawrence Locker, C. IL Andrews, D. D. O'Ne;11.
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DOLBEER LAYING DOWN THE LAW.

and H. C. Brown of the Victor Co. The line-up
was as follows:

East-W. S. Moffett, p.; L. Buehn, e.; A. W.
Toennies, s.s.; H. L. Royer, lb.; Ed. Buehn, 2b.;
D. D. O'Neill, 3b.; J. N. Blackman, l.f.; A. F.
Ferris, c.f.; C. N. Andrews, r.f. West-L. C.
Wiswell, p.; B. J. Pierce, c.; C. Cummings, s.s.;
J. C. Roush, lb.; Lawrence McGreal, 2b.; Law-
rence Tucker, 3b.; H. H. Blish, l.f.; Max Stras-
burg, c.f.; J. Fischer, r.f.

Louis Buehn was the best all-round player in
the Eastern team, and besides holding every-
thing the pitcher slipped to him and engineer-
ing some excellent plays, generally connected
with the pellet when at the bat. Those who
know Mr. Buehn can well appreciate the effort
he made when he slammed a hot one out be-
tween first and second and landed home before
the ball was discovered. Ice water and shade
were very much in order. Lawrence McGreal,

AI'GREAL PLAYED OUT.

as usual, furnished much amusement for those
present. He is a "south pawed" batsman and
thereby fooled the pitcher into giving him a
free ticket to first on balls. Then "Cupid at the
Bat" paddled along to the base with a glide that
caused howls of laughter, only to be taken sud-
denly ill on each occasion and making it neces-
sary for him to be carried to the bench and
another man-invariably a good runner-sub-
stituted.

Burtou J. ?fierce was the only man in full
baseball regalia and it might be said that his
playing showed that it was not simply an orna-
ment. His coaching was a feature of the game
and was of a decidedly acrobatic nature.

Mr. Dolbeer gave a decision in the fourth
inning that did not please either side, with the
result that he was immediately "mobbed" as a
lesson to be more careful in the future. The
"mob" scene came out to perfection in the mov-

B. J. PIERCE AT THE BAT.

ing pictures and were the more natural, as in
the onset Mr. Dolbeer was taken completely by
surprise. Mr. Brown's diminutive stature saved
him from a similar fate, and besides he always
had a bat handy.

Ferris, of the Eastern team, was the lucky
man of the day. He missed everything he hit
at, but always got his base on balls and then
cantered home in safety.

To review the work of each player would take
pages, but in short it was a great game and
well worth while. Everyone was greatly inter-
ested in the playing and the teams were on their
mettle. It is likely that where opportunity per-
mits the baseball game will become a perma-
nent feature of the conventions.

At the close of the game three large sight-
seeing cars were provided for carrying the merry
crowd back to the Chalfonte, after which a
dip in the surf was very much in order.

VICTOR CO.'S ROYAL ENTERTAINMENT

Friday, July 8, was Victor Day in the truest
sense and the Victor Co. arranged for special
parlor cars to convey the talking machine con-
ventionists from Atlantic City to Camden.

Immediately upon the arrival of the train, Vic-
tor teams conveyed the baggage of the members
and friends to the Bellevue -Stratford, which was
to be the Philadelphia headquarters. The guests
registered at the Victor factory offices, and after
registration each was presented with a hand-
somely embossed card case containing tickets of
admission to the dinner and to the special yacht
awaiting the assemblage at the wharf, also a
complete program of the day and evening.

After an interesting tour of the great Victor
factories, which was instructive in the highest
sense, the harbor steamer "Asbridge" conveyed
the association members and hosts down the
river to a special resort known as "The Orchard,"
at Essington, where this delightful luncheon
was served.

LUNCHEON.
Martini Cocktails. Little Neck Clams.

Jellied Tomato or Chicken Consomme.
Soft Shell Crabs, Tartitr Sauce.

Rhine Wine Cup.
Philadelphia Squab,

I'otatoes Julienne. Corn on Cob.
Victor Punch.

Romaine Salad. Peach Ice.
Coffee.

Crackers. Roquefort Cheese.

After luncheon the company gathered on the
lawn and were photographed and then took to
their home run.

The trip on the river was delightful, and
nothing was lacking to add to the pleasure of the
voyage.

The Victor hosts were on every hand, always
acting with readiness to cater to every desire of
their guests.

Upon the arrival of the steamer at the Phila-
delphia wharf, a special line of sight-seeing
autos was awaiting and the talking machine
people were treated to a trip through the streets
of Philadelphia, where they inspected some of
the historical buildings.

Reaching the Bellevue -Stratford, they then en-

joyed the climax of a great day's entertainment.
The dinner was served on the roof garden of

the Bellevue -Stratford and was most enjoyable.
The menu was delightful, as will be seen by

a reference to it.
DINNER.

Crab Meat Flake Cocktails.
Clover Club Cocktails.
Cup Consomme Bellevue.

Almonds. Relishes.
Boned Brook Trout, Saute Meuniere.

Cucumbers. Pink Dressing.
Barsac.

Filet Mignon Oriental.
Young Lima Beans.

Moet et Chandon. White Seal Cup.
Kirschwasser Punch.

Nuts.

Cold Pressed Rouen Duckling in Jelly.
Heart of Lettuce Salad.

Coupe aux Peches, St. Jacques.
Macaroons.

White and Green Mint Frappe.
Special Coffee.

Cognacilne Champagne. Benedictine.

Immediately after the conclusion of the dinner
a vaudeville entertainment was in order. Oliver
Jones, who was manager of ceremonies, ar-
ranged a delightful program, in which the fol-
lowing artists participated: Bramphin and
Herr, vocalists; Larry Sharkey, monologist;
James McCool, vocalist; Miller and Mack,
clever steppers; Bixley and Fink, operatic com-
edians; Linden Beckwith, late prima donna of
"The Midnight Sons"; The Four Song Writers,
Monarchs of Melody, introducing Charles P.
Shisler, Charles O'Donnell, Gus Benkhart and
Bobby Heath.

This was considered the crown of the day's

FLASHLIGHT OF RECEPTION GIVEN ON ROOF GARDEN OF THE BELLEVUE-STRATFORD, FROM STAGE.
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JOBBERS ON LAWN IN FRONT OF COUNTRY HOME OF PHILADELPHIA ATHLETIC CLUB AT ESSINGTON.

entertainment, and was the first vaudeville en-
tertainment ever given on the Bellevue -Stratford
roof garden, but the Victor Co. arranged for this
special concession and a stage was erected at one
end, with all the equipment, footlights, etc.

At the conclusion of the program the appear-
ance of Louis F. Geissler on the platform caused

ROUSH FIGURING HIS PROFITS.

a hearty outbreak of applause from the assem-
blage. He stated, in a few well-chosen remarks,
his pleasure and that of the Victor Co. in having
the talking machine representatives with them.

At the conclusion of his remarks Mr. Geissler

L. F. CEISSLER, L. C. W I SWELL, J. C. ROUSIFI.

stated that he had learned that Horace Petit, the
general counsel of the company, was present, and
he asked him to make a few remarks.

James F. Bowers arose and requested that Ed-
ward Lyman Bill, on behalf of the talking ma-
chine jobbers. express the appreciation of the
visiting jobbers to the Victor Co. for the mag-
nificent hospitality which had been accorded.

At the close of Mr. Bill's remarks all joined in
singing "Auld Lang Syne."

The Victor Co. not merely planned a day of
unusual entertainment, but so thoroughly did

they look after the pleasure of their guests that
there was not an idle moment from the time
the train left Atlantic City until the lights were
out on the roof garden of the Bellevue -Stratford.

A pleasing souvenir was a handsome watch
fob, on which the famous Victor dog appeared.

The visitors to the Victor factory July 8, 1910,
were as follows: C. N. Andrews and wife, W. D.
Andrews, Buffalo, N. Y.; G. C. Aschbach, Allen-
town, Pa.; D. M. Brown, Houston, Tex.; H. R.
Bruder, R. Wurlitzer Co., Cincinnati, 0.; W. S.
Barringer, Wulschner-Stewart Music Co., Indian-
apolis, Ind.; L. B. Bergen, Paterson, N. J.; Mr.
and Mrs. Louis Buehn, Philadelphia; J. F. Bow-
els, Lyon & Healy, Chicago, Ill.; H. B. Bertin,
New York city; G. G. Blackman, J. Newcomb
Blackman and wife, Blackman Talking Machine
Co., New York city; C. R. Cressey, Cressey &
Allen, Portland, Me.; R. B. Caldwell and wife,
Blackman Talking Machine Co., New York; A.
L. Chilvers and wife, Berliner Gramophone Co.,
Montreal, Canada; L. A. Cummins, Aeolian Co.,
St Louis, Mo.; Miss E. Cohen, Baltimore, Md.;
C. R. Cooper, Eastern Talking Machine Co., Bos-
ton, Mass.; \V. 0. Crew, Elmira, N. Y.; I. S.

Cohen and wife, Cohen & Hughes, Baltimore,
Md.; H. H. Blish and son, Harger & Blish, Des
Moines, la.; I. Davega, Jr., and daughter, New
York city; Harry S. Davega, S. B. Davega Co.,
New York; Mr. and Mrs. Edward Doshe, Day-
ton, 0.; J. Fisher, C. C. Mellor Co., Pittsburg,
Pa.; Edward Lyman Bill, New York; F. L. Frit-
chey, Cleveland, 0.; Wm. C. Finch, Finch &
Hahn, Albany, N. Y.; L. \V. Loumies, Hoboken,
N. J.; Florence Heppe, C. J. Heine & Son, Phila-
delphia; Max Landay, Landay Bros., New York;
Jas. I. Lyons, Chicago, Ill.; G. A. Mairs and
wife, W. J. Dyer & Bro., St. Paul, Minn.; A. D.
Melbourne, 0. K. Houck Piano Co., Nashville,
Tenn.; Mr. and Mrs. Lawrence McGreal, Mil-
waukee, Wis.; Miss Gertrude F. Gannon, Law-
rence McGreal, Milwaukee, Wis.; Clarence E.
Gore, E. F. Droop & Sons, Washington, D. C.;
A. L. Owen, 0. K. Houck Piano Co., Memphis,
'renn.; John Otto, Lyon & Healy, Chicago, Ill.;
D, D. O'Neil, J. W. Irwin, C. J. Heppe & Son,
Philadelphia; James K. O'Dea, Paterson, N. J.;
Burton J. Pierce and wife, J. W. Jenkins' Sons
& Co., Kansas City, Mo.; Robert C. Rogers,
Washington, D. C.; H. L. Royer, M. Steinert &
Sons, Boston; R. H. Morris, American Talking
Machine Co., Brooklyn, N. 1.; Arthur H. Ferris
and wife, Utica, N. Y.; Geo. E. Mickel, Nebraska
Cycle Co., Omaha, Neb.; W. H. Reynalds, Mo-
bile, Ala.; Laurence H. Luckey, Minneapolis,
Minn.; H. Miller, Penn Phonograph Co., Phila-
delphia; Floyd C. Ramsdell, Talking Machine

LEFT TO RIGHT-SHUTTLE, COLLINS, FULGHUM,

MITCHELL, BOWERS ( OF LYON & HEALY )

BROWN, ATKINSON.

Exchange, Sioux Falls, S. D.; C. M. Roush, J. C.
Roush, Standare, Talking Machine Co., Pitts-
burg, Pa.; W. C. Roberts, E. F. Droop & Sons,
Baltimore, Md.; J F. McArdle, Piano Player Co.,
Omaha, Neb.; Louis J. Gerson, John Wana-
maker, Philadelphia; Morris J. Peters, Allen-
town, Pa.; Victor H. Rapke, New York city; E.

SMILING OLIVER JONES.

F. Taft, Eastern Talking Machine Co., Boston;
Fred A. Slemon and wife, Rudolph Wurlitzer
Co., Chicago, Ill.; J. N. Swanson, Houston Pho-
nograph Co., Houston, Tex ; Mark Silverstone

4

PUBLICITY MANAGER BROWN SNAPPED.

and wife, silverstone Talking Machine Co., St.
Louis; L. V. B. Ridgway, Lyon & Healy, Chi-
cago, Ill.; Max Strasburg, Grinnell Bros., De-
troit, Mich.; R. Shaw, Berliner Gramophone
Co., Winnipeg, Can.; A. A. Trostler, Schmelzer
AI MS Co., Kansas City; Perry B. Whitsit and
wife, Columbus, 0.; M. E. Williams, Talking
Machine Co., Birmingham, Ala.; L. C. Wiswell,
Lyon & Healy, Chicago Ill.; Jacob Wister, New-
ark, N. J.; Thomas Wardell and wife, Lowell,
Mass.; G. F. Wurtele, Philadelphia. Some of
the pictures on this page were snapped on the
beat trip down to Essington.
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JOBBERS GUESTS OF NATIONAL PHONOGRAPH CO.

On Saturday morning tne jobbers came over
to Orange, N. J., from Philadelphia, as guests
of the National Phonograph Co., and upon ar-
rival were taken immediately to the company's
plant in a score en. automobiles. At the factory
they were ushered into the laboratory, where
they were entertained with the reproduction of
the full series of moving pictures taken during
the convention at Atlantic City by James H.
White, of the Edison Mfg. Co. The visitors were
much interested in observing themselves and
friends in the Boardwalk parade, and when the

Mich.; C. B. Haynes, Richmond, Va.; I. Davega,
Jr., and daughter, New York city; T. H. Towell,
Eclipse Musical Co., Cleveland, O.; G. C. Asch-
bach, Morris J. Peters, G. C. Aschbach, Allen-
town, Pa.; H. H. Blish and son, Harger & Blish,
Dubuque; Ia.; E. F. Taft, Eastern Talking Ma-
chine Co., Boston, Mass.; J. F. Bowers, L. C.
Wiswell, John Otto, L. V. B. Ridgeway, Lyon &
Healy, Chicago, Ill.; Harry S. Davega, S. B.
Davega Co., New York city; A. W. Toenies,
Eclipse Phonograph Co., Hoboken, N. J.; James
I. Lyons, Chicago, Ill.; Clarence Gore, E. F.

York city; George Blackman, Mr. and Mrs. R. B.
Caldwell, Blackman Talking Machine Co., New
York.

The following representatives of the National
Phonograph Co. were in attendance to see that
the jobbers were well looked after: Thomas A.
Edison, F. L. Dyer, F. K. Dolbeer, C. H. Wilson,
G. F. Scull, E. J. Berggren, Wm. Pelzer, L. C.
McChesney, W. Stevens, N. C. Durand, E. H.
Phillips, A. C. Ireton, C. E. Goodwin, W. L.
Eckert, E. L. Aiken, L. W. McChesney, F. E.
Madison, P. Weber, D. Holden, C. Schiffl, J. W.
Scott, J. Muenster, W. Nehr, J. Lang, W. Hicks,
L. Ott, W. H. Miller, J. W. Aylsworth and John
Rogers. This ended a most strenuous week and
it was a very tired lot of talking machine men
who left Orange late in the afternoon, homeward
bound.

JOBBERS AND FRIENDS PHOTOGRAPHED IN FRONT OF ESSEX CM'NTY COVNTRY

rious Intel esting events of the ball game were
flashed upon the screen they applauded to the
echo. As was remarked, the pictures of the
game were more amusing than the game itself.
Next a number of the excellent films from the
general catalog were shown, including an amus-
ing "freak" picture, a war drama, and another
comedy roll.

At the close of the entertainment Thomas A.
Edison held a reception at the door as the guests
were leaving to take the automobiles for the
home of the exclusive Essex County Country
Club. Owing to Saturday being a half -holiday
it was not possible to have the .jobbers inspect
the plant under working conditions, but as a
matter of fact there were few who had not had
that privilege on previous occasions.

Arriving at the Country Club the jobbers and
their wives were the guests of the National Co.
at a most elaborate luncheon on the commodious
porch, where the heat of the day was not felt
in the least. A standing toast was drunk to
Mr. Edison, who sat next to President Dyer at
the head of the table.

The guests of the company on this occasion
were Mr. and Mrs. Perry B. Whitsit, Columbus,
O.; Mr. and Mrs. J. N. Blackman, New York
city; J. C. Roush, C. N. Roush, Standard Talk-
ing Machine Co., Pittsburg, Pa.; Mr. and Mrs.
Lawrence McGreal, Milwaukee, Wis.; Miss Ger-
trude Gannon, Milwaukee, Wis.; Mr. and Mrs.
Burton J. Pierce, J. W. Jenkins' Sons Music
Co., Kansas City, Mo.; Mr. and Mrs. Louis
Buehn, Philadelphia, Pa.; Mr. and Mrs. N. D.
Griffin, American Phonograph Co., Gloversville,
N. Y.; Mr. and Mrs. G. A. Mairs, of W. J. Dyer
& Bro., St. Paul, Minn.; Mr. and Mrs. H. L.
Ellenberger, Pardee -Ellenberger Co., New Haven,
Conn.; Mr. and Mrs. C. N. Andrews, Buffalo,
N. Y.; Mr. and Mrs. Mark Silverstone, St. Louis,
Mo.; Mr. and Mrs. Thomas Wardell and son,
Lowell, Mass.; Mr. and Mrs. Arthur Ferriss,
Utica, N. Y.; Mr. and Mrs. Dohse, Dayton, O.;
Max Strasburg, of Grinnell Bros., Detroit,

Droop & Sons Co., Washington, D. C.; D. 0.
Roberts, E. F. Droop & Sons Co., Baltimore,
Md.; W. H. Reynalds, Mobile, Ala.; E. J. Brady,
Natchez, Miss.; L. H. Lucker, Minnesota Phono-
graph Co., Minneapolis, Minn.; James K. O'Dea,
Paterson, N. J.; A. A. Trostler, Schmelzer Arms
Co., Kansas City, Mo.; D. B. O'Neil, C. J. Heppe
& Son, Philadelphia, Pa.; J. Fisher, C. C. Mellor
Co., Pittsburg, Pa.; A. L. Owen, 0. K. Houck
Piano Co., Memphis; A. D. Wellburn, 0. K. Houck
Piano Co., Nashville, Tenn.; L. J. Gerson, E. H.
Smith, John Wanamaker, Philadelphia, Pa.; H.
B. Bertine, John Wanamaker, New York city;
J. N. Swanson, D. M. Brown, Houston Phono-
graph Co., Houston, Tex.; W. S. Barringer,
Wulschner-Stewart Music Co., Indianapolis, Ind.;
R. Shaw, Western Talking Machine Co., Winni-
peg, Man.; Charles R. Cooper, Boston Cycle &
Sundry Co., Boston, Mass.; V. H. Rapke, New
York city; N. Goldfinger, Siegel -Cooper Co., New

F. L. DYER. T. A. EDISON. C. II. WILSON.

CONVENTION NOTES

Secretary J. C. Roush was heartily compli-
mented on all sides for the excellent program
he had arranged and the successful manner in
which it had been carried out. There was not
a hitch anywhere.

Toward the middle of the week many of those
who had been down to Atlantic City over the
holiday had developed cases of painful "board-
walk" feet and any suggestion for a stroll met
a cool response.

The arrival of the jobbers at the Edison plant
caught Mr. Edison slightly unawares, so he
jumped into an automobile, raced to his home,
three-quarters of a mile away, shaved, dressed
and was back to the factory in fourteen minutes.
He quietly stated that had he hurried he could
have made it in eleven minutes.

Murder will out; there was nothing funnier
in the moving pictures than the all too evident
efforts of some to appear unconcerned and un-
conscious of the camera's presence. They'd
never make a living as actors.

Among the ladies who enjoyed the convention
festivities were Mrs. Frank C. Storck and Miss
Storck of Red Bank, N. J., who lent their charm-
ing presence to the enlivenment of numerous
occasions, while Mr. Storck was dispensing
some of his association enthusiasm.

Peter Weber, of the National Co. forces, has
a great reputation as a daredevil automobile
driver. When very cautious he takes sharp
curves on two wheels, but as a rule prefers
pivoting on one. He sometimes has hard work
persuading his friends to take a spin.
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A snapshot of Perry B. Whitsit, who was re-
elected for the presidency of the Jobbers' Asso-
ciation for another year, and .1as. F. Bowers.
Both men are good workers. Jas. F. Bowers
was the first president of the association. Many
term him "the father of the association," and
no man has worked harder or more indefatigably
than the first president to win out for the asso-

J. F. BOWERS, SITTING. n. B. WIIITSIT, STANDING.

elation in every way. He made many personal
sacrifices of time and money to put the organi-
zation on a permanent footing, and like every-
thing else, Mr. Bowers went at it with a vim
and determination to win, and win he did. As
toastmaster at the formal banquet on Thursday
night he added to his many laurels, for he was
effervescing with good nature and wit, which
added greatly to the charm of the occasion. His
Poetical quotations were appreciated and warmly
applauded.

That association interest is widespread is evi-
dent from the fact that there were two jobbers
in attendance from far-off Texas, one trom
Winnipeg, Man., and another from Montreal,
Can., while the intermediate sections were well
represented.

E. M. Brown, of the Houston Phonogiaph Co.,
Houston, Tex., is full of figures regarding the

FUTURE TALKING MACHINE JOBBERS.
Louis E. Buehn, Philadelphia, aged 2. J. H.

Wardell, Lowell, Mass., aged 5.
Lone Star State and has a most convincing way
of explaining distances.

The announcement that Curtiss was making
a flight invariably resulted in a grand rush for
the Boardwalk, leaving the meeting room, lobby
and other centers of attraction temporarily de-
serted. At the rate the aviator flew past haste
was necessary if the flight was to be seen.

Walter L. Eckhardt made the run to Atlantic
City to meet his old talking machine friends in
his new Lozier car.

Mr. Eckhardt has added as a side line a spe-

"PEERLESS" WALTER L. ECKIIARDT ENTERTAINING,

cialty which will interest talking machine men,
and it will interest his old friends to know
that he is having an enormous demand for his
Peerless Suction Cleaner.

Associated with him is another talking ma-
chine man who has a wide acquaintance with
the trade. Henry E. Marschallc, as announced in
an earlier edition of The World. is associated
with Mr. Eckhardt in his growing enterprise.

They have a special announcement in another
part of this publication which makes gbod read-
ing and contains some statements worthy of
careful consideration.

It was delicious to see the staid members of
the association meandering homeward from the
Old Vienna and other resorts in the early hours
with red paper fetes jauntily perched on one
ear and singing favorite songs. And the way
the singing palled on one when a policeman
hove in sight.

The irrepressible Victor H. Rapke was early
on the scene and despite the fact tlr.t he was
compelled to move around on crutches owing to
a sprained ankle was very much in evidence. He
convulsed more than one jobber with the de-
scription of the weird adventures of his pet
monkey, "Josie." He was certainly some.animal.

J. Newcomb Blackman plays ball as he attends
to convention business with a oneness of pur-
pcse that is laudable. The energetic manner in
which he batted at the ball-and missed-was
most encouraging. The enthusiasm was all
there, however.

Frank E. Madison was seen on the Boardwalk
on several occasions-we repeat, Mr. Madison
was seen on the Boat dwailc. Ahem!

With the character of this publication and
his personal safety in mind, ye scribe refrains
from telling some of the best things that hap-
pened during convention. But have a care, Des-
mond, nave a care.

Max Landay, of Landay Bros., New York, was
the parodist of the occasion and had made up a
number of verses to various popular tunes, in
which familiar association personages were
rapped or praised as the case might be. One of
the parodies, to the tune of "All Join in the
Chorus," was sung at Old Vienna each night.
and took in about everybody's name.

WANT JUDGMENT SET ASIDE.

(Special to The Talking Machine World.)
Trenton, N. J., June 2S, 1910.

The National Phonograph Co. have made appli-

cation to Judge Cross in the United States Circuit
Court to have him set aside the judgment of
$95,424 attained against them by the Goodwin
Manufacturing Co. The judgment was based on
a contract wherein the National Co. agreed to pur-
chase stearic acid from the Goodwin Mfg. Co. to
the amount of $320,000. The defendants had ab-
rogated the contract and claimed that they never
legally ratified it.

THE DORAN PHONOGRAPH CO.

H. S. Doran and J. J. Bennett have purchased
the Mazer Phonograph Parlois at 45 Michigan
avenue, Detroit, Mich., and will incorporate the
business under the name of the Doran Phono-
graph Co. with a capital of $15,000.

Opportunity only knocks once, an' then we're
enerally in th' back part o' th' house.

SONORA
" rhe Instrument of Quality -

HIGHEST CLASS

Talking Machines
and Records

To be Used With Either Needle or Sapphire

Superior Tone Quality
Dignified Appearance
Invisible Horn
Tone Modifier
Automatic Stop
Covered Cases
No Scratch
Sapphire Soundboxes
Sapphire Records

Some of the unsolicited testimonials,
which we receive continually from
dealers and private owners of our
instruments, contain assertions and
comparisons which we are too modest
to make ourselves-convince Yourself.

Sonora Phonograph Co.
78 Reade Street, New York, N. Y.
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With the line of Columbia Disc and
Cylinder Graphophones, and Columbia
Disc and Indestructible Two Minute and
Four Minute Cylinder Records, you have
in front of you a proposition that nothing
else can touch. Fortified by exclusive
Columbia selling rights you have a
business that nobody can break in on.
Think that over.

Columbia Phonograph Co., Tribune Building, New York.

GERMANY'S NEW COPYRIGHT BILL.
How the Law Affects Tasking Machine Inter.

ests-Compulsory License and Royalty Fea-
tures of the Law-Record Copying Pro-
hibited.

(Special to The Talking Machine Worn].)
Berlin, Ger., June 29, 1910.

The Reichstag has passed the new copyright
act, and the talking machine interests feel a
little better, although they are not by any
means thoroughly satisfied. The battle royal
was waged around the matter of royalty on talk-
ing machine records, music rolls and similar
musical reproductions. As a result of compro-
mises between the interests involved in the
operation of the act, a system of so-called com-
pulsory license has been enacted into law, while
the provision for payment of loyalty has been
extended, as mentioned, to every form of re-
production of music. The compulsory feature
provides that a compoier must extend the right
of reproducing his works to every manufacturer
who may wish it, on payment of a "reasonable"
compensation. The object of this is to prevent
monopoly of any composer's work through con-
tracts between him and a single manufacturer.
Moreover, copying of talking machine records
is prohibited. Although the manufacturer is
not specifically protected against tha singer or
composer, he receives automatic protection if
he employ and pay the former specifically for
his services. Purchase of copyright carries with
it the right of public reproduction. Lastly, it
may be said that the period of copyright protec-
tion to a composer has been retained at 30 years,
as at present.

BURNS CHATS OF TRIP TO CUBA.
Business Satisfactory but There Is Much Po-

litical Unrest-Commercial Men Would Like
American Control-Many Records of Typi-
cal Cuban Music Secured-Special Catalog.

At the executive offices of the Columbia Phono-
graph Co., general, New York, last week, Ed-
ward N. Burns, manager of the export depart-
ment, spoke of ris trip to Cuba as follows:

"I found business conditions very satisfactory,
notwithstanding the political unrest which
dominates everything. The island's sugar crop
was sold for a big price, and their tobacco also,
and money seems to be plentiful enough, but
commercial affairs lack stability nevertheless. 1

still look for intervention on the part of the
United States again as has been my opinion
right along, and I am quite sure the business
people of the island would welcome it, judging
from what I heard.

"When we go to Cuba it is not to record
Spanish music. It is the typical Cuban music
we are after and get. Their music is peculiar,
from the fact that it is written entirely in syn-
copated time, like our cakewalk or rag -time
melodies. William Freiberg and Gus Furbush,
of our laboratory staff, preceded me to Havana
in order to make arrangements for recording,
and we secured the finest records ever made for
the Columbia Co.-a very complete list of

puntas, boleros, rumbas and danziones. It is
our intention to issue a bulletin of these records
every two or three months. This class of records
will not sell in all the Spanish-American coun-
tries, but their sale is confined to Porto Rico,
Cuba, Yucatan, on the eastern coast of Mexico
and Central America, and in the northern coast
cities of Colombia and Venezuela. We have also
made a number of records by Mme. Everdri.

"Freiberg and Furbush will go to Mexico after
finishing their work in Cuba, and where they
will remain to record the best talent available,
mostly folk or native songs and instrumentals.
As I said, the syncopated music of the Cuban
artists occupies a field by itself. As an instance
they will take "Cavalleria Rusticana," and
while the theme is followed, one would hardly
recognize the original melody in the syncopated
arrangement. The same is true of "Madame But-
terfly." The effect is almost laughable. The
most solemn and serious music is also given this
twist and turn, a peculiar waltz movement or
glide with a lilt rather fascinating, to say the
least.

SHOW MUSIC MASTER HORNS.
Complete Line of These Popular Horns Ex-

hibited at the Chalfonte by H. N. McMeni-
men-Jobbers Interested in Styles.

Atlantic City, N. J., July 7, 1910.
A complete line of Music Master horns, manu-

factured by Sheip & Vandergrift, Philadelphia,

were on exhibition at the Chalfonte during the
convention, under the direction of H. N. Mc-
Menimen, general manager of the company. As
usual the music horn exhibit was a center of
interest for the jobbers, who looked over the
new styles and in most instances left liberal
orders. The Music Master horns have proved
their quality with the trade and the public, and
are being manufactured in increasing quantities
all the time. According to Mr. MeMenimen,
who, by the way, is an old-time talking machine
man and a favorite with the jobbers, the com-
pany have provided for a greatly increased ad-
vertising appropriation for the coming year, and
intend to push their product even more actively
than in the past.

Meanwhile new styles to harmonize with vari-
ous models of machines will be brought out at
intervals and thus keep the line up to date at
all times. Needless to say, the Music Master
horn is a real success.

J. Wenger, of Wenger & Cherrington, Salem,
Ore., who handles Victor and Edison machines in
his town with great success, was a recent visitor
to New York, when he placed large orders for
pianos, in which he transacts a large business in
his territory. He reports talking machine pros-
pects in his section of Oregon as most pleasing.

C. Meisel, 4 St. Marks place, New York, besides
being a wholesaler and importer of musical mer-
chandise, one of the oldest in the city, is also a
Victor dealer.

This is Our

Victrola Protector
For Victrola XII and Amberolas also

44 Every high-class machine on your floor
should have a protector. It insures them from
injury, dust and dampness.
(II Most of your customers use their machines
on their verandas, yachts, etc., during the sum-
mer, where they are exposed to the weather.
You can make good profits and pleased cus-
tomers by selling them protectors.
11 Write us NOW for samples of materials,

prices, etc.

S. B. DAVEGA CO.
126 University Place

New York City
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DRESSING APPOINTED MANAGER

Of the Aeolian Co.'s Talking Machine Depart-
ment-A Splendid Appointment.

The Aeolian Co. announced this NN eel: that 0.
A. Gressing, formerly manager of the St. Louis
Talking Machine Co., St. Louis, Mo., had been ap-
pointed manager of the talking machine depart-
ment which they are to open on a large scale in
Aeolian Hall, New York. Mr. Gressing is a gen-
tleman splendidly equipped for the position to
which he has been appointed. He has had long
experience in the talking machine field and will
undoubtedly help to place the new department of
the Aeolian Co. on a very successful basis.

RECORDS BY EMILIO MURILLO.

The Celebrated Colombian Composer Delighted
with the Records Made of His Works by the
Columbia Phonograph Co.

Senor Emilio Murillo, the celebrated Colombian
composer and pianist, brief sketches of whose
career have appeared in The World lately, has
been spending a good part of his time during the
past three weeks in the Columbia Phonograph
Co.'s laboratory, New York, making a remarkable
series of records. Practically every important
work composed by Senor Murillo is being put
on Columbia records, all solos-piano, flute and
vocal-being executed by Murillo himself, and
the band numbers played by the Banda Espanola,
under Murillo's supervision. All Murillo's com-
positions are of notable beauty, with a virility
and gracefulness all their own. The honor of
having composed the national hymn of the
Colombian Republic also belongs to Murillo. This
hymn naturally occupies a prominent place
among the compositions recorded by the Colum-
bia Phonograph Co.

Murillo is highly enthusiastic over the Colum-
bia process of recording and has listened to the
records already through with the keenest delight.
His feelings find expression in a letter to the

Columbia company, giving them the exclusive
right to record his compositions and giving them
also the sole right to all future recordings by
himself.

THE COPYRIGHT OUESTION.

Treated in a Masterly Way by Frank L. Dyer-
E. Trevor Williams' Views.

Of the masterly treatment of the copyright
question along broad lines, no one is better
equipped to write than Frank L. Dyer, president
of the National Phonograph Co., Orange, N. J.
This is speaking strictly from a trade Point of
view. As is known, Mr. Dyer appeared last sum-
mer before the committee on the law of copy-
right of the British Board of Trade, and ex-
pressed his opinions cogently and forcefully.
Since then Mr. Dyer has addressed a formal let-
ter of protest to that body, which appears in
The World's European department, on another
rage of this issue. As yet Parliament has not
taken any action, though the committee reported,
"We desire to express our approval of the re-
vised conventions (signed at Berlin, November
13, 1908) as a whole." It was also provided in
this conference that the "convention shall be
ratified and the ratifications exchanged at Ber-
lin not later than the 1st of July, 1910." This
time has passed, though it was also agreed that
the "convention shall be put in force three
months after the exchange of ratifications."

It will also be recalled that E. Trevor Will-
iams, president of the Gramophone Co., Ltd.,
London, England, one of the leading composers
of the world, and a close ally of the Victor
Talking Machine Co., Camden, N. J., signed the
Board of Trade report, he being a member of
the committee, subject to reservations. Among
other statements made was this, and which is
also referred to in Mr. Dyer's communication.
namely: "I am entirely in accord with the com-
mittee 'that the authors of musical works should
have protection against the adaptation of their
works to instruments which can produce them

mechanically.' Having regard to the accepted
state of the new law, to give such authors such
protection by legislation will confer upon them
an entirely new right. An immense industry
has been built up under the immunity of the
existing law, and consequently this new right
should only be conferred subject to complete
protection of the industry and to the preserva-
tion of vested interests." As to a royalty charge
for the use of musical works, Mr. Williams
favors the plan incorporated in the United States
copyright statute; or as he expresses it, "for
simplicity, fairness and convenience the method
of a license prescribed by law is undoubtedly the
best."

INCORPORATED.

The Sapphire Record and Talking Machine Co.,
of Manhattan, filed articles of incorporation with
the Secretary of the State at Albany this week
for the purpose of manufacturing and dealing in
talking' machines, records and supplies, with a
capital stock of $100,000. The incorporators are:
P. B. Verblanck, M. Wagner and D. Tauber, New
York City.

USE THE COLUMBIA GRAPHOPHONE.

At the noonday gospel meetings, which are held
in Madison Square, right in front of The World
offices, the Columbia graphophone has been fre-
quently used recently with Gipsy Smith's records
which edify and enthuse the assemblage. They
have been no mean factor in attracting and hold-
ing the interest of the crowd, and thus fulfilling
the important purpose in getting a large audience
for the speakers who follow.

Advertising is a salesman that never watches
the clock-that does not stop work when the
whistle blows. The life of a single piece of adver-
tising literature of a single announcement can-
not be definitely measured-neither can its value
as an investment. Talking machine men should
bear this in mind.

JOBBERS, ATTENTION!
Now is the time to place your orders with us for needles!

Don't wait until the last minute and let your competitor get ahead of you!
Now is the time to make a special design for you on envelopes and tins, for which we

make no extra charge.
Now is the time to obtain our lowest prices.

We have built up a large business in selling High Grade Imported Needles at the
same price that you are now paying for cheap needles, and packing them in
the " highest grade" 'winner, in envelopes and tin boxes.

This year we are pre pared to quote you the lowest prices on High Grade Imported
Needles, and we urge you, "right now," to send us specifications on your re-
quirements, and we will be pleaSed to quote you a price that will startle you,
and submit to you designs for envelopes and tin boxes that will sell the goods
on its appearance. DO IT NOW!

The Talking Machine Supply Company
400 FIFTH AVENUE, NEW YORK
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FROM OUR CHICAGO HEADQUARTERS
ROOM 806, NO. 156 WABASH AVENUE, E. P. VAN HARLINGEN, MANAGER.

Jobbers Report Business as Good Considering
the Season-Sending Machines to Summer
Homes-Suggestions for Dealers Furnished
by Experts-The Talker as an Educational
Force-Clever Window Advertising-Graf-
onola Accompan'es Hardware Men on Tour
-A Hint Anent Salesmanship-Those Who
Attended the Convention-New Columbia
Operatic Records Delight Company's Patrons
-Expansion with Lyon & Healy-Interest-
ing Personalties-Aeolian Co. Activities-
Auxetophone Aids at Lecture-Increasing De-
mand for Fibre Needles-Summary of News.

(Special to The Talking Machine World.)
Chicago, Ill., July 9, 1910.

Business with the local jobbers made a very
fair showing during June, although the advent
of settled hot weather the latter- part of the
month naturally caused something of a falling
off as compared with the first half. The mouth,
however, made a good increase as compared with
the corresponding mcuth of last year; indeed,
there has not been a month this year which has
not shown a substantial gain as compared with
1909. We are now in what is always the dullest
month of the year, and trade is quiet, although
by no means stagnant. The large retail con-
cerns are doing some aggressive advertising,
Lyon & Healy using larger space in the dailies
for their talking machine department than ever
before. The enterprising dealers never let up
it their efforts for trade, and consequently main-
tain a fairly steady run of business at a
time when, if business. were not forced, it
would 'be practically dead. An encouraging fea-
ture, however, is that this year all the large
stores and departments report that they have
had more customers send their machines into
the store to be packed for shipment to summer
cottages than ever before, and that the number
of machines and records sold to the vacationers
is increasing from year to year.

This, perhaps, gives a hint to dealers in towns
in the vicinity of summer resorts. It is pos-
sible, no doubt, to work up quite. a business
among the cottagers who have not provided
themselves with machines before leaving hOme.
A canvass of these resorts, especially at the
week end, when the man of the family is most
likely to be "in camp," might prove very result-
ful. Anyway, it's worth the effort, if any of the
trade contiguous to the resorts have not already
tried it out.

In the Chicago letter this week will be found
quite a few suggestions furnished as a result of
the experience or observation of the members of
the trade, and which, perhaps, can be utilized
by some of the World readers in stimulating
trade during the dull season of planning the fall
campaign.

"Talking Machines in Schools."
"There are many indications that the talking

machine is rapidly entering the larger field of
usefulness for which it was predestined from
the first," remarked Roy J. Keith, sales manager
of the Talking MaChine Co. "Its value as a
positive educational force, as well as an enter-
tainer, has long been recognized in a general
way. Quite a few musical conservatories have
used the Victor in conjunction with Red Seal
records as an aid in teaching interpretation, and
parents have been surprised at the influence
exerted in the home in the cultivation of the
musical taste of the children. Now, however, it
looks as though the talking machine would soon
be exercising its full mission as an educator, and
if the dealers of the country will take the hint
furnished by the developments of the past few
months in Milwaukee, it will not be long before
you find a talking machine a regular part of the
equipment of the average public school.

"The advertising and commercial value of such
a departure is obvious, and the dealer who is in-
strumental in securing the installation of a Vie -

tor in each of the schools in his town and vicin-
ity will naturally be the one to reap the greatest
benefit."

Reverting to the case in point, L. C. Parker,
manager of the talking machine department of
Gimbel Bros., Milwaukee, has placed Victors in
no less than fifteen of the public schools of that
city. The plan followed by him in making it
possible for the individual schools to pay for
the machines is worthy of mention. In the ma-
jority of instances the machines were quickly
paid for by the pupils themselves through the
medium of the principal. Concerts were given
which were attended by the parents of the pupils
and other residents of the vicinity. An admis-
sion of 10 cents was charged, and each pupil
was given five tickets, and was permitted to keep
one for his own use in return for selling the
others. In many instances the outfits have been
paid for by the proceeds of a couple of concerts.

Mrs. Clark, the supervisor of the music of the
Milwaukee schools, has entered. enthusiastically
into the idea. She perceives the value of the
use of the Victor in the schools, not only in de-
veloping the taste for good music, but in illus-
trating the enunciation, tone production and in-
terpretative methods of the best singers. She
is spending a good deal of her time this vacation
in preparing simply worded stories of the operas
and talks on the composers and the meaning of
their works for the benefit of the teachers in
conducting recitals for the pupils.

Mr. Parker has received letters from the prin-
cipals of the schools, in which they state their
experience with the Victor, and all speak in the
most glowing terms of the benefits derived.
Stated times are set aside for the use of the Vic-
tor, and the children are permitted to sing with
the solos and instrumental records with which
they have become familiar. Individual pupils
are sometimes given a place on the concert pro-
grams, and repeat the songs they have learned
from the machine. The facility with which they
imitate the phrasing and expression of the maker
of the record is remarkable.

It is found possible to make use of the Victor
in the school in ways which werenot dreamed of
at first. One principal, for instance, added zest
and interest to the work of the English literature
class who were studying Burns by having some
of the records of the songs of the Scotch poet
played. The same man found the German class
reading something about Wagner, but inquiry
revealed the fact that very few knew anything
about the music of the master. The Victor was
immediately brought into requisition.

As a result of the Milwaukee innovation, the
schools in Janesville and Racine have taken the
matter up, with gratifying results, and Wiscon-
sin promises to be leader in the movement.

Some Very -Clever Window Advertising.
SOPRANOS, ALTOS,

TENORS, BARITONES.

COME IN AND MAKE A PHONOGRAPH RECORD
OF YOUR VOICE.
A GREAT THING FOR VOCAL STUDENTS.
HEAR YOURSELF SING AND CORRECT YOUR
FAULTS.

RECORDS MADE COMPLETE WITH PIANO AC-
COMPANIMENTS, 40 CENTS EACH.
COME IN AND INVESTIGATE.

A neat window card bearing the above legend,
in one of the windows of the Rudolph Wurlitzer
Co., together with circular letters and some small
advertisements in the dailies, is having the effect
of drawing quite a few singers, both professional
and amateur, into the store. It has proven quite
a hit, and has already influenced the sale of a
few machines. "It's good advertising, if the im-
mediate results in the way of sales are not
great," said L. Kean Cameron, in charge of the
retail talking machine department.

"Incidentally, it's a whole lot of fun, gets peo-
ple into the store who would not come otherwise,
and gets just the class of people we most want

to reach interested in the talking machine propo-
sition."

Mr. Cameron has fitted up one of the record
_rooms as a recording laboratory, with a piano
and Edison machines. The other day a teacher
brought in no less than ten pupils in a body, all
of whom heard their own voices as others heard
them, and carried away the result. Local sing-
ers of note, like Albert Boroff, E. C. Towne,
Um. Beard and Henry Vogel, who was here last
season with the "Melting Pot," but formerly a
grand opera singer, also took advantage of the
scheme.

Grafonola on a Trip.
A special train, carrying 300 people, delegates

to the National Retail Hardware Association's
convention at Denver, and their families, left
last night over the Chicago & Northwestern. On
the way they have been entertained with a Colum-
bia Graphophone De Luxe, which will occupy a
place in the lobby at the hotel which constitutes
the headquarters of the association during the
convention. It's a good little stunt put over by
A. H. Herriman, in charge of the retail depart-
ment at the Columbia Chicago branch, and no
doubt will yield results both from a retail and
wholesale viewpoint.

Word About Salesmanship.
"Knowledge of goods, real interest in your

work, and a decent personal appearance taken
for granted, successful salesmanship in this line
narrows down largely to carefully, but unobtru-
sively, watching and 'playing up' to your cus-
tomer," remarked one of the most successful
retail talking machine salesmen in the country.
"A good many men whom I have known seem to
-think that the main thing is to talk. They shoot
all their ammunition off in a bunch, but keep
on talking. I've frequently seen a man talk a
customer up to the point of buying, and then un-
knowingly talk him off again. The point is to
lead your customer gently on to making his
preferences and even his 'objections known. It's
a hard thing to define. No two people are ex-
actly alike. Sometimes you can ask directly
about how much money a customer wants to
spend. Others you would deeply offend. Some
people care only for the popular thing, but don't
care to declare themselves. By a little feeling
around you can tell. In handling a machine cus-
tomer it often depends as much on whether you
demonstrate with records that the customer is
impressed with, as the merits of the machine
itself. Watch your customer, and the minute
you catch the most fleeting expression of disap-
proval shut the record off. The average person
will betray themselves more by their facial ex-
pression than by their words. It takes experi-
ence and perhaps not a little of the intuitive
faculty to read it aright, but the man who lacks
the ability misses one of the prime requisites of
salesmanship, to my notion. Of course, it's just
a phase of character reading, something that can
be cultivated to a greater degree than is gener-
ally supposed, if one makes up his mind so to
do."

The Conventioners.
The Westerners showed up at Atlantic City in

pretty good force, from all reports, but they
didn't go in a crowd. Up to the first of last
week L. C. Wiswell, who was engineering the
plan, had advices that Burton J. Pierce, manager
of the talking machine department of the J. W.
Jenkins Sons Co., Kansas City; Floyd C. Rams-
dell, of the Sioux Falls Talking Machine Ex -
change; H. H. Blish, of Harger & Blish, Des
Moines and Dubuque; A. A. Trostler, manager
of the talking machine department of the J. F.
Schmelzer Arms Co., Kansas City, and Lawrence
Lucker, of the Minnesota Phonograph Co., would
all be on hand Saturday to leave on the Penn-
sylvania 5.35 p. m. train. Then Wiswell himself
was compelled to leave Tuesday to attend to some
matters at the Victor factory before the con-
vention. Trostler blew through on Wednesday;
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Summer Time
is Victor Time

"At home or in our summer
retreat, the Victor is our indis-
pensable summer entertainer."

MR. DEALER This conviction is aoroad in
the land. During the summer season all thoughts
turn toward the out of doors, the open air, the
sunshine.

The VICTOR complies perfectly with these
conditions.

Make your customers see what the VICTOR
really means In their open air pastimes.

Their lawn fetes and porch parties will be
doubly enjoyable with the aid of the VICTOR-
the pleasure of their summer hops and dances will
be greatly increased.

Our Victor Machine and Record stock is

most complete. The " Four Big Sellers" and the
exceptionally fine summers list of Victor Records are
a great incentive to a profitable summers business.

We feel safe in saying that we have the largest stock of tor
Victrolas outside of the Victor factory. Tell those Victrola pros cis
of yours what they are missing by not having their Victrola d ng
the hot summer weather when it could be such a source of co ort
and pleasure.

If you cannot get those live prospects into your store this kind of
weather, send us their names and we will write them a personal letter
for you, offering to place a Victrola in their home on approval-you
close the sale and make the profit.

Remember, we wholesale exclusively.

The Talking Machine Company
72-74 Wabash Ave. :: Chicago, Illinois
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Ramsdell stopped off for an hour on Friday;
Luckey and Blish had their plans disarranged
and went later, and Mr. and Mrs. Pierce were
the only ones who showed up Saturday as per
schedule. They lunched with H. B. Hopkins, of
Lyon & Healy, took in "Madame Sherry" in the
afternoon, and finally found when they boarded
the train quite a little bunch of talker people
after all. There was Fred Sienion, assistant
manager of the Chicago house of Wurlitzer; John
Otto, in charge of the retail Edison department
of Lyon & Healy's, and L. V. B. Ridgway, Lyon
& Healy's Illinois talker salesman.

They presumably had a fine trip, as no reports
of casualties have reached Chicago as yet. Law-
rence McGreal, of Milwaukee, was another West-
erner who had planned to go with the Chicago
crowd, but had to change his plans. Arthur D.
Geissler was in the East during the convention,
but was unable to attend, being detained by im-
portant business in New York, much to his re-
gret. Just before he left for California yesterday
he was eagerly inquiring as to the result of the
ball game at Atlantic City.

J. F. Bowers, of Lyon & Healy, left for Asbury
Park, N. J., with his family early last week, and
after seeing them nicely located for the summer
ran over to take in the convention.

The New Columbia Opera Records.
The new Columbia operatic records, made by

the artists of the Boston Opera Co., are gradually
coming on sale at the Chicago branch of the com-
pany. Those that have so far made their appear-
ance have been greeted with delight by the com-
pany's patrons. It's an imposing list, and begin-
ning with the Lucia sextet on one side and the
Rigoletto quartet on the other, sung by distin-
guished artists, is certainly a forerunner of a
strong line. The Grafonola Mignons have made
their appearance the past month, and from the
orders being taken at this end it is easy to fore-
cast a demand calculated to tax the company's
facilities to the limit.

Improvements at Lyon & Hea'y's.
Five years ago Lyon & Healy had one small,

room devoted to machine sales on the main floor,
into which those interested were invited to step
after listening to the concerts in Victor Hall.
The growth has been steady. Additional rooms
have been added from time to time, and when
alterations now in progress are completed the
machine department, including Victor Hall, will
embrace practically all of the Adams street side
of the store, and covering a space about 150 feet
long by 25 feet wide. From the Adams street
entrance up to the larger corner window facing
on Wabash avenue there will be nothing but
talking machines and phonographs. Victor Hall
will be enlarged to a seating capacity of over 100.
There will be three Victor rooms, one Edison
room and one room devoted to the I. C. S. lan-
guage course system. The rooms will be hand-
somely decorated, draped and connected by fold-
ing glass doors so that they may be thrown into
one if desired. Joe Vasey, manager of machine
sales, and his assistant, John Otto, will preside
over as handsome and extensive quarters as can
be found anywhere. The great retail record de-
partment, with its dozen demonstrating rooms,
remains, of course, on the fifth floor.

How We Grow.
IT. 13. Hopkins, L. C. Wiswell's assistant in

charge of wholesale, has been extremely busy of
late, recovering from the effects of a week's vaca-
tion in the northern woods, attending to addi-
tional duties in Wiswell's absence at the Atlantic
City convention and, with it all, getting home
on schedule time to greet a small daughter who
recently made her advent in the Hopkins house-
hold.

Speaking about babies. F. A. Cook, assistant
retail manager at the Columbia Co., is the proud
dad of a fine nine -pound boy, who arrived just too
late for the fight at Reno.

Progress in the Ghetto.
Barney Olshansky, who has for years done an

almost unbelievable talking machine business in
a little hole in the wall at 130 Jefferson street,
just south of Thirteenth, in the West Side ghetto
district, has moved into a fine large store at 1252

Jefferson, which comports more with the size of
his business. It is nicely fitted up and has three
good-sized private demonstration rooms, besides
a large machine floor. Barney also has a branch
at 723 Twelfth street.

Geissler to the Coast.
Arthur D. Geissler, general manager of the

Talking Machine Co., arrived home on Wednes-
day of this week, and left on Thursday for the
Coast, where he will join his wife and babies,
who preceded him. They will spend some time
at Ross Valley, at the foot of Mount Tama'pais,
in Marin County. Later on Mr. Geissler will
meet Leon F. Douglass, of the Victor Co., at San
Rafael, and they will spend a glorious fortnight
deer hunting and fishing. Mr. Geissler will, of
course, visit his friends in 'Frisco and other
points before returning. They will be gone until
the latter part of August. On his way east he
visited St. Louis, to visit the Victor jobbing
headquarters of the Aeolian Co., and also in-
spected the departments at the Aeolian branches
at Cincinnati, Indianapolis, Fort Wayne and
Dayton, which are now well under way, and he
spoke especially of the beautiful department at
Indianapolis, which is finished throughout in sil-
ver ash, in an individual style of architecture,
and the appointments of which are perfect. The
Cincinnati Victor departments will also be estab-
lished at the Aeolian stores at Huntington, W.
Va., and Middletown, 0., which are under the
control of the Cincinnati branch. He spent some
time in New York with Messrs. Perkins and
Schaad, of the Aeolian Co. The New York de-
partment, which he declares will be the finest in
the country and will occupy the entire eighth
floor of Aeolian Hall, will be open about Sept. 1.
Mr. Geissler brought back with him the news
that 0. A. Gressing, who so capably managed the
St. Louis Talking Machine Co. for the past two
years and until its purchase by the Aeolian Co.,
has been appointed general manager of the talk-
ing machine interests of the Aeolian Co., mak-
ing his headquarters at Aeolian Hall, New York.

Various Personals,
W. C. Fuhri, district manager of the Columbia

Phonograph Co., left to -day for a short visit to
headquarters in New York.

C. F. Baer, manager of the Chicago office, re-
turned this week from a brief trip to St. Louis,
Burlington, Davenport and Rock Island. At the
latter point he made arrangements with Wm.
Schaeffer & Son to handle Columbia goods on a
large scale, and secured a substantial initial
order.

F. A. Scheuber, president of the Scheuber Drug
Co., of Livingston, Mont., exclusive Columbia
jobbers for Montana, Wyoming and part of the
Dakotas, is expected in Chicago Monday. He
will probably go east on a visit to the Columbia
factories in company with E. C. Plume, western
wholesale manager.

A. P. Grigg, the well-known piano and talking
machine dealer of Davenport, Ia., was in the city
this week on his way east. He is reported as
having sold 25 Victrolas so far this year.

W. W. and E. A. Parsons have been whooping
things up in a vigorous fashion since they re-
sumed charge of the Columbian commercial ma-
chine interests in this city. Dictaphones are be-
ing placed with some of the largest concerns in
the city, and in many cases the old type machines
are being replaced with the latest models.

Andrew McCarthy, treasurer of Sherman Clay
& Co. and manager of the talking machine de-
partment, spent several days in Chicago on his
return from his bridal trip to the East.

Gus Eilers, of Portland, Ore., and in general
charge of the Eilers talking machine interests,
also spent some time in Chicago on his return
to the Coast.

Wieboldts to Handle the Columbia.
Wieboldts, the big department store on Mil-

waukee avenue, and, in fact, outside the loop, has
just added a complete line of Columbia goods, in-
cluding the entire record catalog. This is a
bit of fine work on the part of City Salesman Ed.
Blimke.

Roy Keith, sales manager of the Talking Ma-
chine Co., returned on Tuesday from a ten days'

vacation spent at Crystal Lake, in northern Mich-
igan. '

Dan Creed, credit man for the Talking Machine
Co., had a fortnight's seance with jury duty,
which appropriately terminated last Saturday.

Auxetophone Used in Lecture.
Myron Blackman, manager of the record de-

partment of Lyon & Healy, accompanied by an
Auxetophone, ran down this week to Streator,
Ill., and assisted Prof. M. J. Corey in his lec-
ture on "Verdi, the Most Popular of the Italians,"
illustrated by stereopticon views. The Verdi
operatic numbers heard through the medium of
Auxetophone, ran down this week to Streator,
great audience and greeted with frequent ap-
plause.

Aeolian Publicity.
The Aeolian Co. gave their talking machine de-

partment considerable publicity in the dailies
the past month.

Open Branch on Jackson Boulevard.
The Talking Machine Co.'s new branch store

at 43 Jackson boulevard opened the latter part
of last month, and in spite of the hot weather
experienced, is giving promise of proving a win-
ner. George Davidson has personal charge of
the new store.

Fibre Needle Progress.
The number of large dealers throughout the

country who are taking hold of the fibre needles
in a strong way is constantly increasing. The
B & H. Fibre Manufacturing Co. are busily en-
gaged in their enlarged factory in making prep-
arations for the largest fall trade in their his-
tory. President F. D. Hall made a hurried trip
to the East the past month.

Charles Wiswell, who went with the Victor Co.
as their traveler in the State of Maine the first
of the year, is back in Chicago on his vacation.

A. V. Chandler, the efficient Illinois representa-
tive of the National Phonograph Co., is taking
a fortnight's vacation after a year of hard and
resultful plugging.

A PERMANENT DISC NEEDLE.

(Special to The Talking Machine World.)
Chicago. III., July 9. 1910.

Morris Levine, the talking machine dealer 'of
Highland Park, Ill. and the inventor of several
specialties in the talking machine line, has been
granted a patent on a permanent needle for disc
talking machines. It consists of a small garnet
set in a steel shank, which fits into the needle
arm in the same manner as a regular steel
needle. These needles will be ready for the trade
in about 30 days. They will retail for $2 each,
and are guaranteed for one year, while it is
stated they will last for an unlimited period. It
is claimed that they will not wear the record as
much as the steel needle. Mr. Levine will mar-
ket his product under the name of the Permanent
Needle Co.

THIS IS THE FAMOUS

All -Metal
Horn
Connection
for Phonographs

WE WANT EVERY DEALER TO HANDLE THIS FAST
SELLING ARTICLE. PRICE 50 CENTS.

Regular Discount to the Trade.
Send for descriptive Circular and printed List of Jobbers

who keep TIZ-IT" in stock.
If your Jobber does not handle this Connection yet we

will supply you.
One dozen lots, prepaid, $3.60

Free sample to Jobbers Manufactured by

KREILINC & COMPANY
1504 North 40th Avenue

Cragin Station Chicago, Ill.
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In Union There is Strength

Therein lies the secret of our ability to give
the best distributing service in this country. The
very fact that Lyon & Healy can supply dealers
with absolutely the two best talkers on the market,
the Victor and Edison, thereby making it possible
for the dealers to buy both of one concern is in
itself a strong reason for sending Lyon & Healy
your orders.

Every division of our Talking Machine depart-
ment is in perfect accord with- the other divisions.
There's Unity again.

When an order is received it has the attention
of each division in turn and every man who handles
it does his part and pushes it on to the next man
with all possible speed. Everything and everyone
moves with accuracy and singleness of purpose, to
get the order out right.

Such unity insures maximum efficiency. It
means that orders are filled quicker, packed better
and with less errors.

Service of this kind is valuable to the dealer.
He can depend absolutely on receiving the goods
he has ordered and as soon after ordering them as
transportation facilities will warrant.

To those dealers who know only by hearsay
that Lyon & Healy service is superior, we extend
a cordial invitation to write for the most liberal
terms extant, and also for further reasons why
Lyon & Healy should receive their orders.

Wabash Avenue and Adams Street
CHICAGO
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The Columbia Grafonola will give
your store a reputation. Columbia
Records will help you hold it.

Columbia Phonograph Co., Tribune Building, New York.

SOUTHERN CALIFORNIA NOTES.

The Leading Houses Throughout the Southern
Portion of the Pacific Coast Make Encour-
aging Reports About Business and General
Prospects-A Number of New Dealers Take
on Talking Machines and Those Who Are
Now Handling Them Are Growing More En-
thusiastic Regarding Future Developments-
An Interesting Budget of News from That
Section of the Country.

(Special to The Talking Machine World.)
Los Angeles, Cal., July 5, 1910.

Southern California is enjoying a very good
trade in the talking machine line and the future
prospects are looking good for a lively summer
business. Some important changes have taken
place and others are scheduled to follow through-
out the next few weeks.

Sherman, Clay & Co. report the best business
in the history of the local branch for May and
June. Chas. Ruggles, manager, is especially
pleased with the trade conditions, having sold
a great numher of Victrolas. A carload of these
instruments was recently received, as well as a
large shipment of records. W. F. Morton, travel-
ing representative of Sherman, Clay & Co., has
covered the territory between here and the
northern cities of the State.

With the G. J. Birkel Co. business is good and
many plans are heing made for the occupancy
of their new store some time in Novemher. Mr.
Giessler, who with his family, has taken a trip
through parts of the East in the interest of the
talking machine department of the new store,
has arrived home. A. Graham Cook has orig-
inated several clever advertising features for the
sale of Victor records, among which are two fac-
simile records, one of the Miserere by Caruso
and Alda and the other of Gems from Rohin
Hood. These "Big Records" have proved very
valuahle in the way of increasing the demand
for these titles. A Victor Faust folder published
under the direction of Mr. Cook is also worthy
of comment, it heing cleverly arranged. The
Birkel Co. are advertising to supply Victrolas
in all styles and finishes and have on their floors
several different models.

The Wiley B. Allen Co. are about to remodel
their department and will give over half of the
ground floor to talking machines.

The J. B. Brown Music Co. are doing a good
business in high-priced talking machine outfits
and Victrolas. Business has increased greatly
on South Broadway, where the Brown Co. moved
some time ago when there was little trade of
any kind. Now there are several large depart-
ment stores and other of the city's finest estab-
lishments in this zone.

The Columhia Phonograph Co. are having a
splendid husiness in Grafonola Regents, having
recently received an order from one of the local
dealers for twenty of the instruments, to be de-
livered as soon as they are received. The an-
nouncement of the new style Grafonola has heen
received with much interest in the trade and is
expected to be another popular seller.

Max Schiresohn, at 367 North Main street, has

enlarged his Edison department and arranged
two large show windows in his store front. The
Edison business is rapidly growing with him.

The Southern California Music Co. have re-
ceived a full car of Edison Amberolas in various
finishes and hope with this supply to fill the in-
creased demand. 0. A. Lovejoy and C. H. Run -
del has made several calls on the Edison dealers
in outlying districts and finds trade in very good
shape. A. D. Wayne, manager of the retail de-
partment, has returned to duty after a short va-
cation trip with his family. The business phono-
graph department has heen giving daily demon-
strations in one of the Broadway show windows
which have attracted general public interest and
resulted in many sales. D. W. Wise has suc-
ceeded H. C. Helyer as manager of this branch
of the business.

Andrews & Son, dealers, formerly of Phoenix,
Ariz., have purchased the Victor department 'of
the Holmes Music Co., which recently moved
into new quarters on South Broadway. The An-
drews Co.'s new store consists of several splen-
didly arranged sound -proof rooms and is one of
the handsome stores of the city. The record
stock is kept in a system of Jones harmony rec-
ord files, which adds much to the store's appear-
ance.

The Angelus Talking Machine Co. report a
growing trade and many sales of high-priced
Edison outfits.

The W. I. Hull Furniture Co., of Santa Monica,
are new exclusive Columhia dealers. They are
having splendid success with this line and have
averaged one machine a day through their out-
side salesman. Santa Monica is a rapidly grow-
ing beach town and, in fact, the oldest heach re-
sort on the coast.

Most of the smaller southern California towns
are enjoying a very favorable summer trade. C.
H. Short, the Edison dealer of Pomona, is hav-
ing record -breaking success with the Amherola.

Mrs. D. C. Henderson, of Barstow, Cal., is one
of the recently installed Edison dealers. The
phonograph line will he kept in connection with
her general merchandise store.

Frank D. Streshley has succeeded W. W. Wat-
son with the Edison at Agusa, Cal., and will,
after some changes which will permit a more
complete line of goods, canvass his section thor-
oughly.

Another new dealer is reported at El Cajon,
Cal., in the- person of Albert Broulwer, druggist.
who has made a surprising success for the short
time he has had the line.

Chas. Asher, the Edison :na.n front Tebachipi.
called on the jobbers at Los Angeles with pleas-
ant reports from his section. The Lindsay Drug
Co., of Lindsay, Cal., are succeeded as Edison
dealers at that point by Sisson & Parker, who
mean to do a hig business with the line. Carl
G. Strock, Santa Ana, has enlarged his estab-
lishment, recently purchased from W. J. Cozad.
Mr. Strock is a live Edison man and is now
making preparations to open a branch at Hunt-
ington Beach, which, though a very prosperous
town, has never had a talking machine dealer.

E. P. Blanchard, of Laton, Cal., is another re-
cent visitor to Los Angeles, having brought with

him orders to replenish his Edison stock. E.
H. Barcaw also called on the Edison jobbers
shortly after putting in a complete line at his
store in San Juan Capistrano, Cal. W. 0. DreS-
ser, late of Rhyolite, Nevada, has removed to
Tonopaw, Nevada;' 'where he will add Edison
goods to his large furniture emporium, just
opened.

San Barnardino has had its first centennial
celebration, which was an affair of much suet
cess. L. D. Houghton, the talking machine
trade's representative,' was elected treasurer of.
the carnival, which attracted thousands of tha
city during the 'five days of festivities. Geo. T
Fisher, of Tucson, Ariz., who made a short sta
in Los Angeles during the early part of May
is having splendid success with the Columbia
Regent, having recently disposed of four in hi
city. His store has just heen rearranged and is
now one of the mOst._beautiful in the State.

The Thearle Music Co., of San Diego, Cal., hav
given a series of very successful recitals for th
advertisement of their Victor departme4, Th

Edison Amherolas, which they will fen:tur
Wiley Allen -0o:-hive receiVecKone'-of

.1.strongly in future. \
Chas. H. Stidham, manager of the ColUmbiai

Phonograph Co.'s Los Angeles store, recently)
visited San Diego, where he received several
orders as a result of Calls on the dealers.

Thos. Hall, proprietor of the Imperial Valley
Music House, passed thiough Los Angeles on his:
return from a trip to Arizona, where trade is irn
splendid shape. The Imperial Valley is a fast
growing fanning section and is hecoming famous:.
for its excellent produce.

TOOK A VICTROLA.

Minnesota Educators Are Guarded Against
Ennui on Train.

(Special to The Talking Machine Vorld.)
St, Paul, Minn., June 30, 1910.

The Minnesota teachers, who left last night °rill
a special train for the National Educational As-
sociation Convention in Boston, were determined
that dull care and dreary schoolroom memories
should be left hehind, and some of them evolved,'
the bright idea of taking a Victrola with therri
in the ohservation car.

Through the courtesy of W. J. Dyer & Bro.,
one was installed, with a good supply of record%
consisting entirely of grand opera and ragtime,
so that there should be no friction hetween the
musical "high-hrows" who must hear Caruso and
Scotti once in so often to keep their tempera-
ments screwed to the sticking point and the
more frivolous element who doesn't mind listen-
ing to the vagaries of the colored quarter as set
forth in syncopated song.

When the train reaches Boston it will hreak
up and the party will disperse, but the Victrola,
having fulfilled its mission of refreshing the
weary pedagogical hrain, will he boxed and im-
mediately shipped back to St. Paul. .1

I!

.*An expert hits one business trouhle when he
writes: "Running things by brute -force instead
of brains."
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SOLID WOOD (NOT VENEERED)

Mr. Dealer!

A perfect SOUNDING BOARD for a Talking Machine
or Phonograph is what you offer to your customers when
you handle the

MUSIC MASTER WOOD HORN
It is the only SOLID WOOD HORN on the market,

and is built on scientific principles of acoustics.
It is just as superior to the ordinary horn as a solid

wood violin would be to a tin or veneered wood violin.
Should your Jobber be unable to supply you, write us

and we will send you a sample line of Oak, Mahogany, or
Spruce, Disc or Cylinder Horns, on approval.

If you are not entirely satisfied with the superior merits
of the MUSIC MASTER, you can return them to us
for credit.

SHEIP & VANDEGRIFT, Inc.
PHILADELPHIA, PA.

BALTIMORE TRADE GLEANINGS.

Eisenbrandt'siNew Home Will Be Ready August
1st-Wil Fine Victor Department-
Visitors to Convention-Grottendeck Resigns
-Columbia Co.'s Excellent Business for June.

(Special to The Talking Machine World.)

Baltimore, Md., July 9, 1910.
Within the next two weeks or so there will be

another handsome music store in this city where
the Victor will be one of the principal attrac-
tions. This will be the new home of H. R. Eisen-
brandt Sons, on Howard street near Saratoga,
which has been in the course of construction
for the past few months. For the past few
weeks the firm have been conducting a special
removal sale at their present stand, Charles and
Lexington streets, where bargains in the various
lines of musical instruments, with the exception
of Victor machines and records, have been of-
fered to musicians and those who are musically

inclined in and near Baltimore. Of course, the
firm has been disposing of all its Victor stock, in
order to start in at the new stove with a full line
of new and up-to-date records and machines.
According to William A. Eisenbrandt, one of the
members of the firm, the Victors, especially the
Victrolas, have been in great demand the past
month, while he has every reason to believe that
the fall will be a booster for this particular line
of business. Mr. Eisenbrandt expects to be in
his new store by Aug. 1.

Hammann & Levin, 419 North Howard street,
announce that the demands for Victors and Edi-
sons has been very satisfactory for the month
of June. While they do not expect to break any
records in the way of sales during July, they are
looking forward to a prosperous fall trade. They
are getting ready for a removal sale in order to
dispose of the stock on hand before going to their
new store at 416 North Howard street. This will
be about Oct. 1.

Many of the local talking machine men at-
tended the convention in Atlantic City. Among

those who went to the city by the sea were I.
Cohen and Morris Silverstein, of Cohen &
Hughes, and W. C. Roberts, manager of the local
store of E. P. Droop & Sons Co. Mr. Roberts
was accompanied by Clarence Gore. wholesale
manager for the Droop concern in Washington,
D. C. Mr. Roberts says that business has been
keeping up nicely during the last month, while
he also looks for plum pickings in the fall. He
predicts one of the best seasons since 1906.

Joseph A. Grottendick, formerly manager for
E. F. Droop & Sons Co., and more recently oc-
cupying a similar position with Cohen & Hughes,
has resigned from the latter firm. Morris Silver-
stein is looking after the talking machine end at
Cohen & Hughes, assisted by Miss Kirby, also
formerly of the Droop Co.

Manager Laurie, of the local branch house
of the Columbia Phonograph Co., states that busi-
ness for June showed up more favorably than
during the same month of last year and com-
pared favorably with that of May. He is look-
ing forward to a good fall and winter trade and
a return of the old prosperous times before the
panic. Mr. Laurie is displaying the latest of
the Columbia models, t he Grafonola Mignon,
which has proved quite an attraction and favor-
ite with the Baltimore public.

OUR FOREIGN CUSTOMERS.

Amount and Value of Talking Machines
Shipped Abroad from the Port of New York.

(Special to The Talking Machine NVorld.)
Washington, D. C., July 10, 1910.

Alanufacturers and dealers in talking machines
will doubtless be interested in the figures show-
ing the exports of talking machines for the past
five weeks from the port of New York:

JUNE 14.
Barbadoes, 2 pkgs., $105; Berlin, 6 pkgs., $175:

Buenos Ayres, 140 pkgs., $1,642; Havana. 10
pkgs., $612; 1 pkg., $277; Havre, 1 pkg., $190:
London, 55 pkgs., $1,723; Manila, 17 pkgs., $874;
Maranhao, 2 pkgs., $102; Melbourne, 117 pkgs.,
$2.160; 100 pkgs., $4,258; Rangoon, 6 pkgs.,
$319; Rio de Janeiro, 21 pkgs., $916; Santiago.
2 pkgs., $102; Santo Domingo, 4 pkgs., $140;
Tampico, 30 pkgs., $265; Trinidad, 15 pkgs., $542.

JUNE 21.
Barcelona, 6 pkgs., $180; Belize, 4 pkgs., $121;

Bolivar, 2 pkgs., $170; Callao, 16 pkgs., $446; 3
pkgs.. $370; Havana, 61 pkgs.. $1,122; Kingston,
10 pkgs., $296; 8 pkgs., $273; Kobe, 17 pkgs.,
$1,231; London, 7 pkgs., $253; 1 pkg.. $100; 9

pkgs.. $300; Para, 18 pkgs., $911: Shanghai, 1
pkg., $113; 27 pkgs., $595; Smyrna. 2 pkgs.,
$400; Tampico, 21 pkgs., $901; Trinidad, 3 pkgs.,
$211: Valparaiso, 8 pkgs., $207; 20 pkgs., $549.

JUNE 28.
Algoa Bay, 5 pkgs., $221; Berlin, 6 pkgs.,

$106: Buenos Ayres, 63 pkgs., $1,451; Callao, 41
pkgs.; $498; 7 pkgs., $180; Cienfuegos, 19 pkgs.,
$1,691; Corinto, 27 pkgs., $504; Demarara, 14
pkgs. $453; Gothenberg, 8 pkgs., $198; Iquique,
11 pkgs., $310; Liverpool, 1 pkg., $120; Mel-
bourne, 20 pkgs., $3,000; 56 pkgs., $1,708; Para,
35 pkgs., $2,165; Rio de Janeiro, 41 pkgs., $1,-
325; Savanilla, 57 pkgs., $2,560; St. Thomas, 3
pkgs., $137; Trinidad, 6 pkgs., $525; Vera Cruz,
117 pkgs., $3,315.

JULY 4.
Antwerp, 5 pkgs., $260; Buenos Ayres, 145

pkgs., $9,507; Cartagena, 26 pkgs., $882; Ham-
ilton, 2 pkgs., $108; Havana, 6 pkgs., $503;
Kingston, 7 pkgs., $181; London. 80 pkgs., $2,-
300; 7 pkgs., $540; 193 pkgs., $4,652; Manila,
69 pkgs., $3,393; Montevideo, 70 pkgs., $7,863;
Pernambuco, 11 pkgs., $1,154; Porto Plato, 6

pkgs.. $194; Rio de Janeiro, 58 pkgs., $3,297; 11
pkgs., $175; Singapore. 9 pkgs., $252; Sydney,
5 pkgs. $2,150; Vera Cruz, 12 pkgs., $193.

JULY 11.
Cape Town, 107 pkgs., $2,245; Colon, 6 pkgs.,

$190; 5 pkgs., $176; Guayaquil, 3 pkgs., $224;
Havana, 6 pkgs., $414; Limon. 7 pkgs., $155;
Port of Spain, 3 pkgs., $273: Rio de Janeiro, 25
pkgs., $1,949; Tampico, 39 pkgs., $1,749; Vera
Cruz, 16 pkgs., $308.
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Peerless Suction Cleaner Companp

Factories
NEWARK, N. J.

BRIDGEPORT, CONN.

Manufacturers of

CABLE ADDRESS
PEERCLEAN"

TELEPHONE CONNECTION

%ucfion Cleaners

80 Cbambers %treet, 'Pew E)orh

July 15th, 1910.

Talking Machine Trade:

If you are looking for a "live wire line" to handle in connec-
tion with talking machines, why not

"PEERLESS SUCTION CLEANERS?"

The "public eye" is centered upon VACUUM CLEANERS. There is
nothing before the buying public today which occupies so conspicuous
a place as VACUUM CLEANERS.

Every housewife has her heart definitely set upon the
possession of a VACUUM CLEANER. She knows that it is the present-day
scientific method of house cleaning. She knows that it will minimize
her daily labor. She knows that the presence of dust in the home and
the use of the old fashioned broom are breeders of disease. She knows
that in order to overcome this serious condition it is necessary to
use a VACUUM CLEANER.

VACUUM CLEANERS have been advertised to the extent of hundreds
of thousands of dollars. THE TIME IS RIPE to get into the VACUUM
CLEANER business. Don't wait until "the other fellow" gets too big a
lead. GET THE CREAM YOURSELF --it's all settled waiting to be skimmed.

The fall season will be in full swing by Sept. 1st. We
anticipate an unprecedented demand. We are increasing our manufactur-
ing facilities to care for this wonderful business.

We want EVERY TALKING MACHINE JOBBER to handle THESE CLEANERS
on our jobber's basis. WE ARE CATERING STRICTLY TO THE JOBBER. We
are not in the retail business. Where satisfactory jobbing connection
is made all dealers' inquiries are referred to the jobber.

LET YOUR REPLY BE AN ORDER FOR SAMPLES.

You can make the cleaner business bigger than the talking
machine end of your business --LARGER PROFITS, EASIER SALES AND NO DEAD
STOCK.

Yours very truly,

"1.6CA- .tartial

President.
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Mr. Dealer :

YOU LOSE MONEY EVERY DAY
By Not Selling the Thorn Needle

There is not a customer that comes into your store who would not be glad to take a box home
with him.

They Do Please the People and Are Easy to Sell
Many a Victrola sale has been made because the "Ishorn Needle was used in the
demonstration. It eliminates all scratching, and no change is necessary in the Re-
producer. Thorn Needles are easy to handle. Iley play several records, and
positively do not wear out or injure a record.

THORN NEEDLES, Boxes of 100, RETAIL 35 CEN I S
THORN NEEDLE HOLDERS. - EACH 25 CENTS

Patented
Liberal Discounts to the Trade

Send 35c. in stamps for sample box of 100 Thorn Needles and Thorn Needle Holder.
We Sell Millions of Them at Retail. So Can You. Send for a Supply Today. Don't Put It Off.

DO IT NOW.

J. W. JENKINS' SONS MUSIC CO.
VICTOR TALKING MACUINE DISTRIBUTORS KANSAS CITY, MO.

SOME OF THE EXHIBITS.

"The Resonator" a New Device on a New Prin-
ciple Attracts Attention -Udell Works Well
Represented by D. G. Williams, the Veteran
Cabinet Man.

Among the exhibits at the Chalfonte during
the convention at Atlantic City was "the Reso-
nator," a new reproducing device shown by the
Talking Machine Sound Board Co., New York.
The new device, the invention of L. P. Valiquet,

a well-known figure in the trade, does away en-
tirely with the horn and sits directly upon the
reproducer of the machine without other sup-
port. It is constructed entirely of wood with a
seasoned spruce soundboard, and is of such
small size as to permit its Wing packed in the
same case with the machine. The Resonator
does not amplify the sound but rather exhilarates
it and brings out the various tones perfectly.
The jobbers were much interested in the device,
and after having heard it, in many instances
ordered a sample line. L. P. Vallquet and

J. F. Collins were in charge of the exhibit.
D. G. Williams, representing the Udell Works,

Indianapolis, Ind., was also in attendance at the
convention, and did considerable business in his
excellent line of cabinets for all styles of rec-
oids. Mr. Williams has been in the cabinet
business all his life, and knowing the line from
A to Z, can put up a convincing talk. He stated
that the Udell Co. could be depended upon to
keep abreast of the general trade in all ad-
vances.

DISPLAY OF U. S. PHONOGRAPHS
Made at Atlantic City During Convention under

Direction of T. H. Towell-Combination Re-
producer and Other Features Interest -Ever-
lasting Records Command Attention.

The U. S. Phonograph Co., Cleveland, 0., had
an interesting exhibit at the Chalfonte during
the convention, in charge of T. H. Towell, who,
as head of the Eclipse Musical Co.. of that city,
is a member of the Jobbers' Association. Three
of the most popular styles in the thoroughly at-
tractive line were exhibited, and all who saw
the machines and heard them play were most
enthusiastic. Special interest was manifested
in the combination reproducer, one of the chief
features of the U. S. phonograph, which permits
the instantaneous adjustment of the reproducer
to play either two or four minute records.

The Everlasting cylinder records made by that
company also came in for a full share of atten-
tion, and their clearness and general high qual-
ity was heartily praised. On the whole the
U. S. Phonograph Co. exhibit appealed to all as
offering to the active jobber and dealer some-
thing new and decidedly worth while.

333 0/0 DISCOUNT
ON CABINETS IF YOU BUY NOW

We Bought the Entire Stock of The Herzog Art Furniture Co.
33,131 discount if you buy any ten or more cabinets in one order. 271., per cent. discount if you buy five cabinets. 20 per cent, discount
if you buy one or two cabinets as specified. Still better prices in lots of 25, 50 or 100. All cabinets mahogany finish except No. 724
which is oak.

Buy now while we can fill your order completely. When one line is sold out we will substitute nearest style and price.
Cabinets hold following records: No. 700, 100; No. 701. 90: No. 7.4, 12o: No. 714, 216; No. 71,, 232; No. 724, 215; Ni. 11)3, 100; No. 702, 120; No. 700, 150; No.

715, 1511; No. 719, 150; No, 712, 216; Nu. 713, 216; Nu. 717, 252; Nu. 720, 294; Nu. 722, 294; Nu. 70s. 150; No. 707, 130.

No. 700.
Dealers, $7.25
Per 10.. 4.83

5.. 5.25
" 2.. 5.80

No. 713.
Dealers, $17.00
Per 10.. 11.33

5.. 12.33
" 1.. 13.60

No. 720.
Dealers. $18.00
Per 10.. 12.00

5.. 13.05
" L. 14.40

No. 703.
Dealers, $7.25
Per 10.. 4.83

5.. 5.25
" 2.. 5.80

No. 714.
Dealers, $13.00
Per 10.. 8.67
" 5.. 9.43
" 1.. 10.40

No. 712.
Dealers, $12.23
Per 10.. 8.16

5.. 8.90
" 1.. 9.80

No. 702.
Dealers, $s.75
Per 10.. 5.83

5.. 6.37
" 2.. 7.00

No. 716.
Dealers, $14.00
Per 10.. 9.33

5.. 10.25
" 1.. 11.20

No. 704.
Dealers, $8.7:.
Per 10.. 5.83
" 5.. 6.37
" 2.. 7.00

No. 706.
Dealer,. $10.00
Per 10.. 0.67
" 5.. 7.25
" 2.. 8.00

No. 724.
Dealers, $23.50 Per 5-$17.04
Per 10.. 15.67 " 1.. 18.80

No. 708.
Dealers, $10.00
Per 10.. 6.67

" 3.. 7.25
" 2.. 8.00

No. 717.
Dealers, $20.75
Per 10.. 13.83

" 5.. 15.04
" 1.. 16.60

Neal, Clark & Neal Co.
643-645 Main St, BUFFALO, N.Y., 632-634-636 Washington St.

EDISON and VICTOR JOBBERS

No. 707.
Dealers, $13.75
Per 10.. 9.17

5.. 9.97
" 1.. 11.00

No. 718.
Dealers, $15.50
Per 10.. 10.33

" 5.. 11.24
" 1.. 12.40

No. 722.
Dealers, $19.50
Per 10.. 13.00

" 5.. 14.14
" 1.. ritso

No. 715.
Dealers, $12.50
Per 10.. 8.33

3.. 9.06
" 1.. 10.00

No. 701.
Dealers, $3.50
Per 10.. 3.67

5.. 3.9S
" 2.. 4.40

No. 719.
Dealers, $15.00
Per 10.. 10.00

5.. 10.87
" 1.. 12.00
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The regular purchase of Columbia
Indestructible Records by owners of
cylinder machines is merely a matter of
once seeing and hearing.

Columbia Phonograph Co., Tribune Building. New York.

CONDITIONS IN CINCINNATI.

Review of Trade Conditions-Opening of
Aeolian Co.'s Victor Department-Columbia
Co.'s Big Trade-Wurlitzer's Victrola Sales
-What Other Dealers Have to Say Regard-
ing the Outlook.

(Special to The Talking Machine World.)
Cincinnati, 0., July 9, 1910.

June left the local talking machine colony
with anything but a pleasing record. Compared
with the preceding months it was not a howling
success, but when placed on parade against the
corresponding month last year the showing is
something different. This is the one conclusion
the trade has, and this is being kept in sight.
There appears to be but little local business,
most of the orders coming from outside of the
city's borders. The jobbers who have been comb-
ing the hills of Kentucky have found that to be a
good territory.

Manager Arthur D. Geissler, of the Talking
Machine Co.. Chicago, spent some days in the
city en route to the Atlantic City convention, in
company with 0. A. Gressing, formerly in charge
of the St. Louis office of the same corporation,
but now the head of the Aeolian Co.'s Victor
talking machine department. Both spent most
of the day with Manager W. 0. Black, of the
Aeolian store, this city, and L. H. Ahaus, who
will have charge of the Aeolian's Victor branch,
to be formally opened next Tuesday. They aided
the latter in getting his goods shaped up, and
through Manager Black learned that a most defi-
nite promise had been received from the car-
penter promising that the three noiseless booths
would ,be in place not later than next Tuesday.
These will be finished in white enamel with
mahogany doors.

The Columbia Phonograph Co. find that re-
gardless of the extreme hot weather during the
month of June, the demand for grafonolas,
graphophones and records was good. The sales
forged ahead of their previous June business.
The Saturday evening concerts given from the
windows of the second floor are greatly enjoyed
by large crowds of people passing, who stop and
listen, many of them coming into the store,
where private concerts are given in booths and
much enjoyed. The new grand opera records
are proving to be universally popular, Cavalieri
and Blanchart records being specially in demand,
as is also the 12 -inch double disc record com-
bining the "Sextette from Lucia" and. the "Quar-
tet from Rigoletto." Hundreds of inquiries are
being received through the mail for Indestruc-
tible cylinder records, both two -minute and four -
minute. and sample orders for' one or two rec-
ords are rapidly followed by larger orders, which
proves the satisfaction they are giving to Man-
ager Nichols' customers. Business in general is
good, considering the summer months.

The past month for the Rudolph Wurlitzer Co.
in the talking machine line has been a little
quiet. A number of Victrola sales have been
made, bringing the total a trifle above the usual
June business. The number of prospective pur-

chasers of high-pticed Victor and Edison ma-
chines is above the average. These sales have
been deferred until the return of the parties
from their vacation.

A large number of dealers have visited Cincin-
nati during the past month, combining business
with pleasure. Reports are glowing regarding
the future of the talking machine business.

The Milner Musical Co. state that their June
business is not much behind May; only the sale
of Victrolas has kept them apace with the month
preceding.

The Milner Co. added Leon Baum, of Camp
Washington, to their list of dealers. Baum is a
jeweler, but happens to be in a neighborhood
where the machine business may become the
leader instead of a side line.

John Arnold, Fifth and Elm streets, during
June found an unusual demand for medium-
priced machines. He reports having had a good
sale on Victor records.

J. E. Poorman, Jr., 639 Main street, claims
business has been of an off-color for the past
four and six weeks, and the same is reported
by J. C. Groene, who has been unable to do very
much in the talking machine line during the
past month. George P. Gross, of Main and
Woodward streets, who took on the National
Co.'s line several months ago, is confining his
efforts to the piano business during the summer
months.

NEW COLUMBIA DEALERS FOR JUNE.

Important Concerns in the South, West and
East Take on Columbia Products During the
Month of June.

In all parts of the country prominent dealers
continue steadily demonstrating their faith in
the Columbia Phonograph Co. and their product.
The June list of dealers who have taken on Col-
umbia lines exclusively or have added exten-.
sively to their stock is typical of the previous
results attending the Columbia policy.

In Bridgeport. Conn., where the Columbia fac-
tories are situated, F. R. Hoffman handles the
Columbia line exclusively. The steady growth
of his business and the substantial order placed
by him recently are convincing proofs that Col-
umbia is popular at home.

The Rhodes, Futch,.' Collins Furniture Co.,
Jacksonville, Fla., recently launched out with a'
complete line of Columbia goods. They had suffi-
cient confidence to place a substantial order.
Likewise the Sikcs. Lanier & Fite Co., of Athens
and Statham. Ga., have made an extensive pur-
chase of the complete Columbia line. W. A. Bar-
field, of the Columbia. Phonograph Co.'s Atlanta
office, was instrumental in negotiating this sale.

The Pacific Coast has proved to be very
strongly in fa:voi of'Columbia goOds, and Logan's.
Music Store, of Salina, Cal., has laid in a good
stock with which to develop the business in its
locality.

The Globe Recoill & Supply Co.. 129 Maw
Seventh street, New York City. handle the Col-
umbia line almost exclusively and recently

strengthened their stock very considerably to
cope with the increasing business.

E. A. Tompkins, of Pittsfield,. Mass., has had
such good results with Columbia goods that he
placed a very substantial order and is devoting
most of his attention to this line.

TWIN CITY NEWS.
Usual Summer Trade Now in Evidence-Mr.

Lucker East-Manager Wheeler's Report-
Other Items of General Interest.

(Special to The Talking Machine World.)
Minneapolis and St. Paul, July 9, 1910.

Having had an exceptionally fine trade up to
the first of July, the talking machine dealers of
St. Paul and Minneapolis are taking matters
easy during the summer, while the principals
and assistants are taking turns at vacations. The
July business, though comparatively dull, is
greater in volume than for the corresponding
period of last year.

Early in the month Lawrence H. Lucker, of
the Minnesota Phonograph Co., attended the
meeting of the talking machine jobbers at At-
lantic City.

Jay H. Wheeler, northwestern manager for
the Columbia Phonograph Co., expresses himself
as satisfied with the business conditions. "The
sales are holding out well, considering that this
is the dull season. We have been gratified by
the large increase in the demand for the big and
higher priced machines. We are selling more of
the big modern ones than of the small instru-
ments."

"The jobbing outlook is a little dubious. Many
of our country customers have countermanded
orders, on the plea that the crop outlook is too
uncertain to warrant them in placing large
orders. We do not think, however, that there
will be a crop failure, and are satisfied that the
order will be repeated by September."

The Minnesota Phonograph Co., general dis-
tributers for the Victor and the Edison goods,
are sending some fine machines to Lake Minne-
tonka and other summer resorts. The demand
for records is said to be brisk and the devotees
of the talking'machine readily pay the prices
asked for the new high-grade records.

CHAPMAN HAS VICTOR LINE.
(Special to The Talkinz Machine World.)

Rochester, N. .Y., June 30, 1910.
E. J. Chapman, the well-known piano dealer

of this city, has just received a .large shipment
of Victro:as. Victor machines and records. and
will hereafter represent the Victor Co. both
wholesa:e and retail in this city. He will cte-

vote his entire first floor to the Victor depart-
ment. and will make it an attractive arid impor-
tant part of his general business. As a Victor
jobber Mr. Chapman will put out a couple of
experienced traveling men to cover western
New York, and be intends to develop this end
of the business in- a progressive way. Mr. Chap-
man is now making a very artistic display of
talking machines in his window, featuring the
Victrola in Citcassian walnut.
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TRADE NEWS FROM SAINTLY CITY.

The Columbia Co. Report Increase of 100 Per
Cent In Both Wholesale and Retail-Talking
Machine Department Now in Full Swing at
Aeoiian Hall-Developing Business Plans-
Auxetophone for Grand Hotel at Mackinac
Island-L. F. and A. D. Geissler Recent Visi.
tors-Other Items of General Interest.

(Special to The Talking Machine World.)
St. Louis, Mo., July 9, 1910.

Business in the talking machine field for the
month of June has been fairly active, and the
vacation trip demand for machines is excellent.
The record trade has been quite satisfactory.

E. B. Walthall, manager of the Columbia
Phonograph Co., reports an increase of 100 per
cent. of both wholesale and retail sales for the
month of May over the same month in 1909.
Mr. Walthall left on July 10 for a week's trip to
the New York offices of the Columbia Phono-
graph Co., and will also visit the Bridgeport,
Conn., factory. Chas. Kaufmann, traveler for
this branch here, retuined recently from success-
ful trips through southeast Missouri and central
Illinois. He is now on his vacation and is tour-
ing the northern lakes. J. W. Helbling, retail
salesman for this concern, is now on a two
weeks' vacation, which is being spent in Bour-
bon, Mo. W. S. Byrd, traveler for this concern
out of Des Moines, Ia., spent several days here
recently. R. A. Connor, of the local sales force,
spent his two weeks' vacation in Chicago.

Paul H. Cromelin, vice-president of the Colum-
bia Phonograph Co., was a recent visitor here
on his way to Mexico in the interest of the com-
pany.

C. F. Baer, Chicago manager of the Columbia
Phonograph Co., spent two days here recently.
He was entertained by Mr. and Mrs. E. B. Walt -
hall on a boat trip up the Mississippi river,
given by the Rotary Club, a local business men's
organization. A. Bloom, a salesman with this
concern at Dallas, Tex., was a recent caller here
on his way home from a trip to New York and
other points. Manager Walthall reports the sale
of a Circassian Regent machine to a prominent
banker of this city recently.

The Aeolian Co. have their talking machine
department safely established in Aeolian Hall.
The retail department affords one of the pleas-
antest sights imaginable with its white enameled
booths, handsome Oriental rugs, and particularly
pleasing lighting arrangement. Miss Goetz, in
charge of the retail department, reports a splen-
did business for the month of June. In spite of
the fact that this department was removed from
the St. Louis Talking Machine Co., their sales
have not dropped off at all, and this is considered
remarkable, since any change of location always
means more or less of a drop in business until
the new location becomes familiar to the patrons.

The wholesale talking machine department of
the Aeolian Co. is situated on the entire fifth
floor and is in charge of "Tommy'; Cummins,
who is considered one of the most expert record
and stock Victor men in the West. "Tommy"
is a nephew of L. A. Cummins, who travels for
the Aeolian Co. in the talking machine depart-
ment, and has been practically "raised" by the
St. Louis Talking Machine Co., graduating into
responsible work with ease.

The Aeolian Co. have sent an Auxetophone to
the Grand Hotel at Mackinac Island to be used
in connection with their orchestra. L. A. Cum-
mins returned from an extended trip through
Illinois on July 1, and left July 4 to attend the
Jobbers' Convention in Atlantic City. Mr. Cum-
mins is in the line-up of the Eastern and West-
ern Jobbers' baseball match and will play short-
stop for the Western jobbers and should give a
very good account of himself, since he formerly
played semi-professional ball.

L. F. Geissler, general manager of the Victor
Talking Machine Co., spent a day here two
weeks ago on his way to Philadelphia. He ex-
pressed himself as greatly pleased with the man-
ner in which the Aeolian Co. had installed the
retail and wholesale departments in their Aeolian
Hall, and from the busy appearances of both de-

partments, could not help but predict a very
glowing future for this new acquisition to the
Aeolian Co. Visiting dealers here during the
Past month were J. D. Sims, Monarch, Ark.;
Peter Paul, Jr., Seckman, Mo.; F. A. Hurd,
Troy, Mo.; J. Eu. Black, Springfield, Mo.; Guy
C. Hawkins, Decatur, Ill.; Geo. Porth, Jefferson
Troy, Mo.; J. Ed. Black, Springfield, Mo.; Guy
Dryden and wife, Purdin, Mo.; Geo. W. i.,ong,
Long & Sons, Belleville, Ill; F. M. Bourell, Olney,
Ill.; and Robert Tetley, Farmington, Mo.

A. H. Smith, of the Smith Phonograph Co.,
Oklahoma City, Okla., spent Sunday, July 3,

here on his way to the National Talking Ma-
chine Jobbers' Association convention at Atlantic
City, N. J.

Marks Silverstone, president of the Silverstone
Talking Machine Co., reports that the firm's
business for the month of June was good. Mr.
Silverstone, accompanied by his wife, left on
July 3 for the National Talking Machine Job-
bers' convention at Atlantic City, N. J. He will
be away three weeks, visiting Virginia and other
points.

A. D. Geissler, manager of the Talking Ma-
chine Co., of Chicago, and 0. A. Greasing, of the
talking machine department of the Aeolian Co.
here, left here recently to visit the Aeolian
branches at Indianapolis, Cincinnati, and Day-
ton, 0. From the latter point they left for a
visit to Aeolian Hall, New York.

D. K. Myers, the well-known Zonophone jobber,
reports trade conditions for the month of June
to have been fair.

The Koerber-Brenner Music Co. report that
their business for June has been quite satisfac-
tory. W. A. Brenner, secretary of the company,
is now on a six weeks trip to the Coast, combin-
ing business with pleasure. H. G. Koerber, pres-
ident of the company, is having a handsome
00,000 suburban residence built in Hampton
Park, one of our fine suburbs.

J. H. Allgaire, State representative for the
National Phonograph Co.. spent three days here
recently.

Miss Sadie Rosenblatt, formerly in charge of
the talking machine department of the J. H.
Buettner Furniture Co., has resigned to accept
a similar position with May, Stern & Co. Miss
Rosenblatt is succeeded by Miss Lucille Preiss.
Miss Preiss reports their business for June to
have been fair.

Do not let your help regard the summer vaca-
tion as a right, but as an incentive-a prepa-
ration for greater accomplishments.

1866

FOR

Talking Machines,
Typewriters, Phono-
graphs, Adding Ma-
chines, Cash Regis-
ters, Guns and Tools,
and on all Polished
Instruments. The
Finest Oil Made.

. It Absolutely
Prevents Rust.

Now Sold Everywhere
By All Hardware Men

WILLIAM F. NYE
NEW BEDFORD, MASS.

1910
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EFFECTIVE INDEPENDENCE DAY AD.

Ludlum & Washburne, 150 South Fourth ave-
nue, Mt. Vernon, N. Y., understand and appreci-
ate the value of well -designed publicity. Their
Fourth of July ads. were admirably conceived,
one in particular was headed with cuts of the
Victor trade -mark, on each side of which were
cuts of Victor records, and below the following
text neatly displayed:

"The 'Victor'-ious Fourth can be no better cele-
brated than to the music of the 'Victor' Load
up' with a supply of patriotic records. and bom-
bard your friends with good music instead of bad
powder.

"Substitute the melodies of Robert Burns, (No.
31,470), for the danger of powder burns.

"Play 'The Stars and Stripes Forever' (No.
306), instead of wearing scars and marks forever.

"Play 'The Man Behind the Gun' (No. 307), in-
stead of being the man behind the gun.

"Play 'Lights Out' (No. 4,678), in place of put-
ting eyes out, and remember that 'Music Hath
Charms,' but none of the harms of gunpowder."

0. R. Schreyer, Callaway, Neb., who handles
watches and jewelry in Callaway, Neb., is con-
sideing putting in a stock of talking machines
and supplies.

THE SENECA
IT Here's the new disc rack
equipped with board shelving.
(I Openings are
over double the
other disc racks.

(J It is 46 inches wide and 51 in-
ches high. Four shelves for 10 -
inch discs. One for 12 -inch.
41 Finish in bright or dull cop-
per.

41 Price is $14.00, envelopes
included.

"The Heise System" of wire
racks is the "last word " in stock
carrying systems.

ORDER NOW

3 inches wide,
width of our

not

SYRACUSE WIRE WORKS
R. S. Williams & Sons Co., TORONTO AND WINNIPEG

SYRACUSE, N. YCanadian Representatives
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The perfection of its motor, the sensi-
tiveness of its reproducer, the simplicity
of its entire construction, the unmistak-
able faithfulness of its instrumentalism,
the mellow sweetness of its " voice,"
and the novelty of its form-the Columbia
"Regent" Grafonola proves its two hun-
dred dollars' worth to every "prospect."

Columbia Phonograph Co., Tribune Building, New York.

WITH THE TRADE IN CLEVELAND.

Business Somewhat Uneven, but Optimism
Reigns Supreme-Sales of Popular Priced
Machines to Campers-A Wide Awake Man-
ager-Activity with the U. S. Phonograph
Co.-G. J. Probeck Co. Make Excellent Re-
port Regarding Grafonola Demand-Vic-
trolas and High Priced Machines in Great
Demand at Buescher's-Other Items of In-
terest.

(Special to The Talking Machine World.)
Cleveland, 0., July 9, 1910.

Discussion of business in talking machine cir-
cles varies from mild pessimism to pronounced
optimism. Whether either condition is one of
heredity is a question. One may visit a store
which presents a moribund appearance, and yet
the proprietor will pleasantly speak of the good
times and the prosperous business he is doing.
At another, as you pass numerous customers
and meet the proprietor wearing a dismal coun-
tenance, he will bewail conditions and tell how
bad trade is, while, in fact, he is doing well-
making money.

The business as a whole for the summer sea-
son is exceptionally good. A number of dealers
are making good sales of the highest priced ma-
chines, and, coupled with a large volume of trade
iu the most expensive records, have every reason
to feel satisfied.

There have been good sales of the lower
priced machines and records to excursionists,
who have taken them along to camp, the lake
shore and on the boats up the lakes, to while
away their vacation.

Richard S. Pribyl, traveling representative of
of the Universal Talking Machine Mfg. Co.,
Philadelphia, was in the city July 1, looking
after Zonophone business.

F. J. Noardle, proprietor of the Piano Player
Co., and distributor of the Victor and Zonophone
goods at Omaha, Neb., was a visitor in the city
recently, and paid his respects to the various
talking machine dealers. He stated business
was generally very satisfactory in the West.

A Cleveland attorney, with inherited habits of
economy, dictated a letter to a client into his
graphophone for his stenographer to transcribe.
Finishing the dictation, he added this instruc-
tion: "Plain paper will be good enough for this
fellow." His stenographer transcribed the let-
ter faithfully, instructions and all. He signed
the letter without noticing the postscript. The
next day's mail brought the dictated epistle
back enclosed with another one that fairly
scorched the plain paper. A stenographer with
one week's experience is now looking for a job.

A free moving picture show entertainment 13
to be a regular feature of the social settlement
work of the Council Educational Alliance of
Cleveland this summer. A citizen has presented
the Alliance with a complete motion picture out-
fit, and together with a talking machine the first
entertainment was given in the auditorium of
the building Sunday evening. During the sum-
mer, weather permitting, entertainments will be

given out of doors. A careful supervision will
be given films and records so that nothing ob-
jectionable will be presented.

0. E. Kellogg, manager of the talking machine
department of McMillin's music store, is a gen-
tleman of wide experience who has been in close
touch with the talking machine business for
over fifteen years, in fact, since its inception.
He is enterprising, active, pushing, and believes
that nothing can stand still in this world with-
out at once showing that it might as well be in
the scrap pile. He is constantly making im-
provements in his department and aims to sat-
isfy customers. Of business he said: "During
June, while fairly good, it was not as brisk as
anticipated. However, we made a number of
good sales. The Edison records are in great de,
mand, particularly the foreign ones. We sold
quite a number of machines and records which
were taken to the summer camps and pleasure
resorts."

Activity is manifest at the offices and factories
of the United States Phonograph Co., and the
management report great interest on the part of
the trade in the Banner and Opera models, and
the U. S. Phonola. It was stated that those
dealers who have inspected the line at the com-
pany's demonstration room have expressed them-
selves as highly pleased with the results ob-
tained from the machines and the U. S. Ever-
lasting records. The company is basing its
claims upon the qualities of toue production,
convenience of operation and durability of rec-
ords. It is unquestionably a fact that the U. S.
machines give great volume of tone and remark-
able detail of reproduction. One among the
many desirable features of the machine is the
double reproducer carriage, which is simple to
operate, affording convenience in that it changes
the reproducer point and shifts the feed gears
at one operation. The U. S. records are durable;
in fact, the company state they have no knowl-
edge of how long they will last, as a record has
been played 1,000 times without perceptible sign
of wear. The combination of these qualities is
a strong one, and it is not to be wondered that
the company reports the outlook exceedingly
bright.

The G. J. Probeck Co. say their sales during
the past month were unusually good consider-
ing the season. Mr. Robertson said: "The on-
rush of summer weather is briuging with it a
demand for machines and records to help while
away the warm evenings out of doors. People
are more than ever realizing what a splendid
open-air entertainer the Graphophone has come
.to be, and so the demand is becoming stronger
every year, for use on the summer porch, in
camp or at the beach. The Grafonola demand,
especially for the library table type, is unusually
good for the season. All of our stock on hand
of this style was sold out the past month, and
numerous inquiries are being made for the new
"Mignon" Grafonola, just being placed on the
market. On the whole our summer trade is put-
ting in a better front than a year ago, and we
feel well satisfied with the outlook."

Mr. Tinker, manager of the talking machine
department of the May Co., reports large sales
of records of popular numbers to excursionists
going up the lakes by boat.

W. H. Buescher & Son state that summer sales
are almost exclusively of Victrolas and the high
grade machines and records. The same condi-
tions may be said to prevail at the Collister &
Sayle establishment, with a little more emphasis
on the Red Seal department. The Bailey Co.
also report a demand for high-priced machines
and Red Seal and other high-priced records, but
the cheaper machines and records are not over-
looked. In fact, they have been greatly in de-
mand since the vacation season set in. John
Reiling, proprietor of the West Side Columbia
store, is increasing his large clientele of users
of foreign records. Charles I: Davis reports
business of a most encouraging character; the
sales of Victrolas and Edison phonographs' are
daily increasing. His attractive Fourth of July
window favorably commented on. An
excellent season's trade is also reported by D. L.
Robbins & Co., a talking machine store; Brown
Bros., Goodman Piano Co., Gottdiner & Wicht
and Coblity Bros. The latter firm will soon
move into new, larger and more central quar-
ters in a building now being erected. Of course,
with these firms business varies, some doing
well in machines and others in records. All
could do more business, however, and are work-
ing hard for it.

AN ENGLISH VISITOR.
Fred Lee, a Jewel Specialist, a Recent Caller

at the World Sanctum.

Fred Lee, of Fred Lee & Co., who are large
importers of jewels and manufacturers of
watches, in Coventry, England, recently paid The
World a very delightful visit. Mr. Lee is deeply
interested in the development of the talking ma-
chine, and is an old-time subscribed to The World.
His visit to this country primarily was for the
purpose of testifying as a witness in the appeal
made by the National Phonograph Co. from the
ruling of the Board of Appraisers in regard to
increased duty on sapphires. He is not a stranger,
however, as he makes periodical visits to this
country, and is a splendidly informed man not
merely on matters of current interest in England,
but indeed in our own country. It may seem
flattery, but it is none the less the truth, that
men of that caliber usually read The Talking
Machine World.

TALKER FOR SING SING PRISONERS.

Although usually there is no observance of
holidays in Sing Sing Prison other than suspen-
sion of work, Warden Frost, because of the long
period of idleness entailed by Saturday, Sunday
and the Fourth of July, had a big talking ma-
chine at the prison on the afternoon of Inde-
pendence Day and caused it to be shifted from
section to section, giving in each a varied pro-
gram of music, songs and humor. The innova-
tion was welcomed by the prisoners.
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TRADE ON THE PACIFIC COAST.
Usual Summer Quiet Follows Busy June-Little

Advertising Being Done-Pacific Phono-
graphic Co. Progress-Now in Full Swing-
Sonoma Valley Co. Moves-Talking Machine
Installed in the Schools of Oakland-Colum-
bia Business Normal-Talk of Another Talk-
ing Machine Store on Kearny Street.

(Special to the Talking Machine World.)
San Francisco, Cal., July 7, 1910.

Although business for June was on the whole
rather better than the trade had anticipated, it
is decidedly quiet just now. The vacation sea-
son is now at its height and a number of mem-
bers of the trade, as well as a large proportion
of the buyers, are out of town. Talking ma-
chine people notice a decided falling off in the
sale of records to regular customers. Many
buyers of high-priced records are out of town
on vacations, and the new July records, which
have just been put on sale, are not expected to
have the usual active opening days, though it
is still too early to say positively.

Wholesale shipments to the summer resorts
and other out-of-town points have also died
down somewhat and are not expected to show
up very largely until after July 4. The June
wholesale business was, however, remarkably
good for a naturally quiet month, and the big
houses are well satisfied with the showing
made. Reports from Los Angeles indicate that
the general absorption of the music trade there
in the big piano sales of the last few weeks has
had a reactionary effect on the talking machine
business. At other points on the Coast the sales
for the month are well up to the average.

Aside from the Columbia advertising of the
Improved Champion through Kohler & Chase,
the talking machine houses are keeping strictly
out of the newspapers. Some little publicity
work through mailed circulars is being done all
the time, but, generally speaking, the trade will
wait for the end of the vacation season before
making any very large advertising expendi-
tures.

J. J. Black, manager of the talking machine
department of the Wiley B. Allen Co., reports
that the city stores of the company are doing
their usual dull season business. Some changes
are being made in the stores in the smaller
cities in preparation for the increased business
which will come with the close of the vacation
season. Mr. Jesson, formerly with the San
Francisco store, is now in charge of the talk-
ing machine business at the San Jose store.
He is enthusiastic and is going energetically to
work, with results that are already coming in.
Manager Stedman, of the talking machine de-
partment of the Oakland store, has some altera-
tions under way. More soundproof rooms are
being fitted up to take care of the increased
trade.

After many weeks of steady and hard work,
the big Edison distributing agency of the Pacific
Phonographic Co. on Mission street, San Fran-
cisco, is now in complete and perfect order.
This month additional shipments have arrived,
and Manager A. R. Pommer now feels that he
is in a position to supply the Pacific Coast trade
with anything in the Edison line that may be
called for. With everything in ship shape, he
feels that he has earned a rest, and has accord-
ingly betaken himself to the high timber. He
is spending his vacation in the Bear River
country.

A. W. Parent, a stationer and music dealer of
Petaluma, Cal., who a few weeks ago closed out
to his partners his interest in the Sonoma Val-
ley Music Co., with stores in Santa Rosa and
Petaluma, has now repurchased from that com-
pany the entire Petaluma stock and business in
Edison and Victor talking machines. He will
have the exclusive agency of both lines in Peta-
luma, the Sonoma Valley Music Co. retaining
the business at Santa Rosa, where the manage -
'heat will be in charge of Mr. Pommeroy as
heretofore.

The Board of Education of Oakland, Cal., has
installed the talking machine as a part of the.

regular high school curriculum. A talking ma-
chine and a number of records have been or-
dered for the Fremont High School on the
recommendation of the teaching force. It is
planned to order other machines for the other
schools as they are needed and called for.

Coast Manager W. S. Gray, of the Columbia
Phonograph Co., has been absent from the city
score days on a vacation. Mr. Scott, head of the
S. n Francisco business, is in charge here, but
is himself absent this week on a short business
trip. Business is reported about normal on
most lines, with a little extra spurt just now
on the Improved Champion.

Peter Bacigalupi, of Peter Bacigalupi & Sons,
has returned from his eastern trip, and is now
getting ready for the removal to new quarters.

C. E. Stubbs, piano and music dealer of San
Bernardino, Cal., who recently removed into
new and improved quarters, is putting in a well
stocked talking machine department. He plans
to carry machines and records of all makes.

The Hauschildt Music Co., of San Francisco
and Oakland, who now have under way a special
contest scheme in their piano department, have
given their talking machine department a share
in the benefits and are offering a talking ma-
chine as second prize in the contest,

Rumor uas it that there is to be still another
talking machine store on the west side of
Kearny street between Post and Sutter. This is
the block on which Sherman, Clay & Co., the
Wiley B. Allen Co., and Benj. Curtaz are already
located with flourishing talking machine depart-
ments. A new store there would make that
block distinctly the "Talking Machine Row" of
San Francisco. None of the local wholesale
houses appear to know of a new talking ma-
chine store of importance to be started either
on Kearny street or elsewhere.

Now that Kohler & Chase actually have their
big Spokane, Wash., piano store opened for busi-
ness, the Coast trade is showing some little
curiosity to know what the new store is going
to do in the talking machine line. It is gener-
ally assumed that talking machines will be put
in sooner or later, and it is wondered if the
Columbia goods will be specialized on in Spo-
kane as in San Francisco.

A. G. McCarthy, of Sherman, Clay & Co., who,
besides bis official position with the company,
acts as head of the talking machine department,
has returned from his eastern trip, and will put
in the next few weeks in getting things in shape
for the fall and winter business. He comes back
greatly encouraged over the prospects of San
Francisco's capturing the Congressional in-
dorsement of the Panama -Pacific Exposition.
He found people in the East quite generally
favorable. He believes that the fall season, es-
pecially in the wholesale departments, will begin
early, and has planned to have in a big stock
of Victors and to be ready for the best.

NOTHING TOO TRIFLING

To be Overlooked by the Talking Machine Man
Who Desires to Attain Success in This
Work -a -Day World.

Webster, in a great speech, once used an anec-
dote with telling effect. Someone asked him
where he got it, and he replied that he had heard
the anecdote fourteen years before, but had not
thought of it in the meantime.

The art of seizing every bit of knowledge,
every scrap of information, no matter how insig-
nificant it may seem at the time, the laying hold
of every opportunity and every occasion, and
grinding them all up into experience, cannot be
overestimated in the talking machine or any
other industry.
' A boy who was working for a cathedral win-

dow artist in Europe made a beautiful window
out of the bits of glass which his master threw
away. He who would get on in the world, who is
anxious to make the most of himself, regards
nothing as trifling. Even the chips of time and
opportunity which others throw away he seizes
and manufactures into cathedral windows.

The dealer who
makes the money

is the man who has the trade
of the come -again -and -again cus-
tomer. He is of your own mak-
ing and is the only kind you
ought to have.

You can easily have such cus-
tomers if you look after their
interests properly, and you can
see at a glance that their interest
is your interest.

Customers come to your store
because they want Victors, Vic-
trolas, Victor Records, record
cabinets, horns, needles and other
accessories, and they expect to
get just what they want.

It's up to you to give it to
them. If you satisfy them once
they will come again and again.
They put your store down as the
place to do their buying, and
they will steer clear of your
competitors just so long as you
can supply their talking machine
needs.

It pays to have what the
people want, and you shouldn't
be caught napping. If you're
short of anything in the Victor
line, we're ready to help you out.

You can send us your order
with the full assurance that it
will have prompt and careful at-
tention. We have the name of
shipping all goods the same day
the orders are received-and we
live right up to it.

Write to -day for our latest
catalog, and our booklet, "The
Cabinet That Matches," which
tells about our record cabinets
that match each style of Victor.

When you get them look
through them and see if we can't
do something for you.

New York Talking Machine Co.
Successors to

Victor Distributing and Export Co.
83 Chambers Street New York



58 THE TALKING MACHINE WORLD.

THE PHOTOGRAPHONE.

A Swedish Inventor Devises a Combination In-
strument.

Writing from Stockholm, Consul -General Ed-
ward D. Winslow describes a new invention in
Sweden which reproduces both action and sound:

in the photographone the large metallic
trumpets which caused the hollow metallic sound
are entirely dispensed with. No receiver is
needed for the speaker; only a very small cellu-
loid tube, like the one used at the telephone, is
placed in the front for the convenience of the
speaker, but this tube is easily dispensed with.
On the left side behind the wall is placed an
electric lamp. From this the light passes through
two cuvettes (through which water is running)
which absorb the heat, and then through the
wall and a system of lenses seen in front of the
tube. Having passed through these the ray of
light strikes and is reflected in a mirror fastened
on the membrane behind the tube, is thrown onto
a rotating sensitive plate, and finally draws the
sound curve on this negative. This original nega-
tive is developed, and the sound curve trans-
ferred to plates of ebony. From these the sound
is again reproduced as in the gramophone. In
this way the human voice and all other sounds
are perfectly reproduced without any disturb-
ing secondary sounds.

So perfect is the reproduction of sounds with
the photographonc that the inventor can dis-
tinguish between and actually read on the curve
the different letters of the alphabet, and the
photographic plate is so sensitive that the small-
est variations in the voice can be studied. The
same words uttered in the same language, but
by another individual, appear different in the
photographone script.

The great importance of this method for ob-
taining linguistical and musical records is evi-
dent. This invention is of high value, not only
for the student of linguistics and phonology, but
for the general ethnologist who needs to obtain
kinematographic reproductions of dances or other
ceremonies. It has always been difficult to com-
bine the gramophone with the kinematograph,
because it has not been possible to obtain the
actions and movements at the same time the
speech or song is given. With the photographone
it is possible at one time to photograph the action
as well as the music and song and to reproduce
both at one time.

The photographone records can be reproduce°
ad infinitum, and if the original music or song
should not be strong enough to fill a large con-

cert hall at the reproduction the sound can be
increased as desired. On account of the immense
volume of sound that can be reproduced with the
photographone it will, according to the inventor's
idea, be of great value for replacing the fog
sirens in light -houses. Instead of the inarticulate
howl which the fog sirens send out in the night,
and which easily can be confounded with the fog
horns of other vessels, this new photographonic
fog horn will call out the name of the light -house
for miles over the ocean. For work in the field
the inventor replaces the electric with solar light.

A practical use for the photographone on a
most extensive scale will be reproducing lectures
and addresses.

LANDAU BROS.' EXPANSION.

The Progress of This Enterprising House Is the
Subject of Some Complimentary Remarks in
the New York Review.

The New York Review, which treats of theatri-
cal matters and other things, has this to say of
Landay Bros.:

"In the year 1900, at 256 Willis avenue, the
Bronx, Max Landay and his brother, James B.,
embarked in the business of selling talking ma-
chines. Their success was so great in that lo-

utors in Greater New York for the Victor talk.
ing machines and records.

"The high regard with which the Landay Bros.
are held by the best buying class is evidenced by'
a visit to their beautiful show rooms, where a
competent staff of musicians will gladly play for
you any operatic or popular selection which you
may desire. Here is a welcome chance these
hot clays to spend an hour or so in a cool, rest-
ful studio, where you can make a selection of the
sterling Victor goods.

"For the members of the profession who may
be in or near New York an opportunity is here
offered that should not be neglected. If you own
a Victor talking machine, as do many of the
members of the theatrical profession, now is the
time to get a new and up-to-date supply of the
world-renowned Victor voice engravings. If, on
the other hand, you do not own a talking ma-
chine, come in anyhow to either of the tiro stores
and meet the Messrs. Landay Bros. 'Get ac-
quainted.' It will prove a profitable piece of
business all around."

TO COMBINE JULY AND AUGUST LISTS.

No list of Zonophone records will be mailed
out by the Universal Talking Machine Mfg. Co.,
Philadelphia, Pa. General Manager Macnabb
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cality that they moved further downtown, to
288 Fifth avenue. From there they went to their
present locations, 400 Fifth avenue and 27 West
34th street. They are now the leading distrib--

HAND COLORED
Local View Post Cards

Made from any
fair photo and
delivered in 2
to 3 weeks.

MADE TO
ORDER

$720 for
1000

The Best Made in America
SEND FOR SAMPLES

Blue Delft (ctoToors) $ 5.00
foo0r0

Season, Floral, Comics, Greeting Cards, etc.,
Direct from Factory

NATIONAL COLORTYPE COMPANY
Department 9 CINCINNATI, OHIO

states, however, that the next bulletin will be a
sonsolidation of the July and August lists.
Further, after this month the company will be
in a position to issue a list of records regularly
each month, as was the practice before the dis-
arrangement of their factory routine by the re-
moval from Newark, N. J.

THE EDISON BUSINESS PHONOGRAPH.

After all, the efficiency of any office system for
consolidation of the July and August lists.
the number of accurately written letters des-
patched during a day. This is the test invited
by the Edison commercial system, for its em-
ployment has demonstrated that double the num-
ber of letters are transcribed and a saving of 50
per cent. effected over the old method of short-
hand notes. The Edison Business Phonograph is
an important economy in,any business, but it is
in large establishments that the phonograph finds
an ideal application. In such concerns operators
are writing continuously, work is facilitated by
the division of labor, one person is responsible
for the safety of correspondence, and the execu-
tive offices are made more private and quiet.

Each cylinder may be "shaved" at least sev-
enty-five times during its life and in this way
accommodates eight hundred ordinary letters at
slight expense. No claim is made that the Edi-
son Business Phonograph will supplant stenog-
raphy; on the contrary, it has proved an invalu-
able aid to experts in every branch of the profes-
sion. But the phonograph, like the typewriter,
will surely make its way wherever transcribing
is clone. and the only persons not benefited will
be those not wise to its advantages and skilful
in its use.
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LATEST PATENTS RELATING TO TALKING
MACHINES AND RECORDS

(Special to The Talking Machine World.)
Washington, D. C., July 9, 1910.

Disc SOUND -RECORDING MACHINE. Thomas H.
Macdonald, Bridgeport, Conn., assignor to Ameri-
can Graphophone Co., same place. Patent No.
957,694.

This invention relates to talking machines, and
more particularly to the class known as "disc"
machines, in which the reproducer is carried on
the end of a swinging arm, which is capable of
moving transversely across the face of the record
during the act of reproduction.

The object of the invention is to provide a con-
struction of swinging arm which shall readily re-
spond in a vertical direction to any irregularities
in the surface of the tablet and at the same time
be capable of freely moving transversely across
the face of the record without the necessity of
carrying or moving the usual horn, and at the
same time be capable of transmitting the sound

vibrations from
the hollow swing-
ing arm to the
horn without loss
or modification
due to an imper-
tect or incomplete
union between the
swinging a r m,
which moves, and
the horn which,
during the act ot
reproduction, is
stationary.

Figure 1 is a
broken side ele-
vation, partly in
section, and Fig.
2 is a plan view

of the hollow swinging arm, showing the ring
and the trunnions connecting said ring to the
hollow arm, in horizontal section, and Fig. 3 is
a vertical section through the upper end of the
swinging arm and the lower end of the station-
ary arm, illustrating the mounting of said arms.

METHOD OF RECORDING AND RLDRODUCING SOUNDS.

John C. English, Camden, N. J., assignor to Vic-
tor Talking Machine Co., same place. Patent No.
957,195.

This invention relates to a method of making
a permanent undulatory record of sounds, articu-
late, musical or produced in any manner, and,
further to the method whereby recorded sounds
are reproduced without the use of a reproducing
stylus,

Figure 1 represents on an exaggerated or mag-
nified scale, a portion of a suitably prepared tape
upon which the sound waves have been recorded

in the form of lon-
gitudinal series ofR.
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transverse undu-
lations; Fig. 2 is
a section thereof
on the line 2-2,
Fig. 1; Fig. 3 il-
lustrates the man-
ner in which the
tape shown in
Fig. 1 is divided
Jongitudinally
along the line ot
the record to form
two master rec-
ords; Fig. 4 illus-
trates a paper du-
plicate made from
said master rec-
ord; Fig. 5 shows

one form of a reproducing apparatus employed to
produce the sounds recorded on the edge of the
record; Fig. 6 illustrates a modified construction
in which the air is drawn through the aperture
from the horn, and Fig. 7 illustrates another
modification in which the air may be forced
through the aperture in either direction,

BRAKE FOR DISC TALKING MACHINES. Walter
Zeysing, Stettin, Germany. Patent No. 959,682.

This invention relates to improvements in disc -
talking machines of that class, in which the disc -
record is automatically stopped at the comple-
tion of each reproduction. To accomplish such
automatic stopping, the style running in the rec-
ord -grooves of the disc is made to enter at the
proper time into an empty or dead -groove spe-
cially provided, whereby the diaphragm -carrier is
lowered as it approaches the center of the disc.
By lowering the arm of the diaphragm carrier,
the revolving motion of the disc -carrier will be
stopped through the agency of brake -mechanism
actuated from the diaphragm carrier in its low-
ered position. The disc -carrier may be rotated
in any known manner.

Figure 1 is a plan of the record -disc with its
empty or dead groove, the driving spindle and
the arm carried at the top of the same. Fig. 2
is a side -elevation of the casing, the disc -carrier

and record -disc,
the diaphragm

)10. and diaphragm
holder, the horn
with its support-
ing hracket, and
an arm attached
to the diaphragm
holder, said arm
being destined to
engage the arm
on top of the disc
spindle. Fig. 3 is
a plan of another
modification o 1

the means for
holding the arm carried by the diaphragm
holder. Fig. I is a view showing the diaphragm
carrying an arm for engaging the arm on the
disc -spindle. Fig. 5 is a plan of another modi-

346.fication of the arm
secured to the top of
the disc -spindle. Fig.
6 is a side -elevation
partly in section, of a
portion of the casing,
the disc carrier and
record -disc with the
driving spindle and
brake mechanism ac-
tuated by the same.
Fig. 7 is an underside
view of a portion of
the disc carrier, with
the brake lever at-
tached thereto, the
brake arm shown in
the raised or inoperative position. Fig. 8 is
an underside view similar to Fig. 7, with the
hrake-arm shown in the operative position. Figs.
9 and 10, are, respectively, a side elevation of
Figs. 7 and 8.

RECORD -HOLDER. Julius Roever, New York.
Patent No. 959,610.

The object of the invention is to produce a
simple form of record holder which is cheap.
and to which a record can be easily applied, and
further to produce a record holder which will
hold the record in a manner to permit it to
be adjusted with the utmost nicety, which will
not interfere with the contraction and expansion
of the record. and which will have no parts
gripping the ends of the record.

Another object of the invention, and the main
ohject in fact, is to produce a satisfactory record
holder which will permit a record to be instantly
slipped on endwise over the holder without the
necessity of adjusting or operating any mechan-
ism. In the invention the only part that touches
the end of the record is a light finger connected
with a tension spring, and this touches merely
one point on one end of the record.

Figure 1 is a, longitudinal section of a record

holder embodying
t h e invention,
showing a record
thereon, and show-
ing the holder at-
tached to a ma-
chine. Fig. 2 is
a cross-section on
the line 2-2 of
Fig. 1 through the
record holder, the
record being re-
moved. Fig. 3 is
an end view of
the record holder
with the record
thereon. Fig. 4 is
a broken longitu-
dinal section of a slightly
record holder, and Fig. 5 is
the line 5-5 of Fig. 4.

PHONOGRAPH CABINET. Edwin A. Hall, Hyde
Park, Mass. Patent No. 959,522.

The invention has for its object to enable the
sound amplifying horn of a phonograph to be
contained mainly within the cabinet, so that the
entire outfit, including the phonograph, the cab-
inet and the horn, will be reduced to compact
form, and the disadvantage and inconvenience of
a horn projecting outwardly above the phono-
graph will oe obviated.

Of the accompanying drawings, forming a part
of this specification-Figure E represents a front

Sys

modified form of
a cross-section on

elevation of a phonograph cabinet embodying the
invention, and a phonograph supported thereon.
Fig. 2 represents an end elevation, the cahinet
being shown in section.

DIAPHRAGM Eon TALKING MACHINES. Frank
Kane, Tacony, Pa. Patent No. 960,021.

This invention relates to a new and useful
improvement in diaphragms for talking ma
chines, and has for its object to
so construct a diaphragm as to
enable it to reproduce with
greater accuracy the various
sounds, such as singing, talking
and the tones of all kinds of
musical instruments and to pre-
vent the harsh metallic sound

c.1

adz
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heretofore incident to the reproduction by such
machines.

Figure 1 is a plan view of the improved
diaphragm, and Fig. 2, a central section thereof.

SOUND Box FOR TALKING MACHINES. Percival
James Packman, Highbury, London, Eng. Patent
No. 960,191.

This invention relates to a sound box for disc
talking machines, and has for its object to pro-
vide a sound box which can be used either for
reproducing from a so-called hill and dale or
phonograph cut record or a zig-zag or Berliner
cut record, and which can be easily and rapidly
converted and brought into the correct position
for playing from either of such records.

According to this invention, the stylus holder
is mounted in connection with the stylus bar in
or on suitable bearings so that the stylus can
be brought either into a plane parallel to the
plane of the diaphragm for playing -from zig-zag
records, or into a position inclined at a suitable
angle to the said diaphragm for reproduction
from hill and dale cut records, and means are
provided for changing the position of the needle
or stylus holder with great facility and for lock-
ing it in either of the required positions.

Figure 1 is a front elevation of a sound box
fitted with a needle for reproducing from a zig-
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6 show partly diagrammatic
greatly enlarged.

PHONOGRAPH REPRODUCER. Peter Weber, Orange.
N. J., assignor to New Jersey Patent Co., West
Orange, N. J. Patent No. 13,120.

This invention relates to phonograph repro-
ducers, and has for its object the provision of
an improved stylus and mounting therefor,
adapted more particularly for use with records
in which the pitch of the record groove is one
two -hundredth (1-200) of an inch. In order to
properly track records of this character as now
on the market it is necessary that the reproducer
stylus be of microscopic size, since the record
groove is formed by a stylus having a curved
cutting edge, the diameter of which is only .008
of an inch. The reproducer stylus should have
a rounded surface and should be so shaped as

not to cause un-
due wear upon
the record. It
should also be
supported in such
a manner as to
be capable of lat-
eral movement,
so that it will
track the record
groove properly;
and it is also de-
sirable that the
stylus should be
so connected to
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that the vertical movement of the stylus will
be magnified, so as to produce an amplified
movement of that portion of the diaphragm to
which it is connected.

Figure 1 is a, side elevation, partly in section,
of a phonograph reproducer constructed in ac-
cordance with the invention; Fig. 2 is an end
view, showing the stylus lever and stylus carried
thereby in operative position with respect to the
record surface, and Fig. 3 is a bottom plan view
of the same and of the adjacent portion of the
floating weight.

MANUFACTURE or PHONOGRAPH RECORD BLANKS.
Varian M. Harris, Chicago, 111., assignor by
mesne assignments to the United States Phono-
graph Co., Cleveland, 0. Patent No. 960,320.

This invention relates to a process of forming
phonograph record blanks from sheets of cellu-
loid, and has for its object to provide a simple

and efficient proc-
ess of joining the
abutting ends of
the sheets of cel-
luloid in a strong
and permanent
manner, the proc-
ess being more
especially adapt-
ed for joining a
sheet of the ma-
terial bent into a
tubular form, and
so held while
abutting ends are

0,r joined together
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zag record. Fig.
2 is a side eleva-
tion of the same
sound box with
the need le re-
placed by a sap-
phire point and
the stylus holder
brought into a
suitable position
for reproducing
from hill a n d
dale cut records.
Fig. 3 shows an
enlarged view of
a detail. Figs. 4 to
views of details

to form a tubular
phonograph record blank, equal in all
respects to the draw tubes or cylinders hereto-
fore used in the manufacture of phonograph
records.

being

Figure 1 is a longitudinal section on line x-x,
Fig. 3. Fig. 2 is a similar section with parts
occupying a different opeiative position, and
Fig. 3 is an end elevation.

HORN 1.'011, SOUND REPRODUCING MACHINES. Al-
fred R. Cunnius, Brooklyn, N. Y., assignor of one,
half to Lipman Kaiser, East Orange, N. J. Patent
No. 960,834.

This invention relates to megaphones or horns
used for sound -reproducing machines, and par-
ticularly to the construction of a wooden horn.
the object of the invention being to provide a
horn of this character which shall attain a high
degree of purity of tone, and eliminate any harsh
or metallic ring.

The invention consists in a horn made up of
thin strips or sections interengaged at their
edges, bound to each other by doubled dove-
tailed dowels, and by transverse strips or bars let
into the sections and crossing the same, the ends
of the sections further prevented from

splitting by in-
serts of wooden
slips transverse
in grain to the
grain of the sec-
tions.

In the draw -
ings, Figure 1 is
a side view of a
horn constructed
i n accordance
with the inven-
tion; Fig. 2 is a
fragmentary en-
larged section of
the longitudinal
staves across the

Figs. 3, 4 and 5 are trans -
of mak-

ongit u d inal staves;

/19 8 Fig 7 (n
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insertion of a new needle
record;
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dovetailed dowel;
else sections showing different means

ing a joint between two
Fig. 6 is a lower
end view of one
of the longitudi-
nal staves or sec-
tions to show the
inlet slip which
prevents splitting
of the sections;
Fig. 7 is a face
view of the lower
end of one of the
staves or sections,
the wood being j 4
partly broken
away; Fig. 8 is a
view showing two
adjacent longitu-
dinal strips, the transverse binders
dowels therefor, disassembled.

TALKING MACHINE. Julius Jetter, Camden,
N. J., assignor to the Victor Talking Machine
Co., same place. Patent No. 960,645.

The main objects of this invention are to pro-
vide, in a talking machine, an improved support
for a tubular sound box arm, of simple and dur-
able construction, which will be effective in ac-

t i o n, and in
which the interior
of the arm is un-
obstructed by any
projections, while
at the same time
the arm is sup-
ported so that it
may be easily
moved in the dif-
ferent directions
required in the
use of the ma-
chine; to provide
improved means
for retaining a
sound box arm in
its raised or in-
operative position
to permit of the

or the removal of a

and the

to provide improved means for connect

ing a sound box to a sound conveying tube or
other support.

In the accompanying drawings, Figure 1 is a
side elevation of a talking machine constructed
in accordance with this invention; and Figs.
2, 3, 4, 5 and 6 are fragmentary sectional views
of details of the same.

PHONOGRAM-REPRODUCING APPARATUS. William
F. Messer, Chicago, Ill. Patent No. 961,980.

This invention relates broadly to an improve-
ment in apparatus for the production of phono-
grams, being directed more particularly to such
an apparatus designed to produce that form of
record known as a cylinder record, in the
process of manufacture of which the plastic rec-
ord material is molded under the influence of the
expansive force of a fluid molding agent, such as
steam under pressure, or the like.

You can't be a top-notcher in the business if
you refuse to co-operate with your fellow mer-
chants for the good of the whole town.

International
Talking Machine
Expert
Talking Machine Expert, understanding
thoroughly the trade in every detail in
England as well as America, desires to
secure responsible engagement with lead-
ing American house. Familiar with whole-
sale and retail business. Can supply the
highest references. Address H. R., c/o
The Talking Machine World, No. 1

Madison Avenue. New York.

YOUR OPPORTUNITY !

Talking Machine Business in pros-
perous Southern city of 165,000.

Victor and Edison dealers-only one
other here. Have been in business only
five months and am doing at the rate
of $10,000 per year.

Stock will invoice about $4,000, but
can be reduced. Have other interests
which take up most of my time.

GREAT CHANCE FOR A LIVE
MAN. Don't answer unless you mean
business. Address Box 300, care Talk-
ing Machine World, 1 Madison Avenue,
New York.

SALESMEN WANTED
Wanted-Two good live salesmen (no dead

ones) to sell pianos, Victor, Edison and Colum-
bia machines and records. Fine territory. Good
opening to right parties. Married men preferred.
State references. Either salary or commission.
Sturrock Music Co., Port Townsend, Wash.

STOCK TO EXCHANGE
Exchange-I have a stock of Victor Talking

Machines, Records, etc., that I wish to exchange
for Edison stock, sewing machines, bicycles *or
pianos; or will sell at a good discount. Ells-
worth, 106 East 6th street, Topeka, Kan.

MANAGER WANTED
Wanted-First-class Victor and Edison depart-

ment manager for large piano house. Apply,
stating experience and references, to V. E. J.,
care of The Talking Machine World, 1 Madison
avenue, New York,
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RECORD BULLETINS FOR AUGUST, 1910

NEW VICTOR RECORDS.

No. Arthur Pryor's Band. Size.
5783 AN March Pryor 10

John B. Wells, Tenor, with Orch.
5781 In May Time Oley Speaks 10

31791 Beloved, It Is Morn Hickey -Aylward 12
Victor Light Opera Co., with Orch.

31790 Gems from Mlle. Modiste: Opening Chorus,
2d Act.: "Sweet Summer Breeze," "Hats
Make the Women," "The Time, the Place,
the Girl," "I Want What I Want When
I 'Want It," "The Mascot of the Trao beete

12
Elida Morris and Billy Murray, with Orch.

5782 Angel Eyes Kendls-Paley ....10

JULY SPECIAL NEW RECORDS.

Victor Light Opera Co.
31789 Gems from "The Mikado": "Behold the

Lord High Executioner," "The Flowers
That Bloom in the Spring," "Three Little
Maids," "Tit Willow," "Re's Gone and
Married Yum-Yum," Finale, "With Joyous
Shout" Gilbert -Sullivan 12

Miss Marsh and Mr. Macdonough.
5784 Every Little Movement (From "Madame

Sherry") Hoschna 10
Billy Murray and Chorus.

16510 I've Got Rings on My Fingers...Barns-Scott 10
Ada Jones.

Has Anybody Here Seen Kelly?
Murphy -Letters 10

Pryor's Band.
16511 Temptation Rag Lodge -O'Hara 10

Jungle Moon (Two -Step) Wenrich 10

RED SEAL RECORDS.

Enrico Caruso and Antonio Scatti. with Orch-In
Italian.

89047 Madams Butterfly-Duet, Act Ill. (DR I
Not Tell You?) Puecini 10

Jeanne Gerville and Rdache. Contralto, with Orch.-In
Italian.

87065 Trovatore-Stride la Vampa (Fierce Flames
Are Soaring) Verdi 10

John McCormack. Tenor, with Orch.-In English.
74166 The Snowy Breasted I'earl Robinson 12
68245 Figlia del Reggimento--Romanza, "Per viver

vicino a Maria" ("To Be near Her," from
Daughter of the Regiment)..Donizetti... 12

Nicola Zerola. Tenor, with Orch.-In Italian.
87064 Pagliacci-Vesti la glubba (On with the

'Play) Leoncavallo 10
Evan Williams, Tenor, with Orch.-In English.

64133 Because d'Ilardelot 10
VIOLIN SOLOS BY FRITZ KREISLER.
Accompaniments by George Falkenstein.

64131 Hungarian Dance in G Minor
Brahms-Joachim 10

64132 Gavotte in E Major Bach 10
64130 Swanee River (Old Folks at Home)-Foster 10

(Twelve -inch, also.)
74172 Aus der ITelmat Smetana 10

VICTOR DOUBLE-FACED RECORDS.

16501 Napoli- -Tarantella (MerizacearpgsitIlaAloorleinn;

An Operatic Rag (Frosinr)!Accordi?nFC;osrainj

16504 Shaky Eyes (Clark,) Billy Murray,
PoReird

.1 s 'N"Itcaan'ttfulSgde7" "That

10

10
10

Mesmerizing \lendelssohn Tune," "Foxy
Moon" Pryor's Band

16505 Jig Medley (Rollinson) Pryor's Band
Bohemian Girl Fantasia (Ball o), yloXylophone

William H. Beitz
16506 Some Day (Gabriel) Anthony -Harrison

Abide with Me (Lyte-Monk)
Mr. and Mrs. Wheeler

16507 Big Bass Viol (Bohannon)
Frank C. Stanley -Peerless Quartet

Epitaphs, or Two Darkies In a Cemetery
Golden -Hughes

16508 Medley of Bayes-Norworth Hits: "Has Any-
body Here Seen Kelly?" "Sadie Brady,"

"Back to My Old Home Town," "Daffydils"
Victor Orch.

Call Me Up Some Rainy Afternoon (Berlin)
Ada Jones -American Quartet

16509 Meet Me Where the Lanterns Glow (From
"A Trip to Japan")-N. Y. Hippodrome
(Klein) Haydn Quartet

Melody of Love-Intermezzo (Englemann)
Victor Orch.

35110 Sanctus from "Messe Solennelle" (Gounod(
Trinity Choir

Coronation ("All Hail the Power of Jesus'
Name") Trinity Chair

Doxology ("Praise God from Whom All
Blessings Flow")... . Trinity Choir

35112 "America Forever!" (Grand American Fan-
tasia) (Morse-Tobani) Pryor's Band

Marsovla Waltzes (For Dancing) (Blanke-
Belcher) Pryor's Band

VICTOR PURPLE LABEL PECORDS.

Scotch Specialties by Harry Lauder, with Orch.
61,021 Jean MacNeil
70018 The Blarney Stone 12

Jack Norworth. Tenor, with Orch.
(3)022 Sadie Brady ...

Bayes and Norworth, with Orch.
70019 Rosa Rosetta .Bayes-Norworth 12

10
10

10
10

10

10

10

A844 Grizzly Bear.-Baritone Solo by Arthur Col-
lins, Orch. Accomp. Ted Snyder

When You Marry a Girl for Looks.-Baritone
Solo by Fred Duprez, Orch. Accomp.....

Harry D. Kerr
(Two sides copyrighted; additional price. 4c.)

A845 Ain't You Coming Out To -night (Hoo-oo).-
Baritone and Tenor Duet by Collins and
Harlan, Orch. Blancke Belcher

If He Comes In. I'm Goin' Out.-Baritone
Solo by Arthur Collins, Orch. AccomP. 

Mack and Smith
(Two sides copyrighted; additional price, 4c.)

COLUMBIA 12 -INCH DOUBLE -DISC RECORDS.

A5188 Nearer, My God, to Thee.-Vocal Quartet
by Invincible Male Quartet, Male Voices.

Lowell Mason
Flee as a Bird.-Contralto Solo by Mrs. A.

10 Stewart Holt, Orch. Amazon.. Mary S. B. Dana
A5189 March of the Sharpshooters (Two -Step). -

10 Dance Music by Prince's Orch...Rich. Eilenherg
On the Beautiful Blue Danube (Waltz).-

Dance Music by Prince's Orch_Johann Strauss
A5190 II Trovatore-Ticone to Our Mountains.-

Contralto and Tenor Duet (in English) by
Merle Tillotson and John Young, Orch.
Accomp. Verdi
Trovatore-Selections.-By Prince's Orch.

Verdi
A5191 Dixie.-Soprano Solo by Kitty Cheatham.

Banjo Accomp. by Vess L. Ossman
Dan Emmett

The Wonderful Tar Baby Story (Uncle
Remus Tales).-Talking by Kitty Cheat-
ham Joel Chandler Harris

10

10

12

12

12

12

12

10

10

COLUMBIA 10 -INCH DOUBLE -DISC RECORDS

Soprano and Tenor Duet by Miss M.
Mayew and Henry Burr, Orch. Accomp.

Lionel Monckton
The Dollar Prineas - Paragraphs. - By

Prince's Orch. Leo Fall
A539 Florentine March.-By Prince's Military

Band .1. Fuclk
Reeve's March.-- By l'rince's Military Band.

W. H. Apelles
ASIO Rescue the Perishing.-Baritone and Tenor

Duet by Harrison and Anthony. Orch.
Accomp. W. N. Doane

Come Thou Almighty King.-Tenor Solo by
Henry Burr, Orch. Accomp.... Felice Giardini

A841 On the Bosporus Turkish Intermezzo).-
By Prince's Orch Paul thick c

Le Carnaval Russe (The Russian Carnival).
-Flute Solo by Marshall P. Lufsky. Orch.
Accomp. C. Clardi

(Onc side copyrighted: additional price. 2c.)
A842 My Heart Alas Learned to Love You, Now Do

Not Say Good-bye.-Tenor Solo by Henry
Burr. Orch. Accomp Ball

There Let Me Rest.-Tenor Solo by W
Francis Firth. Orch. Accomp... Edwin Greene

(One side copyrighted: additional price, 2c.)
As43 Bright Eyes-For You. Bright Eyes.-So-

prano and Tenor Duet by Inez Barbour
and John Young. Orch. Accomo..Karl lloschna

A Chocolate Soldier My Hero.-Soprano
Solo by Inez Barbour, Orch. Accomp

Oscar Strauss
(Two sides; copyrighted: additional price. 4c

A Cabinet to Go With a Talking Machine
aimmmilimmw

should be made of seasoned lumber ; it should be built prop-
erly by skilled Cabinet Makers and when it is ready to be fin-
ished the interior work should be perfect, the joints all prop-
erly made and every little detail right ; then the finishing
should not be done in a day, but enough time taken for each
process that is necessary to get the very best finish obtainable.

The Udell Line of cabinets for Disc Records and Cylin-
der Records is one that embodies all the points outlined above.
In addition the Udell Line offers you an assortment of path
terns and a range of prices which, from your standpoint,
makes it irresistible.

In order to prove the worth of these assertions, the best
thing you can do is write us for illustrations and prices.

KINDLY ADDRESS

THE UDELL WORKS, INDIANAPOLIS,
IND.

COLUMBIA 12 -INCH SYMPHONY, No. 3
DOUBLE -DISC RECORDS.

A5102 Mastofele-Prologo (Ave, Signor)-I'm
logue ("Hail I Lord").-Basso Solo (in
Italian) by Jose Mardones, Orch. Accomp.

Boita
Les Huguenots-Piff Paff (Finita e pe'

frati) (Old Rome and Her Revelries).-
Basso Solo (in Italian) by Jose Mardones,
Orch. Accomp. Meyerbeer

A5193 Rigoletto-Caro Nome (Dearest Name).-
Coloratura Soprano Solo (in Italian) by
Eugenie Bronskaja, Orch. Accomp Verdi

Ave Maria.-Soprano solo (in Latin) by
Eugenie Bronskaja, Harp. Organ and Vio-
lin Accomp. .Ch. Gounod

COLUMBIA 2 -MINUTE INDESTRUCTIBLE
CYLINDER RECORDS.

1372 New Colonial March.-By Band Hall
1373 Nellie Was a Lady.-Counter-Tenor Solo by

Frank Coombs Foster
1374 My Garden That Blooms for You.-Tenor Solo

by Waiter Van Brunt Lusk
1375 Three for Jack.-Baritone Solo by Stanley

Kirkby Squire.
1376 L'Estudiantlna Waltz. By Orch NI'a I d teu fel
1377 Oh, You Biondy.-Soprano Solo by Ada Jones.

Edwards
1378 Play That Lovey Dove Waltz Some More.-

Baritone and Tenor Duet by Collins and
!Tartan. Orch. Accomp Mills

1379 in Old Madrid.-Baritone Solo by Stanley
Kirkby .Trotere

1380 Singing Bird.-Baritone and Tenor Duet by
Stanley and Burr Edwards

1311 If Ile Comes In. I'm Going Out -Baritone
Solo by Arthur Collins Mack and Smith

1382 The Grasshoppers' Dance.-By Band
Ernest Bucalossl

13s3 Holy. Holy. Lord God Almighty. Vocal Quar-
tet by Mixed Quartet Dykes

1351 Who Do You Suppose Went and Married My
Sister?-Baritone Solo by Fred Duprez....

Thomashelfsky-Bayes and Norworth
1:185 National Fencibles March.-By Band Sousa
i:1 u; Call Mi. Up Some Rainy Afternoon._

by Ada Jones. Berlin

COLUMBIA 4 -MINUTE INDESTRUCTIBLE
CYLINDER RECORD 3.

3100 The Angclns.-By Band Massenet
3101 Roses. Roses, Everywhere. Tenor Solo by

John Young Trotere
:1102 Good Night. Good Night. Beloved.-Vocal

quartet by Mixed Quartet Pinsuti
:1103 You Are the Ideal of My Dreams.-Tenor Solo

by Henry Burr Ingraham
3101 Blitz and Blatz Among the Indians.-Vaude-

ville by Duprez and Roberts Duprez
3105 Meet Me Where the Lanterus Glow Waltz.-

By Orch. Kleiu
3106 My Heart Has Learned to Love You. Nov Do

Not Say Good-Bye.-Tenor Solo by Walter
Van Brunt Ball

3107 Come Along. My Maudy.-Soprano and Tenor
Duet by Ada Joues and Waiter Van Brunt.

Mellor. Lawrence and Gifford
3108 Return of the Arkansas Traveler.-Vaudeville

Specialty by Len Spencer and Ada Jones
Spencer

31(19 Pilgrims' Chorus.-By Band Wagner
311(1 Southern Roses Waltz.-By Band Strauss
3111 To Thee Waltzes.-By Band Waldteufel
3112 Mandy Jane Schottische.-By Band Rolfe
3113 Girls of Baden Waltzes.-By Band Komzak
3114 Artists' Life Waltz.-By Band Strauss

NEW EDISON AMBEROL RECORDS.

474 Kuknska-Russian l'easant Dance....Sousa's Band
475 Who Will Care for Mother .Now

Will Oakland and Chorus
476 Favorite Airs from "The Arcadians"

Edison Comic Opera Co.
477 The Moonlight, the Rose and You

Stanley and Gillette
478 The Post in the Forest

Gustave F. Heim and Waidhorn Quartet
479 The Grizzly Bear Stella Mayhew
480 Ain't You Coming Out To-night-Collins and Harlan
481 Blue Danube Waltz American Standard Orch.
482 I'm Afraid of You....Manuel Romaine and Chorus
4S3 Sunshine In My Soul........Edison Mixed Quartet
484 Ballet Music from "Le Cid" : (a) Aubade (b)

"Cavan:Ilse .Victor Herbert and Orch.
451 ritil Me Up Some Rainy Afternoon

Ads Janes and Chorus
(Continued on Page 62)
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Leading Jobbers of Talking Machines in America

Paste This Where You Can Always See It !
MR. DEALER:

We refer all Talking Machine inquiries coming from towns
where we are represented by dealers to the dealer or dealers in
that town.

VICTOR and EDISON TOBBERS
CHICAGO

PERRY B. WHITSIT L. M. WELLER

PERRY B. WHITSIT CO.,
213 South High Street, Columbus, Ohio.

Edison
JOBBERS

VicalloarchanelksingPhonographsand Records and Records

C. B. HAYNES & CO.
EDISON JOBBERS

ALL SUPPLIES
5 N. 7th Street. Richmond, Va.

Edison Phonograph Distributors
for the SOUTHWEST

All Foreign Records in Stock

Houston Phonograph Co.,

D. K. MYERS
3839 Finney Avenue ST. LOUIS. MO.

Only Exclusive Jobber in U. S. of

Zon-o-phone Machines and Records
We Fill Orders Complete Give us a Trial

Peter Bacigalupi & Sons, SAN FRANCISCO,
CAL.

Wholesale 941 MARKET STREET Retail

Jobbers Edison, Zonophone
Dealer Victor

All Kinds of Automatic Musical Instruments and
Slot Machines.

NEW ENGLAND 
JOBBING HEADQUARTERS

EDISON AND VICTOR
Machirxes, Records end Supplies.

THE EASTERN TALKING MACHINE CO.
177 Tremont Street - - BOSTON. MASS.

VICTOR DISTRIBUTORS

WASHINGTON, D. C.
The ROBT. C. ROCERS CO.

BOSTON CYCLE & SUNDRY CO.
EXCLUSIVE EDISON JOBBERS

TRY OUR
"Special Summer Service"

48 Hanover St. BOSTON

Every Jobber in this country should be represented in this department. The cost is slight and the advantage is great.
Be sure and have your firm in the August list.

486 Just for To -night.... Pike and Kirkby
487 March Religtoso-Gospel Hymns

Edison Concert Band
4S8 The Morning After the night Before

Billy Murray and Chorus
489 Pals Ada Jones and Len Spencer
490 The Voice of Our Nation Medley-Part I

United States Military Band
491 Dear Mayme. I Love You Joe Maxwell
492 A Night Trip to Buffalo Premier Quartet
493 Belphegor March..National (London )Military Band

NEW EDISON STANDARD RECORDS.

10395 Knights of Columbus March..N. Y. Military Band
10396 You'll Come Back Stella Mayhew
10397 Kerrigan's Bachelor Dinner Len Spencer
10398 Austrian Army March... U. S. Marine Band Orch.
10399 Daisies Won't Tell Manuel Romaln
10400 You're Just Too Sweet to Live.

Collins and Harlan
10401 Mack's Lullaby Will Oakland
10402 The Berlin Reels J Scott Skinner
10403 Mary, You're a Big Girl Now Joe Maxwell
10404 There is a Fountain Edison Mixed Quartet
10405 I'm on My Way to Rene. Billy Murray
10406 If You Love But Me.... Victor Herbert and Orch.
10407 Mr. Editor, How Do You Know? Ada Jones
10408 Dear Old Moonlight Peerless Quartet
10409 The Hoosier Slide.

National (London) Military Band

EDISON GRAND OPERA AMBEROL RECORDS

40018 Tannhauser -Ramet'zlihiung (Wagner).-
Orch. Accomp. (In German) Karl JSrn40019 Thai s-Alexandria! (Massenet).- Orch.
Accomp.. (In Italian) Giovanni Polese

40020 Torna a Surriento (Curtis)-Neapolitan
Song Sung in Italan (Dialect).-Orch.
Accomp. Carmen Melis

40021 Le Cid-Pleurez mes yeux (Massenet).-
Orch. Accomp. (In French)..Marguerita Sylva

40022 Prophete-Ah! mon Ohs (Meyerbeer).-
Orch. Accomp. (In French) Marie Delna

Edison Standard Records in Hebrew.
21017 A Brievele der Kale.-Orch Accomp

Simon Paskal
21018 Dus Piutale Yid-Orch. Accomp... Simon Paskal

Edison Standard Record in Italian.
20607 Campagne (Neapolitan). - Orch. Accomp.

Giovanni Colamarino

Edison Amberol Record in Swedish.
9400 A.& ! I Arkadien-"ur Gluntarne."-Orch.

Accomp. krvid Asplund

Edison Standard Record in Swedish.
20550 Mln Lilla vra bland bergen.-Orch. Accomp.

Arvid Asplund

A WISE DOG.
Boston Bull Terrier Who Recognizes His

Master's Voice Over the Telephone-Called
Home Over Long Distance 'Phone.

A dog who knows "his master's voice" is well
known, but a dog who will recognize that voice
over a telephone, something many adult humans
cannot do, is unusual. Such a dog is Tige, a
Boston bull terrier, owned by the captain of a

fire engine company. The dog stays at the resi-
dence of the captain. A few days ago the dog
followed the captain down town, and as he was
not going home and did not want to take the dog
with him, he called up his wife on the telephone.
"What shall I do with Tige?" he asked, "he
won't go home." "Put the receiver to his ear and
I'll call him; maybe he will come," said his wife.
The receiver was placed to the dog's ear and his
mistress called. He listened attentively, recog-
nized the voice, and barking his approval, rushed
from the station and soon reached home. Since
then it has been an easy matter to take Tige
down town, and when he hears the telephone
bell ring he barks and gets ready for the mes-
sage.

AN AID TO QUICK SERVICE.

Blackman Folding Record Tray Necessary for
System in Record Stock.

Every customer in any kind of store demands
and appreciates quick service, and the house
that can offer that service is the one that is
going to enjoy a growing business. The basis
of quick service is system, for without a system.
atized and orderly stock it is impossible for a
salesman, no matter how good, to fill orders
without the delay occasioned by the necessity of
hunting for each item demanded. One of the
greatest aids to system in the talking machine
store is the Blackman folding record tray, sold
by the Blackman Talking Machine. Co., New
York, and which, in connection with the Rapke
labels, has been adopted by the great majority
of the talking machine dealers. The trays come
in various sizes, to hold from two to six records,
and being shipped flat cut down express charges
and storage space after receipt. With the use
of the trays the record stock is always in order,
any selection is instantly accessible and where
the labels are used really act as silent sales-
men. Sample trays and labels with full infor-
mation as to prices, etc., may be obtained by ap-
plying to the Blackman Talking Machine Co.

When competition lets up that is no time for
you to go to sleep. Bear on just as hard and get
all the trade possible clinched for your store
against the time when competition wakes up.

"DON'T TAKE ME HOME."

Pleaded Phonograph with Thief and It Waked
Owner of Machine.

J. Tominelleo, of 354 South Second street,
Memphis, Tenn., was awakened by a voice the
other morning which pleaded, "Please, don't take
me home."

Tominelleo struck a match and looked around.
He discovered a thief making a hasty exit with
a phonograph under his arm.

The prowler in starting from the room with
his loot had brushed his foot against the starting
lever of the machine, and the musical instru-
ment continued to play, but the thief disap-
peared.

In addition the thief took money and clothing
ranging from shoes to hat.

EDISON AND THE PHONOGRAPH.

In a recent newspaper interview, Thomas A.
Edison, replying to a question as to which of
his inventions. he thought the most likely to re-
ceive the homage of posterity, he said at once:

"The phonograph, because of its sentimental
side. In the development of the phonograph
and the moving picture we have now reached a
point at which we can make the picture sing and
speak very naturally, and the public will get this
Invention in the near future."

60 YEARS'
EXPERIENCE

PATENTS
TRADE MARKS

DESIGNS
COPYRIGHTS &C.

Anyone sending a sketch and description may
quickly ascertain our opinion free whether an
invention Is probably patentable. Communica-
tions strictly confidential. HANDBOOK on Patents
sent free. Oldest agency for securing pyatents.

Patents taken through Munn & Co. receive
special notice, without charge, In the

Scientific American. 
A handsomely illustrated weekly. Largest cir-
culation of any scientitio journal. Terms, $3 a
year; four months, IL Sold by all newsdealer..

MUNN & Co 361Broadway, New York
Branch Once. 825 F SL, Washington, D.C.
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Leading Jobbers of Talking Machines in America

Dealers who buy these

NEEDLES
are assured of a

Good Profit
Correspond with us.

OLIVER DITSON COMPANY
150 Tremont 1.1reet 110.TON,

CHAS. H. DITSON & CO
Nos. 8, 10, 12 E. 84th St.

New York, N. Y.

J. E. DlTSON & CO.
No. 1032 Chestnut St.

Philadelphia, Pa.

This is a Columbia year in theTalking Machine business
We are

EXCLUSIVE
COLUMBIA JOBBERS
and handle the full line. All orders
given immediate attention. Write for
our special Columbia Dealer Pro-
position.

R. C. SMITH 0. CO.
Burlington, Vt.

Exclusive Columbia Jobbers

We have the full Columbia
line, and job Columbia Prod-
ucts exclusively. All orders
promptly filled. Exclusive
territory assigned. : :

KIRK, GEARY & CO., Sacramento, Cal.

HARGER & BLISH
JOBBERSVICTOREDISON

It's worth while knowing we never
substitute a record. If it's in the catalog
we've got it.

Des Moines IOWA Dubuque

Southern Talking Machine Co.
MEMPHIS, 1ENN.

We assign exclusive territory to progressive
dealers for the sale of

Columbia Double -Disc and Indestruct-
ible Cylinder Records and

Columbia Disc and Cylinder Grapho-
phones

Write for offer. All orders nl:ed the very day received .

EXCLUSIVE COLUMBIA JOBBERS

STANDARD TALKING MACHINE COMPAN
mroxsoisr PITTSBURG, PA. VICTOR

"If it's made we ship it the same day order is received"

PACIFIC COAST TN:TY-
Victor Talking Machines RtAl
STEINWAY PIANOS-LYON h HEALY
"OWN MAKE" BAND INSTRUMENTS

Sherman. Clay & Co. Oak Las Anoeka
Poruaad

Jacot Music Box Co..
25 W. 35th St.. New York

Mira and Stella Music Boxes.
Edison and Victor Machines

and Records

CHASE 'Sic WEST
Eighth Street, between Walnut and Locust

DES MOINES, IA.

Victor Distributors
Talking Machines, Records and Supplies.
Everything in stock all the time.

The best
IOWAservice in

Exclusive Columbia Jobbers
er Our stock of Columbia Graphophones and

Records is very complete and covers the full
line. \Ve receive all the records as fast as

they are issued. \Ve are in a position to fill orders
promptly. Dealers purchasing from us get the
benefit of out central location and effect a large
saving in time and money.

Phillips & Buttorff Mfg. Co.
NASHVILLE, TENN.

Try Our Hurry -Up Service
on VICTOR,
EDISON and
REGINA.

We make a specialty a. getting
Me order out on time-every time.

The Rudolph Wurlitzer Co.
Cincinnati and Chicago

to`o points of ripply; order from the nearer

Columbia Jobbers
We carry at all times a complete line
of Columbia Graphophones and Colum.
bia Double -Disc and Indestructible
Cylinder Records. We give all orders
prompt and careful attention. Dealers
can be assured of our co-operation at
all times.

Scheuber Drug Company
LIVINGSTON, MONT,

Mr. Dealer
WE ARE

COLUMBIA JOBBERS
We are in a position to put you on the right
course to successfully handle these univer-
sally used instruments and records. If in-
terested, " pop the question." Catalogues,
prices and complete information upon request.

HOLLENBERG MUSIC CO.
LITTLE ROCK, ARK.

P. M. ATVVO OD
123 MONROE AVENUE

MEN1PH1S, TENN.
EDISON JOE313ER.

Daynes-Beebe Music Co.
45 Main Street

Salt Lake City, Utah
Send your orders to us and you
are always sure of quick action.

We are

Exclusive
Columbia Jobbers

We handle the full line of Columbia
Double -Disc and Indestructible
Cylinder Records; Disc and Cylinder
Graphophones.

IF YOU'RE IN WESCERN MICHIGAN
it will be money in your pocket to order

Victor Machines and Records
JULIUS A. J. FRIEDRICH
30-32 Canal Street. Grand Rapids, Michigan

Our Motto' Quick Service Citrci,nef

The Geo. J. Proback Company
420 Prospect Avenue, CLEVELAND, 0.

COLUMBIA
JOBBERS

Complete Stock Prompt Service
Dealers Wanted
Write To -day

Every Jobber In this country should be represented in this department. The cost Is slight and the advantage is great.
Be sure and have your firm to the August list.



hi THE TALKING MACHINE WORLD.

HE young man had his choice be-
tween the beautiful girl and the
homely girl with the beautiful voice.

He married the homely girl. He woke up
one morning, gazed upon her face and said

"Maggie, for heaven's sake, sing !"

In buying a sound -reproducing instru-
ment the choice is all one-sided in favor of

c'_k EDI S ON
PHONOGRAPH

It's a choice between the slender, grace-
ful, upright lines of the Edison and the
squatty proportions of the others; a choice
between the rich, dulcet sound of the Edison

and just noise.

It's a case of "the beautiful girl " having
the voice-and your prospective customers
know it. Write your jobber today.

National Phonograph Company
59 Lakeside Avenue

Orange, N. J.
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